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FROM the
EDITOR

lanuary 20010

Contact us: PRO strives to serve the portable restroom industry with interesting and
helpful stories, We welcome your comments, questions and column suggestions and
promise a prompt reply to all reader contacts, Call BONW257-7222; fax 715/546-3786;
e-mail PRO editor Jim Kneiszel at editor@promonthly.com.

Curbing Restroom Vandalism

FAGED WITH ESCALATING REPAIR COSTS, NORTH CAROLINA PROS
WORK TO PUT TEETH IN STATE PROPERTY DAMAGE LAWS

By Jim Kneiszel

restroom vandalism was spiraling out of control, costing portable
sanitation providers thousands of dollars every year in replace-
ment parts and worker hours to repair and clean up damaged units.

By January 2007, it seemed hke restroom vandalism was becoming
a popular sport, especially among teens and college students, who
brazenly posted videos of their destruction on the Web site,
wwwoyoutube.com. At that time, vou could type the words “portable
restroom,” “portable toillet”™ or "portapotty” in the search held at the
Web site and see young people smashing, mashing, toppling, burning
and blowing up restrooms from coast to coast.

Nothing has changed. If you take another look today, you'll see
even more explosive videos, showing kids using pipe bombs to obliter-
ate restrooms. They have no regard for the damage they're causing, typ-
ically stopping to celebrate their homemade pyrotechnics on camera.
These pranksters are oblivious to the dangers of their stunts and the
financial losses the owners of the restrooms incur.

T hree yvears ago, | used the space in this column to write about how

ECONOMIC ISSUE

On these videos, you can often clearly see the faces of the perpe-
lrators. You can see the name of the restroom conltractor on the unit
stickers. And if the authorities wanted to, they could probably track

down the vandals who posted the video to YouTube. Yet with all that evi-
dence, | haven't heard ol many vandals being prosecuted for this type of

senseless property damage.

Well, the portable restroom operators of North Carolina are trying
to change that. The North Carolina Portable Toilet and Pumper Groups

spent the past year lobbying for legislation that will strengthen proper-

tv damage laws as they pertain to portable sanitation businesses,
Last month, a state statute approved by the North Carolina legisla-

ture went into effect, specifically
addressing damage (o restrooms

“The way the economy is now, our companies cannot continue
to sit back and absorb these costs and let people have the attitude
that this is just the portable sanitation business and it’s just the way
it is,” says an exasperated Carey Mack, operations manager for
Raleigh-based Readilite & Barrnicade Inc. Mack — whose company
has an inventory of 4,000 restrooms — says that everyone from the
vandals to legislators to law enforcement needs to understand that
portable restrooms are a valuable tool for companies, not the butt of
a joke,

NO LAUGHING MATTER

While he was helping promote the vandalism legislation, Mack
encountered snickers and laughter everywhere he went. He agreed to
do a television news interview about the law as long as the reporter
took the subject seriously. He was disappointed when the reporter
led into the interview with a joke about portable restrooms. He was
greeted with the same response at the state capitol.

“"The first thing people want to do 1s laugh. I went around and
talked to several subcommittees and even the senators, at first,
thought it was funny,” Mack said. "We had to illustrate to them how
(vandalism) isn't lunny to the end-users and it's not lunny to the
operators. It's a lack of appreciation and understanding about how
important this equipment 15."

Operators are concerned about escalating costs of new units and
repair parts, according to Mack. He forecasts that as restrooms

inevitably become more technologically advanced, the costs of
replacing and repairing units will skyrocket. It's time (0 reverse the

trend and hold vandals responsible for their actions, he said.

“If we don't get the vandals in check now, it's going to continue to
cost our operations and customers huge amounts of money,” Mack

said. “If there would be vandals
brought to justice, maybe people

and lquid waste vacuum trucks. It
raises the penalty for restroom van-
dalism from a Class 2 to Class 1 mis-
demeanor. Restroom contractors
hope the law raises awareness that
its not OK to think of restroom van-
dalism as a joke; and conveys that
the damage is especially crippling to
an industry suffering through a
lengthy economic recession.

“[he first thing people want to do is laugh. | went around
and talked to several subcommittees and even the senators,
at first, thought it was funny. We had to illustrate to them
fhow (vandalism) isn't funny to the end-users and its not
funny to the operators. It's a lack of appreciation and under-
stanging about how important this equipment 1s.”
Carey Mack

will stop thinking it's s0 funny.”
The North Carolina effort
began two years ago, when the
trade groups held hearings for
contractors to air their biggest
concerns. Vandalism emerged as
a major threat to the viability of a
few hundred member business-
es, according to Joe McClees, a
lobbyist working for both groups.
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ENVIRONMENTAL CONCERNS Not all perfu mes are made EqI.IH"

Though laws already addressed personal property damage, they
weren't protecting portable restroom operators who were seeing no di '
prosecution for vandalism of restrooms and vacuum trucks, McClees JOh H'rly s ChOice
and operators decided a law targeting restroom vandals would raise c‘_.l_-’_:—__,)
awareness and encourage law enforcement to give the issue priority. :
To round up legislative support, their message was not just about
property damage, but environmental concerns raised by incidents of

PORTABLE TOILET
tipped-over restrooms, DEDDDR'ZER F R.AGRAN GES
“These businesses are focused on trying to protect the environment

and public health, and they need to be taken seriously,” MeClees said. "It EIPEI‘iEI’I ce the difference.

would be wise if states protected the portable sanitation industry.” : : :
The legislature listened. The measure passed last summer, and DE“ght your clients with

McClees and the membership are planning to meet with law enforce- freshness ... and more!

ment officials across the state, asking them to pursue vandalism cases

more aggressively. At the same time, they're developing a warning Get a personal demonstration at booth 133
sticker that can be athxed to restrooms, explaining the enhanced

benalties for vandalism. of the 2010 Pumper and Cleaner Show.

Both Mack and McClees would be happy to discuss the North
Carolina efforts with PROs from dilferent states. They can be reached
through the North Carolina Portable Toilet Group at 252/249-1097, or
through the Web site, www.neportabletoiletgroup.org. McClees said
hed like to see several major states enact similar laws, then shoot for
national regulations aimed at stopping restroom vandalism.

GETTING STARTED
What can each of us do on a local level right now? Start by pressing

yvour police or sheriff's department to pursue the vandalism complaints
vou lfile, Maybe you can print your own restroom warning stickers

reminding vandals of existing property damage laws.

And I'll renew my call for you to visit YouTube and look for videos of
restroom vandalism involving your units or those of other contractors in

your area. If you recognize a company sticker, send the video to local police

and ask them to investigate. If even one of these cases leads to prosecu-
Lion, 1S a positive step in the battle to end restroom vandalism. Wl

3. | AL
PINA COLADA HAWAIIAN BREEZE MANGO-MELOM
... and many more!

Call Toll free in the US & Canada:

1-888-729-6478

International: +1-905-712-833
E-mail: info@johnnyschoice.com
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amic Johnny's Choice is a complete line of deodorants,
L o (AT I fragrances and cleaners, developed specifically H

for the portable sanitation industry.
800-472+0285 ’ www.johnnyschoice.com
www.dynamicdecals.com P - AL ) R L "N

Decals that actually stick to

textured plastic surfaces!

« Sticks to EVERYTHING!

+ Specially formulated.

* Most Aggressive Adhesive Yet!
* Tried & Tested.

* Strong intial tack!

* No oozing & gooey residue.

* Parfect for Portable Toilets!
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Writer Judy Kneiszel has operated her oun small business for a decade and is familiar
ungl thee meany rewaards and clallenges of business owenership, Write 1o fer unislhi
guestions, comiments or topic suggestions at thewordhouse®@ameritech, net.

Meet, Greet (and Take Care of Your Feet)

1 §

....-_

A LITTLE PLANNING MAKES THE DIFFERENCE BETWEEN MERELY ATTENDING A TRADESHOW AND
AN EXPERIENCE THAT WILL HAVE A REAL IMPACT ON THE SUCGCESS OF YOUR BUSINESS

By Judy Kneiszel

5 you probably know, there's a huge event scheduled in Louisville nexi
month. Whether this will be your first ever trip to the Pumper &
Cleaner Environmental Expo International or vou're an Expo veteran,
steps vou take now can ensure you get the most ourt of attending.

Over 30 years, the Expo has grown to feature hundreds of vendor
exhibits and educational opportunities to help you discover new ways to
work better and smarter. Education Day, held the Wednesday before
exhibits open, has matured into a “cant miss" slate of seminars taught by
INdustry experts,

A tradeshow provides more than one-stop shopping with industry ven-
dors and access to industry experts, It's a great way to learn informally from
peers in the field, too. At the Pumper & Cleaner Expo, you will meet people
who face the same day-to-day challenges you do. And since attendees come
from all over the world, most are not your direct competition, so they will be
willing to share information on how they meet those challenges,

But if you want to learn, you can't be shy when it comes to walking the
show floor, and you shouldn't come unprepared. Here are some tips on how
to get inside the heads of your fellow show artendees and get the most from
the whole experience:

DIVIDE AND CONQUER

If you attend the show with a spouse, employee or co-worker, explain
that it's nothing personal, but youd rather walk the floor alone. Why? For
one thing, the two of you can cover twice the territory in the same amount
of time if you go in opposite directions and, more importantly, it gets you
out of your comfort zone. If the two of you are together, vou'll talk to each
other. (o it alone and you're more likely to make conversation with the
exhibitors and other attendees. Take two business cards from every person
you talk to and then meet up with your buddy later to swap cards and share
information.

COME ARMED
Make sure you've got plenty of business cards with you to hand out to
new industry friends or ven-

dors you may want to hear
from in the future. Also, the
show 15 a lot to take 1n, 50
bring a notebook, a small dig-
ital recorder or MP3 player
with voice recorder, or PDA
— whatever tools you're maosi
comifortable with — because
vou'll want to take notes,
write down new contacts and
schedule future meetings

A digital camera will help

Arrive at Education Day and
other seminars early and stay

late. The minutes before the
formal presentation can be

filled chatting with other atten-

dees ... Afterwards, introduce
yourself to the presenter, offer

feedback and ask questions.

8  January 2010 Portable Restroom Operator

you document your experience as you take photos of products you might be
interested in. This can be a great help if you are going (o be presenting a
recap of your experiences at the show to people back home or if you are
simply a visual person. Having a photo of a vendor and/or their product
may jog your memory as to what vou were interested in at their booth when
you come across their business card days or weeks after the show.

Of course, these days no one goes anywhere without a cell phone, but
don't spend yvour time walking the floor talking on the phone. Just like hav-
ing another person with you, it keeps vou from engaging with the exhibitors
and attendees.

SCHEDULE, BUT DON'T OVER-SCHEDULE

Put together a list of people voud like to meet with at the show: key
vendors, friends from past shows, etc. You may want to set up a time and
place to meet ahead of time. But don't overbook yourself. Tradeshows are
somewhat informal. Having every minute of your time scheduled doesn't
leave time for impromptu meetings with new acquaintances who may have
information vou could benefit from.

MEET THE EDITORS

Take a few minutes to visit the COLE Publishing editors’ area and intro-
duce yourself. They'd appreciate your feedback on PRO and any suggestions
for content that you might have. And, after learning a bit about your com-
pany, they might have some tips on how yvou can make the most of your
time at the show.

BE THE TEACHER'S PET

Arrive at Education Day and other seminars early and stay late. The
minutes before the formal presentation can be hlled chatting with other
attendees whom you already have at least one thing in common with: an
interest in the particular speaker or topic. Afterwards, introduce yourself to
the presenter, offer feedback and ask questions. If you have a question they
can't answer, they may be able to refer you to someone who can.

PARTY

There are opportunities to socialize at the Expo, including the annual
Industry Appreciation Party and the Saturday Evening Jam concert. Not
only are these events fun and relaxing, they provide a great opportunity to
network with industry peers.

And finally ... possibly the most important key to Expo success:

PAMPER THOSE FEET

Make sure to pack comfortable shoes, cushiony socks and perhaps
some fool powder or lotion so sore, tired feet won't interfere with your pos-
itive attitude. You'll be on those feet a lot — walking, walking, walking — and
yvou can't put yvour best foot forward if it hurts, W
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DEODORIZER

Since we started the ROl program,
operators have earned over $600,000
of FREE equipment for their

businesses.

With our exclusive ROI Rewards
Program all vour deodorizer
purchases earn points for FREL
restrooms, sinks and holding tanks!
And, that’s not all! Livery year you
“will earn profits from renting the
pment. It s DOUBLE REWARDS!

To Enroll In The
ROl Rewards Program Call:

877-ROI-PAYS
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Visit us online at:
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ifteen years ago, Lafayette,
La.s, Party Central event
rental company was born. A
dozen years later, sales manager
Frank Gerami Il noticed a grow-
ing trend in requests for restroom
trailers. "We were using trailers
every once in a while for wed-
tings and corporate events, but
we had to rent them [rom anoth-
er company, Deluxe Johns.”

Doing some research, he dis-
covered a much larger market
than he thought possible. About
a vear after Party Central started
offering trailers, he looked at
actual orders and realized it
would pay to bring the business
in-house.

"We ended up acquiring the
assets of Deluxe Johns. We never
really intended to get this deep
into single portable units, but he
wanted to sell us his whole
inventory in addition to the trail-
ers.” What Gerami couldn't know
at the time was how that acquisi-
tion would change the entire
company, including opening up
a new channel of business: disas-
[er recovery services.

The acquisition prompted

the launch of Event Solutions
Sanitation Services as a separate
company. That move led to a
streamlining of operations
through the introduction of elec-
tronic asset management tech-
nology. Several extreme hurri-
CANe Seasons in a row prompted
unplanned but profitable diversi-
lication Into disaster recovery
work. The result is a diverse but

.

‘|
An Event Solutions’ Isuzu
service vehicle loaded with
F'JHE- restrooms
; 'a Comfort Elite 1l
trallar lls Cargo, pulls up
to the Cajundome convention
center in , LA.

{Fhﬁtﬂ# h'lf Jay FH-'EU*:'

WHhen !.uuisia’na’s’-Pa’ﬂrcentralﬁfz;;%f

—acruired a portable’samtation™

Enefmial lggyhan
gliets

Mﬁw‘”'

By Mary Shafer

focused pair of companies that
thrive on referral business and
service efficiencies.

SISTER ACT

“It's worked out great, com-
plementing our sister company
in many ways,” Gerami reports.
“We can do more turnkey events
like festivals, corporate fundrais-
ers and barbecues. Any event

Ill an-:l
| urlits at l.'_h& Eﬂju

that uses Party Centrals prod-
ucts is often in need of portables
and hand-wash sinks. Our cus-
tomers are really pleased. We can
now provide more services, and
that’s one less person they have
to talk to.”

Customers especially like
knowing they have the option of
high-end, air-conditioned trail-
ers for weddings and nicer events
along the muggy Gulf Coast.

Not  surprisingly,  Party
Central is one of Event Solutions’
biggest clients on the events side,
Gerami says. “They already have
their foot in the door with the
customer, so referrals to us for
any portable sanitation need is a
no-brainer.” Event Solutions also
gains referrals from equipment
on location that bears company
logos, Web site and phone con-
tact information. Inside the trail-
ers, brochures are displayed, and
the company monitors lead gen-
Eration.

“We keep track of how many
brochures get taken so we can
anticipate whether there might
be a call. When we get a call from
A new customer, we ask people

-p-'ﬂ""""- e

1'-—|--|

 —



Louisiana

how they heard of us. They
almost always remember, and
that lets us know if our advertis-
ing is working.”

DRIVING BUSINESS

Events business includes
festivals, corporate events, wed-
dings, golf tournaments and
other sporting events, and con-
certs. Of course, the Gulf Coast
offers up plenty of Mardi Gras
festivals, making spring a busy
time.

Executive trailers account
for 40 percent of sales volume,
with portables making up the
remaining 60 percent. The com-
pany maintains construction and
industry-related business routes
consisting of an average of 300
single units at any one tme, and
extending about 60 miles around

I.‘
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“We can do more turnkey events like festivals,
corporate fundraisers and barbecues. Any event
that uses Party Central’s products is often in
need of portables and hand-wash sinks.
Our customers are really pleased. We can now
provide more services, and that's one less
person they have to talk to.”

Frank Gerami |l

Lafayette. Gerami makes these
sales mostly through cold calls to
residential, commercial and
industrial clients, including oil
and gas refineries and manufac-
turing plants. The single units are
working constantly, while trailers
are usually sent out for brief
stints at special events, typically
for 2-7 days.

"“We've had some longer-

F
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Event Solutions’ fleet includes an International 4300 built by Best Enterprises,
an Isuzu built by Crescent Tank and a Ford F-350 built by Best Enterprises.

S R ) psatles

term contracts for disaster recov-
ery jobs, where they're out for a
couple months cleaning up after
huwrricanes,” Gerami says. Since
the 2005 Atlantic hurricane sea-
s0n, emergencies and disaster
recovery have accounted for
about 25 percent of billings.

The devastation of
Hurricane Katrina was Event
Solutions’ first foray into disaster
work, The company got on
federal, state and local govern-
ment-approved vendor lists. Io
maintain that approved status,
we have to keep up with regula-
tions, but it's mostly paperwork,”
Gerami explains. “Everything else
we do anyway, such as holding
certain licenses and maintaining
an agreement with a couple pub-
lic and private treatment plants
for disposal.”

The company has since pro-
vided portable sanitation for
cleanup efforts for hurricanes,
including Gustav and Ike, all

John Edwards loads PolyJohn PJNJ
restrooms for delivery.

promonthhy.com

along
the Gulf Coast.

BUILDING THE FLEET

As the company has moved
further into the disaster recovery
niche, its vehicle fleet and equip-
ment inventory has grown to
meet its diversifying needs. The
portable restroom inventory con-
sists of 350 Polylohn Enterprises
Corp. PIN3 Standard units, 10
PolyJohn Comfort Inn wheel-
chair-accessible units, four
PolyJohn We'll Care ADA-compli-
ant restrooms and 10 Fleet Series
flushable VIF portables.

These are joined by seven
restroom (railers: three Wells
Cargo Comfort Elite 111 models;
one Wells Cargo Comfort Elite 11
model; and three ACSI trailers,
one each 16-foot Advantage Plus,
24-foot Advantage Plus, and 24-
foot Prestige Plus. Two Wells
Cargo Comfort Elite Shower Plus
trailers round out the main
equipment.

This 15 supplemented by 20
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Polylohn Bravo two-sink hand-

wash stations; five Polylohn

Applause high-capacity double
sinks; and five Polylohn four-per-
son wash stations. When needed,
Event Solutions can also provide
15 Polylohn 250-gallon waste-
water holding tanks and five

Above: A Comfort Elite Il
restroom trailer from

Wells Cargo serves a
private

At left: raﬁ Gerami lll
(from left) and techni-

cians Chris Wesley and
Cruz Regalado lower the

trailer’s steps.

1,000-gallon freshwa-
ter tanks for long-
term use,

All service vehi-
cles are dual-service,
equipped with rear
racks for unit pickup
and delivery. They
also carry a complete
set of tools and parts
for doing field
repairs.

The newest is a 2007
International 4300 with a Best
Enterprises stainless  steel
1,500-gallon (1,100 waste/400
freshwater) tank and a Conde
(Westmoor Lid.) 5D5-12 pump.
A 2006 Isuzu NERR diesel is

When Disaster Strikes

When heading into a disaster scene, Frank Gerami |l
and his crews have learned that everyday necessary work
resources — communications, fuel, water, computer systems
— are always in short supply.

“We've overcome those obstacles by providing our own.
We bring in fuel tankers from a local distributor who supplies

us with a mobile trailer. We also fill our delivery trucks with
extra fuel cans secured on the truck bed. Then, if the cleanup

area is out of fuel or the electricity’s out and pumps don't work,

we can still do what we need to.”

Holding tanks are filled in advance when there's access to clean
water. They flush and fill units in staging, determining how much
water they'll need based on the amount of equipment. “Longevity of
the job and severity of conditions can also affect that, but we try to
have enough to get through the first few days while everything’s still

real bad,” Gerami says.

On distant jobs, crews hook restroom trailers directly into exist-
ing sewer lines so they don't require pumping. Then all they have to
do is replenish supplies. With portables, they subcontract service 1o
local pumpers. “We keep lists of companies we've worked with in
the past. After a while, we all get to know each other and make a
point to maintain friendly working relationships with other compa-
nies we see repeatedly on disaster cleanup sites.”

mainly used for special events
delivery and service. It sports a
six-unit hauling bed and a lift
gate accommodating two porta-
bles. The service vehicle has a
1,100-gallon polyethylene tank
(750 waste/350 freshwater)
[rom Crescent Tank tied (o a
Masport HAL3F pump. A 2001
Ford F-350 with a 300-gallon
(200 waste/100 freshwater) Best
Enterprises stainless steel tank
and Masport HXL3F pump
rounds out the fleet.

At left: Chris Wesley ensures units are fully stocked. Below: Cruz Regalado

unloads units at the Cajundome.

SERVICE DATA SOLUTIONS

All  this equipment has
required a streamlining of man-
agement, which prompted the
adoption of The Service Program
by Westrom Software. It handles
nearly all aspects of a service
business — scheduling, route
planning, dispatching and
invoicing — and generates nec-
essary paperwork.

Route data feeds in through
a truck-mounted GPS system
provided by Sprint. Nextel
phones allow voice truck tracking
and identification of location
units. Drivers manually enter
service information on a form,
which 15 given to the office man-
ager at day’s end. The informa-
tion is then entered into the com-

puter system.
The company is looking into

a mobile module for the software

that will enahle drivers to use a
PDA 1o enter data on site and

immediately update service

information. All data is eventual-
ly fed through the soltware (o

QuickBooks for billing and finan-
cial management.



Derrick Felix installs a cooling unit
for a wedding.

TRACKING POTENTIAL
DISASTERS

During hurricane season,
Event 5olutions management
monitors approaching storms.
When one looks threatening,
they begin mobilizing according
to what they hear on The Weather
Channel. Employees are instruct -
ed to secure their own homes
and families before reporting for
duty.

"We pre-plan technology

needs, since we know when
storms are going to hit,” Gerami

explains. "Computers get backed

up to external drives and taken
oulside of where we think the

disaster will happen.”
Equipment is prepared for

"When we get a call from a new customer,
we ask people how they heard of us. They almost
always remember, and that lets us know if our
advertising is working.”

Frank Gerami llI

response and battened
down. “We 1wy 1o
become as self-suffi-
cient as possible, load-
ing up extra fuel, spare
parts and tires, prepar-
ing for every possible
scenario.” Then its
moved out of harm’s
way s0 if a call comes in,
they can respond imime-

diately.
"sometimes we might maove
the equipment on location, in

case we cant get there after the
storm due to debris covering the

roads. In that case, we do every-
thing we can to position it where
it will be sale from the storm’s
battering.”

Event Solutions has an
action plan that instructs
employvees where to go, what to
do and when to do it in different
situations, so everyones on the
same page. There is a checklist
developed for operations divi-
sions. Each secures 1ts own prop-
erty, charges cell batteries, and
brings adequate supplies for

At left: PolyJohn Fleet
Series flush units are

resarved for special event
clients. Below: A Comfort
Elite trailer from Wells
Cargo serves guests at a

wedding.

units in case trucking and ship-
ping is down.

Everyone knows specific job
responsibilities. The company 1s
also purchasing satellite phones
50 CIews can stay in constant
contact even if cell networks go
oul.

“Or disasters have all been
weather-related so [ar,” Gerami
admits. “There may be other

types of emergencies we'd get
called for in other parts of the

county, such as flood or fire, and

we'd definitely respond.
"Delivering quality service

does become challenging in

extreme physical conditions, but
thats what we pride ourselves

on,” Gerami continues. “When
people need us the most, that's

MORE INFO:

Advanced Containment
aystems Inc. (AGSI)
B0 927-2271

WWWLACSIT-US.com

Best Enterprises Inc.
800 /288-2378

wwwL bestenterprises. nel

Crescent Tank
Manufacturing

RESfG5T-4104
WWWL CresCent- |.'HII|'-'..L:-I.:IIII

Masport Inc.
800 /228-45110)

WWW,ITIAS PO PUmp,com

PolyJohn Enterprises
800 /292-1305
www, polyjolin.com

The Service Program
A66//480-1879

wiww! theserviceprogram.com
Wells Cargo COG

BEE/574-4222
www. wellscargocog.com

Westmoor Ltd.
BOQA67-0972
Wi westmaoorlod .com

when we feel the best in all of us
comes out.”

S NN

Ask US e
the Sanitation Station
can make you

Sanitation Station is a Commercial Quality Running Water
Restroom great for construction projects that can:

* Boost yvour cash flow immediately

* Allow you to have Mo out of pocket expense

e B2 maved throughout the jobsite to meet the
ManpoWer requirements

* Ve provide the Marketing Matenal & Sales Assistance

Once these units are on the Jobsite the revenue stream starts flowing...

T TFEr F‘

i e Bbati ol [ o et G e i

888-388-7768 ¢ 140537827
DROFP @I www.dropboxinc.com

rmitchell@dropboxinc.com

promonthhv.com
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SO VIUCH TO SEE:

PUMPER & CLEANER ENVIRONMENTAL EXPO
EXHIBITORS OFFER A SNEAK PEEK AT THEIR

LATEST TECHNOLOGY AND SERVICES
By Ed Wodalski

Anyone who has been to the Pumper & Cleaner Environmental Expo will tell you

LOUISVILLE, KY

there's just so much to see. From fime-tested products fo cutting-edge technology,
the challenge is fo see it all.

To make sure you don't miss out on any of the new breakthroughs at the Kentucky
Exposition Center, show sponsor COLE Inc. has dedicated an area exclusively fo new
oroducts. The display opens on Wednesday, Feb. 24, for a pre-show sneak peek and
will remain open during regular show hours. There's also an interactive floor plan
at www.pumpershow.com to help you pre-plan your visit.

Here's a look at some of the products and services
being teatured at the 30th Annual Expo.

RESTROOMS & ACCESSORIES

SATELLITE INDUSTRIES INC.

The Global portable restroom from Sotellite Indusiries

Int. is made to toke doy-fo-doy abuse. |t features o door
designed to keep its shape and not soqg. The side panels and

one-piece front are held in place with slide-on cormer
moldings and simple rivet system. Other features indude an
open grid patiern Dust Buster bose that lets air in and dirt
oul. The bose also fits ather Satellite restrooms, including

Tufwoy ond Tourus models, 763/553-1900;
www.saotelliteindustries.com; Expo booth 1122.

the unil 1o lower 1o the ground, eliminating all steps and
porches for o sofe, clean look. 888/574-4222;

www.wellscargocog.com; Expo booth 4081.

a POLYJOHN ENTERPRISES CORP

The ADA-complien! SoniStond towelete dispanser from
PolyJohn Enterprises Corp. provides 1.320 moist, sanitary,
antiseptic wipes that cleon hands with moislurizing aloe vera
formula. The portable. easy-to-clean dispenser can be used
anywhere, from schools to construction sites.
800/292-1305; www.polyjohn.com; Expo booth 4031.

e ARMAL INC,

Topline transportalion wheels from Armal Inc. enoble a
single user fo move any Topline or Storlight poriable
restroom. The mover feotures oluminum wheels thot con roll
aver gravel, gross, dirl roods and paved surfaces.

866/873-7796; www.armal.biz; Expo booth 7069.

DEODORIZERS

a POLYPORTABLES INC.
The Fresh Start Shower from PolyPortables Inc., buils

within the cabano of any standard-sized portable restroom,
feotures an on-demand, propone-fueled hot woter heoter.

Each unit offers o hand-held shower nozzle with seporate hol
and cold water odjustments, shelf for personal ilems, sproy
sonop dispenser, multiple coof hooks ond keep-dry area jush
inside the door for clothing items. 800/241-7951:
www.polyportables.com; Expo booth 1140,

ﬂ EARTH FRIENDLY CHEMICALS INC.

EnviroMini olfalfo-bosed wrinal blocks from Eorth

WELLS CARGO INC. Friendly Chemicals Inc. contain all natural ingredients and

The ADA+4 with PowerFlush Comfort Elite restroom
trailer from Wells Carge Inc. features vacuum fushing toilets

and o heavy-duty macerating pump 1o liquely woste and
pump il diredly to o sewer or holding ftank. The 8- by 20-fool

irailer has five private, unisex restrooms with sinks to serve
lorger crowds in less spoce, s hydroulic technology enobles

January 2010 Portatle Restroom Operator

are made 1o surposs 30 doys or 2 000 hits without evapore-
fion. The block deadarizes using natural chlorophyllin and
meets 2010 requiremants on the restriction of
porodichlorobenzene. 800/753-1548; www.elchem.com;
Expo booth 5041A.

e HUR CHEMICAL & CONTRACT

PACKAGING IMC.

Dyno-Bact portable restroom deodorizer from Hur
Chemical & Confroct Pocknging Inc. features the enviranmen-
tolfy sofe, oll-binlogical Bioneutral-One formulated mixture of
enzymes and nonpathogenic bacleria. Designed for weakly
service, the deodorizer is made o liquefy woste, digest fissue
ond oggressively keep equipment and fanks cean while
controlling odors. 512/339-0504; www.hurchem.com;
Expo booth 9211.

e JORMNMNY'S CHOICE BY

CHEMCORP INDUSTRIES INC.

Johnny's Chaice Relentless portable restroom deodorizer

by Chemecorp Indusiries Inc. is o one-strength, super concen-
frafe. Add as litile or o5 much water os needed. The

non-shaining blue deadarizer is availoble in &-gollon pails

ond 55-gallon drums. Fragronces indude cherry, bubble gum,
mango-melon, spice, pino-colada, mulberry and Howaiion

breeze. 905/712-8335; www.johnnyschoice.com;
Expo booth 133.

VACUUM UNITS, PUMPS,
HOSES

DULTMEIER SALES

Skid-mount vacuum tank vnits from Dulimeier Sales
fenture 3,/ 16-inch aluminum wnstruction (stainless sieel
ovailoble). The slide-in systems ore designed for portoble
restroom service, grense Irops, campgrounds, construclion



866-933-2653

WWW.PUMPERSHOW.COM

johnny's v//Choice
Relentless

Farisd By Trade-cwsy e 32 Ons ol
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sites, and more. All units feature 450-gallon tenks for waste or
waste,/ woler opplicotions, Waoste/waler fanks have on inferior,

horizontal freshwoter tube inside the main tank. Tanks come with
Conde vacuum,/air pumps. Jurep pumps are oveiloble.
402/333-1444; www.dulimeleccom; Expo booth 7190.

@. USA BLUEBOOK
Turbo-chorged, fruck-mounied CIC Powerboxes from LS
BlueBook provide on-site power withoul using your Iruck battery.
The units supply up to six hours of working power. recharging off
your alternator. it con run power sows, grinders, drills, impad
wrenches and air teals. Or use it to inflate tires. The DC output can

power winches or boost-siart bockhoes, troctors and bulldezers,
Models are availoble with builkin hydraulic power. The units

daliver up 1o 4,000 wats, supplying 2 000 watts of continuous
power, 100 psi air power and 2 100 cranking amps of emergency
power. Boxes feature buill-in lights and are availoble with radie,
(D TV and DVD oplions. 800/548-1234;
wwwusabluebook.com; Expo booth 9161.

@ A& LSYSTEMS INC.

The windshield wosher solvent heates from A & L Systems Inc.
is designed to ropidhy heot washer fluid ond deice windshields.
Mode fo cleor ice and frost in cold climofes os well os dlean grime
ond insecls in warm weather, the heater alse aids in ¢learing
hord-te-reach ploces, prevents ice buildup on wiper orms and
reduces the fime spent outside scroping the windshield,
313/533-7100; www.a-and-ksystems.com; Expo booth 4192

FLITZ INTERNATIOMNAL LTD.

The Professional Detailers Kit from FLITZ International Lid.

intludes poste polish. oluminum PreClean, Speed Woo: and Woxx
Protectant. four BuffBalls in assorted sizes, microfiber coths ond

mini-scuff pods in o resealable bucke. The kit is designed 10
restore plostic and ocrylic moterials, detail oluminum, stainless

steed ond painted vehicle surfoces, fiberglass and mare. It olso

remaves axidalion, lar, stuffing, stains, bluing, rust ond burn
marks. 800/558-8611; www.ilitz.com; Expo booth 31.

MORO USA INC.
The PMG0A. PM70A and PMBO AIR series vacoum pumps from
Moro USA Inc. deliver air flows from 233 to 379 cfm ond pressure

to 29 psi of 1,100 rpm with 3-inch hoss connadtions. Features
include sealed, oversized bearings, cantered rotor, apen parfing

and more. Right-angle, hydraulic and factory gear-reduction drive

packoges ore availoble. 800/383-6304;
www.morousaeast.com; Expo booth 6099.

KURIYAMA OF AMERICA INC.

The Tigerflex Tiger-TRF heavy-duty suclion hose from
Kurivoma of America Inc. fetures o rubber-bland tube with rigid
PYC helix, oftesing light weight, Hexibility, conducivity ond
durability, even in sub-zere temperatures. 847/755-0360;
ww.kuriyoma.com; Expo booth 6123.

TRUCK ACCESSORIES

RC INDUSTRIES INC.

Custom storoge systems from RC Indusiries Inc. ulilize metol

fabricotion bosed on lean monufacturing principles. Products
intlude under body side-swing and step toolboxes, slide-out troys,

bumpers and custom fabrication, including punch and loser process-
ing. 800,/382-9511; www.retoolbox.com; Expo booth 9133.

GROUND PROTECTION

@ ALTURMAMATS INC.

Ground prolection mats from AlurnoMATS Inc. are mode of
| /Linch thick polyethylene and designed to withstond 60-ton
loods. The mais are ovoilable in various treods ond sizes. lis
Mobile Malt hos o bold “M™ trend with gripping studs on the
underside. Hond <lots on each side make for easy hondling.
888/544-6287; www.alturnamats.com; Expo booth 7102.

ﬁ SYE PORTABLE ROADWAY SYSTEMS

The TrakMat ground cover mal system from SVE Porlable

Roadway Systems Inc. is designed for moving vehicles across
lowns, golt courses, special events, and other arens. Made of 100

percent recycled polyethylene plastic, the standard mat is light

green in color 1o prevent it from getting het and domaging turf.
Traction nubs on both sides provide grip. Black mats ore available.

800/762-8267; www.trokmats.com; Expo booth 6189.

RITAM TECHNOLOGIES LP

The Summit Array customer occounting ond operotions
monogement softwore program from Ritom Technologies LP

includes cutomatic mapping and ona-butien job repeat or deliv-

ery/pickup. The ERIT sconning technology delivers instant route
summary of oll wnils served and totals by inventory type.

800/662-8471; www.ritam.com; Expo booth 118.
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Wholesale Pricing Awvailable

714-259-1385

/4. TP Re-Roller Co.

Turns waste ( ®
paper into
profits:

1
Call Milton Foss
3260-385-1333
i - "I--—'--"" . "

rI % MT

Fany Ir Uwe - Jos! Brap if bt nep i '.."'.-"-':.
...|:|1-:_l;_|_q||_-||-|_J nnl., Plar Caipy faah ._-_-.:| .

Aidige I
- EYERm g

Tell us what you do
After Hours

After Hours is a new feature in PRO exploring
what business owners do and issues they face out-
side of the workplace. Topics may include interesting
hobbies, unusual side businesses and pursuits, per-
sonal challenges (like coping with long-term health
Issues, taking care of parents, running a marathon,
etc.), helping family members reach their goals or
charitable pursuits.

We explore topical issues like balancing work
with family time, fitness and travel, working toward
financial goals or retirement, or other general lifestyle
or “human interest” stories.

If you know of someone in the industry who would
make an interesting human interest story, please call
Jim Kneiszel at 866/484-6131 or e-mail him at
editor@promonthly.com.

Do you prefer controlling holding tank odors with tablets?
Biodegradable, safe to handle and completely nonstaining,
PORTA-TAB quick-dissolve tablets surpass all competitors’

tablets in performance and convenience.

»» Coated for Easy Handling
*» Non-Staining EVERBLUE™ Color
»» Biodegradable and Formaldehyde-free

»» Powered by WAVE 2 Technology™
for Long-term Odor Control  geres

VAV WALEX

walex.com
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Pumper Cleaner

GAMAJET
The World Leader in Tank Cleaning Technology 8155

WET WELL CLEANING
LESSON ONE: The Globy JJET

@AMAJET ROTARY
IMFINGEMENT
CLEANING

+ HlGaH PRESSURE PUMP

—

= NO MORE VACUUM TRUCKS!

 VERSATILE AND AFFORDABLE

e ELIMINATES CONFINED SPACE ENTRY

» CLEANS THE ENTIRE WET WELL
IN LESS THAN 10 MINUTES!

» FITS IN THE BACK OF YOUR PICK-UP

If you have a tank to clean... we have a way to do it!
Learn more at Gamajet.com or call 1-877-GAMAJET
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CELEBRATING 1981 - 2010

- EDUCATION DAY

Wednesday, February 24th, 2010

SOUTHERN SECTION COLLECTION SYSTEMS COMMITTEE WATERJET TECHNOLOGY ASSOCIATION
| ROOM C204-C205 - 55C5C | [rROOM €203 - WiTA

8:00 - 9:00 Manhale Inspections ‘The Need’ 8:00 -9:00  The Impact of OSHA's Combustible Dust National Emphasis
9:30 - 10:30  Combination Truck Mainlenance and Safety, Program on Indusiriel Vocuuming
Sewer Hose Mointenonce ond Mozzle Technology 9:30 - 10:30  Woterblost Safety
11:00 - 12:00  Jetting Mozzles - Their Design, Technology and Effective Usoge 11:00 - 12:00  Walerjet Applications and Business and Financial Considerations
12:00 - 1:00 LUNCH BREAK
1:00 - 2:00  Elevoting the Quality of Your CCTV Inspection Program PORTABLE SANITATION ASSOCIATION INTERNATIONAL

2:30 - 3:30  Criticl Steps in Prioritizing Sewer Rehabilitotion

4:00 - 5:00  Traffic Control - The Critical Factor in Pipeline Inspetion ROOM €203 - FoAI |
1:00 - 2:00  Understanding Your True Cost Analysis te Ensure Profitability - Port |

NATIONAL ENVIRONMENTAL HEALTH ASSOCIATION 2:30 - 3:30  Understanding Your True Cost Analysis 1o Ensure Profitability - Port 2
| ROOM C105-C108 - NEHA \
LEADERS RESOURCE NETWORK

8:00 - 9:00  Decentrolized Systems - The Next Wave in Our Industry ROOM €201-€202 RN ]
9:30 - 10:30  Septic Tanks: A Gift That Keeps on Giving ROOM €201-6202 - RN

11:00 - 12:00  Selling CIOWTS Centification 1o Instollers and Requlators B:00 - 9:00  Creating Your Yision for Success
12:00 - 1:00 LUNCH BREAK 9:30 - 10:30  GeMing Your Team On Board
1:00 = 2:00  Softeners and Onsite Systems 11:00 - 12:00  Working Effectively in @ Fomily Business Culture
2:30 - 3:30  Advanced Woslewater Treotment Systems 12:00-1:00 LUNCH BREAK
4:00 - 5:00 Maximize Efficiency by Warking Closely with 1:00 - 2:00 Creating Your Own Competitive Edge
Requlators and Within the Regulotory System 2:30 - 3:30  Winning More Sales

4:00 = 5:00  Women in Business: Panel Discussion

NATIONAL ASSOCIATION OF WASTEWATER TRANSPORTERS

ROOM B101-B102 - NAWT NATIONAL ONSITE WASTEWATER RECYCLING ASSOCIATION
8:00 - 9:00  Sampling Protocols and Metheds for Allernative Technologies ROOM B103-B104 - NOWRA

9:30 - 10:30  Dealing with Restourant or High-Strength Waste B:00-9:00 Wostewater Charocleristics
11:00 - 12:00 0 & M For ATUs 9:30 - 10:30  Soils and Site Evaluation Overview
12:00 - 1:00 L[UNCH BREAK 11:00 - 12:00  Septic Tank Overview: Function, Design, Construcion,
1:00-2:00 0 & M for Drip lrrigation Inspection and Troubleshooting
2:30 - 3:30  What fo Expect When the EPA Comes A-(allin’ 12:00- 1:00 LUNCH BREAK
4:00 - 5:00 A Template for Keeping Your Employees Trained 1:00 - 2:00  Seminar on Aerobic Treatment Unils

2:30 - 3:30  Seminar on Medio Filters
NATIONAL ASSOCIATION OF SEWER SERVICE COMPANIES 4:00 - 5:00  Seminar on Pumps and Conlrols

ROOM C101-C104 - NASSCO
8:00-9:00 Pioe| it SCOTT HUNTER
:00 - 9:00  Pipe Inspections withou! an Dperator \-—I
9:30 - 10:30  Ways fo Increoss Your Daily Sewer Cleaning Production Rates ROOM C109-C112

without Increasing Your Costs 9:30 - 10:30  Relofionship is the Key!
11:00 - 12:00  Proper Preparation of the Substrate Results in Coating Longevity 11:00 - 12:00  The Art of Custlomer Service
12:00-1:00 LUNCH BREAK 12:00- 1:00 LUNCH BREAK /BOOK SALES
1:00 - 2:00  Collection System Asset Monogement - Getiing from Reactive fo Proadiive 2:30 - 3:30  Creoting on Qutrogeously Successful Company - Port |1
2:30 - 3:30  Trenchless Loteral Renewal Technologies - Lessons to be Learned 4:00 - 5:00  Creating on Outrogeously Successtul Company - Por 2

4:00 - 5:00  Zoom Camera Technologies: The Mext Level of Infrastructure Inspection

» Call 1-866-933-2653 to register or to get detailed information about the 2010 Expo!
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THURSDAY FRIDAY

February 25th, 2010 February 26th, 2010
BUSINESS TRACK ROOM C101-C104 MUNICIPAL TRACK ROOM C105-C108
B:00 - 9:00 Wew 4 s of Morketing 8:00 - 9:00 Identifying Manhole |/1 Sources and
Jerard Nighorn/Lenzyme Trap-Cleer fnc. Cost-Effective Repoir Mathods
9:30 - 10:30  Quit Learning ond Start Doing [po Hoessig/ Crofex Speciolty Products
Bill Roymond /Nexstar Nelwork 9:30 - 10:30  Jet Up! Taking Science to the Sewer
11:00 - 12:00 5 Secrets of Winners Seolt Poguel/NozzTeq fne.
Kenny ChapmanNexsior Network 11:00 = 12:00  Cured in Place Pipe vs. Digging ond Replocing

INSTALLER TRACK  [UTTII7HNNN rovs Bahim/Permo Live
B:00 - 9:00  Risk Assessment for Determining SVC Frequency BUSINESS TRACK ROOM C101-C104

Colin Bishop/Bord na Mong 8:00 - 9:00 Quality and the True Cost of Ownership
9:30 - 10:30  From Theory fo Reality Mot Suiton/Ropid Kiew
Koger Locasse/Fremier fem 9:30 - 10:30  Vision and Direction: Leading your
11:00 - 12:00  Timed Dosing and Controls Servica Company to Prosperily
Mark Gross/Orenco Victario Finfey/One Biotechnology
11:00 = 12:00  How to Shop Your Insurance Effectively
LIQUID WASTE TRACK ROOM B103 | Mark Herring/Helfernan lnsurance
ONSITE INSTALLER COURSE o0l 0400 8:00 - 9:00  Understonding the Biology ond Function of an ATU
TR Doug Dent,/Ecological Laboratories INSTALLER TRACK ROOM €109-C112
PP D N L S I TP | A et s R
LULE Fubh 's Unsife U Lourse 9:30 - 10:30  Permil Required Confined Space 8:00 - 9:00 Sofely in Excovafion

| | | ° I | | n B
| | | | | | | | L] I | |
.I .-..I.. Ial.- .ﬂ I.: ..I....I. ..I .... ¥ -I--... .. o I. ! i -.-.. .. l..
I - . II. .JE-.I: ..l. I.....-...- .:. I.E.-.Il Il.b-l....;..:.l. ..lil.. ﬁ-.I.L - -I...I -...
L} - I.

- ) Fd Fitzgerald/Jock Doheny Co Gary Hooks, Sofety Corporation of America
e | e | 11:00-12:00  Keep Profit Margins High 9:30 - 10:30  Comprehensive Control Panel Troining
R CETESTE | 2RSS Joef Smith/ Clear Computing fne Joe fimmerman, Scotf Rietsema,/SIE Rhombus
- Jim Anderson ond lnEtallER 11:00 - 12:00  Onsite Wastewoter Effluent Disinfection
'.-"'-.-"'-. = PﬂIITIHI.E Tﬂ'II.E'I' 'I'II'.HH ROOM BI04 ‘

Jim Cruver/Salcor

" %) B:00-9:00 UpSelling: How o Thrive During o Recession
Roy Luden Jr/Polytahn LIQUID WASTE TRACK ROOM B103

9:30 - 10:30 Portoble Sonitation Business Overview 8:00 - 9:00 Dewotering Allernalives
Daric Boggs, Phil LaRoche/Satellite Kelly Brown/BOP industrias
11:00 - 12:00  Routing Efficiency and Anolysis 9:30 - 10:30  Convert o Liability to an Assel
Greg Muth #UPS Logisiies Technologies Fmily Landsburg/Block Gold Biofvels
11:00 - 12:00  The Role of Bocteria end Bioougmentation
MUNICIPAL TRACK in Grease Traps and Seplic '55."51gami
B:00 - 9:00 Pipe Clecning Took Dr. Clarence Bough/Custom Biologicals
Dana Hicks/ENZ USA lne
9:30 - 10:30  Increase Revenues through Pipeline Loser & Sonar
Doc Bennat/ CUES 8:00 - 9:00  Drain Cable Technology ond
11:00 - 12:00  How to Prevent /] in the Manhale Chimney Areo Their Real Warld Applications
William Goff/Sealing Systems Inc. Keith Nesky/Spartan Tool

9:30 - 10:30  OSHA Procedures Regarding Confined Spoce
ELZUTER CT TSR room c109-c112 | Chis Gira/M Toch

8:00 - 9:00 Limpiezo de Drenajes y Tuberias y lo Eleccion 11:00 - 12:00  Sonde and Usility Line Locoting Technigues
de Boquillos Rob Trefz/RIDGID
Jim Aongerwg /35C5(
9:30 - 10:30  Formando vn Progromo Efcoz de Inspecciones CCTY
Jim Aondervd /S5C5(

WOMEN IN THE INDUSTRY [l leix For detailed seminar

9:00 - 12:00 The Regeneration Process: How fo Re-energize, information FIEHSE visit
Re-purpose, Re-invent ond Hondle Everything!

Ann Fry

www.pumpershow.com

» Many of these seminars count toward continuing education credits.
Check with your local representatives to see which seminars apply.
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ENVIRONMENTAL EXPO

OFFICIAL

HOTEL OF
THE 2010
PUMPER &
CLEANER

Louisville has many great hotels to choose from. Some hotels
are in walking distance to the Expo Hall and some are a quick
10 minute drive from downtown - the choice is yours!

Call the Louisville Housing Bureau
for help with your reservation.

Monday - Friday 9:00 am to 5:00 pm EST

1-800-743-3100 @oll free)
1-502-561-3100 (international)

Or you can make reservations quickly online at
www.pumpershow.com/pages/hotels travel

» Call 1-866-933-2653 to register or to get detailed information about the 2010 Expo!
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Amerik Engineeriig
Amitor Imematians|
Anthes Graphics, Ind
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Aqwa Salas, LLC

Agea-Lyme Dispecal Systems Inc
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Asblomd Trop Distribaticn, Ca.
A% imo
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Bod Dog Teakt

Bodger Treck Cemter/Bodger YALS
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A0F ndurisries

Jear Desile
Benjormtin Frenkkn Franthiing
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Bip Fish Ervironmantal, LU
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Aright Tethmaleges

85 Design Coep

W Teshsolapies by Hossrywall
Com Sproy

Conplos Indesiries Lid,

(apa (od Bischeminal (o.
Capital Parmers

Capitol Rubber Corp

CAT PUMPS

Casbar Capital Coeparatien
Cantury Chemiml Corporofian
Casbury Papar & Chamicol
(hempaan Pustp Compairy, ke
Chendler Equigment Ine
Chelsen Prodects, Div. of Parkar
(hempare [orperation
Chempura Predwcts (orp
Cherm ladesinies Inc

Clesar Campuling

Urardreom Woue Woser byuems |a,
Oervarleal Teal Ca.

Lobro Technolagies

CombBart: of Home
Comsobdened Trestment
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Caek Compressian

Coen Monufodturing, Ine.
Cosmic Toahat LLC
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(ax Reseorrh

Coeraels
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Cretex Specnlty Products
Crass Bore Safaty daseciafion
Crwil Besles/Schenile Beas,

LRES I

Custem Biclogioals lac.

Ciptlogs Elecironici, [ne.

D& Diesel, Inx.

Dorkle US4

Ue Keef Consrution Chemimh

Desal Rssacites

DekieRRe Pioduss

Ded Vel Chamiral (o

Deftn Ervew e ndial
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eseriWiorn

Ditch Wikch

Doug Meodows Co. LL{

Or. Shrink, Inc

Dragen Predes

Oraimmbl et Dirad

Oreser Koot Blawar
Dubmees Sobs

Durosa ble Menubaciuring
Durosd-Wohand, Inc

Dy Fhex I

yrio-Yac Equipmeni

E.H. Wouhs Compamy

Enrth Friendhy Chemicoks, [nc.
Eovy Lines

ECA-55

Eeslosgical Leberatonies |ne.
Eceloginal Tanks, lax,
Eloeshes: /i marican Marise
Eleciric Eel Blg. T Ine

Eljen Loeparation

Engle Fabrioatien, LLC
Eriwiro-Care

Envirosmaenel Produds and Aomss,
Erwirceight LLC

Eriz USA Inc.

EPA-MER Poriners

Explover Trailers

EX Trak

Fubos Assamalise Larp.
Fobulsut Fungi The Wishe Deoang o
Fomhas! Hosted Applicotiom
Fedaral Signol Emsiranmena| Seletions Grau
Fergas Fower Fumg la.
Finendnl Fedarm| Cradit Ing
FindaPlusber cem

Fisher Raseorth Lohorolary

Fiwe Peoks Technalogy

EXHIBITOR LIST

FEL o Lo,

Aita Indaredsamal Lmiled
Flo Treng Systems Ing

Row Ling Tolva and Canlrak
Aui Sysiems, [m.

W Mamdacluring In
Farnesl Tachnelogies

Farce dmarim Int
Farmedrain bnr

Farl Bend Services, Inc

Faumnir Industries lax.

Frontier Techaolagy, Inc

Frudosd Tael & Menuleluring
61, Woler Produds

Gamajed Cleaning Sytimms
Gap e la.

Gardner Demeer Walerpel, Syi. lag.

GE Mauks Iu.
Ganeral Pipe Oeanars
Ganeral Pusip
Garspahn! Carpie olan
@ant lndestnies |nt
wa For Digger

Gottwin Fumps of Amerim e,

Gakak it

Garlitz Serwer & Decin, lat,

Gaulds Pumgs,TIT Indwsiries

Gronile Lsasing Lempany

Green Leaf In

Hachney - Diwisl om SYC

Ham=elmann (oep

HammerHead, An Earth Tosl Company
Hansay Reek

Hoppy Feel bry VP, Marketing LLL

Haraen |ni
Hathers Cerporeian
Heditram Flelic

Haffamon Imsurane Brakars
Haritoge Treck Equigmend Ing.
Hi-Vou Carporofian

Hiben, lac./Div. af Ingersell Rand
High Pressure Byuipment Compairy
Fighland Tank & Mosfoduring
Harizon Informaticn Syssams, lac.
Hauie al Impart

Hur Chemicel Mosufarturing
Hurin Tethsalegies b
Hydre lech Fempi

I Cempadt Exmavler Soles
Wnipeiiol Indusinies |,

ndusdinial Diversilied Froduch
Indusirinl Mageetics, n.
infiliroter Systens k.
hilresinudure Bepair Sysems, la.

Infrasinars Tacinalogies

Infratech

Insight Yision

intersatisncd Pigelining Techsalagias, Inc
M Troikers & Truck Bedies bnc

1&) Chemioal [ompany
Juck Daheny Supplies nc.
log Wobile tolstions
Jomesen LLL

Jet Int

ETTECH, Isx.

Johinwy's Choice by Chemoerp Indussries bnc,

luggler by Lohrie

Bt Indusiies lnc.
KEG Techmalegias, Inc
Kiith Huber, Inc
Bestlucky (nsite Weslewoder dicicfon
Eenlutky Tank, Inc
Bewbriing Streen Prishing
Eeystane Plossics Inc

EMH Equipment [ompany
EMT ArpoerDrpe o,

Eray Indushies

Ruriyoma of Amarioa In.
L. Tosks

LT,

# Place Equipmest (s Inc
rtses Tonderom & Sons ki

enders Kemerre Hehagrk
aly Momfaciering
erieyme |ner parnaled

ety Finonrisl

Berty Pumps

quid Envitosmenio Salefioss
iquid Woste Ind ustries

quid Woste Tathmalegy

ibe Gienil DBA Frankdin Ebeciric

LMK Endarprises Inc

ek Amarion Do
ader

agitall Inc
anghom Tosk & Trailer
MARS Warkwesr

Modewell Fradects (oep.
Mesiligle Canrd

Mespert Iscoeparnied

Mo i Paymenl Syshams
MieceLif Ml

Mooclinar

Meee Qrbisren Dusne Campany
Mid-State Bank Ca., |a,

Witwngher Elerric Teol

Milworkee Rubbar Products Inc.
Mody Pemis, |ne.

Mongzme |eSars
Mere 1P
Medimatic (orporafian

Mr. Monhale
Mr. Baedar Carg.

Mr. Sewer

MiC
Mledh

Muscig Power Produts
M®] Carporpfon

Myere-Aplea, Penlor Water
Myers-Seth Fump e,
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W& Inc

WG5S
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Wil Inc
Hedalim US4
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PUMFTEL
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RE US4, I
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CELEBAATING SSCCESS!

Current list of exhibiting companies as of December 2nd, 2009.
List subject to change without notice.

Spedolty B Soles

Spr Slor |ax,

aprayrag b

Slomp Warks

Sloniderd Bqupmeni
Siellor Indudrins bnc
Slephem Technologies
Slo-dway Poswer Croses Inc

Slonedne, Ing,
Subsurfare laslmment
Susheli Fenizly

Jusrie Esvrenmestol

Super Produds LLL

Superier Signol Campawy

Suparvor 2000

TNE Portable Readwoy Systess, lac.

T & T Tacls lax,

Tank Tachnedogies & Swaply Co, LLC
T(F Equggnmsd Friose

The Bowworth (o

The Servite Fragrom

The: Strosg Company

Thompsan Fump

Taio kdesiries

[rocher bolstions

Trensleow

Trontsway Sysiens |nd.
Trenith Grader

Tramhless Technolapy Magozine
Tri Shede Tonk LLL
TEX Toeds .

Trident Insuranie,Seglicoar
Wiride lssurosie Program

Triple R Specinlty

Tristor Capital LLC

TEY TEK Machine Warks, Inc

Tk Ca. I

T3l Tank Sarvices In

T Teshaokegies Inc

luf-Tite Inc.

Turie-Fog, Division ol Kingscosa lad.
LLEMS.I

lldar P

Uliralines, Inc

Urder Fresiure Syslems Inc

IF5 Legehics Fechnodogies

IS Jetting, LLC

1% BElelosk

I58-5essar Bquipment Lorpanaliesn
Wox-Con It

il

Wocuru Limitesd

e Trk Renfol

Toporoaler

Tl (.

Wt Eriler prites, Inc.

Wrrsear

Wivoe Conp.

Wole Exviren=estol Froducts
‘Welrx Predwcts (o

Welledsizin Wacmim Fusip
Nrilequip

Wesar Ernvimament Federgticn
Weser Jel Fechnelogy Assouaan
Weber ndesilries, nc. [Webind)

Wells Carga Ins.

Well: Fargo Eguipment Flsame
Westers Mule Crones
Wesimaor [

Wieser Conoreda Predes bnc

Wika Supply

'Wolf Creak Comgony, In
Reraes Corporofian

Toaller Fomp Campowy

Additional companies
ore being added daily.
Flense theck on-line
for o cwrrent list.

) View the most current list of exhibiting companies online at www.pumpershow.com




Industry’'s 1st
Collapsible Mover

Move portable restrooms in a fraction of the tme compared
to using the leading compettor solution. Collapse, store, & go.

Mo transportation hassles. VWhat's your time worth?

v/ Fits on atruck ¢/ Lightweight
v/ Fits in a john v/ Easy to use
o/ Durable & sturdy ¢/ Time Saver

METRO

Mover.com

call for a quote

" 920.493.2987

wiwrw miniPMETROmover, com

e Vled Fonvand Bodion LLC
mini METRO sover palend pending

Looking for

Affordable Paper?

Specialhizing in the Portable Tonlet Industry,
« small Core « 96 Roll « 13 Sheet = Hand Towels

e 100% Recycled Paper
2 l"nmpetili ve Pricing

B Septic Safe
# Quantity Discounts
 Can ship 1 Case

or Truck Load

(o ot

Hnlu:h-m

Vianutactwrers of most of our own products,
Chther products available, Please give us a call,

I-Hliﬁ 161-2131

MI=R3AG-3897 « Email: ricki@ centuryvpaper.com = Yeb Site: ceniurypaper.com
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PORTABLE HESTHOODM 111"t HAT O3

We’re Here for the PROs!

Have you ever wondered how we generate story
ideas for the pages of PRO™? Portable sanitation

contractors are our most important sources for the

news and feature stories you see here every month.
If you have an issue-oriented story idea or know

of a fellow contractor whose success story should

be told, please call or write and tell us about it.

Editor Jim Kneiszel may be reached through
COLE Publishing by phone at 800/257-7222, by mail
at P.O. Box 220, Three Lakes, Wis. 54562, or by
e-mail at editor@promonthly.com.

Here's a sampling of features that appear in the pages of PR():

ALL IN A DAY'S WORK

What's the strangest thing that happened to you and your busi-
ness this year? You know, that funny or unbelievable portable sanita-
tion story you find yourself repeating over and over to friends and
family? Whether it's a tale of misfortune or good fortune, we want to
hear about it and share it with readers in All Ine @ Day's Work.,

WORKING VACATION
Do you have trouble leaving your work behind when you visit

faraway places? If your camera holds images of portable restrooms
and associated rental products along with the usual vacation shots of
tourist attractions or the family frolicking on the beach, we want to
hear from you. We'll share your snapshots and portable restroom
travel tales in Working Vacation.

PRO SNAPSHOT

Many of todav’s leading portable restroom companies started
out with humble beginnings, the company owner building wooden
units in the back yard and going on service routes with an old pickup
truck in the 1950s and "60s. Scan your favorite old photos and send
them, along with a brief history of your company, and we'll share your
business story in PRO Snapshot,

TAKE 5
some days you only have a few minutes over a cup of coffee to

take a breather in your hectic workday. We want to help you make the
maost of those few moments by introducing vou to a PRO or industry
leader who addresses the five issues that have the greatest impact on
their job or business. If you know someone in the industry who could
offer valuable insights to others, we'll feature them in Take 5.

PRO FORUM CHATTER
An interesting portable sanitation roundtable discussion awaits

vou anytome at the PRO E-mail Discussion at www promonthly.com,
If vou havent already subscribed to this free e-mail 1dea exchange,
check it out on our Web site (click on the PRO E-Mail Discusston icon
to sign up) and start talking about industry issues with counterparts
acrass the country. We print some of those discussions in the maga-
zine under the headline PRO Forum Chatter. B




SO WHAT’'S THE BONUS? This same low-cost replacement screen fits all PolyPortables’

restrooms. So there's no need to stock a variety

of screens to fit different models.

IN FACT, ALL POLYPORTABLE RESTROOMS SHARE MOST OF THE SAME

REPLACEMENT PARTS. And we have no mr

and helps you keep your units where they shou

inimum parts order. That makes life easier
d be — out in the field earning money.

IT TAKES MORE THAN A FANCY LOOK TO MAKE A GOOD RESTROOM.
We think they should be practical, tough and easy to maintain. Repairs should be a breeze.

Parts should be easy to get and interchangeable whenever possible. Don't you agree?
PolyPortables — you can build a business with us.

PORTABLE TOILETS - HANDWASH STATIONS -
BOOTH 1140

DEODORIZERS and CLEANERS by GREEN WAY PRODUCTS

&L?MRTABLES

Listening. Learning. Delivering. Since 1972

99 Crafton Drive, Dahlonega, GA 30533 USA - Phone (800)241-7951 or (706)864-3776 - Fax (706) 864-8111 - www.polypaortables.com

PUMPER AND FLATBED TRUCKS - Bieen Way Products

aolutiona fToe life




NIHCTNM

R.A. ROsSSs N.E.. INC.

10280 Brecksville Rd. » Brecksville, OH 44141
oLl Fres 1.800.678.4581 roone 440.546.1190 roc 440.546.1188

Frial. RAROSSNE@RAROSSNE.COM wee =it WWW.HAROSSNE.COM

emm: NENARIC

All Of OQur Custom Manufaciured Products Are
Quality Engineered For Long Term QOutdoor Durability.

INDUSTRIAL & TRUCKING BELOWERS = VACULUM PUMPS « SALES, SERVICE & INSTALLATION
We hawe a FULL SERVIGE REPAIR SHOP capable of servicing and repairing a wide varigty of differ-

e e ) et WE OFFER DECALS WITH
Frullland = Moro = Masporl = Willig = NVE Challenger = Jurop * gatlioni = Fresvac HI-TAC ADH EEI‘H‘E}
PERMANENT ACRYLIC ADHESIVE,

REMOVABLE ADHESIVE AND
ALUMINUM SIGNS FOR USE ON:
PORTABLE TOILETS, EQUIPMENT

ROLL-OFFS AND VEHICLES

CONTACT US AND WE WILL SEND YOU

FREE}SAMPLES

OF EACH MATERIAL!

Call (800) 203-3385 or FAX (800) 556-5576
WWW.jcgury.com

[ BN R |

Vacuum Pumps = Components = PTOs # Hydraulics = Valves « Manways
Gear Boxes # Mufflers # Silencers = Gauges * Camlocks » Hose

one ]

promonthly.com
cleaner.com k

pumper.com

MswWilladg.COIl

;- onsiteinstaller.com
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The Job is not done if they leave with

POLYJOHN

800-292-1305 THERE WHEN YOU NEED US! www.polyjohn.com
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s on improving profits for

By Scottie Dayton

track of seminars presented by the Portable Sanitation
Association International, including a two-part talk on cost
analysis to ensure profitability, highlights the education lineup
at the 2010 Pumper & Cleaner Environmental Expo International, Feb.
24-27, in Louisville, Ky.

n addition, a general business-building track of seminars will be
offered by the Hunter Partnership Alliance. Scott Hunter, the founder
and a business coach and speaker, will present concepts on successful
marketing and customer service efforts, among other topics.

The P5AI and Hunter Partnership Alliance programs are part of
Education Day on Wednesday, Feb. 24. The complete program
includes 45 seminars presented by experts across the full range of
environmental service industries. Seminars also are offered on
Thursday and Friday mornings. A summary of the P5SAI and Hunter
program follows. For a complete seminar schedule, see the Expo pages
in this issue of PRO

PSAl SEMINAR TRACK:

Understanding Your True Cost Analysis to Ensure Profitability - Part 13
Lee Sola, co-owner, 5 & B Porita-Bowl Restrooms Inc.

successiul operators in the portable sanitation industry will out-
line the costs associated with their business, step-by-step procedures
for estimating jobs, and the reasons behind them.

Understanding Your True Cost Analysis (0 Ensure Prolitability - Part 2;
Lee Sola, co-owner, § & B Porta-Bow! Restrooms Inc.

Attendees will review and analyze actual expense forms from dif-
ferent operators in diverse locations, enabling participants to com-
plete their own forms (0 maintain consistent profitability.

Other seminars:
The Thursday programs include these additional seminars of spe-
cial interest (o portable sanitation business owners.
Thursday, Feb. 25
« Up-5Selling: How to Thrive During a Recession — Bay Luden Jr.,
Noriheast area managern, Poiylonn Enterprises Corp.
« TBD, 5atellite Industries Corp.
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HUNTER PARTNERSHIP ALLIANCE SEMINAR TRACK:

Relationship is the Key!

Attendees will learn the art of creating and mamtaining rich,
meaningful, guality relationships within their organization, and with
customers and Prospecls.

The Art of Customer Service

Successful business owners train their employees to develop a
loundation of strong customer service. They know thatl customers pre-
fer doing business with people they like, and with people who are
interested in them and care about their concerns. Hunter will explain

how to create a company culture dedicated to exceptional customer
service,

Creating an Outrageously Successful Company - Part 1

This workshop reveals that what individuals do, what they know,
and how hard they work have little effect on success. Hunter will
cover principles such as the laws in the universe that determine
results, how these laws work, and how to use them to produce the
desired results.

Creating an Outrageously Successful Company - Part 2

Attendees will learn the meaning of integrity and how having it
affects success, what the main ingredients are for achieving accom-
plishments, the significance of being of service, and the importance of

having a clear business vision.
LRN PROGRAM:

The Education Day lineup also includes a track of seminars from
the Leaders Resource Network:

* Creating Your Vision for Success — Kelly Newcomb, director,
Leciders Resource Network

* Getting Your Team On Board - Kelly Newcomb

« Working Effectively in a Family Business Culture — Kelly Newcomb

« Creating Your Own Competitive Edge — Frank Taciak, owner and
sales representative, CA. Taciak & Sons



+ Winning More Sales — Jessica Damasa, account executive-nar-
keting consultant, Newcomb Integrated Marketing Solutions
* In Business: Panel Discussion - Jessica Damasa | I g,
-

ol =

| , | MAKE SURE THEY REMEMBER YOU
Other business presentations at the Expo on Thursday and Friday
include: THE NEXT TIME
TR £ Wk 43 hoe _THEY NEED YOUR SERVICE

+ New Four P's of Marketing - Jerard Nighorn, business manager,
Lenzyme Inc./Trap-Cleer Inc.

+ (uit Learning and Start Doing — Bill Raymond, master trainer,
Nexstar Network

+ [Five Secrets of Winners = Kenmny Chapmarn, master trainer,
Nexstar Network

OTHER SEMINARS:

Friday, Feb. 26
+ Quality and the True Cost of Ownership - Matthew Sutton, vice
president of sales and marketing, HapidView
* Vision and Direction: Leading Your Service Company to

Prosperity = Victoria Finley, vice president of business develop-
ment, Une Biotechnology _’ , / ﬂmﬂﬁ m HE ms

* How to Shop Your Insurance Effectively — Mark Herring, CRM, screen printing inc. NO ART OR SET-UP FEES
CIC, LUTCE vice president, Heffernan Insurance Brokers We use High Quality Vinyl - Fade Resistant UV Ink
- Hi-Tack Adhesives Designed for a Strong Bond to Plastics-

To find out more about the education program or any other Expo LOW CUET. IN STOCK SERVICE RECORD DECALS!
offering, visit www.pumpershow.com. Register online or by calling QUE' 6 Decals Printed in the USA since 1961

800/257-7222. W S800-348-2454 jiEipriniseam//

Supplying your Business for
_ Seasons of Success

1-888-935.1133 @DICC

YOUR ONE STOP SOURCE FOR PORTABLE RESTROOM PARTS AMD SUPPLIES
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Salem Witch um'n "
of guests 1o the c

By Betty Dageforde

THE TEAM

Frank King owns Action King
Services in Lowell, Mass., a com-
pany that provides septic tank
and grease trap pumping in addi-
tion to portable restroom rental,

King’s daughter Karen is vice
president and general manager,
his son Frank III is project man-
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ager, and Real Betty is the fore-
man for seven service techs.
Marie Schofield handles dispatch
and 5Sharon Eno-Maxim works
part-time doing scheduling and
invoicing. Sheila Richards, who
has performed office duties for
the company for over 15 years,
coordinates the Haunted
Happenings event, and everyone
in the company gets involved at
Some point.

Portairle Restroom Operator

COMPANY HISTORY
When King got out of the
military in 1966, he went to work
for the Massachusetis Depart-
ment of Corrections and then the
State Hospital. But the pay scale
was discouraging and he realized
he had to hind something else,
His cousin was in the sewer busi-
ness and another fellow he knew
had a pump truck. "Both of them
looked like they were doing pret-
ty well, not a bad deal, so |
got the idea from there,” he
SAYS.
King and his wife,
Louise, bought an old oil
truck, which was modified
with a diaphragm pump,

I]N I.I][:ATI[IN-

and he built a number of wooden
restrooms. But the harsh North-
gast winters turned out to be too
much for those units, persuading
King to get out of that line of
work and concentrate on septic
service. He was lured back into it
20 years later, and today portable
restrooms account for about 25
percent of the business. They ve
2ot 450 units, two restroom trail-
ers and three vacuum trucks.

MAKING CONNECTIONS

The Halloween project fell
into King's lap six years ago.
“"They gave us a call,” he says. "l
couldn't tell yvou why." But it was
probably word-of-mouth, as




Members of the Action King Services team include
(from left) Jerlrajr Croteau, owner Frank King, David

Sanchez and Bill Harman

kKing says he has a good reputa-
tion not only with his customers,
but with his competitors with
whom he occasionally shares
equipment. After getting the call,
Richards took over and devel-
oped a solid relatonship with
Ellen Talkowski, the City of Salemn
special events coordinator. Both
entities have enjoved an easy,
friendly parinership since.
"Sheilas personal touch has real-
Iy made the whole thing work,”
King says.

THE MAIN EVENT

In the 1700s, Salem was an
international seaport. In the
1800s,  resident  Nathaniel
Hawthorne wrote The Scarlel
Letter and House of Seven Gables,
and in the 1900s the city nearly
burned to the ground. But it was
the events of 1692-93 that will
forever haunt the community,

namely the Salem Witch Trials in
which numerous people were
accused of witchcraft: 150 were
imprisoned and 29 were hung,
mostly women.

Salem has given up trying to
sweep this tragedy under the rug,
and now incorporates it into is
celebrations, including the
month-long Halloween festival
they call Haunted Happenings.

Numerous activities are pro-
vided for an estumated 200,000
visitors, including a street fair
and carnival, witch trial reenact-
ments, House of Seven Gables
tours, and psychic readings.
Modern witches can take in a
Samhein feast or attend a witch-
es’ ball; kids can visit haunted
houses or go trick or treating,
and the curious can listen to sea-
faring tales, tour museums and
historic homes, or visit ancient
graveyards.

The House of the Seven Gables, made famous by author Mathaniel Hawthorne.

Pictured in front of their Isuzu Tugger service vehicle
built by Keith Huber are drivertechnician, Adrian
Silva; Real Betty, foreman; Max Spencer and Croteau.

BY THE NUMBERS

Although the company sits
down each year with the city to
plan for the event, attendance
figures are always somewhat
unpredictable, as theyte affected
by the level of media attention,
weather, and the economy.

"Funding has a lot to do with it as
well,” King says. 50 they typically
start out with a number based on

promonthhy.com

Action King office personnel include Frank King's
daughter Karen King, vice president, and Sheila
Richards, administrative assistant.

the previous years activity and
then stand ready to bring in more
units if and when conditions
WRATTHANL.

In 2009 they provided 50
blue and green Poly Standard
restrooms equipped with hand
sanitizers {rom PolyPortables
Inc.. as well as three of the com-
pany’s Enhanced Access Units, or
EALLS.
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PolyPortables restrooms in front of the Visitors Center.

LET'S ROLL

Deliveries began two days
belore the Oct. 1 kickoll event, a
"Night at the Museum” children’s
parade. They began with 39 rest-
rooms, ramping up to 50 a week
later. The units stayed in place for
the full month,

Deliveries were made using a
Chevrolet pickup pulling a 20-
unit trailer, as well as their flat
tank vacuum truck. Drivers were
accompanied by Talkowski, who
helped pinpoint locations. Units
were situated in small groups in
nine sites around the city — the
whart, the wvisitor center, a city
park, parking lots, main sireets,
IMUSELLITS.

KEEPIN' IT CLEAN

For the first half of the
maonth, technicians made the 410)-
minute trek from their shop to
provide twice-a-week servicing:
Mondays and Fridays. By the
third weekend, they went to three
times a week: Monday, Thursday,
saturday. And the last week ol the
month required four. The compa-
ny used all of its services vehicles
— a 2006 [suzu with a 1,000-gal-
lon waste/300-gallon freshwater
steel tank from Crescent Tank
Mip., a 2005 GMC 5500 with
an 800-gallon waste/300-gallon
freshwater steel tank from Best
Enterprises Inc., and a 2001 Isuzu
Tugger from Keith Huber Inc.

‘& > Booth
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with a 600-gallon waste/ festival-type problems — foreign

250-gallon  freshwater | objects stuck in hoses, tipovers
steel tank. All  have — the company loves this event.
Masport Inc. pumps. “The guys like going down

Drivers, wearing com- there,” King says. "They're treat-

ed well, Ellen makes it real nice
for them. They get free passes

and bring their families. They
look forward to it.," W

pany-provided  sweat-
shirts, T-shirts and jack-
ets, worked from 8 a.m.
to noon. Occasionally
they encountered impa-
tient patrons, but despite the
large crowds, Talkowski and the
police ensured that units were
accessible.

The company follows stan-
dard Portable Sanitation
Association International-rec-
ommended cleaning procedures
and uses Green Way Products
([PolyPortables Inc.) deodorizers
for odor control. King likes to
add Pine5Sol to the wash water.
“When vou spray the unit down,
it leaves a nice smell for a couple
days,” he says.

MORE INFO:

Eest Enterprises Inc.
8200/288-2378
www. bestenterprises.net

Crescent Tank Manufacturing
585/657-4104

www.crescent-tank.com

Keith Huber

800/334-8237
www keithhuber.com

Masport Inc.

800/228-4514
WWIW INAS PO PLM P .COIm

PolyPortables Inc.
B800/241-7951
wiww, polyportables.com

FUN FOR ALL
Although Haunted Happen-
ings presents a few of the usual

Dual VIP Restroom Trailer
From 59 841

ri=al for Faalures.
r Weddings ( Parties - Salar Powarad

« Sporting Events = Sell-Gonlamned
+ Food Festivals = Flushing, chana toilet
 Community Evernls - Enclesad sink

7 Church Road, Hatfield, PA 19440
Phone: 800.422.1844

Fax: 888.B61.9380

Visit our website: www. libertyfg. com

Call Michael DeGroat (ext 12)

«  Restroom Remodeling
r Movie Praducfian

- Power Converter (option)
- Ar.conditioning [option) [
= Intesar Hagter (Qpticn]

= Sink Waler Heater (option)

1737 5. VINEYARD AVEHUE  OMTARIC, T 91761
PeonE S09-930-6244 TowL Feref S00-338-1065 Fax 909-930-6237

wwwW NUCONCEPTS.com

Commercial Equipment Financing Call 800-422-1844
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Your #1 Source

for
Chemical Deodorants!

& We design the strongest and most
affordable products on the market

& Private labeling and custom
blends available

1.800.634.2540

www.redichemoftexas.com
20005 Hwy T1W - Spicewooad, TX 78669

*New customers mention this ad and
get 15% off your first order

DECALS

LOW COST + HIGH QUALITY * FAST SERVICE

* Service Records

* Custom Decal Designs

* Die-Cut Shaped Decals

* Lack of Service Tags

 FonceSigns Screeﬂ‘rgch
* Signs & Safety Products

A ahvision of Eoeda Slgres, inc.

800.829.3021

www.screentech.com
16931 5. State 5t. * South Holland, IL 60473 » Fax: 708.333.0209

» 1000s of Stock Decals
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(oing to the Show

Mary Shafer writes about issues important to PROs. Direct
comments or questions to Shafer at thinktank@promonthiy.com.

HOW DO YOU MAKE THE MOST OF THE PUMPER & CLEANER ENVIRONMENTAL EXPO?
By Mary Shafer

here are as many ways o experience the Pumper & Cleaner
Environmental Expo International as there are atiendees.

Some people are all business, planning ahead how they'll attack
the show floor to wring every last possible bit of information from the
hours it's open. Others attend as part of a working vacation, so they take
it easy, strolling leisurely up and down the aisles and lingering over
Favorite exhibits.

Others arrive in a group, breaking out into smaller clusters so they
can cover the floor more efficiently. And still others get to the show
early, using what they learn during Wednesday Education Day seminars
to better prepare them for buying decisions on the floor.

However you do it, theres no arguing that after 30 vyears, the
Pumper Expo 15 the place to get things done when a profitable, per-
forming business is your goal. Here's how these folks work the floor:

Edwin Johnson is just

Name: Edwin Johnson gelting started in portable
Company: All-Rite Rooter  resiroom service as an
Location: Erickson, addition to his septic and
B.C., GCanada rooter service east of

Vancouver. He talked with
PRO during his first spin
around the show Hloor.

“My plan was just to go through the show on the first day to see
everything, then the second day, to visit the booths | was interested in
and talk with people.” He keeps mental notes, not leeling the need (o
write anything in his show program.

He made a second floor tour to address his vehicle needs. "T'm also
rigging up a new vacuum truck, and needed some ideas for what 1
should have to make it work for longer routes,” he adds. He found
exhibitors helpful in putting together the ideal pump/tank configura-
tion for his routes, which include a 70-mile radius trip between septic
customers, portable placements and his disposal site.

dim Johnson

Dennis Garland has a

Name: Dennis Garland planned approach to his
GCompany: Johnny onthe  company’s floor time at
Spot 2 the Expo. It's almost
Location: Brandenburg, Ky.

always about research and

ordering.
"1 like to contact the

vendors before we get

here, to let them know we're actually coming to the show,” Garland says.
"I try to make appointments, or at least give them an idea of when we're

Ei...}:;! Employees: 4
vl Years in Business: 3

Dennmis Garland

32  January 2010  Portable Restroom Operator

“I like to do the 'meet and greet’ during the
day. Then, if we're going to buy products
or new units, we'll sit down with them at

the end of the gay to do that.”
Demmis Garkamd

going to be on the
floor. I like to do the
‘meet and greet’ dur-
ing the day. Then, if
weTe going to buy
products or new
units, we'll sit down with them at the end of the day to do that.”

Garland sees the Expo as more than just a show-and-tell event. For
him, it's about taking advantage of special show pricing and other deals
to be had. “Tt's a good time to actually come in to buy the floor units they
have on display at the show. We always set aside X amount of dollars
each year to do that.”

He feels this is not only a good time to stretch the company’s budg-
et, but also to engender goodwill with the vendors he's buying from. "It's
a good deal for us, but we also help them out, taking the units off their
hands so they don't have to pack them up and take them back. It just
works out all around.” He finds this an effective way to cement stronger
ties and better working relationships with manufacturers.

“Thursday 15 our busiest day,” he says. "We try to meet everyvbody
and see the new products. All the manufacturers and business owners
are the same: They want to get in and meet people, then relax, look
around and see other things, then do their business the next day.” He
doesn't make purchases right away, either. "We like to let the booths get
settled in, let evervbody get comfortable, then we'll start placing some
orders on Frniday, around noon or so.”

And belore he does any floor walking, Garland takes advantage ol
the Education Day sessions to help decide which purchases make the
maost sense. He says anytime you're more educated on where the indus-
try 1s headed, you're better prepared (o make smart buying decisions.

Will Stewart is a
Name: Will Stewart licensed plumber in his
Company: Stewart’s father's business, which
Plumbing & Portables has recently expanded
Location: Shelbyville, Ky.  into portables. When they
Employees: 2 attend the Expo, his dad
Years in Business: 10 tends to spend a long time
at each booth, s0 they split

up to cover more ground. They don't do a lot of pre-planning.
“My dad tends to look more for the portables side of the business,
but we both tend to just get on the floor and take one aisle at a time o
see what gets our attention. But we look at products for the separate

sides of the business, so we get more done,

wWill Stew art
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Dear valued customers and friends,

Abernethy Welding would like to say thank you for your support and
prayers during the loss of Bl Abemethy. Bill was a great husband, tather,
grandiather, boss, and a valved friend 10 many of us. Bill had made many
friends over the years as owner/operator of Abernethy Welding. Bill and
Frances have built their business on loyvalty and honesty to customers and
fiends. We realize that the knowledge, experience, and cheerful sense of

-I .ll
i =

exclusively from LI -SNKNEK

humor Bill had can never be replaced. It I1s the wish of Frances, family, and Solar Powered

employess that Abernethy Welding continue to stay in business and strive « LED lasts 4 days on one charge
to build quality pumping equipment. Bill and Frances had decided before Safety First

his death that he would not be attending the trade show in Louisville, | » See where you're going!

Kentucky in 2010. We will certainly miss talking to our many valued - | ' i -
customers, and missing the opportunity to meet new customers. We will | asy to Insta .‘lﬁﬂ

| - « No wiring or maintenance
be taking a year off from the show, bu -
we will be here for your future needs "

s0 feel free to call.
Thank You,
Abernethy Family
& Employees

ComMpeLETE PARTE AND IN-HOUSE SERVICE

ABERNETHY e

WELDING & REPAIR INC. Financing Available

| ~. . . Manistee, Michigan
Or.Shrink  Phone: (800) 968-5147
INTERNATIONAL SHRINKWRAP SUPPLIER Local: {23‘1 ) 7123-2685

www. dr-shnnk.com = drshnnk@dr-shnnk. com

www.abernethywelding.com

INDUSTRY NEWS
PSAI Announces New Industry Award

The Portable Sanitation Association International 1s
starting the 5ani Award (o recognize extraordinary
employee contributions to the professionalism and
success of a member company and the PSAIL accord-
ing o Millicent Carroll, a spokesperson for the trade
association. The honor is in addition to the established
Andy Gump and Service Tech awards handed out by the PSAL

Each year, Distinguished Service Recognition — Sani Award recipi-
ents will be recognized at the PSAI Nuts & Bolts Workshop. They will
receive a certificate and lapel pin. A ribbon will be added to their name
badge when they attend the conventon. In addition, they will be perma-

'RT

All Purpose Graffiti Remover
& Urinal Scale Cleaner

] o nently highlighted on the psai.org Web site under the Awards section.
BIUII Egrﬂdahlﬂ | Nominations for the first Sani Awards are due by Jan. 31. The new
T Distinguished Service Recognition — 5ani Award application can be
Hu Hﬂl’Sh Fumes downloaded at www. psai.org/awards.html. Criteria for nomination
Ecu & user Friendly includes service in any capacity with an operator or associate PSAI

member company, a minimum of 10 years of industry experience, and
W[]['I{S Hﬂrd 50 Yﬂu Dﬂnll HHHE T[] currently employed by the company, or have retired or passed away.

For the first year, the PSAI will accept nominations from companies
wishing to recognize an unlimited number of former employees tor the
| honor. The 2010 Sani Award recipients will provide credibility for the
1-800-345-3303 e o [ € Distinguished Service Recognition, while recognizing early industry pio-

www.jjchem.com e o neers, according to Carroll. In the future, each member company in

=== good standing will be allowed to submit one nomination per vear, W

i 1 ] II [ I
Call our customer service team for more detal
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Featured in an article?

Make the
most of It!

REPRINTS
AVAILABLE

We offer:
Full copies of the original magazine
Hard copy color reprints
Electronic reprints

Visit promonthly.com/editorial
for articles and pricing

E-mail jeffl@colepublishing.com
or call 800-257-7222




TRUCK CORNER

Januvary 2010

The Freeze Factor

Bob Carlson (left) and
Jarry Kirkpatrick answer your

questions in Truck Corner.

MOTHER NATURE REQUIRES MANY PROS TO TAKE ACTION TO PRESERVE
THEIR VACUUM PUMPS THIS TIME OF YEAR

QUESTION:

In winters past, we parked our trucks inside overnight, main-
Iy Lo prevent the water tanks and, more importantly, the waler
pumps, from freezing. We don't have that luxury anvmore. We
have looked into a chemical additive in the water to drop its freezing
point; we have looked at installing water heaters in the tanks, but our
budget is tight right now. What advice do you have for dealing with

water tanks and water pumps in freezing weather?
Incidentally, we live in the Southern Mountains zone, where win-

ter low temps average about 20 degrees and winter high temperatures

average 30 and 40 degrees.
George Sieburg

Weaverville, N.C.

ANSWER:

Great question. Just when we thought we had an answer, we

checked with some of our cold-weather customers who operate

in conditions similar to yours, Here are some solutions for you,
in no order of preference or cost of solution.

Methanol

Methanol is known by several names. It is called methyl alcohol,
wood alcohol, wood naphtha or wood spirits, It is used as a solvent, as
an anti-freeze in pipelines and in windshield washer fluid, Here's how
to use it effectively in your situation:

1 Drain all the water out of your system.

2. The accompanying chart shows how to mix the methanol with
the water depending on the temperature.

3. Operate the pump to make sure the methanol mix runs through
the entire system. It's no fun waking up to a pump that has been
left with water in it overnight (o find it has frozen and cracked
the housing. Complete circulation of the methanol mix won't
take long. Once you are sure the methanol is mixed throughout,
vour system should be protected as the temperatures dip
overnight.

Methanol facts:

1. Methanol is toxic. Drinking 10 ml will cause blindness and 100
ml will cause death. 50 don't leave it where pets or children can
reach it.

2. Yes, this is the same stuff that was used as motor fuel during the
oil crises of the 1970s. It was readily available, had a low cost,
and was relatively sale lor the environment. However, as gas
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prices slumped and supplies went up, methanol lost its appeal.
3. Methanol is biodegradable.

4. Methanol boils at 148.4 degrees F at sea level and freezes (called
melting) at -142.9 degrees E

Due to its toxicity, this solution must not be used in freshwater
tanks. Your only salvation for those tanks 1s (o use heating elements and

valve heaters. Heating elements can be plugged in at night and installed

in one of the tank fittings. The water will be kept warm overnight for use
the next day. As tor the valves, heating collars run off the truck radiator

and prevent freezing.

Salt brine

Another method of avoiding the deep freeze in your tank is to add
salt brine. This is a simple process of adding rock salt to vour water
tank. 5alt monitors are available to determine the proper ratio of salt to
prevent freezing while keeping costs down. Search for information on
the Internet or talk to your pump supplier for suggestions.

Magnesium chloride

Magnesium chloride is another anti-freeze solution. This chemical
Is commaonly used in mining operations that continue to operate in
freezing temperatures, usually below zero. For every gallon of water,
add one gallon of magnesium chloride, creating a 50-50 mix.

SAVE YOUR PUMP L R 1L
One of these solutions will be 35 5

more affordable than the others for 0 3

vour specilic situation. Find out what 05 R

works best for you and you'll avoid 20 T

costly damage to your pump. 15 17
This table shows the percentage of 0 71

methanol necessary per tankful of con- 5 94

tents to keep your waste tank and

pump combination from being dam- _g 3113
aged when sitting in freezing tempera- 10 74
tures,

Methanol Mix

Bob Carlson and Jerry Kirkpatrick of Arizona-based Glendale
Welding have over 50 years combined experience dealing with
portable sanitation truck issues. Fax questions to them, addressed to
Truck Corner, at 623/937-3688, or send Bob and Jerry an e-mail at
fruckcorner@promonthly.com. B
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TRYING TO SELL YOUR BUSINESS?

We can effectively market your business to more than 60,000 potential buyers in the
portable restroom industry, your local markets, and other venues. No upfront fees -
you don't pay anything unless your business sells. To learn more about
brokering your business through B°, call 800-257-7222.

-

LOOKING TO BUY?

Call us, and we can add you
to our VIP Buyer List

B00) 257-7222



Businesses

Computer Software
Dewatering

Excavating Equipment
Lease/Financing
Miscellaneous

Parts & Components
Portable Shower Trailers
Portable Restrooms
Portable Restroom Tanks
Portable Restroom Trailers
Portable Restroom Trucks

January 2010

CLASSIFIED apverTisING

BUSINESSES

SOUTH FLORIDA PORTOLET BUSINESS:
Approximately BO wnits, 2006 Ford F350
wiBest stainless steel tank. Great start-up

business. Serious inquiries anly. $150,000
negotiable. 5361-248-3210, [P1)

Looking to sell yowr business? We can
affectively markat your business to more
than &0,000 potential buyers in the liquid
wasta, portabla santation, and sewer &
drain industries, as wall as your local mar-
kets, the Internet and other vanues. MNo
updront fees — you don't pay unless your

BUSINESS OPPORTUNITY

South  Jersey Plumbing & Heating
Franchise For Sale: Gross $750,000+. 4-
truck operation, ‘08 trailer jetter, Cat 4168,
B26 Kubota, Cwiner willing o hold license
Asking $399,000. Call B09-470-1510. (T2

COMPUTER 5OFTWARE

SOFTWARE FOR YOUR INDUSTRY!
Business Efficiency...NOW more than ever!
Over 28 years expariance; Easy to use;
Aftordable; Powariul. Watch demas on-ling
..or call for a personal guided tour. FREE
eBook: "3 Essential Secrets to Increase
Profits.”  Ritam  Technologies, LFP

wiww.ritam.com, S00-662-84 71 or 208-620-

PORTABLE RESTROOMS

Used PolyJohn units, green’gray in color,
good to excellent condmion, wood skids,
$135 - $150. Call Breft at 1-352-446-0475.

3]

PORTABLE RESTROOM TANKS

Best Enterprisas 3000110 slida-in unit 2005,
Excellant shape. Will email pictures. FPlease
contact Chris ar Jeff 217-224-1932.  (FT2)

400 gallon, 225 wasta'rs watar, brand new,
Battioni pump. $5,500, 315-375-7867.
|PEM)

Single or multiple compariment tanks.
Choosa mild, stainless, or galvanized stesl.

business sells. To lkarm mora about broker- 4462, I TBM Capacities from 100 to 8000 gallons, an
Positions Available ing your busingss through B2 Business e diapn:'iﬂter. Parts and ameasnrgilas 10 t:uuil-g
Positions Wanted Brokars powered by PRO, call 800-257- your own and save money. B00-545-0174.
Pumps - Washdown 7222 (TEM PORTABLE RESTROOMS warw tanksandpumps. com. (PEM)

¢ Trucks

:ﬂm:ﬂpﬂi, PORTAELE RESTROOM BUSINESS: | 200+ PolyPortables, yellow, job site ready,

Front Range, CO. 360 toilets, 2 handicap, 8 3150 ea. 4 older flushables whandwash, PORTAELE
Slide-In Units wash stations, 3 trailers, 2 professionally | white, $400 ea. 2 fiberglass on trailers, RESTROOM TRAILERS

Sludge Applicator
Tanks
Wanted

BUSINESSES

Looking te buy a business in the liquid
wasie, portable sanitation, or sawer & drain
industnes? Call B2 Business Brokars pow-
ered by PRO at BOO-257-7222 and we can

ouilt tnucks. Family owmead and oparated 18
years. 719-492-8335, IPTEM)

LOOKING TD BUY: Good quality portable
toilel company, seplic/ grease hauler,
andior commercial vac/jetting companies in
North/South Caroglina and Chio. Seénous
buyer. 704-923-1845, (PAC4)

PORTABLE RESTRCOM BUSINESS FOR
SALE IN SOUTHWEST FLORIDA: 300 1oi-
lets, & handicap, 72 person wash stations,

$750 ea. SC. 877-633-6642. (FT1]

BLOW OUT SALE: Good condiion, 300
PalyJohn half units, $250-5350 ea.; 300
Maxim 3000 units, $§225-5250 ea.; Regular
units, $125-3200 ea. Contact Manuel @

305-870-9837. P2]

FOR SALE: Used Porta-potties: Green
FJ3s and green Synergy World Taurus
units. Gocd to very good condition. 3250

par unit, 57 3-Boa-3062 or H73-g6a-5057.

1980 ALLOY 48 RESTROOM TRAILER, 9
women's stall, 5 men's and 7 wrinals, roeom
10 add showers, Large wasie storage, best

for large crowds, complete with water pras-
sure system. 540000, 403-680-0752. (T1)

Naed (o expand your Bestroom or Shower
Trailer fleet? BLY USED! Basic and Lwury
madels available ranging in size from 127 -
32, Prices starting as low as $12 000! Call

The Black Tie Companies at B77-733-1200

add you 1o our VIP buyer list. No cbligation,
no fees, no prassure. TBM|

' Classified Ad Form

¢ trailers, 2 pumper trucks, Family owned (P4)

ca ,
and operated. B13-454-4855 (P2) for details! (PT1)

Flease print od legibly below with correct punctuvation ond phone number.

Circle each word to be bolded, if any. Remember to choose a heading.

CHOOSE A HEADING:

—J Businesses -l Lease Finonting - Portable Restrooms - Portable Restroom Trucks . Septic Trucks - Tanks
~J Computer Softwore - Miscelloneous —J Portoble Restroom Tonks ) Positions Avoiloble J Service/Repoir -1 Wonted
-1 Excavating Equipment 1 Ports & Components (L) Portable Restroom Trailers [ Pumps - Washdown - Slide-1n Units -1 Other

CLASSIFIED AD RATE

51.00 per word, per month with o 20-word minimum
or 520.00. 51.00 extra per bold word (key words only).

DEADLINE: 17th OF THE MONTH ADVAMCE PAYMENT REQUIRED

For example: Movember 17th would be the | No billing for clossitied ods. Poyment must be received
deadline for the December issue of PRO. in advance before publishing.

FILL IN BLANKS. MONTH(S) WORDS ; AMOUNT MAIL this completed form with poyment to:
COLE Publishing Inc., PO Box 220, Three Lokes, Wl 54562

COMPANY MAME
ADDRESS. OHONE. FAX this completed form to: 715-546-3786
CITY: STATE: LIP: OMNLIMNE form at: www.promonthly.com
PLEASE FILL OUT CREDIT CARD INMFORMATION COMPLETELY INCLUDING Y-CODE (3-DIGIT MUMBER FOURND BY YOUR SIGMNATURE)

WE ACCEPT:
CREDIT CARD MO V-CODE: EXP DATE: -IEl m
CARDHOLDER MAME PHOMNE: =, \...E.f|

38 Januarv 2010  Portable Restroom Operator



Great Tor cantalners
and dumpsters.

LEICI(.MEFIICAE

The Definitive Word fa Lacks

800 422-2866

951 277-5180 - FAK 951 177-3170
5158 Soallar Court - Coroma, (A 92883

Ry etigw win 1 A v £ a st « vt L & g i . ey

PORTABLE
RESTROOM TRAILERS

2007 ACS| 20 x B'8" Presidential Restroom
Traller, Special features include: simulated
marble interior and wood flocring, electran-
ic flush toilets and urinals, tinted skylights,
brass fixtures, remcle thermostat, stereg,
oriental rugs, paintings and plants. Call for
pricing and more information. BO0-650-
5756, (PT2)

PORTABLE TOILET TRBANSPORET TBRAIL-
ERS: New 28' - 12 standard unit or 3 A.D.A,
6,500, View & www.hackerbuilling.com.
Build 1o order trailers. Leave message &l
S07-272-9351 or call Tom at 507-951-2188.

(FTBM)

Mew and used RESTROOM TRAILERS
available immeadiately. 8 to 34 foot luxury

trailers. Comicrts of Homa Services Inc.
g7 7-382-2935, (PBM)

2001 61" Olympic Fiberglass restroom trall-
er. 2 women's stall ane urinal, one man
stall, A/C, haat. Very high end unmit. Like
new. Pictures upon request, 58,000, 812
280-1600 (P2]

EASILY MOVE RESTROOMS
with

Super Mongo Mover®

v Aluminum
Frame

v Ships UPS

v Corry
ADAs
v Modeals

starting
at $380

v' Easily Rides on Your Truck

Available with 2, 4, & or even
8 wheels and your choice of
air or solid foam tires.

www.dealassoc.com
_DE 866.599.3325

come v We're

OPEK

www.promonthly.com

PORTABLE RESTROOM
TRUCKS

2003 International 4300 OT486 automaltic,
wat kit, Conda SDS vat pump, pressurs
washer, huge cabingls, 55-1100/300 tank,
2-unit S5 carrier, heated vahvas wall docuy-
manied maintenance. 545000, 262-483-
6380 (PT3)

2004 F550, CRESCENT RECTANGULAR
VACUUM TANK 250/550, 130,000 miles,
6.0 diesel, AT, 4x4, lift gate. Wil haul &
units. S24 000, 406-892-7933 Montana,
IPT1)

1998 F-Series Ford, 286000 GVW,
Lummins engine, G-5pd., 3 compartmeant
tank, TAVEO0M 00, Battion vac pump, heat-
ad valas, 2-unit rack. $15550, 262-483-
G330 WI. (PT3)

BLOW OUT SALE: Aluminum Portable
Toilet Tamkers: '02 F-G50, 518K '02
lsuzu, $17K; ‘02 Inter., $19K: '02 Inter,,
15K '03 Inter., $32K; 05 Infer., $42K: '06
Inter., 348K, Masport pump, pressure
cleaners: 500 clean & 1500 waste. Contact
Manuel @ 305-B70-8837, (MAKE AN
QOFFER) (F2)

PADLOCKS

ECONCemy PAQICKS 1or vour odels. b
and more. Master Lack, national S

brands, and aconoemy gEnerics. s |-
Nayed 8o an your axieting key sumberl”
Call for a catalog, quate, or order oning.

LockMasters USA Inc

1-800-461-0620
www. lockmastersusa.com

ONE SUPPLIE_R

1-800- 333-WA5H
Parts for Most Major Brands

10,000 + ltems rl-ll"I-E
www 18003 33WASH.com

cUS TBMIZEH

'JI"TFIF 0 nr.r Al 0 I[-Jrllﬁr"l'l’[l'L

We Specialize in
Waste Management
Labeling:Solutions

* Corviee Recorde m
* Maintenance Tage
* Portable Toilet Cigne

* Logo Cigne
* Cigne (Plagtic & Aluminum)

* Gonder Signe

All lypqigj.nustnm Jprinting

check-out our great prices
/0 Septise== ?

10015 Rearwin Ln, McHinney, TX 75071
www. AnchorGraphlos.com
Phoms: §72-422-4300 Fax: 972-422-4311
[BD0] BT5-TB59 + sales@anchorgraphics.com

CALL 1-800-994-7990
to advertise in PRO Marketiplace

PORTABLE RESTROOM
TRUCKS

2004 Int, 4300, stainlass, §42 500: 2002 Int.
4300, $32 500: 2001 Int. 4700, 5§32 50
2000 Int. 4700 525.000: 1298 Int. 4700,
$22,500. 200 restrooms, $125 - $300 each,
Call 256-757-2H00 or visit www.pbsos, com
for mare info and pictures (PBM)

2004 4300 International, 25,500 GVW,
OT466, Alison, A'C, alrbrakes, 3-compan-
ment aluminum tank (4500140002500, M-=10
waler-cooked pump, spot lights, 2 Burk
waier pumps for fill and spray down, rest
raom carrler, Plctures www.acoing.com
classmied. Location Fhoen, AL and Las
Vegas, NV. 345,000, 208-362-3193.  (P1)

1995 International 4700 with a Prime 1,500
LS gallon, 2-compartment {1000/500 split)
caroon steel, portable toilet service unit, "As
15" Available!!! (Stock #34650) www.
VacuumSalesinc.com, (888) VAC-UNIT
(622-B648). (PBM]

1991 International, 2000 gallen tank, gray-
water only mileage 177,152, Asking
$13.000. Call John & 512-431-2025. (P1)

promonthh:.com

POSITIONS AVAILAELE

LOCAL REAL ESTATE INVESTOR LOOK-
ING FOR REAL ESTATE APPRENTICE
WHO SERIOUSLY WANTS TO LEARN &
CREATE WEALTH AND FINANCIAL FREE-
DOM THROUGH HEAL ESTATE INVEST-
ING., CALL Bbb-233-6735. Leave mas-
sage, name, emall, cell numbsar, Wll return
call within 24 hours (TEM)

PUMPS-VACUUM

Masport H15W vacuum pump. Hebuilt 1o
factory specifications, all new parts. 32500
or 32250 exchange. Best Septic, John
Eugena, OR. 541-484-0844, (CPT1)

TRAILERS VACUUM,/TANKER

1982 & 1984 Mckenzie 6700 gal. insulated
skim siainless shell tanker frailers, 55,000
aach. 3" Honda trash pump available,
$1.200. Call John 610-705-55585. [CPT1)

Advertise in Classifieds for only

*1 () PER WoRD’

Submit your ad online at:
www.promenthly.com

January 2010 39
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Dri’PaiFfﬁﬁW NI
IT’S ALL m:ﬂoNl*i:

Those bullets Bfﬂakiﬁ dc-wn the highway c&h&ﬂﬁﬁx trucks when you use new DriPax

throw and go deodorizer. No more messy liguids, no more awkward measurements, no half
dissolved tablets and packets, no delays. Just pure deodorizing power in a 100% biodegrad-

able portion controlled pack. DriPax is all action - no fillers. It's the difference between a
bullet and a slug.

Aim to get your free samples now. Call (800) 241-7951.

Listening. Learming. Delivering. Smce 1972

ILLYCRASED BESTROE
nrr1n; |II

99 Crafton Drive, Dahlonega, GA 30533 USA - Phone (800) 241-7951 or (706) 864-3776 - Fax (706) B64-B111 - www.polyportables.com

Only PolyPortables offers high-performance Green Way Products

TOILET DEODORIZERS « TOILET CLEANERS - AIR FRESHENERS « INSECT REPELLANT

All Green Way deodonzers, deaners and an freshensars are earth-fnendly, people-Triendly products. They are developed EIEF’I'I 1|‘|'|'||E|LI FI“:“:'U Hi:

and manufactured in our faalities in Dahlonega, Georgia by Green Way Products, a PolyPortables sister company : .
BOOTH 1140 * e ] ; e Sl ) solutions for |ife
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