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There’s a love-hate relationship with ourtoilets.
We hate‘em because theylast solong.

You’ll love‘em forthe same reason.

Listening. Learning. Delivering. Since 1972

1. EASY TO GET
With multiple distribution centers
across the country, getting new
restrooms is convenient. Shipping is
often cheaper, too.

2. EASY TO KEEP
With our constant improvement
design policy, each model just keeps
getting better. And there is no trouble
getting parts. In fact, most of the
parts are interchangeable
between our models.

3. HARD TO WEAR OUT
We often hear of PolyPortables
restrooms that are still going strong
after 10,15 – even 20 years of service.
And that makes them easy to love.

You can build a business with us.

Here’s why PolyPortables restrooms are unique:

99 Crafton Drive, Dahlonega, GA 30533 USA • Phone (800) 241-7951 or (706) 864-3776 • Fax (706) 864-8111 • www.polyportables.com

All Green Way Products' deodorizers, cleaners and air fresheners are high-performance products developed and manufactured in our

facilities in Dahlonega, Georgia specifically for portable restroom operators. They are all environmentally safe.

P O RTA B L E  TO I L E T S  • H A N D WA S H  S TAT I O N S  • D E O D O R I Z E R S  • C L E A N E R S  • T R U C K S

USE YOUR
BLUEBUCKS

ON ANY
POLYPORTABLES’

PRODUCT
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  When you say you are going to do something … do it.  

- Judy Kneiszel 

10 On Location: Dash for Cash
  One of the top U.S. marathons keeps Utah’s Empire Waste hop-

ping on race day and constantly updating its restroom inventory.  
- Betty Dageforde

18 PROfi le: Czech Mate!
  Moving swiftly across the checker-
board of Eastern Europe, Johnny 
Servis is taking high portable sani-
tation standards where they’ve 
never gone before.   

 - Ken Wysocky
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48 PRO Discussion Forum: Remove the Urinals?
  Given the maintenance cost and protests from female users, a 

Discussion Forum poster wonders if PROs should stop using 
urinals in restroom units.

54 Truck Corner: A Double Dose of Protection
  The primary shutoff and secondary moisture trap work in tandem 

to keep waste from fouling your vacuum pump.  
- Bob Carlson 
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Portable restroom operators scrambling to serve their communities 
in the aftermath of a series of devastating tornadoes in Alabama 
all have the same reaction to the April 27 twisters: The scope of the 

damage defi es description, and you wouldn’t understand unless you 
saw it with your own eyes.
 “There’s really no way to describe it without seeing it. Even pictures 
don’t do it justice,’’ says Tony Thompson, owner of East Alabama Por-
table Toilets, in Anniston, Ala. “You can take communities out here and 
it looks like you just set off a bomb. There are some places where the 
houses are totally destroyed and you can’t even tell there was a house 
there.’’
 Thompson’s company was close to the path of the tornado that 
killed more than 40 people in Tuscaloosa, Ala., then stayed on the 
ground heading northeast to the Georgia state line. On that one day, an 
estimated 75 to 100 twisters hit Mississippi and Alabama, killing almost 
250 people. 
 PROs in the state reported restroom units blown away in the 

storms, but despite some messy yards and extended power outages, the 
sanitation contractors hit the ground running after the storms passed, 
looking to get restrooms to people who no longer had a place to call 
home. Though the tornadoes passed through mostly rural areas, they 
also wiped out a lot of newer subdivisions and tore through the center 
of cities, fl attening houses and businesses.

Bert Dain of Aerial Sewer Service, Athens, Ala., watched the storm 
clouds move a few miles from his home and business, then quickly 
loaded a trailer of fresh restrooms and headed out to a nearby trailer 
park that was hit hard.
 “I can’t believe how many people were helping out. The only thing 
I could do is give them a place to go to the bathroom. I put all the toi-
lets out and said, ‘You guys need them more than I do,’ ” Dain said. He 
serves the trailer park for some onsite system maintenance work, and 
had repairs to make following the tornadoes. But he just felt it was im-
portant to donate units for residents and emergency workers.

 “It makes you sick to your stomach. It’s so much torn apart,’’ Dain 
said. “Everybody’s lives are in garbage cans. Everything they had is being 
loaded into garbage cans.’’

UP TO THE TASK
 Though the tornados wiped out so much infrastructure, PROs in 
the area say local restroom inventory would be suffi cient to handle 
further emergency response and all the construction work expected to 

follow as residents and businesses rebuild in the coming 
months and years. There were reports of the Federal Emer-
gency Management Agency turning to sources outside the 
state for restrooms early on, but contractors said that was 
unnecessary. 
 When Hurricane Katrina hit in 2005, thousands of 
restrooms were deployed from across the country and 
manufacturers expanded production to meet a stagger-
ing need. Many contractors added to their inventories at 
that time, and a healthy construction industry before the 

2008 market collapse also bolstered unit numbers. But over the past few 
years, many of those restrooms were stored.
 Dain said there are four restroom companies in his territory, and 
that two of them probably had 300 to 400 idle units before the storms 
hit. He only lost two units in the storm – placed at an auto auction facil-
ity – and had no plans to add to his inventory of 150 units in anticipation 
of expected construction site orders.

Advantage Waste LLC of Birmingham, Ala., quickly deployed about 
150 units for local emergency response, servicing them seven days a 
week for the fi rst few weeks following the tornadoes. But unlike Katrina, 
the costliest natural disaster in U.S. history, government demand for re-
stroom service was already slowing down in mid-May. 
 “There were actually enough units in the state of Alabama to take 
care of all of this,’’ said Debora Campbell, who owns Advantage with 
her husband, Mark. “If this had been fi ve years ago, there might not have 
been enough sitting around.’’

 Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and 
promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 

email PRO editor Jim Kneiszel at editor@promonthly.com.

FROM the EDITOR   
 June 2011

Ready to Respond

“THE ONLY THING I COULD DO IS GIVE THEM A PLACE TO GO 
TO THE BATHROOM. I PUT ALL THE TOILETS OUT AND SAID, 
‘YOU GUYS NEED THEM MORE THAN I DO.’ ”
BERT DAIN  

ALABAMA PROS SCRAMBLE TO PROVIDE VITAL EQUIPMENT FOR THEIR 
FRIENDS AND NEIGHBORS IN THE WAKE OF DEVASTATING TWISTERS 

By Jim Kneiszel
Kelly Allen of All 
American Rental & 
Contractor took this 
aerial shot of his 
company yard while 
surveying tornado 
damage as an 
emergency 
government 
employee.

Campbell felt fortunate that the biggest tornado spared the Advan-
tage Waste office and yard, passing about a half mile away. They were 
also safe from damage at their home 35 miles from Birmingham. 

“They say, ‘Get in a safe place when the weather hits.’ Well, there 
wasn’t a safe place to be’’ if you were in the path of the tornado, she said. 
But Campbell sounds a positive note, both about the great support she’s 
seen from people flooding into Alabama to lend a hand and the way 
Alabamans are facing this tragedy head-on.

“We’re just ready to work and do whatever the contractors want 
us to do. That’s how people in Alabama work. We just keep moving for-
ward,’’ she said. “We are banding together and everyone is helping out. 
Our churches and everyone has reached out so much to people who are 
hurting.’’

BE PREPARED
Kelly Allen, owner of All American Rental & Contractor in Cull-

man, Ala., has a unique perspective on the disaster. In addition to run-
ning his restroom service, Allen is deputy director of the Cullman Coun-
ty Emergency Government Agency. His office is coordinating emergency 
relief efforts, where he put in 200-plus hours of overtime in less than two 
weeks after the biggest tornado took out much of downtown Cullman 
and surrounding communities. 

Ethically, Allen didn’t think he could offer his own restroom services 
when the National Guard called his emergency government office. So 
he directed requests to other providers, and he assumes he’ll be busy 
putting out units for the rebuild. His business sustained about $11,000 
in damage to restrooms and hand-wash stations stored in the company 
yard. In addition to coordinating basic relief efforts, Allen worked on 

a new county mobile funeral preparation vehicle used to retrieve and 
prepare 18 bodies for burial after the storms.

While he was monitoring events in the his basement emergency 
government office at the county courthouse, there was a terrible mo-
ment when transformers nearby were exploding, and then the power 
went down as the tornado passed overhead. 

“The 30 seconds without power felt like an eternity,’’ he said. Then 
generators kicked in. “The first thing that came to my mind is, ‘Am I 
dreaming?’ Will this nightmare ever end? I have to focus on 80,000 citi-
zens, and am I going to have to be facing going home and digging my 
family out of the rubble?’’

Cullman lost 400 homes and 90 businesses. With little time to take 
shelter, Allen said he has been using media interviews to promote storm 
preparedness. Among the tips he’d share with portable restroom con-
tractors is to have weather radios in the office and at home, and to have 
a safe place to go, stocked with food and water and a battery-powered 
portable radio to monitor the news.

A THANKFUL PRO
In Anniston, Thompson reported he lost about 100 restrooms in 

one yard. He also lost a camper and all the trees on lake property he 
owns that was in the direct path of a twister. His home and office were 
spared. 

“Fortunately, we didn’t lose anything more than material things. 
Nobody I know personally was hurt and the tornado missed us by a 
mile,’’ he said. “When something like this happens, it’s pretty humbling, 
especially when you get out and see the damage.’’  n



promonthly.com        June 2011        7

Portable restroom operators scrambling to serve their communities 
in the aftermath of a series of devastating tornadoes in Alabama 
all have the same reaction to the April 27 twisters: The scope of the 

damage defi es description, and you wouldn’t understand unless you 
saw it with your own eyes.
 “There’s really no way to describe it without seeing it. Even pictures 
don’t do it justice,’’ says Tony Thompson, owner of East Alabama Por-
table Toilets, in Anniston, Ala. “You can take communities out here and 
it looks like you just set off a bomb. There are some places where the 
houses are totally destroyed and you can’t even tell there was a house 
there.’’
 Thompson’s company was close to the path of the tornado that 
killed more than 40 people in Tuscaloosa, Ala., then stayed on the 
ground heading northeast to the Georgia state line. On that one day, an 
estimated 75 to 100 twisters hit Mississippi and Alabama, killing almost 
250 people. 
 PROs in the state reported restroom units blown away in the 

storms, but despite some messy yards and extended power outages, the 
sanitation contractors hit the ground running after the storms passed, 
looking to get restrooms to people who no longer had a place to call 
home. Though the tornadoes passed through mostly rural areas, they 
also wiped out a lot of newer subdivisions and tore through the center 
of cities, fl attening houses and businesses.

Bert Dain of Aerial Sewer Service, Athens, Ala., watched the storm 
clouds move a few miles from his home and business, then quickly 
loaded a trailer of fresh restrooms and headed out to a nearby trailer 
park that was hit hard.
 “I can’t believe how many people were helping out. The only thing 
I could do is give them a place to go to the bathroom. I put all the toi-
lets out and said, ‘You guys need them more than I do,’ ” Dain said. He 
serves the trailer park for some onsite system maintenance work, and 
had repairs to make following the tornadoes. But he just felt it was im-
portant to donate units for residents and emergency workers.

 “It makes you sick to your stomach. It’s so much torn apart,’’ Dain 
said. “Everybody’s lives are in garbage cans. Everything they had is being 
loaded into garbage cans.’’

UP TO THE TASK
 Though the tornados wiped out so much infrastructure, PROs in 
the area say local restroom inventory would be suffi cient to handle 
further emergency response and all the construction work expected to 

follow as residents and businesses rebuild in the coming 
months and years. There were reports of the Federal Emer-
gency Management Agency turning to sources outside the 
state for restrooms early on, but contractors said that was 
unnecessary. 
 When Hurricane Katrina hit in 2005, thousands of 
restrooms were deployed from across the country and 
manufacturers expanded production to meet a stagger-
ing need. Many contractors added to their inventories at 
that time, and a healthy construction industry before the 

2008 market collapse also bolstered unit numbers. But over the past few 
years, many of those restrooms were stored.
 Dain said there are four restroom companies in his territory, and 
that two of them probably had 300 to 400 idle units before the storms 
hit. He only lost two units in the storm – placed at an auto auction facil-
ity – and had no plans to add to his inventory of 150 units in anticipation 
of expected construction site orders.

Advantage Waste LLC of Birmingham, Ala., quickly deployed about 
150 units for local emergency response, servicing them seven days a 
week for the fi rst few weeks following the tornadoes. But unlike Katrina, 
the costliest natural disaster in U.S. history, government demand for re-
stroom service was already slowing down in mid-May. 
 “There were actually enough units in the state of Alabama to take 
care of all of this,’’ said Debora Campbell, who owns Advantage with 
her husband, Mark. “If this had been fi ve years ago, there might not have 
been enough sitting around.’’

 Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and 
promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 

email PRO editor Jim Kneiszel at editor@promonthly.com.

FROM the EDITOR   
 June 2011

Ready to Respond

“THE ONLY THING I COULD DO IS GIVE THEM A PLACE TO GO 
TO THE BATHROOM. I PUT ALL THE TOILETS OUT AND SAID, 
‘YOU GUYS NEED THEM MORE THAN I DO.’ ”
BERT DAIN  

ALABAMA PROS SCRAMBLE TO PROVIDE VITAL EQUIPMENT FOR THEIR 
FRIENDS AND NEIGHBORS IN THE WAKE OF DEVASTATING TWISTERS 

By Jim Kneiszel
Kelly Allen of All 
American Rental & 
Contractor took this 
aerial shot of his 
company yard while 
surveying tornado 
damage as an 
emergency 
government 
employee.

Campbell felt fortunate that the biggest tornado spared the Advan-
tage Waste office and yard, passing about a half mile away. They were 
also safe from damage at their home 35 miles from Birmingham. 

“They say, ‘Get in a safe place when the weather hits.’ Well, there 
wasn’t a safe place to be’’ if you were in the path of the tornado, she said. 
But Campbell sounds a positive note, both about the great support she’s 
seen from people flooding into Alabama to lend a hand and the way 
Alabamans are facing this tragedy head-on.

“We’re just ready to work and do whatever the contractors want 
us to do. That’s how people in Alabama work. We just keep moving for-
ward,’’ she said. “We are banding together and everyone is helping out. 
Our churches and everyone has reached out so much to people who are 
hurting.’’

BE PREPARED
Kelly Allen, owner of All American Rental & Contractor in Cull-

man, Ala., has a unique perspective on the disaster. In addition to run-
ning his restroom service, Allen is deputy director of the Cullman Coun-
ty Emergency Government Agency. His office is coordinating emergency 
relief efforts, where he put in 200-plus hours of overtime in less than two 
weeks after the biggest tornado took out much of downtown Cullman 
and surrounding communities. 

Ethically, Allen didn’t think he could offer his own restroom services 
when the National Guard called his emergency government office. So 
he directed requests to other providers, and he assumes he’ll be busy 
putting out units for the rebuild. His business sustained about $11,000 
in damage to restrooms and hand-wash stations stored in the company 
yard. In addition to coordinating basic relief efforts, Allen worked on 

a new county mobile funeral preparation vehicle used to retrieve and 
prepare 18 bodies for burial after the storms.

While he was monitoring events in the his basement emergency 
government office at the county courthouse, there was a terrible mo-
ment when transformers nearby were exploding, and then the power 
went down as the tornado passed overhead. 

“The 30 seconds without power felt like an eternity,’’ he said. Then 
generators kicked in. “The first thing that came to my mind is, ‘Am I 
dreaming?’ Will this nightmare ever end? I have to focus on 80,000 citi-
zens, and am I going to have to be facing going home and digging my 
family out of the rubble?’’

Cullman lost 400 homes and 90 businesses. With little time to take 
shelter, Allen said he has been using media interviews to promote storm 
preparedness. Among the tips he’d share with portable restroom con-
tractors is to have weather radios in the office and at home, and to have 
a safe place to go, stocked with food and water and a battery-powered 
portable radio to monitor the news.

A THANKFUL PRO
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spared. 
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mile,’’ he said. “When something like this happens, it’s pretty humbling, 
especially when you get out and see the damage.’’  n
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 Writer Judy Kneiszel has operated her own small business for 15 years and is familiar 
with the many rewards and challenges of business ownership. Write to her with 

questions, comments or topic suggestions at thewordhouse@ameritech.net.

BACK at the OFFICE        
June 2011

In the past few months I’ve had two experiences where a business put 
something in print, and then failed to honor what they wrote. The fi rst 
incident was minor. I ordered a sandwich at a fast-food restaurant where 

a prominent sign indicated its price was $5. When I went to pay for the $5 
item, I was asked to fork over $5.85. When I questioned the amount, the 
counter person explained the item was $5.50, plus tax. I pointed out that the 
sign clearly said the item was $5, to which she replied, “The sign is wrong.” 
Huh? 
 The second incident was more signifi cant. In the middle of a happy 
evening at home a family member came charging up the stairs yelling about 
water in the basement and possessions being ruined. After determining 
the source of the problem was somewhere in the household plumbing, my 
husband reached for the phone book and called not one, but two plumbers 
whose ads claimed emergency 24-hour service.
 Neither answered the emergency service phone line, nor had a live 
answering service. He left frantic voicemails and both companies returned 
the call in the morning … 10 hours later. We spent a sleepless night periodi-
cally checking to see if the water was rising. Thankfully, it was not, but what 
if it was?

DELIVER THE GOODS
 There are many ways you can stand out from your competition, but 
just saying you’ll do something — like have a low price or respond to calls 24 
hours a day — isn’t enough. You’ve got to practice what you preach.

 This should be a given in business, but it seems companies need 
frequent reminding that in order to gain and keep customers, they have to 
deliver what is promised, for the price promised, in the time promised. 
 That’s not demanding too much. A company is not required to be the 
biggest, best or cheapest … unless they say that they are. A reputable busi-
ness does what it promises. That’s it. 
 When a business does not deliver on promises, those responsible waste 
a lot of time and effort making excuses. But being held up on one jobsite is 
not the fault of the customer waiting at a second jobsite two hours after the 
promised arrival time, and excuses are not what they want delivered. 

THE FALLOUT OF BROKEN PROMISES
 By consistently not delivering on promises, businesses train customers 
to expect disappointment. That means customers bounce around from 

company to company looking for whoever is going to disappoint them the 
least, or in a different way than the last company. If you surprise customers 
by keeping promises, their bouncing days could be over.
 And if you break promises? Studies claim as many as 9 of 10 consumers 
will tell at least one other person about a bad experience. The Internet 
allows negative comments to have an even greater impact, because up 
to 25 percent of customers having a bad experience will post a negative 
comment and the possible number of viewers is endless. This is not the kind 
of publicity you want.

MAKE GOOD PROMISES
 Don’t make promises willy-nilly or make the same promises as the 
competition just to keep up. Before you make a promise, carefully delib-
erate over whether or not you can reasonably expect to keep it every time. By 
making promises, you build customer expectation, so make the right prom-
ises. Make sure your promises resonate with the customer you are trying to 
attract, and remember that making empty promises is a waste of time and 
ultimately unprofi table.

 A good promise is:  
 • Something customers you are trying to reach really care about.
 • Something that sets your business apart from the competition.
 • Something you can expect customers to believe you will live up to.
 • Something you and your employees can deliver on consistently.
 •  Something you have the tools to fulfi ll. For example, if you promise 

emergency service, you need a way to take calls 24/7. 

 Vague promises can get you in trouble. Being specifi c makes prom-
ises more meaningful. Don’t promise a customer you’ll arrive sometime 
between 7 a.m. and 5 p.m. on Tuesday. That may be easier to keep, but not 
feel like much of a win to the customer. By narrowing down a promised time 
as much as possible and calling if you are going to be early or late, you earn 
the respect and understanding of the customer. 
 Make sure everyone in the company knows specifi cally what promises 
have been made and stress that these promises are to be kept. Outline for 
employees how particular promises are to be kept.

MISTAKES HAPPEN
 If you make a mistake when making a promise — like the fast-food 
place did in my opening story — honor it anyway. If you advertise some-
thing at a specifi c price only to discover you’ve underpriced it, it’s OK to tell 
the customer you made a mistake, but don’t try to get out of honoring the 
advertised price. Fix the sign, ad, billboard or whatever medium you used to 
announce the price as quickly as possible to minimize future damage. 
 As for the customer you are giving the promised price to, take the long 
view. The small loss in profi t could be overcome by a long-term relationship 
with this customer. Hopefully they will spread the word that you are a busi-
nessperson who keeps promises. That goodwill should go far in improving 
your reputation in the community and ultimately building your business. ■

MAKE SURE YOUR PROMISES RESONATE WITH THE 
CUSTOMER YOU ARE TRYING TO ATTRACT, AND 
REMEMBER THAT MAKING EMPTY PROMISES IS A 
WASTE OF TIME AND ULTIMATELY UNPROFITABLE.

WHEN YOU SAY YOU ARE GOING TO DO SOMETHING … DO IT.  
By Judy Kneiszel

Promises to Keep
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One of the top U.S. 
marathons keeps Utah’s 
Empire Waste hopping 
on race day and 
constantly updating 
its restroom inventory 

THE TEAM
Empire Waste in St. George, Utah, is a multi-gen-
erational family-operated portable restroom and 
roll-off container business. Leader Susan Dorius 
oversees the offi ce functions and coordinates all 
activities. Her husband, Troy, sons Skylar and Jerry 
Hasen, and brother-in-law Daniel Dalton round out 
the team.

COMPANY HISTORY
 Troy Dorius’ father, Allen, started the portable 
restroom business in April 1979 after having worked 
in construction. “He just saw a need for it. It was a 
small town at the time and nobody else (provided 
the service),” explains Troy Dorius, who worked 
for his father and took over the company when the 
elder Dorius died in 2009. In 1996 they added the 
container business, which accounts for 50 percent 
of their work.

Caption

By Betty Dageforde

DASH FOR CASHDASH FOR CASH
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LOCATION: St. George, Utah

THE PRO: Empire Waste 

ON LOCATION

Skylar Dorius wraps the hose 
onto his Ford F-550 service rig 
after cleaning restrooms. Inset, 
runners head for the fi nish line 
in the St. George Marathon. 
(Photos by James Speth)
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 The company has 600 restrooms and about 
75 percent of their work is construction-related. 
Tucked into the southwest corner of the state, their 
50-mile service radius runs mainly along the I-15 
corridor from Cedar City, Utah, to Mesquite, Nev. 

MAKING CONNECTIONS 
 In the early days of the St. George Mara-
thon, when both the town and the event were 
much smaller, the whole community participat-
ed. Empire Waste was there from the beginning. 
“I remember when we were hauling 25 or 50 
units,” Troy Dorius says. Recently, as the event 
grew, and competition came in, the city began 

putting vendor operations out to bid. Empire 
won the most recent three-year contract.

THE MAIN EVENT
 The 34th St. George Marathon took place 
on Saturday, Oct. 2, 2010. The course started in 
the tiny mountain village of Central, Utah, at an 
altitude of 5,240 feet and it was mostly downhill 
from there along Utah 18 to St. George at 2,680 
feet. It’s the 15th largest marathon in the U.S., 
considered one of the most scenic, and voted by 
Runner’s World maga-
zine readers as the 
most organized. Some 

7,400 runners from 49 states and nine foreign 
countries were selected by lottery out of a fi eld 
of 11,000 applicants. 
 It’s a community-supported event, as resi-
dents volunteer to work and to cheer on the 
runners. The mayor of St. George sponsored a 
2.2-mile citizens walk early in the day to ensure 
that an enthusiastic crowd would be on hand to 
greet the runners as they crossed the fi nish line 
in Worthen Park.

BY THE NUMBERS
 Empire brought in 335 standard and two 
ADA-compliant units for the marathon. They 
used a variety of restrooms from PolyPortables 
Inc., PolyJohn Enterprises Corp., and Satellite 
Industries Inc., in a multitude of colors, mostly 
tan.
 Units were transported on trailers using 
service vehicles and 2006 and 2007 Chevy Sil-
verados. The company designs its own carrier 

Keeping restrooms clean throughout race day (below) is one challenge for the 
Empire Waste team. At right, the crew loads restrooms in the company yard for 
delivery.

“WE’VE JUST HAD TO GROW WITH IT. WE MAKE BIGGER TRAILERS ALL THE 
TIME TO ACCOMMODATE IT, TO GET OUR UNITS WHERE WE NEED THEM. 
AND WE’RE BUYING AND REPLACING UNITS ALL THE TIME TO KEEP UP 

WITH IT. EVEN THOUGH IT’S A ONCE-A-YEAR EVENT, IT’S SOMETHING YOU 
HAVE TO PLAN FOR THROUGHOUT THE YEAR.”

Troy Dorius

The Empire Waste team, shown with 
service trucks from Keith Huber Inc. 
and Satellite Industries Inc., includes 
Jasmaine Dorius, Daniel Dalton, Jerry 
Hafen, Skylar Dorius, Susan Dorius, 
Troy Dorius and Zoie Wasden.
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Skylar Dorius (left) cleans a bank of restrooms along the marathon route. Below, 
he stocks tissue in restrooms from a storage cabinet on the truck.

 

 Keith Huber Inc.
   800/334-8237
www.keithhuber.com

 Masport Inc.
800/  228-4510
www.  masportpump.com
(See ad page 37)

 PolyJohn Enterprises
 800/292-1305
www.polyjohn.com
(See ad page 55)

 PolyPortables Inc.
  800/241-7951
www.polyportables.com
(See ad page 5)

 Satellite Industries Inc.
 800/883-1123
www.satelliteindustries.com
(See ad pages 28-29)

    TOICO Industries
 888/935-1133
www.toico.com
(See ad page 45)

MORE INFO

With the mountains in the background, Empire 
Waste had to set up a seemingly endless row of 
restrooms from PolyPortables Inc., PolyJohn 
Enterprises Corp. and Satellite Industries Inc. for 
race participants and spectators. 

trailers and has a local welder build 
them. The six trailers carry from 2 
to 16 units. Several of them allow 
for side loading.

LET’S ROLL
 Before sending units out, the 
company lined them up in their 
yard to get a fi nal count. Then they 
loaded them onto trailers and on 
Wednesday brought their fi rst load 
to Central. “We do our own little 
marathon,” Susan Dorius says. “It’s 
52 miles roundtrip.” The company 
made the trip six times to get every-
thing in place by midnight Friday.
 Of the inventory, 176 units 
were placed in Central and 24 in 
St. George, along with one ADA-
compliant unit each. The rest were 

placed along the route, three to fi ve 
units at each of the 14 aid stations, 
plus several units every few miles.
 The road was closed to traffi c 
on the day of the race, but as soon as 
it opened at 1 p.m., the company re-
traced its steps and started the process 
of removal, fi nishing up on Sunday.

KEEPIN’ IT CLEAN
 The company spent the month 
before the event cleaning, repair-
ing and stocking units. “There’s no 
dirt anywhere, even on the fl oor-
board, so it looks like a brand new 
restroom,” Susan Dorius says. The 
fi nal touch is to spray them with air 
freshener and add a cherry or citrus 
deodorizer from Toico Industries to 
the holding tanks.

 After the event, units were 
pumped out using three service 
vehicles — 2004 and 2005 GMC 
C550s built by Keith Huber Inc. 
with 500-gallon waste/250-gallon 
freshwater steel tanks, and a 2001 
Ford F-550 from Satellite Industries 
with a 300-gallon waste/250-gallon 
freshwater steel tank, all equipped 
with Masport Inc. pumps. These 
were followed by the two Silvera-
dos and a 1993 Jeep Grand Chero-
kee, which hauled them back to 
the yard. Waste was taken to the St. 
George water treatment facility. 

KEEPING UP
 The St. George Marathon is 
Empire’s biggest event, and each 
year it gets bigger. This has driven 

the company to evolve so as not 
to get left behind. “We’ve just had 
to grow with it,” Troy Dorius says. 
“We make bigger trailers all the 
time to accommodate it, to get our 
units where we need them. And 
we’re buying and replacing units 
all the time to keep up with it. Even 
though it’s a once-a-year event, it’s 
something you have to plan for 
throughout the year.”
 The planning paid off, as ev-
erything went smoothly. And de-
spite working feverishly for fi ve 
days, the team enjoyed the experi-
ence. “It’s an exciting event for us. 
And it’s fun to do,” Susan Dorius 
says. “It gets us working together 
as a family. And we get to enjoy the 
scenery.” ■

800.338.3155  |   WWW.WALEX.COM

WE STAND ON SOLID GROUND.WE STAND ON SOLID GROUND.WE STAND ON SOLID GROUND.
And we go with the flow.

Deodorizers from Walex in both PORTION CONTROL and LIQUIDS!

Whether you prefer portion control or liquid deodorizers, Walex has the industry-leading
performance products to fit your portable sanitation needs.

Just drop it in... or just pour it in. You choose. You can’t lose!

LIQUID DEODORIZERS

EXODOR® PT-50 SUPREME
The Most Powerful
Deodorizer Available

BIO-ACTIVE®

Environmentally Friendly
Natural Deodorizer

PORTION CONTROL

PORTA-PAK®

#1 Portion Control Pak
in the World

PORTA-TAB®

Holding Tank & Waste
Treatment Tablets
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Imagine what it would be like to 
do business with customers and 
employees in different coun-

tries who speak several different 
languages. Or to frequently cross 

national borders and encounter 
different cultures and business 
practices. Or deal with workers 
who prefer to use only equipment 
sourced from their country. And 

to top it all off, start a new 
business from scratch and 
compete against a fi rmly 
entrenched industry giant.

   It may sound 
daunting, but 
it’s all in a day’s 
work for Matthew 
Duras, owner and 
founder of Johnny 
Servis, a portable 

restroom company based 
in Prague, the capital of the 
Czech Republic. And by 
emphasizing great customer 
service, quality equipment 
and service diversity, Johnny 
Servis thrives in a competi-

tive, fast-moving and somewhat 
chaotic post-Communist world.
 “It’s very exciting to see all 
the changes,” says the Canadian-
born Duras, who started Johnny 
Servis in 1996, about six years after 
the Czech Republic (at the time, 
known as Czechoslovakia) became 
a democracy after almost 50 years 
of Communist rule. “I didn’t plan 
to stay when I fi rst arrived here. 
I fi gured I’d eventually go back 
to Canada and do something 
completely different. But it’s so 
exciting … you get the feeling that 
there’s constant improvement. In 
a relatively short time, things have 
caught up (with the modern world).
 “When I fi rst started, for 
example, it was diffi cult to get a 
landline telephone connection,” 
he recalls. “Now everyone has 
jumped to cell phones before land 

lines were even well established. 
People here used to wait 15 years to 
get a landline under Communism. 
Now most people don’t even use 
land lines here … they’ve almost 
become obsolete before they had a 
chance to become common.”
 Equally dramatic changes 
occurred in Europe’s portable rest-
room industry, where one of the 
market leaders is Germany-based 
TOI TOI Sanitarsysteme GmbH. 
Established in 1974, the company 
opened a Czech subsidiary in 
Prague in 1993.
 “It’s hard to imagine, I know, 
but until 1993, mobile restrooms 
didn’t even exist here,” Duras says. 
“Construction restrooms basically 
were a hole in the ground with 
a wooden shack built over it. So 
when portable restrooms arrived, 
the initial reaction was, ‘Hey, there’s 

MOVING SWIFTLY ACROSS THE CHECKERBOARD OF EASTERN EUROPE, JOHNNY SERVIS IS 
TAKING HIGH PORTABLE SANITATION STANDARDS WHERE THEY’VE NEVER GONE BEFORE

CZECH MATE!
By Ken Wysocky

The Johnny Servis sales team is 
shown with some of the company’s 
marketing products and equipment 
in Tetin, Czech Republic. (Photos 
courtesy of Johnny Servis)

COVER
STORY
COVER

F I L E

continued

Johnny Servis   
Prague, Czech Republic

Owner: Matthew Duras
Years in business: 14
Employees: 95
Services: Portable 
sanitation and construction 
and event site services 
Service area: Czech Republic, Slovakia 
Republic, Hungary, northern Romania and 
metropolitan Vienna, Austria
Associations: Georgia Onsite Wastewater 
Association, Portable Sanitation Association 
International
Website: www.johnnyservis.com

Czech Republic
★PRAGUE

When we set out to change the portable restroom industry, we had three goals in mind. First, develop one of the most 
durable restrooms on the planet to withstand the punishment of job sites. Second, make it attractive enough to stand 
on its own for special events. And third, make it available at an affordable price.

Our customers have spoken, and they agree; The Aspen portable restroom is "one of the most durable and best 
looking" units available today at the right price.

Take a quick glimpse. The unique elliptical shape design adds integrity and strength. On the inside, you’ll find a hover 
handle, oversized stainless mirror, self-draining non-skid floor, and a rugged large capacity tank with a stylish design 
allowing sloping lines to keep the tank top dry and clean. All accessible through the largest door opening in the 
industry.

The contemporary design of our units gives you the unique opportunity to stand out from your competitors with a 
variety of color options to match your company colors or your market (i.e. local sports teams). This means a better 
experience for your customers. And the potential for more customers for you.

If you like the idea of your name on the best looking units in the industry, call (866) 293-1502. We’ll give you a 
customized quote to fit your needs with the most competitive pricing available today. You have nothing to lose.

The standard of style.

Stop by and 

check out our 

NEW 
portable 

restroom!
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customized quote to fit your needs with the most competitive pricing available today. You have nothing to lose.

The standard of style.
You asked for it. We delivered. The all new Glacier offers the same standard features as the Aspen 

and K2 but provides a single wall with no forming lines plus an ultra smooth surface inside and out.
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Introducing
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Glacier

Check Out Our 
New 
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www.fivepeaks.net
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a toilet — that’s great.’ But now 
people are much more conscious 
about what’s available, so now 
they want restrooms with sinks. 
Customer expectations change 
very quickly.”

RETURN TO THE HOMELAND
 Duras’ father was a Czech 
native who escaped from the 
country in 1951 and moved to 
Toronto, where Duras was born 
and earned an engineering degree. 
His father returned to his native 
country in 1992, when the govern-
ment began returning personal 

property to families — in his 
father’s case, a family farm. But 
Duras’ father eventually decided 
to go back to Canada, while Duras 
stayed to run the family farm.
 Duras struggled to make the 
operation profi table, overwhelmed 
by the investments required to 
atone for years of neglect. So after 
a year, he began looking for a better 
business opportunity. He noticed 
construction was booming coun-
trywide, and he had already started 
hauling waste for construction 
companies on the side, using the 
farm’s trucks. Simply expanding 

that service made sense.
 “I thought it was a good 
opportunity,” he says. “It was good 
timing, because construction was 
booming and there was only one 
competitor, TOI TOI, which was 
already in business here for several 
years — they had a little head start 
on us.”
 Johnny Servis now owns about 
7,000 PolyJohn Enterprises Corp. 
restrooms; about 40 restroom 
trailers, made by Germany-based 
Vario Trailer and Czech-based 
EuroWagon; 35 to 40 temporary 
offi ce trailers (for construction 
sites and special events) made 
by the same two companies; 55 
vacuum trucks, ranging from slide-
in units with 400-liter (106-gallon) 
wastewater/150-liter (40-gallon) 
freshwater tanks to large vehi-

cles with 2,500 liter (660-gallon) 
wastewater/750-liter (198-gallon) 
freshwater tanks; and about 85 
miles of temporary fencing in 
various heights and styles.
 The smaller trucks that 
carry the slide-in units are made 
by Volkswagen and outfi tted by 
IBOS s.r.o., a Czech company. The 
larger vacuum trucks consist of 
Mercedes-Benz chassis and IBOS 
tanks and pumping systems.
 “In general, pumping trucks 
here are smaller than in the United 
States or Canada,” Duras explains. 
“They’re fuel effi cient (roughly 20 
miles per gallon). We also need 
smaller trucks because in old cities 
like Prague, the streets are very 
narrow, plus many streets have 
weight restrictions (because they’re 
still made of centuries-old cobble-
stone, for example). So we use the 
larger trucks mainly for rural runs 
or longer hauls.”

CHALLENGES ABOUND
 Duras faced other obstacles 
early on, not the least of which was 
ethnic differences from country to 
country — or even region to region 
within countries. Getting people to 
work together was no small matter.
 Duras also dealt with 
language barriers, although that 
issue now is easing somewhat as 
English becomes a more common 
language, especially among 
younger people. He also found 
people in different countries did 
business in different ways. For 
example, Hungarians like to spend 
a lot of time discussing and negoti-
ating contracts, while Czechs prefer 
faster, direct negotiations.
 He also discovered that 
acceptance of new products took 

continued

“The combination of fencing and rest-
rooms wasn’t common at fi rst. But at a 
construction site, fences usually are the 
fi rst thing to go up. Once you have that, 
you have a chance to sell customers 
something else — a restroom, or an 
offi ce. It was a matter of listening to 
customers and what they want … 
customers like it when one supplier 
can provide multiple services.” 

Matthew Duras

A Johnny Servis restroom 
and fencing placement at a 
major marathon in Prague. 

Above, units at a PGA Golf 
tournament in the Czech 
Republic. At left, workers 
assemble fencing at 
Children’s Day in Slovakia.
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more time in some countries. For 
instance, in Slovakia, it took two 
years before customers became 
interested in plastic restrooms, he 
says. The company operates in the 
Czech Republic, Slovakia Republic, 
Hungary, northern Romania and 
metropolitan Vienna, Austria.
 Duras wanted to set his 
company apart, concentrating on 
providing quality products and 
service, the latter of which he says 
was something new in the post-

Communist era.
 “It was an easy sell for us,” he 
says. “We’ll not only rent you rest-
rooms, but we’ll look after you, too, 
with personal contact and follow-
up. At fi rst, people would laugh 
at me when I’d start a phone call 
by asking how they are,” he says. 
“They’d say, ‘Why are you asking 
me that? No one ever asked me that 
for the last 50 years.’ ”
 To effectively pursue that 
customer philosophy, Duras 

created a sales team. Even though 
the country is relatively small, 
the business culture varies from 
region to region, so Duras recruited 
sales personnel from each service 
territory.
 “In the beginning, it was 
expensive for us, but it paid off,” 
Duras says. “We now have a lot of 
smaller customers that have been 
with us for years. In 1996, it was 
completely new for someone to call 
a customer, thank them and then 
ask them if we could count on them 
again for business the next year. 
They really appreciated it then and 
appreciate it today.”
 TOI TOI’s dominance in the 
market for large special events also 
yielded another unexpected bonus 
by forcing Duras to concentrate 
on smaller events. Those smaller 
events proved to be more profi t-
able, as stiffer competition pushed 
down pricing for large concerts and 
sporting events.
 The same thing happened 
with construction companies. At 
fi rst, Duras couldn’t call on larger 
accounts because he couldn’t guar-
antee he’d have enough restrooms. 
So he went after small construc-

tion companies instead. “In today’s 
economy, that’s a big advantage — 
lots of legs to stand on,” he says.

Czech 
Businesses 
React to Rapid 
Technology 
Advances
 The business climate in the 
Czech Republic and the United 
States are similar in one important 
way: Changes in technology come 
swiftly. So says Matthew Duras, 
the owner and founder of Johnny 
Servis, a portable restroom and 
on-site services company based in 
Prague, the Czech capital.
 Take marketing, for instance. 
When Duras founded Johnny Ser-
vis in 1996, telephone book adver-
tising was the preferred market-
ing method, just like in the United 
States.
 “The books got thicker and 
thicker every year,” Duras recalls. 
“Then all of a sudden, it was the 
Internet. In about a two-year span 
during the early 2000s, telephone 
books died off and Internet took 
over. It was incredible.
 “It totally surprised me be-
cause that jump occurred through 
wireless technology,” he contin-
ues. “Now, well over 50 percent 
of our sales leads come from the 
Internet. The Internet is an ongo-
ing challenge for us – fi guring out 
what works and what doesn’t work. 
We’re still learning.”
 Duras also markets Johnny 
Servis by offering 25- to 50-percent 
discounts in exchange for free sig-
nage and listing Johnny Servis as 
a sponsor in programs for special 
events, like the Prague Marathon. 
But like his U.S. counterparts, he 
has to be careful about what events 
his company sponsors. His prefer-
ence starts with charities.
 “It’s effective for us. It pro-
vides a better light on the company 
if you’re listed as a sponsor for a 
charity,’’ he says. “But you can’t say 
yes to all of them, so you have to 
choose what you’re going to sup-
port, which isn’t always easy. We 
have a budget to meet, too.”

“In 1996, it was completely new for someone to call a 
customer, thank them and then ask them if we could 
count on them again for business the next year. They 
really appreciated it then and appreciate it today.”

Matthew Duras 

Service technician Marcel 
Hanzlik prepares to clean a 
restroom using a truck-
mounted power washer.

continued

One of the company’s 40 
compact restroom trailers. 
The units come from German-
maker Vario Trailer and 
Czech-based EuroWagon.
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more time in some countries. For 
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Today, construction 
rentals represent about 65 
percent of Johnny Servis’ 
sales volume, with the 
balance stemming from 
events and other services, 
such as on-site fencing and 
temporary office trailers. 

DIVERSITY AND AGILITY
Duras says the addition 

of new services also boosted 
Johnny Servis’ growth. 
“Diversity has brought 
us closer to customers 
and made relationships 
stronger because we can 
offer a complete package,” 
he says. “The combination 
of fencing and restrooms 
wasn’t common at first. But 
at a construction site, fences 
usually are the first thing to 
go up.

“Once you have that, 
you have a chance to sell 
customers something else — 
a restroom, or an office,” he 
continues. “It was a matter 
of listening to customers 
and what they want … 
customers like it when one supplier 
can provide multiple services.”

It also helped that Johnny 
Servis was smaller and more 
nimble. For example, it’s more diffi-
cult and expensive for big compa-
nies with large inventories to react 
when customer standards for prod-
ucts, such as restrooms with sinks, 
start to change. Duras addresses 
that issue by buying restrooms that 

can easily be upgraded with sinks 
at a low cost.

 More and more, govern-
ment regulations are encouraging 
better sanitation standards. Before, 
customers would give Duras a 
budget and that would dictate how 
many restrooms they would order, 
regardless of how many workers 
were on a construction site or how 
many people were attending an 

event.
   “Now it’s going 
in a direction we 
welcome,” he says. 
“It’s becoming 
more and more 
strict, both in the 
number of rest-
rooms required, 
what kinds of rest-
rooms (sinks and 
flush toilets, for 

example) and how often they must 
be cleaned.”

UNIFORMITY IS COMING
Duras says that with standard-

ization brought on by the Euro-
pean Union, it’s becoming easier to 
operate in different countries. That 
coincides nicely with his plans for 
further expansion into countries 
like Bulgaria and Romania.

“We can’t be too aggressive 
right now, but those countries 
remind me of the Czech Republic 
when we started,” he says. “I’m very 
optimistic. We’re always looking at 
new areas and new services. And 
the best part is I still love the busi-
ness. I’m not at all tired of it.” n

Technicians Ladia Vrsecky and Vaclav Mottle unload a Johnny Box Office unit for 
use at the Czech Open tennis tournament in Prague. 

Below, Johnny Servis luxury trailers 
are deployed at a polo tournament. 
Inset, the interior of a luxury trailer 
for a visit by Pope Benedict XVI to 
the Czech Republic.

PolyJohn Enterprises
800/292-1305
www.polyjohn.com
(See ad page 55)

MORE INFO

Because of high fuel costs and tight European city streets, 
Johnny Servis employs small Volkswagen service vans. This 
one carries a 200-gallon waste, 50-gallon freshwater slide-in 
unit from Czech company IBOS. The photo at left shows the 
pump hose and pressure washer. The trucks get 20 mpg.
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Wholesale Prices
Direct from the Manufacturer

800 422-2866
951 277-5180 • FAX 951 277-5170

9168 Stellar Court • Corona, CA 92883 
sales@laigroup.com • www.LAIgroup.com
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Perfect for portable toilets.ct for pof rtable toileoileo

Great for containers
and dumpsters. Set your own combination!
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Exclusive Portable 
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❖ FREE ONLINE DEMOS!!!
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Fax: 570-836-5897 
Email: rick@centurypaper.com 

Web Site: centurypaper.com

Manufacturers of most of our own 
products. Other products available.  
Please give us a call.Please give us a call.leas giv us call

FaFa 570 8 6 5 97570 836 589

Made In The USA Paper & Chemicals

• Small Core • 96 Roll 
• 1500 Sheet • Hand Towels

Specializing in the Portable Toilet Industry.

1-866-767-2737

100% Recycled Paper

Competitive Pricing

Septic Safe

Quantity Discounts

Can ship 1 Case 
or Truck Load

Producing quality paper since 1986.Producing quality paper since 1986.
Affordable Paper?
Looking for

n thzing SpecializSpec ali inzing in th

Burks DC10, Shurflo 2088, Pumptec 356

Pump it out! Wash it down! Fill it up!Pump it out! Wash it down! Fill it up!

800-699-7557
11200 Greenstone Ave. • Santa Fe Springs, CA 90670
562-944-0404 • Fax: 562-944-3636

www.vacpump.com

An honest price, excellent service and
premium tools are signs of a profession-
al. On these things, successful businesses
tolerate “NO COMPROMISE”.

Only the business owner can control the
price and quality of his service, but, when
it comes to the tools, Armstrong
Equipment, Inc. can help.  We are proud
to offer the best quality pumps and com-
ponents available. Sutorbilt and Masport
are two of the most recognized and
respected names in the industry. Couple
them with Shurflo, Burks, Pumptec,
Reelcraft, RIV and Plastiflex and you have
all the tools needed to assure a smoothly
operating service truck.

Reelcraft 7850

Plastiflex Hi-Vac

RIV Brass Valves Masport Model HXL4VSutorbilt Model 4MP

Hablamos Español

 • •  

PORTION CONTROL  
HOLDING TANK TREATMENT

FORMALDEHYDE  
FREE

EFFECTIVE  
ODOR CONTROL IN 

EXTREME CONDITIONS 

BIODEGRADABLE

DISSOLVES QUICKLY

NON-STAINING  
BLUE DYE

CALL TODAY 

FOR YOUR FREE 

SAMPLES!

800.423.5350www.Chempace.com

 

ODOR CONTROL CLEANING SOLUTIONSDEODORIZING

Find us on 
Facebook Featured in an article?

Make the 
most of it!

REPRINTS AVAILABLE
We offer : 

Hard copy color reprints
Electronic reprints

Visit promonthly.com/order/reprint
for articles and pricing
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Contact: Doug Ewert
608-847-2804 email: djewert@brennertank.com
Tel: 608-847-4131 / Fax: 608-847-2213

The Brenner Tank Company
N3760 US Hwys. 12 & 16, Mauston, WI 53948
a division of Walker Group Holdings, L.L.C.

The same superior quality and craftsmanship you have come to expect
from Brenner Tank... is now available in a competitively priced 
portable restroom vacuum service unit.

450 Gallon Capacity
300 Gallon Waste / 150 Gallon Fresh

Lightweight Aluminum  •  Self-Contained Pumping System  
Easily Maneuvered, Skid Mounted Slide In   

Suitable for use in... Standard Pick-Up  Bed  - Towed Trailer  -  Marine Service

12 Volt battery 

Electric Start 4.8 HP Honda 
Conde Super 6 vacuum pump with
4-way valve

3” Discharge 
12 Volt washdown 
system w/50’ hose

Work Light

30’ x 2” Tiger Tail inlet  
hose w/stinger

$7,995 F.O.B. Mauston, WI

Capacity & pump options are available.

MANUFACTURER OF QUALITY PORTABLE RESTROOMS AND SINKS

Dual VIP Restroom Trailer
From $9,841

1737 S. VINEYARD AVENUE • ONTARIO, CA 91761
PHONE 909-930-6244 • TOLL FREE 800-334-1065 • FAX 909-930-6237

WWW.NUCONCEPTS.COM

Ideal for:
• Weddings / Parties
• Sporting Events
• Food Festivals
• Community Events
• Restroom Remodeling
• Movie Production

Features:
• Solar Powered
• Self-contained
• Flushing, china toilet
• Enclosed sink
• Power Converter (option)
• Air-conditioning (option)
• Interior Heater (option)
• Sink Water Heater (option)

FREE
to Qualified Industry 

Professionals!

Subscribe Today!
www.promonthly.com

or
800.257.7222 • 715.546.3346

Each month, PRO™ magazine provides portable san-
itation professionals with valuable stories, time-saving
and moneymaking insights and targeted advertising to
help you work smarter and increase the bottom line.

™

RUMBLEin Daytona
RUMBLEin Daytona

PORTABLE RESTROOM OPERATOR

UPWARDLY MOBILE
UPWARDLY MOBILECalifornia PRO offers Royal service 

Page 12

California PRO offers Royal service 
Page 12

May 2009www.promonthly.com

May 2009www.promonthly.com

Bike Week is a wild ridefor busy Godawa Septic Page 22

Bike Week is a wild ridefor busy Godawa Septic  Page 22

™

BOB the
BUILDERBOB the
BUILDER

PORTABLE RESTROOM OPERATOR

July 2009

www.promonthly.com

Can Mr. Bob build 

trucks? Yes he can!  

Page 12

Can Mr. Bob build 

trucks? Yes he can!

Page 12

SMALL &
SENSIBLE

SMALL &
SENSIBLE
Check out handy

small tank units

Page 26

Check out handy

small tank units

Page 26
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Buyer’s Guide2011

Bonus Circulation Mails to over 9,000 PROs

A
Aglow Systems
10101 Westland Dr.
Knoxville, TN  37922
865-312-7312
www.aglowsystems.com
Ad on page 48

Allied Forward Motion, LLC
PO Box 11
Sturgeon Bay, WI  54235
920-493-2987
allied4word@yahoo.com
www.miniMETROmover.com
Ad on page 16

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25

Anchor Graphics, Inc.
10015 Rearwin Ln.
McKinney, TX  75071
800-875-7859 • 972-422-4300 • Fax: 972-422-4311
leslie@anchorgraphics.com
www.anchorgraphics.com
Ad on page 53

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

ART Co. LLC
P0 Box 97
Constantine, MI  49042
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 49

B
B2 Business Brokers
PO Box 220
Three Lakes, WI  54562
800-257-7222 • 715-546-3346 • Fax: 715-546-3786
jeff b@colepublishing.com
www.btwo.biz
Ad on page 46

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Brenner Tank, LLC
PO Box 670
Fond du Lac, WI  54936-0670
800-558-9750 • Fax: 920-922-3303
www.brennertank.com
Ad on page 27

C

Century Chemical Corp.
28790 C.R. 20 West
Elkhart, IN  46515
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 53

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Chempace Corporation
339 Arco Dr.
Toledo, OH  43607
800-423-5350 • 419-535-0101 • Fax: 419-535-0531
lboehme@chempace.com
www.chempace.com
Ad on page 26

Comforts of Home Services, Inc.
1551 Aucutt Rd.
Montgomery, IL  60538
877-382-2935 • 847-856-8002 • Fax: 847-574-7600
info@cohsi.com
www.cohsi.com
Ad on page 47

Crescent Tank Manufacturing
PO Box 116
Bloomfi eld, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com
Ad on page 47

D
Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 53

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com
Ad on page 47

Dynamic Decals & Graphics, Inc.
4793 Adams Rd.
Hixson, TN  37343
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicdecals.com
www.dynamicdecals.com
Ad on page 51

E
Explorer Trailers/
McKee Technologies, Inc.
20 Martins Ln.
Elmira, ON  N3B 2A1 Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.explorertrailers.com
Ad on page 53

EZTrakR Systems, Inc.
PO Box 92229
Austin, TX  78709
866-529-1938 • 512-892-4654 • Fax: 512-892-0363
demo@eztrakr.com
www.eztrakr.com
Ad on page 25

F

         
Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

FMI Truck Sales & Service/
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 53

G
Gamajet Cleaning Systems, Inc.
604 Jeff ers Cir.
Exton, PA  19341
877-426-2538 • 610-408-9940 • Fax: 610-408-9945
sales@gamajet.com
www.gamajet.com
Ad on page 11

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53

Green Way Products 
by PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@greenwayproducts.net
www.greenwayproducts.net
Ad on page 56

H
Hartzell, Inc.
2501 N. Bethlehem Pike (Rt 309)
Hatfi eld, PA  19440
800-220-3448 • 215-997-5800 • Fax: 215-997-9887
info@hartzellinsurance.com
www.hartzellinsurance.com
Ad on page 53

Heffernan Insurance Brokers
PO Box 69038
Portland, OR  97239
800-208-6912 • 503-226-1320 • Fax: 503-226-1478
markh@heffi  ns.com
www.heffi  ns.com
Ad on page 51

I
Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com
Ad on page 53

J
J & J Chemical Co.
1550 Timothy Rd. Ste. 103
Athens, GA  30606
800-345-3303 • 706-546-7069 • Fax: 706-546-7178
chris@jjchem.com
www.jjchem.com
Ad on page 21

J.C. Gury Company, Inc.
530 E  Jamie Ave.
La Habra, CA  90631
800-903-3385 • 714-738-6650 • Fax: 800-556-5576
info@jcgury.com
www.jcgury.com
Ad on page 45

JAG Mobile Solutions, Inc.
PO Box 100
Howe, IN  46746
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
charlies@jagmobilesolutions.com
www.jagmobilesolutions.com

 Pages 30 through 42 contain a 
convenient alphabetical directory and 
product category listing of manufac-
turers and suppliers in the portable 
sanitation industry. Companies listed 

in bold face, blue type are advertisers 
in this issue (note the page number 
of their ad). Please tell any of the 
companies you contact you saw their 
listing in the PRO 2011 Buyer’s Guide. 

If you have any questions, please con-
tact COLE Publishing at 800-257-7222 
or 715-546-3346. You can also fi nd us 
online at promonthly.com.
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Alphabetical ListingsAlphabetical Listings
ProMonthly.com/BuyersGuide

Johnny’s Choice 
by Chemcorp Industries, Inc.
18-20, 5730 Coopers Ave.
Mississauga, ON  L4Z 2E8 Canada
888-729-6478 • 905-712-8335 • Fax: 905-712-8909
sales@johnnyschoice.com
www.johnnyschoice.com
Ad on page 3

K
KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 17

Kewanna Screen Printing
109 S Toner St.
Kewanna, IN  46939
800-348-2454 • 574-653-2683 • Fax: 574-653-2737
ben@kspprints.com
www.kspprints.com
Ad on page 23

L
L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com
Ad on page 51

Liberty Financial Group, Inc.
7 Church Rd.
Hatfi eld, PA  19440
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 45

Liquid Waste Industries, Inc.
2962 MT Taber Church Rd.
Dallas, GA  30157
770-424-5575 • 877-445-5511 • Fax: 770-424-5536
bill@lwiinc.com
www.lwiinc.com
Ad on pages 33 and 42

Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

M
Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 37

Mid-State Tank Co., Inc.
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 41

N
NAWT, Inc.
336 Chestnut Ln.
Ambler, PA  19002
800-236-6298 • 215-643-6798 • Fax: 267-200-0279
info@nawt.org
www.nawt.org
Ad on page 44

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
bob@nuconcepts.com
www.nuconcepts.com
Ad on page 27

P
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 7

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5

Presvac Systems, Ltd.
4131 Morris Dr.
Burlington, ON  L7L 5L5 Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Progress Tank
450 Arlington Ave.
Fond du Lac, WI  54935
800-467-5600 • 913-279-3005 • Fax: 913-279-3105
mpaul@progress.com
www.progresstank.com
Ad on page 35

R
R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 16

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 49

RouteOptix, Inc.
668 Trillium Dr. Ste. 3
Kitchener, ON  N2R 1J3 Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com

S

Odor Control…Guaranteed!

     
Safe-T-Fresh
2530 Xenium Lane N
Plymouth, MN  55441
877-764-7297 • 765-519-6524 • Fax: 763-519-6534
mitchm@satelliteco.com
www.safetfresh.com
Ad on page 9

Sanitation Insurance Services
PO Box 9028
Michigan City, IN  46360
877-877-1555 • Fax: 888-877-0104
jlarkin@sanitationins.com
www.sanitationins.com
Ad on page 43

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com
Ad on pages 28 and 29

Screen Tech/Div. of Roeda Signs
16931 S State St.
South Holland, IL  60473
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
holly@screentech.com
www.screentech.com
Ad on page 16

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

Slide-In Warehouse
3100 Cherry Creek South Dr. #704
Denver, CO  80209
866-786-9440 • 303-789-9440 • Fax: 303-459-4439
kevin@keevac.com
www.keevac.com
Ad on page 17

T
Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

TP Re-Roller Co.
PO Box 853
Port Townsend, WA  98368
360-385-1333 • Fax: 360-385-7703
Ad on page 51

Tri-State Tank
1201 W. 31st St.
Kansas City, MO  64108
888-281-9965 • 816-589-7040 • Fax: 913-279-3151
phodes@tristatetank.com
www.tristatetank.com
Ad on page 39

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffj  on@sbcglobal.net
www.tuff -jon.com
Ad on page 2

V

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com

W

Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com
Ad on page 53
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A
Aglow Systems
10101 Westland Dr.
Knoxville, TN  37922
865-312-7312
www.aglowsystems.com
Ad on page 48

Allied Forward Motion, LLC
PO Box 11
Sturgeon Bay, WI  54235
920-493-2987
allied4word@yahoo.com
www.miniMETROmover.com
Ad on page 16

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25

Anchor Graphics, Inc.
10015 Rearwin Ln.
McKinney, TX  75071
800-875-7859 • 972-422-4300 • Fax: 972-422-4311
leslie@anchorgraphics.com
www.anchorgraphics.com
Ad on page 53

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

ART Co. LLC
P0 Box 97
Constantine, MI  49042
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 49

B
B2 Business Brokers
PO Box 220
Three Lakes, WI  54562
800-257-7222 • 715-546-3346 • Fax: 715-546-3786
jeff b@colepublishing.com
www.btwo.biz
Ad on page 46

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Brenner Tank, LLC
PO Box 670
Fond du Lac, WI  54936-0670
800-558-9750 • Fax: 920-922-3303
www.brennertank.com
Ad on page 27

C

Century Chemical Corp.
28790 C.R. 20 West
Elkhart, IN  46515
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 53

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Chempace Corporation
339 Arco Dr.
Toledo, OH  43607
800-423-5350 • 419-535-0101 • Fax: 419-535-0531
lboehme@chempace.com
www.chempace.com
Ad on page 26

Comforts of Home Services, Inc.
1551 Aucutt Rd.
Montgomery, IL  60538
877-382-2935 • 847-856-8002 • Fax: 847-574-7600
info@cohsi.com
www.cohsi.com
Ad on page 47

Crescent Tank Manufacturing
PO Box 116
Bloomfi eld, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com
Ad on page 47

D
Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 53

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com
Ad on page 47

Dynamic Decals & Graphics, Inc.
4793 Adams Rd.
Hixson, TN  37343
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicdecals.com
www.dynamicdecals.com
Ad on page 51

E
Explorer Trailers/
McKee Technologies, Inc.
20 Martins Ln.
Elmira, ON  N3B 2A1 Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.explorertrailers.com
Ad on page 53

EZTrakR Systems, Inc.
PO Box 92229
Austin, TX  78709
866-529-1938 • 512-892-4654 • Fax: 512-892-0363
demo@eztrakr.com
www.eztrakr.com
Ad on page 25

F

         
Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

FMI Truck Sales & Service/
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 53

G
Gamajet Cleaning Systems, Inc.
604 Jeff ers Cir.
Exton, PA  19341
877-426-2538 • 610-408-9940 • Fax: 610-408-9945
sales@gamajet.com
www.gamajet.com
Ad on page 11

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53

Green Way Products 
by PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@greenwayproducts.net
www.greenwayproducts.net
Ad on page 56

H
Hartzell, Inc.
2501 N. Bethlehem Pike (Rt 309)
Hatfi eld, PA  19440
800-220-3448 • 215-997-5800 • Fax: 215-997-9887
info@hartzellinsurance.com
www.hartzellinsurance.com
Ad on page 53

Heffernan Insurance Brokers
PO Box 69038
Portland, OR  97239
800-208-6912 • 503-226-1320 • Fax: 503-226-1478
markh@heffi  ns.com
www.heffi  ns.com
Ad on page 51

I
Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com
Ad on page 53

J
J & J Chemical Co.
1550 Timothy Rd. Ste. 103
Athens, GA  30606
800-345-3303 • 706-546-7069 • Fax: 706-546-7178
chris@jjchem.com
www.jjchem.com
Ad on page 21

J.C. Gury Company, Inc.
530 E  Jamie Ave.
La Habra, CA  90631
800-903-3385 • 714-738-6650 • Fax: 800-556-5576
info@jcgury.com
www.jcgury.com
Ad on page 45

JAG Mobile Solutions, Inc.
PO Box 100
Howe, IN  46746
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
charlies@jagmobilesolutions.com
www.jagmobilesolutions.com

 Pages 30 through 42 contain a 
convenient alphabetical directory and 
product category listing of manufac-
turers and suppliers in the portable 
sanitation industry. Companies listed 

in bold face, blue type are advertisers 
in this issue (note the page number 
of their ad). Please tell any of the 
companies you contact you saw their 
listing in the PRO 2011 Buyer’s Guide. 

If you have any questions, please con-
tact COLE Publishing at 800-257-7222 
or 715-546-3346. You can also fi nd us 
online at promonthly.com.

Alphabetical ListingsAlphabetical Listings
ProMonthly.com/BuyersGuide

Johnny’s Choice 
by Chemcorp Industries, Inc.
18-20, 5730 Coopers Ave.
Mississauga, ON  L4Z 2E8 Canada
888-729-6478 • 905-712-8335 • Fax: 905-712-8909
sales@johnnyschoice.com
www.johnnyschoice.com
Ad on page 3

K
KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 17

Kewanna Screen Printing
109 S Toner St.
Kewanna, IN  46939
800-348-2454 • 574-653-2683 • Fax: 574-653-2737
ben@kspprints.com
www.kspprints.com
Ad on page 23

L
L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com
Ad on page 51

Liberty Financial Group, Inc.
7 Church Rd.
Hatfi eld, PA  19440
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 45

Liquid Waste Industries, Inc.
2962 MT Taber Church Rd.
Dallas, GA  30157
770-424-5575 • 877-445-5511 • Fax: 770-424-5536
bill@lwiinc.com
www.lwiinc.com
Ad on pages 33 and 42

Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

M
Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 37

Mid-State Tank Co., Inc.
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 41

N
NAWT, Inc.
336 Chestnut Ln.
Ambler, PA  19002
800-236-6298 • 215-643-6798 • Fax: 267-200-0279
info@nawt.org
www.nawt.org
Ad on page 44

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
bob@nuconcepts.com
www.nuconcepts.com
Ad on page 27

P
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 7

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5

Presvac Systems, Ltd.
4131 Morris Dr.
Burlington, ON  L7L 5L5 Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Progress Tank
450 Arlington Ave.
Fond du Lac, WI  54935
800-467-5600 • 913-279-3005 • Fax: 913-279-3105
mpaul@progress.com
www.progresstank.com
Ad on page 35

R
R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 16

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 49

RouteOptix, Inc.
668 Trillium Dr. Ste. 3
Kitchener, ON  N2R 1J3 Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com

S

Odor Control…Guaranteed!

     
Safe-T-Fresh
2530 Xenium Lane N
Plymouth, MN  55441
877-764-7297 • 765-519-6524 • Fax: 763-519-6534
mitchm@satelliteco.com
www.safetfresh.com
Ad on page 9

Sanitation Insurance Services
PO Box 9028
Michigan City, IN  46360
877-877-1555 • Fax: 888-877-0104
jlarkin@sanitationins.com
www.sanitationins.com
Ad on page 43

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com
Ad on pages 28 and 29

Screen Tech/Div. of Roeda Signs
16931 S State St.
South Holland, IL  60473
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
holly@screentech.com
www.screentech.com
Ad on page 16

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

Slide-In Warehouse
3100 Cherry Creek South Dr. #704
Denver, CO  80209
866-786-9440 • 303-789-9440 • Fax: 303-459-4439
kevin@keevac.com
www.keevac.com
Ad on page 17

T
Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

TP Re-Roller Co.
PO Box 853
Port Townsend, WA  98368
360-385-1333 • Fax: 360-385-7703
Ad on page 51

Tri-State Tank
1201 W. 31st St.
Kansas City, MO  64108
888-281-9965 • 816-589-7040 • Fax: 913-279-3151
phodes@tristatetank.com
www.tristatetank.com
Ad on page 39

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffj  on@sbcglobal.net
www.tuff -jon.com
Ad on page 2

V

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com

W

Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com
Ad on page 53
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B2 Business Brokers
PO Box 220
Three Lakes, WI  54562
800-257-7222 • 715-546-3346 • Fax: 715-546-3786
jeff b@colepublishing.com
www.pumper.com

Association
NAWT, Inc.
336 Chestnut Ln.
Ambler, PA  19002
800-236-6298 • 215-643-6798 • Fax: 267-200-0279
info@nawt.org
www.nawt.org
Ad on page 44

Chemicals - 
Portable Restrooms

Century Chemical Corp.
28790 C.R. 20 West
Elkhart, IN  46515
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 53

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Chempace Corporation
339 Arco Dr.
Toledo, OH  43607
800-423-5350 • 419-535-0101 • Fax: 419-535-0531
lboehme@chempace.com
www.chempace.com
Ad on page 26

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

Green Way Products 
by PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@greenwayproducts.net
www.greenwayproducts.net
Ad on page 56

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com
Ad on page 53

The Pro’s Edge

J & J Chemical Co.
1550 Timothy Rd. Ste. 103
Athens, GA  30606
800-345-3303 • 706-546-7069 • Fax: 706-546-7178
chris@jjchem.com
www.jjchem.com
Ad on page 21

Johnny’s Choice 
by Chemcorp Industries, Inc.
18-20, 5730 Coopers Ave.
Mississauga, ON  L4Z 2E8  Canada
888-729-6478 • 905-712-8335 • Fax: 905-712-8909
sales@johnnyschoice.com
www.johnnyschoice.com
Ad on page 3

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Odor Control…Guaranteed!

Safe-T-Fresh
2530 Xenium Lane N
Plymouth, MN  55441
877-764-7297 • 765-519-6524 • Fax: 763-519-6534
mitchm@satelliteco.com
www.safetfresh.com
Ad on page 9

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Computer Software
EZTrakR Systems, Inc.
PO Box 92229
Austin, TX  78709
866-529-1938 • 512-892-4654 • Fax: 512-892-0363
demo@eztrakr.com
www.eztrakr.com
Ad on page 25

RouteOptix, Inc.
668 Trillium Dr. Ste. 3
Kitchener, ON  N2R 1J3 Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com

Decals/Magnets/
Signage/Labels

Anchor Graphics, Inc.
10015 Rearwin Ln.
McKinney, TX  75071
800-875-7859 • 972-422-4300 • Fax: 972-422-4311
leslie@anchorgraphics.com
www.anchorgraphics.com
Ad on page 53

Dynamic Decals & Graphics, Inc.
4793 Adams Rd.
Hixson, TN  37343
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicdecals.com
www.dynamicdecals.com
Ad on page 51

J.C. Gury Company, Inc.
530 E  Jamie Ave.
La Habra, CA  90631
800-903-3385 • 714-738-6650 • Fax: 800-556-5576
info@jcgury.com
www.jcgury.com
Ad on page 45

Kewanna Screen Printing
109 S Toner St.
Kewanna, IN  46939
800-348-2454 • 574-653-2683 • Fax: 574-653-2737
ben@kspprints.com
www.kspprints.com
Ad on page 23

Screen Tech/Div. of Roeda Signs
16931 S State St.
South Holland, IL  60473
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
holly@screentech.com
www.screentech.com
Ad on page 16

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Education
NAWT, Inc.
336 Chestnut Ln.
Ambler, PA  19002
800-236-6298 • 215-643-6798 • Fax: 267-200-0279
info@nawt.org
www.nawt.org
Ad on page 44

Hand Sanitizers
Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Chempace Corporation
339 Arco Dr.
Toledo, OH  43607
800-423-5350 • 419-535-0101 • Fax: 419-535-0531
lboehme@chempace.com
www.chempace.com
Ad on page 26

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5
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Odor Control…Guaranteed!

Safe-T-Fresh
2530 Xenium Lane N
Plymouth, MN  55441
877-764-7297 • 765-519-6524 • Fax: 763-519-6534
mitchm@satelliteco.com
www.safetfresh.com
Ad on page 9

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Hose and Fittings – 
Vacuum

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com
Ad on page 47

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com
Ad on page 51

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 16

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Hose Reels
Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13
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Acquisition Company

B2 Business Brokers
PO Box 220
Three Lakes, WI  54562
800-257-7222 • 715-546-3346 • Fax: 715-546-3786
jeff b@colepublishing.com
www.pumper.com

Association
NAWT, Inc.
336 Chestnut Ln.
Ambler, PA  19002
800-236-6298 • 215-643-6798 • Fax: 267-200-0279
info@nawt.org
www.nawt.org
Ad on page 44

Chemicals - 
Portable Restrooms

Century Chemical Corp.
28790 C.R. 20 West
Elkhart, IN  46515
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 53

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Chempace Corporation
339 Arco Dr.
Toledo, OH  43607
800-423-5350 • 419-535-0101 • Fax: 419-535-0531
lboehme@chempace.com
www.chempace.com
Ad on page 26

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

Green Way Products 
by PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@greenwayproducts.net
www.greenwayproducts.net
Ad on page 56

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com
Ad on page 53

The Pro’s Edge

J & J Chemical Co.
1550 Timothy Rd. Ste. 103
Athens, GA  30606
800-345-3303 • 706-546-7069 • Fax: 706-546-7178
chris@jjchem.com
www.jjchem.com
Ad on page 21

Johnny’s Choice 
by Chemcorp Industries, Inc.
18-20, 5730 Coopers Ave.
Mississauga, ON  L4Z 2E8  Canada
888-729-6478 • 905-712-8335 • Fax: 905-712-8909
sales@johnnyschoice.com
www.johnnyschoice.com
Ad on page 3

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Odor Control…Guaranteed!

Safe-T-Fresh
2530 Xenium Lane N
Plymouth, MN  55441
877-764-7297 • 765-519-6524 • Fax: 763-519-6534
mitchm@satelliteco.com
www.safetfresh.com
Ad on page 9

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Computer Software
EZTrakR Systems, Inc.
PO Box 92229
Austin, TX  78709
866-529-1938 • 512-892-4654 • Fax: 512-892-0363
demo@eztrakr.com
www.eztrakr.com
Ad on page 25

RouteOptix, Inc.
668 Trillium Dr. Ste. 3
Kitchener, ON  N2R 1J3 Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com

Decals/Magnets/
Signage/Labels

Anchor Graphics, Inc.
10015 Rearwin Ln.
McKinney, TX  75071
800-875-7859 • 972-422-4300 • Fax: 972-422-4311
leslie@anchorgraphics.com
www.anchorgraphics.com
Ad on page 53

Dynamic Decals & Graphics, Inc.
4793 Adams Rd.
Hixson, TN  37343
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicdecals.com
www.dynamicdecals.com
Ad on page 51

J.C. Gury Company, Inc.
530 E  Jamie Ave.
La Habra, CA  90631
800-903-3385 • 714-738-6650 • Fax: 800-556-5576
info@jcgury.com
www.jcgury.com
Ad on page 45

Kewanna Screen Printing
109 S Toner St.
Kewanna, IN  46939
800-348-2454 • 574-653-2683 • Fax: 574-653-2737
ben@kspprints.com
www.kspprints.com
Ad on page 23

Screen Tech/Div. of Roeda Signs
16931 S State St.
South Holland, IL  60473
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
holly@screentech.com
www.screentech.com
Ad on page 16

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Education
NAWT, Inc.
336 Chestnut Ln.
Ambler, PA  19002
800-236-6298 • 215-643-6798 • Fax: 267-200-0279
info@nawt.org
www.nawt.org
Ad on page 44

Hand Sanitizers
Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Chempace Corporation
339 Arco Dr.
Toledo, OH  43607
800-423-5350 • 419-535-0101 • Fax: 419-535-0531
lboehme@chempace.com
www.chempace.com
Ad on page 26

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5
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Odor Control…Guaranteed!

Safe-T-Fresh
2530 Xenium Lane N
Plymouth, MN  55441
877-764-7297 • 765-519-6524 • Fax: 763-519-6534
mitchm@satelliteco.com
www.safetfresh.com
Ad on page 9

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Hose and Fittings – 
Vacuum

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com
Ad on page 47

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com
Ad on page 51

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 16

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Hose Reels
Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13
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Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com
Ad on page 47

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com
Ad on page 53

Hydraulic Parts 
and Components

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

Insurance
Hartzell, Inc.
2501 N. Bethlehem Pike (Rt 309)
Hatfi eld, PA  19440
800-220-3448 • 215-997-5800 • Fax: 215-997-9887
info@hartzellinsurance.com
www.hartzellinsurance.com
Ad on page 53

Heffernan Insurance Brokers
PO Box 69038
Portland, OR  97239
800-208-6912 • 503-226-1320 • Fax: 503-226-1478
markh@heffi  ns.com
www.heffi  ns.com
Ad on page 51

Sanitation Insurance Services
PO Box 9028
Michigan City, IN  46360
877-877-1555 • Fax: 888-877-0104
jlarkin@sanitationins.com
www.sanitationins.com
Ad on page 43

Leasing/
Financing Services

Liberty Financial Group, Inc.
7 Church Rd.
Hatfi eld, PA  19440
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 45

Liquid Level Indicator
Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

Odor Control 
Products

Century Chemical Corp.
28790 C.R. 20 West
Elkhart, IN  46515
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 53

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Chempace Corporation
339 Arco Dr.
Toledo, OH  43607
800-423-5350 • 419-535-0101 • Fax: 419-535-0531
lboehme@chempace.com
www.chempace.com
Ad on page 26

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

Green Way Products 
by PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@greenwayproducts.net
www.greenwayproducts.net
Ad on page 56

Johnny’s Choice 
by Chemcorp Industries, Inc.
18-20, 5730 Coopers Ave.
Mississauga, ON  L4Z 2E8 Canada
888-729-6478 • 905-712-8335 • Fax: 905-712-8909
sales@johnnyschoice.com
www.johnnyschoice.com
Ad on page 3

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

Odor Control…Guaranteed!

Safe-T-Fresh
2530 Xenium Lane N
Plymouth, MN  55441
877-764-7297 • 765-519-6524 • Fax: 763-519-6534
mitchm@satelliteco.com
www.safetfresh.com
Ad on page 9

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

       
Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Padlocks
Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Paper Products
Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Portable Restroom 
Accessories/Supplies

Aglow Systems
10101 Westland Dr.
Knoxville, TN  37922
865-312-7312
www.aglowsystems.com
Ad on page 48

Allied Forward Motion, LLC
PO Box 11
Sturgeon Bay, WI  54235
920-493-2987
allied4word@yahoo.com
www.miniMETROmover.com
Ad on page 16

Century Chemical Corp.
28790 C.R. 20 West
Elkhart, IN  46515
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 53

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Crescent Tank Manufacturing
PO Box 116
Bloomfi eld, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com
Ad on page 47
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Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 53

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

Gamajet Cleaning Systems, Inc.
604 Jeff ers Cir.
Exton, PA  19341
877-426-2538 • 610-408-9940 • Fax: 610-408-9945
sales@gamajet.com
www.gamajet.com
Ad on page 11

Green Way Products 
by PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@greenwayproducts.net
www.greenwayproducts.net
Ad on page 56

J & J Chemical Co.
1550 Timothy Rd. Ste. 103
Athens, GA  30606
800-345-3303 • 706-546-7069 • Fax: 706-546-7178
chris@jjchem.com
www.jjchem.com
Ad on page 21

Liquid Waste Industries, Inc.
2962 MT Taber Church Rd.
Dallas, GA  30157
770-424-5575 • 877-445-5511 • Fax: 770-424-5536
bill@lwiinc.com
www.lwiinc.com
Ad on pages 33 and 42

Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com
Ad on pages 28 and 29

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

TP Re-Roller Co.
PO Box 853
Port Townsend, WA  98368
360-385-1333 • Fax: 360-385-7703
Ad on page 51

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffj  on@sbcglobal.net
www.tuff -jon.com
Ad on page 2

Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15



promonthly.com        June 2011        35

The

BEST VALUE. BEST PRICE. BELIEVE IT!

1200 Gallon  Aluminum ʻBright Finishʻ 
300 Fresh / 900 Waste
Masport HXL4 Pump – 160 C.F.M.  Direct drive, 
P.T.O. w/control in cab,
12-Volt water pump w/ 50’ garden hose,
30’ x 2” Tiger tail hose, 
Unit hauler & hitch.

866-789-9440
Kevin Keegan

www.keevac.com

888-428-6422
Steve or Andy Nelson

www.tanktec.biz

888-281-9965
Phil Hodes

www.tristatetank.com

800-692-5844 
Jeff Hurst

www.west-mark.com   

Complete Units... from STOCK!
Prices start as low as...

2011 Ford 550XL 
18,000 lb. G.V.W.R. 
300 H.P., auto transmission, 
Gasoline or diesel,
AM/FM/CD,
Air Conditioned...more!

18% Greater Payload.
60% Lighter Than Steel.
Rustproof Aluminum.
Backed by the Progress 
5 Year ‘No Leak Tank’
Warranty.

2011 Buyer’s Guide
Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com
Ad on page 47

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com
Ad on page 53

Hydraulic Parts 
and Components

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

Insurance
Hartzell, Inc.
2501 N. Bethlehem Pike (Rt 309)
Hatfi eld, PA  19440
800-220-3448 • 215-997-5800 • Fax: 215-997-9887
info@hartzellinsurance.com
www.hartzellinsurance.com
Ad on page 53

Heffernan Insurance Brokers
PO Box 69038
Portland, OR  97239
800-208-6912 • 503-226-1320 • Fax: 503-226-1478
markh@heffi  ns.com
www.heffi  ns.com
Ad on page 51

Sanitation Insurance Services
PO Box 9028
Michigan City, IN  46360
877-877-1555 • Fax: 888-877-0104
jlarkin@sanitationins.com
www.sanitationins.com
Ad on page 43

Leasing/
Financing Services

Liberty Financial Group, Inc.
7 Church Rd.
Hatfi eld, PA  19440
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 45

Liquid Level Indicator
Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

Odor Control 
Products

Century Chemical Corp.
28790 C.R. 20 West
Elkhart, IN  46515
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 53

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Chempace Corporation
339 Arco Dr.
Toledo, OH  43607
800-423-5350 • 419-535-0101 • Fax: 419-535-0531
lboehme@chempace.com
www.chempace.com
Ad on page 26

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

Green Way Products 
by PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@greenwayproducts.net
www.greenwayproducts.net
Ad on page 56

Johnny’s Choice 
by Chemcorp Industries, Inc.
18-20, 5730 Coopers Ave.
Mississauga, ON  L4Z 2E8 Canada
888-729-6478 • 905-712-8335 • Fax: 905-712-8909
sales@johnnyschoice.com
www.johnnyschoice.com
Ad on page 3

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

Odor Control…Guaranteed!

Safe-T-Fresh
2530 Xenium Lane N
Plymouth, MN  55441
877-764-7297 • 765-519-6524 • Fax: 763-519-6534
mitchm@satelliteco.com
www.safetfresh.com
Ad on page 9

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

       
Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Padlocks
Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Paper Products
Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Portable Restroom 
Accessories/Supplies

Aglow Systems
10101 Westland Dr.
Knoxville, TN  37922
865-312-7312
www.aglowsystems.com
Ad on page 48

Allied Forward Motion, LLC
PO Box 11
Sturgeon Bay, WI  54235
920-493-2987
allied4word@yahoo.com
www.miniMETROmover.com
Ad on page 16

Century Chemical Corp.
28790 C.R. 20 West
Elkhart, IN  46515
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 53

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 26

Crescent Tank Manufacturing
PO Box 116
Bloomfi eld, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com
Ad on page 47

Category ListingsCategory Listings
ProMonthly.com/BuyersGuide

Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 53

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

Gamajet Cleaning Systems, Inc.
604 Jeff ers Cir.
Exton, PA  19341
877-426-2538 • 610-408-9940 • Fax: 610-408-9945
sales@gamajet.com
www.gamajet.com
Ad on page 11

Green Way Products 
by PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@greenwayproducts.net
www.greenwayproducts.net
Ad on page 56

J & J Chemical Co.
1550 Timothy Rd. Ste. 103
Athens, GA  30606
800-345-3303 • 706-546-7069 • Fax: 706-546-7178
chris@jjchem.com
www.jjchem.com
Ad on page 21

Liquid Waste Industries, Inc.
2962 MT Taber Church Rd.
Dallas, GA  30157
770-424-5575 • 877-445-5511 • Fax: 770-424-5536
bill@lwiinc.com
www.lwiinc.com
Ad on pages 33 and 42

Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com
Ad on pages 28 and 29

Service Sales Company “FIREBALL”
110 S Collins St.
Arlington, TX  76010
800-940-1046 • 817-795-7378 • Fax: 817-795-7453
servsale@aol.com
Ad on page 53

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

TP Re-Roller Co.
PO Box 853
Port Townsend, WA  98368
360-385-1333 • Fax: 360-385-7703
Ad on page 51

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffj  on@sbcglobal.net
www.tuff -jon.com
Ad on page 2

Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15



2011 Buyer’s Guide
Portable Restroom 

Holding Tank
Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com 
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com 
Ad on page 5

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com 
Ad on page 49

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

Portable  
Restroom Mover

Allied Forward Motion, LLC
PO Box 11
Sturgeon Bay, WI  54235
920-493-2987
allied4word@yahoo.com
www.miniMETROmover.com
Ad on page 16

Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com 
Ad on page 53

Portable Restroom 
Service Trucks

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Crescent Tank Manufacturing
PO Box 116
Bloomfield, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com 
Ad on page 47

FMI Truck Sales & Service/ 
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com 
Ad on page 53

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com 
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

Mid-State Tank Co., Inc.
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com 
Ad on page 41

 
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com 
Ad on page 5

Progress Tank
450 Arlington Ave.
Fond du Lac, WI  54935
800-467-5600 • 913-279-3005 • Fax: 913-279-3105
mpaul@progress.com
www.progresstank.com 
Ad on page 35

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

Slide-In Warehouse
3100 Cherry Creek South Dr. #704
Denver, CO  80209
866-786-9440 • 303-789-9440 • Fax: 303-459-4439
kevin@keevac.com
www.keevac.com 
Ad on page 17

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Tri-State Tank
1201 W. 31st St.
Kansas City, MO  64108
888-281-9965 • 816-589-7040 • Fax: 913-279-3151
phodes@tristatetank.com
www.tristatetank.com 
Ad on page 39

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com

Portable Restroom 
Transport Trailer

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Crescent Tank Manufacturing
PO Box 116
Bloomfield, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com 
Ad on page 47

Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com 
Ad on page 53

Explorer Trailers/ 
McKee Technologies, Inc.
20 Martins Ln.
Elmira, ON  N3B 2A1 Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.explorertrailers.com 
Ad on page 53

Liquid Waste Industries, Inc.
2962 MT Taber Church Rd.
Dallas, GA  30157
770-424-5575 • 877-445-5511 • Fax: 770-424-5536
bill@lwiinc.com
www.lwiinc.com 
Ad on pages 33 and 42
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Portable Restroom/
Shower Trailers

ART Co. LLC
P0 Box 97
Constantine, MI  49042
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 49

Comforts of Home Services, Inc.
1551 Aucutt Rd.
Montgomery, IL  60538
877-382-2935 • 847-856-8002 • Fax: 847-574-7600
info@cohsi.com
www.cohsi.com
Ad on page 47

FMI Truck Sales & Service/
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 53

JAG Mobile Solutions, Inc.
PO Box 100
Howe, IN  46746
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
charlies@jagmobilesolutions.com
www.jagmobilesolutions.com

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
bob@nuconcepts.com
www.nuconcepts.com
Ad on page 27

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Portable Restrooms
Comforts of Home Services, Inc.
1551 Aucutt Rd.
Montgomery, IL  60538
877-382-2935 • 847-856-8002 • Fax: 847-574-7600
info@cohsi.com
www.cohsi.com
Ad on page 47

Crescent Tank Manufacturing
PO Box 116
Bloomfi eld, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com
Ad on page 47

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com
Ad on page 53

Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
bob@nuconcepts.com
www.nuconcepts.com
Ad on page 27

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5
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Portable Restroom 

Holding Tank
Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com 
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com 
Ad on page 5

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com 
Ad on page 49

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

Portable  
Restroom Mover

Allied Forward Motion, LLC
PO Box 11
Sturgeon Bay, WI  54235
920-493-2987
allied4word@yahoo.com
www.miniMETROmover.com
Ad on page 16

Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com 
Ad on page 53

Portable Restroom 
Service Trucks

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Crescent Tank Manufacturing
PO Box 116
Bloomfield, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com 
Ad on page 47

FMI Truck Sales & Service/ 
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com 
Ad on page 53

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com 
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

Mid-State Tank Co., Inc.
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com 
Ad on page 41

 
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com 
Ad on page 5

Progress Tank
450 Arlington Ave.
Fond du Lac, WI  54935
800-467-5600 • 913-279-3005 • Fax: 913-279-3105
mpaul@progress.com
www.progresstank.com 
Ad on page 35

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

Slide-In Warehouse
3100 Cherry Creek South Dr. #704
Denver, CO  80209
866-786-9440 • 303-789-9440 • Fax: 303-459-4439
kevin@keevac.com
www.keevac.com 
Ad on page 17

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Tri-State Tank
1201 W. 31st St.
Kansas City, MO  64108
888-281-9965 • 816-589-7040 • Fax: 913-279-3151
phodes@tristatetank.com
www.tristatetank.com 
Ad on page 39

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com

Portable Restroom 
Transport Trailer

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Crescent Tank Manufacturing
PO Box 116
Bloomfield, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com 
Ad on page 47

Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com 
Ad on page 53

Explorer Trailers/ 
McKee Technologies, Inc.
20 Martins Ln.
Elmira, ON  N3B 2A1 Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.explorertrailers.com 
Ad on page 53

Liquid Waste Industries, Inc.
2962 MT Taber Church Rd.
Dallas, GA  30157
770-424-5575 • 877-445-5511 • Fax: 770-424-5536
bill@lwiinc.com
www.lwiinc.com 
Ad on pages 33 and 42

Category ListingsCategory Listings
ProMonthly.com/BuyersGuide

Portable Restroom/
Shower Trailers

ART Co. LLC
P0 Box 97
Constantine, MI  49042
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 49

Comforts of Home Services, Inc.
1551 Aucutt Rd.
Montgomery, IL  60538
877-382-2935 • 847-856-8002 • Fax: 847-574-7600
info@cohsi.com
www.cohsi.com
Ad on page 47

FMI Truck Sales & Service/
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 53

JAG Mobile Solutions, Inc.
PO Box 100
Howe, IN  46746
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
charlies@jagmobilesolutions.com
www.jagmobilesolutions.com

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
bob@nuconcepts.com
www.nuconcepts.com
Ad on page 27

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Portable Restrooms
Comforts of Home Services, Inc.
1551 Aucutt Rd.
Montgomery, IL  60538
877-382-2935 • 847-856-8002 • Fax: 847-574-7600
info@cohsi.com
www.cohsi.com
Ad on page 47

Crescent Tank Manufacturing
PO Box 116
Bloomfi eld, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com
Ad on page 47

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 19

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com
Ad on page 53

Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
bob@nuconcepts.com
www.nuconcepts.com
Ad on page 27

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com
Ad on page 5
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Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffjon@sbcglobal.net
www.tuff-jon.com 
Ad on page 2

Portable Sinks

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net 
Ad on page 19

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com 
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com 
Ad on page 5

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffjon@sbcglobal.net
www.tuff-jon.com 
Ad on page 2

Positive  
Displacement Blowers

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com 
Ad on page 45

Pressure Washers 
and Sprayers

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

Gamajet Cleaning Systems, Inc.
604 Jeffers Cir.
Exton, PA  19341
877-426-2538 • 610-408-9940 • Fax: 610-408-9945
sales@gamajet.com
www.gamajet.com 
Ad on page 11

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com 
Ad on page 53

Pump Parts/ 
Components

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com 
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com 
Ad on page 45

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com 
Ad on page 16

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com 
Ad on page 53

Pumps -  
Vacuum Pressure

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com 
Ad on page 53

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53
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KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com
Ad on page 51

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 7

Presvac Systems, Ltd.
4131 Morris Dr.
Burlington, ON  L7L 5L5 Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 16
Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com

Pumps - Washdown
Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com
Ad on page 47

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 17

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 7

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com
Ad on page 53
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Contact Phil Hodes Fax: 913-279-3151 
phodes@tristatetank.com888-281-9965

450 Gallon Capacity
Skid Mounted Aluminum Slide In 
300 Gallon Waste / 150 Gallon Fresh

Electric Start 4.8 HP Honda 
Conde Super 6 Vacuum pump

w/ 4-way valve
30ʼ x 2” Tiger Tail inlet hose w/stinger
12 Volt washdown system w/50ʼ hose

3” Discharge • 12 Volt battery • Work Light

Factory Direct Pricing... $7,995
Ask about our Freight Allowance.

www.TriStateTank.com 

1350  Gallon Restroom Stainless Tank
Standard pumping system, Dual service,

Hydraulic drive.
New! 2008 Sterling Bullet

Automatic transmission, Two wheel drive.
SAVE $3000! $73,687 

NOW! $70,500

3600 Gallon Aluminum Septic Tank
Masport 400CFM HXL liquid cooled pump

2011 7500 Series International (pre-emission)
350 HP manual • chrome package 

Differential locks 

$123,225 Plus FET

3600 Gallon Capacity
Aluminum Septic Tank

1350  Gallon Restroom
Stainless Tank

2011 Buyer’s Guide
Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffjon@sbcglobal.net
www.tuff-jon.com 
Ad on page 2

Portable Sinks

Five Peaks Technology
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net 
Ad on page 19

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305
info@polyjohn.com
www.polyjohn.com 
Ad on page 55

PolyPortables, Inc.
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
info@polyportables.com
www.polyportables.com 
Ad on page 5

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffjon@sbcglobal.net
www.tuff-jon.com 
Ad on page 2

Positive  
Displacement Blowers

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com 
Ad on page 45

Pressure Washers 
and Sprayers

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

Gamajet Cleaning Systems, Inc.
604 Jeffers Cir.
Exton, PA  19341
877-426-2538 • 610-408-9940 • Fax: 610-408-9945
sales@gamajet.com
www.gamajet.com 
Ad on page 11

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com 
Ad on page 53

Pump Parts/ 
Components

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com 
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com 
Ad on page 45

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com 
Ad on page 16

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com 
Ad on page 53

Pumps -  
Vacuum Pressure

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com 
Ad on page 53

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53
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KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com
Ad on page 51

Masport, Inc.
6140 McCormick Dr.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 45

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 7

Presvac Systems, Ltd.
4131 Morris Dr.
Burlington, ON  L7L 5L5 Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 16
Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com

Pumps - Washdown
Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com
Ad on page 47

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 17

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 7

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Water Cannon, Inc.
4044 W Lake Mary Blvd., Unit 104-424
Lake Mary, FL  32746
800-333-9274 • Fax: 407-833-3875
sales@watercannon.com
www.watercannon.com
Ad on page 53
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Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

Rotary Tank  
Cleaning Equipment

Gamajet Cleaning Systems, Inc.
604 Jeffers Cir.
Exton, PA  19341
877-426-2538 • 610-408-9940 • Fax: 610-408-9945
sales@gamajet.com
www.gamajet.com 
Ad on page 11

Slide-in Units
Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Crescent Tank Manufacturing
PO Box 116
Bloomfield, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com 
Ad on page 47

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

FMI Truck Sales & Service/ 
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com 
Ad on page 53

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com 
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

 
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

Presvac Systems, Ltd.
4131 Morris Dr.
Burlington, ON  L7L 5L5 Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Progress Tank
450 Arlington Ave.
Fond du Lac, WI  54935
800-467-5600 • 913-279-3005 • Fax: 913-279-3105
mpaul@progress.com
www.progresstank.com 
Ad on page 35

Slide-In Warehouse
3100 Cherry Creek South Dr. #704
Denver, CO  80209
866-786-9440 • 303-789-9440 • Fax: 303-459-4439
kevin@keevac.com
www.keevac.com 
Ad on page 17

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Tri-State Tank
1201 W. 31st St.
Kansas City, MO  64108
888-281-9965 • 816-589-7040 • Fax: 913-279-3151
phodes@tristatetank.com
www.tristatetank.com 
Ad on page 39

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com

Storage Tanks
Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com 
Ad on page 49

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffjon@sbcglobal.net
www.tuff-jon.com 
Ad on page 2

Tank Parts &  
Components

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com 
Ad on page 16

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45
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Truck Dealer

FMI Truck Sales & Service/
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Truck Parts/
Accessories

Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 53

Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Vacuum Trucks/
Trailers-Hazardous

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25

Brenner Tank, LLC
PO Box 670
Fond du Lac, WI  54936-0670
800-558-9750 • Fax: 920-922-3303
www.brennertank.com
Ad on page 27

Vacuum Trucks/
Trailers - Ind., Wet/

Dry, Non-Haz.
Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25
Brenner Tank, LLC
PO Box 670
Fond du Lac, WI  54936-0670
800-558-9750 • Fax: 920-922-3303
www.brennertank.com
Ad on page 27

Vacuum Trucks/
Trailers-Septic

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Brenner Tank, LLC
PO Box 670
Fond du Lac, WI  54936-0670
800-558-9750 • Fax: 920-922-3303
www.brennertank.com
Ad on page 27

FMI Truck Sales & Service/
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 53

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53
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MID-STATE TANK

Mid-State Tank Co., Inc.
P.O. Box 317

Sullivan, IL 61951
Telephone: 800-722-8384

Fax: 217-728-8384
www.midstatetank.com

A.S.M.E. Certified / D.O.T. Approved
 UL-142 Listed

Tanks for
your Business

Mid-State Tank manufactures dependable 
stainless steel and aluminum pressure / 
vacuum tanks for the septic and portable 
trucks. Semi trailers are a recent addition
to our fine line of tank models.

Contact: 
Don or Gene for a quote or check on 
stock tanks

2011 Buyer’s Guide
Roll-Off Containers

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

Rotary Tank  
Cleaning Equipment

Gamajet Cleaning Systems, Inc.
604 Jeffers Cir.
Exton, PA  19341
877-426-2538 • 610-408-9940 • Fax: 610-408-9945
sales@gamajet.com
www.gamajet.com 
Ad on page 11

Slide-in Units
Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Crescent Tank Manufacturing
PO Box 116
Bloomfield, NY  14469
585-657-4104 • Fax: 585-657-1014
sales@crescent-tank.com
www.crescent-tank.com 
Ad on page 47

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

FMI Truck Sales & Service/ 
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com 
Ad on page 53

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com 
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

 
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

Presvac Systems, Ltd.
4131 Morris Dr.
Burlington, ON  L7L 5L5 Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Progress Tank
450 Arlington Ave.
Fond du Lac, WI  54935
800-467-5600 • 913-279-3005 • Fax: 913-279-3105
mpaul@progress.com
www.progresstank.com 
Ad on page 35

Slide-In Warehouse
3100 Cherry Creek South Dr. #704
Denver, CO  80209
866-786-9440 • 303-789-9440 • Fax: 303-459-4439
kevin@keevac.com
www.keevac.com 
Ad on page 17

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Tri-State Tank
1201 W. 31st St.
Kansas City, MO  64108
888-281-9965 • 816-589-7040 • Fax: 913-279-3151
phodes@tristatetank.com
www.tristatetank.com 
Ad on page 39

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com

Storage Tanks
Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com 
Ad on page 49

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

TSF Company, Inc.
2930  St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
tsftuffjon@sbcglobal.net
www.tuff-jon.com 
Ad on page 2

Tank Parts &  
Components

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
jerome@vacpump.com
www.vacpump.com
Ad on page 26

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net 
Ad on page 13

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 ext: 5526 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com 
Ad on page 47

Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com 
Ad on page 16

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45
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Truck Dealer

FMI Truck Sales & Service/
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 53

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Truck Parts/
Accessories

Deal Associates, Inc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 53

Lock America International
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 888-422-2866
sales@laigroup.com
www.laigroup.com
Ad on page 25

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com
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3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com
Ad on page 45

Vacuum Trucks/
Trailers-Hazardous

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25

Brenner Tank, LLC
PO Box 670
Fond du Lac, WI  54936-0670
800-558-9750 • Fax: 920-922-3303
www.brennertank.com
Ad on page 27

Vacuum Trucks/
Trailers - Ind., Wet/

Dry, Non-Haz.
Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25
Brenner Tank, LLC
PO Box 670
Fond du Lac, WI  54936-0670
800-558-9750 • Fax: 920-922-3303
www.brennertank.com
Ad on page 27

Vacuum Trucks/
Trailers-Septic

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 434-656-6233 • Fax: 434-656-1101
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 25

Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Brenner Tank, LLC
PO Box 670
Fond du Lac, WI  54936-0670
800-558-9750 • Fax: 920-922-3303
www.brennertank.com
Ad on page 27

FMI Truck Sales & Service/
Workmate Trucks
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 53

GapVax, Inc.
575 Central Ave.
Johnstown, PA  15902
888-442-7829 • 814-535-6766 • Fax: 814-539-3617
inquiry@gapvax.com
www.gapvax.com
Ad on page 53
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The majority of insurance 
brokers don’t know your 
business as well as we do.

With an estimated 26 million septic 
systems serving U.S. residences, there’s 
a considerable amount of work in the
pipeline for septic contractors. However,
until now, septic contractors haven’t had
an all-lines insurance solution that would
cover all of their business exposure from
design and installation to the rental of
portable toilets.

To address this need, Sanitation Insurance
Services specializes in offering a compre-
hensive insurance program specifically for
septic contractors and portable restroom
operators. While some policies provide
coverage for pumping or portable toilet
rental, our program addresses design, 
installation, inspection, service and repair,
vandalism as well as pumping and
portable toilet rental.

You need an insurance program that 
addresses the specific exposures you face,
such as errors and omissions (E&O) cover-
age for the various services you provide.

WE HAVE YOU COVERED. 

p r o m o n t h l y. c o m
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COLE Publishing
1.800.257.7222 | 715.546.3346

One 
Complete
Package

NEW
in 2011

2011 Buyer’s Guide
Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402-1685
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com 
Ad on page 53

KeeVac Industries, Inc.
3100 Cherry Creek S Dr. Ste. 704
Denver, CO  80209
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com 
Ad on page 17

L.M.T., Inc.
1105 SE 2nd St.
Galva, IL  61434
800-545-0174 • 309-932-3311 • Fax: 309-932-3155
info@tanksandpumps.com
www.tanksandpumps.com 
Ad on page 51

Mid-State Tank Co., Inc.
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com 
Ad on page 41

 
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com 
Ad on page 7

Presvac Systems, Ltd.
4131 Morris Dr.
Burlington, ON  L7L 5L5 Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Progress Tank
450 Arlington Ave.
Fond du Lac, WI  54935
800-467-5600 • 913-279-3005 • Fax: 913-279-3105
mpaul@progress.com
www.progresstank.com 
Ad on page 35

Satellite Industries 
2530 Xenium Lane N
Plymouth, MN  55441
800-328-3332 • 763-519-6524 • Fax: 800-328-3334
mitchm@satelliteco.com
www.satelliteindustries.com 
Ad on pages 28 and 29

Slide-In Warehouse
3100 Cherry Creek South Dr. #704
Denver, CO  80209
866-786-9440 • 303-789-9440 • Fax: 303-459-4439
kevin@keevac.com
www.keevac.com 
Ad on page 17

Thompson Tank, Inc.
PO Box 790
Lakewood, CA  90714
800-421-7545 • 562-869-7711 • Fax: 562-869-7114
harleestanley@thompsontank.com
www.thompsontank.com

TOICO Industries
3205 S Bouwhuis Dr.
West Haven, UT  84401
888-935-1133 • 801-393-4100 • Fax: 801-393-4003
info@toico.com
www.toico.com 
Ad on page 45

Tri-State Tank
1201 W. 31st St.
Kansas City, MO  64108
888-281-9965 • 816-589-7040 • Fax: 913-279-3151
phodes@tristatetank.com
www.tristatetank.com 
Ad on page 39

Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
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a considerable amount of work in the
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an all-lines insurance solution that would
cover all of their business exposure from
design and installation to the rental of
portable toilets.

To address this need, Sanitation Insurance
Services specializes in offering a compre-
hensive insurance program specifically for
septic contractors and portable restroom
operators. While some policies provide
coverage for pumping or portable toilet
rental, our program addresses design, 
installation, inspection, service and repair,
vandalism as well as pumping and
portable toilet rental.

You need an insurance program that 
addresses the specific exposures you face,
such as errors and omissions (E&O) cover-
age for the various services you provide.
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Cecomp Offers Digital 
Pressure Gauge   
 The DPG2000 series of digital 
pressure gauges from Cecomp 
Electronics are safe for hazardous 
locations Class 1, Division 1, Groups 
A, B, C, D and Zone 0. The gauges have 
metal housing and use a temperature-
compensated 316L stainless steel sensor. 
Models can store up to eight readings, 
selectable engineering units and feature 
pass code protection. 800/942-0315; www.
cecomp.com. 

Gold Eagle Introduces 
STA-BIL Ethanol Treatment   
 STA-BIL Ethanol Treatment and 
Performance Improver from Gold Eagle Co. is 
designed to protect gasoline and small engines 
from the effects of ethanol-blended fuels. The 
formula, when used with every fi ll-up, protects 
against corrosion, helps remove water from fuel, 
cleans fuel injectors, carburetors and intake 
valves. 800/621-1251; www.goldeagle.com. 

EDSON Offers Variable 
Speed Electric Pump     
 The Model 2500 double diaphragm 
electric pump from EDSON International 
is rated for 25 gpm and transfers up to 
1-inch solids with low emulsion and 
no shear. The self-contained unit has a 
pushbutton stop-start and programmable 
variable speed drive. The self-priming 
pump runs on single- and 3-phase and 
can be operated remotely or integrated 
into a process system for operation on 
a time-run basis. It has a PVC body and 
polypropylene wetted parts. 508/995-
9711; www.edsonpumps.com.

Kafko Offers Oil 
Eater Degreaser   
 Oil Eater cleaner/degreaser from 
Kafko International Ltd. is an all-
purpose, highly concentrated, alkaline-
based cleaner formulated to emulsify 
and disperse oil, grease, soil and grime. 
Made for use on equipment, tools, 
engines and parts in pressure washers, 
the biodegradable, non-corrosive, 
non-toxic and non-fl ammable 
cleaner contains no acids, abrasives 
or petroleum solvents. It is available in 1-, 5-, 30- and 55-gallon 
containers. 800/528-0334; www.oileater.com.

Clear Computing 
Introduces GPS Relay 
iPhone App     
 The GPS Relay iPhone app from Clear 
Computing adds location and time/date 
confi rmation to its Stop-by-Stop Driver 
Reporting software. The app sends the 
driver’s latitude, longitude, street address, 
date and time along with a Google map 
when the driver sends work order status 
back to the offi ce or customer to confi rm 
completion of service. A full history of 
driver status information is maintained in 
the Total Activity Control operations management system. 732/747-
0113; www.clearcomputing.com. ■

PRODUCT NEWS

Come in We’re

OPEN
www.promonthly.com

NATIONAL ASSOCIATION OF
WASTEWATER TRANSPORTERS, INC.

SAVE THE
DATES!

SAVE THE
DATES!

Land Application
Demonstration Workshop

June 22-23, 2011
CARLISLE, PA

October 6-7, 2011
SUTTER CREEK, CA

COWA-NAWT
Septage Treatment Workshop

2 Great Events!2 Great Events!

WWW.NAWT.ORG

A workshop focused on land 
application of septage and

sewage sludge

A workshop for all you 
need to know about treating

your own wastes

WWW.NAWT.ORG
WATCH THE NAWT WEBSITE AND PUMPER MAGAZINE FOR UPDATES
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7 Church Road, Hatfield, PA 19440
Phone: 800.422.1844 
Fax: 888.883.9380
Visit our website: www.libertyfg.com

Call Michael DeGroat (ext 12)

Flexible
and Affordable

Financing
Options

Commercial Equipment Financing Call 800-422-1844

Financing for
New and Used Equipment

Trucks • Tanks • Trailers • Toilets • Cameras • Jetters
Computer Hardware & Software



 Trying To Sell Your Business?

Listings

 {  } We can effectively market your business to more than 
60,000 potential buyers in the liquid waste industry, your 
local markets, and other venues. No upfront fees – you don’t 

pay anything unless your business sells. To learn more about 
brokering your business through B2, call 800-257-7222.

 LOOKING TO BUY?
Call us, and we can add you to our VIP Buyer List

Chicago-Area Biosolids,     Land Application,     Dredging and Industrial Services Business. 

Established in 1985,     owner is retiring. Reputable business includes real estate servicing the entire Chicagoland 

area with sludge and biosolids disposal and treatment services. Real estate and shop included with sale valued 

at $750,    000,     business grosses in excess of $3 million annually,     $6.3 million in equipment and assets including 

several TerraGators,     Vac Trailers,     dump trailers,     loaders and much more. $4,    900,    000. Huge potential,     good 

profi t and priced right. Non-disclosure Agreement required,     all P&L statements,     list of assets,     and fi nancials 

available to qualifi ed buyers.

Amarillo, Texas sewer, drain & plumbing business established in 1976. Owner wants to 

retire, so take the keys to a 2004 Sprinter outfi tted with all of the equipment you’ll need to run this busi-

ness. Price includes real estate with 80x100 shop/offi ce on two city lots. Good gross, good profi t, fi nancials 

available with signed non-disclosure. Offered at $495,000. 

Successful business with a large amount of equipment and inventory. Profi table sewer 

and septic business in central Pennsylvania. Increasing revenue over the past 3 years and a large amount 

of equipment and inventory. Equipment is a mix of old and new, but all is working and making money. 

Selling price $250,000.

Well-Established and Profi table Texas Septic, Sewer & Installation Business For Sale. 

Price reduced. Grossing in excess of $600,000 annually, customer list of nearly 2,000 accounts and 

430 contracted customers. Includes nice late model equipment, most are 2007, 2008 model years. Owner 

retiring after nearly 40 years in business. Real estate available upon request. Reduced to $450,000.

Established portable restroom and septic service business located in central Virginia. 

Excellent gross each of the past 3 years with no decline in revenue makes this business recession-proof. 

Steady work including many contracts and repeat customers. Extensive equipment inventory, good revenue, 

and owner willing to train. Great opportunity for expansion or a new career. Asking price $775,000. 

New Jersey VIP Restroom/ Portable Toilet Business. Servicing Metro Philadelphia and South-

west New Jersey with VIP restroom trailers and portables. Many late model assets including 2 nice service 

trucks, 1 back-up service truck, pick-up truck, 4 VIP restroom trailers, nearly 300 restrooms, sinks, holding 

tanks, slide-in unit, 2 forklifts, and more. Assets worth over $300,000 - priced to sell at $399,000. 

 www.btwo.biz • jeffb@colepublishing.com • 800-257-7222

Marketing & Brokering

Get the free mobile app at
http:/ /gettag.mobi

Get the free mobile app at
http:/ /gettag.mobi

Get the free mobile app at
http:/ /gettag.mobi
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Listings
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pay anything unless your business sells. To learn more about 
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ness. Price includes real estate with 80x100 shop/offi ce on two city lots. Good gross, good profi t, fi nancials 

available with signed non-disclosure. Offered at $495,000. 

Successful business with a large amount of equipment and inventory. Profi table sewer 

and septic business in central Pennsylvania. Increasing revenue over the past 3 years and a large amount 

of equipment and inventory. Equipment is a mix of old and new, but all is working and making money. 

Selling price $250,000.

Well-Established and Profi table Texas Septic, Sewer & Installation Business For Sale. 

Price reduced. Grossing in excess of $600,000 annually, customer list of nearly 2,000 accounts and 

430 contracted customers. Includes nice late model equipment, most are 2007, 2008 model years. Owner 

retiring after nearly 40 years in business. Real estate available upon request. Reduced to $450,000.

Established portable restroom and septic service business located in central Virginia. 

Excellent gross each of the past 3 years with no decline in revenue makes this business recession-proof. 

Steady work including many contracts and repeat customers. Extensive equipment inventory, good revenue, 

and owner willing to train. Great opportunity for expansion or a new career. Asking price $775,000. 

New Jersey VIP Restroom/ Portable Toilet Business. Servicing Metro Philadelphia and South-

west New Jersey with VIP restroom trailers and portables. Many late model assets including 2 nice service 

trucks, 1 back-up service truck, pick-up truck, 4 VIP restroom trailers, nearly 300 restrooms, sinks, holding 

tanks, slide-in unit, 2 forklifts, and more. Assets worth over $300,000 - priced to sell at $399,000. 

 www.btwo.biz • jeffb@colepublishing.com • 800-257-7222

Marketing & Brokering

Get the free mobile app at
http:/ /gettag.mobi

Get the free mobile app at
http:/ /gettag.mobi

Get the free mobile app at
http:/ /gettag.mobi

Standard Options
• Includes LPG Heat On 

Demand Water Heaters
• Private Showers
• Changing Area with 

Optional Bench
• Water Resistant Interior
• Steel Studs & Roof rafters
• Exhaust fans

Call Now

6-Station

8-Station

8-Station w/Sinks

16-Station

info@cohsi.com • 877.382.2935 • www.cohsi.com
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Remove the Urinals? 
    GIVEN THE MAINTENANCE COST AND PROTESTS FROM FEMALE USERS, A DISCUSSION 

FORUM POSTER WONDERS IF PROS SHOULD STOP USING URINALS IN RESTROOM UNITS 

QUESTION:
I was ordering a new handicap unit today and started 
discussing the need for a urinal in the standard unit. Women 
customers hate sitting down right next to the urinal. The 

restroom salesperson said they make units without a urinal in pink 
just because of that. Then I asked him if we really need urinals. He 
said he had a customer who orders all of his units without urinals. 
If users complain, the contractor asks them if they have a urinal at 
home. They say no, and everything’s fi ne.
 This got me thinking if there was no urinal, no urinal block (or 
cake). The cost of the urinal block and the labor would be, say 50 
cents a week x 52 weeks a year, or $26 per year per unit. For 100 units, 
that would save $2,600 per year, or for 1,000 units, $26,000 per year, 
and for 1,000 units used for 10 years, you would save $260,000 in 
labor and blocks.

 With new outlawing of some of the urinal blocks in certain states, 
should we consider an industry-wide change to become greener and 
more profi table? Removal of the urinal would make it easier to clean, 
cheaper to buy and less expense to service. Just a thought.

ANSWERS:
I think you bring up a good point that’s worthy of discussion. 
Urinals have been the “standard” in almost every male restroom 
since the beginning of time. Women have to sit, men don’t. 

 On one hand, if you remove the urinal, you make everyone use the 
same toilet. This means many men will not lift the seat, which will probably 
upset the female users. If you have the urinal, you incur extra cost. 
 My vote is to keep the urinal in hopes of keeping the women 
happy, thus creating repeat customers. 

 ◆  ◆  ◆

 Good point about men not lifting the seat. Do women just sit 
down if there is a urinal or do they wipe the seat off fi rst? And I know 
this sounds rude, but I hate catering to women or to anyone who 
will not make the effort to keep him or herself safe. As an owner and 
technician, even I would wipe down the seat before I used it. I would 
take some toilet paper, and if there was hand sanitizer, put some on it, 
and wipe the seat down. 
 I’m still using (urinal blocks), and I don’t actively plan to remove 
my urinals.

Come Join Us Online 
The PRO Online Discussion Forum is found at www.promonthly.

com. The forum is conveniently split into several topic areas: General 
Discussion, Business, Chemicals & Deodorizers, Parts & Accessories, 
Portable Restrooms, Portable Restroom Trailers, Portable Restroom 
Service and Trucks. Simply register with a user name and password 
and start posting! Information and advice in PRO Discussion Forum is 
offered in good faith by industry professionals. Readers should consult 
in depth with appropriate industry sources before applying the advice 
they read here to a specifi c business situation. ■

WITH NEW OUTLAWING OF SOME OF THE URINAL 
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 Providing insurance to industrial 
and line cleaners for 15 years.

-- we insure over 2000 vacuum trucks
 >Providing ALL lines of insurance coverage
>Helping you in ALL areas of Risk Management 
> One of the largest independent insurance 

brokers in the US
>We understand your business!

 Contact Us Today:
 

Mark Herring, CRM, CIC, LUTCF
Vice President

Phone 800-208-6912  E-mail markh@heffi ns.com

TheQuietTypeTheQuietTypeTheQuietType
* Compact Design
      18”x16”x26”
* Quiet Operation

* Automatic
      Start/Stop
* Easy Installation

* For * For Tanks Up To
     800 Gallons

* Available w/ Conde
   & Hertell Pumps

* Secondary Shut-Off &
  Oil Catch Muffler Included

12 Volt Pump Package
that runs on your 

truckʼs charging system!
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Decals that actually stick to 
textured plastic surfaces!

800•472•0285
www.dynamicdecals.com

• Sticks to EVERYTHING!
• Specially formulated.
• Most Aggressive Adhesive Yet! 
• Tried & Tested. 
• Strong initial tack!
• No oozing & gooey residue.
• Perfect for Portable Toilets!

NEW

TP Re-Roller Co.

 

paper into papper int
profits!
Call Milton FossCall Milttoon FFoo Foss
360-385-1333

TP Re-Roller Co.

paper intopaper int
Turns waste Turns waste 
paper into 
profits!
Call Milton Foss
360-385-1333
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BUSINESSES

Profitable West Virginia portable restroom 
and septic tank pumping business for sale. 
Owner will train to operate this 1st class busi-
ness. Located in the Eastern Panhandle. Ap-
prox. 450 restrooms, holding tanks, fresh wa-
ter systems, sink stations and ADA handicap 
restrooms. Five trucks: 2001 International, 
two 2008 Dodge 5500s and two GMCs. Many 
repeat customers. $450,000. Call 304-676-
5530. (PT06)

ESTABLISHED BUSINESS FOR SALE IN 
WASHINGTON: TP Re-Roller Co. Turns 
waste paper into profits! Patented. Serious 
inquiries only call Milton Foss at 360-385-
1333. (PBM)

New Jersey VIP Restroom/Portable Toi-
let Business For Sale. Servicing Metro 
Philadelphia and Southwest New Jersey with 
VIP restroom trailers and portables. Many late 
model assets including 2 nice service trucks, 
1 back-up service truck, pick-up truck, 4 VIP 
restroom trailers, nearly 300 restrooms, sinks, 
holding tanks, slide-in unit, 2 forklifts, and 
more. Assets worth over $300,000 - priced 
to sell at $399,000. Email jeffb@colepublish 
ing.com or call 800-257-7222 and ask for Jeff 
Bruss for more details. A B2 Business Bro-
kerage Listing - www.BTwo.biz. (TBM)

BUSINESSES

Well-Established and Profitable Texas 
Septic, Sewer & Installation Business 
For Sale. Price recently reduced. Grossing 
in excess of $600,000 annually, customer list 
of nearly 2,000 accounts and 430 contracted 
customers. Includes nice late model equip-
ment, most are 2007, 2008 model years. 
Owner retiring after nearly 40 years in busi-
ness. Real estate available upon request. 
Reduced to $450,000. Email jeffb@colepub 
lishing.com or call 800-257-7222 and ask for 
Jeff Bruss for more details. A B2 Business 
Brokerage Listing - www.BTwo.biz.
 (TBM)

Family owned portable toilet business. Owner 
with health issues forces sale. 500+ units, 4 
service trucks, located in beautiful Sacramen-
to, Calif. area. 16 years established business, 
loyal customers. Serious inquiries only. Leave 
message; will return calls. 916-343-3326.
 (PBM)

Looking to buy a business in the liquid 
waste, portable sanitation, or sewer & drain 
industries? Call B2 Business Brokers pow-
ered by PRO at 800-257-7222 and we can 
add you to our VIP buyer list. No obligation, 
no fees, no pressure. (TBM)

BUSINESSES

Well established portable restroom business 
in Minneapolis/St. Paul. Locally owned and 
operated with excellent customer base. Turn-
key. Trucks and equipment in full operation. 
Lots of growth potential. Serious inquiries 
only. 651-485-6888. (T06)

Complete business with two low mileage 
trucks (1998 Ford  350 & GMC 3500), 57 por-
table toilets, 2-handicap units, 12-place trailer 
and a 6-place. $65,000. 1-207-735-4317 ME. 
  (T06) 

Restroom Trailer Rental Company for sale in 
Upstate South Carolina. Established in 2004. 
Asking $29,000. Call 864-787-6989. (T11)

Established portable restroom and sep-
tic service business located in central 
Virginia. Excellent gross each of the past 
3 years with no decline in revenue makes 
this business recession-proof. Steady work 
including many contracts and repeat custom-
ers. Extensive equipment inventory, good 
revenue, and owner willing to train. Great 
opportunity for expansion or a new career. 
Asking price $775,000. Email jeffb@colepub 
lishing.com or call 800-257-7222 and ask for 
Jeff Bruss for more details. A B2 Business 
Brokerage Listing- www.BTwo.biz. (TBM)

Looking to sell your business? We can ef-
fectively market your business to more than 
60,000 potential buyers in the liquid waste, 
portable sanitation, and sewer & drain indus-
tries, as well as your local markets, the Inter-
net and other venues. No upfront fees — you 
don’t pay unless your business sells. To learn 
more about brokering your business through 
B2 Business Brokers powered by PRO, call 
800-257-7222. (TBM)

BUSINESS WANTED

Serious buyer looking to purchase portable 
restroom and/or septic businesses in the 
North NJ or Hudson Valley NY area. All in-
quiries are kept confidential. If you’re thinking 
of selling, please call Jeff at 800-994-7990 or 
email jeffb@colepublishing.com for more in-
formation. (T06)

COMPUTER SOFTWARE

SOFTWARE FOR YOUR INDUSTRY! Easy to 
use; Affordable; Powerful. Online demos or 
call for guided tour. 30-YEAR ANNIVERSARY 
SPECIALS! 30% OFF selected products dur-
ing next 30 months! THIS MONTH: Remind-
ers Plus Reg. $197 ... Now $137. Expires 
6/30/2011. Ritam Technologies, LP 800-662-
8471 or 208-629-4462 - www.ritam.com
  (T06) 

PORTABLE RESTROOMS

Toilets and handwash stations for sale. Used 
less than 6 months. Some never used. $300 
for used. 228-343-2001. (T09)

PORTABLE RESTROOMS

WI company has 10 PolyPortable High Rise 
on wheels available for $350 each. Also avail-
able many different regular units $100-$300 
each. While quantities last. Call 608-742-
2648. (T06) 
 
500 White Olympic Fiberglass Portable 
Toilets. Standards - $75.00 ea. Handicaps - 
$250.00 ea. Older construction grade units. 
Quantity discounts available. Located in New 
Mexico. 505-345-3965. (P07)

PORTABLE RESTROOM TRAILERS

GE Modular Restroom Trailers For Sale. 2 
units. Both units have no holding tanks and 
will need to be restored on the inside. Asking 
$7,500 each OBO. Al Brown 319-378-8900 
IA. (PT07)

10x32 or 10x42 special event trailers. Like 
new. AC, heat, etc. $19,500 each. Also 20 un-
used toilet lift racks. $75 each. 816-238-3000 
MO. (PT06)

1998 ACSI (16 ft.) and 1995 Olympic (24 ft.) 
Restroom Trailers. Great for backup or con-
struction sites. Reasonably priced. $8,000 - 
$9,000. Call 800-690-5756 PA. (T06) 

PORTABLE RESTROOM TRUCKS

2003-2006 International 4300s for sale. Flori-
da trucks, great running and clean! 1500 gal. 
(1000 waste/500 fresh) with Masport pump, 
air brakes and Allison auto transmission. Call 
for pricing. 863-673-8990. (T06)

1997 Chev 3500: 250/100 gallon, Mas-
port, 95K miles. Includes pressure washer 
and RV attachment .......................$8,500

360-357-4338 WA P07

2008 Ford F-750 (flatback) pumper truck. 
Excellent truck for high volume pickup and 
laydown service route. Portable restrooms or 
holding tanks. Carries up to 12 portable rest-
rooms. Hydraulic lift, 1100 waste, 700 fresh 
water. Asking price $65,000. Call 866-686-
3603 or 956-842-3603. (T06)

WANTED TO BUY

WANTED TO BUY: High rise (polyLift type) 
portable toilets for multi-level construction 
project. Email merle.metz@gullifordservices.
com or call 877-398-5776. (T06)
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GX HONDA POWERED - 3200PSI

Specializing in Aftermarket Products for 
Pressure Washers, Pumps & Engines

* GX 200 Honda Engine
*AR Pump

Includes: 25’ Hose,
 Trigger Gun,

34” Wand, 4 Quick Nozzles,
Soap/Chemical Injector  

Assembled In U.S.A.

$499
Blind 

Drop Ships 
Available - 

Let us 
Be Your 

“Drop Shop” 

PRESSURE WASHER

Come in We’re

OPEN
www.promonthly.com

Call for 

FREE
offers!!!

• Service Records • 
• Portable Toilet Signs •

• Logo Signs •
• Signs (Plastic & Aluminum) •

• Gender Signs •

All types of custom printing
and sizes available!

Check out our great prices!

We Specialize in Waste 
Management Labeling Solutions

TOSS-IN PACKET WITH 
GRAPEBURST SCENT

Introducing a water-soluble toss-in 
restroom deodorant packet featuring 
GrapeBurst odor-control technology.

>Formaldehyde Free 
>Pre-Measured Portion Control
>Deep Blue Color 
>Maximum Odor Control 

800/348-3505; www.CenturyChemical.com

TOSS-IN PACKET WITH 

Don’t put your business at risk!

Let us provide you with a comprehensive 
review of your insurance and possible 

savings of 30% to 40%.

Don’t put your business at risk!

Let us provide you with a comprehensive 

Save Money On: Worker’s Comp, Property 
& Liability Coverages, Business Interruption 

Coverages, Equipment Breakdown Coverages 
& Commercial Auto Fleets

800-220-3448

www.hartzellinsurance.com
Hartzell Insurance Associates, Inc.

Insurance Services

Paying Your 
Insurance Should Not 

Feel Like You Are 
Flushing Your Money!

Service Sales Company, Arlington, TX
Full line of FIREBALL portable toilet 

chemicals, paper, and supplies

FIREBALL

800-940-1046 
SERVSALE@AOL.COM

Carry A Restroom &
Super Mongo Mover
On Your Pickup or

Sport Utility

www.dealassoc.com

866.599.3325

Hitch Hauler

Booth
3448
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prox. 450 restrooms, holding tanks, fresh wa-
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repeat customers. $450,000. Call 304-676-
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WASHINGTON: TP Re-Roller Co. Turns 
waste paper into profits! Patented. Serious 
inquiries only call Milton Foss at 360-385-
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New Jersey VIP Restroom/Portable Toi-
let Business For Sale. Servicing Metro 
Philadelphia and Southwest New Jersey with 
VIP restroom trailers and portables. Many late 
model assets including 2 nice service trucks, 
1 back-up service truck, pick-up truck, 4 VIP 
restroom trailers, nearly 300 restrooms, sinks, 
holding tanks, slide-in unit, 2 forklifts, and 
more. Assets worth over $300,000 - priced 
to sell at $399,000. Email jeffb@colepublish 
ing.com or call 800-257-7222 and ask for Jeff 
Bruss for more details. A B2 Business Bro-
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For Sale. Price recently reduced. Grossing 
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Family owned portable toilet business. Owner 
with health issues forces sale. 500+ units, 4 
service trucks, located in beautiful Sacramen-
to, Calif. area. 16 years established business, 
loyal customers. Serious inquiries only. Leave 
message; will return calls. 916-343-3326.
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Looking to buy a business in the liquid 
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industries? Call B2 Business Brokers pow-
ered by PRO at 800-257-7222 and we can 
add you to our VIP buyer list. No obligation, 
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in Minneapolis/St. Paul. Locally owned and 
operated with excellent customer base. Turn-
key. Trucks and equipment in full operation. 
Lots of growth potential. Serious inquiries 
only. 651-485-6888. (T06)

Complete business with two low mileage 
trucks (1998 Ford  350 & GMC 3500), 57 por-
table toilets, 2-handicap units, 12-place trailer 
and a 6-place. $65,000. 1-207-735-4317 ME. 
  (T06) 

Restroom Trailer Rental Company for sale in 
Upstate South Carolina. Established in 2004. 
Asking $29,000. Call 864-787-6989. (T11)

Established portable restroom and sep-
tic service business located in central 
Virginia. Excellent gross each of the past 
3 years with no decline in revenue makes 
this business recession-proof. Steady work 
including many contracts and repeat custom-
ers. Extensive equipment inventory, good 
revenue, and owner willing to train. Great 
opportunity for expansion or a new career. 
Asking price $775,000. Email jeffb@colepub 
lishing.com or call 800-257-7222 and ask for 
Jeff Bruss for more details. A B2 Business 
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Looking to sell your business? We can ef-
fectively market your business to more than 
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more about brokering your business through 
B2 Business Brokers powered by PRO, call 
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less than 6 months. Some never used. $300 
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on wheels available for $350 each. Also avail-
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review of your insurance and possible 

savings of 30% to 40%.

Don’t put your business at risk!

Let us provide you with a comprehensive 
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By   Bob Carlson

Bob Carlson is owner of Glendale Welding in Glendale, Ariz. 
His company has been building and repairing portable sanitation trucks 
for 40 years. Send questions for Carlson to truckcorner@promonthly.com.

TRUCK CORNER  
June 2011

A Double Dose of Protection 

QUESTION: 
 I’m looking for an explanation or a description of how the 
primary shutoff works. Maybe I’m confused, but it seems the 
secondary should be plenty protection for a vacuum truck. What 
can you do to help me understand the primary and why it is so 
important?
                     Jack Hempstead, Billings, Mont.

ANSWER: 
 The purpose of the primary shutoff as 
well as the secondary moisture trap is to 
provide protection for the vacuum pump. 
This is accomplished by making sure that 
waste — solid or liquid — does not work 
its way into the vacuum pump, where it 
can cause damage and prompt expensive 
repairs. So how does it work?
 Sometimes a picture provides more 
insight than words. Take a look at the basic 
primary design as shown in Figure 1.  
 In the photograph, you can see the area 
called the cage, where the ball fl oat rises 
and drops depending on the amount of 
waste in the tank. As the tank fi lls, the ball 
rises, and when the tank is nearly full, the 
ball seals off the passage to the secondary. 
If left operating, the pump will attempt to 
create more vacuum but with the passage 
to the secondary now sealed shut, the 
vacuum relief valve will need to open and 
relieve the increasing amount of vacuum. 
These two components, the primary 
shutoff and vacuum relief, work together 
to save the life of your vacuum tank and 
pump.
 There is no doubt that, over time, 
random bits of debris get caught in the 
airfl ow and head up through the primary 
shutoff. More and more, especially if the 
tank fi lls to capacity, the waste and the 
water eat away at the primary. As you see 
in Figure 1, the cage is painted with primer 
to help prevent rust and corrosion. 

 As the airfl ow of vacuum moves at a steady rate, and then rests 
overnight, it is impossible to stop corrosion entirely. Figure 2 is a 
photograph showing the internal wear and tear of a primary shutoff. 
The sludge builds up and moisture attacks the steel. You can clearly see 
the ball fl oat in the primary. 
 What can occur is that the bottom bar that keeps the stainless 
steel ball in the cage corrodes and the ball falls to the fl oor of the tank, 

removing a line of protection for the pump. 
         Nearly all vacuum trucks take 
advantage of the primary shutoff.  It is 
not necessary, but when it comes to the 
economics of running a vacuum truck, 
its nominal cost promotes longevity and 
profi tability for the pumper. 

Truck Corner Quiz 
Winner Announced
         Congratulations to our “Test Your 
Vacuum Truck Knowledge” quiz winner, 
Todd Boelter from Minden, Nev. Todd 
was the fi rst entry to come up with all the 
right answers to the Truck Corner test that 
ran in the May issue of PRO. For those of 
you who played and for those who are still 
wondering, here are the correct answers to 
last month’s quiz:

1. C ;  2. B;  3. C;  4. D;   5. D ; 
6. F ;  7.  F;  8. A;  9. B;  10. A.

         For being the fi rst reader to answer 
all the questions correctly, Todd received 
a copy of the book, Pumper 101 – The 
Complete Guide Owning and Operating a 
Vacuum Truck.  Thanks to all who entered.  
■

THE PRIMARY SHUTOFF AND SECONDARY MOISTURE TRAP WORK IN 
TANDEM TO KEEP WASTE FROM FOULING YOUR VACUUM PUMP 

Figure 1

Figure 2

THE PRIMARY 
SHUTOFF

Hose attaches 
running to the 
secondary

Primary lid

Primary cap 
is welded 
inside the 
tank

The ball fl oat 
rises and falls 
inside this 
cage as the 
tank fi lls

1-800-292-1305 
www.polyjohn.com

Want to Increase your ROI? Start by Saving Money on Equipment  
Purchases with PolyJohn’s Online Super Saver Coupons! 
Your business spends money on portable restrooms for one reason:  
RETURN ON INVESTMENT.  Add to your assets with PolyJohn’s PJN3™,  
Fleet™, and Comfort Inn™ units. Check out our full portable restroom  
line-up – and our online Super Saver Specials – at polyjohn.com and start  
capitalizing on the opportunities that come your way. 

www.polyjohncanada.ca www.polyjohn.co.uk www.polyjohndemexico.comwww.polyjohn.com.br
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Listening. Learning. Delivering. Since 1972

You’ll earn 5 Blue Bucks for every $100 you spend on
Green Way Products’ deodorizers and cleaners – even
on special offers. That’s five times more than you’ll get
from our competitors.(If you get anything at all.) That’s
why,“Blue Bucks are Big Bucks”. They mount up fast. 

•You can use them towards the purchase of ANY 
PolyPortables product – not just a few.  All toilets, 
hand wash stations, even accessories and parts like 
mirrors and dispensers.

•You can use them toward the purchase of ANY Green
Way products deodorizers and cleaners.

•You can even apply them to your existing account.

The choices are yours. 

Blue Bucks. Bigger bucks, more options, less
restrictions.

99 Crafton Drive, Dahlonega, GA 30533 USA • Phone (800) 241-7951 or (706) 864-3776 • Fax (706) 864-8111 • www.polyportables.com

All Green Way Products' deodorizers, cleaners and air fresheners are high-performance products developed and manufactured in our facilities

in Dahlonega, Georgia specifically for portable restroom operators. They are all environmentally safe.
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