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the brake pedal? Does the truck track dead-on straight in hard braking? Do 
you hear unusual brake noise that may indicate you’re getting close to need-
ing new brake pads or routine service? Check the brake fluid reservoir to 
make sure the level is staying between the minimum and maximum lines 
and top off as necessary.  

 
see aNd be seeN

Several years ago, I reported on the case of a pedestrian walking into 
the path of an Arizona PRO’s truck and being killed. The incident became a 
lingering nightmare to the truck driver and her company. I’m not saying the 
tragedy could have been prevented or that the driver did anything wrong 
in that case. What I would say is that having good sightlines from the cab 
and ample running lights and warning beacons will promote better safety 
for your trucks.

Recently I passed a wrecker at an expressway crash site that was lit up 
like a Christmas tree, with hundreds of yellow running lights from the front 
bumper to the tow hook. While this was an extreme example, it reinforc-
es the need for all work trucks to be easily seen on the road and work site. 
Sometimes you need to clean special event units during nighttime hours. 
These events might have narrow lanes for you to maneuver your truck and 
large crowds of people who aren’t necessarily paying close attention to your 
truck. Adding bright lights along the hose trays and four corners of your 
truck could provide inexpensive safety insurance for your company.

You also want to have a clear, unobstructed view around your rig. Make 
sure your side mirrors are adjusted properly for good coverage. Keep the 
windshield area uncluttered and clean. Consider adding backup cameras 
for a better view of what’s going on behind your tank. Add powerful work 

lights so you can focus clearly on your duties while out of the truck cab.
 

tiMe for driver’s educatioN
Driver’s education doesn’t stop when you turn 16 and come out of the 

DMV with your license or after you’ve trained and received your CDL. For 
professional drivers, safety lessons should be reinforced constantly to stay 
sharp. Get your crew together regularly to discuss aspects of pre-trip safety 
inspections. Promote positive behind-the-wheel habits that will reduce 
the number of incidents or infractions involving your drivers. Look into 
providing incentives to rack up hundreds of thousands of trouble-free miles 
for your company fleet. ■

F ailing to adequately secure a portable restroom on the back of a truck 
or on a transport trailer can result in disastrous consequences. We were 
reminded of that recently after a motorist was killed while reportedly 

trying to avoid hitting a restroom that fell off of a trailer in front of him.
Nathan Luc Alain, 23, was driving on a highway in New Zealand when 

a portable restroom crashed onto the road. According to news accounts, he 
swerved left to miss the restroom and drove into the path of an oncoming 
semitruck. The tragedy is a somber but valuable reminder that driver safety 
should always be top of mind for portable restroom operators.

That’s especially true during the busy season that’s hitting full stride for 
most PROs this month. Even though your drivers are often running sunup 
to sundown these days, a terrible crash like this one underscores the impor-
tance of continually following best practices in safety procedures.

Here are my five tips for ensuring safe operation of your vacuum trucks 
this summer. You could turn these topics into safety tailgate talks with your 
crew over the coming weeks. If we can prevent just one mishap on the road, 
the effort will be worthwhile.

 
Load security is job No. 1

While the most recent fatal crash happened half a world away, similar 
cases have been reported closer to home. A few years ago, a Florida woman 
was killed when she lost control of her car after a restroom fell off a trans-
port trailer. Whether you deliver restrooms from a fold-down carrier on your 
vacuum truck, on the back of a flatbed truck or using a trailer, proper use of 
tie-down straps is critical to working safely.

Make sure drivers are trained on the proper method of cinching a re-
stroom to a carrier. Go out in the yard and inspect their work before they 
head out on the morning route. Look for opportunities for redundancy in 
strapping units to withstand the bumps caused by rugged terrain and buf-
feting winds on the open road. Be mindful to look for signs of movement or 
loosening of straps during the route, and make periodic inspections of the 
lashing while working the route.

Regularly check on the condition of your straps and discard worn, 
frayed or otherwise damaged straps. Look for stress on buckles, ratchets or 
other hardware associated with your straps and toss them in the garbage if 
you find any flaws. Make sure your straps are strength-rated to safely hold 
your heaviest or bulkiest restroom inventory. Keep a good supply of replace-
ment straps on hand and encourage drivers to replace them if there is any 
question about their durability.

 
check your tractioN

When it comes to your pre-trip truck inspection, there is no more im-
portant step than checking out tires. Your safety and the safety of the mo-

toring public depend on a few square feet of contact between the rubber 
and the road. And more than most components of your service rig, tires 
are prone to unpredictable failure that can lead to catastrophe. A few years 
ago, a tire blowout on a vacuum truck was reportedly responsible for a 
Florida pumper losing control of his truck and careening off the highway, 
killing him. 

Don’t let your drivers leave the yard before they’ve given each tire a 
thorough inspection. Look for uneven or extreme tread wear and signs of 
age or rot that could result in tire failure. Look closely for cuts or punctures 
caused by road debris, both in the tread and along the sidewalls. Any weak-
ness could cause a blowout, and the danger is double if the driver is hauling 
a full load. In the event of a blowout, it’s easier to lose control of a vacuum 
truck carrying a high, unstable load.

Get on a regular program to rotate and replace your fleet’s tires. Wheth-
er you keep maintenance logs on paper or use a software program, track 
usage and have a tire replacement program that fits your workload and the 
driving conditions you encounter. That means accounting for rough roads, a 
hot climate, roads that are often snow-covered and slippery or other factors 
that can cause premature tire failure. It’s always better to change a tire when 
it still has 5,000 miles of life left than to wait until it fails and can place your 
driver or another motorist in harm’s way.

 
MiNd the MechaNicaLs

Servicing units all summer long, you need to be confident you can take 
evasive action when necessary to avoid a crash. And it’s not a matter of if 
but when you will encounter a dangerous driving situation. That means you 
need to routinely check components that allow you to steer and stop the 
service truck at that split second.

Have a mechanic look over your steering linkage for play or wear in 
parts like the tie rod ends, and make sure the power steering lines are not 
leaking and the power steering fluid is fresh and the reservoir is topped off. 
Include the vehicle suspension parts in routine checks. Suspension contrib-
utes to safe truck handling and is particularly crucial when carrying variable 
liquid loads.

Pay close attention to brake performance. Is there inconsistent play in 

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  

promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 
email PRO editor Jim Kneiszel at editor@promonthly.com.
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tiMe for driver’s educatioN
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F.M. Manufacturing, Inc. specializes in In-
novative Portable Restroom Solutions™ like 
trailers, carts and hitch haulers that are de-
signed to help your business be more efficient 
and more profitable.

Innovative Portable Restroom Solutions™

F.M. Manufacturing, Inc.    p 877.889.2246    www.fmmfg.com

NEW TRAILER STYLE
• 30 ft deck
• Tie downs on both sides
• Side roller for easier loading
• VERY solid front header
• Low profile tires

• 3 - 3700# torsion bar axles
• Electric brakes on all axles
• LED light
•  Made to the spec of  

our customers
• Trailer will be at show
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or on a transport trailer can result in disastrous consequences. We were 
reminded of that recently after a motorist was killed while reportedly 
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check your tractioN
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and the road. And more than most components of your service rig, tires 
are prone to unpredictable failure that can lead to catastrophe. A few years 
ago, a tire blowout on a vacuum truck was reportedly responsible for a 
Florida pumper losing control of his truck and careening off the highway, 
killing him. 
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MiNd the MechaNicaLs
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evasive action when necessary to avoid a crash. And it’s not a matter of if 
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leaking and the power steering fluid is fresh and the reservoir is topped off. 
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utes to safe truck handling and is particularly crucial when carrying variable 
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Pay close attention to brake performance. Is there inconsistent play in 

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  

promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 
email PRO editor Jim Kneiszel at editor@promonthly.com.
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5 Tips to Safer Driving
SafeTy can never Take a holiDay for your harD-working crew. are you following 
TheSe proceDureS To make Sure your TruckS are reaDy To hiT The roaD every Day?

By Jim kneiszel

Whether you deliver restrooms from a fold-down carrier 
on your vacuum truck, on the back of a flatbed truck or 
using a trailer, proper use of tie-down straps is critical 
to working safely.



TAKE HOLD
OF YOUR MARKET!

Odor Control…Guaranteed!

How do you gain market share in a competitive 
environment?  Number one, provide the best 
service in your market.  But, be aware that gaining 
market share does not guarantee more profits.

If you spend a lot of money repairing and replacing 
equipment in the field, or if your deodorizers fail, the 
cost of labor, parts and added travel time will eat up 
any additional profits you gain.

The solution to increasing profits while you increase 
market share is to have equipment and deodorizers 
that require little or no maintenance. 

For example, Tufway or Maxim 3000 restrooms have 
an average yearly cost of under $4 per year in 
replacement parts. That means you will have little or 

no repairs most years for these restrooms, allowing 
you to keep them in the field earning profits. These 
same cost savings are available when using our trucks, 
deodorizers and restroom trailers. 

Buying from one source is not about convenience or 
low prices, it’s about quality and a higher return on 
your investment.  Start earning more profits with less 
headaches by contacting your Satellite Area Manager.

TAKE HOLD
OF YOUR MARKET!

800-328-3332
www.satelliteindustries.com
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Hit one out of the 
park with BEST

BEST  ENTERPRISES, INC.

All 304 Stainless Steel

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net  

www.youtube.com/bestentinc

Due to the  
great response, we have  
extended our IN STOCK  
tank sale through June.

Best provides a full line of Vacuum pumps 
and replacement parts to serve you.

Building quality Stainless Steel Tanks since 1972

7 Church Road, Hatfield, PA 19440
Phone: 800.422.1844 
Fax: 888.883.9380
Visit our website: www.libertyfg.com

Call Michael DeGroat (ext 12)

Flexible
and Affordable

Financing
Options

Commercial Equipment Financing Call 800-422-1844

Financing for
New and Used Equipment

Trucks • Tanks • Trailers • Toilets • Cameras • Jetters
Computer Hardware & Software

We have been building this model since 
1991 and have perfected our craft along the 
way; we are our own biggest customer in 
the rental market so we build them to work!

Equipped with China bowl flush toilet  
and optional urinal

Fan forced wall insert electric heater
2 imp gallon hot water heater

70 imp gallon fresh water tank
100 imp gallon waste tank

1" thick reinforced insulated wall panels,  
good to -40 degrees

Vent fan, lights, mirror and dispensers

Meeting 
more than 

Basic Needs.
Our Executive Single self-contained 
heated washroom has been bringing 

dignity to the job site since 1991.

Dealer areas still available.

905-689-6389 www.roomtogo.ca

@PROmonthly.com

Back to the Business

Family Man
Check out an online exclusive about the 
company featured on the cover of this 
issue, Ace Portable Restroom Rentals 
and Septic Tank Services. A son returns 
to the family business and applies what 
he learned during his 20 years in the 
corporate world.

promonthly.com/featured

emails and alerts
Visit PROmonthly.com and 
sign up for newsletters and 
alerts. You’ll get exclusive content 

delivered right to your inbox, and you’ll stay 
in the loop on topics important to you!

connect 
with us!
Find us on Facebook 
at facebook.com/PROmonthly
or Twitter at twitter.com/PROmonthly

Overheard Online

     Whether you’re 
measuring voice 
minutes, text 
messages or data 
bytes, the biggest 
challenge will be 
measuring how 
much you’ll use 
every month.

— Mobile Madness: 
How Do I Choose a Business Cell Plan?

promonthly.com/featured

Recruit. Retain. Repeat. 

Hiring Strategy 101
High employee turnover costs you time 
and productivity. If talent is hard to find 
and costly to train, shouldn’t you do all 
you can to retain and develop current 
employees? Few businesses have a 
formal plan for doing exactly that. Here 
are some tips for developing a hiring and 
retention strategy.

promonthly.com/featured

Visit the site daily for new, exclusive 
content. Read our blogs, find resources and 
get the most out of PRO magazine.

Warning!

Prevent Tire 
Blowouts
Don’t let something as simple 
as worn tires put you and 
your drivers at risk for serious 
accidents. Small, innocuous and 
relatively inexpensive devices 
called tire pressure monitors 
can make your trucks safer and 
save you money.

promonthly.com/featured
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Restroom Deodorizers  •  Fragrance Accessories   •   Graffti Remover     •  Septic Treatment

Choose Your Partners Wisely.
When you’re picking a teammate, you look for a person with talent, who’s competitive, 
someone that can help you win the game. Choosing a teammate is much like selecting 
a business partner, you choose based on their performance, their experience and the 
relationship you’ve built. With Walex Products Company as your partner, you can 
count on a full line of performance products, over 27 years of industry experience 
and a dedicated team to help you grow your business. 

www.walex.com                         800-338-3155

Writer Judy Kneiszel has operated her own small business for 15 years and is familiar  
with the many rewards and challenges of business ownership. Write to her with 

questions, comments or topic suggestions at thewordhouse@ameritech.net.

T here are several possible scenarios for what “back at the office” means 
to the operator of a portable restroom company. Maybe your entire 
business has a different address than your home. That means you 

park the trucks, store the portable restrooms, receive shipments of paper 
products and sit at a computer to process the payroll at a different address 
than where you eat dinner, watch NCIS and sleep.

Or maybe your office is actually in your home, in a spare bedroom or 
corner of the basement. A third option is that your office is in a building you 
own that’s separate from your home, but on the same property. This, I re-
cently learned, makes insuring it a bit tricky.

 
When a home office isn’t in a house

If your business office is in your home, it may be covered by your home-
owner’s insurance. Some insurance companies offer business coverage as 
part of a homeowner’s policy, while others may require the purchase of 
separate coverage. Check with your agent if you’ve recently started the busi-
ness, moved the business office to your home or just assumed your home 
office was covered but never thought to ask. 

In my case, my husband and I added a separate building in our home’s 
backyard that serves as an office. We found the insurance that protected our 
office equipment from fire or burst water pipes as part of our business li-
ability policy when we rented an office a few blocks away didn’t cover the 
same equipment in our new building, or the building itself. We wondered if 
our homeowner’s insurance covered the building and its contents just like it 
would cover a garden shed and the rakes and shovels inside of it.

While most homeowner policies automatically cover other structures 
on the premises, that coverage may not extend to a structure used to oper-
ate a business. We needed a commercial insurance policy on the new office 
outbuilding, despite the fact that it does have a separate storage room for 
rakes and shovels.

 
solutions vary from company to company

As more and more people telecommute or run home-based business-
es, insurance companies have had to come up with solutions for various 
home office scenarios. In our case, a commercial policy combining business 
liability and coverage of the building and its contents was drawn up. A rider 
was added for some business-related equipment occasionally used off site.

Here are some factors an astute insurance agent will consider before 
quoting a premium if you have a business facility on your property, but not 
in your home:

What is the replacement cost for both the structure and contents of 
your office building? You want to determine the full replacement value. This 
is the total amount it would cost to rebuild and equip the building at today’s 

costs. This is determined using a dollars-per-square-foot rate set by the in-
surance industry for your geographic area. The estimate your agent comes up 
with may seem high, but consider that construction costs are always rising, 
and if the building were destroyed you may have to rent space somewhere 
else temporarily to keep the business going during reconstruction.

List all equipment and furniture in the building. Some insurance 
companies require detailed information including serial numbers and re-
placement value for equipment you want insured.

Who uses the building? Do customers come to your office or is it just 
a quiet place you go to do the books? Do you have employees who use the 
facility? Liability insurance may be higher if others use the building.

How is the building heated? Using a wood or pellet stove to heat an 
outbuilding can increase premiums.

 
reminders for all small-business oWners

If you have insurance with two different companies for your home and 
business, check to make sure there is no overlapping coverage or gaps in 
coverage. You may think one policy is covering something that neither pol-
icy is actually covering.

Sometimes having all your insurance eggs in one basket can save you 
money, but this is not always the case. Shop around, but don’t assume the 
best option is always the insurance policy with the lowest premium. A lower 
premium can mean a lack of needed coverage. Don’t wait until after disaster 
strikes to learn you weren’t covered for that particular disaster.

When comparing insurance bids from two companies, be sure you are 
comparing apples to apples and getting adequate coverage for your dollar. 
If you want to save money on premiums, consider taking on higher deduct-
ibles rather than reduced coverage. Insurance on your business is meant 
to protect you from catastrophic loss. Having a $500 deductible and filing 
a claim for a $1,000 roof repair after a storm may ultimately raise your rates 
and cost you more money than the payout you receive. It may be wise and 
save money in the long run to choose a policy with a higher deductible.

The best way to make sure you have the right insurance and enough in-
surance – but aren’t paying too much – is to meet with your agent at least once 
a year and, painful as it can be, read your policies and know what’s in them. ■

Whether your Pro business is oPerated from the dining room table, a farm shed in the back 40 or a 
shiny neW stand-alone commercial building, a Periodic revieW of your coverage makes good sense

by Judy kneiszel

insuring your office

BACK at the OFFICE   
June 2015

Don’t assume the best option is always the insurance policy 
with the lowest premium. A lower premium can mean a lack 
of needed coverage. Don’t wait until after disaster strikes to 
learn you weren’t covered for that particular disaster.
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Your LINK to  
inside the  
industry

•  Your LINK to More Revenue 
through JAG PRO Networking

•  Your LINK to More Rentals 
through our Rental Referral 
Program

•  Your LINK to Maximum Uptime 
with 24/7 Support

•  Your LINK to Marketing  
Success with complimentary 
marketing photos

•  Your LINK to Operational  
Efficiency with technical  
support via Skype or Phone

800.815.2557  
www.jagmobilesolutions.com

The next generation of  
mobile restroom and  
shower trailers from  
the industry leader.

• Forever Floor - Wood Free Subfloor
• Unifiber Roof Assembly - Wood Free Structure
• Gelcoat - Wood Free Exterior
• LED Lifetime Interior & Exterior Lights
• Lighted H/D Step Assemblies

ON LOCATION

Taste of Chicago serves favorite local fare 
to a million hungry visitors. Service Sanitation backs 
the event up with restrooms and hand-wash facilities.  

By BeTTy DAgefOrDe

THE TEAM
Service Sanitation Inc. provides portable sanitation equipment, 

restroom and shower trailers, freshwater systems, roll-off containers 
and fencing in greater Chicago. Their four locations include a 4-acre 
headquarters in Gary, Indiana, additional dispatch offices in Aurora 
and Lincolnshire, Illinois, and an equipment yard in Chicago. 

Chad Harris, director of logistics, explains that this family-
owned corporation is managed by a team of directors and has 115 
employees. The operational team for Taste of Chicago included 25 
employees from all areas of the company – managers, salespeople, 
technicians, dispatch workers and attendants. “It really turns into a 
group effort,” Harris says.

 
COMPANY HISTORY

The company’s roots go back to the 1960s when two brothers 
began the business with two trucks and 300 fiberglass restrooms. 
The current family bought Service Sanitation in 2001. “The family 

THe JOB: Taste of Chicago
LOCATION: Chicago, Illinois
THe PrO: Service Sanitation, Inc.

(continued)

A Feeding 
 Frenzy

All the culinary delights of Chicago are available 
at the Taste of Chicago, set for July 8-12, 2015. 

(City of Chicago photo)
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Service Sanitation Inc. provides portable sanitation equipment, 

restroom and shower trailers, freshwater systems, roll-off containers 
and fencing in greater Chicago. Their four locations include a 4-acre 
headquarters in Gary, Indiana, additional dispatch offices in Aurora 
and Lincolnshire, Illinois, and an equipment yard in Chicago. 

Chad Harris, director of logistics, explains that this family-
owned corporation is managed by a team of directors and has 115 
employees. The operational team for Taste of Chicago included 25 
employees from all areas of the company – managers, salespeople, 
technicians, dispatch workers and attendants. “It really turns into a 
group effort,” Harris says.

 
COMPANY HISTORY

The company’s roots go back to the 1960s when two brothers 
began the business with two trucks and 300 fiberglass restrooms. 
The current family bought Service Sanitation in 2001. “The family 

THe JOB: Taste of Chicago
LOCATION: Chicago, Illinois
THe PrO: Service Sanitation, Inc.

(continued)

A Feeding 
 Frenzy

All the culinary delights of Chicago are available 
at the Taste of Chicago, set for July 8-12, 2015. 

(City of Chicago photo)
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Armal introduces G-Wave
Made from recycled material, nearly
90% of the total weight of the toilet.
New warehouse locations in Bakersfield, CA and El Paso, TX

Armal Inc.

122 Hudson Industrial Drive

Griffin, GA 30224 USA

Phone: +1 770 491 6410

Toll free: 866 873 7796

www.armal.biz

Earth Friendly

has always been in the service industry,” Harris explains. “Specifically the 
garbage business – since 1956 – and portable sanitation was a great fit as 
another complementary service.”

The company continues to grow through acquisitions and today has 
an inventory of 12,000 units, 90 restroom trailers and 16 shower trailers, 
with a service territory covering the entire Chicagoland region of 10 million 
people. The customer base is diverse, about 
half of which is construction and industrial 
customers and the other half special event 
clients. They also do a considerable amount 
of work for disaster relief.

 
MAKING CONNECTIONS

Service Sanitation handled Taste of 
Chicago for the third year in 2014 after 
winning a contract in a bidding process. 
Harris believes they were chosen by the city’s 
Department of Cultural Affairs and Special 
Events because of their reputation for quality 
service and ability to provide the large amount of equipment needed.

 
THE MAIN EVENT

Food was the main attraction at the 34th annual Taste of Chicago, the 
city’s largest festival. The event took place in Grant Park last July 9-13, and 
featured local restaurants, celebrity chefs and live music. Attendance was 
estimated at 1.1 million, about half of original predictions as a result of 

severe rain and flooding forcing a decision to close the event Saturday out of 
concern for public safety.

 
BY THE NUMBERS

Prior to the event, the Service Sanitation team worked with the city on 
required number of units, placement and the timing of delivery, service 
and pickup. Dispatchers planned truck and trailer loads and personnel 
requirements. Others looked into traffic expectations, permit requirements 
and schedules of other vendors.

The type of event determines the amount of equipment needed, Harris 
says. For Taste of Chicago – where food and alcohol is served – the company 
assumes restrooms will be used to approximately half to three-quarters of 
their capacity. “We determine how many and which trucks to send only after 
we get an idea of how many gallons we expect to pump,” he says.

The company brought in 380 Satellite Industries Maxim restrooms, 28 
wheelchair-accessible PolyJohn Enterprises units, 80 PolyJohn Bravo hand-
wash stations, 90 generic water barrels and 15 Satellite four-station hand-
sanitizer stands.

Units are blue, a color Harris says is part of their image. “We’re big on 
our blue here,” he says. “We want to make it very obvious, even if you’re too 
far away to read our logo, that you know whose units are on site.”

 
LET’S ROLL

Equipment was delivered throughout the day Monday and Tuesday in 
preparation for Wednesday’s opening and for use by setup, administration 
and security crews. A lead event supervisor stationed on site coordinated the 
effort, directing drivers and ensuring correct placement. Units were placed 

Right: Driver John King navigates tight 
spaces to deliver restrooms to the Taste 
of Chicago. The Hino truck is built out by 

Satellite Industries, standard restrooms are 
from Satellite and the delivery trailers are 

from Wee Engineer. (Photos courtesy of 
Service Sanitation)

Below: Technicians John King, left, and 
Chad Yonker place restrooms in Grant 

Park. When the job was complete, more 
than 400 portable restrooms were used 

for the Taste of Chicago.

(continued)

“Any event as large 
as this one requires 

you to be in constant 
contact with the 

customer to make 
sure all their needs 

are met.”

CHAD HArrIs

More than a million people 
crowd into Chicago’s Grant 
Park for local food, to see 
guest chefs and listen to live 
music. (City of Chicago photo)
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in about 25 locations – five banks of 30 to 40 and others scattered in groups of 
two to five throughout the 300-acre park. Hand-wash stations, water barrels 
and hand-sanitizer stands were placed at each bank of restrooms and at 
individual food vendor stations.

The company used its fleet of 30 Hino stakebed trucks, each capable of 
carrying eight to 10 units, with Wee Engineer 14-, 16- and 18-unit trailers. 
Pickup was done Monday and Tuesday following the event.

 
KEEPIN’ IT CLEAN

The company maintained a ground crew at the event at all times – five 
during the week and seven on the weekend – to stock supplies and replenish 
water for the hand-wash stations. Vacuum service trucks were not allowed 
on the grounds during the event, so the team used company-designed hand 
carts to swap out hand-wash stations as they 
became full.

Seven service technicians arrived on the 
scene each night at 9 p.m. Using deodorant 
products from R.E.Z Packaging Inc., they 
cleaned, pumped and refreshed units, hand-
wash stations and water barrels, finishing 
up around 3 a.m. The seven vehicles were 
2007-2014 Hino 268 and International 4700 
models outfitted by Satellite with 1,000-gallon 
waste/500-gallon freshwater stainless steel 
tanks and Masport Inc. pumps. Waste was taken 
to the Chicago wastewater treatment facility.

Communication among team members was critical to successfully 
serving the event, Harris says. “We had a lot of coordination with the crew 
at night reporting back to us if there were any aspects of our service that 
needed to be adjusted during the day. And the day crew would let us know 
about supplies that needed to be replenished for them.” In addition, the sales 
team was on site during the day, checking with organizers to see if anything 
had been misused or damaged and needed replacement. “Any event as large 
as this one requires you to be in constant contact with the customer to make 
sure all their needs are met,” Harris says.

 
ROLL WITH THE PUNCHES

The Saturday closure of the event necessitated an early morning meeting 
and some last minute changes. “That took a lot of coordination Saturday 

morning to make sure we had everything covered,” Harris says. “We called 
off the day crew, used less staff at night and rearranged schedules.” Although 
the venue was closed to the public on Saturday, security and event staff 
remained on site so a partial cleaning was done that night.

 
PLANNING PAYS OFF

The event went smoothly for the company even factoring in the 
scheduling changes, according to Harris. Service Sanitation staff typically 
meets and plans for large events in the off-season, Harris says, noting: “In 
the heat of summer it’s all about execution – just doing whatever it takes to 
make it happen.” ■

“We determine how 
many and which 

trucks to send only 
after we get an 

idea of how many 
gallons we expect 

to pump.”

CHAD HArrIs

Hino Trucks
248/699-9300
www.hino.com

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 55)
 
Satellite Industries 
800/328-3332
www.satelliteindustries.com
(See ad page 10-11)

Wee Engineer, Inc.
877/296-2555
www.wee-engineer.com

MORE INFO

Left: A row of Satellite restrooms, 
as well as hand-wash sinks from 
Satellite and PolyJohn, are set up with 
the famous Chicago skyline showing 
in the background. (Photos courtesy 
of Service Sanitation)

Below: Technician Darrin Benton 
services restrooms in Grant Park 
using a service vehicle built by 
Satellite Industries. 
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F I L E

Owner: Paul and Martha Liniger

Founded: 1973

Employees: 6
Service Area: 40-mile radius

Website: www.acetoilets.com

Ace Portable Toilet Rentals 
and Septic Tank Services
Pasco, Washington

Washington

H

W hen a good portion of your portable sanitation revenue 
depends on fruit orchards and vegetable farms, you 
must tailor your business for unique requirements of the 

agriculture industry and big swings in seasonal workload to meet 
the harvest schedule. In the thick of fruit country, Ace Portable Toilet 
Rentals and Septic Tank Services, Pasco, Washington, has become 
expert at meeting farmers’ needs.

Located midway between high desert Spokane, Washington, and 
Portland, Oregon, the City of Pasco is home to nearly a dozen orchard 
operations. There are about 50 in Ace’s 40-mile-radius service territory. 
“Cherries, peaches, pears, a lot of Washington apples,” says Paul Liniger. 
He and his wife, Martha, bought the business from his father in 2008 
after Paul spent more than 20 years working in the corporate world.

Getting portable restrooms to the workers in all those fields is 
easier now than it was back in 1973 when his father, Myron, started the 

Fruit orchards are a vital contributor to 
the economy in rural Washington state, 
and PROs follow GAP clean service 
practices to help the agriculture 
industry thrive  By DOUG DAy

The Ace team includes, from 
left, Jonas Lamm, Paul Liniger, 
Martha Liniger, Mike Trunkhill and 
Myron Liniger. They are shown in 
the company yard with a service 
rig from Satellite Industries and 
restrooms from Satellite. 
(Photos by Young Kwak)

Friend oF 
the Farmer

company. “At that time, we had about 200 wooden toilets that weighed about 
500 pounds apiece,” says Liniger. He now has about 500 portable restrooms. 
Or as Liniger says, “Too many in the winter time and not enough in the 
summer time.”

While the restrooms are lighter for delivery, serving agricultural 
customers has become more difficult in other ways.

 
AGRICULTURAL BEST PRACTICES

In 2011, The Food Safety Modernization Act put teeth behind the Good 
Agricultural Practices (GAP) issued 
by the FDA and USDA back in 1998. 
Rather than voluntary guidelines, 
the act resulted in regulations 
concerning the growing, harvesting, 
sorting, packing and storage of fresh 
produce. “The biggest challenge is 
carrying enough freshwater to service 
the sinks,” says Liniger.

To protect against cross 
contamination, producers are moving 
away from portable restrooms with 
sinks built inside the unit. While 
many portable restrooms have 
integrated hand sanitizers, that’s not 
good enough to meet GAP standards. 
“Some farmers want units with the 
sink mounted on the outside,” he says. 
“That makes delivery difficult because 
they’re awkward to move around.”

As recommended in GAP 
standards developed by the Portable 
Sanitation Association International 
(PSAI), many farmers are opting for stand-alone sink stations. They require a 
lot of freshwater, 15 gallons per spigot, according to the PSAI. The standards 
also say they should be self-contained or drain into a separate and dedicated 
waste tank.

In response, Liniger has loaded up on freestanding hand-washing 
stations as farmers are requesting one for every two portable restroom 

units. He had about 25 from PolyPortables and recently purchased 20 from 
Satellite Industries. 

“On average, our trucks carry 65 to 100 gallons of freshwater for sinks,” 
says Liniger. “If you have 10 of those stand-alone sinks on your route, it 
will eat up what you can carry. It’s rare, but farmers are pretty good about 
letting us replenish with the drinking water from their wells, and we have a 
dedicated hose for that.”

 
SERVICE PROTOCOLS

Farmers are required to provide workers with an area away from the 
produce for breaks and eating lunch to avoid contamination problems. 
Many orchard operators have groups of two or three restroom units with 
a sink scattered throughout the orchard so they are easily accessible as 
workers move from one group of trees to the next.

The GAP law is not specific as to how many restrooms are needed, but 
it does reference the OSHA rules (29 CFR 1910.141, subpart J) that require 
roughly one unit for every 15 workers, up to six for 150 workers and one 

additional unit for every 
40 employees. While he’s 
not aware of any specific 
distance requirement, 
Liniger says the standard 
seems to be that restrooms 
should be available within 
about a quarter mile from 
the work location.

“If for some reason 
we can’t get to the 

farm or job site 
the day service is 

scheduled, we put 
them on a first-stop 

priority the next 
morning, get them 

taken care of and 
there is no charge 

for that week. It’s a 
rare occurrence and 

expensive for us to 
do, but it’s better 

customer service.”

PAUl liniGeR

Above: Custom single-unit trailers built by the 
Ace crew are a big hit with orchard owners, who 
can easily move them to different locations with a 
tractor or ATV. Liniger moves one with a Satellite 
restroom and PolyJohn sink in the yard.

Left: Paul Liniger, right, consults with his father 
Myron – past owner of the company – in the yard.

Left: Technician Austin 
Mojica cleans a restroom 
placed at a local farm.
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GAP standards from PSAI state that units should have adequate 
splash prevention during transport and setup. Any spillage, including 
during pumping, could contaminate fresh produce, so it must be cleaned 
immediately. 

As it is with many laws and regulations, specific enforcement is often up 
to the regulator, in this case the GAP auditor from the USDA or other federal 
or state agency. The frequency of service depends on the farm, which is 
responsible for meeting the GAP requirements. “Like all units, we service 
them at least once a week,” says Liniger. “Occasionally, we’ll get a call from 
one of the growers that they’re going to have a GAP audit, so we’ll go out to 
make sure everything is tightened up and it hasn’t been a full week since 
they’ve been serviced.”

Ace’s service protocol is no different because of the GAP rules – 
restrooms are thoroughly cleaned just as they are at any other location. “If 
we find units that are getting overused, our drivers will notify the office and 
I’ll call the customer and talk about more frequent servicing or getting more 
units on the site.”

Getting to the units is not the same as driving up to a typical construction 
site. “Some orchards are 1,500 acres with a variety of fruit trees like cherries, 
apples and pears that come to harvest at different times. So sometimes, 
things can get a little slippery and muddy, especially if (the farms have) been 
running their sprinklers.”

For drivers, the rule is pretty simple. “Don’t go anywhere you’re not 
going to get out of,” he says. Easier said than done, of course, but he says the 
drivers are pretty good about finding alternate routes for the service trucks. 
Farmers are also cooperative in using their tractors to pick up and move the 

restroom units to a more 
accessible location. 
Drivers typically do 
the same routes all the 
time so they get to know 
the customer and the 
conditions.

Getting the truck there is important because Ace’s service is guaranteed, 
not just for agricultural accounts but for all customers. “If for some reason 
we can’t get to the farm or job site the day service is scheduled, we put them 
on a first-stop priority the next morning, get them taken care of and there is 
no charge for that week. It’s a rare occurrence and expensive for us to do, but 
it’s better customer service.”

 
BALANCING THE WORKLOAD

With so much seasonal work, Liniger puts in extra effort keeping people 
busy in the off-season to prevent layoffs. “It starts with asparagus in mid-
April that lasts six weeks or so,” he says. “Asparagus is not what it was 20 years 
ago. There’s still a handful of growers around, but a lot of asparagus has been 
pulled up and turned into corn, which doesn’t require portable restrooms.”

There’s a bit of a lull for a couple of weeks until the cherries are ready in 

(continued)

Maneuverable restrooms 
a hit with farm customers

Fruit orchards often have different types of trees scattered across 
the farm, so workers are frequently on the move during harvest time. GAP 
(Good Agricultural Practices) standards require that restrooms and hand-
wash stations be readily accessible at all times, not just during breaks.

Ace Portable Toilet Rentals and Septic Services, of Pasco, 
Washington, started fabricating its own mini-trailers to carry individual 
restrooms that farmers can move around themselves.

“Customers can just hook them up in tandem, cart three or four of 
them around the orchard and drop them where they are needed. They’re 
easy to move around by hooking them to an ATV or a tractor,” explains 
Ace owner Paul Liniger.

For transportation to the customer on a trailer or flatbed, the units 
are loaded and unloaded using forklifts or liftgates on the trucks. Some 
farmers come to the shop to pick up their own, but they have to be hauled 
to the site. The custom trailer units are not designed to be towed on 
streets or highways – the top recommended speed is 40 mph.

The idea of wheeled units came from his father and his older brother, 
Larry, several years ago. The company has built about 30 of them with 
PolyJohn sinks attached on the outside of the units. While workers must 
step up to get into them, the units are ideal for the orchard conditions.

“They are pretty popular with some of the farmers, and that’s the 
main application,” Liniger says. “They are definitely handy. It’s been a 
pretty good unit for us.”
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Above: Offering a 
luxury restroom trailer 
was a “leap of faith,’’ 
according to Paul 
Liniger. But the unit, 
from nearby Regal 
Mobile Solutions, has 
been rented out a dozen 
times for weddings and 
small events in the first 
few months. Liniger 
is shown lowering the 
unit’s steps.

Left: This is the interior 
of the new restroom 
trailer Ace bought from 
Regal Mobile Solutions.

24        June 2015        Portable Restroom Operator



promonthly.com        June 2015        25

To place an order or for more information please contact us.

Made in U.S.A.
fivepeaks.net    231.830.8099      866.293.1502     

When picking a quality restroom there 
is a lot you need to consider. Durability,
price and dependability are all important
factors. Five Peaks can guarantee you are
making a great decision if you choose from 
their superior product line. Here’s why.

EXCEPTIONAL QUALITY | Five Peaks has a history of producing high quality portable restrooms. We pioneered 
the inclusion of standard features others only offered as expensive add-ons such as mirrors, a hover handle 
and utility hooks. BETTER PRICING | From our elegant design to our service, know-how and responsible 
manufacturing, it’s nice to know that Five Peaks products remain competitively priced. We offer quantity 
discounts as well as specials and sales events. SUPERIOR DEPENDABILITY | Five Peaks units are designed 
for years of maintenance free service. Durable enough to handle day-to-day service on construction sites yet 
elegant enough to turn heads at special events.

Glacier II

Aspen

Summit

Introducing our new online parts store!

GAP standards from PSAI state that units should have adequate 
splash prevention during transport and setup. Any spillage, including 
during pumping, could contaminate fresh produce, so it must be cleaned 
immediately. 

As it is with many laws and regulations, specific enforcement is often up 
to the regulator, in this case the GAP auditor from the USDA or other federal 
or state agency. The frequency of service depends on the farm, which is 
responsible for meeting the GAP requirements. “Like all units, we service 
them at least once a week,” says Liniger. “Occasionally, we’ll get a call from 
one of the growers that they’re going to have a GAP audit, so we’ll go out to 
make sure everything is tightened up and it hasn’t been a full week since 
they’ve been serviced.”

Ace’s service protocol is no different because of the GAP rules – 
restrooms are thoroughly cleaned just as they are at any other location. “If 
we find units that are getting overused, our drivers will notify the office and 
I’ll call the customer and talk about more frequent servicing or getting more 
units on the site.”

Getting to the units is not the same as driving up to a typical construction 
site. “Some orchards are 1,500 acres with a variety of fruit trees like cherries, 
apples and pears that come to harvest at different times. So sometimes, 
things can get a little slippery and muddy, especially if (the farms have) been 
running their sprinklers.”

For drivers, the rule is pretty simple. “Don’t go anywhere you’re not 
going to get out of,” he says. Easier said than done, of course, but he says the 
drivers are pretty good about finding alternate routes for the service trucks. 
Farmers are also cooperative in using their tractors to pick up and move the 

restroom units to a more 
accessible location. 
Drivers typically do 
the same routes all the 
time so they get to know 
the customer and the 
conditions.

Getting the truck there is important because Ace’s service is guaranteed, 
not just for agricultural accounts but for all customers. “If for some reason 
we can’t get to the farm or job site the day service is scheduled, we put them 
on a first-stop priority the next morning, get them taken care of and there is 
no charge for that week. It’s a rare occurrence and expensive for us to do, but 
it’s better customer service.”

 
BALANCING THE WORKLOAD

With so much seasonal work, Liniger puts in extra effort keeping people 
busy in the off-season to prevent layoffs. “It starts with asparagus in mid-
April that lasts six weeks or so,” he says. “Asparagus is not what it was 20 years 
ago. There’s still a handful of growers around, but a lot of asparagus has been 
pulled up and turned into corn, which doesn’t require portable restrooms.”

There’s a bit of a lull for a couple of weeks until the cherries are ready in 

(continued)

Maneuverable restrooms 
a hit with farm customers

Fruit orchards often have different types of trees scattered across 
the farm, so workers are frequently on the move during harvest time. GAP 
(Good Agricultural Practices) standards require that restrooms and hand-
wash stations be readily accessible at all times, not just during breaks.

Ace Portable Toilet Rentals and Septic Services, of Pasco, 
Washington, started fabricating its own mini-trailers to carry individual 
restrooms that farmers can move around themselves.

“Customers can just hook them up in tandem, cart three or four of 
them around the orchard and drop them where they are needed. They’re 
easy to move around by hooking them to an ATV or a tractor,” explains 
Ace owner Paul Liniger.

For transportation to the customer on a trailer or flatbed, the units 
are loaded and unloaded using forklifts or liftgates on the trucks. Some 
farmers come to the shop to pick up their own, but they have to be hauled 
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late June. “Cherries are a time-sensitive fruit, so the farmers will call the day 
before or the day they need the toilets. We try to be proactive with them to 
find out how things are looking and when they expect to start having workers 
on the farm so we can get toilets placed.”

That harvest is complete in four to six weeks, just in time for the 
ripening of the world famous Washington apples in mid-August. “They’ll 
pick apples all the way through November and sometimes into December,” 
says Liniger. “The longer that apple hangs on the tree, the sweeter the fruit. 
Once the daytime temperatures are below freezing for a week or so, that’s 
pretty much it.”

Mixed into that late summer 
and fall schedule are lesser-grown 
crops like pears, nectarines and 
peaches. There are a lot of vineyards 
in the area that create a small 
demand, but they don’t require 
many workers for harvest. “Potatoes 
hit in mid- to late-September and 
rolls through about the first week of 
November,” he adds.

Vacations are for the off-season, 
when about half as many restrooms 
are rented out. “We are pretty 
hardcore about our blackout period 
for vacations: None are allowed 
from the first of May through the 
first of November. That’s the nature of the business, and we tell them that 
before we hire them.” 

While not as busy on the road, the off-season is a good time to get 
caught up. “We try to keep people busy around the yard and shop doing 
projects we want to accomplish that we just don’t have time for in the 
summer,” says Liniger. Some of that involves repairs, such as replacing worn 
skids on restrooms. Last winter, the staff installed a fence around property 
the company acquired next door and built more of their portable restroom 
units for farm use.

There are also septic pumping jobs to help keep people working, 
something the company added in the mid-1990s that accounts for about 
15 percent of the business. Septage and the portable sanitation waste are 
injected as a soil amendment at an area farm.

 
EQUIPMENT TALK

The company has a fleet of 12 vacuum trucks from Satellite and 
Erickson Tank & Pump in Quincy, Washington. Liniger has as many as six 
or seven trucks on the road at peak times and likes to have enough backup 

trucks available. During the off-season, he’ll usually 
have about three trucks on the road.

One of those is a new 2015 Hino service truck with 
an 850-gallon waste/400-gallon freshwater aluminum 
tank purchased this winter from Satellite. His favorite 
rig is still a 2005 Freightliner from Erickson. He 
bought it used with only 20,000 miles and says it’s 
the perfect size for working in the orchards. “It has a 

good Caterpillar engine, 800-gallon aluminum wastewater tank, 400-gallon 
freshwater tank, and we added a 100-gallon freshwater tank for servicing the 
agricultural jobs. It’s not too big or small, just right in the middle.”

A 2007 International 4300 that he bought used from Erickson has a 
1,500-gallon waste/500-gallon freshwater aluminum tank, so it can be a 
little big for navigating through orchards. He uses Conde Super 6 HD pumps 
(Westmoor Ltd.) on his vehicles. 

Most of the Ace restrooms are Satellite Tufway models, with some 
units from PolyJohn and PolyPortables. In 2014, Ace added a two-unit 
restroom trailer from Regal Mobile Solutions, located in nearby Walla Walla, 
Washington. While he calls it a “leap of faith’’ to offer the high-end trailer, 
Liniger deems it a success, having rented it out for weddings and other 
events about a dozen times the first couple of months.

“I think that’s going to be a value-added service for us and will take off 
a lot more,’’ he says of the VIP trailer that is a departure from his standard 
agricultural service. “If anyone calls for a wedding or special event, that will 
be the first thing I’ll try to sell them.”

He’s also going market the unit to the area vineyards. While they may 
not have much need for his service during harvest, he sees a niche. “Wine 
sellers have special events like wine tastings in summer and fall and they’re 
usually a little more upscale. One of our vineyards rented it last summer. She 
loved it and already reserved it for this summer.” ■
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sales@jagmobilesolutions.com
www.jagmobilesolutions.com
Ad on page 17

Johnny Mover Trailer Sales
2513 Cty. Hwy. OO
Chippewa Falls, WI  54729
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 27

K
KeeVac Industries, Inc.
7717 W 6th Ave., Unit E
Lakewood, CO  80214
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

Keith Huber Corporation
PO Box 3368
Gulfport, MS  39505
800-334-8237 • 228-832-0992 • Fax: 228-832-2068
www.keithhuber.com
Ad on page 33

Kentucky Tank, Inc.
1029 S Preston Hwy
Sheperdsville, KY  40165
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 43

Kuriyama of America, Inc.
360 E State Pkwy.
Schaumburg, IL  60173
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

L
L. T. & E., Inc.
PO Box 106
Arcola, IL  61910
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Lely Tank & Waste Solutions, LLC
PO Box 1026
Temple, TX  76503
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7
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A
A & D Technology, Inc.
1277 Daxi Ln.
Escondido, CA  92029
888-509-1911 • 760-745-9272 • Fax: 877-373-7701
A14fl eetgps@cok.net
www.spireonfl eetgps.com
Ad on page 52

Allied Forward Motion, LLC
PO Box 11
Sturgeon Bay, WI  54235
920-493-2987
worksmart@miniMETROmover.com
www.miniMETROmover.com
Ad on page 54

Allied Graphics, Inc.
16290 54th St. NE
St. Michael, MN  55376
800-490-9931 • 763-428-8365 • Fax: 763-428-8366
sales@allied-graphics.com
www.allied-graphics.com
Ad on page 51

Ameri-Can
775 Michigan St.
Argos, IN  46501
574-892-5151 • Fax: 574-892-5150
info@ameri-can.com
www.ameri-can.com

Amthor International
237 Industrial Dr.
Gretna, VA  24557
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Armal, Inc.
122 Hudson Industrial Dr.
Griffi n, GA  30224
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Armstrong Equipment, Inc.
11200 Greenstone Ave.
Santa Fe Springs, CA  90670
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

ART Company 
(A Restroom Trailer Company)
P0 Box 97
Constantine, MI  49042
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 49

B
Best Enterprises, Inc.
3513 W Mountain Springs Rd.
Cabot, AR  72023
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Bionetix International
21 040 rue Daoust
Ste-Anne-de-Bellevue, QC  H9X 4C7
Canada
800-436-7832 • 514-457-2914 • Fax: 514-457-3589
info@bionetix.ca
www.bionetix.ca
Ad on page 47

C

Century Chemical Corp.
28790 CR 20 W
Elkhart, IN  46517
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
PO Box 432
Lake Winola, PA  18625
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

Comforts of Home Services, Inc.
1551 Aucutt Rd.
Montgomery, IL  60538
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 45

CPACEX
118 Industrial Ct.
Kennedale, TX  76060
800-974-7383 ext: 115 • 419-450-6208
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42

Crescent Tank Mfg.
PO Box 116
Bloomfi eld, NY  14469
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

CUSITEC Custom Tanks and Trailers
Km 1 Carretera Alvaro Obregon #039
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

A Directory of Portable Sanitation
Manufacturers and Suppliers
800-257-7222 or 715-546-3346
WWW.PROMONTHLY.COM 
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Advertisers in the 
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D
Deal Assoc.
245 Semora Rd.
Roxboro, NC  27573
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 43

DropBox, Inc.
PO Box 284
Ironton, OH  45638
888-388-7768 • 740-532-7822 • Fax: 740-532-6631
rslagel@dropboxinc.com
www.dropboxinc.com
Ad on page 31

Dultmeier Sales
13808 Industrial Rd.
Omaha, NE  68137
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

E
Explorer Trailers - McKee Technologies
20 Martins Ln.
Elmira, ON  N3B 2A1
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

F
F.M. Manufacturing, Inc.
300 E Mechanic St.
Archbold, OH  43502
877-889-2246 • 419-445-0700 • Fax: 419-446-1000
ron@fmmfg.com
www.fmmfg.com
Ad on page 9

Five Peaks
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25

FlowMark 
610 Adams St.
Kansas City, KS  66105
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
anelson@fl owmark.com
www.fl owmark.com
Ad on page 37

FMI Truck Sales & Service
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Fruitland Manufacturing
324 Leaside Ave.
Stoney Creek, ON  L8E 2N7
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

G

Gorman-Rupp Company
600 S Airport Rd.
Mansfi eld, OH  44903
419-755-1011 • Fax: 419-755-1251
grsales@gormanrupp.com
www.GRpumps.com

H
Heffernan Insurance Brokers
5100 SW MacAdam Ave., Ste. 440
Portland, OR  97239
800-208-6912 • 503-226-1320 • Fax: 800-215-0147
markh@heffi ns.com
www.heffi ns.com
Ad on page 50

Hino Trucks
41180 Bridge St.
Novi, MI  48313
248-699-9300 • Fax: 248-699-9310
marketing@hino.com
www.hino.com

I
Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

J

J & J Chemical Co.
PO Box 614
Crawford, GA  30630
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

J.C. Gury Company, Inc.
530 E Jamie Ave.
La Habra, CA  90631
800-903-3385 • 714-738-6650 • Fax: 714-738-6998
info@jcgury.com
www.jcgury.com
Ad on page 47

JAG Mobile Solutions, Inc.
0770 E State Rd. 120
Howe, IN  46746
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
sales@jagmobilesolutions.com
www.jagmobilesolutions.com
Ad on page 17

Johnny Mover Trailer Sales
2513 Cty. Hwy. OO
Chippewa Falls, WI  54729
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 27

K
KeeVac Industries, Inc.
7717 W 6th Ave., Unit E
Lakewood, CO  80214
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

Keith Huber Corporation
PO Box 3368
Gulfport, MS  39505
800-334-8237 • 228-832-0992 • Fax: 228-832-2068
www.keithhuber.com
Ad on page 33

Kentucky Tank, Inc.
1029 S Preston Hwy
Sheperdsville, KY  40165
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 43

Kuriyama of America, Inc.
360 E State Pkwy.
Schaumburg, IL  60173
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

L
L. T. & E., Inc.
PO Box 106
Arcola, IL  61910
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Lely Tank & Waste Solutions, LLC
PO Box 1026
Temple, TX  76503
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7



Liberty Financial Group, Inc.
7 Church Rd.
Hatfield, PA  19440
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 12

Liquid Waste Industries, Inc.
2962 MT Tabor Church Rd.
Dallas, GA  30157
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Lock America, Inc.
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 27

Lockmasters
511 N Bonita Ave.
Panama City, FL  32401
800-461-0620 • 850-914-2949 • Fax: 850-914-9754
sales@lockmastersusa.com
www.lockmastersusa.com

LunarGlo
22385 Via Pompeii
Elkhart, IN  46516
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 41

M
Masport, Inc.
6801 Cornhusker Hwy.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3

Mid-State Tank Co., Inc.
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 45

 N
National Vacuum Equipment, Inc.
2707 Aero Park Dr.
Traverse City, MI  49686
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
info@natvac.com
www.natvac.com

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 42

 

P
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

 
PolyJohn Enterprises, Inc.
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

 
PolyPortables, LLC
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

 R
Rich Specialty Trailers
423 S Main St.
Topeka, IN  46571
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com
Ad on page 39

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 41

Room to Go
PO Box 76
Millgrove, ON  L0R 1V0
Canada
905-689-6389 • Fax: 905-689-0475
nfo@roomtogo.ca
www.roomtogo.ca
Ad on page 12

RouteOptix Inc.
668 Trillium Dr., Unit 3
Kitchener, ON  N2R 1J3
Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 54

 
 S
Safe-T-Fresh
2530 Xenium Ln. N
Plymouth, MN  55441
877-764-7297 • 763-553-1900
steveb@satelliteco.com
www.safetfresh.com

Satellite Industries 
2530 Xenium Ln. N
Minneapolis, MN  55441
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Screenco Systems LLC
13235 Spur Rd.
Genesee, ID  83832
208-790-8770
screencosys@gmail.com
www.screencosystems.com
Ad on page 39

ScreenTech Imaging,  
a div. of Roeda Signs, Inc.
16931 S State St.
South Holland, IL  60473
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
roeda@roeda-signs.com
www.roeda-signs.com
Ad on page 9

Slide-In Warehouse
7717 W 6th Ave., Unit E
Lakewood, CO  80214
888-445-4892
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 35

Solar LED Innovations
2272 Airport Rd. S, Ste. 202
Naples, FL  34112
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54

 
Surco® Portable Sanitation Products
292 Alpha Dr.
Pittsburgh, PA  15238
800-556-0111 • 412-252-7000 • Fax: 412-252-1005
tonya.ray@surcopt.com
www.surcopt.com
Ad on page 53

 T
T.S.F. Company, Inc.
2930 St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

 
TankTec
10100 Quinn St. NW
Minneapolis, MN  55433
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Thieman Tailgates, Inc.
600 E Wayne St.
Celina, OH  45822
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 6

Tow-Let Manufacturing LLC
2047 Fernwood Ave.
Red Oak , IA  51566-4470
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

 W

 
Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Water Cannon, Inc. - MWBE
4300 West Lake Mary Blvd., Units 1010-424
Lake Mary, FL  32746
800-333-9274 ext: 101 • 321-800-5763 
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Chemicals - 
Portable Restrooms

Armal, Inc.
Griffi n, GA 
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Bionetix International
Ste-Anne-de-Bellevue, QC
Canada
800-436-7832 • 514-457-2914 • Fax: 514-457-3589
info@bionetix.ca
www.bionetix.ca
Ad on page 47

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

Safe-T-Fresh
Plymouth, MN
877-764-7297 • 763-553-1900
steveb@satelliteco.com
www.safetfresh.com
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Liberty Financial Group, Inc.
7 Church Rd.
Hatfield, PA  19440
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 12

Liquid Waste Industries, Inc.
2962 MT Tabor Church Rd.
Dallas, GA  30157
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Lock America, Inc.
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 27

Lockmasters
511 N Bonita Ave.
Panama City, FL  32401
800-461-0620 • 850-914-2949 • Fax: 850-914-9754
sales@lockmastersusa.com
www.lockmastersusa.com

LunarGlo
22385 Via Pompeii
Elkhart, IN  46516
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 41

M
Masport, Inc.
6801 Cornhusker Hwy.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3

Mid-State Tank Co., Inc.
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 45

 N
National Vacuum Equipment, Inc.
2707 Aero Park Dr.
Traverse City, MI  49686
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
info@natvac.com
www.natvac.com

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 42

 

P
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

 
PolyJohn Enterprises, Inc.
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

 
PolyPortables, LLC
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

 R
Rich Specialty Trailers
423 S Main St.
Topeka, IN  46571
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com
Ad on page 39

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 41

Room to Go
PO Box 76
Millgrove, ON  L0R 1V0
Canada
905-689-6389 • Fax: 905-689-0475
nfo@roomtogo.ca
www.roomtogo.ca
Ad on page 12

RouteOptix Inc.
668 Trillium Dr., Unit 3
Kitchener, ON  N2R 1J3
Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 54

 
 S
Safe-T-Fresh
2530 Xenium Ln. N
Plymouth, MN  55441
877-764-7297 • 763-553-1900
steveb@satelliteco.com
www.safetfresh.com

Satellite Industries 
2530 Xenium Ln. N
Minneapolis, MN  55441
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Screenco Systems LLC
13235 Spur Rd.
Genesee, ID  83832
208-790-8770
screencosys@gmail.com
www.screencosystems.com
Ad on page 39

ScreenTech Imaging,  
a div. of Roeda Signs, Inc.
16931 S State St.
South Holland, IL  60473
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
roeda@roeda-signs.com
www.roeda-signs.com
Ad on page 9

Slide-In Warehouse
7717 W 6th Ave., Unit E
Lakewood, CO  80214
888-445-4892
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 35

Solar LED Innovations
2272 Airport Rd. S, Ste. 202
Naples, FL  34112
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54

 
Surco® Portable Sanitation Products
292 Alpha Dr.
Pittsburgh, PA  15238
800-556-0111 • 412-252-7000 • Fax: 412-252-1005
tonya.ray@surcopt.com
www.surcopt.com
Ad on page 53

 T
T.S.F. Company, Inc.
2930 St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

 
TankTec
10100 Quinn St. NW
Minneapolis, MN  55433
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Thieman Tailgates, Inc.
600 E Wayne St.
Celina, OH  45822
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 6

Tow-Let Manufacturing LLC
2047 Fernwood Ave.
Red Oak , IA  51566-4470
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

 W

 
Walex Products Company, Inc.
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Water Cannon, Inc. - MWBE
4300 West Lake Mary Blvd., Units 1010-424
Lake Mary, FL  32746
800-333-9274 ext: 101 • 321-800-5763 
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Chemicals - 
Portable Restrooms

Armal, Inc.
Griffi n, GA 
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Bionetix International
Ste-Anne-de-Bellevue, QC
Canada
800-436-7832 • 514-457-2914 • Fax: 514-457-3589
info@bionetix.ca
www.bionetix.ca
Ad on page 47

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

Safe-T-Fresh
Plymouth, MN
877-764-7297 • 763-553-1900
steveb@satelliteco.com
www.safetfresh.com

Category Listings



Surco® Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-252-7000 • Fax: 412-252-1005
tonya.ray@surcopt.com
www.surcopt.com
Ad on page 53

Walex Products Company, Inc.
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Computer Software

XOptiRoute

RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 54

Decals/Magnets/
Signage/Labels/Tags
Allied Graphics, Inc.
St. Michael, MN
800-490-9931 • 763-428-8365 • Fax: 763-428-8366
sales@allied-graphics.com
www.allied-graphics.com
Ad on page 51

J.C. Gury Company, Inc.
La Habra, CA
800-903-3385 • 714-738-6650 • Fax: 714-738-6998
info@jcgury.com
www.jcgury.com
Ad on page 47

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

ScreenTech Imaging, 
a div. of Roeda Signs, Inc.
South Holland, IL
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
roeda@roeda-signs.com
www.roeda-signs.com
Ad on page 9

Fittings - Vacuum

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Kuriyama of America, Inc.
Schaumburg, IL 
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Fleet Management
A & D Technology, Inc.
Escondido, CA
888-509-1911 • 760-745-9272 • Fax: 877-373-7701
A14fl eetgps@cok.net
www.spireonfl eetgps.com
Ad on page 52

RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 54

Hand Sanitizers
Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Hand Tools
Screenco Systems LLC
Genesee, ID
208-790-8770
screencosys@gmail.com
www.screencosystems.com
Ad on page 39

Hose - Vacuum

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Kuriyama of America, Inc.
Schaumburg, IL 
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43
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Hose Reels
Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 ext: 101 • 321-800-5763
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Insurance
Heffernan Insurance Brokers
Portland, OR
800-208-6912 • 503-226-1320 • Fax: 800-215-0147
markh@heffi ns.com
www.heffi ns.com
Ad on page 50

Leasing/
Financing Services
Liberty Financial Group, Inc.
Hatfi eld, PA
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 12

Liftgates
Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 6

Lighting
LunarGlo
Elkhart, IN
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 41

Solar LED Innovations
Naples, FL
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54

Odor Control 
Products/Equipment

Bionetix International
Ste-Anne-de-Bellevue, QC
Canada
800-436-7832 • 514-457-2914 • Fax: 514-457-3589
info@bionetix.ca
www.bionetix.ca
Ad on page 47

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42
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Surco® Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-252-7000 • Fax: 412-252-1005
tonya.ray@surcopt.com
www.surcopt.com
Ad on page 53

Walex Products Company, Inc.
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Computer Software

XOptiRoute

RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 54

Decals/Magnets/
Signage/Labels/Tags
Allied Graphics, Inc.
St. Michael, MN
800-490-9931 • 763-428-8365 • Fax: 763-428-8366
sales@allied-graphics.com
www.allied-graphics.com
Ad on page 51

J.C. Gury Company, Inc.
La Habra, CA
800-903-3385 • 714-738-6650 • Fax: 714-738-6998
info@jcgury.com
www.jcgury.com
Ad on page 47

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

ScreenTech Imaging, 
a div. of Roeda Signs, Inc.
South Holland, IL
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
roeda@roeda-signs.com
www.roeda-signs.com
Ad on page 9

Fittings - Vacuum

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Kuriyama of America, Inc.
Schaumburg, IL 
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Fleet Management
A & D Technology, Inc.
Escondido, CA
888-509-1911 • 760-745-9272 • Fax: 877-373-7701
A14fl eetgps@cok.net
www.spireonfl eetgps.com
Ad on page 52

RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 54

Hand Sanitizers
Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Hand Tools
Screenco Systems LLC
Genesee, ID
208-790-8770
screencosys@gmail.com
www.screencosystems.com
Ad on page 39

Hose - Vacuum

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Kuriyama of America, Inc.
Schaumburg, IL 
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Hose Reels
Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 ext: 101 • 321-800-5763
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Insurance
Heffernan Insurance Brokers
Portland, OR
800-208-6912 • 503-226-1320 • Fax: 800-215-0147
markh@heffi ns.com
www.heffi ns.com
Ad on page 50

Leasing/
Financing Services
Liberty Financial Group, Inc.
Hatfi eld, PA
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 12

Liftgates
Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 6

Lighting
LunarGlo
Elkhart, IN
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 41

Solar LED Innovations
Naples, FL
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54

Odor Control 
Products/Equipment

Bionetix International
Ste-Anne-de-Bellevue, QC
Canada
800-436-7832 • 514-457-2914 • Fax: 514-457-3589
info@bionetix.ca
www.bionetix.ca
Ad on page 47

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42



 
Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 25

 
J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

 
Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

 
Safe-T-Fresh
Plymouth, MN
877-764-7297 • 763-553-1900
steveb@satelliteco.com
www.safetfresh.com

 
Surco® Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-252-7000 • Fax: 412-252-1005
tonya.ray@surcopt.com
www.surcopt.com
Ad on page 53

 
Walex Products Company, Inc.
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Padlocks
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Lock America, Inc.
Corona, CA
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 27

 
Lockmasters
Panama City, FL
800-461-0620 • 850-914-2949 • Fax: 850-914-9754
sales@lockmastersusa.com
www.lockmastersusa.com

PolyJohn Enterprises, Inc.
Whiting, IN
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Paper Products
Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45 

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Portable  
Barricades/Fencing

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Portable Restroom  
Accessories/Supplies
Allied Forward Motion, LLC
Sturgeon Bay, WI
920-493-2987
worksmart@miniMETROmover.com
www.miniMETROmover.com
Ad on page 54

Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208 
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Deal Assoc.
Roxboro, NC
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 43

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 25

 
J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

LunarGlo
Elkhart, IN
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 41

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

 
Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Solar LED Innovations
Naples, FL
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Walex Products Company, Inc.
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

34        June 2015        Portable Restroom Operator

Portable Restroom  
Holding Tank
Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Kentucky Tank, Inc.
Sheperdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 43

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

Ronco Plastics
Tustin, CA
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 41

 
Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Portable  
Restroom Mover
Allied Forward Motion, LLC
Sturgeon Bay, WI
920-493-2987
worksmart@miniMETROmover.com
www.miniMETROmover.com
Ad on page 54

Ameri-Can
Argos, IN
574-892-5151 • Fax: 574-892-5150
info@ameri-can.com
www.ameri-can.com

Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

Deal Assoc.
Roxboro, NC
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 43

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable Restroom  
Service Trucks
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 25
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Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 25

 
J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

 
Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

 
Safe-T-Fresh
Plymouth, MN
877-764-7297 • 763-553-1900
steveb@satelliteco.com
www.safetfresh.com

 
Surco® Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-252-7000 • Fax: 412-252-1005
tonya.ray@surcopt.com
www.surcopt.com
Ad on page 53

 
Walex Products Company, Inc.
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Padlocks
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Lock America, Inc.
Corona, CA
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 27

 
Lockmasters
Panama City, FL
800-461-0620 • 850-914-2949 • Fax: 850-914-9754
sales@lockmastersusa.com
www.lockmastersusa.com

PolyJohn Enterprises, Inc.
Whiting, IN
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Paper Products
Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45 

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Portable  
Barricades/Fencing

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Portable Restroom  
Accessories/Supplies
Allied Forward Motion, LLC
Sturgeon Bay, WI
920-493-2987
worksmart@miniMETROmover.com
www.miniMETROmover.com
Ad on page 54

Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper & Chemicals
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
rick@centurypaper.com
www.centurypaper.com
Ad on page 42

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208 
Fax: 817-561-1293
llb@cpacex.com
www.cpacex.com
Ad on page 42

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Deal Assoc.
Roxboro, NC
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 43

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 25

 
J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
sales@jjchem.com
www.jjchem.com
Ad on page 5

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

LunarGlo
Elkhart, IN
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 41

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

 
Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Solar LED Innovations
Naples, FL
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Walex Products Company, Inc.
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Portable Restroom  
Holding Tank
Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Kentucky Tank, Inc.
Sheperdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 43

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

Ronco Plastics
Tustin, CA
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 41

 
Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Portable  
Restroom Mover
Allied Forward Motion, LLC
Sturgeon Bay, WI
920-493-2987
worksmart@miniMETROmover.com
www.miniMETROmover.com
Ad on page 54

Ameri-Can
Argos, IN
574-892-5151 • Fax: 574-892-5150
info@ameri-can.com
www.ameri-can.com

Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

Deal Assoc.
Roxboro, NC
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 43

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable Restroom  
Service Trucks
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 25

THE SLIDE IN 
WAREHOUSE

Atlanta, GA • Bellefonte, PA • Dallas, TX
Denver, CO • Los Angeles, CA • Mauston, WI

6 Stocking Locations

‘Coast to Coast’
Atlanta, GA

Bellefonte, PA

Dallas, TX

Denver, CO

Los Angeles, CA

Mauston, WI

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

Available from 300 to 1500 Gallon  
Capacities, Single & Multi-Compartment 
Call for Availability!

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

SIT0615

300 Gallon Waste/ 
150 Gallon Fresh

Electric Start 5.5 HP Honda, Condé Super 6  
vacuum pump w/4-way valve 30'x2" Tiger Tail 
inlet hose w/stinger, washdown system w/50' 
hose, 3" discharge, 12V battery & work light

450 Gallon Aluminum Slide-In Side Engine Style

$16,495$8395
www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

www.slideinwarehouse.com Call Us Today Toll-Free: 888-445-4892 SIW0314

Not all models available at all locations.

950 Gallon (650/300), Aluminum Slide-in, 
Flanged and dished heads, Condé SDS6 
(115 CFM), Honda 9 HP Electric start, 30" 
tiger tail hose with valve and wand, 50" 
wash down hose, COMPLETE AND  
READY TO WORK

To get preapproved go to  
https://keevacindustriesinc.directcapital.com



FlowMark 
Kansas City, KS
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
anelson@fl owmark.com
www.fl owmark.com
Ad on page 37

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Hino Trucks
Novi, MI
248-699-9300 • Fax: 248-699-9310
marketing@hino.com
www.hino.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Lely Tank & Waste Solutions, LLC
Temple, TX
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7

Mid-State Tank Co., Inc.
Sullivan, IL
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 45

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Portable Restroom 
Transport Trailer
Ameri-Can
Argos, IN
574-892-5151 • Fax: 574-892-5150
info@ameri-can.com
www.ameri-can.com

Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700 • Fax: 419-446-1000
ron@fmmfg.com
www.fmmfg.com
Ad on page 9

Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 27

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable Restroom/
Shower Trailers
Ameri-Can
Argos, IN
574-892-5151 • Fax: 574-892-5150
info@ameri-can.com
www.ameri-can.com

Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

ART Company 
(A Restroom Trailer Company)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 49

Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 45

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25

JAG Mobile Solutions, Inc.
Howe, IN
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
sales@jagmobilesolutions.com
www.jagmobilesolutions.com
Ad on page 17

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 42

PolyJohn Enterprises, Inc.
Whiting, IN
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com
Ad on page 39

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable Restrooms

Armal, Inc.
Griffi n, GA 
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 45

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25
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Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 42

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

 
PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

 
Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

 
T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable  
Roadway Systems

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable Sinks
Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 45

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

 
Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 25

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 42
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FlowMark 
Kansas City, KS
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
anelson@fl owmark.com
www.fl owmark.com
Ad on page 37

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Hino Trucks
Novi, MI
248-699-9300 • Fax: 248-699-9310
marketing@hino.com
www.hino.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Lely Tank & Waste Solutions, LLC
Temple, TX
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7

Mid-State Tank Co., Inc.
Sullivan, IL
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 45

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Portable Restroom 
Transport Trailer
Ameri-Can
Argos, IN
574-892-5151 • Fax: 574-892-5150
info@ameri-can.com
www.ameri-can.com

Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700 • Fax: 419-446-1000
ron@fmmfg.com
www.fmmfg.com
Ad on page 9

Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 27

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable Restroom/
Shower Trailers
Ameri-Can
Argos, IN
574-892-5151 • Fax: 574-892-5150
info@ameri-can.com
www.ameri-can.com

Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

ART Company 
(A Restroom Trailer Company)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 49

Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 45

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25

JAG Mobile Solutions, Inc.
Howe, IN
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
sales@jagmobilesolutions.com
www.jagmobilesolutions.com
Ad on page 17

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 42

PolyJohn Enterprises, Inc.
Whiting, IN
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com
Ad on page 39

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable Restrooms

Armal, Inc.
Griffi n, GA 
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 19

Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 45

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 25

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 42

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

 
PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com
Ad on page 56

 
Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

 
T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable  
Roadway Systems

 
PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Portable Sinks
Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 45

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

 
Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 25

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 42



PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Pressure Washers 
and Sprayers
Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 ext: 101 • 321-800-5763
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Pump Parts/
Components

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

Gorman-Rupp Company
Mansfi eld, OH
419-755-1011 • Fax: 419-755-1251
grsales@gormanrupp.com
www.GRpumps.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

Keith Huber Corporation
Gulfport, MS
800-334-8237 • 228-832-0992 • Fax: 228-832-2068
www.keithhuber.com
Ad on page 33

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
info@natvac.com
www.natvac.com

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Walex Products Company, Inc.
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Pumps - 
Vacuum Pressure
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Lely Tank & Waste Solutions, LLC
Temple, TX
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
info@natvac.com
www.natvac.com

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz
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Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

 
 

Gorman-Rupp Company
Mansfield, OH
419-755-1011 • Fax: 419-755-1251
grsales@gormanrupp.com
www.GRpumps.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 ext: 101 • 321-800-5763 
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Roll-Off Containers
DropBox, Inc.
Ironton, OH
888-388-7768 • 740-532-7822 • Fax: 740-532-6631
rslagel@dropboxinc.com
www.dropboxinc.com
Ad on page 31

Rotary Tank  
Cleaning Equipment
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 ext: 101 • 321-800-5763 
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Screens/Strainers/
Screening Systems
Screenco Systems LLC
Genesee, ID
208-790-8770
screencosys@gmail.com
www.screencosystems.com
Ad on page 39

Septic Tank Poly
Kentucky Tank, Inc.
Sheperdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 43

Slide-in Units

 
Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51
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MANUFACTURING  
CUSTOM &  

SPECIALTY TRAILERS

WWW.RICHRESTROOMS.COM  PH 260-593-2279

LUXURY  
RESTROOM 
TRAILERS

“Ritz II”
Luxury Décor  

Package

“The Next  
Evolution of Luxury 
Restroom Trailer”

.  .  .  .  .  .  .  .  .  .  .  . 

208-790-8770 • www.ScreencoSystems.com • screencosys@gmail.com

Authorized Distributor
HOSE AND  
PIPE HANDLESHANDLE-TECH

.  .  .  .  .  .  .  .  .  .  .  .  .  . 

n Affordable   n No Moving Parts 
n Screens That Really Work 

n Gravity Off-Load At 500 GPM 
n Breaks Down And Fits In An 8’ Pickup Box  

For Easy Transport
n Great For Special Events Portable Toilet Screening
n Fork Lift Skids For Easy Transport And Loading

NEW Truck Tow Behind Screen Spreader  
Available Mid-Summer, Call for Details

PORTABLE SEPTIC  
RECEIVING  
STATIONS

Aluminum &  
Stainless Construction

Dual Screen Design 

Patent Pending

ScreencO
Systems

n Increased Productivity 
n Reduces Fatigue & Injuries

n 1 1/2" to 6" sizes

n Easy One Handed Clamp 
for Handling Hoses & Pipes 

n GET A GRIP

NEW 
Stand Alone 

Screen  
Set it up anywhere

Order online for 
FREE Shipping

PolyJohn Enterprises, Inc.
Whiting, IN 
800-292-1305 • 219-659-1152 • Fax: 219-659-0625
info@polyjohn.com
www.polyjohn.com
Ad on page 55

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Tow-Let Manufacturing LLC
Red Oak , IA
712-623-4007 • Fax: 712-623-4007
towletmfg@gmail.com
www.tow-let.com
Ad on page 53

Pressure Washers 
and Sprayers
Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 ext: 101 • 321-800-5763
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Pump Parts/
Components

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

Gorman-Rupp Company
Mansfi eld, OH
419-755-1011 • Fax: 419-755-1251
grsales@gormanrupp.com
www.GRpumps.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

Keith Huber Corporation
Gulfport, MS
800-334-8237 • 228-832-0992 • Fax: 228-832-2068
www.keithhuber.com
Ad on page 33

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
info@natvac.com
www.natvac.com

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Walex Products Company, Inc.
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
info@walex.com
www.walex.com
Ad on page 15

Pumps - 
Vacuum Pressure
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Lely Tank & Waste Solutions, LLC
Temple, TX
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
info@natvac.com
www.natvac.com

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Pumps - Washdown

 
Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

 
 

Gorman-Rupp Company
Mansfield, OH
419-755-1011 • Fax: 419-755-1251
grsales@gormanrupp.com
www.GRpumps.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 ext: 101 • 321-800-5763 
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Roll-Off Containers
DropBox, Inc.
Ironton, OH
888-388-7768 • 740-532-7822 • Fax: 740-532-6631
rslagel@dropboxinc.com
www.dropboxinc.com
Ad on page 31

Rotary Tank  
Cleaning Equipment
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 ext: 101 • 321-800-5763 
Fax: 888-928-9274
richard@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 53

Screens/Strainers/
Screening Systems
Screenco Systems LLC
Genesee, ID
208-790-8770
screencosys@gmail.com
www.screencosystems.com
Ad on page 39

Septic Tank Poly
Kentucky Tank, Inc.
Sheperdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 43

Slide-in Units

 
Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51



Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

Lely Tank & Waste Solutions, LLC
Temple, TX
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Slide-In Warehouse
Lakewood, CO
888-445-4892
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 35

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Software - Business
RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 54

Storage Tanks
Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Kentucky Tank, Inc.
Sheperdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 43

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

Ronco Plastics
Tustin, CA
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 41

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Truck Dealers
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Hino Trucks
Novi, MI
248-699-9300 • Fax: 248-699-9310
marketing@hino.com
www.hino.com

Truck Parts/Accessories
Screenco Systems LLC
Genesee, ID
208-790-8770
screencosys@gmail.com
www.screencosystems.com
Ad on page 39

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 6

Vacuum Tank 
Parts & Components
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

Keith Huber Corporation
Gulfport, MS
800-334-8237 • 228-832-0992 • Fax: 228-832-2068
www.keithhuber.com
Ad on page 33

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
info@natvac.com
www.natvac.com

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

40        June 2015        Portable Restroom Operator

Vacuum Trucks/
Trailers - Septic
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

FlowMark 
Kansas City, KS
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
anelson@fl owmark.com
www.fl owmark.com
Ad on page 37

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

Hino Trucks
Novi, MI
248-699-9300 • Fax: 248-699-9310
marketing@hino.com
www.hino.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

Keith Huber Corporation
Gulfport, MS
800-334-8237 • 228-832-0992 • Fax: 228-832-2068
www.keithhuber.com
Ad on page 33

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Lely Tank & Waste Solutions, LLC
Temple, TX
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7

Mid-State Tank Co., Inc.
Sullivan, IL
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 45

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 
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RJ Products, LLC • Elkhart, Indiana
574-294-2624 • www.lunarglo.com

Improvements to the ever popular 
LunarGlo™ light are receiving great reviews

 
 

Made in the USA

Charge by day, light all night, every night – automatically! 

A new clear dome that covers the solar cell array.  This provides additional 
protection from falling limbs, hail or other potentially damaging debris!

Extended reach of the threaded section to accommodate the new thicker 
roof designs.  It is now 7/8”.  This makes the LunarGlo™ easily adaptable to 
all current designs!

No switches or other moving parts to wear out or break!

Holding And Fresh Water
Visit our websites

www.ronco–plastics.net

714-259-1385
400 Sizes Available

Wholesale Pricing Available

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

CUSITEC Custom Tanks and Trailers
31529 Cd. Cuauhtemoc, CHIH.
Mexico
526255815900 • 915-239-8919
cusitec@hotmail.com
www.syqonline.com
Ad on page 51

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 53

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

Lely Tank & Waste Solutions, LLC
Temple, TX
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Slide-In Warehouse
Lakewood, CO
888-445-4892
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 35

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Software - Business
RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 54

Storage Tanks
Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Kentucky Tank, Inc.
Sheperdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 43

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 56

Ronco Plastics
Tustin, CA
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 41

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Truck Dealers
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Hino Trucks
Novi, MI
248-699-9300 • Fax: 248-699-9310
marketing@hino.com
www.hino.com

Truck Parts/Accessories
Screenco Systems LLC
Genesee, ID
208-790-8770
screencosys@gmail.com
www.screencosystems.com
Ad on page 39

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 6

Vacuum Tank 
Parts & Components
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 51

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

Keith Huber Corporation
Gulfport, MS
800-334-8237 • 228-832-0992 • Fax: 228-832-2068
www.keithhuber.com
Ad on page 33

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 45

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
info@natvac.com
www.natvac.com

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Vacuum Trucks/
Trailers - Septic
Amthor International
Gretna, VA
800-328-6633 • 845-778-5576 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 27

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 13

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 51

FlowMark 
Kansas City, KS
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
anelson@fl owmark.com
www.fl owmark.com
Ad on page 37

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 41

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 21

Hino Trucks
Novi, MI
248-699-9300 • Fax: 248-699-9310
marketing@hino.com
www.hino.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
toma@imperialind.com
www.imperialind.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 47

Keith Huber Corporation
Gulfport, MS
800-334-8237 • 228-832-0992 • Fax: 228-832-2068
www.keithhuber.com
Ad on page 33

L. T. & E., Inc.
Arcola, IL
888-848-3727 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net
Ad on page 52

Lely Tank & Waste Solutions, LLC
Temple, TX
800-367-5359 • 254-938-2564 • Fax: 254-938-4207
bjones@lelytank.com
www.lelytank.com
Ad on page 7

Mid-State Tank Co., Inc.
Sullivan, IL
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 45

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 43

Satellite Industries 
Minneapolis, MN
800-328-3332 • 763-553-1900
info@satelliteco.com
www.satelliteindustries.com
Ads on pages 10, 11 

Portable Toilet Trucks t Septic & Grease Service Trucks
Slide-In Units t Vacuum Truck Parts & Accessories

ALUMINUM t CARBON STEEL t STAINLESS STEEL

Ask for JOHN BARRETT or go to www.fmitrucks.com1-800-927-8750
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MANUFACTURER OF QUALITY PORTABLE RESTROOMS AND SINKS

Dual VIP Restroom Trailer

1737 S. VINEYARD AVENUE • ONTARIO, CA 91761
PHONE 909-930-6244 • TOLL FREE 800-334-1065 • FAX 909-930-6237

WWW.NUCONCEPTS.COM

Ideal for:
• Weddings / Parties
• Sporting Events
• Food Festivals
• Community Events
• Restroom Remodeling
• Movie Production

Features:
• Solar Powered
• Self-contained
• Flushing, china toilet
• Enclosed sink
• Power Converter (option)
• Air-conditioning (option)
• Interior Heater (option)
• Sink Water Heater (option)

Fax: 570-836-5897 
Email: rick@centurypaper.com 

Web Site: centurypaper.com

Manufacturers of most of our own 
products. Other products available.  
Please give us a call.Please give us a call.leas giv us call

FaFa 570 8 6 5 97570 836 589

Made In The USA Paper & Chemicals

• Small Core • 96 Roll 
• 1500 Sheet • Hand Towels

Specializing in the Portable Toilet Industry.

1-866-767-2737

100% Recycled Paper

Competitive Pricing

Septic Safe

Quantity Discounts

Can ship 1 Case 
or Truck Load

Producing quality paper since 1986.Producing quality paper since 1986.
Affordable Paper?
Looking for

n thzing SpecializSpec ali inzing in th
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PORTABLE TOILET  
SERVICE UNITS

SLIDE IN UNITS

HOISTED UNITS

ROLL OFF UNITS

CUSTOM UNITS

SCAN FOR  

FREE  
TANK  

MAINTENANCE 
GUIDE!

 
  

  
  

  www.pikrite.com 

EASILY MOVE RESTROOMS
Super Mongo 

Mover®

Hitch Hauler™

 • Move ADA Restrooms 
• Aluminum Frame
•  Available with 2, 4, 6 

or 8 wheels 
•  Easily Rides on Your Truck
• Ships UPS

 Carry A Restroom & Super 
Mongo Mover On Your 
Pickup or Sport Utility

Patented

 Toll Free: 866.599.3325
www.DealAssoc.com kentuckytank.comClick  

or Call 1.888.459.8265

Pro Pumper 250
Waste Holding Tank

•  16" x 46" x 93.5" with  
250 gallon capacity

•  One 10” pump out lid with  
steel tether included

•  In-mold fork lift skids –  
NO pallet required!

• 7 threaded inlet fittings

•  Interlocking/stackable for  
easy shipping and in-lot handling

•  In-mold handle makes  
positioning and handling easy

16 
Colors

SAVE  

with the 

3-PAK
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WWETT SPOTLIGHT

GPS Insight offers tracking 
software geared toward 
small service businesses
By Craig Mandli

The aim of Standard Edition fleet and asset tracking software from GPS 
Insight is to provide service businesses with transparency in mobile opera-
tions to reduce costs and drive efficiencies. It’s geared toward smaller fleets 
– one to 25 units – tracking anything from service trucks to portable restroom 
units, and customizing the information for business managers in a variety 
of ways. The 2015 Water & Wastewater Equipment, Treatment & Transport 
(WWETT) Show allowed GPS Insight to share how its product fit across sev-
eral industry sectors.

“Providing these options is all about keeping up with the industry 
trends,” says Jen Gillham, regional sales manager with GPS Insight. “The 
Standard Edition is perfect for the ‘mom and pop’ shops on a tight budget. 
It’s a pretty minimal upfront investment.”

The Standard Edition allows service providers to track crews, heavy 
equipment, rentals and other assets. With real-time monitoring, manage-
ment can see all fleet activity and easily dispatch vehicles, Gillham says. 
Crews are kept safe by monitoring driving habits and hours worked, as well 
as timely emergency response. It is Web-based and can be accessed from 
mobile devices.

“The program can keep track of every stop, proving when, where and 
how long technicians are on site,” says Gillham. “It really provides a lot of 
oversight very easily.”

During an event, dispatchers can instantly determine the closest truck 
to a location and send directions to the driver via email, SMS text message 
or to a Garmin navigation device. The manager can alert the customer to 
when a technician will arrive. Detailed vehicle history data can verify a tech-
nician’s service. The software allows users to trace the location and activity 
history of a specific vehicle, which could help refute service complaints and 
prove job completion.

“Not only will companies like these 
features, their customers will, too,” says 
Gillham. “There’s no more ‘We think the 
tech will be arriving between 8 and 11.’ The 
manager can locate the truck, determine 
where the tech is in their workload for the 
day, and provide the customer a more ac-
curate estimate.” 

Eliminating excess idling, speeding 
and identifying unauthorized vehicle usage 
can reduce monthly fuel costs. The routing function assigns the shortest/
fastest route. Owners can analyze historical routes to determine unneces-
sary trips and coach staff members to become more efficient. Fuel card re-
ports are also available to flag non-fuel or fraudulent fuel purchases. To aid 
in stolen equipment recovery, management is immediately alerted when 
vehicles or rental equipment are moving where or when they shouldn’t. Re-
al-time mapping allows managers to report the location to the authorities, 
saving time and money in replacement costs. Around-the-clock technical 
support is also available.

“The size of the company doesn’t matter,” says Gillham. “You get the 
same support whether you have four units or 4,000. We help get you set up, 
and within a week you can be tracking your whole fleet.”

Gillham saw the WWETT Show as the perfect opportunity to get GPS 
Insight in front of the company’s target market – service providers. The main 
goal was to let companies, regardless of size, know that there is a GPS pro-
gram available that will suit them. The company’s Pro Edition is geared to-
ward fleets of more than 25 units, while the Enterprise Edition is aimed at 
large companies and municipalities that have in excess of 350 units. 

“We’re trying to wave our flag to let these people know that they 
have options,” says Gillham. “That’s why a show like this is so per-
fect for us. We want these companies to know that keeping tight track 
of assets is important, regardless of how big you are.” 866/477-4321;  
www.gpsinsight.com. ■ 

Jen Gillham, middle, regional 
sales manager with GPS 
Insight, and Brie Ann Gaylord, 
right, the company’s marketing 
events coordinator, discuss the 
various features offered with 
their Standard Edition fleet and 
asset tracking software with a 
WWETT 2015 attendee. 
(Photo by Craig Mandli)

FIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades.
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Mid-State Tank
Arthur Custom Tank, LLC a division of Mid-State Tank, Inc.
P.O. Box 317 • Sullivan, IL 61951 • Telephone: 800-722-8384 • Fax: 217-728-8384

Manufacturers of dependable stainless steel and 

aluminum pressure / vacuum tanks and trailers 

for the septic, industrial and portable trucks.

Contact: Gene for a quote or check on stock tanks 

www.midstatetank.com

A.S.M.E. Certified / D.O.T. Approved
UL-142 Listed Tanks for your Business

Standard Options
•  Includes LPG Heat On  

Demand Water Heaters
• Private Showers
•  Changing Area with  

Optional Bench
• Water Resistant Interior
• Steel Studs & Roof Rafters
• Exhaust Fans
•  Roof Top Air-Conditioners/

Heaters/Heat Pumps16-Station

6-Station

4-Station Combo

2-Station Combo

8-Station

8-Station w/Sinks

3-Station Combo

4-Station Combo

info@cohsi.com • 630.906.8002 • www.cohsi.com

GS-07F-0236V

 6 Hauler ......$2700.00 (12ft)
 8 Hauler ......$3300.00 (16ft)
 10 Hauler ......$3850.00 (20ft)
 12 Hauler ......$4300.00 (24ft)
 14 Hauler ......$4600.00 (28ft)
 16 Hauler ......$5400.00 (32ft)
 18 Hauler ......$6200.00 (36ft)
 20 Hauler ......$6800.00 (40ft)
Custom Lengths Also Available!
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I n the portable restroom business, summer usually means “all hands 
on deck.’’ And for many PROs, the deckhands may include a retiree 
seeking a part-time job or an older family member who likes to help out 

when you’re serving special event customers or when the office staff gets 
overwhelmed working the phones and processing the billing.

Older employees can bring a wealth of knowledge and a tremendous 
work ethic to your business. A veteran worker who has dealt with custom-
ers in other business settings can bring a sense of calm and order dur-
ing your busiest season. And they can serve as effective mentors and set a 
good example for younger members of your team.

When you pair the steady influence of a seasoned worker with the 
energy of a college-aged summer employee, for example, the result can 
be the benefit of brains working with brawn. The older worker knows a 
thing or two about digesting instructions from a supervisor and follow-
ing through on the job. The younger worker can dance with portable rest-
rooms all day long, wrangling the equipment on location with ease.

Older workers offer other benefits as well. A retiree can have a wide-
open schedule and a willingness to work in the early mornings or here 
and there on the weekends. And they are often taking on a job just to earn 
a little extra spending money or to keep active. Because they don’t count 
on your business for their livelihood, they can fit in perfectly with your 
changing workflow. They won’t mind working 20 hours this week, then 
not coming in at all next week.

 
KEEP’ EM HEALTHY

The graying workforce has a lot to offer the portable sanitation indus-
try, but they also present a challenge. How do you protect older workers 
from injury and burnout on the job? What can a small-business owner do 
to ensure these valued employees will continue to make a lasting contri-
bution for years to come?

An author and expert on recovery from trauma and personal tragedy, 
Ruth Crocker, Ph.D., (www.ruthcrocker.com) has some advice for small-
business owners looking to hire and retain older workers. In a recent 
article, 7 Guidelines For Engaging and Accommodating Your Older Staff, 
Crocker shared these insights:

• Maintaining an unmoving position for a long time is very tiring, 
especially standing, which puts pressure on blood vessels. Repeated and 
prolonged static work can be harder on the body than dynamic work. Pro-
vide opportunities to change posture or position during the workday. Ad-
just work surfaces to encourage position changes.

• Sitting is generally good if chairs are well designed and adjustable. 
To avoid the dangers of prolonged sitting (weakened abdominal muscles, 

digestion and breathing problems, and damage to spinal discs), provide 
training and information on sitting properly and permit opportunities to 
walk about and stretch.

• Provide appropriate equipment for assisting in any type of lifting. 
Workers of all ages are vulnerable to injury by improper lifting technique 
and lifting objects that are too heavy. Teach them to decrease the need to 
twist the trunk of the body during lifting, using leg strength rather than 
leaning over and placing the load as close to the body as possible.

• Because grip strength gradually decreases with age, the right grip 
or handle becomes important. Smaller handles become more difficult to 
use. Provide tools and controls with user-friendly handles.

• Light reaching the retina of the eye declines by as much as 75 per-
cent from age 20 to 50. Improved lighting helps all workers. Problems with 
adjusting to lighting contrasts can be improved by ensuring that the level 
of lighting in the room is similar to the light level on computer screens 
in the environment. Reduce glare by using low or nonglare computer 
screens.

• Gradual, age-related hearing loss and decreased ability to hear 
high-pitched sounds can be addressed by installing sound-absorbing ma-
terial (to neutralize sound) and minimizing air-conditioning noise.

• Offer incentives to encourage people to take part in fitness classes 
and quit-smoking campaigns. Older workers are more vulnerable to the 
possibility of sudden-onset and lasting health problems, especially if they 
are unfit and overweight.

 
GOOD FOR EVERYONE

Crocker’s advice isn’t just good for late-career workers or retirees 
looking to stay in the action. The tips will keep all of your workers happier 
and healthier during the dog days of summer. Remember that good 
workers of all ages are your most important customer service asset. But 
when you need a little extra help, keep in mind the growing number of 
baby boomers that still feel like they have some productivity to offer. ■

PRO Business   
June 2015

Seasoned, Seasonal Employees
REtiREES and latE-caREER woRkERS can makE gREat contRibutionS to youR buSinESS. 
Follow thESE tipS to kEEp thEm hEalthy and happy on thE job.

by jim kneiszel

When you pair the steady influence of a seasoned worker 
with the energy of a college-aged summer employee, for 
example, the result can be the benefit of brains working 
with brawn.
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We Offer, Decals With Hi-tac Adhesive,
Permanent Acrylic Adhesive, Removeable Adhesive

And Aluminum Signs For Use On:
Portable Toilets, Equipment Roll-off’s And Vehicles

All Of Our Custom Manufactured Products
Are Quality Engineered For Long Term Outdoor Durability.

CUSTOM
SIGNS AND DECALS

530 East Jamie Ave, La Habra, CA 90631 
Call (800) 903-3385 or Fax (800) 556-5576   www.jcgury.com

Quality
Screenprinting

Since 1949

YOUR
NAME
HERE

YOUR
NAME
HERE

YOUR COMPANY
NAME HERE

YOUR COMPANY
NAME HERE

Like us on 
Facebook

866.789.9440
www.keevac.com T0615

Denver, CO
Bellefonte, PA 
Kansas City, MO
Orlando, FL

Quebec, PC 
Ontario, ON
Calgary, AB 
Moncton, NB

Industries,  Inc.

Ind u s tr ie s

• Cummins 240 HP engine
• Allison 2500 6-speed RDS automatic

• Air brakes • 25,999 GVWR
• 2,000 gal. aluminum tank

• Two compartment tank, 500 fresh water/1,500 waste
• NVE primary moisture trap

• NVE 20" top man way
• 4" waste discharge line with valve, adapter, and cap

• Anti-surge baffles
• Heavy duty toilet carrier with trailer hitch

• Cummins 220 HP engine
• Allison 2500 6-speed RDS automatic

• Air brakes • 25,999 GVWR
• Two compartment tank, 500 fresh water/1,500 waste

• 2,000 gal. aluminum tank
• NVE primary moisture trap

• NVE 20" top man way
• 4" waste discharge line with valve, adapter, and cap

• Anti-surge baffles
• Heavy duty toilet carrier with trailer hitch

$107,995

$101,950

300 Gallon Waste/150 Gallon Fresh

Electric Start 5.5 HP Honda, Condé Super 6  
vacuum pump w/4-way valve 30'x2" Tiger Tail inlet 
hose w/stinger, washdown system w/50' hose,  
3" discharge, 12V battery & work light

950 Gallon (650/300), Aluminum Slide in,  
Flanged and dished heads, Condé SDS6 (115 
CFM), Honda 9 HP Electric start, 30" tiger tail hose 
with valve and wand, 50" wash down hose,  
COMPLETE AND READY TO WORK

450 Gallon Aluminum Slide-In

Side Engine Style

$16,495

$8395

2015 PETERBILT

• 999 Gallon (749X250) aluminum restroom tank
• Masport HXL4 • Flo-Jet washdown with 50' hose

• Fold down toilet carrier

$74,450
2015 FORD F550

2015 INT’L 4300
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“For the guys just looking for 
economy, you usually don’t see a 
problem, but for the guys who want 
big power, you end up needing to 
do extra work on the engine and 
transmission.”

Maki says stricter emission 
standards, such as the use of urea 

and diesel particulate filters (DPF), have decreased the demand for perfor-
mance products in recent years even though today’s tuners are compatible 
with modern diesel emission systems. Keep in mind, though, that removing 
an emission system is illegal, unless for off-road use.

Maki has an engine tuner in his 
2014 Dodge Ram 2500 with 6.7L en-
gine, primarily for added economy, 
and says even with today’s stricter 
emission standards, performance 
programmers can add a few mpg and 
about 50 hp.

Still, with today’s lower fuel pric-
es, is it really worth spending $350 for 
a slight gain in fuel economy?

 
BENEFITS TO SOME DRIVERS

“It depends on what you’re do-
ing,” he says. “If you’re just running 
around town, probably not, but if you 
put some miles on, if you’re traveling 
for work, then these devices can help you. If you gain 2 miles per gallon and 
you’re putting 500,000 miles on, it definitely adds up.”

A Cummins dealer, Maki advises truck owners that installing an engine 
tuner could void the manufacturer’s warranty.

“We let them make that choice,” he says. “But once they’re out of war-
ranty, the sky’s the limit.”

Most engine tuners plug into the vehicle’s onboard diagnostics port un-
der the driver’s side of the dash and have a cable that can be run up the door 
seal to a window-mounted monitor. Installation takes about 15 minutes.

Tuners can be used for engine diagnostics, performance testing and 
speedometer calibration when changing tire size. They’re also updatable 
over the Internet.

When shopping for an engine tuner, Maki recommends talking to a lo-
cal dealer before purchasing online. 

“You can find these all over the Internet, of course,” he says. “Us brick-
and-mortar businesses have a hard time beating the prices, but what we like 
to do is have people come into us so we can help educate them so they can 
get into the product they need: What are you trying to do with this truck? 
Are you doing towing? Are you looking for economy? And if they ever have 
issues, we’re here to answer questions. That’s something you won’t always 
find on the Internet.” ■

“Us brick-and-mortar 
businesses have a 
hard time beating 
the prices, but what 
we like to do is have 
people come into 
us so we can help 
educate them so 
they can get into the 
product they need.”
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above, left: Jason Maki, owner of K&S 
Service Center in Weston, Wisconsin, has 
a tuner in his 2014 Dodge Ram 2500 with 
6.7L engine, primarily for added economy.
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your vehicle’s onboard diagnostics port 
under the driver’s side of the dash.
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monitor easily mounts 
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C an an engine tuner (chip, module or programmer) improve the per-
formance of your diesel pickup truck? The short answer is “yes,’’ but a 
longer explanation is in order.

While manufacturers of aftermarket performance products claim tuners 
can add 3-4 mpg, the actual savings, if any, largely depends on how and where 
you drive. By definition, performance products are designed to increase en-
gine output. For example, a plug-and-play Juice Attitude CS programmer from 
Edge is purported to add 150 hp and 360 ft-lbs of torque (not recommended 
for stock vehicles) to a Dodge Ram 2500 with a 6.7L Cummins engine. 

That’s sweet for smoking Corvettes off the line, but it won’t save you 
money at the pump. In fact, the added horsepower can make it difficult to 
keep your foot off the pedal, leading to increased engine wear and stress on 
your transmission and drivetrain. Simply put – you risk shortening the life 
span of your truck, voiding the manufacturer’s warranty and the likelihood 
of being pulled over by the highway patrol.

On the other hand, if you tow heavy equipment, climb hilly terrain or 
travel long distances, an engine tuner could be your best friend.

 
CUSTOM PERFORMANCE

To make sure you’re on your best behavior, manufacturers 
such as Edge and Bully Dog provide a Mileage Coach to help you 
gauge, monitor and conserve fuel consumption.

Bully Dog also makes digital watchdog gauges for Caterpil-
lar, Cummins, Detroit, Mercedes and PACCAR engines that in-
clude speed limiter adjustments, diagnostic reader and driving 
coach, as well as an ECM tuner that includes economy tuning, 
economy/power tuning and custom tuning. Designed for fleet 
owners, the ECM tuner for Caterpillar promises a 15 to 18 per-
cent power increase and 6 to 12 percent gains in fuel mileage.

The beauty of an engine tuner is it enables you to customize 
your truck – from towing to off-road racing, often by toggling a 
switch or tapping a touch screen.

The Edge Juice, for example, lets you choose from six on-
the-fly power levels (25 hp, 70 ft-lbs; 40 hp, 90 ft-lbs; 50 hp, 120 
ft-lbs; 65 hp, 160 ft-lbs; 80 hp, 200 ft-lbs; and 150 hp, 360 ft-lbs), 
as well as a stock (level 0) setting when needed. It comes with 
a 4.3-inch touch screen with optional backup camera capability 
for easy trailer hookup.

Another plug-and-play product, the Stryker Injector Dura-
tion module by TS Performance, promises up to an additional 
135 hp and 200 ft-lbs of torque and gains of 3-4 mpg.

As the name implies, engine tuners adjust your vehicle’s computer set-
tings, such as injection timing, fuel/rail pressure and injector pulse width for 
optimal performance.

Depending on the bells and whistles you choose, engine tuners can 
range in price from an average of about $350 to several thousand dollars for 
Class 8 truck versions.

 
THE GOOD AND THE BAD

Jason Maki, owner of K&S Service Center in Weston, Wisconsin, carries 
a full line of diesel engine performance products, including Edge, Bully Dog 
and H & S Performance.

“All of them do different things,” he says. “You get a little better perfor-
mance, a little better efficiency and a little better economy. And that’s what 
most people are looking for.

“Back in the late ’90s, early 2000s, diesel performance was really a huge 
market,” Maki says. “Guys with just a programmer or a module or chip could 
get 50, 80, 100, 140 horses out of their pickup. But when you get up to those 
higher horsepower levels, you’ve got issues.

IN THE GARAGE
June 2015

If you’re towIng equIpment or rackIng up bIg mIles headIng to the job sIte, an engIne 
tuner may gIve your work trucks a modest power boost and a few more mIles per gallon

plugging In for performance

by ed wodalski

above: The beauty of an engine tuner is it 
enables you to customize your truck – from 
towing to off-road racing, often by toggling a 
switch or touching a GPS-like screen. 
(Photos by Ed Wodalski)
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vehicle’s onboard diagnostics port under the 
driver’s side of the dash.
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“For the guys just looking for 
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do extra work on the engine and 
transmission.”
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gine, primarily for added economy, 
and says even with today’s stricter 
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programmers can add a few mpg and 
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www.aRestroomTrailer.com

info@arestroomtrailer.com
Constantine, MI

Just Like Home
We manufacturer quality restroom trailers, so when the 

customer walks in, they are not just walking into a portable 
restroom trailer, they’re walking into their home bathroom. 

Custom  Manufacturers  of 
Restroom Trailers, Shower Trailers, GAP Trailers, 

Single Unit Trailers & Transport Trailers
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Karleen Kos is 
executive director 

of the Portable 
Sanitation 

Association 
International. She 
may be reached at 

karleenk@psai.org 
or 952/886-7416.

T he phone rings at the PSAI office. “I want to rent a portapotty and no 
one will return my calls.” “XYZ Company left a portable toilet in my 
backyard a week ago. When will they pick it up?” “How much of that 

blue stuff is supposed to be in the bottom of that biffy anyway?” If these are 
the questions on the other end of our phone, it must be the summer rental 
season!

As things heat up, here are some observations that might be helpful as 
you deal with seasonal customers:

People do not want to spend any more time than they have to think-
ing about portable sanitation. They just want the unit(s) to be there and 

not create a negative impression. So make it easy for a “civilian” to under-
stand portable sanitation and to rent a unit. You get extra points for having 
a backup plan when you are running low on units or drivers. Your company 
wins when customers hear something other than “no.”

Make it easy to reach you. Many people who contact the PSAI of-
fice are frustrated because their calls are unanswered – or are answered too 
slowly – by their portable sanitation provider. Under these circumstances, 
anger grows quickly. So it pays to have a live person answer the phone in 
real time, even when you are busy. This might involve forwarding the office 
phones to someone else, forwarding it to your cellphone or using an answer-
ing service. These days, such basic office services are extremely inexpensive 
– and far more affordable than lost business or negative publicity.

Educate your customers. When people call the PSAI office with spe-
cific concerns, the breakdown usually concerns misunderstandings about 
“how it works.” Do yourself and your customers a favor and provide this in-
formation up front. Create a fact sheet or list of FAQs that covers things like 
how many uses they can expect from a portable unit, what your fees are and 
how long it will take you to respond to emergencies. Put the answers to these 
common questions on your website as well. In most cases, asking and an-
swering the basic questions up front would have avoided much frustration 
down the line.

Manage expectations. There are always going to be people who think 
the world revolves around them, imagining that you will drop all other busi-
ness to serve them. Luckily, they are in the minority. Most of the time people 
just want to know what to expect concerning the delivery, service, clean-
liness, troubleshooting and pickup of units. So be sure to tell them these 
things, and do your best to anticipate questions people don’t think to ask.

 
A HELPING HAND

At the PSAI, we enjoy hearing from the public and helping them find 
good portable sanitation options. Our experience has taught us that’s all 
most people want. The rest want it for free, on the Fourth of July, 100 miles 
from your lot. Yes, it must be the summer rental season! ■

The Good Old Summertime
EducatE your customErs to convEniEntly addrEss basic 

quEstions that comE along during thE busy sEason

PSAI News   
June 2015

By Karleen Kos

Put the answers to … common questions on your 
website … in most cases, asking and answering 
the basic questions uP front would have avoided 
much frustration down the line.

We insure over 200 Portable  
Restroom Operators…  

why don’t we insure you!
Yes, we have Pollution Coverage!

Contact Us Today:
Mark Herring, CRM, CIC, LUTCF

Senior Vice President
Phone 800-208-6912  E-mail markh@heffins.com
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 An honest price, excellent service and premium tools are signs of a professional. On these 
things, successful businesses tolerate “NO COMPROMISE”.

Only the business owner can control the price and quality of his service, but, when it comes to 
the tools, Armstrong Equipment, Inc. can help.  We are proud to offer the best quality pumps 
and components available. 

 800-699-7557
11200 Greenstone Ave. • Santa Fe Springs, CA 90670

562-944-0404 • Fax: 562-944-3636
www.vacpump.com

HOSE & REELS

 Reelcraft 7850

 Plastifl ex Hi-Vac

Like us on Facebook

In Stock
Get your New 2015 Model year truck before 

the 2016 Model year price increase.

Crescent Tank is the Only Flat Vacuum Tank Manufacturer.

585-657-4104

More On The Lot. Total Package Prices

Financing and Lease options available

See our website for full details on all of our new and used equipment

* Price subject to  
availability, deposit must 
be received by 6/30/15

Crescent Tank Model 1100 on a 2015 Hino 195  
(New 2015 Hino, 750 gallon waste tank, 350 gallon fresh water)

Carry 8 units, 6 on the bed (tank) and 2 on the lift gate$77,570*
SPECIAL

SPECIAL
$73,500*

CRESCENT TANK MFG.
CRESCENT TANK MFG.

New Model 1350 on a 
2007 Hino 268 

Carry 10 units on the tank 
and gate!

Crescent Tank Model 1100 on a 2015 RAM 5500 
(New 2015 RAM, 750 gallon waste tank, 350 gallon fresh water)

Carry 8 units, 6 on the bed (tank) and 2 on the lift gate

www.crescenttank.com   
info@crescenttank.com

$66,970*

The Septage Vacuum Experts
US Patent # 6598242B1
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Reelcraft reel paint options
Hose reels from Reelcraft Industries are 

available in bright red as well as secondary colors 
(white, black, blue, gray) and special orders. Parts 
are coated with a polyester powder coat for a 
corrosion-resistant finish. Paint samples are 
available. 800/444-3134; www.reelcraft.com.

 

Hino Class 4 155 model truck
The 14,500-pound GVWR Class 4 155 cabover truck 

from Hino Trucks is powered by a 210 hp 
J05E-TP engine. A double cabover 155-
DC is also available. 248/699-9300; 
www.hino.com.

 

LiftGator 
removable liftgate

The LiftGator removable liftgate 
from Superior Solutions Mfg. attaches 
to the hitch receiver of a truck. Powered 
by the 12-volt truck battery and 3.9 hp 
motor, the folding, 48-inch aluminum 
gate can be installed by one person in about three minutes. Capable of lifting 
1,000 pounds, the wheeled, freestanding gate can be rolled into place for easy 
installation. 805/448-7183; www.liftgator.com.

 

Marengo smart remote 
tank monitoring

Tank-Intel smart remote tank monitoring from 
Marengo Fabricated Steel is a hardware/software-
based system that works on any tank. Dual-level sen-
sors deliver two liquid tank levels to a smartphone, 
PC or tablet. Changes in the chemical and physical 
properties of the measured substance do not affect 
the sensor. The customizable system can withstand 

temperature extremes. 800/919-2652; www.mfsltd.com.
 

Tow-Let Twin Flush 
restroom trailer

The Twin Flush portable restroom 
trailer from Tow-Let Manufacturing fea-
tures a 250-gallon holding tank with easy-
dump rear valve, standard heavy-duty 
flushing restrooms, 215 gallons of fresh-
water for the restrooms and 32 gallons for 
the hand-wash sinks. The solar-powered 
trailer includes interior/exterior LED lights, tool storage box and fold-down 
steps with stabilizer jacks. 712/623-4007; www.tow-let.com. ■

 PRODUCT NEWSVehicle Tracking Offering Simplicity, 
Versatility & Affordability

n  Live tracking on your computer 
or phone

n  Receive real-time activity alerts

n  Reduce fuel cost and monitor 
excessive idling.

n  Know every time the  
PTO is engaged

n  Monitor hard braking  
and acceleration

n  No Service  
contracts  
required

n  No early  
termination fees

n  No surprises

Toll Free 1-(888) 509-1911
www.spireonfleetgps.com

E-mail david4fleetgps@gmail.com

Toll-Free: 1-888-848-3727
web: www.ltetanks.net • email: ltetanks@yahoo.com • fax: 217-268-4705

PO Box 106, 106 N. US Hwy 45, Arcola, IL 61910

2014 F-550 crew cab, four-wheel 
drive, a Stainless Steel  

Mid-State Tank 600 
gal. waste/350 gal. 

freshwater and a 
hydraulic driven 

Masport HXL4.

Valve 
Heaters 

Available

Vacuum Septic Units • Portable Toilet Units  
Industrial Vacuum Units

2011 F-750 with 2 comp.  
Stainless Steel Mid-State 
Tank with 800 gal. waste/ 
400 gal. freshwater and  
Masport HXL4 pump.

Businesses

PORTABLE TOILET COMPANY established for 
over 25 years in the metro New York area 
for sale. 250 portable toilets, 10-position 
transport trailer, 27 ft. comfort trailer, ADA 
units, sinks, hand sanitizers, holding tanks, 
etc. Strong customer base includes contrac-
tors, special events & government contract. 
Owner retiring, serious inquires only. Email 
outhouseinfony@gmail.com  (P06)

PARADISE FOR SALE! Bee’s Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee’s is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287. (P06)

Portable toilet company established for over 
30 years in Southwest Louisiana for sale. 
Portable toilets, septic tank cleaning, roll-off 
trash dumpsters. Call 337-789-5991 or e-
mail bigkkans1956@netcommander.com for 
more information.  (P06)

Want to add to your toilet business? Tem-
porary Fence business located in Riverside 
County of CA. Asset sale $750,000 asking 
price, terms available to right buyer. Contact 
jrandle598@msn.com. Serious buyers only.  
 (P06)

COMPuTeR sOFTWARe

FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (T06)

PORTABLe ResTROOMs

200-300 Used portable restrooms for sale. 
All kinds, in good condition. $275 to $350. 
Buyer responsible for shipping. Please call 
239-334-7689 ask for Kevin.  (P06)

350+ portable toilets for sale. We have Tuff-
Jon I units in varying condition with prices 
ranging from $250-$350. We are located in 
Canton, NC. 828-648-3170  (P06)

300 used toilets: Satellite Tufways and Poly-
Portable Integras, green and blue colors 
available. All in good condition. $275 to $350. 
Quantity discounts available. Sold in loads of 
28 or more only. 920-322-3342  (P06)

PORTABLe ResTROOM
TRAiLeRs

New and reconditioned restroom and 
shower trailers. Quick delivery with flexible 
financing options. For an immediate quote, 
call Bill McCormick at Montondo Trailers 
800-680-2902 ext. 103  (T06)

WANTED: Used Wells Cargo UltraLav and 
Comfort Elite restroom trailers. Call Jamie 
Hunter at Hoosier Portable Restrooms 317-
439-9383.  (T07)

PORTABLe ResTROOM 
TRuCks

2006 GMC: Duramax diesel, Allison auto. 
New aluminum tank 400 waste/200 water, 
Conde pump, Honda motor. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2009 Ford F550: 4x4, diesel, auto, new 
aluminum tank 400 waste/200 water, new 
Conde vac pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

POsiTiOns AvAiLABLe

A-Throne Company is looking for a full-
time construction sales representative. The 
ideal candidate has experience and contacts 
within the construction industry of Southern 
California. See www.athrone.com for details. 
Email Corey at corey@athrone.com.  (T06)

On Site companies has multiple employ-
ment opportunities available for our current 
branches and future expansion branches 
for key Management, Operations, and 
Sales positions. Contact hr@onsiteco.com 
or call 651-429-3781. Check us out at 
www.onsiteco.com (T06)

submit your classified ad online!
It’s quick and secure!

www.promonthly.com/classifieds/place_ad

Other Tow-Let models available
Units can be customized to meet your specifications

Standard with HD flushing toilets. 250 gal. 
aluminum tank with easy dump valve. 215 
gal. fresh water for toilets and 32 gal. for 
sinks. Solar system operates pumps for 
flushing and LED Lights/fold down steps  
with stabilizer jacks make this trailer an 
affordable option to “high end trailers.”

712/623-4007 n www.tow-let.com

TOWABLE TOILET CO.

Tow-Let Twin Flush

HONDA  
4200 PSI JETTER

1.800.333.9274

.c
o

m

$1,399 Delivered

 Base Model  
$1,099

Water Cannon,  
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Reelcraft reel paint options
Hose reels from Reelcraft Industries are 

available in bright red as well as secondary colors 
(white, black, blue, gray) and special orders. Parts 
are coated with a polyester powder coat for a 
corrosion-resistant finish. Paint samples are 
available. 800/444-3134; www.reelcraft.com.

 

Hino Class 4 155 model truck
The 14,500-pound GVWR Class 4 155 cabover truck 

from Hino Trucks is powered by a 210 hp 
J05E-TP engine. A double cabover 155-
DC is also available. 248/699-9300; 
www.hino.com.

 

LiftGator 
removable liftgate

The LiftGator removable liftgate 
from Superior Solutions Mfg. attaches 
to the hitch receiver of a truck. Powered 
by the 12-volt truck battery and 3.9 hp 
motor, the folding, 48-inch aluminum 
gate can be installed by one person in about three minutes. Capable of lifting 
1,000 pounds, the wheeled, freestanding gate can be rolled into place for easy 
installation. 805/448-7183; www.liftgator.com.

 

Marengo smart remote 
tank monitoring

Tank-Intel smart remote tank monitoring from 
Marengo Fabricated Steel is a hardware/software-
based system that works on any tank. Dual-level sen-
sors deliver two liquid tank levels to a smartphone, 
PC or tablet. Changes in the chemical and physical 
properties of the measured substance do not affect 
the sensor. The customizable system can withstand 

temperature extremes. 800/919-2652; www.mfsltd.com.
 

Tow-Let Twin Flush 
restroom trailer

The Twin Flush portable restroom 
trailer from Tow-Let Manufacturing fea-
tures a 250-gallon holding tank with easy-
dump rear valve, standard heavy-duty 
flushing restrooms, 215 gallons of fresh-
water for the restrooms and 32 gallons for 
the hand-wash sinks. The solar-powered 
trailer includes interior/exterior LED lights, tool storage box and fold-down 
steps with stabilizer jacks. 712/623-4007; www.tow-let.com. ■

 PRODUCT NEWS

Businesses

PORTABLE TOILET COMPANY established for 
over 25 years in the metro New York area 
for sale. 250 portable toilets, 10-position 
transport trailer, 27 ft. comfort trailer, ADA 
units, sinks, hand sanitizers, holding tanks, 
etc. Strong customer base includes contrac-
tors, special events & government contract. 
Owner retiring, serious inquires only. Email 
outhouseinfony@gmail.com  (P06)

PARADISE FOR SALE! Bee’s Honey Pots, 
Inc., portable toilet company established in 
1983 in the beautiful Florida Keys is for sale. 
Based on Big Pine Key, Bee’s is the oldest 
established and largest portable toilet com-
pany in the Keys. Sole owner and operator 
for the past 30+ years wants to go fishing! 
Interested? Call 305-872-2287. (P06)

Portable toilet company established for over 
30 years in Southwest Louisiana for sale. 
Portable toilets, septic tank cleaning, roll-off 
trash dumpsters. Call 337-789-5991 or e-
mail bigkkans1956@netcommander.com for 
more information.  (P06)

Want to add to your toilet business? Tem-
porary Fence business located in Riverside 
County of CA. Asset sale $750,000 asking 
price, terms available to right buyer. Contact 
jrandle598@msn.com. Serious buyers only.  
 (P06)

COMPuTeR sOFTWARe

FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (T06)

PORTABLe ResTROOMs

200-300 Used portable restrooms for sale. 
All kinds, in good condition. $275 to $350. 
Buyer responsible for shipping. Please call 
239-334-7689 ask for Kevin.  (P06)

350+ portable toilets for sale. We have Tuff-
Jon I units in varying condition with prices 
ranging from $250-$350. We are located in 
Canton, NC. 828-648-3170  (P06)

300 used toilets: Satellite Tufways and Poly-
Portable Integras, green and blue colors 
available. All in good condition. $275 to $350. 
Quantity discounts available. Sold in loads of 
28 or more only. 920-322-3342  (P06)

PORTABLe ResTROOM
TRAiLeRs

New and reconditioned restroom and 
shower trailers. Quick delivery with flexible 
financing options. For an immediate quote, 
call Bill McCormick at Montondo Trailers 
800-680-2902 ext. 103  (T06)

WANTED: Used Wells Cargo UltraLav and 
Comfort Elite restroom trailers. Call Jamie 
Hunter at Hoosier Portable Restrooms 317-
439-9383.  (T07)

PORTABLe ResTROOM 
TRuCks

2006 GMC: Duramax diesel, Allison auto. 
New aluminum tank 400 waste/200 water, 
Conde pump, Honda motor. www.pumper-
trucksales.com. Call JR. @ 720-253-8014, 
CO. (PBM)

2009 Ford F550: 4x4, diesel, auto, new 
aluminum tank 400 waste/200 water, new 
Conde vac pump. www.pumpertrucksales.
com. Call JR. @ 720-253-8014, CO. (PBM)

POsiTiOns AvAiLABLe

A-Throne Company is looking for a full-
time construction sales representative. The 
ideal candidate has experience and contacts 
within the construction industry of Southern 
California. See www.athrone.com for details. 
Email Corey at corey@athrone.com.  (T06)

On Site companies has multiple employ-
ment opportunities available for our current 
branches and future expansion branches 
for key Management, Operations, and 
Sales positions. Contact hr@onsiteco.com 
or call 651-429-3781. Check us out at 
www.onsiteco.com (T06)

submit your classified ad online!
It’s quick and secure!

www.promonthly.com/classifieds/place_ad

Other Tow-Let models available
Units can be customized to meet your specifications

Standard with HD flushing toilets. 250 gal. 
aluminum tank with easy dump valve. 215 
gal. fresh water for toilets and 32 gal. for 
sinks. Solar system operates pumps for 
flushing and LED Lights/fold down steps  
with stabilizer jacks make this trailer an 
affordable option to “high end trailers.”

712/623-4007 n www.tow-let.com
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Tow-Let Twin Flush
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Safety Today 
launches websites

Safety Today launched its website for 
U.S. customers, www.safetytoday.com, and in 
Canada, www.safetytoday.ca. Product 
libraries on each site are presorted in line 
with relative national standards, including the ANSI and CSA International. 
The sites also include an overview of available safety training initiatives.

 

Amthor International 
partners with Alkane Truck

Amthor International partnered with Alkane Truck Co. of Myrtle Beach, 
South Carolina, to offer an alternative energy cabover chassis. Amthor 
manufactures truck-mounted tanks serving the portable restroom industry. 
Alkane specializes in medium-duty trucks, medium heavy trucks and heavy-
duty tractors that run on liquid propane autogas, compressed natural gas or 
liquid natural gas.

 

Southwest Products 
opens sales, service center

Southwest Products (SWP) opened a sales, parts and service center 
in Ridgefield, Washington. SWP manufactures customized service trucks, 
industrial tanks and generator sets. The company also was named a 
distributor for IMT, manufacturer of mechanics trucks. ■

 INDUSTRY NEWSIndustry’s 1st
Collapsible Mover

Move portable restrooms in a fraction of the time compared 
to using the leading competitor solution. Collapse, store, & go. 
No transportation hassles. What’s your time worth?

worksmart@miniMETROmover.com 
www.miniMETROmover.com

Fits on a truck
Durable & sturdy
Fits in a john
Lightweight
Easy to use
Time saver

Ask About  
Our NEW Run-About 
Portable Restroom 

Carrier

4

4
4
4
4
4

call or text for a quote
920.493.2987

©2012 Allied Forward Motion LLC
mini METRO mover patent pending

mini

mover.com
METRO

Prices starting at
$399

Who  Left The Lights On???

We Did!!!
Our Solar Pod Lights work 30 hours  

on just 10 hours of Sunlight. 

Thank goodness nights don’t last that long.

484.639.4833
SolarLEDInnovations.com

CALL  
NOW!
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WWW.ROUTEOPTIX.COM
(866) 926-7849

Call for a personalized online demo.

Our look is expensive.... our service is priceless!
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• Increase Profitability
• Improve Route Efficiency
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• Effectively Manage Resources

• Track Return on Investment
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Safety Today 
launches websites

Safety Today launched its website for 
U.S. customers, www.safetytoday.com, and in 
Canada, www.safetytoday.ca. Product 
libraries on each site are presorted in line 
with relative national standards, including the ANSI and CSA International. 
The sites also include an overview of available safety training initiatives.

 

Amthor International 
partners with Alkane Truck

Amthor International partnered with Alkane Truck Co. of Myrtle Beach, 
South Carolina, to offer an alternative energy cabover chassis. Amthor 
manufactures truck-mounted tanks serving the portable restroom industry. 
Alkane specializes in medium-duty trucks, medium heavy trucks and heavy-
duty tractors that run on liquid propane autogas, compressed natural gas or 
liquid natural gas.

 

Southwest Products 
opens sales, service center

Southwest Products (SWP) opened a sales, parts and service center 
in Ridgefield, Washington. SWP manufactures customized service trucks, 
industrial tanks and generator sets. The company also was named a 
distributor for IMT, manufacturer of mechanics trucks. ■
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