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Y ou’re at your desk (or, as my column readers often tell me, sitting 
in the bathroom) paging through this newest issue of PRO and 
wondering, “What can I do right now to make my restroom business 

more profitable?’’ Well, wonder no more. I’m here to inspire you to get up 
off of your executive chair (or porcelain throne) and make some changes 
that will bring in more revenue today, this week, and for the rest of your 
busy season.

I’ve come up with a list of projects you can start immediately — and 
at no or little cost — to bring in more dollars. Give these ideas a try and let 
me know how they work out. And please email me and let me know your 
additional ideas for quick ways to turn a buck to help the rest of the portable 
sanitation community.

After you get done reading every page of PRO, get up and get busy 
making more money:

 
Blast an email offering an irresistible deal.
The go-go season is in full swing, and your customers are so busy they’re 

probably not thinking about their portable sanitation needs every day. Grab 
their attention with a special deal that’s good for this week only. Offer your 
construction customers a two-for-one deal on hand-wash stations or a small 
discount on an additional service later this month. Go after reluctant special 
event and wedding planners in your area with a deal for VIP attendant 
service or a spiff like a basket of toiletry items for inside their unit. Send out 
emails offering these deals starting today and running through the rest of 
the week. Keep the pitch short, to the point, and encourage customers to act 
now to save money or receive a premium service.

 
Announce an employee sales contest.
Gather everyone in the break room and provide refreshments. 

Challenge everyone from the office manager to your newest driver to find a 
new customer. Anyone who brings in a new account a week from today gets 
a gift certificate for dinner for two at a nice restaurant in your town. The crew 
will ask how they are supposed to accomplish the goal. Give the office staff 
time to cold call local business owners, chamber of commerce members, 
event planners and municipalities and offer your services. Tell the drivers 
to stop at active construction sites and ask the foreman if he’s happy with 
the restroom service he receives. When they make rounds, have them ask 
existing restroom customers if they want to add a sink or sanitizer station to 
their current order. Approach the contest with some urgency and encourage 
workers with positive reinforcement each day. Hold up each success story as 
an example of how to make the business grow.

 

Raise your rates.
You’ve gotten busier as the economy charges forward. But maybe your 

rental rates have not grown along with your restroom inventory and service 
routes. Maybe you’re afraid the competition is undercutting your pricing. 
Perhaps you’re thinking you need to wait another year before having the 
difficult discussion with customers about price increases. Why rock the boat 
when you’re still making a profit?

If that’s your thought process, you’re looking at the whole pricing issue 
the wrong way. Rather than worry so much about what the market will bear, 
plan for pricing based on what you believe is a reasonable profit for providing 
a service. PROs who tread water during good economic times may be focused 
more on outside pressures from competitors and a handful of price-sensitive 
customers than on making a solid, business-sustaining profit.

Put a pencil to paper and figure out how much it costs to place, service, 
repair, pick up and eventually replace that portable restroom. The Portable 
Sanitation Association International can help you figure out your cost 
per service. The PSAI has given presentations on that topic at the Water & 
Wastewater Equipment, Treatment & Transport Show, and no doubt they 
can explain the process if you’re an association member.

You can raise your rates today, if even by only a few dollars, and then make 
plans to review your rate structure every year to keep pace with your costs.

 
Shorten your billing cycle.
You should always feel a sense of urgency to get paid for your work. By 

the time the customer receives your bill, you’ve already laid out money for 
the trucks and equipment, wages for your workers and many other expenses 
associated with the job. Shortening your billing cycle for faster collections 
is a decision you can make today, and you’ll quickly start seeing a payback.

Advancing your billing program by only a few days over the course of 
the year will help you get paid faster. If you bill monthly, consider switching 
to billing every 30 days. If you bill every 30 days, think about billing every 
four weeks, or on a 28-day cycle. And don’t delay when it’s time to send out 
late-payment reminders. Bill quickly and stay on task until the checks roll in.

 

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  

promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 
email PRO editor Jim Kneiszel at editor@promonthly.com.

FROM the EDITOR   
June 2016

5 Things You Can Do Today to Make More Money!
TRY THESE NO- OR LOW-COST IDEAS TO START GENERATING MORE REVENUE 
RIGHT NOW FOR YOUR PORTABLE SANITATION BUSINESS

By Jim Kneiszel

PROs who tread water during good economic times may be 
focused more on outside pressures from competitors and a 
handful of price-sensitive customers than on making a solid, 
business-sustaining profit.

Take baby steps toward better fuel economy.
It’s easy to neglect the things you can do daily to save dimes and dollars 

for your business. But all those seemingly minor adjustments add up to 
thousands of dollars of lost income over the course of a year. Start in the 
garage, where simple fleet maintenance moves can save you mucho money 
at the fuel pump. Bumping fuel economy by even 1 mpg on a vacuum truck 
that racks up the miles can make a big difference.

Inflate the tires. Underinflated tires create rolling resistance, causing 
your trucks to work harder and burn more fuel. Beyond your daily visual 
inspection, check the inflation of each tire at least weekly to make sure they 
are within the manufacturer spec range. In addition to saving fuel, properly 
inflated tires will go more miles before needing replacement.

Check for codes. Get an engine code reader and plug it in every time 
you change oil or give a minor tune-up. The truck might seem to run fine, but 
the reader could throw a code for something like a failing oxygen sensor that 
could be robbing the rig of fuel or causing other problems.

Lighten the load. Inspect your trucks to make sure the drivers aren’t 
carrying anything beyond essential service tools. If a tool hasn’t been used in 
several months, it probably doesn’t need to take up space or add weight to the 
vehicle. Don’t let the cabs get filled with trash. Extra weight means burning 
more fuel, and a trashy cab sends the wrong signal to customers. ■
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plans to review your rate structure every year to keep pace with your costs.

 
Shorten your billing cycle.
You should always feel a sense of urgency to get paid for your work. By 

the time the customer receives your bill, you’ve already laid out money for 
the trucks and equipment, wages for your workers and many other expenses 
associated with the job. Shortening your billing cycle for faster collections 
is a decision you can make today, and you’ll quickly start seeing a payback.

Advancing your billing program by only a few days over the course of 
the year will help you get paid faster. If you bill monthly, consider switching 
to billing every 30 days. If you bill every 30 days, think about billing every 
four weeks, or on a 28-day cycle. And don’t delay when it’s time to send out 
late-payment reminders. Bill quickly and stay on task until the checks roll in.

 

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  

promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 
email PRO editor Jim Kneiszel at editor@promonthly.com.

FROM the EDITOR   
June 2016

5 Things You Can Do Today to Make More Money!
TRY THESE NO- OR LOW-COST IDEAS TO START GENERATING MORE REVENUE 
RIGHT NOW FOR YOUR PORTABLE SANITATION BUSINESS

By Jim Kneiszel

PROs who tread water during good economic times may be 
focused more on outside pressures from competitors and a 
handful of price-sensitive customers than on making a solid, 
business-sustaining profit.

Take baby steps toward better fuel economy.
It’s easy to neglect the things you can do daily to save dimes and dollars 

for your business. But all those seemingly minor adjustments add up to 
thousands of dollars of lost income over the course of a year. Start in the 
garage, where simple fleet maintenance moves can save you mucho money 
at the fuel pump. Bumping fuel economy by even 1 mpg on a vacuum truck 
that racks up the miles can make a big difference.

Inflate the tires. Underinflated tires create rolling resistance, causing 
your trucks to work harder and burn more fuel. Beyond your daily visual 
inspection, check the inflation of each tire at least weekly to make sure they 
are within the manufacturer spec range. In addition to saving fuel, properly 
inflated tires will go more miles before needing replacement.

Check for codes. Get an engine code reader and plug it in every time 
you change oil or give a minor tune-up. The truck might seem to run fine, but 
the reader could throw a code for something like a failing oxygen sensor that 
could be robbing the rig of fuel or causing other problems.

Lighten the load. Inspect your trucks to make sure the drivers aren’t 
carrying anything beyond essential service tools. If a tool hasn’t been used in 
several months, it probably doesn’t need to take up space or add weight to the 
vehicle. Don’t let the cabs get filled with trash. Extra weight means burning 
more fuel, and a trashy cab sends the wrong signal to customers. ■
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Writer Judy Kneiszel has operated her own small business for 20 years and is familiar  
with the many rewards and challenges of business ownership. Write to her with 

questions, comments or topic suggestions at thewordhouse@ameritech.net.

W hen you greet a child by asking what he or she did in school that 
day, often the response is, “nothing.” You know they must have 
done something, but haven’t you felt like that yourself at the end of 

a workday? You can be busy all day, but feel like you accomplished “noth-
ing.” Those nothing days add up and months pass.

Time is a work tool, just like a vacuum truck, personal computer or 
smartphone. Like those material items, time can be used wisely to help run 
a business profitably, or carelessly to the detriment of the business. I’m not 
suggesting that you are wasting entire workdays playing Candy Crush on 
your phone or driving to the beach. If you’re doing either of those things, the 
solution is self-evident. I’m talking about the hours you waste without even 
realizing it, and how to more effectively manage that time.

 
Beyond the list
Productive people are often list-makers. A sense of satisfaction comes 

from crossing things off a to-do list. But to accomplish more, don’t just make 
a list; prioritize tasks and schedule them. It’s tempting to do simple tasks first 
to get a lot of items crossed off the list quickly, but you’ll get more done in 
the long run by tackling the big jobs first. If payroll is your biggest headache, 
do it first thing in the morning. If you’re sleepy after lunch, maybe schedule 
tasks that take you away from your desk, like inspecting your restroom in-
ventory or calling on potential special events customers personally.

 
One thing at a time
Speaking of that big job — it will get done quicker and better if you not 

only schedule time for it, but also try to focus on it exclusively during the 
time allotted. While this isn’t always possible, it’s a worthwhile goal. Studies 
have shown most people actually waste time by multitasking, even though 
it’s self-aggrandizing to say you’re always doing six things at once. Maybe 
you’d be able to prepare a more accurate, thorough bid for the government 
contract you’re going after if you had uninterrupted time to work on putting 
it together. Or maybe a personnel issue with one of your drivers deserves 
your undivided attention.

 
Keeping track
If you honestly don’t know where your time goes, spend a couple of days 

diligently tracking what you do all day. Informally jot it down in a notebook 
or, if you think this is a permanent solution to your efficiency woes, there 
are many productivity apps and job-tracking software programs available 
for your PC or smartphone. It may amaze you how much time you spend 
returning emails, answering phone calls or simply chatting with employees. 
It may also surprise you to find out that you are consistently more produc-

tive at certain times of the day. Going forward, you can then try to schedule 
your most difficult tasks at those times. Also consider the schedules of those 
you do business with. The sales associates at your paper and chemical sup-
pliers might not be available before 8 a.m., but the owner of a construction 
company might have more time for you in the early morning.

 
Schedule communications time
Give yourself a set amount of time to answer emails or return calls 

every day. Don’t feel like you must answer the phone just because it rings 
or answer every email immediately. Also block off some time every day as 
designated “no communications” time. That means you don’t answer the 
phone, you don’t even have your email program open and no one is allowed 
to bother you in person except in a true emergency. You may be surprised  
by how much you can get done during this period.

 
Organize your space
If you honestly track your time for a few days, you’ll realize how much 

time you waste looking for things in your office. Clean up and organize, and 
then keep it that way to become more efficient.

 
Learn to delegate
Maybe you feel as though you get nothing done because you are trying 

to do it all. Don’t think of delegating as a failure on your part. Rather, think 
of it as a way to give an eager employee an opportunity to grow. Don’t fall in 
the trap of thinking it will take too much time to train someone to do a few of 
your tasks. It will be time well spent in the long run. It’s OK to admit that one 
of your young, tech-savvy employees could be a quick study with the routing 
software and actually do a better job than you do after a few short lessons.

 
Make meetings more productive
Meetings can be efficient ways to communicate, because you can say 

something once and everyone in attendance gets the message. But meet-
ings can also be giant time-suckers. If you are wasting a lot of time in meet-
ings, try creating and distributing an agenda in advance and sticking to it. 
This can help keep attendees from going off topic. Thoughtfully creating an 
agenda can actually help determine if issues could be settled more quickly 
without a meeting by simply phoning, emailing or having a quick chat with 
the involved party.

 
TAKE DRASTIC MEASURES

Here are a few simple but drastic measures you can take if you still find 
yourself wasting too much time during the workday:

IF YOU’RE SHOCKED THAT 2016 IS ALMOST HALF OVER, MAYBE IT’S TIME TO ASK 
WHERE THE TIME GOES AND BECOME A BETTER TIME MANAGER

By Judy Kneiszel

10 Tips to Stop Wasting Time at Work

BACK at the OFFICE   
June 2016

1. Remove the guest chair from your office or cubicle. Or stand up 
anytime anyone comes in to talk to you. Having guests sit encourages chat-
ting. If one or both people are standing, however, it’s actually kind of awkward 
and visitors will leave immediately upon having their questions answered.

2. Cut yourself off from social media. If you are constantly scrolling 
through Facebook and justify it because you have a business page and want 
to be able to respond immediately to comments or complaints, maybe you 
need to schedule time to do this once or twice a day rather than staying 
logged on and being tempted to watch cute puppy videos. Maybe someone 
else in the office can take over social media marketing while you wean your-
self off of the puppy videos.

3. Get some blinds. If you have an office with a glass door or windows 
that people walk past, you may not realize you are wasting significant time 
acknowledging people as they pass, whether it’s a nod, wave, verbal greeting 
or full-blown conversation. You don’t have to become a hermit, but by add-
ing blinds or curtains you can close them when you’re in intense get-things-
done mode. This can be helpful for you as well as employees who would be 
more efficient if they spent less time shooting the breeze with you.

 
SEEK A BALANCE

If you are frequently left asking yourself where the time went at the end 
of the day, it may be time to think about time. Using time efficiently doesn’t 
mean you have to be nose to the grindstone eight to 10 hours a day without a 
break. It means you use time wisely enough that you actually earn a refresh-
ing break occasionally, and still feel a sense of accomplishment at the end 
of the day. ■
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C urtis English has always possessed a 
strong entrepreneurial drive. Just four 
years after graduating high school, he’s 

the proud owner of Select Service Inc., a por-
table restroom business that’s tripled in size 
since he purchased it and is expanding into 
pumping service in a big way.

English lives in the small town of Ana-
mosa in eastern Iowa. He completed the busi-
ness administration management program at 
Kirkwood Community College in nearby Ce-
dar Rapids in 2013.

“My first job after graduating was work-
ing at a truck-building company that did cus-
tom fabricating and machining,” he says. “But 
I was always thinking about owning and oper-
ating my own business.”

 GETTING STARTED
Though he wasn’t thinking specifically 

about portable restrooms, English was pre-
sented with a business opportunity involving 
Select Service. The company had belonged 
to owner Mark Dlask, who had operated the 
company since 2001.

“Mark had sold the company and it was 
briefly operated by a new owner who wasn’t a 
good match for the business,” he says. “I saw 
an opportunity to buy the business and settle 
the remaining debt with Mark.”

At the time, the inventory included 130 
portable restrooms, most of them from Sat-
ellite Industries, with a few from Imperial 

COVER STORY
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(continued) THE 
YOUNG 

GUN

Curtis English is 
silhouetted by the sun 
as he makes the early 
morning service rounds. 
(Photos by Mark Hirsch)

At just 22, Iowa’s Curtis 
English owns a profitable 
portable sanitation company 
and sets his sights on more 
growth opportunities

BY PETER KENTER

Select Service, Inc.
Anamosa, Iowa

Owner: Curtis English

Founded: 2001

Employees: 1
Specialties: Portable sanitation, septic pumping

Service area: 50-mile radius around Anamosa
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Industries. Assets also included three pickup trucks carrying vacuum units 
and a series of contracts, about 75 to 80 percent for ongoing construction, 
with the remainder in events, municipal park placements and sports fields.

English worked with his father, Matt, to secure a bank loan to cover the 
purchase. He began operating the business in December 2013 from a rented 
warehouse.

“I had about three months of PR work to do, meeting and speaking with 
customers to explain that the company had a new owner and that things 
were going to change for the better. I pulled into one customer’s premises 
and he met me with a tire iron and demanded I remove every portable re-
stroom from his yard. After I explained I was the new owner and how I was 
going to take care of him, we haven’t had a problem since.”

Meeting personally with customers also helped English to provide 
more customized service. Some businesses, for example, preferred he pro-
vide service on specific days, although that might not have been stated in 
the contract.

 
LEARNING THE ROPES

Tracking down the portable restroom unit inventory was also problem-
atic. “After a thorough search I discovered that I was seven short,” he says. “I 
never found them.”

English confesses that he didn’t know everything he might have needed 
to know about portable restroom operations at the outset.

“I started in December and I didn’t know about using brine or methanol 
to stop the restroom units from freezing,” he says. “I was using windshield 
washer antifreeze, which was way too expensive. I kept switching out the 
units that froze and defrosted them back at the yard. I must have switched 
out 50 of them between December and March. I also didn’t know that I could 
use the water pressure systems on the trucks to spray down the restrooms — 
I was hand wiping them. I’m now using Hotsy pressurized sprays to clean 
units on site.”

Today, the company owns 188 portable restrooms. The Satellite stock 
includes 137 Taurus, 15 Maxim 3000 and nine ADA-compliant units. Select 
Service also offers 27 units from Imperial Industries.

English has retired the original service fleet and now operates five 
vacuum rigs, all with stainless steel 
tanks and Masport pumps. They are: 
a 1997 Ford F-350 with a 500-gallon 
waste/200-gallon freshwater tank; a 
2009 Ford F-450 with a 1,000-gallon 
waste/300-gallon freshwater tank; a 
2008 Dodge Ram 4500 with separate 
1,000-gallon waste and 300-gallon 
freshwater tanks; a 1996 Internation-
al 4700 with a 2,000-gallon tank; and 
a 2006 GMC 3500 with a 500-gallon 
waste/200-gallon freshwater tank.

All tanks were either repurposed 
from his older trucks or sourced sec-
ondhand. English built out the trucks 
himself with help from local shops. 
He’s also recently purchased and 
plans to restore a 1978 Ford F-350 
Camper Special for local parades.

Portable restrooms are hauled on any of four trailers. The largest is a 16-
unit hauler by J.J. Merrill Custom Fabrication LLC of Anamosa. Three other 
trailers — a 12-unit, a four-unit and a single-unit — were fabricated by previ-
ous owner Dlask.

(continued)

Left: Work in the yard calls, and 
English makes adjustments to 
his truck. Trucks carry Masport 
pumps and are built out at Select 
Services.

Below: English reviews billing and 
routes with his mother, Luida, who 
handles bookkeeping and billing 
for Select Service. 

“I’m a handy guy and 
I can do just about 
everything, from most 
mechanical work to 
changing tires, wheel 
bearings and U-joints. 
There are a lot of 
busted knuckles at 
2 in the morning, 
but it’s saved me a lot 
of money and I enjoy 
the work.”
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Select Service buys bathroom tissue at Sam’s Club and orders deodor-
izers from Walex Products.

 
HANDY WITH TOOLS

English now operates the business from his home. He has three build-
ings on site, including two unheated facilities: a 25- by 30-foot building and 
a 40- by 60-foot building. A heated 25- by 40-foot building houses his Ford 
F-450 and his garage tools, including an air compressor and torch welder. 
During the summer some of the trucks work hard, logging 600 miles in a 
week — 300 of them on gravel roads.

“I’m a handy guy and I can do just about everything, from most me-
chanical work to changing tires, wheel bearings and U-joints,” he says. 
“There are a lot of busted knuckles at 2 in the morning, but it’s saved me a lot 
of money and I enjoy the work.”

The service territory area covers a 50-mile radius that includes the larg-
er population centers of Dubuque (60,000), Iowa City (72,000) and Cedar 
Rapids (128,000). All waste is hauled to the Cedar Rapids municipal waste 
facility almost 40 miles from the Select Service yard.

Initially, English enlisted the 
assistance of his mother, Luida, to 
take incoming calls, but he found 
that answering the calls himself via 
cellphone proved more efficient.

“If I’m the driver and I’m 
dropping off the units, it’s easier 
for me to clarify the order with 
the customer, instead of trying to 
translate an order taken by some-
one else,” he says.

His mother still assists him 
with bookkeeping, using Quick-
Books by Intuit.

Left: English fills a cleaning 
bucket during a service stop at 
the local Anamosa High School.

He’s got social marketing skills
When it comes to business marketing, Curtis English, owner of Se-

lect Service Inc., of Anamosa, Iowa, prefers the personal touch.

“I send out a coupon with a flyer once a month,” he says. “With that 
coupon customers can get a one-month free portable restroom rental. I 
like this approach because it allows me to meet personally with anyone 
who accepts the offer. Once they experience my level of personal ser-
vice, I haven’t had a single customer who didn’t stick with me.”

English also scans the horizon for construction companies working 
in his service area.

“Marketing possibilities are always running through my head,” he 
says. “I write down the names of the companies and always call them 
later that night. I manage to convert a lot of these leads into contracts.”

Driving through small towns in his service area, English often stops 
at local restaurants or taverns simply to strike up a conversation with 
residents and business owners.

“I’m easy to talk to,” he says. “You’d be surprised how many busi-
ness owners you meet who operate construction companies or might 
need what my company is offering. If they need portable restroom rent-
als or service, they know from talking to me that I’m a straight shooter. 
It’s resulted in a lot of contracts for the business.”

Above: English services restrooms at a park 
near Anamosa, Iowa. He uses 14-inch stakes 

to secure restrooms against strong Iowa 
winds. Trucks carry Hotsy pressure washers.

Right: English loads Satellite Industries 
restrooms during a morning stop. His 

transport trailers were fabricated locally.

THE BUSY SEASON
English primarily operates the business 

alone, especially during winter when business 
slows down. He supplements winter work with 
snow removal services. During the summer, he 
works 70 to 80 hours per week. His largest event 
is the Jones County Fair in Monticello, Iowa, just 
northeast of Anamosa up U.S. Highway 151. The 
fair requires 200 restrooms.

“I use 100 of my own units and then make up 
the difference by renting some additional rest-
rooms,” says English. “But in terms of being busy, 
it’s hell week. I have my own routes to drive and 
I call on Mark Dlask to help me out with service.”

Other summer events include weddings, pig 
roasts, sporting events and graduations.

One of the biggest challenges in portable re-
stroom rentals is strong Iowa winds.

“If we get 40-mile-an-hour winds, they’ll 
blow over and make a mess and I’ve got to switch 
them out,” he says. “I use 14-inch stakes, which 
do a pretty good job of securing them to the 
ground.”

Other vacuum service is expanding, includ-
ing contracts for pumping farm liquids, grease 
traps, car wash pits and flooded basements. Eng-
lish finds, however, that tight competition means 
smaller profits on septic pumping jobs.

“I’m thinking of buying a truck with a waste 
tank of at least 4,000 gallons,” he says. “If I could 
line up all of the septic work together and make 
one trip to the municipal waste facility, it would 
really make those runs more profitable.”

 
WWETT SHOW NETWORKING

English attended this year’s Water & Waste-
water Equipment, Treatment & Transport 
(WWETT) Show with Dlask and is considering 
several purchases, including 50 more portable 
restrooms for the 2016 busy season.

“It was nice to meet the CEO of Walex, and 
my Satellite rep face to face,” he says. “Until then, 
I had never met many of my suppliers.”

Select Service is planning to hire its first em-
ployee later this year. “I don’t mind working alone, 
but you can’t do everything yourself,” he says.

Since English stabilized the business, rev-
enues are up 40 percent.

“I’m running the business conservatively,” 
he says. “I’m comfortable trading out a (used) 
truck every two to three years instead of going 
into debt to buy the latest and greatest. Accord-
ing to my business plan, I’ll be debt-free inside of 
five years. That’s a great place to be.”  ■

Hotsy Cleaning Systems
800/525-1976
www.hotsy.com

Imperial Industries, Inc.
800/558-2945
www.imperialind.com
(See ad page 43)

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 21)
 
Walex Products 
Company, Inc.
800/338-3155
www.walex.com
(See ad page 59)

MORE INFO

“If we get 40-mile-an-hour 
winds, they’ll blow over and 
make a mess and I’ve got to 
switch them out. I use 14-inch 
stakes, which do a pretty good 
job of securing them to the 
ground.”

CURTIS ENGLISH
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W e’ve heard a lot recently about bullying in the classroom, but what 
about bullying in the workplace? According to the Workplace 
Bullying Institute (WBI), 35 percent of U.S. workers report being 

bullied on the job. That’s an estimated 53.5 million people. An additional 15 
percent say they have witnessed workplace bullying.

At first glance, it’s easy to brush off workplace bullying as just the way 
business is done. After all, haven’t we all heard such phrases as “It’s a dog-
eat-dog world” and “Only the strong survive?” But being driven to succeed 
and being a bully are two completely different things.

Workplace bullying is often harmful to an organization because it im-
pedes growth and success. It also costs organizations dearly in lost produc-
tivity, increased use of sick days, and time for management’s intervention. 
For example, WBI estimates that between turnover and lost productivity 
alone, workplace bullying could cost a Fortune 500 company $24 million 
each year. Add another $1.4 million for litigation and settlement costs, and 
this is a problem no company — large or small — can afford to ignore.

Everyone has the right to work in a safe, healthy and bully-free environ-
ment, so what can employees and managers do to stop workplace bullying? 
The key is to follow the three R’s:

 
RECOGNIZE IT

Say the word “bully” and most people envision a playground thug 
threatening the weakest kid around. In the workplace, bullying often looks 
much different. While screaming, yelling and cursing at someone certainly 
constitutes bullying, other lesser-recognized forms of bullying include be-
littling employees, excluding people from meetings and other activities, 
denying employees the resources or assistance needed to get the job done, 
spreading nasty rumors about people, ignoring the employee, making dis-
missive remarks, and dishing out unwarranted blame or criticism.

Ultimately, anything that can be construed as an act of intimidation is 
a form a bullying. And when people feel intimidated, they can’t get their job 
done effectively. Interestingly, both men and women bully. But the major-
ity of bullying is same-gender harassment, which is a loophole often over-
looked in anti-discrimination laws and workplace policies.

 
REFUSE IT

Workers who feel bullied in any way should simply refuse the attack. 
In other words, don’t engage the person who is bullying. It’s best to walk 
away, ignore it, or don’t acknowledge the behavior. Yes, sometimes this is 
very difficult. But engaging with the person in the same manner he or she is 
displaying will only spiral the situation out of control. Usually, not engaging 
the bully and showing that his or her words or actions have no effect will 
make the person go away.

If the bullying action includes being ignored or ostracized, the worker 
needs to take the lead and initiate a conversation with the person. He or she 
should explain that they feel ignored and why this behavior is impeding get-
ting the job done. Focus on the behavior rather than the person specifically 
to reduce the chances of the person becoming defensive.

 
REPORT IT

If an employee can’t handle the bullying situation on their own, they 
need to talk to someone who can make a difference. Depending on the situ-
ation, this could mean talking with a supervisor or a manager. The victim 
should keep going up the chain of command until finding someone who can 
intervene. Fortunately, almost anything can be worked out if both parties 
are open to it. They need to find someone to act as a moderator if they can’t 
talk through the situation.

 
A BULLY-FREE FUTURE

With all this said, it should be noted that a leader who is tough or de-
manding is not necessarily a bully. All bosses have the right and obligation 
to set and uphold high standards of performance, as long as they exercise 
fairness, respect and objectivity in their dealings with subordinates and 
others. Bullying is often a personal attack; leading in a firm and focused 
way is not.

The only way to curb workplace bullying is to tackle the issue head-on. 
The more awareness people have of the topic, and the more prepared they 
are to deal with it, the more progress companies will make to end the prob-
lem once and for all. ■

 
Danita Johnson Hughes is a behavioral health care industry executive, 

speaker, author and entrepreneur. 
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Ultimately, anything that can be construed as an act of intimidation is 
a form a bullying. And when people feel intimidated, they can’t get their job 
done effectively. Interestingly, both men and women bully. But the major-
ity of bullying is same-gender harassment, which is a loophole often over-
looked in anti-discrimination laws and workplace policies.

 
REFUSE IT

Workers who feel bullied in any way should simply refuse the attack. 
In other words, don’t engage the person who is bullying. It’s best to walk 
away, ignore it, or don’t acknowledge the behavior. Yes, sometimes this is 
very difficult. But engaging with the person in the same manner he or she is 
displaying will only spiral the situation out of control. Usually, not engaging 
the bully and showing that his or her words or actions have no effect will 
make the person go away.

If the bullying action includes being ignored or ostracized, the worker 
needs to take the lead and initiate a conversation with the person. He or she 
should explain that they feel ignored and why this behavior is impeding get-
ting the job done. Focus on the behavior rather than the person specifically 
to reduce the chances of the person becoming defensive.

 
REPORT IT

If an employee can’t handle the bullying situation on their own, they 
need to talk to someone who can make a difference. Depending on the situ-
ation, this could mean talking with a supervisor or a manager. The victim 
should keep going up the chain of command until finding someone who can 
intervene. Fortunately, almost anything can be worked out if both parties 
are open to it. They need to find someone to act as a moderator if they can’t 
talk through the situation.

 
A BULLY-FREE FUTURE

With all this said, it should be noted that a leader who is tough or de-
manding is not necessarily a bully. All bosses have the right and obligation 
to set and uphold high standards of performance, as long as they exercise 
fairness, respect and objectivity in their dealings with subordinates and 
others. Bullying is often a personal attack; leading in a firm and focused 
way is not.

The only way to curb workplace bullying is to tackle the issue head-on. 
The more awareness people have of the topic, and the more prepared they 
are to deal with it, the more progress companies will make to end the prob-
lem once and for all. ■

 
Danita Johnson Hughes is a behavioral health care industry executive, 

speaker, author and entrepreneur. 
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W ith a wealth of aftermarket vehicle safety accessories available to 
portable restroom operators, deciding what to buy is a combina-
tion of knowing what you need and knowing what makes sense for 

any particular piece of equipment.
Meeting safety regulations for any vehicle begins with observing the 

regulations covering that equipment — federal, state and local. For example, 
Code of Federal Regulations, 49, 393.95, covering trucks and truck tractors, 
specifies requirements for carrying fire extinguishers, spare fuses and warn-
ing devices for stopped vehicles (including flares and reflective triangles).

However, equipment owners may choose to go beyond the required 
regulations, upgrade older equipment, replace damaged equipment, or look 
for novel safety solutions for specific applications.

E-commerce has made a wealth 
of aftermarket safety devices avail-
able to consumers. But choosing 
what to buy should be governed by 
some simple guidelines:

• If an item you’re replacing is 
covered by any regulation, ensure 
that the product you’re buying prom-
ises to meet that same regulation.

•  More is not always better. If 
you’re buying an item not covered by 
regulations, ensure that using that item 
does not interfere with another regula-
tion. Again, Code of Federal Regula-
tions, 49, 393.95, trucks can use other 
safety devices for a stopped vehicle in 
addition to approved reflectors and 
flares, “provided those warning devic-
es do not decrease the effectiveness of 
the required warning devices.”

• Ensure your vehicle has the 
real estate required to mount the new 
safety devices, on dashboards, hood, 
doors, side panels or trailers.

• If the device is electrically powered, ensure you have access to the ve-
hicle’s accessory power system — and that the vehicle can produce enough 
power to operate the device.

• Plan carefully to ensure that the item will actually improve safety and 
achieve the results you’re looking for in the intended vehicle.

Daniel Pfeffer is owner and president of Vehicle Safety Supply, an on-

line retailer based in Mamaroneck, New York, which offers thousands of 
aftermarket safety products ranging from safety apparel to lighting prod-
ucts, alarms, mirrors and backup monitors. The company’s clients include 
truck repair and maintenance facilities, fleet garages, small businesses and 
do-it-yourselfers.

“In most cases, the people ordering these items are service profession-
als, so they know what they want and how to install it,” says Pfeffer. “But in 
most cases, the items in our catalog could be installed by someone with a 
good set of tools and familiarity with their vehicle.” 

 
REAR OBSERVATION
CAMERA SYSTEMS

Backup and rearview cameras and 
their associated monitors represent a 
large sales category for the company.

“These are used both for back-
ing up and to provide wide-angled 
rearview visuals while driving for-
ward,” says Pfeffer. “These models 
come with fairly large dashboard 
monitors, larger than those you would 
find in passenger cars. The screens measure from 5 to 
7 inches diagonally and obviously need to be located 
in the cab, so you need to make sure you have room 
for them.”

Options on camera systems include water resis-
tance, automatic activation when backing up, infra-
red night vision, multi-camera monitors (capable of 
handling input from up to four cameras), automatic 

camera heating for cold temperatures, and digital vid-
eo recorders.

Buyers can order entire systems including cam-
era, cables and monitor, or order a la carte.

 
BACKUP ALARMS

While required on many vehicles by law, 
the familiar “beep, beep, beep” of backup 

alarms has reached a price point that makes them 
economically available to any equipment operator, 
both on- and off-road.

Pfeffer notes that backup alarms can be in-
stalled as stand-alone equipment, although they’re 

IN THE GARAGE
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“Many of the light 
products have 
shifted to LEDs, 
which are becoming 
brighter and 
brighter and use less 
power. Sometimes 
operators shift to 
new colors and 
patterns controlled by 
microprocessors just 
because they provide 
something different 
to notify traffic that 
they’re stopped on 
the road.”

Daniel Pfeffer

A WIDE RANGE OF AFTERMARKET LIGHTS, ALARMS AND CAMERAS ADDED TO YOUR TRUCKS AND 
EQUIPMENT CAN HELP ENSURE YOUR CREW COMES HOME SAFELY AT THE END OF THE WORKDAY

Be Safety Smart

By Peter Kenter

The Preco rear 
observation camera 
system features a 
7-inch LCD, high-
resolution color 
monitor and infrared 
color camera. 
(Photos courtesy 
of Vehicle Safety 
Supply)

The Smart Alarm  
from ECCO is a self-
adjusting backup alarm, 
designed to overcome 
ambient noise levels.

often used in tandem with rear observation camera systems.
“Depending on the model, you can select them for adjustable sensitiv-

ity, distance, single alarm tones, dual alarm tones and decibel levels of alarm 
tones,” he says. “They’re one of the least expensive and most easily installed 
safety devices.”

 
MIRRORS AND
ASSEMBLIES

Mirrors come in a range 
of configurations and designs, 
from model-specific mirrors 
made by original equipment 
manufacturers to aftermarket replacement 
mirror assemblies and add-ons for spe-
cific needs. Customers choose from mirror 
styles including West Coast heated mirrors that dis-
sipate fog, to spot and fisheye mirrors that offer the widest views at the ex-
pense of some distortion.

“If you’re thinking of ordering brackets designed to mount a mirror to 
the hood or buying an extended side bracket to keep an eye on loads that 
you’re towing, plan ahead to ensure that you’ll be getting the views you 
want,” Pfeffer says.

Installers should also make sure bracket assemblies won’t interfere 
with operation of onboard tools or hoses — or prevent them from getting 
through narrow lanes or garage doors.

 
EMERGENCY SAFETY KITS

Owners of most vehicles would be wise to stock them with a com-
prehensive roadside emergency safety kit that minimally includes flares 
or reflective triangles, fire extinguisher, first-aid kit, reflective vest, jumper 

cables, flashlight and batteries. Kits for vehicles in 
colder climates may include a blanket, 

candles, matches, energy bars, shovel, 
tire chains, traction mats, fuel-line 

deicer — and even a whistle to at-
tract attention if the vehicle is 

stranded off-road.
Many such kits are ad-

vertised as “DOT-compli-
ant” or “DOT-certified.” How-

ever, as safety organization Tire Safety 
Group points out: “It is important to note that just 
because a kit is DOT-certified, it does not mean that it 
is endorsed by the U.S. Department of Transportation. 
This government agency does not endorse any road-
side emergency kit on the market.” DOT certification 

is related only to one item in the kit, indicating that the reflective triangles 
contained inside meet the requirements of FMVSS 125, which applies only 
to large trucks and buses.

Reflective clothing included inside these kits should also meet ANSI 
standards.

Pfeffer offers the kits online but notes that it’s one item that operators 
might be better off picking up locally. “Most safety add-ons, including tri-
angle reflectors, are fairly light so they can be shipped inexpensively,” he 
says. “The total weight of the items makes shipping uneconomical when 
combined into a big kit.”

 

SAFETY LIGHTS
Traditional safety lights need to be replaced 

with lights of the same performance level. Howev-
er, many vehicle operators want the extra visibility 
offered by additional lighting products, includ-
ing LED light bars. Products range from typical 
truck applications to lighting products made 

specifically for excavators or forklifts.
“Many of the light products have 

shifted to LEDs, which are becoming 
brighter and brighter and use less power,” 

says Pfeffer. “Sometimes operators shift to new 
colors and patterns controlled by microprocessors 
just because they provide something different to no-
tify traffic that they’re stopped on the road.”

The newest emergency lighting products gaining 
popularity are LED work lights powered by lithium 
batteries.

“They’re much more powerful and energy efficient than they used 
to be,” says Pfeffer. “In an emergency situation, you’re not limited by the 
lengths of cables or tied to generators, and you can reserve vehicle power 
for onboard lights.” ■

A Grote stainless 
steel fender-mounted 
replacement mirror 
extends rear visibility.

The Maxxima 
portable LED work 
light can be powered 
by rechargeable 
lithium-ion batteries.

Reflective Peterson 
triangles are 
certified for their 
reflectivity by the 
U.S. Department of 
Transportation.
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W ith a wealth of aftermarket vehicle safety accessories available to 
portable restroom operators, deciding what to buy is a combina-
tion of knowing what you need and knowing what makes sense for 

any particular piece of equipment.
Meeting safety regulations for any vehicle begins with observing the 

regulations covering that equipment — federal, state and local. For example, 
Code of Federal Regulations, 49, 393.95, covering trucks and truck tractors, 
specifies requirements for carrying fire extinguishers, spare fuses and warn-
ing devices for stopped vehicles (including flares and reflective triangles).

However, equipment owners may choose to go beyond the required 
regulations, upgrade older equipment, replace damaged equipment, or look 
for novel safety solutions for specific applications.

E-commerce has made a wealth 
of aftermarket safety devices avail-
able to consumers. But choosing 
what to buy should be governed by 
some simple guidelines:

• If an item you’re replacing is 
covered by any regulation, ensure 
that the product you’re buying prom-
ises to meet that same regulation.

•  More is not always better. If 
you’re buying an item not covered by 
regulations, ensure that using that item 
does not interfere with another regula-
tion. Again, Code of Federal Regula-
tions, 49, 393.95, trucks can use other 
safety devices for a stopped vehicle in 
addition to approved reflectors and 
flares, “provided those warning devic-
es do not decrease the effectiveness of 
the required warning devices.”

• Ensure your vehicle has the 
real estate required to mount the new 
safety devices, on dashboards, hood, 
doors, side panels or trailers.

• If the device is electrically powered, ensure you have access to the ve-
hicle’s accessory power system — and that the vehicle can produce enough 
power to operate the device.

• Plan carefully to ensure that the item will actually improve safety and 
achieve the results you’re looking for in the intended vehicle.

Daniel Pfeffer is owner and president of Vehicle Safety Supply, an on-

line retailer based in Mamaroneck, New York, which offers thousands of 
aftermarket safety products ranging from safety apparel to lighting prod-
ucts, alarms, mirrors and backup monitors. The company’s clients include 
truck repair and maintenance facilities, fleet garages, small businesses and 
do-it-yourselfers.

“In most cases, the people ordering these items are service profession-
als, so they know what they want and how to install it,” says Pfeffer. “But in 
most cases, the items in our catalog could be installed by someone with a 
good set of tools and familiarity with their vehicle.” 

 
REAR OBSERVATION
CAMERA SYSTEMS

Backup and rearview cameras and 
their associated monitors represent a 
large sales category for the company.

“These are used both for back-
ing up and to provide wide-angled 
rearview visuals while driving for-
ward,” says Pfeffer. “These models 
come with fairly large dashboard 
monitors, larger than those you would 
find in passenger cars. The screens measure from 5 to 
7 inches diagonally and obviously need to be located 
in the cab, so you need to make sure you have room 
for them.”

Options on camera systems include water resis-
tance, automatic activation when backing up, infra-
red night vision, multi-camera monitors (capable of 
handling input from up to four cameras), automatic 

camera heating for cold temperatures, and digital vid-
eo recorders.

Buyers can order entire systems including cam-
era, cables and monitor, or order a la carte.

 
BACKUP ALARMS

While required on many vehicles by law, 
the familiar “beep, beep, beep” of backup 

alarms has reached a price point that makes them 
economically available to any equipment operator, 
both on- and off-road.

Pfeffer notes that backup alarms can be in-
stalled as stand-alone equipment, although they’re 
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“Many of the light 
products have 
shifted to LEDs, 
which are becoming 
brighter and 
brighter and use less 
power. Sometimes 
operators shift to 
new colors and 
patterns controlled by 
microprocessors just 
because they provide 
something different 
to notify traffic that 
they’re stopped on 
the road.”

Daniel Pfeffer

A WIDE RANGE OF AFTERMARKET LIGHTS, ALARMS AND CAMERAS ADDED TO YOUR TRUCKS AND 
EQUIPMENT CAN HELP ENSURE YOUR CREW COMES HOME SAFELY AT THE END OF THE WORKDAY

Be Safety Smart

By Peter Kenter

The Preco rear 
observation camera 
system features a 
7-inch LCD, high-
resolution color 
monitor and infrared 
color camera. 
(Photos courtesy 
of Vehicle Safety 
Supply)

The Smart Alarm  
from ECCO is a self-
adjusting backup alarm, 
designed to overcome 
ambient noise levels.

often used in tandem with rear observation camera systems.
“Depending on the model, you can select them for adjustable sensitiv-

ity, distance, single alarm tones, dual alarm tones and decibel levels of alarm 
tones,” he says. “They’re one of the least expensive and most easily installed 
safety devices.”

 
MIRRORS AND
ASSEMBLIES

Mirrors come in a range 
of configurations and designs, 
from model-specific mirrors 
made by original equipment 
manufacturers to aftermarket replacement 
mirror assemblies and add-ons for spe-
cific needs. Customers choose from mirror 
styles including West Coast heated mirrors that dis-
sipate fog, to spot and fisheye mirrors that offer the widest views at the ex-
pense of some distortion.

“If you’re thinking of ordering brackets designed to mount a mirror to 
the hood or buying an extended side bracket to keep an eye on loads that 
you’re towing, plan ahead to ensure that you’ll be getting the views you 
want,” Pfeffer says.

Installers should also make sure bracket assemblies won’t interfere 
with operation of onboard tools or hoses — or prevent them from getting 
through narrow lanes or garage doors.

 
EMERGENCY SAFETY KITS

Owners of most vehicles would be wise to stock them with a com-
prehensive roadside emergency safety kit that minimally includes flares 
or reflective triangles, fire extinguisher, first-aid kit, reflective vest, jumper 

cables, flashlight and batteries. Kits for vehicles in 
colder climates may include a blanket, 

candles, matches, energy bars, shovel, 
tire chains, traction mats, fuel-line 

deicer — and even a whistle to at-
tract attention if the vehicle is 

stranded off-road.
Many such kits are ad-

vertised as “DOT-compli-
ant” or “DOT-certified.” How-

ever, as safety organization Tire Safety 
Group points out: “It is important to note that just 
because a kit is DOT-certified, it does not mean that it 
is endorsed by the U.S. Department of Transportation. 
This government agency does not endorse any road-
side emergency kit on the market.” DOT certification 

is related only to one item in the kit, indicating that the reflective triangles 
contained inside meet the requirements of FMVSS 125, which applies only 
to large trucks and buses.

Reflective clothing included inside these kits should also meet ANSI 
standards.

Pfeffer offers the kits online but notes that it’s one item that operators 
might be better off picking up locally. “Most safety add-ons, including tri-
angle reflectors, are fairly light so they can be shipped inexpensively,” he 
says. “The total weight of the items makes shipping uneconomical when 
combined into a big kit.”

 

SAFETY LIGHTS
Traditional safety lights need to be replaced 

with lights of the same performance level. Howev-
er, many vehicle operators want the extra visibility 
offered by additional lighting products, includ-
ing LED light bars. Products range from typical 
truck applications to lighting products made 

specifically for excavators or forklifts.
“Many of the light products have 

shifted to LEDs, which are becoming 
brighter and brighter and use less power,” 

says Pfeffer. “Sometimes operators shift to new 
colors and patterns controlled by microprocessors 
just because they provide something different to no-
tify traffic that they’re stopped on the road.”

The newest emergency lighting products gaining 
popularity are LED work lights powered by lithium 
batteries.

“They’re much more powerful and energy efficient than they used 
to be,” says Pfeffer. “In an emergency situation, you’re not limited by the 
lengths of cables or tied to generators, and you can reserve vehicle power 
for onboard lights.” ■
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Building quality Stainless Steel Tanks since 1972

GAYLE HUMPHRIES
PRESIDENT & CEO

BEST ENTERPRISES, INC.

Did You Know?
To the best of our knowledge & research, all STAINLESS STEEL tanks, manufactured by  
BEST ENTERPRISES, since 1972 are still in operation. Therefore, Best Enterprises believes that 
vacuum tanks, built with our quality “STAINLESS STEEL” is a smart investment for your company.

Orders received by 2:00 Central Time will ship same day

CALL FOR UNIT PRICE,   
DETAILS & SPECIAL DESIGNS

GH400/200 GH300/150

Best provides a full line of vacuum pumps 
and replacement parts to serve you.

Mack 
GH2500/1500
Moro AC 5

Dodge 1500  
GH1100/400
Masport HXL-4 

Ford F550 
GH700/300
Masport HXL-4

Summer is upon us, the time of year where business will get back in gear. Best 
Enterprises Inc. can provide you with the services you need to get the job done.

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net   www.youtube.com/bestentinc
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Building quality Stainless Steel Tanks since 1972

GAYLE HUMPHRIES
PRESIDENT & CEO

BEST ENTERPRISES, INC.

Did You Know?
To the best of our knowledge & research, all STAINLESS STEEL tanks, manufactured by  
BEST ENTERPRISES, since 1972 are still in operation. Therefore, Best Enterprises believes that 
vacuum tanks, built with our quality “STAINLESS STEEL” is a smart investment for your company.

Orders received by 2:00 Central Time will ship same day

CALL FOR UNIT PRICE,   
DETAILS & SPECIAL DESIGNS

GH400/200 GH300/150

Best provides a full line of vacuum pumps 
and replacement parts to serve you.

Mack 
GH2500/1500
Moro AC 5

Dodge 1500  
GH1100/400
Masport HXL-4 

Ford F550 
GH700/300
Masport HXL-4

Summer is upon us, the time of year where business will get back in gear. Best 
Enterprises Inc. can provide you with the services you need to get the job done.

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net   www.youtube.com/bestentinc



Chris Martinez, of Shiny Boys 
Services, is shown with some of 
his equipment, a Ford truck with 

a steel tank and Conde pump 
from Westmoor Ltd., Satellite 

Industries restrooms and a 
trailer from Affordable Trailers. 
(Photos by Donovan Fulkerson)

Take 5 ... with Chris Martinez

New Mexico’s Shiny Boys Services basks 
in the glow of solar lighting that helped push 
the company into oilfield and special event 
markets  By Ken Wysocky

OFFERING 
SOMETHING
DIFFERENT

When Martinez bought the company, 
Candelaria suggested he needed a unique 
business angle to break into the highly com-
petitive oilfield restroom market. The answer came 
entirely by chance when a friend who worked in 
the oilfields mentioned to Martinez that workers often have to shine pickup truck 
headlights on restrooms so workers could see at night.

“Right away, a lightbulb went off in my head,” Martinez says. “I knew we 
needed to put lights inside our restrooms.” An internet research led Martinez to 
SolarGoose lights, made by Solar LED Innovations. The solar-powered lights easily 
mount in a restroom ceiling; they provide a more than adequate 60 lumens of light, 
he explains.

Martinez also chose red restrooms as a branding tool. “We have red trailers, 
too, so everyone knows who we are,” he notes. “The name of our company is on 
every restroom and on the trailers, too, so it’s kind of a rolling marketing campaign.”

S ometimes all a business needs to break into a 
market is to find a product that solves a problem 
for customers. A good example is Shiny Boys 

Services in Dexter, New Mexico, a portable sanitation 
company that, as its name implies, is eliminating a 
vexing issue for oilfield workers: going to the bathroom 
in the dark.

Owner Chris Martinez was running a trucking 
company when he decided to establish Shiny Boys in 
February 2015. “I was ready for a change,” says Mar-
tinez of the trucking business, which primarily hauls 
feed for dairy farmers. “I was feeling very stressed out. 
… We had lots of driver problems and there are a lot 
of moving parts when you’re running trucks. I looked 
for something I could do without a really huge invest-
ment, and that would allow me to still run some trucks 
when business was slow.”

After talking to his uncle, Rick Candelaria, who 
operates a local equipment rental business that mainly 
serves oilfield contractors, Martinez decided his best 
option was to provide portable restrooms to oilfield 
services contractors around Dexter, which is about 15 
miles south of Roswell in southeastern New Mexico. He 
subsequently bought a small existing restroom com-
pany that included 100 restrooms, most from Satellite 
Industries; about 20 hand-wash stations from Satellite 
and PolyJohn Enterprises; and a 1997 Ford truck out-
fitted with a 350-gallon waste/150-gallon freshwater 
steel tank and a Conde (Westmoor Ltd.) pump.

To be more competitive, Martinez also decided to 
offer a value-added service for customers: trash pick-
up. To provide this two-for-one service, the company 
bought five 16-foot trash trailers built by Affordable 
Trailers. They feature space in the front to hold two re-
strooms; the rest of the trailer is enclosed to hold trash. 
The restrooms remain on the trailer, Martinez says.

1

Seeing the Light

(continued)

EXPLORE FIVE ISSUES THAT AFFECT CHRIS 
MARTINEZ’S PORTABLE SANITATION BUSINESS:

26        June 2016        Portable Restroom Operator



Chris Martinez, of Shiny Boys 
Services, is shown with some of 
his equipment, a Ford truck with 

a steel tank and Conde pump 
from Westmoor Ltd., Satellite 

Industries restrooms and a 
trailer from Affordable Trailers. 
(Photos by Donovan Fulkerson)

Take 5 ... with Chris Martinez

New Mexico’s Shiny Boys Services basks 
in the glow of solar lighting that helped push 
the company into oilfield and special event 
markets  By Ken Wysocky

OFFERING 
SOMETHING
DIFFERENT

When Martinez bought the company, 
Candelaria suggested he needed a unique 
business angle to break into the highly com-
petitive oilfield restroom market. The answer came 
entirely by chance when a friend who worked in 
the oilfields mentioned to Martinez that workers often have to shine pickup truck 
headlights on restrooms so workers could see at night.

“Right away, a lightbulb went off in my head,” Martinez says. “I knew we 
needed to put lights inside our restrooms.” An internet research led Martinez to 
SolarGoose lights, made by Solar LED Innovations. The solar-powered lights easily 
mount in a restroom ceiling; they provide a more than adequate 60 lumens of light, 
he explains.

Martinez also chose red restrooms as a branding tool. “We have red trailers, 
too, so everyone knows who we are,” he notes. “The name of our company is on 
every restroom and on the trailers, too, so it’s kind of a rolling marketing campaign.”

S ometimes all a business needs to break into a 
market is to find a product that solves a problem 
for customers. A good example is Shiny Boys 

Services in Dexter, New Mexico, a portable sanitation 
company that, as its name implies, is eliminating a 
vexing issue for oilfield workers: going to the bathroom 
in the dark.

Owner Chris Martinez was running a trucking 
company when he decided to establish Shiny Boys in 
February 2015. “I was ready for a change,” says Mar-
tinez of the trucking business, which primarily hauls 
feed for dairy farmers. “I was feeling very stressed out. 
… We had lots of driver problems and there are a lot 
of moving parts when you’re running trucks. I looked 
for something I could do without a really huge invest-
ment, and that would allow me to still run some trucks 
when business was slow.”

After talking to his uncle, Rick Candelaria, who 
operates a local equipment rental business that mainly 
serves oilfield contractors, Martinez decided his best 
option was to provide portable restrooms to oilfield 
services contractors around Dexter, which is about 15 
miles south of Roswell in southeastern New Mexico. He 
subsequently bought a small existing restroom com-
pany that included 100 restrooms, most from Satellite 
Industries; about 20 hand-wash stations from Satellite 
and PolyJohn Enterprises; and a 1997 Ford truck out-
fitted with a 350-gallon waste/150-gallon freshwater 
steel tank and a Conde (Westmoor Ltd.) pump.

To be more competitive, Martinez also decided to 
offer a value-added service for customers: trash pick-
up. To provide this two-for-one service, the company 
bought five 16-foot trash trailers built by Affordable 
Trailers. They feature space in the front to hold two re-
strooms; the rest of the trailer is enclosed to hold trash. 
The restrooms remain on the trailer, Martinez says.
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Seeing the Light

(continued)

EXPLORE FIVE ISSUES THAT AFFECT CHRIS 
MARTINEZ’S PORTABLE SANITATION BUSINESS:
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(continued)

PROMOTING 
SPECIAL EVENT SERVICES

To avoid having all his business eggs in one basket, Martinez says he’s always on the 
lookout for new markets to serve. One area he’s trying to break into is special events. “We 
recently did a Clay Walker concert and after that, serviced another concert,” he says. “We’re 
doing more and more local special events.”

Martinez set aside 24 of his best restrooms with hand sanitizers to use for special events, 
and set them up as gender-specific — urinals only in the men’s units. “If it’s a big event with 
2,000 people, they’re touching everything and carrying germs,” he says. “People can use the 
sanitizers when they come in and when they leave the restroom — it offers us another sell-
ing point. People appreciate it because they realize we’re looking out for their best interests.”

There’s another benefit to putting out nice-looking, well-maintained rest-
rooms — and keeping them spotless: Martinez says people tend to treat the re-
strooms better. “When people see how nice things are, they’re more likely to take 
care of them,” he notes. “They’re not as likely to pull a hand sanitizer off the wall or 
steal a light.”

4

POUNCE ON
AN OPPORTUNITY

Martinez says it pays to always be prepared in case opportunity 
knocks. An example: After a train derailed about 5 miles from the Shiny 
Boys shop, Martinez bumped into a fireman in a local store. “I gave him 
some business cards, just in case they needed some restrooms,” he says. 
“We got a call a short time later, asking for two restroom/trash trailers, 
two regular restrooms (not mounted on a trailer) and a hand-wash sta-
tion. Later that night, we saw our restrooms on the TV news, with the 

lights on and our name 
on the doors. That was a 
big deal for us.

“After that, I’d be out-
side working and people 
would come up and ask 
me for business cards,” he 
adds. “They’d say, ‘You’re 
the guys with lights in 
your restrooms.’ That (ex-
posure) helped us get 
our first job in the oilfields 
and the lights caught on 
there, too. Little by little, 
customers came to know 
us as the guys with the 

lights in our restrooms — the Shiny Boys.”
To further spread the word, Martinez 

held lunch meetings with prospective cus-
tomers, always with a trash/restroom trailer 

in tow. The restrooms market themselves, too, because a sensor auto-
matically turns on the light when it gets dark enough. “When we pull 
them home at night, and we stop for gas or grab something to eat, 
the lights go on automatically and people see them,” he says. “People 
always come up to us and ask questions and want to see inside the 
restrooms.”

MAKING CLEAN
A PRIORITY

To build a good reputation, as well as gain repeat business and 
word-of-mouth referrals, Martinez emphasizes super-clean restrooms. 
“Every toilet we service is sanitized from top to bottom,” he explains. “We 
use a hand sanitizer made by Satellite and mix it with an odor control 
formula made by Rochester Midland Corporation. Sometimes we add 
in a little bleach.

“We mix it in a spray bottle, add some water and then we wipe 
everything down from top to bottom,” he continues. “And we use mi-
crofiber towels so we don’t scratch the walls and seats. We believe in 
cleaning restrooms the way we’d clean a toilet in our own houses.”

2

3Martinez cleans a unit. His 
restrooms became popular 
for oilfield placement 
because he installs 
SolarGoose lights, made by 
Solar LED Innovations, for 
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from Satellite with an 
odor control formula 
from Rochester Midland 
Corporation.



(continued)

PROMOTING 
SPECIAL EVENT SERVICES

To avoid having all his business eggs in one basket, Martinez says he’s always on the 
lookout for new markets to serve. One area he’s trying to break into is special events. “We 
recently did a Clay Walker concert and after that, serviced another concert,” he says. “We’re 
doing more and more local special events.”

Martinez set aside 24 of his best restrooms with hand sanitizers to use for special events, 
and set them up as gender-specific — urinals only in the men’s units. “If it’s a big event with 
2,000 people, they’re touching everything and carrying germs,” he says. “People can use the 
sanitizers when they come in and when they leave the restroom — it offers us another sell-
ing point. People appreciate it because they realize we’re looking out for their best interests.”

There’s another benefit to putting out nice-looking, well-maintained rest-
rooms — and keeping them spotless: Martinez says people tend to treat the re-
strooms better. “When people see how nice things are, they’re more likely to take 
care of them,” he notes. “They’re not as likely to pull a hand sanitizer off the wall or 
steal a light.”

4

POUNCE ON
AN OPPORTUNITY
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restrooms.”

MAKING CLEAN
A PRIORITY

To build a good reputation, as well as gain repeat business and 
word-of-mouth referrals, Martinez emphasizes super-clean restrooms. 
“Every toilet we service is sanitized from top to bottom,” he explains. “We 
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“We mix it in a spray bottle, add some water and then we wipe 
everything down from top to bottom,” he continues. “And we use mi-
crofiber towels so we don’t scratch the walls and seats. We believe in 
cleaning restrooms the way we’d clean a toilet in our own houses.”
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PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 63)

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 21)
 
Solar LED Innovations
484/639-4833
www.solargoose.com
(See ad page 54)

Westmoor Ltd.
800/367-0972
www.westmoorltd.com

MORE INFO

FIGHTING 
THE PRICE WARS

Lowballing on restroom rental rates is a continual challenge for Shiny 
Boys, especially from larger competitors that can afford to charge lower rates 
to gain market share. Martinez says he usually declines when a customer asks 
him to match or beat a lower rate 
and instead emphasizes that cus-
tomers will get what they pay for 
with Shiny Boys: a high level of 
service. “In fact, I’m no longer try-
ing to get as many units out there 
as possible,” he notes. “I want to 
work more with customers who 
are interested in receiving a high 
level of service.”

To be sure he covers expens-
es such as fuel, water, chemicals 
and toilet paper, Martinez says he applies a weekly service charge on top of the 
rental fee. “My selling point is that I will provide great service. … I’ll come out 
every day if I have to to keep customers happy,” he says. “We just hope and pray 
that people notice that extra effort.”  ■

5

“Take 5” is a feature in which one 
PRO or industry leader shares unique 
business challenges with the entire 
portable sanitation community. It’s 
a chance for service providers to meet 
over the back fence – and across the 
country – to learn more about each 
other and promote industry excellence. 
If you know a PRO who would be an 
interesting subject for “Take 5,” send 
their contact information to editor@
promonthly.com.
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more with customers who 
are interested in receiving a 
high level of service.”

CHRIS MARTINEZ

In the dry climate of New 
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tank can last for a generation 
without rusting.
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Explorer Trailers - McKee Technologies
20 Martins Ln.
Elmira, ON  N3B 2A1
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

F

F.M. Manufacturing, Inc.
300 E Mechanic St.
Archbold, OH  43502
877-889-2246 • 419-445-0700 • Fax: 419-446-1000
ron@fmmfg.com
www.fmmfg.com
Ad on page 38 

 
Five Peaks
1790 Sun Dolphin Dr.
Muskegon, MI  49444
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 17 

FlowMark Vacuum Trucks
610 S Adams St.
Kansas City, KS  66105
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
sales@flowmark.com
www.flowmark.com
Ad on page 39 

FMI Truck Sales & Service
8305 NE MLK Jr. Blvd.
Portland, OR  97211
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 30 

Fruitland Manufacturing
324 Leaside Ave.
Stoney Creek, ON  L8E 2N7
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 15 

G

Generator-Parts.com
PO Box 816
Three Lakes, WI  54562
715-546-2244
sales@generator-parts.com
www.generator-parts.com
Ad on page 60 

Green Way Products by PolyPortables, Inc.
163 BreakStone Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
office@polyportables.com
www.polyportables.com

H

Heffernan Insurance Brokers
5100 SW MacAdam Ave., Ste. 440
Portland, OR  97239
800-208-6912 • 503-226-1320 • Fax: 800-215-0147
markh@heffins.com
www.heffins.com
Ad on page 31 

I
Imperial Industries, Inc.
PO Box 1685
Wausau, WI  54402
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Isuzu Commercial Truck of America, Inc.
1400 S Douglass Rd., Ste. 100
Anaheim, CA  92806
866-441-9638
www.isuzucv.com
Ad on page 5 

ITI Trailers & Truck Bodies, Inc.
8535 Mason Dixon Hwy.
Meyersdale, PA 15552
888-634-0080 • 814-634-0080 • Fax: 814-634-5846
llottig@itimfg.com
www.itimfg.com 
Ad on page 51

J

 
J & J Chemical Co.
PO Box 614
Crawford, GA  30630
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

J.C. Gury Co., Inc.
530 E Jamie Ave.
La Habra, CA  90631
800-903-3385 • 714-738-6650 • Fax: 714-738-6998
sales@jcgury.com
www.jcgury.com
Ad on page 54 

 
JAG Mobile Solutions
PO Box 100
Howe, IN  46746
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Johnny Mover Trailer Sales
2513 Cty. Hwy. OO
Chippewa Falls, WI  54729
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61 

K

KeeVac Industries, Inc.
7717 W 6th Ave., Unit E
Lakewood, CO  80214
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

Kentucky Tank, Inc.
PO Box 1098
Shepherdsville, KY  40165
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 55

Kros International USA, LLC
69 Clifton Pl.
Jersey City, NJ  07304
855-576-7872 • 917-442-3996
info@krosinternationalusa.com
www.krosinternationalusa.com
Ad on page 53 

Kuriyama of America, Inc.
360 E State Pkwy.
Schaumburg, IL  60173
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

L

L. T. & E., Inc.
PO Box 106
Arcola, IL  61910
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Lely Tank & Waste Solutions, LLC
PO Box 1026
Temple, TX  76503
800-367-5359 • 254-938-2564 • Fax: 254-938-7204
bjones@lelytank.com
www.lelytank.com 
Ad on page 19  

Liberty Financial Group, Inc.
7 Church Rd.
Hatfield, PA  19440
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 49 

Liquid Waste Industries, Inc.
2962 MT Tabor Church Rd.
Dallas, GA  30157
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

800-257-7222   |   www.promonthly.com
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Lock America, Inc.
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 30 

LunarGlo
22385 Via Pompeii
Elkhart, IN  46516
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 13 

M

Masport, Inc.
6801 Cornhusker Hwy.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3 

Mid-State Tank/Arthur Custom Tank
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 55 

MONSAM Enterprises Inc.
2685 Pittsburg/Antioch Hwy.
Antioch, CA  94509
800-513-8562 • 925-757-3924 • Fax: 925-757-3681
sales@portablesink.com
www.portablesink.com
Ad on page 45 

N

National Vacuum Equipment, Inc.
2707 Aero Park Dr.
Traverse City, MI  49686
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 29 

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47 

P
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

Point of Rental Software
1901 N State Hwy. 360, Ste. 340
Grand Prairie, TX  75050
800-944-7368 • 972-602-9819 • Fax: 972-602-3178
sales@point-of-rental.com
www.point-of-rental.com

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

PolyPortables, LLC
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 64 

PortaLogix
6089 Loomis Rd.
Farmington, NY  14425
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 13 

R
R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

Rich Specialty Trailers
423 S Main St.
Topeka, IN  46571
260-593-2279
info@richrestrooms.com
www.RichRestrooms.com
Ad on page 31 

Robinson Vacuum Tanks
306 Runville Rd.
Bellefonte, PA  16823
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Roeda Signs & ScreenTech Imaging
16931 S State St.
South Holland, IL  60473
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
roeda@roeda-signs.com
www.screentech.com
Ad on page 9 

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 56 

Room to Go
PO Box 76
Millgrove, ON  L0R 1V0
Canada
905-689-6389 • Fax: 905-689-0475
keri@roomtogo.ca
www.roomtogo.ca
Ad on page 49 

RouteOptix Inc.
668 Trillium Dr., Ste. 3
Kitchener, ON  N2R 1J3
Canada
866-926-7849 • 519-896-9433 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 24 

S

Safe-T-Fresh
2530 Xenium Ln. N
Plymouth, MN  55441
877-764-7297
info@satelliteco.com
www.safetfresh.com
Ad on page 11 

Sansom Industries LLC
101 Ladue
St. Louis, MO  63141
844-972-6766
cmannie13@sbcglobal.net
www.sansomindustries.com
Ads on pages 32, 33, 34, 35 

Satellite Industries 
2530 Xenium Ln. N
Plymouth, MN  55441
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

ScreenCo Systems LLC
13235 Spur Rd.
Genesee, ID  83832
208-790-8770
sales@screencosystems.com
www.screencosystems.com
Ad on page 53 

Slide-In Warehouse
7717 W 6th Ave., Unit E
Lakewood, CO  80465
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 61 

Solar LED Innovations, LLC
2272 Airport Rd. S, Ste. 202
Naples, FL  34112
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54 

Surco® Portable Sanitation Products
292 Alpha Dr.
Pittsburgh, PA  15238
800-556-0111 • 412-789-8683 • Fax: 412-252-1010
tonyar@surco.com
www.surco.com
Ad on page 61 

T

T.S.F. Company, Inc.
2930 St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Tank World Corp
12001 W Peoria Ave.
El Mirage, AZ  85335
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TankTec
10100 Quinn St. NW
Minneapolis, MN  55433
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Thieman Tailgates, Inc.
600 E Wayne St.
Celina, OH  45822
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 24 

TSI Tank Services, Inc.
PO Box 8136
Cranston, RI  02920
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

W

Walex Products Company
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Water Cannon, Inc. - MWBE
4300 West Lake Mary Blvd., Units 1010-424
Lake Mary, FL  32746
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

800-257-7222   |   www.promonthly.com

Chemicals - Portable 
Restrooms

Armal, Inc.
Griffi n, GA  
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Bionetix International
Ste-Anne-de-Bellevue, QC
Canada
514-457-2915 • Fax: 514-457-3589
ddmarco@bionetix.ca
www.bionetix-international.com
Ad on page 55 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208 
Fax: 817-478-3221
llb@cpacex.com
www.cpacex.com
Ad on page 45 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

Green Way Products by PolyPortables, Inc.
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 64 

Safe-T-Fresh
Plymouth, MN
877-764-7297
info@satelliteco.com
www.safetfresh.com
Ad on page 11 

Surco® Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683 • Fax: 412-252-1010
tonyar@surco.com
www.surco.com
Ad on page 61 

LISTINGS BY CATEGORY
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FROM $1,100/MONTHFROM $999/MONTH FROM $1,700/MONTH

RESTROOM AND SEPTIC SERVICE

2,000 GALLON ALUMINUM (1,600/400)

NVE304, DC10, HANNAY

TOILET INLET AND SEPTIC INLET

2 UNIT, FOLD UP TOILET HAULER

2 0 1 6  I S U Z U N P R 2 0 1 6  F R E I G H T L I N E R  M 2

PORTABLE RESTROOM SERVICE

RAM 4500, HEMI
1,000 GALLON STAINLESS (700/300)
NVE304, FLOJET

2 UNIT, FOLD UP TOILET HAULER

2 0 1 6  R A M  4 5 0 0

PORTABLE RESTROOM SERVICE

6.0L GAS, AUTOMATIC

999 GALLON (749/250)
HONDA/CONDE SDS6, FLOJET

2 UNIT, FOLD UP TOILET HAULER

$69,000 $105,100$64,900

sales@flowmark.comflowmark.com(855) 653-8100

2016 Annual Buyer’s Guide
Lock America, Inc.
9168 Stellar Ct.
Corona, CA  92883
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 30 

LunarGlo
22385 Via Pompeii
Elkhart, IN  46516
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 13 

M

Masport, Inc.
6801 Cornhusker Hwy.
Lincoln, NE  68507
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3 

Mid-State Tank/Arthur Custom Tank
PO Box 317
Sullivan, IL  61951
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 55 

MONSAM Enterprises Inc.
2685 Pittsburg/Antioch Hwy.
Antioch, CA  94509
800-513-8562 • 925-757-3924 • Fax: 925-757-3681
sales@portablesink.com
www.portablesink.com
Ad on page 45 

N

National Vacuum Equipment, Inc.
2707 Aero Park Dr.
Traverse City, MI  49686
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 29 

NuConcepts
1737 S Vineyard Ave.
Ontario, CA  91761
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47 

P
Pik Rite, Inc.
60 Pik Rite Ln.
Lewisburg, PA  17837
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

Point of Rental Software
1901 N State Hwy. 360, Ste. 340
Grand Prairie, TX  75050
800-944-7368 • 972-602-9819 • Fax: 972-602-3178
sales@point-of-rental.com
www.point-of-rental.com

PolyJohn Enterprises
2500 Gaspar Ave.
Whiting, IN  46394
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

PolyPortables, LLC
99 Crafton Dr.
Dahlonega, GA  30533
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 64 

PortaLogix
6089 Loomis Rd.
Farmington, NY  14425
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 13 

R
R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

Rich Specialty Trailers
423 S Main St.
Topeka, IN  46571
260-593-2279
info@richrestrooms.com
www.RichRestrooms.com
Ad on page 31 

Robinson Vacuum Tanks
306 Runville Rd.
Bellefonte, PA  16823
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Roeda Signs & ScreenTech Imaging
16931 S State St.
South Holland, IL  60473
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
roeda@roeda-signs.com
www.screentech.com
Ad on page 9 

Ronco Plastics
15022 Parkway Loop
Tustin, CA  92780
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 56 

Room to Go
PO Box 76
Millgrove, ON  L0R 1V0
Canada
905-689-6389 • Fax: 905-689-0475
keri@roomtogo.ca
www.roomtogo.ca
Ad on page 49 

RouteOptix Inc.
668 Trillium Dr., Ste. 3
Kitchener, ON  N2R 1J3
Canada
866-926-7849 • 519-896-9433 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 24 

S

Safe-T-Fresh
2530 Xenium Ln. N
Plymouth, MN  55441
877-764-7297
info@satelliteco.com
www.safetfresh.com
Ad on page 11 

Sansom Industries LLC
101 Ladue
St. Louis, MO  63141
844-972-6766
cmannie13@sbcglobal.net
www.sansomindustries.com
Ads on pages 32, 33, 34, 35 

Satellite Industries 
2530 Xenium Ln. N
Plymouth, MN  55441
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

ScreenCo Systems LLC
13235 Spur Rd.
Genesee, ID  83832
208-790-8770
sales@screencosystems.com
www.screencosystems.com
Ad on page 53 

Slide-In Warehouse
7717 W 6th Ave., Unit E
Lakewood, CO  80465
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 61 

Solar LED Innovations, LLC
2272 Airport Rd. S, Ste. 202
Naples, FL  34112
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54 

Surco® Portable Sanitation Products
292 Alpha Dr.
Pittsburgh, PA  15238
800-556-0111 • 412-789-8683 • Fax: 412-252-1010
tonyar@surco.com
www.surco.com
Ad on page 61 

T

T.S.F. Company, Inc.
2930 St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Tank World Corp
12001 W Peoria Ave.
El Mirage, AZ  85335
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TankTec
10100 Quinn St. NW
Minneapolis, MN  55433
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Thieman Tailgates, Inc.
600 E Wayne St.
Celina, OH  45822
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 24 

TSI Tank Services, Inc.
PO Box 8136
Cranston, RI  02920
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

W

Walex Products Company
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Water Cannon, Inc. - MWBE
4300 West Lake Mary Blvd., Units 1010-424
Lake Mary, FL  32746
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

800-257-7222   |   www.promonthly.com

Chemicals - Portable 
Restrooms

Armal, Inc.
Griffi n, GA  
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Bionetix International
Ste-Anne-de-Bellevue, QC
Canada
514-457-2915 • Fax: 514-457-3589
ddmarco@bionetix.ca
www.bionetix-international.com
Ad on page 55 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208 
Fax: 817-478-3221
llb@cpacex.com
www.cpacex.com
Ad on page 45 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

Green Way Products by PolyPortables, Inc.
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 64 

Safe-T-Fresh
Plymouth, MN
877-764-7297
info@satelliteco.com
www.safetfresh.com
Ad on page 11 

Surco® Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683 • Fax: 412-252-1010
tonyar@surco.com
www.surco.com
Ad on page 61 

LISTINGS BY CATEGORY
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Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Decals/Magnets/
Signage/Labels/Tags

Allied Graphics, Inc.
St Michael, MN
800-490-9931 • 763-428-8365 • Fax: 763-428-8366
sales@allied-graphics.com
www.allied-graphics.com
Ad on page 51 

Dynamic Decals & Graphics, Inc.
Chattanooga, TN
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicdecals.com
www.dynamicdecals.com
Ad on page 24 

J.C. Gury Co., Inc.
La Habra, CA
800-903-3385 • 714-738-6650 • Fax: 714-738-6998
sales@jcgury.com
www.jcgury.com
Ad on page 54 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Roeda Signs & ScreenTech Imaging
South Holland, IL
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
roeda@roeda-signs.com
www.screentech.com
Ad on page 9 

Fittings - Vacuum

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Kuriyama of America, Inc.
Schaumburg, IL  
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Fleet Management
Isuzu Commercial Truck of America, Inc.
Anaheim, CA
866-441-9638
www.isuzucv.com
Ad on page 5 

Point of Rental Software
Grand Prairie, TX
800-944-7368 • 972-602-9819 • Fax: 972-602-3178
sales@point-of-rental.com
www.point-of-rental.com

RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • 519-896-9433 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 24 

Generators/Air 
Compressors
Generator-Parts.com
Three Lakes, WI
715-546-2244
sales@generator-parts.com
www.generator-parts.com
Ad on page 60 

Hand Sanitizers
CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208 
Fax: 817-478-3221
llb@cpacex.com
www.cpacex.com
Ad on page 45 

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Hose - Vacuum

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Kuriyama of America, Inc.
Schaumburg, IL  
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Hose Reels

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 
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> Restroom Trailers  > Shower Trailers

> Transport Trailers

Custom  Manufacturers  of 

F.M. Manufacturing, Inc. specializes in In-
novative Portable Restroom Solutions™ like 
trailers, carts and hitch haulers that are de-
signed to help your business be more efficient 
and more profitable.

Innovative Portable Restroom Solutions™

F.M. Manufacturing, Inc.    p 877.889.2246    www.fmmfg.com

NEW TRAILER STYLE
• 30 ft deck
• Tie downs on both sides
• Side roller for easier loading
• VERY solid front header
• Low profile tires

• 3 - 3700# torsion bar axles
• Electric brakes on all axles
• LED light
•  Made to the spec of  

our customers
• Trailer will be at show

Go to  promonthly.com/alerts and get started today!

GET  
EMAIL NEWS 

ALERTS 

FOR

2016 Annual Buyer’s Guide

Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Decals/Magnets/
Signage/Labels/Tags

Allied Graphics, Inc.
St Michael, MN
800-490-9931 • 763-428-8365 • Fax: 763-428-8366
sales@allied-graphics.com
www.allied-graphics.com
Ad on page 51 

Dynamic Decals & Graphics, Inc.
Chattanooga, TN
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicdecals.com
www.dynamicdecals.com
Ad on page 24 

J.C. Gury Co., Inc.
La Habra, CA
800-903-3385 • 714-738-6650 • Fax: 714-738-6998
sales@jcgury.com
www.jcgury.com
Ad on page 54 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Roeda Signs & ScreenTech Imaging
South Holland, IL
800-829-3021 • 708-333-3021 • Fax: 708-333-0209
roeda@roeda-signs.com
www.screentech.com
Ad on page 9 

Fittings - Vacuum

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Kuriyama of America, Inc.
Schaumburg, IL  
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Fleet Management
Isuzu Commercial Truck of America, Inc.
Anaheim, CA
866-441-9638
www.isuzucv.com
Ad on page 5 

Point of Rental Software
Grand Prairie, TX
800-944-7368 • 972-602-9819 • Fax: 972-602-3178
sales@point-of-rental.com
www.point-of-rental.com

RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • 519-896-9433 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 24 

Generators/Air 
Compressors
Generator-Parts.com
Three Lakes, WI
715-546-2244
sales@generator-parts.com
www.generator-parts.com
Ad on page 60 

Hand Sanitizers
CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208 
Fax: 817-478-3221
llb@cpacex.com
www.cpacex.com
Ad on page 45 

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Hose - Vacuum

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Kuriyama of America, Inc.
Schaumburg, IL  
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Hose Reels

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 
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Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Insurance
Heffernan Insurance Brokers
Portland, OR
800-208-6912 • 503-226-1320 • Fax: 800-215-0147
markh@heffi ns.com
www.heffi ns.com
Ad on page 31 

Leasing/Financing Services
Liberty Financial Group, Inc.
Hatfi eld, PA
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 49 

Liftgates

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 24 

Lighting
LunarGlo
Elkhart, IN
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 13 

Solar LED Innovations, LLC
Naples, FL
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54 

Odor Control Products/
Equipment

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Bionetix International
Ste-Anne-de-Bellevue, QC
Canada
514-457-2915 • Fax: 514-457-3589
ddmarco@bionetix.ca
www.bionetix-international.com
Ad on page 55 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208 
Fax: 817-478-3221
llb@cpacex.com
www.cpacex.com
Ad on page 45 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3 

Safe-T-Fresh
Plymouth, MN
877-764-7297
info@satelliteco.com
www.safetfresh.com
Ad on page 11 

Surco® Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683 • Fax: 412-252-1010
tonyar@surco.com
www.surco.com
Ad on page 61 

Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Padlocks
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Lock America, Inc.
Corona, CA
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 30 

Paper Products

Century Paper Products
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
cheyanne@centurypaper.com
www.centurypaper.com
Ad on page 31 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Portable Barricades/
Fencing
PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Portable Restroom 
Accessories/Supplies
Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper Products
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
cheyanne@centurypaper.com
www.centurypaper.com
Ad on page 31 

Deal Assoc.
Roxboro, NC
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 30 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

800-257-7222   |   www.promonthly.com

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

LunarGlo
Elkhart, IN
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 13 

 
PolyJohn Enterprises
Whiting, IN  
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

 
Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Solar LED Innovations, LLC
Naples, FL
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Portable Restroom  
Holding Tank
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

 
Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 17 

Kentucky Tank, Inc.
Shepherdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 55

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Ronco Plastics
Tustin, CA
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 56 

 
Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Portable Restroom Mover
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 
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Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Insurance
Heffernan Insurance Brokers
Portland, OR
800-208-6912 • 503-226-1320 • Fax: 800-215-0147
markh@heffi ns.com
www.heffi ns.com
Ad on page 31 

Leasing/Financing Services
Liberty Financial Group, Inc.
Hatfi eld, PA
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
michaeld@libertyfg.com
www.libertyfg.com
Ad on page 49 

Liftgates

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 24 

Lighting
LunarGlo
Elkhart, IN
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 13 

Solar LED Innovations, LLC
Naples, FL
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54 

Odor Control Products/
Equipment

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Bionetix International
Ste-Anne-de-Bellevue, QC
Canada
514-457-2915 • Fax: 514-457-3589
ddmarco@bionetix.ca
www.bionetix-international.com
Ad on page 55 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

CPACEX
Kennedale, TX
800-974-7383 ext: 115 • 419-450-6208 
Fax: 817-478-3221
llb@cpacex.com
www.cpacex.com
Ad on page 45 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3 

Safe-T-Fresh
Plymouth, MN
877-764-7297
info@satelliteco.com
www.safetfresh.com
Ad on page 11 

Surco® Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683 • Fax: 412-252-1010
tonyar@surco.com
www.surco.com
Ad on page 61 

Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Padlocks
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Lock America, Inc.
Corona, CA
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 30 

Paper Products

Century Paper Products
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
cheyanne@centurypaper.com
www.centurypaper.com
Ad on page 31 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Portable Barricades/
Fencing
PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Portable Restroom 
Accessories/Supplies
Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com

Century Paper Products
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
cheyanne@centurypaper.com
www.centurypaper.com
Ad on page 31 

Deal Assoc.
Roxboro, NC
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 30 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

J & J Chemical Co.
Crawford, GA
800-345-3303 • 706-743-1900 • Fax: 706-743-7515
info@jjchem.com
www.jjchem.com
Ad on page 27 

800-257-7222   |   www.promonthly.com

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

LunarGlo
Elkhart, IN
574-294-2624 • Fax: 574-295-8699
sales@lunarglo.com
www.lunarglo.com
Ad on page 13 

 
PolyJohn Enterprises
Whiting, IN  
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

 
Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Solar LED Innovations, LLC
Naples, FL
484-639-4833
tom@solargoose.com
www.solargoose.com
Ad on page 54 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242 • Fax: 910-371-2094
corey@walex.com
www.walex.com
Ad on page 59 

Portable Restroom  
Holding Tank
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

 
Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fivepeaks.net
www.fivepeaks.net
Ad on page 17 

Kentucky Tank, Inc.
Shepherdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 55

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Ronco Plastics
Tustin, CA
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 56 

 
Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Portable Restroom Mover
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 
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Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

Deal Assoc.
Roxboro, NC
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 30 

Portable Restroom 
Service Trucks
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 

Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

FlowMark Vacuum Trucks
Kansas City, KS
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
sales@fl owmark.com
www.fl owmark.com
Ad on page 39 

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 30 

Imperial Industries, Inc.
Wausau, WI 
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Isuzu Commercial Truck of America, Inc.
Anaheim, CA
866-441-9638
www.isuzucv.com
Ad on page 5 

ITI Trailers & Truck Bodies, Inc.
Meyersdale, PA 
888-634-0080 • 814-634-0080 • Fax: 814-634-5846
llottig@itimfg.com
www.itimfg.com
Ad on page 51

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Lely Tank & Waste Solutions, LLC
Temple, TX  
800-367-5359 • 254-938-2564 • Fax: 254-938-7204
bjones@lelytank.com
www.lelytank.com
Ad on page 19  

Mid-State Tank/Arthur Custom Tank
Sullivan, IL
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 55 

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

PortaLogix
Farmington, NY
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 13 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Portable Restroom 
Transport Trailer
Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700 • Fax: 419-446-1000
ron@fmmfg.com
www.fmmfg.com
Ad on page 38 

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Johnny Mover Trailer Sales
Chippewa Falls, WI 
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Portable Restroom/
Shower Trailers

A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 38 

Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 58 

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47 
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111–118 Industrial Dr.
Kennedale, TX 76060

cpacex.com

800-974-7383 
817-478-3221 

(FAX) 817-561-1293
Offering a complete line of toilet 
treatments, deodorizers, odor 
control, and cleaning solutions.

Newly re-formulated 
ULTRA POWRPAK Series

• More Odor Control
• More Fragrance

• More Blue Dye

BUY DIRECT and SAVE

Call today for your 

FREE sample!

 Effective, Long-Lasting Odor Control…

 GUARANTEED!

Discover CPACEX 
for ALL your Portable 
Sanitation Needs…

•  Excellent customer service
•  Exceptional and innovative 

products 
•  Competitive and affordable prices

Newly re-formulated 

NVE 866 and 4307 Packages Available

Pumps For Sale
NEW ENGLAND 
DISTRIBUTOR

Need Equipment? Contact Us We Can Get It.

Conde

Conde

Professionals in the 
Vacuum Tank &  
Trailer Industry

Call: 866-720-4999 
Jerry: 401-688-0043 

Amanda: 401-339-9992
www.TankServicesInc.com

Call Today 
For SavingS

TSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

TSITSITANK SERVICES, INC

TSITSITSI
TANK SERVICES, INC

TSITSITSITANK SERVICES, INC

TSITSI
TANK SERVICES, INC

SHINE ON Products From

International or Peterbilt  
950 gallon aluminum, carrier rack

IN STOCK

Self Contained Unit  
600 gallon steel tank, 

33.5 HP Kubota  
diesel engine  

(choice of pumps),   
200 gallon poly tank,  
6 gpm 3,000 psi jetter.

Restroom Tanks  
Stainless steel and 
Aluminum available 
in various sizes and 

compartments.  
IN STOCK 

Slide-In Units  
500-1,000 gallons, 1 or 2 

compartment; select a pump 
package & engine HP. Standard 

units “Always in Stock” all 
light weight aluminum, many 

available options.

Go Anywhere 

www.portablesink.com

Portable Sink Trailer
Disaster Relief, Community Events Or
Any Situation That Requires Rapid Deployment

Fully self-contained. Just hitch and go.
Completely customizable to meet your

Call Now 1-800-513-8562Now 1-800-513-8562
sales@portablesink.com

Model: 
PSE-2004LA

Stand 
Alone 

Sink

ENTERPRISES, Inc.
Originator of Portable Sinks

2016 Annual Buyer’s Guide
Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

Deal Assoc.
Roxboro, NC
866-599-3325 • 336-599-3325 • Fax: 336-598-0297
sales@dealassoc.com
www.dealassoc.com
Ad on page 30 

Portable Restroom 
Service Trucks
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 

Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

FlowMark Vacuum Trucks
Kansas City, KS
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
sales@fl owmark.com
www.fl owmark.com
Ad on page 39 

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 30 

Imperial Industries, Inc.
Wausau, WI 
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Isuzu Commercial Truck of America, Inc.
Anaheim, CA
866-441-9638
www.isuzucv.com
Ad on page 5 

ITI Trailers & Truck Bodies, Inc.
Meyersdale, PA 
888-634-0080 • 814-634-0080 • Fax: 814-634-5846
llottig@itimfg.com
www.itimfg.com
Ad on page 51

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Lely Tank & Waste Solutions, LLC
Temple, TX  
800-367-5359 • 254-938-2564 • Fax: 254-938-7204
bjones@lelytank.com
www.lelytank.com
Ad on page 19  

Mid-State Tank/Arthur Custom Tank
Sullivan, IL
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 55 

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

PortaLogix
Farmington, NY
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 13 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Portable Restroom 
Transport Trailer
Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700 • Fax: 419-446-1000
ron@fmmfg.com
www.fmmfg.com
Ad on page 38 

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Johnny Mover Trailer Sales
Chippewa Falls, WI 
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61 

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Portable Restroom/
Shower Trailers

A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 38 

Armal, Inc.
Griffi n, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 58 

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

NuConcepts
Ontario, CA
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47 
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PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Rich Specialty Trailers
Topeka, IN
260-593-2279
info@richrestrooms.com
www.RichRestrooms.com
Ad on page 31 

Room to Go
Millgrove, ON
Canada
905-689-6389 • Fax: 905-689-0475
keri@roomtogo.ca
www.roomtogo.ca
Ad on page 49 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Portable Restrooms

Armal, Inc.
Griffi n, GA  
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 58 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Kros International USA, LLC
Jersey City, NJ
855-576-7872 • 917-442-3996
info@krosinternationalusa.com
www.krosinternationalusa.com
Ad on page 53 

NuConcepts
Ontario, CA 
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47

PolyJohn Enterprises
Whiting, IN  
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 64 

Room to Go
Millgrove, ON
Canada
905-689-6389 • Fax: 905-689-0475
keri@roomtogo.ca
www.roomtogo.ca
Ad on page 49 

Sansom Industries LLC
St. Louis, MO
844-972-6766
cmannie13@sbcglobal.net
www.sansomindustries.com
Ads on pages 32, 33, 34, 35 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Portable Roadway Systems
MONSAM Enterprises Inc.
Antioch, CA
800-513-8562 • 925-757-3924 • Fax: 925-757-3681
sales@portablesink.com
www.portablesink.com
Ad on page 45 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Portable Septic 
Receiving Station

ScreenCo Systems LLC
Genesee, ID 
208-790-8770
sales@screencosystems.com
www.screencosystems.com
Ad on page 53

Portable Sinks
Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

MONSAM Enterprises Inc.
Antioch, CA  
800-513-8562 • 925-757-3924 • Fax: 925-757-3681
sales@portablesink.com
www.portablesink.com
Ad on page 45 

NuConcepts
Ontario, CA 
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47

PolyJohn Enterprises
Whiting, IN  
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 64 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 
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Pressure Washers 
and Sprayers

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Cam Spray
Iowa Falls, IA
800-648-5011 • 641-648-5011 • Fax: 641-648-5013
sales@camspray.com
www.camspray.com
Ad on page 47 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Pump Parts/Components

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 15 

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3 
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MANUFACTURER OF QUALITY PORTABLE RESTROOMS AND SINKS

Dual VIP Restroom Trailer

1737 S. VINEYARD AVENUE • ONTARIO, CA 91761
PHONE 909-930-6244 • TOLL FREE 800-334-1065 • FAX 909-930-6237

WWW.NUCONCEPTS.COM

Ideal for:
• Weddings / Parties
• Sporting Events
• Food Festivals
• Community Events
• Restroom Remodeling
• Movie Production

Features:
• Solar Powered
• Self-contained
• Flushing, china toilet
• Enclosed sink
• Power Converter (option)
• Air-conditioning (option)
• Interior Heater (option)
• Sink Water Heater (option)

2016 Annual Buyer’s Guide
PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Rich Specialty Trailers
Topeka, IN
260-593-2279
info@richrestrooms.com
www.RichRestrooms.com
Ad on page 31 

Room to Go
Millgrove, ON
Canada
905-689-6389 • Fax: 905-689-0475
keri@roomtogo.ca
www.roomtogo.ca
Ad on page 49 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Portable Restrooms

Armal, Inc.
Griffi n, GA  
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 7 

Comforts of Home Services, Inc.
Montgomery, IL
630-906-8002 • Fax: 847-574-7600
dan@cohsi.com
www.cohsi.com
Ad on page 58 

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Kros International USA, LLC
Jersey City, NJ
855-576-7872 • 917-442-3996
info@krosinternationalusa.com
www.krosinternationalusa.com
Ad on page 53 

NuConcepts
Ontario, CA 
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47

PolyJohn Enterprises
Whiting, IN  
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 64 

Room to Go
Millgrove, ON
Canada
905-689-6389 • Fax: 905-689-0475
keri@roomtogo.ca
www.roomtogo.ca
Ad on page 49 

Sansom Industries LLC
St. Louis, MO
844-972-6766
cmannie13@sbcglobal.net
www.sansomindustries.com
Ads on pages 32, 33, 34, 35 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

Portable Roadway Systems
MONSAM Enterprises Inc.
Antioch, CA
800-513-8562 • 925-757-3924 • Fax: 925-757-3681
sales@portablesink.com
www.portablesink.com
Ad on page 45 

PolyJohn Enterprises
Whiting, IN
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

Portable Septic 
Receiving Station

ScreenCo Systems LLC
Genesee, ID 
208-790-8770
sales@screencosystems.com
www.screencosystems.com
Ad on page 53

Portable Sinks
Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

Five Peaks
Muskegon, MI
866-293-1502 • 231-830-8099 • Fax: 231-739-2131
info@fi vepeaks.net
www.fi vepeaks.net
Ad on page 17 

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

MONSAM Enterprises Inc.
Antioch, CA  
800-513-8562 • 925-757-3924 • Fax: 925-757-3681
sales@portablesink.com
www.portablesink.com
Ad on page 45 

NuConcepts
Ontario, CA 
800-334-1065 • 909-930-6244 • Fax: 909-930-6237
dan@nuconcepts.com
www.nuconcepts.com
Ad on page 47

PolyJohn Enterprises
Whiting, IN  
800-292-1305 • 219-659-1152
sales@polyjohn.com
www.polyjohn.com
Ad on page 63 

PolyPortables, LLC
Dahlonega, GA
800-241-7951 • 706-864-3776 • Fax: 706-864-8111
offi ce@polyportables.com
www.polyportables.com
Ad on page 64 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 
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Pressure Washers 
and Sprayers

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Cam Spray
Iowa Falls, IA
800-648-5011 • 641-648-5011 • Fax: 641-648-5013
sales@camspray.com
www.camspray.com
Ad on page 47 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Pump Parts/Components

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 15 

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3 
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2016 Annual Buyer’s Guide
National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 29 

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Pumps - Vacuum Pressure
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 15 

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3 

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 29 

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Pumps - Washdown

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Pumps - Water
Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Roll-Off Containers
Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

Rotary Tank Cleaning 
Equipment
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Screens/Strainers/
Screening Systems
ScreenCo Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.screencosystems.com
Ad on page 53 
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7 Church Road, Hatfield, PA 19440
Phone: 800.422.1844 
Fax: 888.883.9380
Visit our website: www.libertyfg.com

Call Michael DeGroat (ext 112)

Flexible
and Affordable

Financing
Options

Commercial Equipment Financing Call 800-422-1844

Financing for
New and Used Equipment

Trucks • Tanks • Trailers • Toilets • Cameras • Jetters
Computer Hardware & Software

We have been building our washroom since 
1991 and have perfected our craft along the 
way; we are our own biggest customer in the 
rental market so we build them to work!

Fan forced wall insert electric heater
Electric hot water heater

70 imp gallon fresh water tank
100 imp gallon waste tank

1" thick reinforced insulated wall panels,  
good to -40 degrees

Vent fan, lights, mirror and fold down seat

Executive 
Single  
Shower

Bringing the same craftsmanship as 
our heated washroom since 1991.

Dealer 
areas  
still 

available.

905-689-6389 www.roomtogo.ca

NEW

2016 Annual Buyer’s Guide
National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 29 

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Pumps - Vacuum Pressure
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 15 

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428 • Fax: 402-466-8355
customerservice@masportpump.com
www.masportpump.com
Ad on page 3 

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 29 

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Pumps - Washdown

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Pumps - Water
Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Roll-Off Containers
Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

Rotary Tank Cleaning 
Equipment
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Water Cannon, Inc. - MWBE
Lake Mary, FL
800-333-9274 • 321-800-5763 • Fax: 888-928-9274
sales@watercannon.com
www.watercannon.com/catalogrequest.aspx
Ad on page 61 

Screens/Strainers/
Screening Systems
ScreenCo Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.screencosystems.com
Ad on page 53 
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Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 30 

Imperial Industries, Inc.
Wausau, WI 
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

ITI Trailers & Truck Bodies, Inc.
Meyersdale, PA 
888-634-0080 • 814-634-0080 • Fax: 814-634-5846
llottig@itimfg.com
www.itimfg.com
Ad on page 51

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

Lely Tank & Waste Solutions, LLC
Temple, TX  
800-367-5359 • 254-938-2564 • Fax: 254-938-7204
bjones@lelytank.com
www.lelytank.com
Ad on page 19  

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Slide-In Warehouse
Lakewood, CO 
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 61

Slide-In Warehouse
Lakewood, CO
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 61 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Software - Business

Point of Rental Software
Grand Prairie, TX
800-944-7368 • 972-602-9819 • Fax: 972-602-3178
sales@point-of-rental.com
www.point-of-rental.com

XOptiRoute

RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • 519-896-9433 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 24 

Storage Tanks

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Kentucky Tank, Inc.
Shepherdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 55

Ronco Plastics
Tustin, CA
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 56 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Trailers - Bunk/Laundry/
Locker

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Truck Dealers
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 30 

Isuzu Commercial Truck of America, Inc.
Anaheim, CA
866-441-9638
www.isuzucv.com
Ad on page 5 

Truck Parts/Accessories
R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

ScreenCo Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.screencosystems.com
Ad on page 53 

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 24 

Vacuum Tank Parts 
& Components
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 
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Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 15 

Imperial Industries, Inc.
Wausau, WI 
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Lely Tank & Waste Solutions, LLC
Temple, TX  
800-367-5359 • 254-938-2564 • Fax: 254-938-7204
bjones@lelytank.com
www.lelytank.com
Ad on page 19  

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 29 

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Vacuum Trucks/
Trailers - Septic
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 
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To learn more about ITI Trailers and Truck Bodies,  

Call  1-888-634-0080 or visit www.itimfg.com

We Manufacture &  
Service What We Sell.

• NEW 2017 Ford 550 Aluminum Cab  

• Skid Units, Portable Restroom  
& Septic Trucks

• Stainless Steel, Aluminum &  
Carbon Steel Units Available

• Compact Lightweight Design

• Standard Packages or  
Built to Your SpecsASME Certified       Building DOT 406/407/412 

PRT Prices  
Starting at

$69,500

2016 Annual Buyer’s Guide
Slide-in Units

Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Explorer Trailers - McKee Technologies
Elmira, ON
Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@explorertrailers.com
www.explorertrailers.com
Ad on page 61

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 30 

Imperial Industries, Inc.
Wausau, WI 
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

ITI Trailers & Truck Bodies, Inc.
Meyersdale, PA 
888-634-0080 • 814-634-0080 • Fax: 814-634-5846
llottig@itimfg.com
www.itimfg.com
Ad on page 51

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

Lely Tank & Waste Solutions, LLC
Temple, TX  
800-367-5359 • 254-938-2564 • Fax: 254-938-7204
bjones@lelytank.com
www.lelytank.com
Ad on page 19  

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Slide-In Warehouse
Lakewood, CO 
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 61

Slide-In Warehouse
Lakewood, CO
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 61 

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Software - Business

Point of Rental Software
Grand Prairie, TX
800-944-7368 • 972-602-9819 • Fax: 972-602-3178
sales@point-of-rental.com
www.point-of-rental.com

XOptiRoute

RouteOptix Inc.
Kitchener, ON
Canada
866-926-7849 • 519-896-9433 • Fax: 519-748-5629
info@routeoptix.com
www.routeoptix.com
Ad on page 24 

Storage Tanks

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Wausau, WI
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Kentucky Tank, Inc.
Shepherdsville, KY
888-459-8265 • 502-955-5059 • Fax: 502-543-8265
sales@kentuckytank.com
www.kentuckytank.com
Ad on page 55

Ronco Plastics
Tustin, CA
866-355-5950 • 714-259-1385 • Fax: 714-259-0759
sheilas@ronco-plastics.net
www.ronco-plastics.com
Ad on page 56 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Trailers - Bunk/Laundry/
Locker

JAG Mobile Solutions
Howe, IN
800-815-2557 • 260-562-1045
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Truck Dealers
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 30 

Isuzu Commercial Truck of America, Inc.
Anaheim, CA
866-441-9638
www.isuzucv.com
Ad on page 5 

Truck Parts/Accessories
R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

ScreenCo Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.screencosystems.com
Ad on page 53 

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 24 

Vacuum Tank Parts 
& Components
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 
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Armstrong Equipment, Inc.
Santa Fe Springs, CA
800-699-7557 • 562-944-0404 • Fax: 562-944-3636
sales@vacpump.com
www.vacpump.com
Ad on page 54 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 

Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
mhansen@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON
Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 15 

Imperial Industries, Inc.
Wausau, WI 
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Lely Tank & Waste Solutions, LLC
Temple, TX  
800-367-5359 • 254-938-2564 • Fax: 254-938-7204
bjones@lelytank.com
www.lelytank.com
Ad on page 19  

Liquid Waste Industries, Inc.
Dallas, GA
877-445-5511 • 770-424-5575 • Fax: 770-424-5536
susan@lwiinc.com
www.lwiinc.com
Ad on page 54 

National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 29 

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
danw@rarossne.com
www.rarossne.com
Ad on page 53 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Vacuum Trucks/
Trailers - Septic
Amthor International
Gretna, VA
800-328-6633 • 434-656-6233 • Fax: 845-633-8852
bramthor@amthorinternational.com
www.amthorinternational.com
Ad on page 57 

Best Enterprises, Inc.
Cabot, AR
800-288-2378 • 501-988-1905 • Fax: 501-988-2880
info@bestenterprises.net
www.bestenterprises.net
Ad on page 25 
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2016 Annual Buyer’s Guide
Crescent Tank Mfg.
Bloomfi eld, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com
Ad on page 23 

FlowMark Vacuum Trucks
Kansas City, KS
855-653-8100 • 913-653-8100 • Fax: 913-653-8101
sales@fl owmark.com
www.fl owmark.com
Ad on page 39 

FMI Truck Sales & Service
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 30 

Imperial Industries, Inc.
Wausau, WI 
800-558-2945 • 715-359-0200 • Fax: 715-355-5349
tom@imperialind.com
www.imperialind.com
Ad on page 43 

Isuzu Commercial Truck of America, Inc.
Anaheim, CA
866-441-9638
www.isuzucv.com
Ad on page 5 

ITI Trailers & Truck Bodies, Inc.
Meyersdale, PA 
888-634-0080 • 814-634-0080 • Fax: 814-634-5846
llottig@itimfg.com
www.itimfg.com
Ad on page 51

KeeVac Industries, Inc.
Lakewood, CO
866-789-9440 • 303-789-9440 • Fax: 303-459-4439
info@keevac.com
www.keevac.com
Ad on page 6 

L. T. & E., Inc.
Arcola, IL
800-296-8035 • 217-268-4650 • Fax: 217-268-4705
ltetanks@yahoo.com
www.ltetanks.net

Lely Tank & Waste Solutions, LLC
Temple, TX  
800-367-5359 • 254-938-2564 • Fax: 254-938-7204
bjones@lelytank.com
www.lelytank.com
Ad on page 19  

Mid-State Tank/Arthur Custom Tank
Sullivan, IL
800-722-8384 • 217-728-8383 • Fax: 217-728-8384
ggood@midstatetank.com
www.midstatetank.com
Ad on page 55 

Pik Rite, Inc.
Lewisburg, PA
800-337-5975 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 9 

Robinson Vacuum Tanks
Bellefonte, PA
844-393-1871 • 814-933-0927 • Fax: 844-857-0741
info@robinsontanks.com
www.robinsontanks.com
Ad on page 49 

Satellite Industries 
Plymouth, MN
800-328-3332 • 763-553-1900 • Fax: 763-553-1905
info@satelliteco.com
www.satelliteindustries.com
Ad on page 21 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
tankworld01@gmail.com
www.tankworld01.com
Ad on page 10 

TSI Tank Services, Inc.
Cranston, RI
866-720-4999 • 401-688-0043 • Fax: 401-383-7462
jerry@tankservicesinc.com
www.tankservicesinc.com
Ad on page 45

Many hotel options close by:  wistatefair.com/wsfp/visitor-information

$30 per person on site

  Registration includes ear plugs and safety glasses!

per person 
in advance$20

MONDAY September 12th

Fair Hours:  12 p.m. - 6 p.m.
TUESDAY September 13th

Fair Hours:  8 a.m. - 2 p.m.

- OUTDOOR EVENT - 
Rain or Shine

        Call 866-933-2653 or view complete event details at:

            WEQFAIR.COM
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SUMMER SPECIAL

4 in 1 Portable Urinal 

Liftable By Crane

100 Gallon Tank

Increase Rental Fleet 

Save Cost By Transportation,  
Pumping And Maintenance 

Space Saving - 4 Urinals In 1 

Planet Friendly - 100% Recyclable

$799.00 Gray  
Granite Color

PER 
UNIT

Financing Available 
(Apply Direct Over Our Secured Website Link)

Order 15 Units For Only $450 A Month!

CALL TODAY FOR A QUOTE 
BASED ON YOUR NEEDS.

855.576.7872
krosinternationalusa.com

GREAT FOR ALL YOUR 
OUTDOOR EVENTS208-790-8770 • www.ScreencoSystems.com • sales@screencosystems.com

n Affordable   n No Moving Parts 
n Screens That Really Work   n Gravity Off-Load At 500 GPM 
n Small Footprint   n Fits In An 8' Pickup Box For Easy Transport

n Great For Special Events Portable Toilet Screening
n Fork Lift Skids For Easy Transport And Loading

GRIT ELIMINATOR 
Keeps Onsite Storage Grit Free

Available in 15-31.5 cu. ft. Grit Capacity

MINI DUAL SCREEN  
PORTABLE  
RECEIVING  

STATION
Aluminum & Stainless Construction

ScreencO
Systems

NEW PRODUCTNEW PRODUCT

Patented  
Dual Screen Design

• Portable Event Screening
• Doubles As Screener Spreader & 
Mobile Septic Receiving Station

• Clean Up Your Land Application Site
• Never Hand Pick Trash Again
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ProClipse hose comes with a unique chemical and grease resistant liner for increased hose life. 
- Crush proof - Resistance to a variety of aggressive chemicals
- Resistance to abrasion - Polywelded cuffs on both ends
- Temperature range from -40° to 180° F  - Smooth Bore
- Bend Radius equal to 2X internal diameter

800-699-7557
11200 Greenstone Ave. • Santa Fe Springs, CA 90670

562-944-0404 • Fax: 562-944-3636
www.vacpump.com

VACUUM HOSE

Like us on Facebook

Custom formulated 

for the industries 

unique needs

NEW  

PRODUCT

Exclusive  

To

Armstrong Equipment

Who  Left The Lights On???

We Did!!!
Our Solar Pod Lights work 30 hours  

on just 10 hours of Sunlight. 

Thank goodness nights don’t last that long.

484.639.4833
SolarLEDInnovations.com

CALL  
NOW!
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Manufacturers of dependable stainless steel and aluminum pressure/ 
vacuum tanks and trailers for the septic, industrial and portable trucks.

A.S.M.E. Certified / D.O.T. Approved           UL-142 Listed

Tanks for your Business

P.O. Box 317 • Sullivan, IL 61951
Telephone: 800-722-8384 
Fax: 217-728-8384

Contact: Gene or Austin for a quote or to check on stock tanks 

Mid-State Tank
Arthur Custom Tank, LLC a division of Mid-State Tank, Inc.

www.midstatetank.com

kentuckytank.com

Waste • Water
DEF •  Bio-Diesel

All Sizes • All Styles
Best Tanks • Best Prices

Call or Click

1.888.4KY.TANK
1.888.459.8265 The Best Place for Tanks
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WWETT SPOTLIGHT

Vantage Restroom from 
PolyPortables Offers New Hinge 
System, Enhanced Durability
By Craig Mandli

The Vantage portable restroom — a longtime best-seller for PolyPort-
ables — was the company’s centerpiece at this year’s Water & Wastewater 
Equipment, Treatment & Transport (WWETT) Show. Several new upgrades 
had the crowd buzzing.

Perhaps the biggest upgrade is self-closing truClose hinges that operate 
through an internal stainless steel spring and are constructed from outdoor-
rated materials. The hinge, according to Henry Davis, the company’s direc-
tor of operations, makes the Vantage user-friendly and durable.

“Our previous units used integrated hinges, but the truClose hinge is 
an upgrade in durability and ease of use,” says Davis. “It has been tested in 
excess of 300,000 open/close cycles, and because it is completely enclosed, 
it makes cleaning the inside of the unit easier. The hinge is also very easy to 
replace if needed.”

Other upgrades include a single-jamb doorframe and sonically welded 
jamb point, eliminating excess rivets; a heavy-duty rotary latch handle with 
occupancy decal to secure the restroom while in use; and deeper cutouts 
in the strap guides for easier handling both individually and on transport 
trailers.

“The upgrades were all made to make the Vantage easier to clean and 
more durable,” says Davis. “The double-wall construction does make this 
unit a little heavier than previous models, but it’s more durable in the long 
run. We thought that was a good exchange.”

The unit’s smooth interior makes it easy to clean, while the rivet-free ex-
terior makes construction easy, Davis says. More than 70 percent of the parts 
used in the Vantage restroom are interchangeable with other PolyPortables 
standard units, simplifying replacement part inventory.

The unit comes on a roto-molded plastic skid, with a 60-gallon waste 
tank and deep sump. Interior features include a toilet seat and cover, uri-

nal, stainless steel lock brackets, three-roll 
toilet paper holder with rod and padlock, 
coat hook, wall mirror, keystone roof, and 
an easy-lean door handle. Externally, mod-
ular walls simplify repairs, and they are con-
structed from high-molecular-weight mate-
rial with extra UV protection.

“The Vantage is our top-of-the-line 
unit that is made to stand up to heavy use 
and abuse,” says Davis. “It is ideal for special event use, but works great for 
longer-term use as well.”

Vantage options include a recirculating flush system with a foot or hand 
pump and 40-gallon flip-top waste tank. A fresh flush system can also be 
installed with either a foot or hand pump, 40-gallon flip-top waste tank and 
a Pro-22 internal hand-wash station. Also available are interior hand sani-
tizer stations, vanity shelves, motion-activated lighting, Take-A-Seat toilet 
seat cleaners, or any other options available with the Ambassador upgrade 
package. It is available in 17 colors.

“The Vantage is very customizable to what a particular company may 
be looking for,” says Davis. “We want them to be easily integrated into an 
existing fleet of units.”

Davis says he’s excited by the feedback on the Vantage upgrades, es-
pecially the hinge system. Much of the feedback the company receives at 
the WWETT Show directs future innovations and improvements to existing 
products.

“WWETT gives us a chance to find out what people are looking for in 
their portable units,” he says. “The people here are more than willing to let 
us know what they think and what they need. That’s why this is the show to 
attend for this industry.” 800/241-7951; www.polyportables.com. ■ 

Henry Davis, left, the director 
of operations for PolyPortables, 
discusses the re-engineered 
doorframe on the Vantage 
portable restroom. The 
doorframe now has a single 
sonically welded jamb point that 
reduces the amount of rivets in 
the unit. (Photo by Craig Mandli)

Holding And Fresh Water
Visit our websites

www.ronco–plastics.net

714-259-1385
400 Sizes Available

Wholesale Pricing Available
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occupancy decal to secure the restroom while in use; and deeper cutouts 
in the strap guides for easier handling both individually and on transport 
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“The upgrades were all made to make the Vantage easier to clean and 
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Karleen Kos is executive 
director of the Portable 
Sanitation Association 

International. She may be 
reached at karleenk@psai.org 

or 952/854-8300.

P eter Drucker is known as one of the most respected management 
gurus of the last 100 years. He was a teacher, the author of dozens of 
books and an adviser to companies and nonprofits including General 

Motors, General Electric, IBM and the Red Cross.
What does Drucker have to do with portable sanitation? At least two 

important things.
One of Drucker’s radical ideas was that a company’s primary 

responsibility is to serve its customers. Profit is not the primary goal, but 
rather an essential condition for the company’s continued existence and 

sustainability. Focus on the customer, manage the business skillfully, and 
profit will follow.

Over his long career, Drucker said many wise things (and like everyone 
else, probably some dumb ones too). I particularly like his remark: “The best 
way to predict the future is to create it.”

Readers who follow us know the Portable Sanitation Association 
International adopted a new tagline in 2015: “Better worksites. Better 
weekends. Better world.” We did this because the PSAI wanted a simple way 
to explain the value of our industry to the public.

Since that time, we’ve heard a lot of positive feedback about this line, 
and a few questions as well. “What do you mean by ‘better world’?” comes 
up a lot.

Sure, the PSAI is a relatively small organization representing a relatively 
small industry — .029 percent of the U.S. economy last time I checked. Our 
impact, though, does not have to be proportional, and it does not have to 
be measured only in dollars. Remember Drucker’s point that we are here to 
serve our customers — as well as the PSAI’s purpose to preserve lives and 
improve experiences by providing clean, safe portable sanitation through 
our member companies.

Portable sanitation companies are already creating a better world 
when they ensure a great event or dispose of waste in ways that protect the 
environment. They are doing it when they get involved in their communities 
— like Lou Paulsen, the 2016 PSAI Andy Gump Award winner and his wife 
Sharon, who volunteer and donate extensively in their local community 
while running a portable sanitation company that is second to none.

More importantly, the future does not have to be defined by the past. The 
PSAI and its member companies can do more, even with limited resources. 
That’s why our board of directors and staff are focusing on areas of public 
policy and image redefinition. We expect to be more engaged in creating and 
impacting standards relevant to our industry. We are planning a multiyear 
strategy aimed at educating the public and pressuring decision-makers to 
ensure adequate units and services are obtained so user experiences are 
optimized. We are providing our members with more resources to help them 
serve customers. In short, the PSAI is not serving its members in the same 
old way, and in turn, members will be empowered to serve customers in 
even better ways.

As Drucker said, we can create our own future. In short, the PSAI is 
planning a better world. Join us.  ■

By Karleen Kos

As the Association Tagline States, 
We Need to Stress ‘Better World’

Standard Options
•  Includes LPG Heat On  

Demand Water Heaters
• Private Showers
•  Changing Area with  

Optional Bench
• Water Resistant Interior
• Steel Studs & Roof Rafters
• Exhaust Fans
•  Roof Top Air-Conditioners/

Heaters/Heat Pumps16-Station

6-Station

4-Station Combo

2-Station Combo

8-Station

8-Station w/Sinks

3-Station Combo

4-Station Combo

info@cohsi.com • 630.906.8002 • www.cohsi.com

GS-07F-0236V

Visit Us: www.walex.com     Email Us: info@walex.com     Call Us: 800-338-3155  .   910-371-2242

Walex is committed to providing exceptional customer service and quality products by 
creating positive experiences for every customer, everyday.

Performance Products for Performance Needs®Performance Products for Performance Needs®
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Visit Us: www.walex.com     Email Us: info@walex.com     Call Us: 800-338-3155  .   910-371-2242

Walex is committed to providing exceptional customer service and quality products by 
creating positive experiences for every customer, everyday.

Performance Products for Performance Needs®Performance Products for Performance Needs®
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Isuzu Commercial Truck 
of America Class 6 
medium-duty truck

The 2018 FTR Class 6 medium-
duty truck from Isuzu Commercial 
Truck of America features a 4HK1-
TC, 5.2-liter turbocharged four-cyl-
inder diesel engine and Allison 2000 Se-
ries automatic transmission. Eight wheelbase configurations accommodate 
bodies from 16 to 30 feet, allowing for a wide variety of body applications. 
Options include a 50- or 100-gallon aluminum fuel tank. The F-Series truck 
is slated to go into production in the United States in mid-2017. 866/441-
9638; www.isuzucv.com.

 

Alcoa Wheel Products aluminum wheels for 
medium-duty commercial vehicles

M-Series aluminum wheels from Alcoa Wheel Products are designed 
for medium-duty commercial vehicles, including the Sprinter, Ford Tran-
sit and GM 3500/4500. Each wheel provides the same benefits as Class 7 or 
Class 8 heavy-duty forged aluminum wheels, but are customized to fit me-
dium-duty Class 2 through Class 6 applications. Single-piece forged alumi-
num construction is designed to provide a smooth ride, extend tire life and 
lower operating costs. 800/242-9898; www.alcoa.com/alcoawheels.

 

Reelcraft spring-
retractable reels

Series L 70000 spring-retractable 
cord reels from Reelcraft Industries 
are designed to accommodate up to 100 feet of 
12-gauge cord. Steel construction and powder-
coat finish combine for a heavy-duty, corrosion-re-
sistant finish. The containerized drive spring offers saf-
er and easier handling during maintenance. Two sealed 
ball bearings produce a smoother spool rotation and easier operation. 
All cord reels are UL-listed. 800/444-3134; www.reelcraft.com. ■

 PRODUCT NEWS

CORRECTION
Safe-T-Fresh should have been listed in the May 2016 PRO Deodorizer 
Company Directory as a manufacturer as well as distributor of liquid, packet 
and puck deodorizer, and graffiti remover.

Safe-T-Fresh
877-764-7297
info@satelliteco.com; www.satelliteindustries.com

Satellite Industries 
vice president 
receives volunteer award

Steve Brinton, vice president of Satellite 
Industries, received the Flay & Glenda 
Anthony Volunteer of the Year award at the 
Portable Sanitation Association International 
annual meeting in Charlotte, North Carolina. 
Brinton was chosen based on his years of 
service to PSAI and the sanitation industry. 

Wabash National expands 
Progress Tank dealer network

Wabash National added four dealers to its network for Progress Tank 
truck-mounted vacuum tanks. American Road Machinery will serve Ohio, 
western Pennsylvania and West Virginia. Great Lakes Equipment Sales will 
serve Illinois. Mid-Atlantic Waste Systems will serve eastern Pennsylvania, 
Delaware, Maryland and Virginia. Peirce Eagle Equipment will serve 
northern New Jersey and New York. ■

 INDUSTRY NEWS

Steve Brinton accepts the Flay & 
Glenda Anthony Volunteer of the Year 
award from PSAI President Karen 
Holm at the group’s annual meeting 
in Charlotte, North Carolina.

Generator-Parts.com
Online parts breakdowns to help you 

troubleshoot and identify repair parts.

FULL LINE OF GENERATORS AND OEM PARTS FROM: 

MANY PARTS 
IN STOCK:

    • Filters
    • Fuel System   
       Components
    • Starter Motors

    • Replacement
       Gaskets
    • Solenoids
    • Much More!

Trained & Certified Repair and Installation Staff
877-409-1618  •  sales@generator-parts.com

Generator-Parts.com

Same day shipping on in-stock inventory 
orders placed before 4 p.m. CST.

Our large midwest inventory reaches most places 
in 2-3 business days via standard shipping.

Government and Military Quotations Welcome

BUSINESSES

Portable toilet rentals in Berks County, PA, es-
tablished 21+ years. Gross sales $130,000+. 
Price $220,000. Employees: Owner/ Operator. 
Excellent turn-key business opportunity that 
has grown 30% in the last year, more than 
100% in the last 15 years. Steady customer 
base. Business includes all contracts, 150 por-
table toilets/sinks, 2 service/delivery trucks, 
and an 8-unit delivery trailer. Owner can as-
sist with training and transition if requested. 
Vehicles, equipment, or customer list will not 
be sold separately. Call Rick at 610-927-9114 
or email itspottytime@comcast.net  (T08)

FOR SALE: Portable toilets AND ALL sup-
porting equipment to run a successful rental 
business, selling well BELOW VALUE. Deliv-
ery available in Canada. Two trucks, 90 reg-
ular toilets, 10 @sinks, two wheelchair, six 
industrial - fancy with a/c & heat. 15 open 
pit, heated metal toilets. NEW shower/toilet 
trailer - 3-stall, 30 heated 300-gallon sep-
tic tanks. 3 portable vac systems. $350,000 
Takes it all. 780-706-6521  (T06)

Successful portable toilet business for sale. 
10+ years with a well-established customer 
base. Comes with toilets, brand new sinks, 
new 20-place trailer,10-place and 6-place 
trailers; 1999 F-550 pump truck 650 gal-
lons waste/300 gallons freshwater. 3-year-
old slide-in tank 275 gallons waste/175 
gallon freshwater. Comes with all supplies. 
Contact Mike 509-675-2690.  (T07)

Very successful portable toilet business for 
sale. Established in 1946 and growing ev-
ery day. South Florida area. Owner is retir-
ing and moving. Have 14 service trucks and 
3,500 toilets. 9-acre shop. For questions 
please call Bill Hickson 561-261-6289 or 
561-996-2298. Email kay4167@aol.com. 
Will discuss price.  (T08)

Very interested in purchasing portable 
toilet business(es) in Southern New Eng-
land. Industry experience, well-funded, 
and ready to make a deal! Please email: 
purchaseportables@aol.com  (T07)

COMPUTER SOFTWARE

FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (T06)

PORTABLE RESTROOM TANKS

2005 Best Enterprises 400/150 slide-in tanks 
with Honda engines and Conde pumps. Units 
are in good condition, stored inside. Contact 
Ben @ 417-257-3427.  (T06)

PORTABLE RESTROOM TRUCKS

2012 F-550 with Crescent 1100. 139,000 
miles. Truck has new engine with full 2-year 
warranty. patrick@chemcans.com for more 
info or pictures.  (T06)

2002 GMC T7500 portable restroom truck: 
1,600 gallons  – split 1,000/300/300 (1,000 
waste/600 fresh heated) CAT 3126 rebuilt 
4 yrs. ago. Allison MD3060P rebuilt 4 yrs. 
ago. Hose reel, washdown pump, air brake.  
Works daily. Dale 708-878-4391  (T09)

1999 Sterling 2006 Imperial 900/450 
body. New Masport vacuum. Very clean 
body. New steers, 276k miles. $18,500. 
Rich 612-221-2800  (T06)

2010 Isuzu NQR, Workmate 1050, 165,777 
miles, new turbo, completely new (DPF filter) 
exhaust. Carries 4 toilets with lift gate. Burks 
water pump. 612-221-2800  (T06)

PORTABLE SINKS
45 4-station sinks. Some have never been 
used. Always stored inside and tan in color. 
Call Ben @ 417-257-3427  (T06)

PRESSURE WASHERS

Honda horizontal GX engines, new in-the-
box w/warranty. GX200QX - $399; GX-
270QAG - $579; GX390QA - $599 delivered 
price. 800-363-9855 or GXParts.com (TBM)

Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763  (TBM)

TRUCK PARTS & ACCESSORIES

Everything to dress up your truck! FREE 
FULL-COLOR CATALOG. Phone: 800-270-
6003; Website: virgofleet.com. Virgo Nation-
wide, 8027 Foster Ave., Brooklyn, NY 11236 
  (TBM)

Convert to  
HOT WATER  

PRESSURE  
WASHING  

and  
JETTING

watercannon.com 
800.333.9274

2GPM to 10GPM
118° Temperature Rise

4200PSI Rated
Wheel Kits optional

$1,399+

THE SLIDE IN 
WAREHOUSE

450 Gallon  
Aluminum Slide-In

www.SlideInWarehouse.com
888.445.4892

Slide-ins from 300-1500 Gallons  
Single- and Multi-compartment.  

Call for Pricing

950 Gallon
Side Engine Style

SIP0516

To advertise in PRO Marketplace 
Call 1-800-994-7990
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290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

The Best Trailer  
For All Of Your  
Portable Toilet  

Transport Needs

The  
Johnny Mover

800-498-3000 
www.cesspoolcleaners.com
troyd@cesspoolcleaners.net

Trailers In Stock 

Ready To Ship
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Isuzu Commercial Truck 
of America Class 6 
medium-duty truck

The 2018 FTR Class 6 medium-
duty truck from Isuzu Commercial 
Truck of America features a 4HK1-
TC, 5.2-liter turbocharged four-cyl-
inder diesel engine and Allison 2000 Se-
ries automatic transmission. Eight wheelbase configurations accommodate 
bodies from 16 to 30 feet, allowing for a wide variety of body applications. 
Options include a 50- or 100-gallon aluminum fuel tank. The F-Series truck 
is slated to go into production in the United States in mid-2017. 866/441-
9638; www.isuzucv.com.

 

Alcoa Wheel Products aluminum wheels for 
medium-duty commercial vehicles

M-Series aluminum wheels from Alcoa Wheel Products are designed 
for medium-duty commercial vehicles, including the Sprinter, Ford Tran-
sit and GM 3500/4500. Each wheel provides the same benefits as Class 7 or 
Class 8 heavy-duty forged aluminum wheels, but are customized to fit me-
dium-duty Class 2 through Class 6 applications. Single-piece forged alumi-
num construction is designed to provide a smooth ride, extend tire life and 
lower operating costs. 800/242-9898; www.alcoa.com/alcoawheels.

 

Reelcraft spring-
retractable reels

Series L 70000 spring-retractable 
cord reels from Reelcraft Industries 
are designed to accommodate up to 100 feet of 
12-gauge cord. Steel construction and powder-
coat finish combine for a heavy-duty, corrosion-re-
sistant finish. The containerized drive spring offers saf-
er and easier handling during maintenance. Two sealed 
ball bearings produce a smoother spool rotation and easier operation. 
All cord reels are UL-listed. 800/444-3134; www.reelcraft.com. ■

 PRODUCT NEWS

CORRECTION
Safe-T-Fresh should have been listed in the May 2016 PRO Deodorizer 
Company Directory as a manufacturer as well as distributor of liquid, packet 
and puck deodorizer, and graffiti remover.

Safe-T-Fresh
877-764-7297
info@satelliteco.com; www.satelliteindustries.com

BUSINESSES

Portable toilet rentals in Berks County, PA, es-
tablished 21+ years. Gross sales $130,000+. 
Price $220,000. Employees: Owner/ Operator. 
Excellent turn-key business opportunity that 
has grown 30% in the last year, more than 
100% in the last 15 years. Steady customer 
base. Business includes all contracts, 150 por-
table toilets/sinks, 2 service/delivery trucks, 
and an 8-unit delivery trailer. Owner can as-
sist with training and transition if requested. 
Vehicles, equipment, or customer list will not 
be sold separately. Call Rick at 610-927-9114 
or email itspottytime@comcast.net  (T08)

FOR SALE: Portable toilets AND ALL sup-
porting equipment to run a successful rental 
business, selling well BELOW VALUE. Deliv-
ery available in Canada. Two trucks, 90 reg-
ular toilets, 10 @sinks, two wheelchair, six 
industrial - fancy with a/c & heat. 15 open 
pit, heated metal toilets. NEW shower/toilet 
trailer - 3-stall, 30 heated 300-gallon sep-
tic tanks. 3 portable vac systems. $350,000 
Takes it all. 780-706-6521  (T06)

Successful portable toilet business for sale. 
10+ years with a well-established customer 
base. Comes with toilets, brand new sinks, 
new 20-place trailer,10-place and 6-place 
trailers; 1999 F-550 pump truck 650 gal-
lons waste/300 gallons freshwater. 3-year-
old slide-in tank 275 gallons waste/175 
gallon freshwater. Comes with all supplies. 
Contact Mike 509-675-2690.  (T07)

Very successful portable toilet business for 
sale. Established in 1946 and growing ev-
ery day. South Florida area. Owner is retir-
ing and moving. Have 14 service trucks and 
3,500 toilets. 9-acre shop. For questions 
please call Bill Hickson 561-261-6289 or 
561-996-2298. Email kay4167@aol.com. 
Will discuss price.  (T08)

Very interested in purchasing portable 
toilet business(es) in Southern New Eng-
land. Industry experience, well-funded, 
and ready to make a deal! Please email: 
purchaseportables@aol.com  (T07)

COMPUTER SOFTWARE

FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (T06)

PORTABLE RESTROOM TANKS

2005 Best Enterprises 400/150 slide-in tanks 
with Honda engines and Conde pumps. Units 
are in good condition, stored inside. Contact 
Ben @ 417-257-3427.  (T06)

PORTABLE RESTROOM TRUCKS

2012 F-550 with Crescent 1100. 139,000 
miles. Truck has new engine with full 2-year 
warranty. patrick@chemcans.com for more 
info or pictures.  (T06)

2002 GMC T7500 portable restroom truck: 
1,600 gallons  – split 1,000/300/300 (1,000 
waste/600 fresh heated) CAT 3126 rebuilt 
4 yrs. ago. Allison MD3060P rebuilt 4 yrs. 
ago. Hose reel, washdown pump, air brake.  
Works daily. Dale 708-878-4391  (T09)

1999 Sterling 2006 Imperial 900/450 
body. New Masport vacuum. Very clean 
body. New steers, 276k miles. $18,500. 
Rich 612-221-2800  (T06)

2010 Isuzu NQR, Workmate 1050, 165,777 
miles, new turbo, completely new (DPF filter) 
exhaust. Carries 4 toilets with lift gate. Burks 
water pump. 612-221-2800  (T06)

PORTABLE SINKS
45 4-station sinks. Some have never been 
used. Always stored inside and tan in color. 
Call Ben @ 417-257-3427  (T06)

PRESSURE WASHERS

Honda horizontal GX engines, new in-the-
box w/warranty. GX200QX - $399; GX-
270QAG - $579; GX390QA - $599 delivered 
price. 800-363-9855 or GXParts.com (TBM)

Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763  (TBM)

TRUCK PARTS & ACCESSORIES

Everything to dress up your truck! FREE 
FULL-COLOR CATALOG. Phone: 800-270-
6003; Website: virgofleet.com. Virgo Nation-
wide, 8027 Foster Ave., Brooklyn, NY 11236 
  (TBM)
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MONDAY
September 12th
Fair Hours:  12 p.m. - 6 p.m.

TUESDAY
September 13th
Fair Hours:  8 a.m. - 2 p.m.

Outdoor Event - Rain or Shine

Many hotel options close by:  wistatefair.com/wsfp/visitor-information

per person
in advance

$30
per person
on site
Registration

includes ear plugs

and safety glasses!

$20

View complete event details at:

                                       
       Call 866-933-2653 for more info.

At PolyJohn, we specialize in personally serving up fast, simple solutions so small problems don’t 
become major meltdowns. That type of hands-on support might seem rare these days, but we still 
believe in setting a higher standard. It’s about manufacturing our own quality products and providing 
real support from people who really care. Add it all up and you’ve got a  delivery time that’s weeks  
faster than the other guys. And that means more time for what matters most — growing your business. 
So leave the sticky situations to us.    800-292-1305    www.polyjohn.com

IN A SELF-SERVICE WORLD.

PJ USA    PJ CANADA    PJ INTERNATIONAL    PJ SOUTH AMERICA    PJ MEXICO
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