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A 
few months ago, Jim Kneiszel, who had been editor of PRO for 12 
years, introduced me as the new editor. It was an honor taking over 
this magazine and bringing you stories, but as you know in your own 

line of work, change is always happening.
We’ve recently gone through some changes in the editorial department 

at COLE Publishing, and because of those, Jim will take back PRO starting 
with the January 2017 issue. I’ll be taking on our sister publication, Plumber.

A big reason for these changes is that longtime COLE staffer Ed Wodalski, 
who was editor of Plumber and wrote the In The Garage feature in PRO, passed 
away unexpectedly in late September. He will be greatly missed by all of us 
here. He enjoyed writing for you and giving tips on how to handle maintenance.

 

ADAPTING TO CHANGE
Change is around us all the time and we have to adapt to it, even though 

it can be difficult. The portable restroom operators featured in this issue 
definitely had to change to make their businesses succeed.

Talquin Portable Restrooms, profiled this month, started in 2002 and 
served many construction customers. The company’s other big client was 
Florida State University.

The recession in 2008 all but wiped out the construction work, forcing 
owner Bill Strauss to reevaluate his business and focus more on the university 
work. Doing those jobs, and the few construction jobs that remained, helped 
Talquin Portables survive. Today, the company still serves the university 
and has picked up some of those construction jobs again, while getting other 
special event jobs.

 
FOR THE CUSTOMERS

Cal-State Site Services of Simi Valley, California, went through some 
changes of its own. The company, profiled in On Location, started out as 
a general engineering and contracting business specializing in water and 
sewer projects. Over time owner Rick Modlin found his way into fencing and 
eventually into portable restrooms.

Since then, the company has bought out two other portable restroom 
businesses and now serves a large area around its home base. Cal-State 
recently serviced a local event called Wings Over Camarillo. While it’s not 
a huge event for the company, Modlin and his team are proud to service it 
because it’s a hometown event.

Without being able to change from engineering to fencing and portable 
restrooms, the company wouldn’t have been able to do that favor for its 
community.

 
YOUR CHANGES

How have you seen your company change or adapt since you started it? 
You can email Jim at editor@promonthly.com and share your story.

It’s been fun being editor of this title for the few issues I was here for. 
You can think of these few issues with me as rare collector’s items now!

Enjoy this issue! ■

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  

promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 
email PRO editor Cory Dellenbach at editor@promonthly.com.

FROM the EDITOR   
December 2016
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BY ADAPTING AND BUILDING ON THEIR BUSINESS

By Cory Dellenbach
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quality or price. Our goal at Five Peaks® is to make sure that 
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Get the BEST 
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231.830.8099  866.293.1502 

MADE IN U.S.A.

Come visit our 
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2017 WWETT Show.

Now with two 
new Service Centers

Porterville, CA Waco, TX
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YOUR FRIENDS AT COLE PUBLISHING

W ishing you 
peace and 
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this holiday season 
and throughout 
the new year.
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• 32 years of legendary dependability with a lower cost of ownership

• Two diesel engine options and a gas engine that is CNG/LPG capable

• Easy to drive: outstanding driver visibility, excellent maneuverability, 
    and tight turning radius

• 3-seat standard cabs or 7-person crew cabs

• Only Isuzu has a history focused on LCF medium duty trucks with the    
    engines and cabs for vocational bodies best suited for your business

 New Class 6 FTR on streets near you mid-2017

Visit your local Isuzu dealer for details.
WWW.ISUZUCV.COM

More ISUZU Trucks Are Working In 
America Than Any Other LCF Truck

Vehicles shown with optional equipment; some equipment is dealer installed. The Isuzu FTR is expected to go into production mid-2017. These vehicles are assembled 
from component parts manufactured by Isuzu Motors Limited and by independent suppliers who manufacture such components to Isuzu’s exacting standards for quality, 
performance and safety. Please see your authorized Isuzu dealer for details.   

© 2016 ISUZU COMMERCIAL TRUCK OF AMERICA, INC.

@PROmonthly.com

emails and alerts
Visit PROmonthly.com and 
sign up for newsletters and 
alerts. You’ll get exclusive content 

delivered right to your inbox, and you’ll stay 
in the loop on topics important to you!

connect 
with us!
Find us on Facebook 
at facebook.com/PROmonthly
or Twitter at twitter.com/PROmonthly

Visit the site daily for new, exclusive content. Read our blogs, 
find resources and get the most out of PRO magazine.

OVERHEARD ONLINE

You can’t rely just  
on raising prices to 
make more money … 
it’s all about creating 
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Truly Special Service
Putting in a little extra effort to provide top-
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Writer Judy Kneiszel has operated her own small business for 20 years and is familiar  
with the many rewards and challenges of business ownership. Write to her with 

questions, comments or topic suggestions at thewordhouse@ameritech.net.

W hether your portable restroom operation employs five or 50, its 
home base — the office — says as much about your business as 
your trucks and restrooms. Time and money spent renovating 

could be a valuable investment.
Like it or not, first impressions stick. An out-of-date facility gives visi-

tors the impression a company doesn’t care about appearances. If potential 
customers see your office is looking worn, they may assume you don’t care 
how your business looks and jump to the conclusion that you don’t pay at-
tention to cleanliness and condition of your portable restrooms either. This 
is not the image you want to project.

IS IT TIME TO REMODEL?
Updated office space can impress customers who visit occasionally as 

well as potential employees who are more likely to want to work for a com-
pany with clean, contemporary facilities. An office facelift can be a morale 
boost for longtime employees too.

After spending at least five days a week in the same office, month af-
ter month, year after year, you and your co-workers may take the space for 
granted, but it’s possible your office isn’t working as well as it could. Try to 
see it with fresh eyes and consider:

• Is there a lack of storage? Is every surface covered and every closet and 
cabinet cluttered?

• Is there a shortage of workspace? Are workers practically on top of each 
other? Is it easy to get around or could traffic flow use some improvement?

• Does the office give visitors a negative impression of your business? 
Is the décor dated? Is the furniture mismatched and worn? Does the color 
scheme scream 1990? Or are you screaming, “what color scheme?”

• Is your office too hot in summer, too cold in winter, or frequently too 
hot and too cold on the same day? Does it sometimes feel damp?

• Is the lighting too dim or too harsh? Is there little natural light coming in?
• Are there places for employees to collaborate as well as have privacy 

when necessary?
• Are your office energy bills too high?
• Overall, could the people who work in your office space be more com-

fortable, happy and productive on the job?
Answering yes to any or all of these questions means your office could 

do with some sprucing up. Whether that means a thorough cleaning, some 
rearranging and a fresh coat of paint, or a complete remodel with all new 
furniture, fixtures and floor coverings depends on your needs and budget.

WHAT DOES YOUR OFFICE NEED?
Begin by looking at your office with a critical eye and then by getting 

input from all employees and customers. It’s a waste of money to remodel 
without input from those who actually use the space daily, because you may 
miss opportunities to fix problems. There may be issues you’re not even 
aware of.

Once you’ve gotten input, divide suggestions into “must have” items, 
“would be nice” items and “no way” items. This will help you with budget-
ing. For example, if an employee notes that loose carpet in an area of the 
office is becoming a tripping hazard, new flooring is a “must have.” If an 
employee would like a $5,000 massaging desk chair, scale back on this “no 
way” item with a compromise “would be nice” item. 

This is also the optimum time to contact your utility and schedule an 
energy audit. Including energy-efficient lighting, efficient heating and cool-
ing, increased insulation, ENERGY STAR appliances, and insulated win-
dows in a remodel can have a return on investment that makes them wise 
investments. Also, a utility representative can tell you if there are rebates 
available when purchasing energy-efficient equipment.

A checkup from an HVAC contractor is helpful in planning a remodel 
too. Improving insulation and updating your heating and cooling systems 
may not be glamorous improvements, but the ability to maintain a consis-
tent, comfortable temperature year-round will be greatly appreciated by 
employees, and could save on utility costs.

Once you know what you want in a remodel, it’s time to find out what 
you can afford. Talk to several contractors and get their design and con-
struction ideas, input and estimates.

MODERN OFFICE TRENDS
As you think about remodeling, you may want to consider some of the 

current trends in office design that experts say will help you get the most out 
of your space and your workers. While it might just seem like simple paint 
and lightbulbs to you, there are lots of people analyzing office design in or-
der to determine which paint, lightbulbs and other design factors increase 
worker happiness and productivity.  

Wide-open spaces. Knocking down walls will make your space look 
and feel larger. Gone are the days of floor-to-ceiling walls dividing desks. 
Individual cubicles have given way to corrals or clusters of desks. The private 

SPRUCING UP THE DÉCOR OF COMPANY HEADQUARTERS DURING THE SLOW SEASON
CAN USHER EMPLOYEES INTO SPRING WITH RENEWED ENERGY

By Judy Kneiszel

Give Your Tired Old Office a Facelift

BACK at the OFFICE   
December 2016

An out-of-date facility gives visitors the impression 
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www.TankWorld01.com
12001 W. Peoria Ave
El Mirage, AZ 85335

Jerry’s cell 623-680-2037
tank.jerry1@gmail.com

Office 623-536-1199
Fax 623-935-4782
tankworld01@gmail.com

Happy Holidays  
from the Tank World Family.

Parts and Accessories In Stock

Tank World Corp
ALL MAJOR BRANDS  

IN STOCK AND  
READY TO BUILD.

We can build any tank to your specs.

Aluminum 2000 gal Porta Potty Tanks
In stock 500/1500 2 compartment

We build Vacuum trucks, Septic trucks, 
Porta potty trucks, and Body swaps.

We can do Steel, Stainless Steel and Aluminum.
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corner office for top brass that few workers ever enter has given way to man-
agers being out amongst the people.

New types of seating. Office desk options have increased in recent 
years. Alternatives to the standard office desk and chair include high tables, 
standing desks, treadmill desks and adjustable-height desks. If you’ve been 
on a college campus lately, you’ve seen that students are provided a wide 
range of places to work both independently and collaboratively in student 
centers and college libraries. As those students enter the workforce, they 
may want to continue that style of working where they take their laptop 
from their traditional workstation to a sunny window one day, or to a comfy 
couch in a secluded corner the next.

Collaborative spaces. Having one large windowless conference room 
is out. Having multiple smaller meeting rooms is in. Community tables out 
in the open where a number of employees can sit and confer, or one or two 

have ample room to spread out and work collaboratively on a project are 
also becoming popular. 

Include areas for privacy. Office space designers understand that ev-
eryone needs to make a private call or just be undisturbed with their own 
thoughts occasionally, so as popular as open-concept office spaces are, it’s 
still necessary to have a few places with doors where employees can shut 
themselves off.

Go au natural. To help relieve stress in the workplace, designers go 
back to nature. Natural surfaces like wood and stone are popular, and the 
calming colors found in nature are frequently used in decorating.

Let there be light. Just as the colors of nature are soothing, so is looking 
at nature itself. Adding skylights, increasing window size, and getting rid of 
heavy, darkening window treatments lets the light shine in, which can cut 
down on utility costs too.

Writing on the wall. In collaborative seating areas, covering walls with 
chalkboard paint or dry-erase paint encourages impromptu brainstorming.

Hide the cords. Offices designed and built before technology took over 
the workplace often have tangles of cables and cords everywhere. Wireless 
technology as well as innovative solutions for hiding wires and cords will cut 
the cluttered look.

Make it easy to be green. Incorporate green technologies in your re-
model, from energy-efficient lighting to low-flow toilets and water-efficient 
faucets. In the kitchen area, include bins for sorting recyclables.

Flexible spaces. Be sure your office design isn’t so stringent that there’s 
no room to add more employees or rearrange things if staffing decreases.  

GETTING IT DONE
Remodeling is stressful. You probably don’t have the luxury of shutting 

down for a couple weeks to do a big office renovation all at once. To de-
crease business interruption as much as possible, plan any remodel for your 
least busy time of the year. Encourage employees to take the vacation time 
they’ve got coming during the remodel or allow people to work at home if 
possible. Then work with your contractor to find ways to keep the business 
running smoothly through the renovation. Maybe this means moving ev-
eryone to half the facility while the other half is being worked on and then 
moving to the finished half while the project is completed.

Remodeling will be a bit of a hassle while the work is being done. But 
once it’s completed you’ll have a company headquarters you can be proud 
to invite potential clients to visit and a happier, more productive staff. ■

Talk to several contractors and get their design 
and construction ideas, input and estimates.
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Designed Specifically for 
Portable Toilet Trucks

210
CFM

SATISFACTION GUARANTEED 
Proudly Made in The USA with a 2 Year Warranty 
Against Manufacturer Defects.

DURABILITY 
Ductile Iron Housing, Stainless Steel Oil Lines 
and NVE’s Adjustable Piston Oil Pump.

SERVICEABILITY 
Equipped with a Vane Inspection Port and the 
Ability to Change the Vanes Right on the Truck!

304 CHALLENGER 
PUMP STAND COMPLETE

304 CHALLENGER 
HORIZONTAL PACKAGE

304 CHALLENGER 
ENGINE DRIVE PACKAGE

304 CHALLENGER 
VERTICAL PACKAGE

800-253-5500    natvac.com

Exclusive Manufacturer

C onstruction work is often a PRO’s bread and butter, but it can 
sometimes become undependable or dry up altogether de-
pending on the weather, the economy or local circumstances. 

University life, on the other hand, tends to go on regardless of external 
circumstances. That turned out to be a life-saver for Bill Strauss and 
his company, Talquin Portable Restrooms, during the recent recession.

When we caught up with this PRO 10 years ago, the company was 
just getting started as a stand-alone entity. A big account for them was 
with Florida State University’s Seminole Boosters for their tailgate par-
ties. They were also building up a healthy pipeline of construction ac-
counts. But the following year the country headed into an economic 
downturn and their growth trajectory came to a halt. Construction 
projects declined, but they were able to rely on a steady stream of work 
coming out of the university. They made it through the recession and 
have been growing ever since.

The company operates out of a 6-acre property in Midway, Flor-
ida, a town of 3,500 in the middle of the Florida Panhandle about 15 
miles from the state capital in Tallahassee. Strauss is the active part-
ner in the ownership team that includes his parents, Deanna and Fred 

Strauss. He calls his staff “the heartbeat of the operation” — general 
manager Fill Griffith, who’s been there from day one; longtime service 
drivers Shad Wilson and Vince White; and newcomer Kev McDonald, 
who does cleaning and miscellaneous tasks. Deanna comes in once a 
month to handle some of the office work.

 
GETTING STARTED

The roots of the company go back to 1987, when Strauss’ father 
started a septic business. In 2002, acting on a hunch he’d had for years, 

COVER STORY

F I L E

(continued)

FINDING A 
  LIFESAVER

University work keeps Florida operator going 
through recession. Now business is booming as 
construction work comes back. BY BETTY DAGEFORDE

The staff of Talquin Portable Restrooms. 
From left, Bill Strauss, president; Shad Wilson, 
service technician; Kev McDonald, service 
technician; Fill Griffith, general manager; and 
Vince White, service technician; in front of the 
company’s Ford service fleet consisting of a 2015 
F-550, 2008 F-550, and a 2013 F-550.
(Photos by Amanda Thomas)

Talquin Portable Restrooms
Midway, Florida

Owners: Bill Strauss and 
his parents Fred and Deanna Strauss

Founded: 2002

Employees: 6
Services: Portable sanitation

Service area: 200 miles along the central Florida Panhandle

Website: www.talquinportablerestrooms.com

Florida

H
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he added portable restrooms. Strauss took on 
management of that part of the business. By 
2008, the family felt it made sense to separate 
the two divisions, mostly for accounting and tax 
purposes. Lawyers and accountants took care of 
the details, but customers were unaware of the 
change as the two companies continued to oper-
ate out of a single facility.

Talquin’s service territory runs 20 miles 
north to the Georgia state line, 50 miles south 
to the Gulf of Mexico, and 100 miles east and 
west along the Panhandle. Other than restroom 
trailers, which Strauss says he’ll take anywhere, 
he avoids heading into nearby states because of 
licensing and disposal issues. About 66 percent 
of their work is construction, 13 percent Florida 
State University-related work, and 21 percent 
other events and restroom trailers.

 
TAILGATES AND TIGHTROPES

The company’s inventory includes 541 stan-
dard units (25 percent PolyPortables Integras 
and 75 percent PolyJohn Enterprises PJN3s); 23 
PolyJohn ADA-compatible units; 30 wheelchair-accessible units from Poly-
Portables, Sebach and PolyJohn; 12 PolyJohn hand-wash stations; and 14 
250-gallon PolyPortables holding tanks. They also have two 16-foot restroom 
trailers from Advanced Containment Systems. The four company-built haul-
ing trailers range in size from 8-unit to 16-unit. They use J&J Chemical de-
odorant products.

A few of the company’s units are tan and white, but most are tan and 

burgundy to closely match the Florida State 
University garnet and gold team colors. 
During football season the company keeps 
185 units at a storage facility on campus to 
be readily accessible for tailgate parties at 
the seven or so home games. They also set 
out units for the homecoming concert when 
it’s held outdoors.

At the end of the 2015 football season 
the university began a construction project, 
which lasted until the start of the 2016 sea-

son, to redo the south end zone of the stadium. The company provided three 
holding tanks and 22 units with twice-a-week servicing.

Perhaps one of the more unusual events the company does on cam-
pus is the circus. Since 1947, the uni-
versity’s Flying High Three-Ring Circus 
has been offered as an extracurricular 
activity for registered students. It’s not 
really designed to train people for circus 
work, but just to give students a taste of 
the life — everything from trapeze flying, 
high-wire acts and juggling, to rigging, 
costuming, lights and sound (no animal 
acts). Performances are held a couple 
times a year, spring and fall. During each 
two-week performance period the company sets up one of their restroom 
trailers, and six standard and two wheelchair-accessible units adjacent to 
the school’s big top tent for use by attendees.

 LESS IS MORE
While football and other school activities helped keep the company 

afloat during the recession, it was still a tough time for them as they watched 
construction dwindle. “We just held on tight,” Strauss says of that time period.

He thinks another thing working in their favor was that they were still a 
small, young company. “Since we started in 2002 we were still growing when 

(continued)

Above, Left: Fill Griffith pumps 
a 250-gallon holding tank 
(PolyPortables) at Florida State 
University’s Doak Campbell 
Stadium in Tallahassee.

Above, Right: Kev McDonald 
puts the finishing touches on 
servicing a portable restroom 
(PolyPortables) near Doak 
Campbell Stadium.

“We provide as 
good a service as 
we possibly can, 
and we say what 
we do and we do 
what we say.”

BILL STRAUSS

Subleasing restroom trailers
A routine request for service on another company’s restroom trailer about 

eight years ago led to the solution of a problem Bill Strauss, president of Talquin 
Portable Restrooms in Midway, Florida, had faced many times. He has two 16-foot 
Advanced Containment Systems restroom trailers, a five-stall and a seven-stall, 
but sometimes that wasn’t enough to meet demand and he’d have to turn down 
work. The problem didn’t occur often enough to justify buying another unit, but he 
doesn’t like to disappoint a customer.

Tidy Coast Event Services out of Hobe Sound, Florida, specializes in restroom 
trailers. They have a large supply of units in inventory and a service territory that 
includes Florida, Georgia and Alabama. Strauss became acquainted with owner An-
thony Heath when Heath asked him to service a unit he had on contract for a local 
Home Depot. They struck up a friendship and since that time he’s been able to fulfill 
all his customers’ requests. “If I’m out of one, which happens often, I rent from him,” 
Strauss says. His trailer customers typically request units for weddings, black-tie 
fundraisers, and restroom remodel projects at businesses and restaurants.

Tidy Coast is about 400 miles from the company’s office. When Strauss needs 
a unit he’ll either send someone to pick it up or Tidy Coast will deliver it, depend-
ing on everyone’s schedules. The companies have such a good working relation-
ship that sometimes Heath will even leave units at the Talquin yard. “If he’s bring-
ing one back, because we have 6 acres and plenty of room, he’ll leave trailers here 
as a drop-off point,” Strauss says.

The arrangement has worked out well for both companies. Tidy Coast has 
gained a good customer and someone they can call on to service units in the Talla-
hassee area, and Strauss can feel more confident offering restroom trailers to his 
customers knowing he has a ready supply available.
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includes Florida, Georgia and Alabama. Strauss became acquainted with owner An-
thony Heath when Heath asked him to service a unit he had on contract for a local 
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a unit he’ll either send someone to pick it up or Tidy Coast will deliver it, depend-
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customers knowing he has a ready supply available.
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ALWAYS GRATEFUL
Strauss gets a lot of his 

customers through word-
of-mouth, but also uses his 
website for marketing and 
continues to invest in phone 
book advertising. He also 
tries to keep up a Facebook 
presence, posting pictures 
and event information — 
“When we get around to it,” he says. “Half the 
time we’re so busy we forget.”

The best marketing tool of course is keeping 
customers happy. Strauss’ philosophy is pretty 
simple — “We provide as good a service as we 
possibly can, and we say what we do and we do 
what we say.”

Strauss doesn’t take his customers for 
granted. He says he loves them all and is con-
stantly thanking them for their business. He’s 
always pleasantly surprised when they say, “No, 
thank you.” He particularly enjoys hearing com-
pliments about his drivers. If there’s one thing 
he appreciates as much as his customers, it’s his 
employees. “We call ourselves a family owned 
and operated business but in my eyes these 
guys are family too,” he says. “The best thing 
about this business is my customers and my 
employees.” ■

Advanced Containment 
Systems, Inc.
800/927-2271
www.acsi-us.com
 
Engine & Accessory, Inc.
800/327-5431
www.rampstar.com

Isuzu Commercial Truck 
of America, Inc.
877/478-9828
www.isuzucv.com
(See ad page 11)

J&J Chemical Co.
800/345-3303
www.jjchem.com
(See ad page 5)

KeeVac Industries, Inc.
866/789-9440
www.keevac.com
(See ad page 6)

Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)

PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 48)
 
PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 47)
 
Westmoor Ltd.
800/367-0972
www.westmoorltd.com

MORE INFO

“We call ourselves a family 
owned and operated business 
but in my eyes these guys are 
family too. The best thing about 
this business is my customers 
and my employees.”

BILL STRAUSS

Tripp Grable 
walks out of 
a restroom 
(PolyPortables) 
just as he did 10 
years ago when 
Talquin Portable 
Restrooms was 
last featured in 
PRO magazine 
(December 2006).

it hit, as opposed to had we gotten big and then 
had to watch the bottom fall out.” Not having a 
large staff to support, Strauss didn’t have to face is-
sues of finding enough work for everyone or laying 
people off. Mostly, he says, sales plateaued during 
the recession, then steadily climbed and over the 
last 10 years have increased by 60 percent.

 
DURABILITY VERSUS AFFORDABILITY

The company services 403 units every week 
on their regular routes. Route work includes con-
struction projects (about half residential, half 
commercial), county boat landings along the Gulf 
of Mexico, and a year-round contract with the 
state to provide restrooms 
and weekly servicing at 
several state parks. Some 
of their non-route work 
includes black-tie fund-
raising events for the state, 
fishing tournaments along 
the coast, and local festivals 
such as Springtime Talla-
hassee’s Grand Parade. They also do a number of charitable events for which 
they donate units — Ronald McDonald House, the Salvation Army and sev-
eral fundraising 5Ks.

Strauss says the company used to run Isuzu trucks, but about eight 
years ago he decided to transition to Fords. “Isuzus go forever but Fords are 
easier and quicker to work on,” he explains.

Today the fleet includes two pickup trucks, a 2004 F-250 and a 2013 
F-350, and three F-550 vacuum trucks — a 2015 with a 2007 900-gallon 
waste/300-gallon freshwater aluminum tank from Engine & Accessory and 
a Masport pump, a 2013 with a 900-gallon waste/300-gallon freshwater alu-
minum tank and Masport pump built out by KeeVac Industries, and a 2008 
with a company-built 600-gallon waste/300-gallon freshwater steel tank and 

a Conde pump (Westmoor Ltd.). The company pays 
to dispose of waste at Tallahassee’s treatment plant.

When Strauss bought the 2008 vacuum truck he 
ordered it with four-wheel drive specifically to han-
dle a National Forest Service contract they’ve had for 
the last 10 years to provide units in the nearby Apala-
chicola Forest for hunters. Eighteen units are set up 

in 13 primitive camping locations in off-road remote areas from early No-
vember to late February. The closest is 20 miles away, the farthest 60 miles. 
Service is weekly, usually on Fridays in preparation for weekend hunting. “It 
takes all day to service them because they’re scattered all over the forest and 
are down narrow, bumpy dirt roads,” Strauss says.

Strauss hasn’t felt the need so far to have tracking software to keep 
track of his trucks, but as a routing aid he uses an Excel spreadsheet. He 
says his routes are fairly established and grew slowly over time but admits if 
he had to start from scratch he would definitely get routing software. Their 
system is set up with an A route and a B route, with five days on each route. 
“We have our own way of doing it,” he says. “Just basically insert, copy, cut 
and paste.”

Left: Fill Griffith guides Shad 
Wilson, in the company’s Ford 
F-550 service truck, through 
some units at the company’s 
staging lot on the campus of 
Florida State University.

Below: Shad Wilson unloads 
units at the campus staging lot 
in Tallahassee.

Shad Wilson and 
Fill Griffith pick 

up 14 hand-wash 
stations (PolyJohn) 
from a jazz festival 

at Cascades Park in 
Tallahassee.
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Karleen Kos is executive 
director of the Portable 
Sanitation Association 

International. She may be 
reached at karleenk@psai.org 

or 952/854-8300.

I bought my first-ever new car in 1987. It was low-end and nothing special 
to anyone but me — except for its one unique feature: cup holders.

Believe it or not, there was a time when cup holders were not a thing. 
As late as 1989, US News and World Report was calling “crannies for drinking 
cups” an unnecessary “future frill,” though they caught on fast with the car-
buying public. People demanded cup holders, and more new autos had 
them. Then in 1994 a woman in a car was severely burned by too-hot coffee 
from McDonald’s, and the accident proved to be the tipping point, no pun 
intended. After that, cup holders became ubiquitous in American autos.

You may be wondering what all this has to do with portable sanitation.
As PSAI executive director, I have been party to many discussions 

about the difficulty of persuading customers to rent enough units or service 

to ensure a positive experience. Sometimes it can seem like an unsolvable 
problem — mainly because the people who pay the bill lack sufficient 
motivation to make better rental decisions. Most of them never actually use 
the units themselves. The people who do use the units — the end users — 
don’t often understand how the rental process works. So they blame the 
portable sanitation company for their suboptimal experience, walking away 
with a bad feeling about the entire industry.

And round it goes — unless portable restrooms can become the new 
cup holders.

When consumers began demanding cup holders, auto companies — 
after 70 years of making cars without them — finally became motivated 
to provide “crannies for drinking cups.” At first they cost extra, and end 
users willingly paid extra. Today, people simply expect cup holders and 
won’t consider vehicles without them. Put simply, consumer demand and 
willingness to pay for what they knew was possible forced changes from auto 
manufacturers that might not have happened otherwise. This worked out 
pretty well for everyone involved with providing the cup holders, too.

Recently, PSAI committed to a long-range strategy for transforming the 
image of the portable sanitation industry. Our plan will require many years 
of time, talent and financial commitment. We aim for a day when end users 
expect, and indeed get, a portable restroom experience that is memorable 
because it isn’t memorable — with economics that work for all the parties 
involved.

This will happen when the public understands that portable restrooms 
do not have to be unpleasant, and they start demanding better options from 
our decision-making customers. When end users learn about the diverse 
equipment and services our industry can provide, and when they know 
where the decisions are made, things will start to change. Take PSAI’s mail 
carrier. She discovered luxury restroom trailers at a family wedding last 
summer and can’t stop gushing about her experience.  

PSAI’s long-range strategy is aimed at harnessing the enthusiasm 
of satisfied users like our mail carrier to create market demand for better, 
cleaner, more pleasant portable restroom options. We know it will take time 
and money to really move the needle. Perhaps some unknowable event 
will help create a tipping point sooner. Whenever and however the change 
comes, everyone will win.

Maybe we should consider adding cup holders. ■

By Karleen Kos

Image Transformation: A Lesson From the Auto Industry

We aim for a day when end users expect, and indeed get, 
a portable restroom experience that is memorable because 
it isn’t memorable.

BOOTH
2202
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6-Station 8-Station w/Sinks

16-Station

8-Station

BOOTHS

5340, 5341, 5345
7 Church Road, Hatfield, PA 19440
Phone: 800.422.1844 
Fax: 888.883.9380
Visit our website: www.libertyfg.com

Call Michael DeGroat (ext 812)

Flexible
and Affordable

Financing
Options

Commercial Equipment Financing Call 800-422-1844

Financing for
New and Used Equipment

Trucks • Tanks • Trailers • Toilets • Cameras • Jetters
Computer Hardware & Software

BOOTH
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1.  A solar panel unit that will recharge the battery  
to power the 12-volt water pump that provides 
flushing abilities 24/7 to the RV porcelain bowl.  
No matter where you are on this earth you are, you 
can adjust the tilt of the panel to capture the sun.

2.  An odor exhaust fan to remove odors.

3.  The water and waste tank holds about 43 gallons 
water and 68 gallons waste.

Note: Frequency of pumping will depend on volume, etc. 

4.  We use non-potable water so as not to waste  
drinking water. 

5.  An RV bowl that flushes only 16 ounces per flush  
or half full, to carry the solids through the neck  
of the bowl. 

6.  Chemical deodorizers are not needed  
to control odors. 

7.  A pressure plate switch below the polyethylene mat, 
allowing the lights and fan to turn on and off upon 
entry and exit. 

8.  An electric 12-volt water pump creates a washdown 
feature so anyone having a fecal accident can clean 
the unit without the help of others. 
You can clean the interior first, then refill the water 
tank. There’s no need to move the pump truck or drag 
a hose around or between the units.

9.  The water fill, battery box and waste tank openings 
are all in the rear of the unit, so attendees can still 
use it while it’s being cleaned. Without having to 
get equipment in and out of doors, you can clean it 
faster than a chemical portable restroom. 

10.  The Sure Seal™ odorless waste tank design is like a 
P-trap in your home. No chemical deodorizers are 
needed, so profits are saved. 
The unit vent pipe above to the rear will exhaust 
the fecal odor gases. 

11.  The invention of plastic produced three great 
products in the early 1970s, the models of Poly-
Portables, PolyJohn and Tufway. Other portable 
restroom products have since come to market, 
but we’ve been told these have been the most sold 
over time. 

11a.  Because of that, we have adopted these three 
models for our retrofit kit. Vendors who own 
one of these great portable restroom shells 
will not need to purchase another model. The 
existing model will fit on our retrofit tank, solar 
panel roof top, and fan adapter. 
The idea is to use your existing models and reduce 
the cost of another purchase of walls, doors, and 
roof tops, while still owning a restroom with a 
solar panel feature. Use older models for con-
struction. Save your profits.

12.  These units are not air conditioned.  
They’re designed as an inbetween of the  
high-end air conditioned units and chemical 
portable restrooms. 

13.  The industry standard of the chemical portable 
restroom is over 45 years old. 

13a.  The cost to purchase a chemical portable  
restroom is about $450-$1,200.  
Cost to purchase a single air conditioned unit is 
about $3,900 to $5,000. Nice units. 

14.  Construction of our retrofit kit.  
We have designed the water, waste tanks and skid 
to be about 200 pounds of polyethylene material, 
70 pounds for the water and waste tanks, and 
60 pounds for the skid that holds the two tanks 
together. After adding the shell and bowl and fan 
adapter and solar panel system the unit will be 
heavy. A chemical restroom weighs about 100 to 
175 pounds.

14a.  We created on the tank’s side a set of forklift 
ports for easier placement and removal/loading 
onto the truck with a forklift. You can load it full 
of 43 gallons of water for delivery to an event.  
The size of the VIP Best 1 unit is about 48" x 72" 
long. Four can fit atop the typical truck bed. 

15.   We made an adapter to recess into the roof  
and hold the exhaust fan to remove odors.  
The side vents must be sealed to work properly. 

16.  We offer an 80 watt solar panel; it produces  
almost 3.5+ amps per hour. Frequency of use 
to restoration will determine the size of battery 
wattage needed.  
The solar panel bracket is also mounted on the  
back wall of the unit. It is reinforced by two  
aluminum 1/8" straps inside and outside.  
The existing walls are about 1/8” thick and not 
enough to support the panel and adjuster alone.

17.  We have developed a patent pending towable 
dolly system attachable to the base of the unit;  
it is available as an option. Used only for  
hard top surfaces.

18.  We were issued a utility patent pending by the  
U.S. Patent Office for copyright protection. 

19.  Our goal is to remove the sight and odor.  
These are the most common complaints you 
have received by everyone who uses the chemical 
restrooms. If at all possible, women will not use 
them. 

We think you can increase YOUR business over others 
and at the same time increase your profits with a qual-
ity product. We charge more rental than everyone else 
but still get orders. We have customers who will never 
go back to chemical portables. 

We can share more about various uses with this product. 

Who wants a smelly toilet; please raise your right little 
pinkie finger!

This company was started 27 years ago under a different name. We had one goal in mind: produce a  
better portable restroom. Create a restroom so no matter where you are on this earth, it flushes clean 
water 24/7 with no sight or odor of the waste. Most of all make it JUST LIKE HOME™. 

We wanted to target the construction industry and the special events where a CHEMICAL portable  
restroom is not accepted by all users.

Please share your thoughts by emailing us at THEVIPBEST1@GMAIL.COM
Please share your contact information and email address. We are looking at this as a part of our market study. Your comments will definitely help and be appreciated. 

Come to the WWETT Show, this February 23-25, 2017. We will be there. Booth 1204. Opposite end of entrance to the right.

Today’s portable chemical restrooms are not able do what THE VIP BEST 1 can do. 
Thank you all, 
VIP BEST 1 LLC. 

WHY? “BECAUSE ONLY THE BEST WILL DO”VIP BEST 1™

THE VIP BEST 1 features the following: ___________________________________________________

BOOTH

1204
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1.  A solar panel unit that will recharge the battery  
to power the 12-volt water pump that provides 
flushing abilities 24/7 to the RV porcelain bowl.  
No matter where you are on this earth you are, you 
can adjust the tilt of the panel to capture the sun.

2.  An odor exhaust fan to remove odors.

3.  The water and waste tank holds about 43 gallons 
water and 68 gallons waste.

Note: Frequency of pumping will depend on volume, etc. 

4.  We use non-potable water so as not to waste  
drinking water. 

5.  An RV bowl that flushes only 16 ounces per flush  
or half full, to carry the solids through the neck  
of the bowl. 

6.  Chemical deodorizers are not needed  
to control odors. 

7.  A pressure plate switch below the polyethylene mat, 
allowing the lights and fan to turn on and off upon 
entry and exit. 

8.  An electric 12-volt water pump creates a washdown 
feature so anyone having a fecal accident can clean 
the unit without the help of others. 
You can clean the interior first, then refill the water 
tank. There’s no need to move the pump truck or drag 
a hose around or between the units.

9.  The water fill, battery box and waste tank openings 
are all in the rear of the unit, so attendees can still 
use it while it’s being cleaned. Without having to 
get equipment in and out of doors, you can clean it 
faster than a chemical portable restroom. 

10.  The Sure Seal™ odorless waste tank design is like a 
P-trap in your home. No chemical deodorizers are 
needed, so profits are saved. 
The unit vent pipe above to the rear will exhaust 
the fecal odor gases. 

11.  The invention of plastic produced three great 
products in the early 1970s, the models of Poly-
Portables, PolyJohn and Tufway. Other portable 
restroom products have since come to market, 
but we’ve been told these have been the most sold 
over time. 

11a.  Because of that, we have adopted these three 
models for our retrofit kit. Vendors who own 
one of these great portable restroom shells 
will not need to purchase another model. The 
existing model will fit on our retrofit tank, solar 
panel roof top, and fan adapter. 
The idea is to use your existing models and reduce 
the cost of another purchase of walls, doors, and 
roof tops, while still owning a restroom with a 
solar panel feature. Use older models for con-
struction. Save your profits.

12.  These units are not air conditioned.  
They’re designed as an inbetween of the  
high-end air conditioned units and chemical 
portable restrooms. 

13.  The industry standard of the chemical portable 
restroom is over 45 years old. 

13a.  The cost to purchase a chemical portable  
restroom is about $450-$1,200.  
Cost to purchase a single air conditioned unit is 
about $3,900 to $5,000. Nice units. 

14.  Construction of our retrofit kit.  
We have designed the water, waste tanks and skid 
to be about 200 pounds of polyethylene material, 
70 pounds for the water and waste tanks, and 
60 pounds for the skid that holds the two tanks 
together. After adding the shell and bowl and fan 
adapter and solar panel system the unit will be 
heavy. A chemical restroom weighs about 100 to 
175 pounds.

14a.  We created on the tank’s side a set of forklift 
ports for easier placement and removal/loading 
onto the truck with a forklift. You can load it full 
of 43 gallons of water for delivery to an event.  
The size of the VIP Best 1 unit is about 48" x 72" 
long. Four can fit atop the typical truck bed. 

15.   We made an adapter to recess into the roof  
and hold the exhaust fan to remove odors.  
The side vents must be sealed to work properly. 

16.  We offer an 80 watt solar panel; it produces  
almost 3.5+ amps per hour. Frequency of use 
to restoration will determine the size of battery 
wattage needed.  
The solar panel bracket is also mounted on the  
back wall of the unit. It is reinforced by two  
aluminum 1/8" straps inside and outside.  
The existing walls are about 1/8” thick and not 
enough to support the panel and adjuster alone.

17.  We have developed a patent pending towable 
dolly system attachable to the base of the unit;  
it is available as an option. Used only for  
hard top surfaces.

18.  We were issued a utility patent pending by the  
U.S. Patent Office for copyright protection. 

19.  Our goal is to remove the sight and odor.  
These are the most common complaints you 
have received by everyone who uses the chemical 
restrooms. If at all possible, women will not use 
them. 

We think you can increase YOUR business over others 
and at the same time increase your profits with a qual-
ity product. We charge more rental than everyone else 
but still get orders. We have customers who will never 
go back to chemical portables. 

We can share more about various uses with this product. 

Who wants a smelly toilet; please raise your right little 
pinkie finger!

This company was started 27 years ago under a different name. We had one goal in mind: produce a  
better portable restroom. Create a restroom so no matter where you are on this earth, it flushes clean 
water 24/7 with no sight or odor of the waste. Most of all make it JUST LIKE HOME™. 

We wanted to target the construction industry and the special events where a CHEMICAL portable  
restroom is not accepted by all users.

Please share your thoughts by emailing us at THEVIPBEST1@GMAIL.COM
Please share your contact information and email address. We are looking at this as a part of our market study. Your comments will definitely help and be appreciated. 

Come to the WWETT Show, this February 23-25, 2017. We will be there. Booth 1204. Opposite end of entrance to the right.

Today’s portable chemical restrooms are not able do what THE VIP BEST 1 can do. 
Thank you all, 
VIP BEST 1 LLC. 

WHY? “BECAUSE ONLY THE BEST WILL DO”VIP BEST 1™

THE VIP BEST 1 features the following: ___________________________________________________
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All 304 Stainless Steel

Did You 
Know?
To the best of our knowledge & 
research, all STAINLESS STEEL 
tanks, manufactured by BEST 
ENTERPRISES, since 1972 are 
still in operation. Therefore, Best 
Enterprises believes that vacuum 
tanks, built with our quality 
“STAINLESS STEEL” is a smart 
investment for your company.

Orders received by  
2:00 Central Time  
will ship same day

GH400/200

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net   www.youtube.com/bestentinc

GH300/150

FOR SALE

Christmas is upon us, and the end of the year is near.  
To start off the New Year, why not give Best a call for your next Pumper truck?

For your small truck or trailer!! 
Let us design you that special  

design tank you’re looking for.

BOOTHS

5204, 5205, 5206

Best provides a full line 
of vacuum pumps and 
replacement parts to 

serve you.

Building quality Stainless Steel Tanks since 1972
BEST  ENTERPRISES, INC.

Thank you to everyone, 
and Happy Holidays  

from us at Best.

GAYLE HUMPHRIES
PRESIDENT & CEO

ON LOCATION

California contractor provides down-
to-earth site services for annual high-

flying air show  BY KEN WYSOCKY

Prepared 
   for Takeoff

THE TEAM
Rick Modlin is the owner of Cal-State Site Services. Based in Simi 

Valley, California, the company provides portable restrooms, temporary 
fencing and pedestrian barricades to customers throughout the Greater 
Los Angeles area. Event manager Kelly Kimes coordinates all aspects of 
servicing Wings Over Camarillo, an annual air show held in Camarillo, 
California. About 12 Cal-State employees work the event, including route 
driver Jesus Gomez, who takes care of servicing restrooms; Kimes, who 
oversees the VIP restroom trailers; and a three-man crew that erects 
fencing for security and pedestrian barricades for crowd control. 

 

The Cal-State Site Services crew. 
From left, Kelly Kimes, Daniel Sanchez, 

Hector Saavedra, Rick Modlin, Eric Griffin, 
Jerry Nates, Mariano Cortez and Glen Heflin. 

(Photos by Collin Chappelle)

(continued)

THE JOB: Wings Over Camarillo

LOCATION: Camarillo, California

THE PRO: Cal-State Site Services
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THE TEAM
Rick Modlin is the owner of Cal-State Site Services. Based in Simi 

Valley, California, the company provides portable restrooms, temporary 
fencing and pedestrian barricades to customers throughout the Greater 
Los Angeles area. Event manager Kelly Kimes coordinates all aspects of 
servicing Wings Over Camarillo, an annual air show held in Camarillo, 
California. About 12 Cal-State employees work the event, including route 
driver Jesus Gomez, who takes care of servicing restrooms; Kimes, who 
oversees the VIP restroom trailers; and a three-man crew that erects 
fencing for security and pedestrian barricades for crowd control. 

 

The Cal-State Site Services crew. 
From left, Kelly Kimes, Daniel Sanchez, 

Hector Saavedra, Rick Modlin, Eric Griffin, 
Jerry Nates, Mariano Cortez and Glen Heflin. 

(Photos by Collin Chappelle)
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THE JOB: Wings Over Camarillo

LOCATION: Camarillo, California

THE PRO: Cal-State Site Services



Cal-State Site Services’ fence installer Mariano Cortez 
lowers a section of vinyl-coated picket fence from a 
trailer. The fence is being set up for the Wings Over 

Camarillo air show in Camarillo, California.

COMPANY HISTORY
Modlin started out with a general engineering and contracting business 

called Classic Construction Services, which specialized in water and sewer 
projects. He got into fencing in a roundabout way in the late 1980s when he 
realized the company was spending some $20,000 a year to erect mandated 
temporary fencing to protect old oak trees standing on job sites throughout 
Ventura County.

Modlin used to hang signs on the temporary fencing to promote Classic 
Construction’s services. But soon calls started rolling in from potential 
customers who asked if the company did fencing, too. Modlin responded by 
establishing Cal-State in 1991. He sold Classic Construction a year later to 
concentrate on temporary fencing.

In 2008, Modlin purchased Nature Calls Sanitation Inc., a portable 
restroom company in nearby Oxnard that specialized in farming and 
special-event portable sanitation. The rationale: He realized that customers 
who need fencing many times also require portable restrooms — and they’d 
prefer the convenience of getting them from just one vendor. About two 
years later, he bought another portable restroom operation. Cal-State’s 
three primary restroom markets are construction, special events and 
agriculture, he says.

 
EQUIPMENT MATTERS

To service customers, Cal-State owns about 1,000 standard Aspen 
restrooms made by Five Peaks; four restroom trailers made by NuConcepts; 
about 150 dual hand-wash stations made by PolyJohn Enterprises; roughly 
18,00 feet of barricades; and about 1 million linear feet of temporary fencing 
(which includes both chain-link fencing and 6- by 10-foot fencing panels).

For servicing restrooms, the company relies on a 2017 Hino with 
a 1,500-gallon waste/500-gallon freshwater 
aluminum tank made by Tank World; three 
Freightliner trucks, each outfitted with a 
1,500-gallon waste/500-gallon freshwater 
aluminum tank made by Southwest Tank and 
Steel; six Ford F-550 trucks that carry 750-gallon 
waste/400-gallon freshwater stainless steel tanks 
made by Satellite Industries; and one slide-in 

unit with a 750-gallon waste/250-gallon freshwater aluminum tank made by 
KeeVac Industries. All the units are equipped with Masport pumps.

To transport fencing and barricades, the company owns two Freightliner 
and four International 24-foot flatbed trucks. Modlin says he also buys 
promotional decals from J.C. Gury Co. (continued)

Sanitation specialist 
Jerry Nates lowers an 
Aspen portable restroom 
(Five Peaks) from one of 
Cal-State Site Services’ 
trailers at the Wings Over 
Camarillo air show.
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THE SLIDE IN 
WAREHOUSE

300 Gallon Waste/150 Gallon Fresh

450 Gallon  
Aluminum  

Slide-In

650 Gallon Waste/300 Gallon Fresh

950 Gallon  
Side Engine Style 

Slide-In

• Electric Start 5.5 HP Honda
•  Condé Super 6 vacuum pump  

w/4-way valve
•  30'x2" Tiger Tail inlet hose w/stinger

•  Washdown system 
w/50' hose

• 3" discharge  
• 12V battery & work light

• Aluminum Slide-in
• Flanged and dished heads
• Condé SDS6 (115 CFM)

$ 16,495

ALL UNITS COMPLETE AND READY TO WORK

$ 8,395

888.445.4892 | SlideInWarehouse.com
SIT1216

From 300-2300 Gallons Slide-ins,  
We Can Build What You Need Indeed

• Honda 9 HP Electric start
• 30" tiger tail hose with valve and wand  
• 50' wash down hose

HappyHappyHappy HolidaysHolidaysHolidays

Get Your Slide-In Before The End Of The Year Up To $500,000 For Qualifying Equipment

See www.section179.org to see what you can do this year.  

Building tanks and trucks for your end of year purchase.

TAKE ADVANTAGE OF  

SECTION 179 for 2016

SECTION 179 

Cal-State Site Services’ fence installer Mariano Cortez 
lowers a section of vinyl-coated picket fence from a 
trailer. The fence is being set up for the Wings Over 

Camarillo air show in Camarillo, California.

COMPANY HISTORY
Modlin started out with a general engineering and contracting business 

called Classic Construction Services, which specialized in water and sewer 
projects. He got into fencing in a roundabout way in the late 1980s when he 
realized the company was spending some $20,000 a year to erect mandated 
temporary fencing to protect old oak trees standing on job sites throughout 
Ventura County.

Modlin used to hang signs on the temporary fencing to promote Classic 
Construction’s services. But soon calls started rolling in from potential 
customers who asked if the company did fencing, too. Modlin responded by 
establishing Cal-State in 1991. He sold Classic Construction a year later to 
concentrate on temporary fencing.

In 2008, Modlin purchased Nature Calls Sanitation Inc., a portable 
restroom company in nearby Oxnard that specialized in farming and 
special-event portable sanitation. The rationale: He realized that customers 
who need fencing many times also require portable restrooms — and they’d 
prefer the convenience of getting them from just one vendor. About two 
years later, he bought another portable restroom operation. Cal-State’s 
three primary restroom markets are construction, special events and 
agriculture, he says.

 
EQUIPMENT MATTERS

To service customers, Cal-State owns about 1,000 standard Aspen 
restrooms made by Five Peaks; four restroom trailers made by NuConcepts; 
about 150 dual hand-wash stations made by PolyJohn Enterprises; roughly 
18,00 feet of barricades; and about 1 million linear feet of temporary fencing 
(which includes both chain-link fencing and 6- by 10-foot fencing panels).

For servicing restrooms, the company relies on a 2017 Hino with 
a 1,500-gallon waste/500-gallon freshwater 
aluminum tank made by Tank World; three 
Freightliner trucks, each outfitted with a 
1,500-gallon waste/500-gallon freshwater 
aluminum tank made by Southwest Tank and 
Steel; six Ford F-550 trucks that carry 750-gallon 
waste/400-gallon freshwater stainless steel tanks 
made by Satellite Industries; and one slide-in 

unit with a 750-gallon waste/250-gallon freshwater aluminum tank made by 
KeeVac Industries. All the units are equipped with Masport pumps.

To transport fencing and barricades, the company owns two Freightliner 
and four International 24-foot flatbed trucks. Modlin says he also buys 
promotional decals from J.C. Gury Co. (continued)

Sanitation specialist 
Jerry Nates lowers an 
Aspen portable restroom 
(Five Peaks) from one of 
Cal-State Site Services’ 
trailers at the Wings Over 
Camarillo air show.
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THE MAIN EVENT
Established about 36 years ago, Wings Over Camarillo primarily 

features retired military airplanes, as well as general aviation aircraft and 
classic automobiles. About 15,000 people attend the two-day event, held 
every August.

Cal-State started providing just fencing for the 
event in 2010, but since then has added barricades, 
and then portable restrooms and restroom trailers to 
the mix. “We’ve handled everything for the last three 
years,” Modlin says. “It’s not the biggest special event 
we handle each year, but it’s near and dear to our 
hearts because it’s held in our own backyard and a lot 
of us live in the area.”

 
BY THE NUMBERS

To properly service the event, 
Cal-State supplies about 60 Aspen 
restrooms, a dozen Bravo dual 
hand-wash stations, two restroom 
trailers, about 1,000 feet of fencing, 
500 feet of barricades and two Five 
Peaks ADA-compliant restrooms. 
To clean restrooms, the company 
uses just one of its larger vacuum 
trucks that carries a 1,500-gallon 
waste/500-gallon freshwater tank 
equipped with a Masport pump, 
Modlin says.

 
READY FOR LIFT-OFF

The event does not pose 
immense logistical challenges for 
Cal-State. It’s held only about 20 
miles away from the company’s 
Simi Valley-based headquarters, 
so equipment either comes from 
there or is sourced from a service 
yard in Ventura, which is even 
closer to the show’s site.

The fencing crew heads 
out first on the day before the 
show. Modlin says it takes about 
six hours or so to set up all the 
fencing and barricades to secure 
the perimeter. Then the company 
uses 18-foot trailers to deliver the bulk of the restrooms plus the hand-wash 
stations, all on the same day that the fencing is erected. The company also 
uses three Ford stake-bed trucks, equipped with hydraulic lift gates, that 
carry four restrooms each. If needed, they can also tow trailers for extra 
restroom-carrying capacity. “We get everything done the day before the 
event,” Modlin says.

Restrooms are typically cleaned and restocked with toilet paper only 
once, starting at around 6 a.m. Sunday. Gomez also refills soap holders and 
water tanks on the hand-wash stations. Total service time: about four hours. 
“The grounds for the event don’t open until 11 a.m., so the driver has plenty 
of time to service the restrooms,” Modlin says. Waste is taken to a municipal 
treatment plant about 10 miles away, Modlin says.

On Monday morning, crews arrive at the site to break everything down 
and take it away; this requires about the same number of employees as 

needed on the previous Friday. “We pretty much have it down to a science,” 
Modlin explains. “The whole site is on asphalt, so it’s easy to get around. And 
because the event is held at the Camarillo Airport, it’s a secure area, so we 
don’t have to deal with vandalism.”

 KEY TO SUCCESS
Modlin says being organized helps 

Cal-State earn repeat business, year after 
year, for the high-flying event. “Having 
done it for a few years doesn’t hurt, either,” 
he notes. Thanks to proper planning, the 
company has figured out how to mini-
mize the amount of trucks and employees 
required for the job, as well as deliver re-
strooms and fencing in just one day, and 
break it down and take it all away in just 
one day. “Having an event coordinator 

(Kimes) who’s second to none sure doesn’t hurt,” Modlin adds. “Kelly takes 
a lot of pride in what he does.” ■

“It’s not the biggest 
special event we handle 
each year, but it’s near 
and dear to our hearts 
because it’s held in our 
own backyard and a lot 
of us live in the area.”

RICK MODLIN

Right: Cal-State 
Site Services staff 
relocate some 
of the portable 
restrooms at the 
air show grounds.

Below: Rick 
Modlin, president 
and owner of Cal-
State Site.

Five Peaks
866/293-1502
www.fivepeaks.net
(See ad page 9) 

Hino Trucks
248/699-9334
www.hino.com
 
J.C. Gury Co., Inc.
800/903-3385
www.jcgury.com
(See ad page 36)

KeeVac Industries, Inc.
866/789-9440
www.keevac.com
(See ad page 6)
 
Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)
 
NuConcepts
800/334-1065
www.nuconcepts.com

PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 47)
 
Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 35)
 
Tank World Corp
623/536-1199
www.tankworld01.com
(See ad page 14)

MORE INFO

CALL TO ORDER TOLL FREE 866-872-1224 • www.varcopumper.com SOURCE KEY

CALL FOR
FREE
CATALOG!

CALL FOR
FREE
CATALOG!

WITH HANDLE

Aluminum Male Adapter End $79.99 each
Polypropylene Female End $79.99 each

WITHOUT HANDLE

Aluminum Male Adapter End $59.99 each
Polypropylene Female End $59.99 each

DESCRIPTION STARTING AT

Pump Only $625.00
Gas Engine Drive Systems $945.00

SHOWN WITH
ALUMINUM MALE ADAPTER 
AND HANDLE INSTALLED

VARCO WAND ASSEMBLY
• Pre-Assembled Wand for porta-toilet use.
• Includes a 30" long PVC Pipe threaded into
 valve at 45° angle.
• 2" Full Port Poly Valve, with metal Carry Handle
 bolted to body of valve.
• Available with a male adaptor or Female coupler
 at hose connection.

BRASS
LEVER VALVES

SIZE
RIV

PRICE
MZ

PRICE

3" $108.00 $115.00
4" $152.00 $170.00
6" $299.00 $305.00

PUMP REBUILD
KITS AVAILABLE

BATTIONI • JUROP • NVE
MORO • CONDE • SHURFLO

AMT
WASH-

DOWN PUMP
$75710

YOUR HOSE &  FITTINGS  HQ
HOSE & FITTINGS FOR EVERY INDUSTRY/APPLICATION, GIVE US A CALL!

EBH PORTABLE TOILET HOSE
• Perfect for Removal of Liquids and Waste Materials
• Resistant to Kinking and is crushproof & includes cu� s.
• Standard Lengths only. 

20' 25' 30' 40' 50'

2" $43.14 $53.93 $64.71 $86.29 $107.86
3" $85.37 $106.72 $128.06 $170.75 $213.43

square outer
helix for increased

durability and � exibility

Rebuild Kits 
and Wet End 
Kits Available

TIGER TAIL HOSE
• Also known as Bumble Bee or Crushproof Hose
• Perfect for Removal of Liquids and Waste Materials
• Kink resitant - includes cu� s. Std. Lengths only. 
• Polyethelene Construction Corrosion Resistant
• Extremely Flexible, even at Sub-Zero Temperatures. 

20' 25' 30' 40' 50'

2" $67.23 $84.06 $100.79 $134.40 $169.33

3" $112.43 $140.57 $168.63 $225.16 $280.70

MADE IN
USA

GREAT FLEXIBILITY!
BETTER CUFFS!
LOWER PRICE!

ALSO AVAILABLE
IN FXF

QUICK CONNECTS

WANT IT COUPLED? CHOOSE FROM ALUMINUM OR POLYPROPYLENE FITTINGS
For MXF Quick Connects: Add $9.95 for 2" -  Add $16.95 for 3"  Also in FXF Quick Connects

PORTABLE TOILET
CHOICE

4 & 6 BOLT
POLYPROPYLENE 
BALL VALVES
Precision molded full port for 
easy � ow. Make an economical 
alternative to brass valves. 
Stainless steel bolted
design for extra durability.

4 BOLT
FULL 
PORT
1 ½  "

4 BOLT
STD. 

PORT
2"

4 BOLT
FULL 
PORT

2"

$22.81 $22.81 $26.68
6 BOLT
FULL 
PORT

2"

6 BOLT
FULL 
PORT

3"

8 BOLT
FULL 
PORT

4"

$32.85 $76.27 $160.84

FULL LINE OF CONDE ACCESSORIES, 
PUMPS AND PACKAGES

FLOJET PUMPS
12v DC and 115v AC (plug-in)

STARTING AT
$8215

SHURFLO PUMPS
12v DC and 115v AC (plug-in)

STARTING AT
$8605

DC10
WASH-
DOWN PUMP
$81000

CALL FOR MORE CHEMICALS 
/ CLEANING AGENTS

DEODORANT DISCS
100 DISC BAG

$3099

WALEX PTA LIQUID 
DEODORIZERS

AS LOW AS
$2995 GAL.

PORTAPAK
AS LOW AS

$2249 BAG

FULL LINE OF
WALEX CHEMICALS

POLY PIPE FITTINGS 
AND POLY CAM & 

GROOVE FITTINGS
STARTING AT

$2.34

DOWN PUMP
WASH-
DOWN PUMPDOWN PUMP

MAXI SCRAPER
ITEM# SIZE PRICE

STMAX 4" $4.99

ERGOTEC SQUEEGEE
ITEM# SIZE PRICE

ES150 6" $14.61
ES250 10" $15.46

BANJO BRAND VALVES AND 
POLY FITTINGS AVAILABLE

WASH-
DOWN PUMPRebuild Kits 

$810

WASH-

$81000

Description LOW PRICE

Pump Only $1,790.00

Pump Stand 
Complete

 $3,214.78

Secondary 
Pack (Horizon-
tal or Vertical)

$3,928.57

Engine Drive $X,XXX.XX

CHALLENGER 304 
PORTABLE TOILET 
PUMP AND PACKAGE
• Ductile Iron Cylinder
• Stainless Steel Oil Lines
• NVE Adjustable Piston Oil Pump
• Easily change out the vanes,
 vane inspection port

PORTA-GREASE POLYURETHANE 
LINED SUCTION HOSE 
THE PERFECT GREASE AND PORTABLE TOILET HOSE!
Smooth bore grease, oil and chemical resistant Polyurethane liner. 
Crush proof and abrasion resistant cover. Poly welded end cu� s for 
longer hose life. TEMPERATURE RANGE: -40°F – 125°F

20' 25' 30' 40' 50'

2" $45.07 $56.34 $67.61 $90.15 $112.69
Add $9.95 for MxF Quick Connects, Add $12.95 for FxF Quick Connects

MADE IN
USA

NEW!

210 CFM

WALEX PTA LIQUID 
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THE MAIN EVENT
Established about 36 years ago, Wings Over Camarillo primarily 

features retired military airplanes, as well as general aviation aircraft and 
classic automobiles. About 15,000 people attend the two-day event, held 
every August.

Cal-State started providing just fencing for the 
event in 2010, but since then has added barricades, 
and then portable restrooms and restroom trailers to 
the mix. “We’ve handled everything for the last three 
years,” Modlin says. “It’s not the biggest special event 
we handle each year, but it’s near and dear to our 
hearts because it’s held in our own backyard and a lot 
of us live in the area.”

 
BY THE NUMBERS

To properly service the event, 
Cal-State supplies about 60 Aspen 
restrooms, a dozen Bravo dual 
hand-wash stations, two restroom 
trailers, about 1,000 feet of fencing, 
500 feet of barricades and two Five 
Peaks ADA-compliant restrooms. 
To clean restrooms, the company 
uses just one of its larger vacuum 
trucks that carries a 1,500-gallon 
waste/500-gallon freshwater tank 
equipped with a Masport pump, 
Modlin says.

 
READY FOR LIFT-OFF

The event does not pose 
immense logistical challenges for 
Cal-State. It’s held only about 20 
miles away from the company’s 
Simi Valley-based headquarters, 
so equipment either comes from 
there or is sourced from a service 
yard in Ventura, which is even 
closer to the show’s site.

The fencing crew heads 
out first on the day before the 
show. Modlin says it takes about 
six hours or so to set up all the 
fencing and barricades to secure 
the perimeter. Then the company 
uses 18-foot trailers to deliver the bulk of the restrooms plus the hand-wash 
stations, all on the same day that the fencing is erected. The company also 
uses three Ford stake-bed trucks, equipped with hydraulic lift gates, that 
carry four restrooms each. If needed, they can also tow trailers for extra 
restroom-carrying capacity. “We get everything done the day before the 
event,” Modlin says.

Restrooms are typically cleaned and restocked with toilet paper only 
once, starting at around 6 a.m. Sunday. Gomez also refills soap holders and 
water tanks on the hand-wash stations. Total service time: about four hours. 
“The grounds for the event don’t open until 11 a.m., so the driver has plenty 
of time to service the restrooms,” Modlin says. Waste is taken to a municipal 
treatment plant about 10 miles away, Modlin says.

On Monday morning, crews arrive at the site to break everything down 
and take it away; this requires about the same number of employees as 

needed on the previous Friday. “We pretty much have it down to a science,” 
Modlin explains. “The whole site is on asphalt, so it’s easy to get around. And 
because the event is held at the Camarillo Airport, it’s a secure area, so we 
don’t have to deal with vandalism.”

 KEY TO SUCCESS
Modlin says being organized helps 

Cal-State earn repeat business, year after 
year, for the high-flying event. “Having 
done it for a few years doesn’t hurt, either,” 
he notes. Thanks to proper planning, the 
company has figured out how to mini-
mize the amount of trucks and employees 
required for the job, as well as deliver re-
strooms and fencing in just one day, and 
break it down and take it all away in just 
one day. “Having an event coordinator 

(Kimes) who’s second to none sure doesn’t hurt,” Modlin adds. “Kelly takes 
a lot of pride in what he does.” ■

“It’s not the biggest 
special event we handle 
each year, but it’s near 
and dear to our hearts 
because it’s held in our 
own backyard and a lot 
of us live in the area.”

RICK MODLIN

Right: Cal-State 
Site Services staff 
relocate some 
of the portable 
restrooms at the 
air show grounds.

Below: Rick 
Modlin, president 
and owner of Cal-
State Site.

Five Peaks
866/293-1502
www.fivepeaks.net
(See ad page 9) 

Hino Trucks
248/699-9334
www.hino.com
 
J.C. Gury Co., Inc.
800/903-3385
www.jcgury.com
(See ad page 36)

KeeVac Industries, Inc.
866/789-9440
www.keevac.com
(See ad page 6)
 
Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)
 
NuConcepts
800/334-1065
www.nuconcepts.com

PolyJohn Enterprises, Inc.
800/292-1305
www.polyjohn.com
(See ad page 47)
 
Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 35)
 
Tank World Corp
623/536-1199
www.tankworld01.com
(See ad page 14)
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• Also known as Bumble Bee or Crushproof Hose
• Perfect for Removal of Liquids and Waste Materials
• Kink resitant - includes cu� s. Std. Lengths only. 
• Polyethelene Construction Corrosion Resistant
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USA
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BETTER CUFFS!
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ALSO AVAILABLE
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For MXF Quick Connects: Add $9.95 for 2" -  Add $16.95 for 3"  Also in FXF Quick Connects

PORTABLE TOILET
CHOICE

4 & 6 BOLT
POLYPROPYLENE 
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Precision molded full port for 
easy � ow. Make an economical 
alternative to brass valves. 
Stainless steel bolted
design for extra durability.
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Pump Only $1,790.00
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CHALLENGER 304 
PORTABLE TOILET 
PUMP AND PACKAGE
• Ductile Iron Cylinder
• Stainless Steel Oil Lines
• NVE Adjustable Piston Oil Pump
• Easily change out the vanes,
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LINED SUCTION HOSE 
THE PERFECT GREASE AND PORTABLE TOILET HOSE!
Smooth bore grease, oil and chemical resistant Polyurethane liner. 
Crush proof and abrasion resistant cover. Poly welded end cu� s for 
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WWETT SPOTLIGHT

Cold Weather 
Effervescence
QUICKBLUE POWDER PACKETS FROM SAFE-T-FRESH 
DESIGNED TO DISSOLVE IN LOW TEMPERATURES
By Craig Mandli

Servicing portable units during special events requires products that 
work quickly and effectively. Being able to service multiple units and get out 
before the crowd arrives is of the utmost importance. That concern is multi-
plied in cold weather, as freezing temperatures add challenges to restroom 
service. Fortunately, Safe-T-Fresh heard those concerns from its custom-
ers, and a product introduced at the 2016 Water & Wastewater Equipment, 
Treatment & Transport Show, QuickBlue, is 
its answer.

QuickBlue is a dual-film effervescent 
packet that actually dissolves in the brine that 
cold-weather portable restroom operators 
use to keep the liquid in the waste tanks from 
freezing. This process combines PVA film with 
a paper back to produce a deodorizer specifi-
cally designed for events and cold weather.

“It’s designed to be clean and easy to 
handle for service techs,” says Dean Carstens, 
deodorizer manager for Safe-T-Fresh. “All you 
have to do is pull it out of the bag and drop 
it in the tank. It dissolves in about a minute, 
regardless of the temperature of the liquid in-
side the tank.”

Along with its increased solubility, QuickBlue’s effervescent action 
disperses the contents to create a deep blue odor-fighting solution. Its ef-
fectiveness in cold weather allows PROs to reduce deodorizer inventory 
costs and improve service, as instead of stocking an event with winter de-

odorizer, all units can be serviced using 
just one product. The premeasured packet 
also helps PROs provide more consistent 
service. QuickBlue was launched roughly 
1 1/2 months prior to February’s show, 
and according to Carstens, his customers 
were excited to get their hands on the new 
product.

“People really love the increased 
solubility speed, along with the packets’ 
cleanliness and ease of use,” he says. “You don’t have to worry about getting 
chemicals or dye on your hands, or cleaning up spills.”

Carstens explains that QuickBlue is the company’s first non-liquid ef-
fervescent — and is a direct response to customer requests. “Obviously this 
isn’t the first non-liquid product on the market, but we believe it to be the 
first designed to effectively dissolve in brine,” he says. “Many of our custom-
ers, especially those in colder climates, have been asking us to come out with 
something like this for quite a while.”

Safe-T-Fresh, along with parent company Satellite Industries, has been 
a longtime exhibitor at the WWETT Show. Carstens says the 2016 show was a 
success, thanks in large part to the excitement caused by the new QuickBlue 
product.

“We’ve sold several cases right on the show floor,” he says. “Being in In-
dianapolis is a great market for this product. A lot of PROs from cold weather 
climates come here, and this product is made especially for them.”

Carstens says Safe-T-Fresh plans to come back to the show in 2017 with 
not only its line of popular portable restroom products, but also some new 
innovations.

“We get the best bang for our buck at this show,” he says. “It puts 
us in front of more operators than anywhere else.” 877/764-7297; 
www.safetfresh.com. ■ 

Dean Carstens, left, deodorizer 
manager for Safe-T-Fresh, 
shows a QuickBlue dual-film 
effervescent packet to an 
attendee on the 2016 WWETT 
Show floor. The packet actually 
dissolves in the brine that cold-
weather portable restroom 
operators use to keep the liquid 
in the waste tanks from freezing. 
(Photo by Craig Mandli)

“All you have to 
do is pull it out of 
the bag and drop 

it in the tank. It 
dissolves in about a 
minute, regardless 
of the temperature 
of the liquid inside 

the tank.”

DEAN CARSTENS

Holding And Fresh Water
Visit our websites

www.ronco–plastics.net

714-259-1385
400 Sizes Available

Wholesale Pricing Available
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Dean Carstens, left, deodorizer 
manager for Safe-T-Fresh, 
shows a QuickBlue dual-film 
effervescent packet to an 
attendee on the 2016 WWETT 
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BOOTH
4030

I t’s the holiday season. And like most people you’ve probably been won-
dering what to buy for that special someone on your gift list. If they own, 
drive or just like trucks, we have a few ideas that might save the day.

A BLAST OF AIR
If you’re looking for something with flare as well as practicality, give 

Truck Lungs a look. Basically, they’re powder-coated nerf bars filled with 
compressed air. Customizable step plates are available. Finished in a semi-
gloss black (other colors available), the onboard air system mounts like any 
other running board. Primarily designed for pickup trucks, they can be built 
for any-size vehicle. Made to power air tools and pneumatic jacks, remove 
dust and inflate tires, air capacity ranges from about 8 to 14 gallons at 200 
psi. Each kit comes with a fill adapter that works with any air compressor. A 
small 12-volt compressor, mounted under the truck, is available to automati-
cally fill the lungs.

Tanks are 3.5 inches in di-
ameter and have a wall thickness 
of 0.12 inches. Mounting brack-
ets are made of 1/4-inch steel. 
Pricing begins at $750. Delivery 
typically takes two to three weeks 
and gift certificates are available. 
trucklungs.com.

SEE AND BE SEEN 
For those late nights and 

early mornings, Maxxima offers 
a 1.8-inch round LED auxiliary 
emergency warning light with 
amber clear lens. The light is 
brighter and uses about 10 per-
cent less energy than a standard 
halogen.

Distributed by Virgo Fleet 
Supplies, the light features 17 
selectable flash patterns, synchronized/alternating flash, control module, 
chrome bezel, flange and gasket. It sells for $59.95.

To keep your truck showroom sharp, Virgo also offers Mojo paint pro-
tectant and Mojo metal polish. Both come in a 12-ounce bottle and sell for 
$20. It is a polymer-based formula designed to clean, polish and protect. The 
metal polish is formulated for chrome, stainless steel, aluminum, copper 
and brass. www.virgofleet.com.

KEEP IT CLEAN
Winter slop dragged into the cab can make it a challenge to keep a truck 

clean. All-weather floor mats from WeatherTech feature deeply sculpted 
channels designed to trap water, road salt, mud and sand. The mats are en-
gineered to prevent curling and cracking in subzero weather. The mats also 
have anti-skid ridges to prevent shifting, and come with a protective, non-
stick finish for easy cleanup. Available in black, tan and gray for select-model 

trucks, the mats sell for $54.95.
For even greater protec-

tion, WeatherTech offers laser-
measured FloorLiners. Made 
of a high-density material, the 
liners feature a rigid core for 
extra strength and tactile feel. 
The grippy underside is de-
signed to reduce movement. 
Channels carry fluid and de-
bris away from shoes and 
clothing. Available for select 

vehicles, the laser liners sell for $109.95, 
depending on vehicle configuration. 
www.weathertech.com.

GIVE IT A REST
Long days on the road can lead to 

sore elbows and shoulders — especially 
if your truck doesn’t have an armrest. The 
RoadPro padded armrest from Pickup 
Specialties is a moveable pad that can 
be used with the window up or down. 
The armrest installs in seconds with no 

tools or glue and is completely adjustable — simply slide it for-
ward or back. Available in dark gray, light gray, tan and black, the 
armrest sells for $19.95 and fits most pickups, vans and semis. 

www.pickupspecialties.com/truck_and_car_padded_arm_rests.htm.

GET ORGANIZED
Nothing is more frustrating than trying to find something in a cluttered 

cab. It gets even worse when you set that cup of coffee on the dash and it 
spills on your work orders. Raney’s Truck Parts offers the V-Truck custom 
dashboard system in a variety of colors for Freightliner, Kenworth, Interna-
tional, Volvo, Sterling, Western Star and Mack trucks.

IN THE GARAGE
December 2016

YOUR PRESENTS WILL BE REQUESTED UNDER THE CHRISTMAS TREE
WHEN YOU OFFER UP THESE SWEET WORK TRUCK ADDITIONS

Top Truck-Accessory Picks for Holiday Gift Giving

By Ed Wodalski

(continued)

Above: All-weather floor mats 
from WeatherTech feature deep 
channels to trap water and debris.

Left: Powder-coated nerf bars 
filled with compressed air from 
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I t’s the holiday season. And like most people you’ve probably been won-
dering what to buy for that special someone on your gift list. If they own, 
drive or just like trucks, we have a few ideas that might save the day.

A BLAST OF AIR
If you’re looking for something with flare as well as practicality, give 

Truck Lungs a look. Basically, they’re powder-coated nerf bars filled with 
compressed air. Customizable step plates are available. Finished in a semi-
gloss black (other colors available), the onboard air system mounts like any 
other running board. Primarily designed for pickup trucks, they can be built 
for any-size vehicle. Made to power air tools and pneumatic jacks, remove 
dust and inflate tires, air capacity ranges from about 8 to 14 gallons at 200 
psi. Each kit comes with a fill adapter that works with any air compressor. A 
small 12-volt compressor, mounted under the truck, is available to automati-
cally fill the lungs.

Tanks are 3.5 inches in di-
ameter and have a wall thickness 
of 0.12 inches. Mounting brack-
ets are made of 1/4-inch steel. 
Pricing begins at $750. Delivery 
typically takes two to three weeks 
and gift certificates are available. 
trucklungs.com.

SEE AND BE SEEN 
For those late nights and 

early mornings, Maxxima offers 
a 1.8-inch round LED auxiliary 
emergency warning light with 
amber clear lens. The light is 
brighter and uses about 10 per-
cent less energy than a standard 
halogen.

Distributed by Virgo Fleet 
Supplies, the light features 17 
selectable flash patterns, synchronized/alternating flash, control module, 
chrome bezel, flange and gasket. It sells for $59.95.

To keep your truck showroom sharp, Virgo also offers Mojo paint pro-
tectant and Mojo metal polish. Both come in a 12-ounce bottle and sell for 
$20. It is a polymer-based formula designed to clean, polish and protect. The 
metal polish is formulated for chrome, stainless steel, aluminum, copper 
and brass. www.virgofleet.com.

KEEP IT CLEAN
Winter slop dragged into the cab can make it a challenge to keep a truck 

clean. All-weather floor mats from WeatherTech feature deeply sculpted 
channels designed to trap water, road salt, mud and sand. The mats are en-
gineered to prevent curling and cracking in subzero weather. The mats also 
have anti-skid ridges to prevent shifting, and come with a protective, non-
stick finish for easy cleanup. Available in black, tan and gray for select-model 

trucks, the mats sell for $54.95.
For even greater protec-

tion, WeatherTech offers laser-
measured FloorLiners. Made 
of a high-density material, the 
liners feature a rigid core for 
extra strength and tactile feel. 
The grippy underside is de-
signed to reduce movement. 
Channels carry fluid and de-
bris away from shoes and 
clothing. Available for select 

vehicles, the laser liners sell for $109.95, 
depending on vehicle configuration. 
www.weathertech.com.

GIVE IT A REST
Long days on the road can lead to 

sore elbows and shoulders — especially 
if your truck doesn’t have an armrest. The 
RoadPro padded armrest from Pickup 
Specialties is a moveable pad that can 
be used with the window up or down. 
The armrest installs in seconds with no 

tools or glue and is completely adjustable — simply slide it for-
ward or back. Available in dark gray, light gray, tan and black, the 
armrest sells for $19.95 and fits most pickups, vans and semis. 

www.pickupspecialties.com/truck_and_car_padded_arm_rests.htm.

GET ORGANIZED
Nothing is more frustrating than trying to find something in a cluttered 

cab. It gets even worse when you set that cup of coffee on the dash and it 
spills on your work orders. Raney’s Truck Parts offers the V-Truck custom 
dashboard system in a variety of colors for Freightliner, Kenworth, Interna-
tional, Volvo, Sterling, Western Star and Mack trucks.
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208-790-8770 • www.ScreencoSystems.com • sales@screencosystems.com

n Affordable   n No Moving Parts 
n Screens That Really Work   n Gravity Off-Load At 500 GPM 
n Small Footprint   n Fits In An 8' Pickup Box For Easy Transport

n Great For Special Events Portable Toilet Screening
n Fork Lift Skids For Easy Transport And Loading

GRIT ELIMINATOR 
Keeps Onsite Storage Grit Free

Available in 15-31.5 cu. ft. Grit Capacity

MINI DUAL SCREEN  
PORTABLE  
RECEIVING  

STATION
Aluminum & Stainless Construction

NEW PRODUCTNEW PRODUCT

Patented  
Dual Screen Design

• Portable Event Screening
• Doubles As Screener Spreader & 
Mobile Septic Receiving Station

• Clean Up Your Land Application Site
• Never Hand Pick Trash Again

ScreencO
Systems

NEW PRODUCT

BOOTHS

5336
5337

The removable shelving ($139.95) 
mounts on your dashboard, providing 
added space for your phone, pens and 
laptop. It even serves as a portable 
travel table when you stop for lunch. 
The shelving comes with gray and 
black carpet and chrome finish or in 
all black. Mounting hardware is in-
cluded. www.raneystruckparts.com/
dashboard-shelves.

STAY CONNECTED
Making its debut at the 2016 Chicago Auto Show, Rand McNally’s Over-

Dryve dashboard tablet is a great technology update for older vehicles. The 
tablet provides hands-free calling and texting (phone required), and en-
ables you to navigate to your next destination and receive collision warn-
ings. Features include magnetic mount; 7-inch, high-definition screen; and 
Bluetooth wireless technology. Options include wireless backup camera, 
driving-habit analytics, vehicle diagnostics and tire pressure monitoring. 
Base price: $399. www.myoverdryve.com.

SCALE MODEL TRUCKS
Let’s start with a new vacuum 

truck. Not the full-size version, al-
though that would be an awesome 
gift, but a 1/34th scale model — 
true in detail right down to the hos-
es, pumps and graphics.

Bob Scribner of Granite State 
Collectibles in Rindge, New Hampshire, has built 
model trucks since 1989. He got the idea by paging 
through a friend’s copy of Pumper magazine. With 
over 50 different cabs available, he requires a series 
of close-up photos of your rig, showing every possible angle. Delivery takes 
four to five weeks, so you might have to leave a card under the tree saying it’s 
on the way.

Portable restroom trucks are $175 and up; vacuum trucks are $229 and 
up. Graphics average about $35.

Scribner airbrushes each vehicle, using authentic automotive paint. 
Vacuum trucks are about 12 inches long and portable restroom trucks are 
about 8 inches long. All have real rubber wheels. He also has “toy” septic 
pump trucks with Kenworth, Navistar, Freightliner or Peterbilt cabs for $28 
each. www.granitestatecollectibles.com.

STUFF THE SACK
Hopefully, you’ve found an item or two that will bring a smile to the 

trucker on your gift list this holiday season. ■

Above: The V-Truck 
custom dashboard from 
Raney Truck provides 
added work space.

Left: The OverDryve 
dashboard tablet from 
Rand McNally provides 
a technology update for 
older vehicles.

Granite State 
Collectibles offers 
detailed scale models of 
restroom service trucks.
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Generator-Parts.com
Online parts breakdowns to help you 

troubleshoot and identify repair parts.

FULL LINE OF GENERATORS AND OEM PARTS FROM: 

MANY PARTS 
IN STOCK:

    • Filters
    • Fuel System   
       Components
    • Starter Motors

    • Replacement
       Gaskets
    • Solenoids
    • Much More!

Trained & Certified Repair and Installation Staff
877-409-1618  •  sales@generator-parts.com

Generator-Parts.com

Same day shipping on in-stock inventory 
orders placed before 4 p.m. CST.

Our large midwest inventory reaches most places 
in 2-3 business days via standard shipping.

Government and Military Quotations Welcome

We insure over 200 Portable  
Restroom Operators…  

why don’t we insure you!
Yes, we have Pollution Coverage!

Contact Us Today:
Mark Herring, CRM, CIC, LUTCF

Senior Vice President
Phone 800-208-6912  E-mail markh@heffins.com
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SATELLITE INDUSTRIES
HOLDING TANK
Strong, impact-resistant polyethylene 
holding tanks from Satellite Industries have 
two internal pillars and thickened corners, and 
are designed to stack high, resist cracking and de-
crease wear-through from sliding and dragging. Fittings 
are molded, not spin-welded, for greater strength, and all 
ports and connectors are recessed to guard against breakage. The 300-gal-
lon-capacity polyethylene tanks can be connected end to end with standard 
rubber fittings to increase waste storage when needed. They are available 
in gray or a natural translucent color. Optional 5- and 10-inch manways are 
available. 800/328-3332; www.satelliteindustries.com.

T.S.F. COMPANY
300-GALLON HOLDING TANK
The low-profile 300-gallon holding tank from 
T.S.F. Company is 16 inches tall, designed to 
easily slide beneath an RV or a field office. The 
placement of two 3-inch holes is standard, one 
in the corner for clean-out and easy access from 
the side of the trailer and another provided for 
the plumbing. Varied-size holes or spin-welds 

can be installed anyplace in the tank for any application. It has been certi-
fied in the states that require certifications, require it by the truckload for 
temporary waste storage due to devastation or are required to have above-
ground tanks in campgrounds. 800/843-9286; www.tuff-jon.com.

AMERI-CAN
TOTER TRAILERS
Rugged Toter portable restroom 
transport trailers from Ameri-
Can are available in sizes from 
16 to 40 feet in length, with the 
ability to carry up to 20 rest-
rooms per large trailer. A drop bar enables large units such as ADA-compli-
ant and handicapped-accessible units to be easily transported. Its easy-load 
design saves time in use. Each trailer is made of steel for strength and years 
of dependable service. 574/892-5151; www.ameri-can.com.

FIVE PEAKS
250-GALLON HOLDING TANK
The 250-gallon holding tank from Five 
Peaks has a 17-inch profile that slides 
easily between the wheel wells in most pickup 
trucks and trailers. The durable tank comes with one manhole cover (plus 
an optional second) along with six fittings offering multiple plumbing con-
figurations. Made from rotomolded polyethylene, the tank has heavy-duty 
grab handles for easy transport and a sloped design that prevents water from 
pooling. 866/293-1502; www.fivepeaks.net.

  KENTUCKY TANK
PRO-PUMPER 250 
The Pro-Pumper 250 low-profile, 

plastic holding tank from Kentucky 
Tank is designed for above-ground 

waste storage. It has a capacity of 250 gal-
lons and easily fits under office trailers. It has seven 

3-inch threaded inlets and a 10-inch lid with stainless steel tether for easy 
plumbing and pumping. The holding tank has a molded-in handle for easy 
positioning and securing. It is FDA approved for potable water. It comes in 
16 colors. 888/459-8265; www.kentuckytank.com.

POLYJOHN ENTERPRISES
HOLDING TANK
Wherever there’s a need for 
a job site trailer, there’s also 
a need for a PolyJohn Enter-
prises holding tank. The tank is a du-
rable, sanitary receptacle used for collecting waste in por-
table restrooms. It’s a necessity for long-term portable sites where indoor 
plumbing is not an option. Made from highly durable plastic, the design is 
functional and discreet. It’s also compatible with other PolyJohn restrooms 
and sinks, and can be easily configured with most any type of plumbing. For 
outdoor work sites or special events, it can be used to complete any por-
table restroom area. Tanks are available in 250- and 300-gallon capacities. 
800/292-1305; www.polyjohn.com.

Holding Tanks and Transport Trailers

HOLDING TANKS

TRANSPORT TRAILERS

(continued)

By Craig Mandli

PRODUCT FOCUS 
December 2016
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lons and easily fits under office trailers. It has seven 
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positioning and securing. It is FDA approved for potable water. It comes in 
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outdoor work sites or special events, it can be used to complete any por-
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111–118 Industrial Dr.
Kennedale, TX 76060

cpacex.com

800-974-7383 
817-478-3221 

(FAX) 817-561-1293
Offering a complete line of toilet 
treatments, deodorizers, odor 
control, and cleaning solutions.

Newly re-formulated 
ULTRA POWRPAK Series

• More Odor Control
• More Fragrance

• More Blue Dye

BUY DIRECT and SAVE

Call today for your 

FREE sample!

 Effective, Long-Lasting Odor Control…

 GUARANTEED!

Discover CPACEX 
for ALL your Portable 
Sanitation Needs…

•  Excellent customer service
•  Exceptional and innovative 

products 
•  Competitive and affordable prices

Newly re-formulated 

BOOTH

1773
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CUSITEC CUSTOM TANKS
AND TRAILERS 3000 S
The 3000 S portable restroom transport trailer 
from CUSITEC Custom Tanks and Trailers 
carries two restroom units and is de-
signed for remote areas where it’s dif-
ficult for a service truck to travel on a daily 
basis. It has a two-compartment self-contained bottom tank, with 126 gal-
lons for wastewater and 65 gallons for freshwater. It can be used up to 3,000 
times before servicing and has an easy-discharge valve and 42-gallon water 
tank for the hand-wash unit. 915/239-8919; www.syqonline.com.

EXPLORER TRAILERS TRANSPORTER
The Transporter from Explorer Trail-

ers has easy-to-adjust 
carrier slats that box in 

virtually any-size restroom skid; 
even multiple-size skids can be configured securely in the same load, pro-
viding safe, flexible transportation for the many styles of portables available. 
Models range in size from 8- to 48-foot, accommodating up to 24 toilets. All 
include fully independent suspension axles that virtually eliminate side-to-
side shock transfer. An optional front wind deflector can protect units from 
road spray, stones and wind loading. Hot-dip galvanizing is available for cor-
rosion protection. 866/457-5425; www.explorertrailers.com.

JOHNNY MOVER
TRAILER SALES TRAILER 
The portable restroom transport trail-
er from Johnny Mover Trailer Sales 
has a skid-locking system utilizing 
an iron bar locked into place with a 
chain-binding system to secure mul-
tiple units. Models are available to 
handle from six to 20 restrooms, and all feature front deflectors, to protect 
units from road spray and debris; brakes; paint options; lighting; leaf-spring 
suspension; optional powder coating and chrome wheels. 800/498-3000; 
www.cesspoolcleaners.com/johnny.html.

LIQUID WASTE
INDUSTRIES TRAILER
Custom-built portable rest-
room delivery trailers from 
Liquid Waste Industries 
can carry six to 24 portable 
restrooms, and come with or 

without sides. They are built with heavy-duty steel and come standard with 
torsion axles, electric brakes, flush-mounted lights and, depending on the 
size of the trailer, 10- or 13-inch wheels and tires. Custom upgrades include 
gates, leaf-spring axles, fold-down ramps, LED lights and choice of hitch. 
877/445-5511; www.lwiinc.com.

ALLIED GRAPHICS DECALS
Allied Graphics has developed a special 
adhesive designed for the portable rest-
room industry. The adhesive is engineered to stick and 
stay put on the challenging textures found on all major portable restrooms. 
When combined with durable UV-cured ink, the adhesive ensures decals 
will hold up to the harsh environments portable restroom units are subject-
ed to, according to the maker. 800/490-9931; www.allied-graphics.com.

ROEDA SIGNS &
SCREENTECH IMAGING DECALS 
Decals from Roeda Signs & ScreenTech Im-
aging help distinguish one portable restroom 
service company from another. They typically 
include the company logo and phone number, 
but can be customized to include more in-
formation and images as requested. They are 

printed on high-tack permanent adhesive vinyl and 
can be custom-cut to any shape or size. A protective clear coat or laminate 
can be applied over the printed decals to extend their life. Service-record 
decals can be placed within each portable restroom. They can be ordered 
as a basic stock decal or customized to include logos and other company-
specific details. 800/829-3021; www.screentech.com.
 

J&J CHEMICAL J-LIGHT
The solar-powered, motion-activated 
J-Light from J&J Chemical is a de-
pendable light source that easily installs 
in the roof through a 1 1/2-inch hole. The self-contained solar panel acts as 
a day/night sensor, saving energy during the day and charging the batteries, 
allowing the light to activate only when it’s dark. The long-life rechargeable 
batteries will save operators time and money not having to replace standard 
alkaline batteries, as well as being a more environmentally friendly solu-
tion. The motion sensor turns the light on when activity is detected. Once 
the toilet is exited or there is no longer activity, the light will remain on for 35 
seconds then turn itself off. Five high-intensity LEDs emit 30 lumens of light. 
800/345-3303; www.jjchem.com.

SOLAR LED INNOVATIONS
SOLAR POD LIGHT
The Solar Pod Light compact lighting system 
from Solar LED Innovations provides 65 lu-
mens of light, illuminating portable restrooms 
for nighttime use. About the size of a hockey 
puck, the unit protrudes less than 1/4 inch 

above the roofline and securely double-locks through the roof. Automatic 
and manual settings control lighting. A day in the sun provides up to 24 
hours of lighting time. It exceeds Cal/OSHA illumination requirements for 
nighttime agricultural operations. 484/639-4833; www.solargoose.com.

TRANSPORT TRAILERS DECALS

LIGHTING

ARMAL TRANSPORT DOLLY
The Armal transport dolly is used to move 
Wave portable restrooms from one location 
to another. It is made of lightweight alu-
minum, making it easy for one operator to 
maneuver a portable restroom quickly. It is 
made for rigorous daily use and speeds up 
the process of picking up and/or dropping 
off portable restrooms in a safe and efficient 
manner. 770/491-6410; www.armal.biz.

DEAL ASSOC.
SUPER MONGO MOVER 
The Super Mongo Mover hand truck 
from Deal Assoc. can be used to eas-
ily move standard and ADA-compliant 
handicap restrooms. The tall handle 
creates leverage so smaller operators 
can tip back restrooms with ease. It is 
constructed of steel and aluminum for 
light weight and durability, and is avail-

able with pneumatic or flat-free foam tires. Four-tire models make it usable 
around the yard or when moving mostly empty restrooms, while six and eight-
wheel models are available for soft ground and heavier loads. 866/599-3325; 
www.dealassoc.com. ■

PORTABLE RESTROOM MOVERS
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To learn more about ITI Trailers and Truck Bodies,  

Call  1-888-634-0080 or visit www.itimfg.com

We Manufacture &  
Service What We Sell.

• NEW 2017 Ford 550 Aluminum Cab  

• Skid Units, Portable Restroom  
& Septic Trucks

• Stainless Steel, Aluminum &  
Carbon Steel Units Available

• Compact Lightweight Design

• Standard Packages or  
Built to Your SpecsASME Certified       Building DOT 406/407/412 

PRT Prices  
Starting at

$69,500

CUSITEC CUSTOM TANKS
AND TRAILERS 3000 S
The 3000 S portable restroom transport trailer 
from CUSITEC Custom Tanks and Trailers 
carries two restroom units and is de-
signed for remote areas where it’s dif-
ficult for a service truck to travel on a daily 
basis. It has a two-compartment self-contained bottom tank, with 126 gal-
lons for wastewater and 65 gallons for freshwater. It can be used up to 3,000 
times before servicing and has an easy-discharge valve and 42-gallon water 
tank for the hand-wash unit. 915/239-8919; www.syqonline.com.

EXPLORER TRAILERS TRANSPORTER
The Transporter from Explorer Trail-

ers has easy-to-adjust 
carrier slats that box in 

virtually any-size restroom skid; 
even multiple-size skids can be configured securely in the same load, pro-
viding safe, flexible transportation for the many styles of portables available. 
Models range in size from 8- to 48-foot, accommodating up to 24 toilets. All 
include fully independent suspension axles that virtually eliminate side-to-
side shock transfer. An optional front wind deflector can protect units from 
road spray, stones and wind loading. Hot-dip galvanizing is available for cor-
rosion protection. 866/457-5425; www.explorertrailers.com.

JOHNNY MOVER
TRAILER SALES TRAILER 
The portable restroom transport trail-
er from Johnny Mover Trailer Sales 
has a skid-locking system utilizing 
an iron bar locked into place with a 
chain-binding system to secure mul-
tiple units. Models are available to 
handle from six to 20 restrooms, and all feature front deflectors, to protect 
units from road spray and debris; brakes; paint options; lighting; leaf-spring 
suspension; optional powder coating and chrome wheels. 800/498-3000; 
www.cesspoolcleaners.com/johnny.html.
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room delivery trailers from 
Liquid Waste Industries 
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torsion axles, electric brakes, flush-mounted lights and, depending on the 
size of the trailer, 10- or 13-inch wheels and tires. Custom upgrades include 
gates, leaf-spring axles, fold-down ramps, LED lights and choice of hitch. 
877/445-5511; www.lwiinc.com.
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adhesive designed for the portable rest-
room industry. The adhesive is engineered to stick and 
stay put on the challenging textures found on all major portable restrooms. 
When combined with durable UV-cured ink, the adhesive ensures decals 
will hold up to the harsh environments portable restroom units are subject-
ed to, according to the maker. 800/490-9931; www.allied-graphics.com.

ROEDA SIGNS &
SCREENTECH IMAGING DECALS 
Decals from Roeda Signs & ScreenTech Im-
aging help distinguish one portable restroom 
service company from another. They typically 
include the company logo and phone number, 
but can be customized to include more in-
formation and images as requested. They are 

printed on high-tack permanent adhesive vinyl and 
can be custom-cut to any shape or size. A protective clear coat or laminate 
can be applied over the printed decals to extend their life. Service-record 
decals can be placed within each portable restroom. They can be ordered 
as a basic stock decal or customized to include logos and other company-
specific details. 800/829-3021; www.screentech.com.
 

J&J CHEMICAL J-LIGHT
The solar-powered, motion-activated 
J-Light from J&J Chemical is a de-
pendable light source that easily installs 
in the roof through a 1 1/2-inch hole. The self-contained solar panel acts as 
a day/night sensor, saving energy during the day and charging the batteries, 
allowing the light to activate only when it’s dark. The long-life rechargeable 
batteries will save operators time and money not having to replace standard 
alkaline batteries, as well as being a more environmentally friendly solu-
tion. The motion sensor turns the light on when activity is detected. Once 
the toilet is exited or there is no longer activity, the light will remain on for 35 
seconds then turn itself off. Five high-intensity LEDs emit 30 lumens of light. 
800/345-3303; www.jjchem.com.

SOLAR LED INNOVATIONS
SOLAR POD LIGHT
The Solar Pod Light compact lighting system 
from Solar LED Innovations provides 65 lu-
mens of light, illuminating portable restrooms 
for nighttime use. About the size of a hockey 
puck, the unit protrudes less than 1/4 inch 

above the roofline and securely double-locks through the roof. Automatic 
and manual settings control lighting. A day in the sun provides up to 24 
hours of lighting time. It exceeds Cal/OSHA illumination requirements for 
nighttime agricultural operations. 484/639-4833; www.solargoose.com.

TRANSPORT TRAILERS DECALS

LIGHTING

ARMAL TRANSPORT DOLLY
The Armal transport dolly is used to move 
Wave portable restrooms from one location 
to another. It is made of lightweight alu-
minum, making it easy for one operator to 
maneuver a portable restroom quickly. It is 
made for rigorous daily use and speeds up 
the process of picking up and/or dropping 
off portable restrooms in a safe and efficient 
manner. 770/491-6410; www.armal.biz.

DEAL ASSOC.
SUPER MONGO MOVER 
The Super Mongo Mover hand truck 
from Deal Assoc. can be used to eas-
ily move standard and ADA-compliant 
handicap restrooms. The tall handle 
creates leverage so smaller operators 
can tip back restrooms with ease. It is 
constructed of steel and aluminum for 
light weight and durability, and is avail-

able with pneumatic or flat-free foam tires. Four-tire models make it usable 
around the yard or when moving mostly empty restrooms, while six and eight-
wheel models are available for soft ground and heavier loads. 866/599-3325; 
www.dealassoc.com. ■

PORTABLE RESTROOM MOVERS

ARMAL Inc. | 122 Hudson Industrial Drive - Griffin, GA 30224 USA | Phone: +1 770 491 6410 - Fax: +1 770 491 9458 | Toll free: 866 873 7796 | www.armal.biz
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Simpson Aluminum 
Water Blaster Series

Aluminum Water Blasters from Simp-
son are designed to provide commercial-grade 
cleaning at a lower weight. Frames are con-
structed from aircraft-grade aluminum and can be 
topped with Honda or Simpson engines. Water Blasters 
are rated from 3,200 psi at 3 gpm up to 4,400 psi at 4 gpm. Other features in-
clude AAA or Cat triplex plunger pumps, thermal relief valve and detergent 
injection system. 847/348-1500; www.simpsoncleaning.com. ■

 PRODUCT NEWS

GPS Insight ranks on Inc. 5000 list
GPS Insight was ranked No. 3,668 on Inc. Magazine’s 500/5000 list. The 

Inc. 5000 list recognizes the 5,000 fastest-growing com-
panies in the United States. GPS Insight has ranked on 
the Inc. 5000 for the last seven years.

 

SkyBitz names VP of sales
Carolyn Rehling was named vice president of sales 

for SkyBitz Local Fleets division. Rehling has 20 years of 
executive sales experience. ■

 INDUSTRY NEWS

Carolyn Rehling



promonthly.com        December 2016        43

BOOTHS
4339 - 4342

8927 DYER ST. STE. B EL PASO, TX 79904

CUSTOM TRANSPORT TRAILER
CUSTOM 
AGRICULTURAL 
UNITS

ANY SIZE  
CUSTOM TANKS

Portable ToiletsSPECIAL!!

8 Unit Trailer
$2,795

ON SALE!!

10 Unit Trailer
$2,995

ON SALE!!

12 Unit Trailer
$3,595

ON SALE!!
$419

Plus Freight
Available In These Colors

Caramel on SALE for $399 + FreightFIND OUT HOW.
FREE subscription at digdifferent.com

Beyond 
buckets 
and blades.

Simpson Aluminum 
Water Blaster Series

Aluminum Water Blasters from Simp-
son are designed to provide commercial-grade 
cleaning at a lower weight. Frames are con-
structed from aircraft-grade aluminum and can be 
topped with Honda or Simpson engines. Water Blasters 
are rated from 3,200 psi at 3 gpm up to 4,400 psi at 4 gpm. Other features in-
clude AAA or Cat triplex plunger pumps, thermal relief valve and detergent 
injection system. 847/348-1500; www.simpsoncleaning.com. ■

 PRODUCT NEWS

GPS Insight ranks on Inc. 5000 list
GPS Insight was ranked No. 3,668 on Inc. Magazine’s 500/5000 list. The 

Inc. 5000 list recognizes the 5,000 fastest-growing com-
panies in the United States. GPS Insight has ranked on 
the Inc. 5000 for the last seven years.

 

SkyBitz names VP of sales
Carolyn Rehling was named vice president of sales 

for SkyBitz Local Fleets division. Rehling has 20 years of 
executive sales experience. ■

 INDUSTRY NEWS

Carolyn Rehling



Keep stuff cold. Keep stuff dry. Keep stuff safe.

The Fatpack backpack was developed by hardcore outdoor enthusiasts looking for an affordable, rugged and versatile bag that 
could fulfill multiple needs. The Fatpack is a multi-purpose 3-in-1 bag that that works equally well as a floating dry bag, a soft-

sided day cooler or a protective backpack. The key is Blubber™ – sandwiched between two waterproof layers the padded ½-inch 
Blubber™ insulating layer keeps the Fatpack’s innards safe, cool and dry. Fatpack floats, even when loaded, providing waterproof 
protection as a drybag. The insulation layer also provides cooler-like efficiency – keeping contents cold when combined with ice. 

Finally, the padded layer provides protection for expensive electronic gear like cameras, tablets and smartphones.

Order yours at FatboyCoolers.com. Use promo code
COLEPUB17 to save $10 per bag and get free shipping

24 CANS + ICE FLOATS WATERPROOF RUGGED PADDED INSULATED REFLECTIVE

Fatpack Original
$69.95

Fatpack Heavy-Duty 
$79.95

Visit Us: www.walex.com     Email Us: info@walex.com     Call Us: 800-338-3155  .   910-371-2242

Walex is committed to providing exceptional customer service and quality products by 
creating positive experiences for every customer, everyday.

Performance Products for Performance Needs®Performance Products for Performance Needs®

BOOTH
3413
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At PolyJohn, we specialize in personally serving up fast, simple solutions so small problems don’t 
become major meltdowns. That type of hands-on support might seem rare these days, but we still 
believe in setting a higher standard. It’s about manufacturing our own quality products and providing 
real support from people who really care. Add it all up and you’ve got a  delivery time that’s weeks  
faster than the other guys. And that means more time for what matters most — growing your business. 
So leave the sticky situations to us.    800-292-1305    www.polyjohn.com

IN A SELF-SERVICE WORLD.

PJ USA    PJ CANADA    PJ INTERNATIONAL    PJ SOUTH AMERICA    PJ MEXICO

10762 PolyJohn 2016 Sticky Situations Print Ad PRO 9X10.875 4-7-16 FINAL.indd   1 4/7/16   4:27 PM

COMPUTER SOFTWARE

FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (T12)

COMPUTER SOFTWARE/BILLING

Affordable Business Software. Online, 
any device access. Dispatching, billing, 
mobile apps. Get back time to run your 
business. Free proposal, demonstration. 
888-332-5327; sales@clearcomputing.com; 
www.clearcomputing.com  (TBM)

MISCELLANEOUS

For Sale: Single-axle trailer with 1 porta 
potty, great for highway crew. Dodge with 
septic tank. 3,000-gallon capacity septic 
truck. GMC TopKick with 700-gallon capac-
ity tank. 1,100-gallon waste capacity septic 
truck. Location: Brighton, Michigan. FREE 
300-400 porta potties. Call 810-217-4639, 
ask for Bart.  (T12)

PORTABLE RESTROOMS

20’ Urinal ground level, 13 stalls, lights, 
fans. Move with roll-off truck. Located in 
Atlanta, GA  ........................$5,000 each

678-300-2222 T12

Portable toilets and wash stations for sale. 
200 construction-grade Satellite Global rest-
rooms. Some new within the last year. $450 
each or quantity discount. Handicap acces-
sible available too, $600 - $1,500. Single- or 
double-sink wash stations $250. For more 
information call 651-332-4200 or email 
dschlomka@gmail.com  (T12)

Used Satellite Tufway units for sale. Tan and 
gray available. Pricing varies. Buyer provides 
shipping. Located in Bradford County, PA. 
Contact Joe at joee@bishopscorp.com. (T12)

PORTABLE RESTROOM TRUCKS

For Sale: 1998 Chevy 3500 - $7,500. Por-
table toilet/delivery truck, 350 CID, auto, p/s, 
p/b, a/c 111,500 miles. Runs great, excel-
lent body. 250-gallon waste/100-gallon 
fresh, Honda-powered Wallenstien vac 
pump. Hauls 4 units on bed and has liftgate. 
Visit Tidy Tim’s on Facebook for pictures 
419-947-3121  (P12)

2008 Isuzu NQR:  206,500 miles. Cres-
cent flat tank with 750 waste and 350 
freshwater capacity. ....  Asking $29,000

Steve 607-857-1312, PA T12

2014 Ford F-550 for sale. 50,974 
miles, 6.7L Powerstroke, tank and en-
tire workstation behind the cab is stain-
less steel. 650waste/300water, Mas-
port HXL4, DC10 stainless water pump 
(25gpm/40psi). Stainless drop down toi-
let rack, 2 hose reels, and bucket/bottle 
holders. Call or email for more info and 
photos.  ................................... $65,000

651-332-4200, MN
dschlomka@gmail.com T12

2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

PRESSURE WASHERS

Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763  (TBM)

Honda horizontal GX engines, new in-the-
box w/warranty. GX200QX - $399; GX-
270QAG - $579; GX390QA - $599 delivered 
price. 800-363-9855 or GXParts.com (TBM)

TRUCKS - MISCELLANEOUS

1995 International Stake Truck with 26.5-
foot bed with electronic lift gate and saddle 
bags with a fresh water storage capacity. 
Excellent condition, can hold 16 units. Has 
towing capabilities. You may reach Bart at 
810-217-4639 if interested.  (T12)

The Best Trailer  
For All Of Your  
Portable Toilet  

Transport Needs

The  
Johnny Mover

800-498-3000 
www.cesspoolcleaners.com
troyd@cesspoolcleaners.net

Trailers In Stock 

Ready To Ship

BOOTH

5323
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PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

1526

HONDA  
4200 PSI  

PRESSURE WASHER

1.800.333.9274.com

$1,099 Delivered

Water Cannon, Un contacto en Espanol: 
llama al: Financing Available
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5255
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fans. Move with roll-off truck. Located in 
Atlanta, GA  ........................$5,000 each
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Portable toilets and wash stations for sale. 
200 construction-grade Satellite Global rest-
rooms. Some new within the last year. $450 
each or quantity discount. Handicap acces-
sible available too, $600 - $1,500. Single- or 
double-sink wash stations $250. For more 
information call 651-332-4200 or email 
dschlomka@gmail.com  (T12)

Used Satellite Tufway units for sale. Tan and 
gray available. Pricing varies. Buyer provides 
shipping. Located in Bradford County, PA. 
Contact Joe at joee@bishopscorp.com. (T12)

PORTABLE RESTROOM TRUCKS

For Sale: 1998 Chevy 3500 - $7,500. Por-
table toilet/delivery truck, 350 CID, auto, p/s, 
p/b, a/c 111,500 miles. Runs great, excel-
lent body. 250-gallon waste/100-gallon 
fresh, Honda-powered Wallenstien vac 
pump. Hauls 4 units on bed and has liftgate. 
Visit Tidy Tim’s on Facebook for pictures 
419-947-3121  (P12)

2008 Isuzu NQR:  206,500 miles. Cres-
cent flat tank with 750 waste and 350 
freshwater capacity. ....  Asking $29,000

Steve 607-857-1312, PA T12

2014 Ford F-550 for sale. 50,974 
miles, 6.7L Powerstroke, tank and en-
tire workstation behind the cab is stain-
less steel. 650waste/300water, Mas-
port HXL4, DC10 stainless water pump 
(25gpm/40psi). Stainless drop down toi-
let rack, 2 hose reels, and bucket/bottle 
holders. Call or email for more info and 
photos.  ................................... $65,000

651-332-4200, MN
dschlomka@gmail.com T12

2007 Ford F550: diesel, auto, fresh rebuild 
on engine with warranty. 600w/300f stain-
less steel vacuum tank, Masport pump. 
www.pumpertrucksales.com. Call JR. @ 
720-253-8014, CO. (PBM)

2006 Ford F550 4x4: New 11’ flatbed, new 
950-gallon portable toilet slide-in tank - 
650/300. Conde SDS6, 9hp electric start 
Honda. Bucket fill, 30’ Tiger Tail. Ready to 
work. $29,995. Denver, CO. 303-789-9440 
Ask for Matt.  (PBM)

PRESSURE WASHERS

Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763  (TBM)

Honda horizontal GX engines, new in-the-
box w/warranty. GX200QX - $399; GX-
270QAG - $579; GX390QA - $599 delivered 
price. 800-363-9855 or GXParts.com (TBM)

TRUCKS - MISCELLANEOUS

1995 International Stake Truck with 26.5-
foot bed with electronic lift gate and saddle 
bags with a fresh water storage capacity. 
Excellent condition, can hold 16 units. Has 
towing capabilities. You may reach Bart at 
810-217-4639 if interested.  (T12)
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