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I t’s the new year and many of us are resolving to lose weight, become 
more active and improve overall health. Sure, we find ourselves say-
ing the same thing every year, but I was reminded recently about a 

doctor’s warning that may motivate us all to get up and get moving this 
time around.

For a few years, Dr. James A. Levine, director of the Mayo Clinic 
– Arizona State University Obesity Solutions Initiative, has pushed a 
provocative message to promote a healthier lifestyle: “Sitting is the new 
smoking.” Levine contends our lives are shortened by two hours for every 
hour we sit.

“Sitting is more dangerous than smoking, kills more people than HIV 
and is more treacherous than parachuting. We are sitting ourselves to 
death,” the author of Get Up! Why Your Chair is Killing You and What You 
Can Do About It, said in an interview.

Levine explains that too much sitting increases the risk of death from 
cardiovascular disease and cancer by as much as 125 percent. It leads to 
conditions including increased blood pressure, high blood sugar, excess 
body fat around the waist and abnormal cholesterol levels, he says.

 
SHAPE UP

Scientifically speaking, Levine calls this condition nonexercise activity 
thermogenesis, or NEAT. The website www.medicalbillingandcoding.org 
came up with some interesting statistics that explain the problem in simple 
terms:

• People sit an average of 9.3 hours per day
• Obese people sit for 2.5 hours a day more than thin people
• Between 1980 and 2000, exercise rates stayed the same but sitting time 

increased 8 percent
• When you sit, calorie burning decreases, fat-burning enzymes drop 90 

percent, good cholesterol drops 20 percent, and risk of diabetes rises
This message is important to any American worker, but it’s especially 

important for the portable sanitation industry this time of year. Portable 
restroom technicians arguably have a pretty good job for keeping active — 
at least during the summer months when event and construction business 
keeps them hopping. But we should all heed Levine’s advice when workers 
in the industry are least active. And a more active workday is important all 
year for our office staff stationed at desks.

As Levine points out, “This is about hardcore productivity. You will 
make money if your workforce gets up and gets moving. Your kids will get 
better grades if they get up and get moving. The science is not refuted.”

With that in mind, I offer some tips to keep your body moving at work, 
especially in these dormant periods:

 Encourage walking breaks
Office workers are most at risk of a life-shortening sedentary lifestyle. If 

you sit behind a desk all day, plan short walking breaks throughout the day. 
Get up and move around whenever possible: to confer with other workers, to 
get the mail, or just to walk down the street and back. Get out of the mindset 
that these walking breaks are time wasters, and realize they are making you 
healthier.

 
Add sit-stand desks
Just a few years ago, it was quite expensive to purchase desks that 

move up and down to allow you to alternate between sitting and standing 
positions. That has changed since experts started talking about sitting as a 
major health risk. Today, you can purchase a variety of desktop units that 
easily elevate your monitor and keyboard for $200 to $300, and desks with 
electric motors that raise and lower the work surface can be bought for $400 
to $500, though you can spend a lot more. Encourage your office crew to 
stand as much as possible. They may start with brief intervals of standing 
in front of the computer, and work up to spending most of their day up off 
their chairs.

 
Get out of the cab
Portable restroom route drivers enjoy the benefit of lots of moving 

around during the day. If you service 40 to 50 restrooms on a route, you’re 
getting in plenty of steps and a wide range of motion and activity. But 
there are still long stretches where you’re sitting in the cab between stops. 
Break up long rides with short walks. And on slow days back at the office or 
warehouse, try to avoid sitting down on the job. And don’t let good habits 
developed during the busy season slack off when winter comes. Keep 
moving year-round.

 
Count your steps
Fitness tracking devices have come down in price, and using a Fitbit or 

a Misfit or any number of other brands of wearables can be a great motivator 
to keep moving. These devices will track your daily steps and other exercise 

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  

promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 
email PRO editor Jim Kneiszel at editor@promonthly.com.

FROM the EDITOR   
January 2017

Resolve to Get Up and Get Moving
IF SITTING IS THE NEW SMOKING, PORTABLE SANITATION WORKERS 
SHOULD UP THEIR ACTIVITY LEVEL IN 2017

By Jim Kneiszel

When you have to talk to a driver, walk out to the garage 
to see him. When you have the time, call on customers in 
person to get away from your desk. Conduct staff meetings 
or training sessions standing up.

activities, as well as monitor your sleep habits. They sync to your smartphone 
and let you know your progress toward healthy lifestyle goals. Compete 
against yourself to improve the numbers or purchase fitness trackers for 
everyone in the company and set up a group so you can encourage each 
other to get more active.

 
Meet in person
The phone, email and texting have helped us improve efficiency in 

communicating with fellow workers and customers. But these technologies 
all play into more sedentary habits at work. When you have to talk to a driver, 
walk out to the garage to see him. When you have the time, call on customers 
in person to get away from your desk. Conduct staff meetings or training 
sessions standing up rather that seated around a conference table. Better 
yet, take the meeting outside for a walk around the block or through a park.

 
Don’t sit down for TV time
It’s easy to reverse the good habits when you arrive home after a long 

day. Studies show many people spend five hours a day or more watching TV. 
Of course, the first goal could be to limit the eyeball time. One could argue 
there isn’t five hours of anything worth watching no matter how many cable 
channels you pay for. After limiting your screen time, consider sliding that 
comfy reclining couch away from the TV and replacing it with a treadmill or 
exercise bike. Allow yourself only to watch TV if you’re walking or riding at 
the same time. ■
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I t’s the new year and many of us are resolving to lose weight, become 
more active and improve overall health. Sure, we find ourselves say-
ing the same thing every year, but I was reminded recently about a 

doctor’s warning that may motivate us all to get up and get moving this 
time around.

For a few years, Dr. James A. Levine, director of the Mayo Clinic 
– Arizona State University Obesity Solutions Initiative, has pushed a 
provocative message to promote a healthier lifestyle: “Sitting is the new 
smoking.” Levine contends our lives are shortened by two hours for every 
hour we sit.

“Sitting is more dangerous than smoking, kills more people than HIV 
and is more treacherous than parachuting. We are sitting ourselves to 
death,” the author of Get Up! Why Your Chair is Killing You and What You 
Can Do About It, said in an interview.

Levine explains that too much sitting increases the risk of death from 
cardiovascular disease and cancer by as much as 125 percent. It leads to 
conditions including increased blood pressure, high blood sugar, excess 
body fat around the waist and abnormal cholesterol levels, he says.

 
SHAPE UP

Scientifically speaking, Levine calls this condition nonexercise activity 
thermogenesis, or NEAT. The website www.medicalbillingandcoding.org 
came up with some interesting statistics that explain the problem in simple 
terms:

• People sit an average of 9.3 hours per day
• Obese people sit for 2.5 hours a day more than thin people
• Between 1980 and 2000, exercise rates stayed the same but sitting time 

increased 8 percent
• When you sit, calorie burning decreases, fat-burning enzymes drop 90 

percent, good cholesterol drops 20 percent, and risk of diabetes rises
This message is important to any American worker, but it’s especially 

important for the portable sanitation industry this time of year. Portable 
restroom technicians arguably have a pretty good job for keeping active — 
at least during the summer months when event and construction business 
keeps them hopping. But we should all heed Levine’s advice when workers 
in the industry are least active. And a more active workday is important all 
year for our office staff stationed at desks.

As Levine points out, “This is about hardcore productivity. You will 
make money if your workforce gets up and gets moving. Your kids will get 
better grades if they get up and get moving. The science is not refuted.”

With that in mind, I offer some tips to keep your body moving at work, 
especially in these dormant periods:

 Encourage walking breaks
Office workers are most at risk of a life-shortening sedentary lifestyle. If 

you sit behind a desk all day, plan short walking breaks throughout the day. 
Get up and move around whenever possible: to confer with other workers, to 
get the mail, or just to walk down the street and back. Get out of the mindset 
that these walking breaks are time wasters, and realize they are making you 
healthier.

 
Add sit-stand desks
Just a few years ago, it was quite expensive to purchase desks that 

move up and down to allow you to alternate between sitting and standing 
positions. That has changed since experts started talking about sitting as a 
major health risk. Today, you can purchase a variety of desktop units that 
easily elevate your monitor and keyboard for $200 to $300, and desks with 
electric motors that raise and lower the work surface can be bought for $400 
to $500, though you can spend a lot more. Encourage your office crew to 
stand as much as possible. They may start with brief intervals of standing 
in front of the computer, and work up to spending most of their day up off 
their chairs.

 
Get out of the cab
Portable restroom route drivers enjoy the benefit of lots of moving 

around during the day. If you service 40 to 50 restrooms on a route, you’re 
getting in plenty of steps and a wide range of motion and activity. But 
there are still long stretches where you’re sitting in the cab between stops. 
Break up long rides with short walks. And on slow days back at the office or 
warehouse, try to avoid sitting down on the job. And don’t let good habits 
developed during the busy season slack off when winter comes. Keep 
moving year-round.

 
Count your steps
Fitness tracking devices have come down in price, and using a Fitbit or 

a Misfit or any number of other brands of wearables can be a great motivator 
to keep moving. These devices will track your daily steps and other exercise 

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  

promise a prompt reply to all reader contacts. Call 800/257-7222; fax 715/546-3786; 
email PRO editor Jim Kneiszel at editor@promonthly.com.
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Resolve to Get Up and Get Moving
IF SITTING IS THE NEW SMOKING, PORTABLE SANITATION WORKERS 
SHOULD UP THEIR ACTIVITY LEVEL IN 2017

By Jim Kneiszel

When you have to talk to a driver, walk out to the garage 
to see him. When you have the time, call on customers in 
person to get away from your desk. Conduct staff meetings 
or training sessions standing up.

activities, as well as monitor your sleep habits. They sync to your smartphone 
and let you know your progress toward healthy lifestyle goals. Compete 
against yourself to improve the numbers or purchase fitness trackers for 
everyone in the company and set up a group so you can encourage each 
other to get more active.

 
Meet in person
The phone, email and texting have helped us improve efficiency in 

communicating with fellow workers and customers. But these technologies 
all play into more sedentary habits at work. When you have to talk to a driver, 
walk out to the garage to see him. When you have the time, call on customers 
in person to get away from your desk. Conduct staff meetings or training 
sessions standing up rather that seated around a conference table. Better 
yet, take the meeting outside for a walk around the block or through a park.

 
Don’t sit down for TV time
It’s easy to reverse the good habits when you arrive home after a long 

day. Studies show many people spend five hours a day or more watching TV. 
Of course, the first goal could be to limit the eyeball time. One could argue 
there isn’t five hours of anything worth watching no matter how many cable 
channels you pay for. After limiting your screen time, consider sliding that 
comfy reclining couch away from the TV and replacing it with a treadmill or 
exercise bike. Allow yourself only to watch TV if you’re walking or riding at 
the same time. ■
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Writer Judy Kneiszel has operated her own small business for 20 years and is familiar  
with the many rewards and challenges of business ownership. Write to her with 

questions, comments or topic suggestions at thewordhouse@ameritech.net.

D ata breaches and hacked accounts are big problems associated with 
big companies like Yahoo, Home Depot and Target because those are 
the cases that get media attention. Small businesses however, are not 

immune.
A 2015 study by the independent research organization Ponemon In-

stitute and IBM found companies with fewer than 10,000 records are more 
likely to be hacked than those with more than 100,000 records, probably be-
cause smaller businesses are viewed as easy marks, with less-sophisticated 
cyber security technology. A Fortune 500 company has more resources to 
shore up firewalls than a mom-and-pop shop, and thieves are opportunists 
if nothing else.

 
GONE PHISHING

How are small businesses being hacked? In a 2016 Internet Security 
Threat Report, cyber security company Symantec says businesses with 250 
or fewer employees are often recipients of fraudulent emails whose senders 
aim to steal financial information. Known as phishing, this practice targeted 
small businesses 43 percent of the time in 2015 — a 9 percent increase over 
2014. The report notes that in 2011 only 18 percent of attacks focused on 
small businesses, so it’s clear how fast the risk is growing.

Symantec also reports about 1 in 40 small businesses are at risk of being 
the victim of a cyber crime. Within a targeted business, hackers will go after 
the email of employees with access to company finances. A malicious email 
opened by an employee who pays vendors or processes payroll, for example, 
could put financial information at risk, allowing hackers access to funds as 
well as personal employee, vendor and client information.

Criminals can use hacked information to remove money from bank ac-
counts through wire transfers, steal customers’ identity information, file for 
fraudulent tax refunds, or commit health insurance fraud. Cyber crooks can 
even use one small business’ website to hack other small businesses.

Adding to the bad news, ransomware attacks are also increasing. This 
type of malware is used to freeze data or an entire computer network in 
order to extort money from a company. Hackers demand payment in ex-
change for a decryption key. Payment demands range from a few hundred 
to several thousand dollars.

 
PROTECT YOUR BUSINESS

So how can a small business be protected? First, try to reduce risk as 
much as possible. Make sure all employees are smart about passwords, and 
monitor who has access to critical files. Once you’ve identified and reduced 
risk, the next step may be insurance.

Of course, if fire is a possible threat to a business, one purchases fire 

insurance. If water is the threat, there’s flood insurance. Today, it’s a sign 
of the times that companies are offering cyber insurance, but many small-
business owners don’t purchase it because they mistakenly assume any loss 
caused by computer glitches or hacking are covered by traditional insurance 
policies. What many find out too late however, is that commercial property 
insurance and business liability insurance policies don’t cover cyber liabil-
ity, and the costs can be astronomical.

The price of a data breach includes financial reimbursement of stolen 
money, legal fees if lawsuits have resulted from the breach, and the cost of 
compliance with breach notification statutes. It can also be costly to identify 
what caused the breach and come up with solutions to keep it from happen-
ing again.

 
ASSESS YOUR RISK

Cyber liability policies may be offered by the insurance company al-
ready providing your business liability coverage, so that may be a smart 
place to start shopping, especially since having more than one policy with a 
company can mean qualifying for a discount.

If you’re still not sure this specialized insurance is necessary, take 
stock of your business. Cyber liability insurance makes sense if a busi-
ness stores or transmits sensitive third-party information like credit card 
numbers, Social Security numbers, bank account numbers, etc., which is 
just about any business that accepts credit cards, pays bills or processes 
payroll. A good cyber liability policy will pay for damages associated with 
a breach including breach notification expenses, credit-monitoring fees, 
security investigation and repair, and cyber extortion expenses. Some of 
these are costs you probably never even thought about unless you’ve ex-
perienced a breach.

Another factor to consider is that as more and more companies safe-
guard themselves against cyber crime, they are becoming pickier about who 
they do business with. You may start to see big companies requiring proof 
of cyber liability insurance before agreeing to conduct business with you.

MALICIOUS HACKING IS A GROWING PROBLEM COSTING SMALL BUSINESSES
LOTS OF TIME AND THOUSANDS OF DOLLARS. FIND OUT IF YOU’RE COVERED.

By Judy Kneiszel

Will Cyber Insurance Save You from Devastating Losses?

BACK at the OFFICE   
January 2017

Smaller businesses are viewed as easy marks, with less-
sophisticated cyber security technology. A Fortune 500 
company has more resources to shore up firewalls than a 
mom-and-pop shop.

(continued)
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Writer Judy Kneiszel has operated her own small business for 20 years and is familiar  
with the many rewards and challenges of business ownership. Write to her with 

questions, comments or topic suggestions at thewordhouse@ameritech.net.

D ata breaches and hacked accounts are big problems associated with 
big companies like Yahoo, Home Depot and Target because those are 
the cases that get media attention. Small businesses however, are not 

immune.
A 2015 study by the independent research organization Ponemon In-

stitute and IBM found companies with fewer than 10,000 records are more 
likely to be hacked than those with more than 100,000 records, probably be-
cause smaller businesses are viewed as easy marks, with less-sophisticated 
cyber security technology. A Fortune 500 company has more resources to 
shore up firewalls than a mom-and-pop shop, and thieves are opportunists 
if nothing else.

 
GONE PHISHING

How are small businesses being hacked? In a 2016 Internet Security 
Threat Report, cyber security company Symantec says businesses with 250 
or fewer employees are often recipients of fraudulent emails whose senders 
aim to steal financial information. Known as phishing, this practice targeted 
small businesses 43 percent of the time in 2015 — a 9 percent increase over 
2014. The report notes that in 2011 only 18 percent of attacks focused on 
small businesses, so it’s clear how fast the risk is growing.

Symantec also reports about 1 in 40 small businesses are at risk of being 
the victim of a cyber crime. Within a targeted business, hackers will go after 
the email of employees with access to company finances. A malicious email 
opened by an employee who pays vendors or processes payroll, for example, 
could put financial information at risk, allowing hackers access to funds as 
well as personal employee, vendor and client information.

Criminals can use hacked information to remove money from bank ac-
counts through wire transfers, steal customers’ identity information, file for 
fraudulent tax refunds, or commit health insurance fraud. Cyber crooks can 
even use one small business’ website to hack other small businesses.

Adding to the bad news, ransomware attacks are also increasing. This 
type of malware is used to freeze data or an entire computer network in 
order to extort money from a company. Hackers demand payment in ex-
change for a decryption key. Payment demands range from a few hundred 
to several thousand dollars.

 
PROTECT YOUR BUSINESS

So how can a small business be protected? First, try to reduce risk as 
much as possible. Make sure all employees are smart about passwords, and 
monitor who has access to critical files. Once you’ve identified and reduced 
risk, the next step may be insurance.

Of course, if fire is a possible threat to a business, one purchases fire 

insurance. If water is the threat, there’s flood insurance. Today, it’s a sign 
of the times that companies are offering cyber insurance, but many small-
business owners don’t purchase it because they mistakenly assume any loss 
caused by computer glitches or hacking are covered by traditional insurance 
policies. What many find out too late however, is that commercial property 
insurance and business liability insurance policies don’t cover cyber liabil-
ity, and the costs can be astronomical.

The price of a data breach includes financial reimbursement of stolen 
money, legal fees if lawsuits have resulted from the breach, and the cost of 
compliance with breach notification statutes. It can also be costly to identify 
what caused the breach and come up with solutions to keep it from happen-
ing again.

 
ASSESS YOUR RISK

Cyber liability policies may be offered by the insurance company al-
ready providing your business liability coverage, so that may be a smart 
place to start shopping, especially since having more than one policy with a 
company can mean qualifying for a discount.

If you’re still not sure this specialized insurance is necessary, take 
stock of your business. Cyber liability insurance makes sense if a busi-
ness stores or transmits sensitive third-party information like credit card 
numbers, Social Security numbers, bank account numbers, etc., which is 
just about any business that accepts credit cards, pays bills or processes 
payroll. A good cyber liability policy will pay for damages associated with 
a breach including breach notification expenses, credit-monitoring fees, 
security investigation and repair, and cyber extortion expenses. Some of 
these are costs you probably never even thought about unless you’ve ex-
perienced a breach.

Another factor to consider is that as more and more companies safe-
guard themselves against cyber crime, they are becoming pickier about who 
they do business with. You may start to see big companies requiring proof 
of cyber liability insurance before agreeing to conduct business with you.

MALICIOUS HACKING IS A GROWING PROBLEM COSTING SMALL BUSINESSES
LOTS OF TIME AND THOUSANDS OF DOLLARS. FIND OUT IF YOU’RE COVERED.

By Judy Kneiszel

Will Cyber Insurance Save You from Devastating Losses?

BACK at the OFFICE   
January 2017

Smaller businesses are viewed as easy marks, with less-
sophisticated cyber security technology. A Fortune 500 
company has more resources to shore up firewalls than a 
mom-and-pop shop.

(continued)
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RATES VARY

Cyber liability insurance rates vary depending on several factors in-
cluding the type of industry, size of the company and amount of risk. You’ll 
get added protection and may qualify for lower rates if you’ve put some ef-
fort into beefing up your network security.

This is similar to how owning a car with a good safety rating can lower 
auto insurance premiums. It can be as simple as improving firewalls, adopt-
ing better password practices companywide, training employees to identify 
and ignore phishing emails, and limiting the number of employees with ac-
cess to sensitive information.

Christine Marciano, president of Cyber Data Risk Managers, an insur-
ance agency specializing in cyber liability, put together a sampling of what 
clients pay for premiums. While premiums will vary widely, from hundreds 
to many thousands of dollars, one of her examples that might be close to a 
PRO company would be a doctor’s office with $700,000 in annual revenues 
and a premium of $649.

While shopping around for cyber liability coverage, keep in mind that 
while no business owner looks forward to spending more to add insurance, 
the National Small Business Association technology survey reports the aver-
age cost of a cyber attack reported by small businesses that were targeted in 
2013 was $8,699. That kind of unplanned and unwanted expense can cause 
serious financial problems for any small business. ■
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age cost of a cyber attack reported by small businesses that were targeted in 
2013 was $8,699. That kind of unplanned and unwanted expense can cause 
serious financial problems for any small business. ■
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D iversification is one key to longevity for James Murdock’s portable 
sanitation and septic pumping company, which has been serving 
the communities of the Arkansas River Valley for nearly 50 years. 

When customers in one segment of the business falter, others keep chug-
ging along.

Or when the economy takes a downturn, he has clients immune to 
recession such as schools and agriculture. And even when the weather 
turns cold and construction work slows down, he always manages to keep 
busy by offering tools and equipment to tackle a variety of tough jobs.

Meanwhile, James’ son, Dawayne, had experienced diversification 
of his own in his career as an accountant. He spent 20 years working in 
various industries and businesses, small and large, public and private. He 
now brings that broad experience to his father’s company, overseeing ac-
counting, marketing and business operations.

Murdock Portable Toilets & Septic Tank Service is located in Rus-
sellville, Arkansas. It operates out of a 64,000-square-foot facility, part of 

which is rented out to others. James, 79, owns the business with his wife, 
Anna Sue. Dawayne, 55, describes his father’s role as “general manager, 
truck driver and just about everything else, too.”

The team is rounded out by dispatcher Amanda Carey and three 
service technicians — 22-year veteran David Holiman, 10-year veteran 

COVER STORY

F I L E

(continued)

THE 
PIONEER 
SPIRIT

Starting nearly 50 years ago with plywood 
restrooms he built himself, Arkansas PRO James 
Murdock has stretched and grown along with 
industry technology advances  BY BETTY DAGEFORDE

Murdock Portable Toilets 
& Septic Tank Service
Russellville, Arkansas

Owners: James and Anna Sue Murdock

Founded: 1970

Employees: 6
Services: Portable sanitation, septic 
pumping, grease trap maintenance 
and line cleaning

Service area: 75-mile radius

Website: www.murdockportable.com

Arkansas

H

The Murdock Portable Toilets & Septic Tank 
Service team includes, from left, James 
Jackson, Amanda Carey, Stuart Sayer, James 
Murdock, David Holiman and Dawayne 
Murdock. (Photos by Stephen B. Thornton)
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Welcome 2017 With A NEW Clean Machine!Happy New Year!Happy New Year!Happy New Year!
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800-699-7557
11200 Greenstone Ave. • Santa Fe Springs, CA 90670

562-944-0404 • Fax: 562-944-3636
www.vacpump.com

CATPumpsPumps

 • Leeson 12VDC Motor
• Pump head   • Unloader
• 1500 PSI Pressure Gauge

• In Line Strainer   •Gun
• Auto Start/Stop  
Pressure Switches

•30' High Pressure Hose 
• Quick Disconnects
• 1000PSI @ 1GPM

• The world’s longest 
lasting pump.

• Quality that stands  
the test of time.

• Misting, cleaning, 
blasting, injecting –  
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pump for the job.

• The leading choice  
for industrial cleaning 
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performance and  
long life.
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D iversification is one key to longevity for James Murdock’s portable 
sanitation and septic pumping company, which has been serving 
the communities of the Arkansas River Valley for nearly 50 years. 

When customers in one segment of the business falter, others keep chug-
ging along.

Or when the economy takes a downturn, he has clients immune to 
recession such as schools and agriculture. And even when the weather 
turns cold and construction work slows down, he always manages to keep 
busy by offering tools and equipment to tackle a variety of tough jobs.

Meanwhile, James’ son, Dawayne, had experienced diversification 
of his own in his career as an accountant. He spent 20 years working in 
various industries and businesses, small and large, public and private. He 
now brings that broad experience to his father’s company, overseeing ac-
counting, marketing and business operations.

Murdock Portable Toilets & Septic Tank Service is located in Rus-
sellville, Arkansas. It operates out of a 64,000-square-foot facility, part of 

which is rented out to others. James, 79, owns the business with his wife, 
Anna Sue. Dawayne, 55, describes his father’s role as “general manager, 
truck driver and just about everything else, too.”

The team is rounded out by dispatcher Amanda Carey and three 
service technicians — 22-year veteran David Holiman, 10-year veteran 

COVER STORY
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THE 
PIONEER 
SPIRIT

Starting nearly 50 years ago with plywood 
restrooms he built himself, Arkansas PRO James 
Murdock has stretched and grown along with 
industry technology advances  BY BETTY DAGEFORDE

Murdock Portable Toilets 
& Septic Tank Service
Russellville, Arkansas

Owners: James and Anna Sue Murdock

Founded: 1970

Employees: 6
Services: Portable sanitation, septic 
pumping, grease trap maintenance 
and line cleaning

Service area: 75-mile radius

Website: www.murdockportable.com

Arkansas

H

The Murdock Portable Toilets & Septic Tank 
Service team includes, from left, James 
Jackson, Amanda Carey, Stuart Sayer, James 
Murdock, David Holiman and Dawayne 
Murdock. (Photos by Stephen B. Thornton)
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Call us to take control of your business today
800-558-2945          imperialind.com

Often Imitated, Never Duplicated

Imperial Industries’ self-contained slide-in unit is truly one of a kind. Featuring a new and improved extrusion skid, the original fresh 
water tube slide-in design is more versatile than ever before. Choose from a variety of materials, capacities and vacuum pump options to 

build the tank that’s right for you, and available right now – most units ship in 48 hours. 

Imperial also o­ers a complete line of portable restroom service units and accessories ranging from portable restrooms to sleek wash 
stations, deodorizers and more. Leave it to Imperial to help your portable restrooms leave a positive impression.

Imperial Industries is the trusted choice for specialized septic solutions, proudly serving the liquid waste industry for more than 35 years.

February 22-25, 2017, Indiana Convention Center

James Jackson and relative newcomer Stuart Sayer. Drivers are cross-trained 
on all aspects of the business, including portable sanitation (about 75 per-
cent of revenue), septic pumping, grease trap maintenance and line clean-
ing. They work within a 75-mile radius.

 
STARTING OUT

Before starting his own business, James was a crane operator, working 
in different locations around the country. But he always had an entrepre-
neurial spirit. “When my son started first grade, I said I’d never work for any-
body else if I didn’t have to,” he says. At the same time, he moved to Arkan-
sas, where he had worked on a project and told 
himself he’d return if he got the chance. “We came 
back here and started from scratch — and some-
times I’m still scratching,” he says.

His venture into self-employment included 
trash services, construction of prefabricated met-
al buildings, and swimming pool installations. 
But the winning ideas were septic service and 
portable restrooms — a fairly new concept in the 
area at the time but something he was familiar 
with, having worked on projects in New York and 
California that required them.

Dawayne’s trajectory with the company began as a kid, helping out all 
through high school and college. After graduating with a degree in business 
education, he worked for a number of companies, everything from large 
corporations to mom-and-pops. “It gave me a chance to see all phases of 

accounting, some of the marketing, and a little 
human resources,” he says.

At one point, he also worked as a business 

broker helping people sell and buy businesses, which 
he says gave him a new perspective on small business. 
In 2013, he returned to the family business. “The situa-
tion arose that I was in a commission job and needed 
a dependable paycheck, and Dad needed somebody he 
could trust to do the books. So we said let’s figure out 
something to make this work.”

 
COMPANY ASSETS

Today, the company stocks 400 fiberglass portable 
restrooms, six Five Peaks flushable units, 10 PolyPort-
ables hand-wash stations and Kentucky Tank holding 
tanks. The service fleet includes three 2011-’14 Ford 

(continued)

Technician Stuart Sayer 
empties a holding tank 

manufactured by Kentucky 
Tank at a construction site 

office trailer.

Sayer services restrooms 
at a construction site 

using a service truck built 
in-house using a Jurop/

Chandler pump.

“Dad’s a people person. He 
likes meeting people, he 
likes knowing people around 
town. He’s managed to stay 
busy all these years and 
enjoys the work and being a 
part of the community.”

DAWAYNE MURDOCK

James Murdock, right, 
discusses the daily routes 
with driver James Jackson.
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F-350s with 1,000-gallon waste/200-gallon freshwater steel tanks, and two 
2008 Internationals, one with a 2,300-gallon waste/225-gallon freshwater 
steel tank, the other with a 2,000-gallon waste/225 gallon freshwater steel 
tank. All have Jurop/Chandler pumps. They were built in-house and de-
signed to be multifunctional. “The way Dad built his trucks was we run them 
primarily for portable toilets, but they’re large enough that they can also 
pump a 1,000-gallon septic tank,” Dawayne says.

The company also has three larger vacuum trucks — 2007 and 2010 
Macks and a 2010 International with 4,000- to 
4,200-gallon aluminum tanks and Jurop/Chandler 
pumps built out by Progress Tank. Most of the com-
pany’s septic pumping is for residential customers, 
about a third of which is emergency work.

“You try to educate people,” Dawayne says, “but 
the septic tank is hidden out in the yard, so it’s out 
of sight, out of mind until it doesn’t work.” A small 
portion of their business is pumping out grease traps 
for local restaurants and schools. And for line cleaning they use two trailer-
mounted jetters from Spartan Tool, models 740 (propane) and 758 (gas).

“Any kind of pumping that’s nonhazard, we are capable of doing it,” 
James says. “And most of the time we’re capable of going with a couple 
hours’ notice anywhere in this area.” The company uses Verizon’s Network-
fleet to keep track of where their vehicles are so they can deploy the nearest 
truck for an emergency.

The company also uses a Hotsy pressure washer and CPACEX deodor-
ant products, and disposes of waste at the local wastewater treatment facility.

 
FESTIVALS, ETC.

About 35 percent of Murdock’s portable restroom work is for special 

events, some of which include the country’s largest chuckwagon race at a 
private ranch in Clinton; swap meets and car shows at the Museum of Auto-
mobiles; local festivals — Atkins Picklefest, Johnson County Peach Festival, 
Valley Music Fest; the Petit Jean State Park Mountain Rendezvous; and races 
of all kinds. “And we get a lot of calls for family reunions and weddings,” 
Dawayne adds.

The Arkansas River is the site of many of the events. Murdock’s services 
portable restrooms on barges that pull into the nearest town when onboard 
units need pumping. They also do work for the U.S. Forest Service, pumping 
out vault toilets or bringing in portable restrooms for large group activities in 
the Ozark and Ouachita mountains.

To get the word out, the company markets through its website. They 
also have a Facebook presence and belong to the local chamber of com-
merce. Most of the new business comes through word-of-mouth and refer-
rals. The Murdocks believe a competitive advantage is their longevity and 
operating philosophy.

“Dad always said anybody can rent you a portable toilet,” Dawayne says. 
“But what we’re selling is service. We give you a clean unit and good service.”

Economic declines do not affect all industries equally, and the compa-
ny was fortunate to have a number of clients fairly resistant to the downturn 
because of the services they provide. Some of those clients included poultry 
processing plants and farms, the Bridgestone Tire inner tube manufacturing 
facility, and two International Paper box plants.

“When they had what they called a recession in 2008, we never felt the 

(continued)

The evolution 
of portable restrooms

The history of portable restroom construction has played out on a micro 
scale at Murdock Portable Toilets & Septic Tank Service in Russellville, Arkansas. 
When James Murdock founded the company in 1970, he built his own units out of 
plywood. He even tried to set up a manufacturing operation, but never really had 
enough resources to do it properly. “Then I learned it was cheaper to buy them 
and not worry about the manufacturing part of 
it,” he admits.

The units he bought were made of molded 
fiberglass, the new material of choice in the 
1970s. Fiberglass was lighter. It was also 
easier to clean, something Murdock was 
especially adamant about. In fact, that’s one 
reason for his color preference. “White has 
always been a choice for me,” he says. “It’s 
cooler and easier to keep clean — you can 
see where the dirt is.”

Murdock was so satisfied with the per-
formance of the fiberglass units that it wasn’t 
until 2014 that the company purchased a 
few flushable restrooms made of the now-
standard polyethylene. The flushable units are 
used mainly for weddings and other special events.

With the popularity of lighter poly restrooms, the fiberglass units they bought 
are no longer in production. However, Murdock still has enough in stock to hold 
them for awhile. “We’re probably one of the few companies that still uses fiber-
glass units,” says Dawayne Murdock, the owner’s son and company accountant.

“White 
(restrooms have) 
always been a 
choice for me. 
It’s cooler and 
easier to keep 
clean — you can 
see where the 
dirt is.”

JAMES MURDOCK

James Murdock uses 
a Hotsy pressure 
washer to clean 

fiberglass restrooms.

Dawayne Murdock is 
the accountant for the 

family business.
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EASILY MOVE RESTROOMS

SUPER MONGO 
MOVER®

HITCH 
HAULER™

 • Move ADA Restrooms 
• Aluminum Frame
•  Available with 2, 4, 6 

or 8 wheels 
•  Easily Rides on Your Truck
• Ships UPS

 Carry A Restroom & Super 
Mongo Mover On Your 
Pickup or Sport Utility
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 Toll Free: 866.599.3325
www.DealAssoc.com

Contact 574/266-7520  
for more Information
www.forestriverinc.com/restroomtrailers

• Spacious and free-flowing floorplans
•  Economical to lavish – Tough to sophisticated
•  Yard stock and order-out available year round 
•  Fully caged steel frame for durability  

and strength
•  Our waste and fresh water tanks are standard 

features and are built in-house for complete 
quality control 

•  Full length railings on both sides of our  
aluminum porches and steps

•  All units are fully D.O.T. compliant and have 
torsion axles with brakes for years of  
smooth towing

•  Roof air conditioners with heat strips and 
wall-mounted controls standard

•  Efficient 12v L.E.D. interior lighting in every unit
• We are your partners, not competitors 
•  Service locations throughout North America

Forest River Mobile  
Restroom Trailers
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Innovative Portable Restroom Solutions™

F.M. Manufacturing, Inc.    p 877.889.2246    www.fmmfg.com

F.M. Manufacturing, Inc. specializes in 
Innovative Portable Restroom Solutions™ 
like trailers, carts and hitch haulers that 
are designed to help your business be 
more efficient and more profitable.

NEW TRAILER STYLE
• 30 ft deck
• Tie downs on both sides
• Side roller for easier loading
• VERY solid front header
• Low profile tires

• 3 - 3700# torsion bar axles
• Electric brakes on all axles
• LED light
•  Made to the spec of  

our customers
• Trailer will be at show
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Holding And Fresh Water
Visit our websites

www.ronco–plastics.net

714-259-1385
400 Sizes Available

Wholesale Pricing Available

Visit Us: www.walex.com     Email Us: info@walex.com     Call Us: 800-338-3155  .   910-371-2242

Walex is committed to providing exceptional customer service and quality products by 
creating positive experiences for every customer, everyday.

Performance Products for Performance Needs®Performance Products for Performance Needs®
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downfall,” James says. “We stayed level.” The work they do on the industrial 
side is primarily cleaning lines, pumping holding tanks and furnishing por-
table restrooms for events and construction projects.

Another longtime recession-proof customer has been Arkansas Tech 
University. “We’re in a college town and a town like that doesn’t feel the 
slump,” James says. “The college has had a steady growth for the last 40 years 
plus.” The company provides restrooms for construction projects, outdoor 
student activities and sporting events such as the 2016 women’s regional 
NCAA softball tournament.

 
GAS RIGS AND NUCLEAR REACTORS

The oil and gas industry has had its ups and downs in Arkansas since 
the 1920s, but for Murdock the biggest benefit came in the early 2000s, when 
drilling rapidly expanded. The company provided portable restrooms and 
pumped out holding tanks for construction trailers and laundry facilities. 
During the boom, they expanded their service territory to 100 miles out.

When the price of gas dropped a couple years ago, drilling in the state 
came to a near standstill. It had been a big part of Murdock’s business, but 
Dawayne says the effect on the company, although substantial, wasn’t dev-
astating. “We’ve always had other businesses besides that, so we just had 
to work that a little harder.” Plus they had some time to adjust. “It was not a 
sudden drop,” James explains. “It was a gradual drop-off because they have 
to maintain a certain amount of gas in all the big pipelines.”

At the other extreme of the energy picture, the nuclear industry has pro-
vided work for Murdock for nearly 50 years. It was a bit of good luck that just 
about the time James started the business, the Arkansas Nuclear One reactor 
was being built just a few miles away. He provided pumping and portable 
restroom services for construction of both the first unit, which came online 
in 1974, and a second unit in 1978. Today, the amount of work varies from 
year to year, but the company continues to provide pumping and portable 
sanitation services for various construction or yard projects.

 
JUST KEEPS GOING

As the company approaches its golden anniversary, James can’t say for 
sure what has motivated him to stay in the industry so long. “I stayed in it to 
buy groceries,” he laughs.

Dawayne elaborates — “Dad’s a people person,” he says. “He likes 
meeting people, he likes knowing people around town. He’s managed to stay 
busy all these years and enjoys the work and being a part of the community.”

But one thing that’s kept the business going for so long is not having all 
its eggs in one basket. “We’re diversified enough and with enough compa-
nies that we keep steady,” James concludes. ■

CPACEX
800/974-7383
www.cpacex.com
(See ad page 13)

Five Peaks
866/293-1502
www.fivepeaks.net
(See ad page 39)
 
Hotsy Cleaning Systems
800/525-1976
www.hotsy.com
 
Jurop/Chandler
800/342-0887
www.chandlerequipment.com

Kentucky Tank, Inc.
888/459-8265
www.kentuckytank.com
 
PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 52)

Progress Tank
816/714-2600
www.progresstank.com
 
Spartan Tool
800/435-3866
www.spartantool.com

MORE INFO
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www.progresstank.com
 
Spartan Tool
800/435-3866
www.spartantool.com

MORE INFO
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WWETT SPOTLIGHT

VIS-Polish System 
Gives Aluminum Rims 
a Mirror Finish
By Craig Mandli

Service trucks are your livelihood. They need to be properly maintained 
for driver safety, and kept looking sharp for both employee pride and the 
positive projection of your business in the community. VIS-Polish aims to 
help accomplish that.

VIS-Polish, demonstrated by Vehicle Inspection Systems on the floor of 
the 2016 Water & Wastewater Equipment, Treatment & Transport Show, is a 
robotic wheel-polishing system that restores the appearance of aluminum 
truck rims. According to a company spokesperson, it can quickly refurbish 
road-weary wheels to reveal any hidden damage before a wheel breaks.

“Oxidation can eat through a dirty wheel or camouflage cracks without 
the driver even knowing,” says Lauren Del Brocco, marketing manager with 
Vehicle Inspection Systems. “Not only does keeping the wheels clean make 
the rig look nicer, it adds life to the wheels and allows the driver to keep a 
closer eye on their condition.”

 
IMPROVES APPEARANCE

The system is available for 19.5-, 22.5- and 24.5-inch aluminum wheels, 
including super singles and wide-base steer. Its automatic, enclosed process 
contains the dirt, dust and noise of aluminum wheel polishing in a sturdy 
work cell, isolating the aluminum and polishing dust from the operator. 
Even the most soiled and oxidized wheels are typically fully clean after the 
maximum 45-minute polishing cycle, according to Del Brocco. For fleet op-
erators and truck dealers, the system boosts fleet pride while enhancing ve-
hicle safety and ensuring maximum vehicle resale value.

“The system is so much faster and safer than polishing wheels by hand,” 
says Del Brocco. “All you have to do is put the wheel in and press a few but-
tons, and you’re good to go.”

The system’s computer automation 
means it’s faster than manual polishing and 
never has to take a break. The computer is 
programmed to apply a set amount of polish-
ing motion and pressure to each wheel, ensur-
ing all wheels come out looking similar. The 
automation also allows technicians to multi-
task to reduce maintenance labor costs, as the unit requires very little atten-
tion during operating cycles, Del Brocco says.

While the 2016 WWETT Show was the first as an exhibitor for Vehicle 
Inspection Systems, Del Brocco feels the attendees are the target market for 
the polishing system.

“The majority of the attendees at this show own multiple trucks running 
aluminum wheels, whether they are from the septic pumping or portable re-
stroom industry, hydroexcavation, or sewer cleaning,” says Del Brocco. “This 
is a great product for both the dealers that are selling those guys their trucks 
and the operators that have multiple trucks in their fleet and are concerned 
about both the safety and appearance of their units.”

 
WWETT RETURN

Del Brocco says the biggest goal coming into the WWETT Show was to 
introduce the product line to the water and wastewater industry. She was 
enthused by the feedback received on all displayed products, but especially 
by the VIS-Polish, which was demonstrated on the show floor.

“We’ve gotten a ton of great comments, and a lot of good leads,” she 
says. “This is a big show; probably a much larger show than we’re used to, 
but that is good. I feel we’re making great inroads into this industry.”

Del Brocco says the company is prepared for the 2017 WWETT Show. 
“Being here and talking to the attendees at WWETT tells me that we are per-
haps an even better fit for this show and this industry than we had originally 
anticipated,” she says. “So many of these guys are running large fleets, and 
there is a lot of pride in not only making sure those fleets are safe, but that 
they look good.” 866/847-8721; www.vischeck.net. ■ 

Steve Stone, left, a regional 
support technician with 
Vehicle Inspection Systems, 
demonstrates the VIS-Polish 
automated polishing system 
for a WWETT Show attendee.
(Photo by Craig Mandli)

8927 DYER ST. STE. B EL PASO, TX 79904

CUSTOM TRANSPORT TRAILER
CUSTOM 
AGRICULTURAL 
UNITS

ANY SIZE  
CUSTOM TANKS

Portable ToiletsSPECIAL!!

8 Unit Trailer
$2,795

ON SALE!!

10 Unit Trailer
$2,995

ON SALE!!

12 Unit Trailer
$3,595

ON SALE!!
$419

Plus Freight
Available In These Colors

Caramel on SALE for $399 + Freight
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VIS-Polish System 
Gives Aluminum Rims 
a Mirror Finish
By Craig Mandli

Service trucks are your livelihood. They need to be properly maintained 
for driver safety, and kept looking sharp for both employee pride and the 
positive projection of your business in the community. VIS-Polish aims to 
help accomplish that.

VIS-Polish, demonstrated by Vehicle Inspection Systems on the floor of 
the 2016 Water & Wastewater Equipment, Treatment & Transport Show, is a 
robotic wheel-polishing system that restores the appearance of aluminum 
truck rims. According to a company spokesperson, it can quickly refurbish 
road-weary wheels to reveal any hidden damage before a wheel breaks.

“Oxidation can eat through a dirty wheel or camouflage cracks without 
the driver even knowing,” says Lauren Del Brocco, marketing manager with 
Vehicle Inspection Systems. “Not only does keeping the wheels clean make 
the rig look nicer, it adds life to the wheels and allows the driver to keep a 
closer eye on their condition.”

 
IMPROVES APPEARANCE

The system is available for 19.5-, 22.5- and 24.5-inch aluminum wheels, 
including super singles and wide-base steer. Its automatic, enclosed process 
contains the dirt, dust and noise of aluminum wheel polishing in a sturdy 
work cell, isolating the aluminum and polishing dust from the operator. 
Even the most soiled and oxidized wheels are typically fully clean after the 
maximum 45-minute polishing cycle, according to Del Brocco. For fleet op-
erators and truck dealers, the system boosts fleet pride while enhancing ve-
hicle safety and ensuring maximum vehicle resale value.

“The system is so much faster and safer than polishing wheels by hand,” 
says Del Brocco. “All you have to do is put the wheel in and press a few but-
tons, and you’re good to go.”

The system’s computer automation 
means it’s faster than manual polishing and 
never has to take a break. The computer is 
programmed to apply a set amount of polish-
ing motion and pressure to each wheel, ensur-
ing all wheels come out looking similar. The 
automation also allows technicians to multi-
task to reduce maintenance labor costs, as the unit requires very little atten-
tion during operating cycles, Del Brocco says.

While the 2016 WWETT Show was the first as an exhibitor for Vehicle 
Inspection Systems, Del Brocco feels the attendees are the target market for 
the polishing system.

“The majority of the attendees at this show own multiple trucks running 
aluminum wheels, whether they are from the septic pumping or portable re-
stroom industry, hydroexcavation, or sewer cleaning,” says Del Brocco. “This 
is a great product for both the dealers that are selling those guys their trucks 
and the operators that have multiple trucks in their fleet and are concerned 
about both the safety and appearance of their units.”

 
WWETT RETURN

Del Brocco says the biggest goal coming into the WWETT Show was to 
introduce the product line to the water and wastewater industry. She was 
enthused by the feedback received on all displayed products, but especially 
by the VIS-Polish, which was demonstrated on the show floor.

“We’ve gotten a ton of great comments, and a lot of good leads,” she 
says. “This is a big show; probably a much larger show than we’re used to, 
but that is good. I feel we’re making great inroads into this industry.”

Del Brocco says the company is prepared for the 2017 WWETT Show. 
“Being here and talking to the attendees at WWETT tells me that we are per-
haps an even better fit for this show and this industry than we had originally 
anticipated,” she says. “So many of these guys are running large fleets, and 
there is a lot of pride in not only making sure those fleets are safe, but that 
they look good.” 866/847-8721; www.vischeck.net. ■ 
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Vehicle Inspection Systems, 
demonstrates the VIS-Polish 
automated polishing system 
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CALL TO ORDER TOLL FREE 866-872-1224 8AM-MIDNIGHT 7 DAYS A WEEK SHOP 24 HOURS A DAY 7 DAYS A WEEK ONLINE AT WWW.VARCOPUMPER.COM

PORTABLE TOILET

BUY
6

SIGHT GLASSES

WANDS

SAFETY BUMP SET
MALE & FEMALE

Blue Only - for Septic Use

SAFETY CHAINS

UTILITY
SCRUB BRUSHES

T BOLT
CLAMPS

RV PUMPOUT KIT

ZINC OR STAINLESS 
WINGNUT KITS

PVC
GLOVES

LEATHER PALM 
SAFETY CUFF GLOVES

RUBBER
CRINKLE FINISH 
SAFETY CUFF GLOVES

TRIGGER 
SPRAY 

BOTTLES

64 OZ. 
HAND 
PUMP

CONTRACTOR
WATER HOSE

¾  " x 50 ft.

1" BRASS 
PADLOCKS

RIVET GUN

GARDEN HOSE 
NOZZLES

TIGERTAIL GUIDE
HOSE W/ROPE

 2"

VARCO
FLEXI-
JOINT

BULK PRICE
$2495

ea.

BULK PRICE
$6200

ea.

BULK PRICE
$8500

ea.

BULK PRICE
$700

ea.

BULK PRICE
$1475

set
BULK PRICE

$250
ea.

BULK PRICE
$850--

bag

BULK PRICE
$1450--

bag

BULK PRICE
$1550--

bag

BULK PRICE
$1075

doz.

BULK PRICE
$1695

doz.

BULK PRICE
$2595

doz.

BULK PRICE
$1125

doz.

BULK PRICE
$1275

doz.

BULK PRICE
$950

ea.

BULK PRICE
$3225

set
BULK PRICE

$199
ea.

BULK PRICE
$2395

ea.

BULK
PRICE
$149

BULK PRICE
$385

ea.

BULK PRICE
$156

ea.

BULK PRICE
$250

ea.

BULK PRICE
$588

ea.

BULK PRICE
$630

ea.

BULK PRICE
$145

ea.BULK PRICE
$1395

ea.
BULK PRICE

$995
ea.

BULK PRICE
$4200

ea.

BULK PRICE
$7000

ea.

BULK PRICE
$2150

ea.

BULK PRICE
$2485

set
BULK PRICE

$275
ea.

BUY
3

5" Complete Set

With Handle

With Handle

Zinc

3"

2" 20" Firm

2"
Smooth Grip

Rough
Grip

Sandy Grip

Greasenut Kit

4" 8"

4"

3"

5" Repair Kit

Without Handle

Without Handle

Stainless Steel

3" 20" Soft

3"

Set

Wingnut Kit -
Zinc or Stainless

Greasenut Kit

Kit

$5ea.

WANDS

POLY
WAND
SHOWN w/ 
ALUMINUM MALE 
ADAPTER & HANDLE
INSTALLED

POLYPOLY
WANDWANDWAND
SHOWN w/ SHOWN w/ SHOWN w/ 
ALUMINUM MALE ALUMINUM MALE ALUMINUM MALE 
ADAPTER & HANDLEADAPTER & HANDLEADAPTER & HANDLE
ALUMINUM MALE 
ADAPTER & HANDLE

BUY
2

BUY
2

CONTRACTOR

ALL
RUBBER!

BUY
3

SANDY GRIP

SMOOTH
GRIP

EXPIRES
1/31/17

ROUGH
GRIP

BUY
10 DOZ.

BULK PRICE
$1995--

case

BULK PRICE
$3795--

case

CASE OF
24

CASE OF
6

BAG OF
10

BUY
5

BUY MORE…

GLOVES

CALL TO ORDER
TOLL FREE
866-872-1224

ACCESSORIES

HOSES BREAKING? TRY THIS!

T BOLT

BAG OFBAG OF

UTILITY
SCRUB BRUSHES

20" Firm 20" Soft

20"

8"   BUY 
5SETS BUY

12 BUY
10 DOZ.

BUY
10 DOZ.

RUBBERRUBBER

BUY
2

BUY
2

RIVET GUNRIVET GUN
INCLUDES 
40 RIVETS!

BUY
2

BUY
2

#GHN-ADJ-YELLOW
Adjustable. Plastic.

#GHN-ADJ-ZINC
Adjustable.
Zinc-plated steel.

#GHN-5P-GRAY
5 spray patterns! 
Plastic.

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-10P-TRIGGER
Locking pistol style 

trigger, w/ 10
spray patterns!

6

#GHN-5P-GRAY#GHN-5P-GRAY#GHN-5P-GRAY

BUY
2

#GHN-5P-GRAY

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-10P-TRIGGER

BUY
4

NITRILE
DISPOSABLE GLOVES

NITRILENITRILE

BUY
10 BOXES

BULK PRICE
$495

box

BUY
4

BULK PRICE
$2995

ea.

CANNOT MIX & MATCH

BUY
2

ea.ea.

SAFETY CHAINS

BULK PRICE
$175

ea.

BUY
10

ea.

1" BRASS 
PADLOCKS

BULK
PRICEPRICE
$

1" BRASS 
PADLOCKS

$

BUY
25
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CALL TO ORDER TOLL FREE 866-872-1224 8AM-MIDNIGHT 7 DAYS A WEEK SHOP 24 HOURS A DAY 7 DAYS A WEEK ONLINE AT WWW.VARCOPUMPER.COM SOURCE KEY
1PRB17

VALVES TOOLS WATER
PUMPS

PUMP OIL

90°

Regular

BUY
4

MANHOLE HOOKS

VACUUM PUMP OIL

BRASS LEVER VALVES
RIV Brand

DUST CAP & DUST 
PLUG SET OF  FITTINGS

FLOJET WATER 
PUMPS

MIGHTY PROBES
ALL SIZES

SMART STICKS
ALL SIZES

BRASS BALL
VALVES

TTMA FLANGES
X MALE NPT

FULL PORT
POLY BALL VALVES

REMOTE 5 QT
OIL TANK KIT

BRASS LEVER VALVES
MZ Brand

REPLACEMENT CAM 
GASKETS

BRASS LEVER 
COMBOS
MZ Brand

PISTON
VALVES
FxF thread,
RIV ONLY.
Does not include handle.

PISTON VALVE 
COMBOS

Includes handle, F and DC, 
RIV ONLY.

GLOW 12V VALVE 
HEATER

Fits Both RIV & MZ Valves

TYPE C & E SET OF 
FITTINGS

WASHDOWN PUMPREPLACEMENT
CAM EARS

3" – 5" BULK PRICE
$1475

ea.

BULK PRICE
$7900

ea.

BULK PRICE
$625

ea.

BULK PRICE
$7650

ea.

BULK PRICE
$5300

ea.

BULK PRICE
$2500

ea.

BULK PRICE
$1400

ea.

BULK PRICE
$3050

ea.

BULK PRICE
$7100

ea.

BULK PRICE
$10500

ea.

BULK PRICE
$8300

ea.

BULK PRICE
$625--

bag

BULK PRICE
$8900

ea.

BULK PRICE
$9700

ea.

BULK PRICE
$18675

ea.

BULK PRICE
$725set

BULK PRICE
$20500

ea.

BULK PRICE
$1450

ea.

BULK PRICE
$12600

ea.

BULK PRICE
$8300

ea.

BULK PRICE
$13900

ea.
BULK PRICE
$21800

ea.

BULK PRICE
$1225--

bag

BULK PRICE
$24500

ea.

BULK PRICE
$26400

ea.

BULK PRICE
$20095

ea.

BULK PRICE
$2025set

BULK PRICE
$67500

ea.BULK PRICE
$250

ea.

BULK PRICE
$1575

ea.

BULK PRICE
$10900

ea.

BULK PRICE
$1050

ea.

BULK PRICE
$7900

ea.

BULK PRICE
$1800

ea.

BULK PRICE
$6640

ea.

BULK PRICE
$12200

ea.

BULK PRICE
$18400

ea.

BULK PRICE
$12300

ea.

BULK PRICE
$925--

bag

BULK PRICE
$12500

ea.

BULK PRICE
$14300

ea.

BULK PRICE
$18675

ea.

BULK PRICE
$1325set

24"

1 CASE

3"

2"

BULK PRICE
$7600

ea.

#04300-142A
12V DC • 3.5 GPM 45 PSI

BULK PRICE
$8500

ea.

#03521A49A
115V AC w/Cord • 4 GPM 60 PSI

BULK PRICE
$15800

ea.

#R8600144A
12V DC • 6 GPM 70 PSI

2"

3"

2"

4"

4"

Tank w/ Cap

3"

2"

3"

3"

3"

2"

6"

4"

4"

6"

4"

6"

4"

6"

6"

6"

4"

#489G-9536"

4 CASES

4"

3"

3"

4"

3"

6"

6"

Full Kit

4"

3"

4"

4"

4"

3"

WASHDOWN PUMP

BUY
2

BUY
3

BUY
3

BUY
3

BUY
5

SETS

REPLACEMENT CAM 

BAG OF
24

TOOLS WATER

BULK SALE
FITTINGS

SAVE MORE!

SETS

Valve,
Dustcap,

Male Cam

Regular Thickness

CASE OF
6

GALLONS

BUY
3

BUY
3

BUY
3

RIV Brand

BRASS BALLBRASS BALL

3"

BUY
2

BUY
3

BUY
5BUY

3

BUY
2

M
IG

H
TY

 P
RO

BE

SM
A

RT
 S

TI
CK

BUY
2

#04300-142A

#R8600144A

BUY
3

BUY
10

Buy 'em Together
& Save!

Buy 'em Together
& Save!

BULK PRICE
$10000

BULK PRICE
$2900

ea.

BULK PRICE
$37500

BULK PRICE
$3900

ea.

FxF thread,

Does not include handle.

FxF thread,

PISTON VALVE 

BULK PRICEBULK PRICE
$14

BULK PRICE
$

BUY
2

BUY
5

#03521A49A

BUY
3

BUY
3
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CALL TO ORDER TOLL FREE 866-872-1224 8AM-MIDNIGHT 7 DAYS A WEEK SHOP 24 HOURS A DAY 7 DAYS A WEEK ONLINE AT WWW.VARCOPUMPER.COM

PORTABLE TOILET

BUY
6

SIGHT GLASSES

WANDS

SAFETY BUMP SET
MALE & FEMALE

Blue Only - for Septic Use

SAFETY CHAINS

UTILITY
SCRUB BRUSHES

T BOLT
CLAMPS

RV PUMPOUT KIT

ZINC OR STAINLESS 
WINGNUT KITS

PVC
GLOVES

LEATHER PALM 
SAFETY CUFF GLOVES

RUBBER
CRINKLE FINISH 
SAFETY CUFF GLOVES

TRIGGER 
SPRAY 

BOTTLES

64 OZ. 
HAND 
PUMP

CONTRACTOR
WATER HOSE

¾  " x 50 ft.

1" BRASS 
PADLOCKS

RIVET GUN

GARDEN HOSE 
NOZZLES

TIGERTAIL GUIDE
HOSE W/ROPE

 2"

VARCO
FLEXI-
JOINT

BULK PRICE
$2495

ea.

BULK PRICE
$6200

ea.

BULK PRICE
$8500

ea.

BULK PRICE
$700

ea.

BULK PRICE
$1475

set
BULK PRICE

$250
ea.

BULK PRICE
$850--

bag

BULK PRICE
$1450--

bag

BULK PRICE
$1550--

bag

BULK PRICE
$1075

doz.

BULK PRICE
$1695

doz.

BULK PRICE
$2595

doz.

BULK PRICE
$1125

doz.

BULK PRICE
$1275

doz.

BULK PRICE
$950

ea.

BULK PRICE
$3225

set
BULK PRICE

$199
ea.

BULK PRICE
$2395

ea.

BULK
PRICE
$149

BULK PRICE
$385

ea.

BULK PRICE
$156

ea.

BULK PRICE
$250

ea.

BULK PRICE
$588

ea.

BULK PRICE
$630

ea.

BULK PRICE
$145

ea.BULK PRICE
$1395

ea.
BULK PRICE

$995
ea.

BULK PRICE
$4200

ea.

BULK PRICE
$7000

ea.

BULK PRICE
$2150

ea.

BULK PRICE
$2485

set
BULK PRICE

$275
ea.

BUY
3

5" Complete Set

With Handle

With Handle

Zinc

3"

2" 20" Firm

2"
Smooth Grip

Rough
Grip

Sandy Grip

Greasenut Kit

4" 8"

4"

3"

5" Repair Kit

Without Handle

Without Handle

Stainless Steel

3" 20" Soft

3"

Set

Wingnut Kit -
Zinc or Stainless

Greasenut Kit

Kit

$5ea.

WANDS

POLY
WAND
SHOWN w/ 
ALUMINUM MALE 
ADAPTER & HANDLE
INSTALLED

POLYPOLY
WANDWANDWAND
SHOWN w/ SHOWN w/ SHOWN w/ 
ALUMINUM MALE ALUMINUM MALE ALUMINUM MALE 
ADAPTER & HANDLEADAPTER & HANDLEADAPTER & HANDLE
ALUMINUM MALE 
ADAPTER & HANDLE

BUY
2

BUY
2

CONTRACTOR

ALL
RUBBER!

BUY
3

SANDY GRIP

SMOOTH
GRIP

EXPIRES
1/31/17

ROUGH
GRIP

BUY
10 DOZ.

BULK PRICE
$1995--

case

BULK PRICE
$3795--

case

CASE OF
24

CASE OF
6

BAG OF
10

BUY
5

BUY MORE…

GLOVES

CALL TO ORDER
TOLL FREE
866-872-1224

ACCESSORIES

HOSES BREAKING? TRY THIS!

T BOLT

BAG OFBAG OF

UTILITY
SCRUB BRUSHES

20" Firm 20" Soft

20"

8"   BUY 
5SETS BUY

12 BUY
10 DOZ.

BUY
10 DOZ.

RUBBERRUBBER

BUY
2

BUY
2

RIVET GUNRIVET GUN
INCLUDES 
40 RIVETS!

BUY
2

BUY
2

#GHN-ADJ-YELLOW
Adjustable. Plastic.

#GHN-ADJ-ZINC
Adjustable.
Zinc-plated steel.

#GHN-5P-GRAY
5 spray patterns! 
Plastic.

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-10P-TRIGGER
Locking pistol style 

trigger, w/ 10
spray patterns!

6

#GHN-5P-GRAY#GHN-5P-GRAY#GHN-5P-GRAY

BUY
2

#GHN-5P-GRAY

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-ADJ-TRIGGER
Adjustable. Locking 
pistol style trigger!

#GHN-10P-TRIGGER

BUY
4

NITRILE
DISPOSABLE GLOVES

NITRILENITRILE

BUY
10 BOXES

BULK PRICE
$495

box

BUY
4

BULK PRICE
$2995

ea.

CANNOT MIX & MATCH

BUY
2

ea.ea.

SAFETY CHAINS

BULK PRICE
$175

ea.

BUY
10

ea.

1" BRASS 
PADLOCKS

BULK
PRICEPRICE
$

1" BRASS 
PADLOCKS

$

BUY
25
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CALL TO ORDER TOLL FREE 866-872-1224 8AM-MIDNIGHT 7 DAYS A WEEK SHOP 24 HOURS A DAY 7 DAYS A WEEK ONLINE AT WWW.VARCOPUMPER.COM SOURCE KEY
1PRB17

VALVES TOOLS WATER
PUMPS

PUMP OIL

90°

Regular

BUY
4

MANHOLE HOOKS

VACUUM PUMP OIL

BRASS LEVER VALVES
RIV Brand

DUST CAP & DUST 
PLUG SET OF  FITTINGS

FLOJET WATER 
PUMPS

MIGHTY PROBES
ALL SIZES

SMART STICKS
ALL SIZES

BRASS BALL
VALVES

TTMA FLANGES
X MALE NPT

FULL PORT
POLY BALL VALVES

REMOTE 5 QT
OIL TANK KIT

BRASS LEVER VALVES
MZ Brand

REPLACEMENT CAM 
GASKETS

BRASS LEVER 
COMBOS
MZ Brand

PISTON
VALVES
FxF thread,
RIV ONLY.
Does not include handle.

PISTON VALVE 
COMBOS

Includes handle, F and DC, 
RIV ONLY.

GLOW 12V VALVE 
HEATER

Fits Both RIV & MZ Valves

TYPE C & E SET OF 
FITTINGS

WASHDOWN PUMPREPLACEMENT
CAM EARS

3" – 5" BULK PRICE
$1475

ea.

BULK PRICE
$7900

ea.

BULK PRICE
$625

ea.

BULK PRICE
$7650

ea.

BULK PRICE
$5300

ea.

BULK PRICE
$2500

ea.

BULK PRICE
$1400

ea.

BULK PRICE
$3050

ea.

BULK PRICE
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Did You 
Know?
To the best of our knowledge & 
research, all STAINLESS STEEL 
tanks, manufactured by BEST 
ENTERPRISES, since 1972 are 
still in operation. Therefore, Best 
Enterprises believes that vacuum 
tanks, built with our quality 
“STAINLESS STEEL” is a smart 
investment for your company.

Orders received by  
2:00 Central Time  
will ship same day

GH400/200

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  

Best Enterprises, Inc.
Located in Cabot, Arkansas  

501-988-1905   800-288-2378  
www.bestenterprises.net   www.youtube.com/bestentinc

GH300/150

All 304 Stainless Steel

Dodge 5500 
800 waste /  
300 water
Condé SDS 12

Ford F550 
800 waste /  
300 water
Masport HXL-4

Peterbilt 
3400 waste/  
200 water
Masport 400
Heated Boxes
Insulated Hoses

FOR SALE

From everyone here at Best Enterprises, we hope that you and 
your family have a Happy and Prosperous New Year.  

We thank each and every one of you for your continuous love and support.

 Call for  
Discounted  

Price

For your small truck or trailer!! 
Let us design you that special  

design tank you’re looking for.

BOOTHS

5204, 5205, 5206

Best provides a full line 
of vacuum pumps and 
replacement parts to 

serve you.

BEST  ENTERPRISES, INC.
Happy New Year!

GAYLE HUMPHRIES
PRESIDENT & CEO

Building quality Stainless Steel Tanks since 1972

Happy New Year!

The Cavendish Beach Music Festival 
features some of the biggest names 

in country music over three days. 
(Photos by Mark Lebryk)

ON LOCATION

A major outdoor country music festival 
in Prince Edward Island, Canada, keeps 

KM Liquid Waste Removal on its toes  
BY PETER KENTER

Let’s Get This
     Party Started

THE TEAM
KM Liquid Waste Removal is located in Charlottetown, Prince Edward Island, 

Canada. The business is owned by partners Stephen MacKinnon, Corey Peters and 
Michael Cassidy. Managing partner MacKinnon works full time for the business, 
alongside two employees, Wade Bruce and Paul McPherson. MacKinnon’s cousin, 
a school teacher, joins the 
team during summers.

 
COMPANY HISTORY

KM was established 
in 1980 by Ken MacDon-
ald, whose initials remain in the company name. The business was purchased 
by MacKinnon and partners in 2009. KM covers the entire island province — all 
2,200 square miles — offering portable restroom rentals and service, grease trap 
service, and pumping of lagoons, sludge tanks, lift stations and wastewater treat-
ment plants. Portable restrooms total 40 percent of the company’s business and its 
primary restroom customers are construction companies, with concerts, weddings 
and fairs rounding out the list.

 
EQUIPMENT ROUND-UP

KM offers 215 portable restrooms: 100 PJN3 models from PolyJohn Canada 
and 115 Global models from Satellite Industries. In addition, the company provides 
flush units: six Aspen models from Five Peaks and two Fleet models from PolyJohn. 
Ten more are wheelchair-accessible models from PolyJohn. A hot-water shower 
unit is from PolyPortables. They also have one Pluto3 urinal unit from Atlas Sani-
tation Products. The business also offers a 25-foot restroom trailer as well and 14 
hand-wash stations from PolyJohn and PolyPortables. Deodorizers are from Poly-
Portables and Surco.

(continued)

THE JOB: Cavendish Beach Music Festival

LOCATION: Cavendish, Prince Edward Island, Canada

THE PRO: KM Liquid Waste Removal
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THE JOB: Cavendish Beach Music Festival

LOCATION: Cavendish, Prince Edward Island, Canada

THE PRO: KM Liquid Waste Removal
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The company’s big vacuum trucks include a 
2010 Freightliner M2-112 with a 4,100-gallon hot-
dipped galvanized steel tank, a 2000 International 
4900 with a 3,600-gallon steel tank, and a 1988 In-
ternational with a 2,650-gallon steel tank. All tanks 

were built by Vacutrux and all carry Elmira Machine Industries / Wallenstein 
Vacuum pumps.

The 4 X 4 portable restroom service fleet includes: a 2006 GMC 3500HD 
with a converted propane tank (360 gallons waste/240 fresh) built out by 
Grand View Welding and outfitted with Elmira Machine pump; a 2003 Chevy 
2500HD with a 250-gallon waste/100-gallon freshwater Crescent tank and 

Masport pump; and a 2004 Chevy 2500HD with a 360-gallon waste/210 fresh 
tank and Conde (Westmoor) pump. All tanks are steel.

The trucks tow a 10-unit Explorer trailer from McKee Technologies - Ex-
plorer Trailers and a 22-unit transport trailer from Linkletter Welding.

 
THE MAIN EVENT

The Cavendish Beach Music Festival is the largest multiday outdoor mu-
sic festival in Atlantic Canada. Staged in mid-July, 75,000 visitors flock to the 
country music event each year. This was the 
ninth annual event, featuring such headlin-
ers as Blake Shelton and Kenny Chesney. 
The event has stretched to as many as five 
days but in 2016 ran from Friday, July 8, to 
Sunday, July 10, with some fans coming in 
Thursday evening to buy tickets.

 
AN EARLY SETUP

“We begin setting up Monday before 
the event,” says MacKinnon. “That gives us 
good lead time, but it’s also coming off the 
Canada Day long weekend, which is also 
one of our busiest periods, so we’re moving 
units from one set of contracts to another. 
This year, we brought in 100 restrooms, in-
cluding units from two other operators, although we were doing all of the 
service.”

Cavendish is a 40-minute drive north of KM headquarters. Both trail-
ers are used to haul restrooms. MacKinnon sets up with only one other em-
ployee, working around crews erecting tents, fences, power supply, stages 
and food service venues.

“It’s a good atmosphere and everyone cooperates,” he says, “It’s like a 
concert in itself — a well-oiled machine. If someone looks like they need a 
hand we help each other out. We generally set up our units in one central 
area for general use and another for wheelchair-accessible units.”

In addition to portables, KM sets up a community washroom made up 
of 48 plastic urinals from Satellite Industries mounted to plywood sheets. 

(continued)

“It’s a good 
atmosphere and 
everyone cooperates. 
It’s like a concert in 
itself — a well-oiled 
machine. If someone 
looks like they need 
a hand we help each 
other out.’’

STEPHEN MACKINNON

Right: From left, Stephen 
MacKinnon, John MacKinnon and 

Chris MacKinnon are shown at the 
Cavendish Beach Music Festival.

Below: Stephen MacKinnon, 
left, and John MacKinnon unload 

borrowed Five Peaks K2 restrooms 
from a Linkletter Welding trailer 

before the music festival begins.

Stephen MacKinnon 
returns the hose to a 
2003 Chevy service truck 
carrying a Crescent tank 
and Masport pump.
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For Everyday Events
& Other Necessities

Standard Options
• Includes LPG Heat On  
Demand Water Heaters

• Private Showers
• Changing Area with  

Optional Bench
• Water Resistant Interior

• Steel Studs & Roof Rafters
• Exhaust Fans

• Roof Top Air-Conditioners/
Heaters/Heat Pumps

SHOWER TRAILERS

info@cohsi.com • 630.906.8002 • www.cohsi.com
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The urinals are located near the licensed beverage tents and are hidden by 
a fence with privacy skirting. They’re plumbed into two underground Fralo 
(Roth Global) holding tanks totaling a capacity of 1,500 gallons. They also 
used their one Pluto event urinal and borrowed three others to place on site.

“We’ve left the underground tank there from year to year,” says MacK-
innon. “We bid the job, but we keep getting the contract so leaving it there 
hasn’t been a problem.”

The setup takes three days. The Thursday night “kitchen party” provides 
entertainment from a single tent for fans buying tickets, but attracts only 
small crowds and KM provides service the next morning.

“We’d prefer to do the service at night after 11 p.m. when the event shuts 
down, but local bylaws don’t allow us to work late,” says MacKinnon. “We 
also can’t make any noise until 7 a.m., so we come in at 6:30 and fill the sinks 
with water and then begin pumping and cleaning at 7.  The gates open at 11 
a.m. and we remain on site during the whole day.”

 
TAKING THE STAGE

Service requires all three restroom service trucks and five workers. 
The team expands to about a dozen during the day, including local workers 
hired to provide additional maintenance support, replace bathroom tissue 
and liquid hand sanitizer in the restrooms. The service trucks pump into the 
3,600-gallon tank of the 2000 International, and waste is delivered to the mu-
nicipal plant in Charlottetown.

This year’s service was far less eventful than the 2014 festival, when a 
hurricane blew through the area.

“It hit late morning with wind over 90 miles per hour and started to 
tip over the restrooms,” says MacKinnon. “Thankfully they were already 
pumped and clean. We set them back up and tied them together for support, 
but it didn’t work — they just fell over together! We decided that if they were 
going to blow over, they were going to blow over, so we just laid them down 
so they wouldn’t get damaged.

“One of the tents was anchored to a 3-ton concrete traffic barrier and 

we watched those barriers lift an inch or two off the 
ground. We let them attach some straps from the tent to 
our vac truck just to keep it from blowing away. Thank-
fully there was no real damage and the show continued 
the next day.”

 
THE FINAL ACT

The event ended on Sunday night. MacKinnon re-
turned for one last service on Monday morning, drained 
the tanks, removed supplies and began to deliver the 
units back to their owners and his own home base.

“It’s more relaxed,” he says. “The show organizers 
want everything out of there in two weeks.”

Typically, KM tries to coordinate the pickup with regularly scheduled 
work along established service routes.

 
PARTING THOUGHTS

“At the end of the day, events like this are a lot of hard work,” says MacK-
innon. “People outside the industry don’t realize quite how much. I really 
enjoy doing them and I appreciate that one moment when you’re all set up 
and just watching what the people at the event are doing and seeing every-
one have a good time.” ■

Crescent Tank Mfg.
585/657-4104
www.crescenttank.com
 
Elmira Machine Industries / 
Wallenstein Vacuum
800/801-6663
www.wallensteinpumps.ca
 
Five Peaks
866/293-1502
www.fivepeaks.net
(See ad page 39)
 
Masport, Inc.
800/228-4510
www.masportpump.com
(See ad page 3)
 
McKee Technologies - Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 49)
 
Pluto Urinal - ATLAS Sanitation 
Products B.V.
www.plutourinal.com

PolyJohn Canada
800/465-9590
www.polyjohncanada.ca
 
PolyPortables, LLC
800/241-7951
www.polyportables.com
(See ad page 52)
 
Roth Global Plastics
866/943-7256
www.rothmultitank.com
 
Satellite Industries
800/328-3332
www.satelliteindustries.com
 
Surco® Portable Sanitation Products
800/556-0111
www.surco.com
(See ad page 49)
 
Vacutrux Limited
800/305-4305
www.vacutrux.com
 
Westmoor Ltd.
800/367-0972
www.westmoorltd.com

MORE INFO

A huge bank of PolyJohn and Satellite Industries 
restrooms is ready to go at the music festival.

Above: Pluto3 urinals from Atlas Sanitation Products were 
used to keep lines down at the traditional restrooms.

Right: KM secured Satellite urinal units to plywood sheets and 
plumbed into a pair of Fralo (Roth Global) tanks in a common men’s portable sanitation area.
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1.  A solar panel unit that will recharge the battery 
to power the 12-volt water pump that provides 
flushing abilities 24/7 to the RV porcelain bowl.
No matter where you are on this earth, you can 
adjust the tilt of the panel to capture the sun.

2.  An odor exhaust fan to remove odors.

3.  The water and waste tank holds about 43 gallons
water and 68 gallons waste.

Note: Frequency of pumping will depend on volume, etc. 

4.  We use non-potable water so as not to waste
drinking water. 

5.  An RV bowl that flushes only 16 ounces per flush
or half full, to carry the solids through the neck 
of the bowl. 

6.  Chemical deodorizers are not needed
to control odors. 

7.  A pressure plate switch below the polyethylene mat,
allowing the lights and fan to turn on and off upon 
entry and exit. 

8.  An electric 12-volt water pump creates a washdown 
feature so anyone having a fecal accident can clean 
the unit without the help of others.
You can clean the interior first, then refill the water 
tank. There’s no need to move the pump truck or drag
a hose around or between the units.

9.  The water fill, battery box and waste tank openings
are all in the rear of the unit, so attendees can still 
use it while it’s being cleaned. Without having to 
get equipment in and out of doors, you can clean it 
faster than a chemical portable restroom. 

10.  The Sure Seal™ odorless waste tank design is like a
P-trap in your home. No chemical deodorizers are
needed, so profits are saved.
The unit vent pipe above to the rear will exhaust 
the fecal odor gases. 

11.  The invention of plastic produced three great 
products in the early 1970s, the models of Poly-
Portables, PolyJohn and Tufway. Other portable 
restroom products have since come to market, 
but we’ve been told these have been the most sold
over time. 

11a.  Because of that, we have adopted these three 
models for our retrofit kit. Vendors who own 
one of these great portable restroom shells 
will not need to purchase another model. The 
existing model will fit on our retrofit tank, solar 
panel roof top, and fan adapter. 
The idea is to use your existing models and reduce 
the cost of another purchase of walls, doors, and 
roof tops, while still owning a restroom with a 
solar panel feature. Use older models for con-
struction. Save your profits.

12.  These units are not air conditioned. 
They’re designed as an inbetween of the 
high-end air conditioned units and chemical
portable restrooms. 

13.  The industry standard of the chemical portable
restroom is over 45 years old. 

13a.  The cost to purchase a chemical portable  
restroom is about $450-$1,200.  
Cost to purchase a single air conditioned unit is 
about $3,900 to $5,000. Nice units. 

14.  Construction of our retrofit kit. 
We have designed the water, waste tanks and skid
to be about 200 pounds of polyethylene material, 
70 pounds for the water and waste tanks, and 
60 pounds for the skid that holds the two tanks
together. After adding the shell and bowl and fan 
adapter and solar panel system the unit will be 
heavy. A chemical restroom weighs about 100 to 
175 pounds.

14a.  We created on the tank’s side a set of forklift 
ports for easier placement and removal/loading 
onto the truck with a forklift. You can load it full 
of 43 gallons of water for delivery to an event.  
The size of the VIP Best 1 unit is about 48" x 72" 
long. Four can fit atop the typical truck bed. 

15.   We made an adapter to recess into the roof 
and hold the exhaust fan to remove odors. 
The side vents must be sealed to work properly.

16.  We offer an 80 watt solar panel; it produces 
almost 3.5+ amps per hour. Frequency of use 
to restoration will determine the size of battery
wattage needed. 
The solar panel bracket is also mounted on the 
back wall of the unit. It is reinforced by two 
aluminum 1/8" straps inside and outside. 
The existing walls are about 1/8” thick and not 
enough to support the panel and adjuster alone.

17.  We have developed a patent pending towable 
dolly system attachable to the base of the unit; 
it is available as an option. Used only for 
hard top surfaces.

18.  We were issued a utility patent pending by the
U.S. Patent Office for copyright protection. 

19.  Our goal is to remove the sight and odor. 
These are the most common complaints you 
have received by everyone who uses the chemical
restrooms. If at all possible, women will not use 
them.

We think you can increase YOUR business over others 
and at the same time increase your profits with a qual-
ity product. We charge more rental than everyone else 
but still get orders. We have customers who will never 
go back to chemical portables. 

We can share more about various uses with this product. 

Who wants a smelly toilet; please raise your right little 
pinkie finger!

This company was started 27 years ago under a different name. We had one goal in mind: produce a  
better portable restroom. Create a restroom so no matter where you are on this earth, it flushes clean 
water 24/7 with no sight or odor of the waste. Most of all make it JUST LIKE HOME™. 

We wanted to target the construction industry and the special events where a CHEMICAL portable 
restroom is not accepted by all users.

Please share your thoughts by emailing us at THEVIPBEST1@GMAIL.COM
Please share your contact information and email address. We are looking at this as a part of our market study. Your comments will definitely help and be appreciated. 

Come to the WWETT Show, this February 23-25, 2017. We will be there. Booth 1204. Opposite end of entrance to the right.

Today’s portable chemical restrooms are not able do what THE VIP BEST 1 can do. 
Thank you all, 
VIP BEST 1 LLC. 

WHY? “BECAUSE ONLY THE BEST WILL DO”VIP BEST 1™

THE VIP BEST 1 features the following: ___________________________________________________

BOOTH

1204
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T he world of power take-offs, or PTOs, continues to see a growing trend 
toward automatic transmissions in the work truck industry. While not 
yet 50-50, it’s getting close, says Dave Douglass, director of training 

and education, Muncie Power Products.
“On a manual transmission, you have PTOs that are mechanically shift-

ed,” Douglass says. “It could be a cable shift or an air shift. You have PTOs 
that are engaged by gears sliding in and out. In the case of automatic trans-
missions, you have PTOs that are engaged by hydraulic pressure from the 
transmission that acts on a piston to engage a clutch pack. Those kinds of 
PTOs are commonly referred to as clutch-shifted PTOs.”

The advantage of the clutch-shifted PTOs for a vacuum truck operator 
is the elimination of gear clash. In some cases, the PTO can also be engaged 
before the truck reaches a full stop.

“Currently, the pneumatic blower industry is not switching over to au-
tomatic transmissions,” Douglass says. “That will probably come, but right 
now that’s still a segment of the market dominated by manual transmissions. 
In the vacuum truck market, there’s a mix of manuals and automatics. The 
larger vehicles — the Class 7s and Class 8s — are still predominately manual, 
although there are some automatics in the smaller Class 4 and 5 trucks. Au-
tomatics have made an impact there.”

 
SELECTION

When matching a PTO to a transmission, it’s critical to make 
sure you have the complete make and model number of the 
transmission, including any prefixes or suffixes.

“Those things can make a difference in PTO perfor-
mance,” Douglass says.

You’ll also want to make sure the input rotation of the 
pump matches the rotation of the PTO. Another thing, criti-
cal in the case of blowers and vacuum pumps, is to make 
sure the PTO can transmit the necessary 
torque and horsepower required to 
run your equipment.

Since blowers rely on high torque and high speed, PTO selection is criti-
cal. With vacuum pumps, selection often comes down to the size of the truck 
and the pump.

When evaluating torque ratings, it’s important to determine if the driv-
en equipment will be performing continuous- or intermittent-duty applica-
tions. A rating higher than the actual required torque will be necessary if 
the driven equipment is performing continuous duty. To determine torque 
rating, multiply the horsepower requirement of the driven equipment by the 
engineering constant of 5,252 and divide by pump input rpm.

 
INSTALL THE PTO

Once you’ve selected the correct PTO, it’s time to focus on installation 
and maintenance.

When mounting the PTO to the transmission, you typically have two 
options. In the case of manual transmissions, there’s a six-bolt aperture on 
the right or curbside of the vehicle and an eight-bolt aperture on the bottom 
of the transmission offset to the left. Automatic transmissions have two 10-
bolt apertures, one on each side. Accessibility is the primary determiner of 
which aperture is used.

“With manual transmissions, the eight-bolt aperture on the bottom of 
the transmission can typically be used to mount larger PTOs, as opposed to 
the six-bolt opening on the right side,” Douglass says. “Usually, on a manual 

transmission, you’ll use 
the PTO on the bottom 
eight-bolt aperture be-
cause it can handle more 
horsepower and torque.”

Many truck manufac-
turers have also eliminated 
the right-side option by 
mounting exhaust systems 

in that area, leaving only the bottom or left side 
of the transmission for mounting the PTO.

Backlash between the mating gear of the 
manual transmission and the PTO is determined 

by adding or subtracting gaskets to achieve a back-
lash between 0.006 and 0.012 inches, while backlash in 

automatic transmissions is determined by the transmission manu-
facturer and the single supplied gasket.

 
MAINTAIN IT SAFELY

Primarily installed by upfitters, the hardworking PTO requires 

IN THE GARAGE
January 2017

POWER TAKE-OFFS GIVE YOUR WORK TRUCKS GREAT VERSATILITY IN THE FIELD. BE SURE 
TO PAIR YOUR RIG WITH THE RIGHT POWER-HANDLING ACCESSORY FOR EFFICIENCY.

Consider Torque, Speed, Mounting Options When Selecting PTO

By Ed Wodalski

The 82 Series eight-bolt power take-off 
from Muncie Power Products is built for 

high torque (maximum 500 ft-lbs) and 
heavy-duty requirements (maximum 

95 hp at 1,000 rpm). The PTO features 
a lever or air shift cast iron housing 

and a single or dual optional hydraulic 
pump mount. (Photos courtesy of 

Muncie Power Products)

The CS24 power take-off 
is engaged by a direct-
mounted solenoid that 
activates an internal wet 

clutch pack. It has 
a maximum torque 
of 325 ft-lbs and 
maximum 62 hp at 
1,000 rpm.

little maintenance beyond periodic checks of 
the mounting bolts for proper torque and the 

shaft seal for evidence of wear.
Where the PTO is supplying hy-

draulic flow to drive 
a vacuum pump, it’s 
important to keep the 
spline coupling be-
tween the pump and 
the power take-off lu-

bricated. Some manufacturers offer a wet spline that lubricates the cavity 
between the pump and PTO.

“There’s really not much maintenance to a power take-off,” Douglass 
says. “And if you would have called me 20 years ago, we’d be talking about 
just manual transmissions, and it probably would have been the same an-
swer. PTOs aren’t traditionally high-maintenance.”

It’s always a best practice to put safety first when working around equip-
ment. And never inspect a PTO with the truck running. “We always say the 
best place for the keys if someone is going to be under a vehicle is in that 
person’s pocket,” Douglass says.

“And if you’re doing maintenance on the hydraulic system, make sure 
the pressure is relieved before loosening any couplings. Never look for a hy-
draulic leak by running your hand along the hose or any of the fittings or 
couplings,” he says. “Hydraulic oil systems can carry up to 3,000 psi and can 
result in a serious oil injection injury.”

Always put safety first. ■

The SH Series air 
shift power take-off is 
designed for high-torque 
applications (maximum 
400 ft-lbs) and up to 76 
hp at 1,000 rpm.
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T he world of power take-offs, or PTOs, continues to see a growing trend 
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and education, Muncie Power Products.
“On a manual transmission, you have PTOs that are mechanically shift-
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that are engaged by gears sliding in and out. In the case of automatic trans-
missions, you have PTOs that are engaged by hydraulic pressure from the 
transmission that acts on a piston to engage a clutch pack. Those kinds of 
PTOs are commonly referred to as clutch-shifted PTOs.”

The advantage of the clutch-shifted PTOs for a vacuum truck operator 
is the elimination of gear clash. In some cases, the PTO can also be engaged 
before the truck reaches a full stop.

“Currently, the pneumatic blower industry is not switching over to au-
tomatic transmissions,” Douglass says. “That will probably come, but right 
now that’s still a segment of the market dominated by manual transmissions. 
In the vacuum truck market, there’s a mix of manuals and automatics. The 
larger vehicles — the Class 7s and Class 8s — are still predominately manual, 
although there are some automatics in the smaller Class 4 and 5 trucks. Au-
tomatics have made an impact there.”
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We know what RUGGED 
portable sanitation means.

Regardless of where your business or event is located Five Peaks® portable 

restrooms have you covered. From a construction site to the finish line of a 

marathon we offer a full line of well designed products that are durable and 

filled with standard features. Features that no one can compete with for 

quality or price. Our goal at Five Peaks® is to make sure that 

our restrooms are as tough as our customers. 

Get the BEST 
in portable 
sanitation.

fivepeaks.net
info@fivepeaks.net 
231.830.8099  866.293.1502 

MADE IN U.S.A.

Come visit our 
booth at the 

2017 WWETT Show.

Now with two 
new Service Centers

Porterville, CA Waco, TX

  BOOTH #4138 

Allied Graphics 
Portable restroom decals from Allied Graphics are 
available in custom shapes and sizes, and can be 
color-matched to any portable unit. The decals have 
an adhesive backing designed to stick to the plastic on restrooms, 
including textured surfaces. When combined with durable ultraviolet-cured ink, they will 
hold up to the harsh environments portable restrooms are typically subjected to. 800/490-
9931; www.allied-graphics.com

  Booth #4339, 4342

Amthor International 
Matador
The 4,000-gallon aluminum Matador 
vacuum tank from Amthor International 
comes standard with a 5/16-inch-thick side 
shell and floor, full head baffles and no ex-

ternal rings. It is available as a dumping tank with or without full-opening rear doors, code 
or non-code, as well as with off-road construction options for various oilfield and mining 
applications. Various pump models are available, as are chassis and stock tanks. 800/328-
6633; www.amthorinternational.com

  BOOTH #2033, 2039 

Armal Transport Dolly
The Armal Transport Dolly is used to move Wave por-
table restrooms from one location to another. It is made 
of lightweight aluminum, making it easy for one operator 
to maneuver a portable restroom quickly. It is made for 
rigorous daily use and speeds up the process of picking 
up and/or dropping off portable restrooms in a safe and 
efficient manner. 770/491-6410; www.armal.biz

  BOOTH #4234, 4237 & 4238

ART Company 207-W
The 207-W restroom trailer from ART Company 
(A Restroom Trailer Company) is designed for 
fast and easy setup with a sleek, streamlined ap-
pearance. The 20-foot seven-station unit is avail-
able in several exterior and interior color combinations to match any existing fleet colors. It 
has a 780-gallon waste tank, 200-gallon freshwater tank, heavy-duty steel frame, integral 
trailer skirting, a 2 5/16-inch trailer hitch, heavy-duty tongue jack, maple cabinetry, Corian 
countertops with integrated sinks, and ducted heat and air conditioning. 269/435-4278; 
www.arestroomtrailer.com

  BOOTH #2501

Cam Spray Model TT4025HZ-350
The Model TT4025HZ-350 sewer jet from Cam 

Spray is rated to 25 gpm at 4,000 psi with a Hatz 
H50 liquid-cooled, turbocharged diesel engine 
producing 74 hp. It is EPA Tier 4 Final compli-

ant and comes with a wireless remote to control 
engine functions and water flow. It has a hydraulic-powered swivel reel, over-center 
clutch, 500 feet of 5/8-inch hose and a 350-gallon tank. The remote control/valve 
package was engineered from the ground up. 800/648-5011; www.camspray.com

  BOOTH #5465

Commercial Credit Group 
Commercial Credit Group can help companies get 
the financing needed to make their next equipment 
purchase. Even if they’re experiencing cash flow or 
collection issues, options include financing or leas-
ing new and used equipment, converting rentals into 
purchases or refinancing, loan consolidation and 
cash out loans. The credit analysis model looks at the whole picture, not just a credit 
score. Dedicated to the waste industry, the company is familiar with the equipment 
looking to be purchased. They work through the full process to provide a quick re-
sponse to financing needs. 704/944-2771, www.commercialcreditgroup.com

  BOOTH #1773

CPACEX POWRPAK
The POWRPAK Series for portable restrooms and 
holding tanks from CPACEX offers continuous odor 
control and fragrance for up to seven days in the 
extreme heat of the summer. The additional efferves-
cence ensures that the packet will dissolve quickly 
and disperse evenly throughout the holding tank. The 

packets are available in five different formulations to fit specific applications and 
climates. Packs are biodegradable and contain non-staining rich blue dye. 419/450-
6208; www.cpacex.com

(continued)

Product 
Preview
The Water & Wastewater Equipment, Treatment & Transport Show will fill the 
Indiana Convention Center Feb. 22 to 25 with the best products and services 
the industry has to offer. To make sure you don’t miss out on any of the new, 
innovative industry offerings in Indianapolis, be sure to check out the interactive 
floor plan on the WWETT website (www.wwettshow.com). All attendees are sure 
to bring home a new idea or product to assist them in the coming year.

Here’s a look at some of the most exciting products and services that will be on 
the WWETT Show floor:

Professionals will have the opportunity to see the top 
wastewater tools and equipment in the industry on the 
WWETT 2017 show floor  by Craig Mandli
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Get the BEST 
in portable 
sanitation.

fivepeaks.net
info@fivepeaks.net 
231.830.8099  866.293.1502 

MADE IN U.S.A.

Come visit our 
booth at the 

2017 WWETT Show.

Now with two 
new Service Centers

Porterville, CA Waco, TX

  BOOTH #4138 

Allied Graphics 
Portable restroom decals from Allied Graphics are 
available in custom shapes and sizes, and can be 
color-matched to any portable unit. The decals have 
an adhesive backing designed to stick to the plastic on restrooms, 
including textured surfaces. When combined with durable ultraviolet-cured ink, they will 
hold up to the harsh environments portable restrooms are typically subjected to. 800/490-
9931; www.allied-graphics.com

  Booth #4339, 4342

Amthor International 
Matador
The 4,000-gallon aluminum Matador 
vacuum tank from Amthor International 
comes standard with a 5/16-inch-thick side 
shell and floor, full head baffles and no ex-

ternal rings. It is available as a dumping tank with or without full-opening rear doors, code 
or non-code, as well as with off-road construction options for various oilfield and mining 
applications. Various pump models are available, as are chassis and stock tanks. 800/328-
6633; www.amthorinternational.com

  BOOTH #2033, 2039 

Armal Transport Dolly
The Armal Transport Dolly is used to move Wave por-
table restrooms from one location to another. It is made 
of lightweight aluminum, making it easy for one operator 
to maneuver a portable restroom quickly. It is made for 
rigorous daily use and speeds up the process of picking 
up and/or dropping off portable restrooms in a safe and 
efficient manner. 770/491-6410; www.armal.biz

  BOOTH #4234, 4237 & 4238

ART Company 207-W
The 207-W restroom trailer from ART Company 
(A Restroom Trailer Company) is designed for 
fast and easy setup with a sleek, streamlined ap-
pearance. The 20-foot seven-station unit is avail-
able in several exterior and interior color combinations to match any existing fleet colors. It 
has a 780-gallon waste tank, 200-gallon freshwater tank, heavy-duty steel frame, integral 
trailer skirting, a 2 5/16-inch trailer hitch, heavy-duty tongue jack, maple cabinetry, Corian 
countertops with integrated sinks, and ducted heat and air conditioning. 269/435-4278; 
www.arestroomtrailer.com

  BOOTH #2501

Cam Spray Model TT4025HZ-350
The Model TT4025HZ-350 sewer jet from Cam 

Spray is rated to 25 gpm at 4,000 psi with a Hatz 
H50 liquid-cooled, turbocharged diesel engine 
producing 74 hp. It is EPA Tier 4 Final compli-

ant and comes with a wireless remote to control 
engine functions and water flow. It has a hydraulic-powered swivel reel, over-center 
clutch, 500 feet of 5/8-inch hose and a 350-gallon tank. The remote control/valve 
package was engineered from the ground up. 800/648-5011; www.camspray.com

  BOOTH #5465

Commercial Credit Group 
Commercial Credit Group can help companies get 
the financing needed to make their next equipment 
purchase. Even if they’re experiencing cash flow or 
collection issues, options include financing or leas-
ing new and used equipment, converting rentals into 
purchases or refinancing, loan consolidation and 
cash out loans. The credit analysis model looks at the whole picture, not just a credit 
score. Dedicated to the waste industry, the company is familiar with the equipment 
looking to be purchased. They work through the full process to provide a quick re-
sponse to financing needs. 704/944-2771, www.commercialcreditgroup.com

  BOOTH #1773

CPACEX POWRPAK
The POWRPAK Series for portable restrooms and 
holding tanks from CPACEX offers continuous odor 
control and fragrance for up to seven days in the 
extreme heat of the summer. The additional efferves-
cence ensures that the packet will dissolve quickly 
and disperse evenly throughout the holding tank. The 

packets are available in five different formulations to fit specific applications and 
climates. Packs are biodegradable and contain non-staining rich blue dye. 419/450-
6208; www.cpacex.com

(continued)

Product 
Preview
The Water & Wastewater Equipment, Treatment & Transport Show will fill the 
Indiana Convention Center Feb. 22 to 25 with the best products and services 
the industry has to offer. To make sure you don’t miss out on any of the new, 
innovative industry offerings in Indianapolis, be sure to check out the interactive 
floor plan on the WWETT website (www.wwettshow.com). All attendees are sure 
to bring home a new idea or product to assist them in the coming year.

Here’s a look at some of the most exciting products and services that will be on 
the WWETT Show floor:

Professionals will have the opportunity to see the top 
wastewater tools and equipment in the industry on the 
WWETT 2017 show floor  by Craig Mandli
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(continued)

  BOOTH #2561

Crescent Tank 
Vacuum Tank
The Crescent Tank Vacuum Tank 
is completely flat inside and out. 
No baffles allow it to be emptied 
completely to avoid internal corrosion. With the included pump at specified cfm, un-
necessary fatigue of the structure is eliminated and life of the tank is prolonged. It is 
made from 1/4-inch steel, making it structurally strong. The workstation is designed 
for the portable restroom industry. It can carry up to 10 portables based on model, 
and the weight capacity is the same as a flatbed truck. Freshwater is held inside of 
the 1/2-inch-thick poly tank externally to avoid internal wastewater contamination. 
585/657-4104; www.crescenttank.com

  BOOTH #5024

CUES GraniteNet
GraniteNet from CUES is a next-generation 
infrastructure inspection and decision support 
software for water, wastewater and municipal 
public works asset management. Whether used 
in the field on tablets or via a web browser to 

review and analyze inspections, it uses the Cloud for media storage while enabling 
simple, precise data collection with integrated GIS mapping and GPS. It can help 
contractors and municipal asset managers lower their operating costs and increase 
efficiency across departments. 800/327-7791; www.cuesinc.com

  BOOTH #1767

Dynamic Decals & Graphics Lil’ DG
After tremendous success with Monster Stick adhesive 
(a.k.a. Death Grip), customers asked for something a 
little less aggressive and more cost-effective for sur-
faces that aren’t as textured, yet require a tough decal. 
Lil’ DG (Monster Stick Jr.) from Dynamic Decals & 
Graphics is less aggressive and has a thinner layer of 
adhesive, but is a big step up from the industry standard of Super Stick for smooth, 
low surface energy plastic. 800/472-0285; www.dynamicdecals.com

  BOOTH #3113

Five Peaks 
250-Gallon Holding Tank

The 250-Gallon Holding Tank from Five Peaks has 
a 17-inch profile that slides easily between the wheel 

wells in most pickup trucks and trailers. The durable tank 
comes with one manhole cover (plus an optional second) along 

with six fittings, offering multiple plumbing configurations. Made from rotomolded 
polyethylene, the holding tank has heavy-duty grab handles for easy transport and a 
sloped design that prevents water from pooling. 866/293-1502; www.fivepeaks.net

  BOOTH #6147

Flowmark Isuzu NPR
The Isuzu NPR 999-gallon aluminum por-
table restroom service truck from Flowmark 
has an aluminum vacuum tank with capaci-
ties of 700 gallons of waste and 299 gallons of 
freshwater. Power is provided by a Masport HXL4 156 cfm vacuum pump, and it 
includes a FloJet water pump, LED lighting, and two-unit fold-up toilet hauler. It is 
designed for efficient operation. 855/653-8100; www.flowmark.com

  BOOTH #4125

General Pipe Cleaners 
JM-1000 Mini-Jet
The compact, lightweight JM-1000 Mini-Jet 
from General Pipe Cleaners offers an easy way 
to clear small lines, clogged sinks and laundry 
drains from 1 1/2 to 3 inches with 1,500 psi 

of cleaning power. The powerful little jetter hits the stoppage with a high-pressure, 
wall-to-wall water spray and flushes it away. Pulse helps slide the hose around tight 
bends and farther down lines. It resists job site abuse, too, as the pump and motor 
assembly are safely contained in a rugged diamond plate metal case. To protect the 
unit from damage, a sensor automatically stops the motor if water stops flowing 
though the pump. 800/245-6200; www.drainbrain.com

  BOOTH #1505, 4010

Imperial Industries 
remote system
The new remote system offered on 
vacuum trucks from Imperial Industries 
puts the driver in full control of PTO, in-
take and vacuum operations to flush inef-
ficiency and save as much as half the time spent on site. It can save time 
running back and forth from the end of the hose to the truck. 800/558-2945; 
www.imperialind.com

  BOOTH #2422

J&J Chemical Disintegrator
Disintegrator from J&J Chemical is a self-
dissolving packet designed to clean restroom 
trailer tanks. It will remove residual waste 

and paper buildup from those hard-to-reach places inside the tank and on the walls. 
It helps eliminate lingering odors in as little as 12 hours. Its advanced, super-con-
centrated formula is packed with natural enzymes that target and penetrate buildup 
on the interior walls, making it a powerful and safe solution for cleaning the holding 
tank. It is environmentally friendly, fast dissolving and easy to use. Drop one packet 
per 100 gallons, fill the tank to capacity and let it sit for 12 to 24 hours. 800/345-
3303; www.jjchem.com

ProductPreview
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(continued)

  BOOTH #2561

Crescent Tank 
Vacuum Tank
The Crescent Tank Vacuum Tank 
is completely flat inside and out. 
No baffles allow it to be emptied 
completely to avoid internal corrosion. With the included pump at specified cfm, un-
necessary fatigue of the structure is eliminated and life of the tank is prolonged. It is 
made from 1/4-inch steel, making it structurally strong. The workstation is designed 
for the portable restroom industry. It can carry up to 10 portables based on model, 
and the weight capacity is the same as a flatbed truck. Freshwater is held inside of 
the 1/2-inch-thick poly tank externally to avoid internal wastewater contamination. 
585/657-4104; www.crescenttank.com

  BOOTH #5024

CUES GraniteNet
GraniteNet from CUES is a next-generation 
infrastructure inspection and decision support 
software for water, wastewater and municipal 
public works asset management. Whether used 
in the field on tablets or via a web browser to 

review and analyze inspections, it uses the Cloud for media storage while enabling 
simple, precise data collection with integrated GIS mapping and GPS. It can help 
contractors and municipal asset managers lower their operating costs and increase 
efficiency across departments. 800/327-7791; www.cuesinc.com

  BOOTH #1767

Dynamic Decals & Graphics Lil’ DG
After tremendous success with Monster Stick adhesive 
(a.k.a. Death Grip), customers asked for something a 
little less aggressive and more cost-effective for sur-
faces that aren’t as textured, yet require a tough decal. 
Lil’ DG (Monster Stick Jr.) from Dynamic Decals & 
Graphics is less aggressive and has a thinner layer of 
adhesive, but is a big step up from the industry standard of Super Stick for smooth, 
low surface energy plastic. 800/472-0285; www.dynamicdecals.com

  BOOTH #3113

Five Peaks 
250-Gallon Holding Tank

The 250-Gallon Holding Tank from Five Peaks has 
a 17-inch profile that slides easily between the wheel 

wells in most pickup trucks and trailers. The durable tank 
comes with one manhole cover (plus an optional second) along 

with six fittings, offering multiple plumbing configurations. Made from rotomolded 
polyethylene, the holding tank has heavy-duty grab handles for easy transport and a 
sloped design that prevents water from pooling. 866/293-1502; www.fivepeaks.net

  BOOTH #6147

Flowmark Isuzu NPR
The Isuzu NPR 999-gallon aluminum por-
table restroom service truck from Flowmark 
has an aluminum vacuum tank with capaci-
ties of 700 gallons of waste and 299 gallons of 
freshwater. Power is provided by a Masport HXL4 156 cfm vacuum pump, and it 
includes a FloJet water pump, LED lighting, and two-unit fold-up toilet hauler. It is 
designed for efficient operation. 855/653-8100; www.flowmark.com

  BOOTH #4125

General Pipe Cleaners 
JM-1000 Mini-Jet
The compact, lightweight JM-1000 Mini-Jet 
from General Pipe Cleaners offers an easy way 
to clear small lines, clogged sinks and laundry 
drains from 1 1/2 to 3 inches with 1,500 psi 

of cleaning power. The powerful little jetter hits the stoppage with a high-pressure, 
wall-to-wall water spray and flushes it away. Pulse helps slide the hose around tight 
bends and farther down lines. It resists job site abuse, too, as the pump and motor 
assembly are safely contained in a rugged diamond plate metal case. To protect the 
unit from damage, a sensor automatically stops the motor if water stops flowing 
though the pump. 800/245-6200; www.drainbrain.com

  BOOTH #1505, 4010

Imperial Industries 
remote system
The new remote system offered on 
vacuum trucks from Imperial Industries 
puts the driver in full control of PTO, in-
take and vacuum operations to flush inef-
ficiency and save as much as half the time spent on site. It can save time 
running back and forth from the end of the hose to the truck. 800/558-2945; 
www.imperialind.com

  BOOTH #2422

J&J Chemical Disintegrator
Disintegrator from J&J Chemical is a self-
dissolving packet designed to clean restroom 
trailer tanks. It will remove residual waste 

and paper buildup from those hard-to-reach places inside the tank and on the walls. 
It helps eliminate lingering odors in as little as 12 hours. Its advanced, super-con-
centrated formula is packed with natural enzymes that target and penetrate buildup 
on the interior walls, making it a powerful and safe solution for cleaning the holding 
tank. It is environmentally friendly, fast dissolving and easy to use. Drop one packet 
per 100 gallons, fill the tank to capacity and let it sit for 12 to 24 hours. 800/345-
3303; www.jjchem.com

ProductPreview
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  BOOTH #2202

ScreenTech Imaging decals
High-quality graphics from ScreenTech 
Imaging, a division of Roeda Signs, are 
printed on a tough high-tack permanent adhe-
sive vinyl with UV fade-resistant ink to adhere 
to rough surfaces, like portable toilets, garbage totes and other plastic products. 
They are produced fast — usually in three to five business days on most orders. 
Thousands of ready-to-ship stock decals are also available. 800/829-3021;
www.sanitationgraphics.com

  BOOTH #5259

Trans Lease 
An independent lease and finance company, 

Trans Lease, covers the U.S. and Canada, with a focus on the transportation indus-
try. The company’s specialty markets division covers specific industries, such as 
industrial cleaning and excavation. 877/600-6423; www.transleaseinc.com

  BOOTH #5358, 5361, 5363, 5465

UltraLav UltraSite
The UltraSite restroom trailer from Ul-
traLav is designed to address the needs 
of today’s construction site and field of-
fice needs. It boasts two restrooms with 
running hot water, a 330-gallon waste 
tank and a 105-gallon freshwater tank. It 
has plenty of working space with its 60-square-foot office with restroom access. All 
of this is connected to an air-conditioning unit to ensure that users are always com-
fortable. The trailer also includes a 125-square-foot garage space with heavy-duty 
roll-up door. 877/301-3837; www.ultralav.com

  BOOTH #5255

Water Cannon 16T55 
The 16T55 turnkey jetter package from Wa-
ter Cannon is road-ready with an onboard 

200-gallon water tank capacity and customiz-
able jetter hose up to 500 feet. It includes a two-wheel 

road-ready commercial jetter trailer, electric-rewind high-
capacity hose reel that can hold 500 feet of 3/8-inch or 350 

feet of 1/2-inch hose, poly toolbox, lights, front jack with wheel, 
safety chains, and aluminum fenders. The jetter includes a Honda GX690 twin-cylin-
der electric-start engine, V-belt drive, trailer-mounted skid, and 15-gallon EPA- and 
CARB-approved poly fuel tank. Its TS-Series General triplex plunger pump supplies 
8 gpm at 3,500 psi. It has a pump-mounted jetter pulse valve, foot valve with 8-foot 
jumper hose, and three jetter nozzles – the Penetrator, Flusher and De-Greaser/De-
Icer. 800/333-9274; www.watercannon.com

  BOOTH #5134

Westmoor Conde’ ProVac 
Liquid Waste Pumping System
The preassembled industrial Conde’ ProVac Liquid 
Waste Pumping System from Westmoor is de-
signed to promote efficient grease trap pumping. The 
unit is quiet and lightweight and pumps at 120 gpm. 
Flip a switch to start the unit in vacuum mode for pumping. 
The built-in exhaust deodorizer keeps odor at a minimum. Flip the switch to pres-
sure mode for off-loading. It can be used for servicing locations not suitable for large 
vacuum truck hoses, including indoor or remote, difficult-to-access jobs. 800/367-
0972; www.westmoorltd.com  ■

ProductPreview

  BOOTH #2401

National Vacuum Equipment 887
The 887 500 cfm rotary vane vacuum pump from National 
Vacuum Equipment is a makeover of the 866, and 
includes enhanced pressure capabilities and continuous-
duty vacuum to 25 inches Hg. A positive function ballast 
check system turns on or off as vacuum level passes 18 
inches Hg. It includes NVE vanes and an NVE oil pump for 
precision oil delivery. It can be packaged in a variety of ways to fit any installation 
and drive system. It includes an enhanced, efficient oil catch muffler and sound-
deadening designs. 800/253-5500; www.natvac.com

  BOOTH #3101

OMSI Transmissions 
OMSI Transmissions offers split-shaft and 
engine power take-offs used in sewer cleaning 
machines, drilling rigs, concrete pumpers, fire 

fighting vehicles, along with mechanical/hydrostatic combined drive groups used in 
street sweepers, street flushers and airport support equipment. The company’s axles, 
transmissions and gearboxes are used in agricultural and industrial machines, while 
railway transmissions are used in railway maintenance vehicles, and mining trans-
missions and drives are used in mining equipment. 330/405-7350;  
www.omsitransmissions.com

  BOOTH #4213

Pik Rite 
used tank service work
Pik Rite provides complete makeovers to 
used trucks. This 2004 Sterling cab was re-
painted to a clean white and the 4,000-gallon 
Pik Rite tank was cleaned up and repainted 
as well. New aluminum hose trays replaced 
the old ones, along with new wiring and toolboxes. In the end, this 12-year-old tank 
and chassis was made to look new again. One smooth transition at Pik Rite, rather 
than subbing it out to various shops, allowed for a complete team approach, and the 
components fit together seamlessly, from paint to wiring, and chassis and tank fit-
up. 800/330-3965; www.pikrite.com

  BOOTH #2505

PolyPortables Axxis
The Axxis portable restroom from PolyPortables has self-
closing hinges that operate from an internal stainless steel 
spring, a heavy-duty rotary latch that is tough enough for 
rugged users, a deep ambidextrous door pull for conve-
nience and a re-engineered door frame for structural integ-
rity. It includes a 60-gallon waste tank, rotationally molded 
plastic skid, urinal, coat hook, and a three roll toilet paper 
holder. 800/241-7951; www.polyportables.com

  BOOTH #1572

Reelcraft Series HD70000
Series HD70000 hose reels from Reelcraft are 
designed to accommodate up to 100 feet of 3/8-inch-I.D. 
hose or 75 feet of 1/2-inch-I.D. hose. The heavy-duty base 
design, all-steel construction and a baked-on powder-coat 
finish combine to produce a rugged, corrosion-resistant product. 
A newly redesigned latching mechanism provides longer service 
life of the latch components. The containerized drive spring offers safer and easier 
handling during maintenance. Two sealed ball bearings produce a smoother spool 
rotation and easier operation. The guide arm adjusts to seven positions for various 
mounting locations and applications. 800/444-3134; www.reelcraft.com

   BOOTH #5312, 5313, 5317 & 5319

Rich Specialty Trailers
Commercial-grade restroom and shower 
trailers from Rich Specialty Trailers 
are both attractive and durable. Each 
restroom trailer is built with all-aluminum 
studded wall superstructure and a seam-
less, dent-resistant, quality gel-coat 

fiberglass exterior. Durable and elegant decors are available for all occasions, in lay-
outs from two to 20 Stations. 260/ 593-2279; www.richrestrooms.com

  BOOTH #4300

Ritam Technologies 
Summit Rental System
The Summit Rental System from Ri-
tam Technologies allows users to keep 
their familiar QuickBooks environment 
and take advantage of automated billing. Every transaction is instantly memorized, 
meaning the user only has to touch accounts when something changes. Billing is 
automatic, whether monthly, 28-day, or special event. It allows for automatic “from” 
and “to” billing dates, prorations, damage waivers and delivery charges. Routes can 
be built from a single point of entry, and inventory assigned instantly. QuickBooks 
continues to capture revenue totals, balances the checkbook, and an accountant can 
continue using it for tax reporting. It enables route optimizing with the latest mapping 
software and mobile route management. 800/662-8471; www.ritam.com

  BOOTH #2045

Sansom Industries Zenith ADA
The Zenith ADA unit from Sansom Industries has 
many innovative features, including a wrap-around 
floor that is nearly indestructible, and the choice of 
45- or 70-gallon sump tanks. It exceeds ADA and 
California ADA Title 24 signage requirements, and 
includes ADA handrails on three walls. 844/972-
6766; www.sansomindustries.com

ProductPreview
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  BOOTH #2202

ScreenTech Imaging decals
High-quality graphics from ScreenTech 
Imaging, a division of Roeda Signs, are 
printed on a tough high-tack permanent adhe-
sive vinyl with UV fade-resistant ink to adhere 
to rough surfaces, like portable toilets, garbage totes and other plastic products. 
They are produced fast — usually in three to five business days on most orders. 
Thousands of ready-to-ship stock decals are also available. 800/829-3021;
www.sanitationgraphics.com

  BOOTH #5259

Trans Lease 
An independent lease and finance company, 

Trans Lease, covers the U.S. and Canada, with a focus on the transportation indus-
try. The company’s specialty markets division covers specific industries, such as 
industrial cleaning and excavation. 877/600-6423; www.transleaseinc.com

  BOOTH #5358, 5361, 5363, 5465

UltraLav UltraSite
The UltraSite restroom trailer from Ul-
traLav is designed to address the needs 
of today’s construction site and field of-
fice needs. It boasts two restrooms with 
running hot water, a 330-gallon waste 
tank and a 105-gallon freshwater tank. It 
has plenty of working space with its 60-square-foot office with restroom access. All 
of this is connected to an air-conditioning unit to ensure that users are always com-
fortable. The trailer also includes a 125-square-foot garage space with heavy-duty 
roll-up door. 877/301-3837; www.ultralav.com

  BOOTH #5255

Water Cannon 16T55 
The 16T55 turnkey jetter package from Wa-
ter Cannon is road-ready with an onboard 

200-gallon water tank capacity and customiz-
able jetter hose up to 500 feet. It includes a two-wheel 

road-ready commercial jetter trailer, electric-rewind high-
capacity hose reel that can hold 500 feet of 3/8-inch or 350 

feet of 1/2-inch hose, poly toolbox, lights, front jack with wheel, 
safety chains, and aluminum fenders. The jetter includes a Honda GX690 twin-cylin-
der electric-start engine, V-belt drive, trailer-mounted skid, and 15-gallon EPA- and 
CARB-approved poly fuel tank. Its TS-Series General triplex plunger pump supplies 
8 gpm at 3,500 psi. It has a pump-mounted jetter pulse valve, foot valve with 8-foot 
jumper hose, and three jetter nozzles – the Penetrator, Flusher and De-Greaser/De-
Icer. 800/333-9274; www.watercannon.com

  BOOTH #5134

Westmoor Conde’ ProVac 
Liquid Waste Pumping System
The preassembled industrial Conde’ ProVac Liquid 
Waste Pumping System from Westmoor is de-
signed to promote efficient grease trap pumping. The 
unit is quiet and lightweight and pumps at 120 gpm. 
Flip a switch to start the unit in vacuum mode for pumping. 
The built-in exhaust deodorizer keeps odor at a minimum. Flip the switch to pres-
sure mode for off-loading. It can be used for servicing locations not suitable for large 
vacuum truck hoses, including indoor or remote, difficult-to-access jobs. 800/367-
0972; www.westmoorltd.com  ■

ProductPreview

BOOTH
6508

  BOOTH #2401

National Vacuum Equipment 887
The 887 500 cfm rotary vane vacuum pump from National 
Vacuum Equipment is a makeover of the 866, and 
includes enhanced pressure capabilities and continuous-
duty vacuum to 25 inches Hg. A positive function ballast 
check system turns on or off as vacuum level passes 18 
inches Hg. It includes NVE vanes and an NVE oil pump for 
precision oil delivery. It can be packaged in a variety of ways to fit any installation 
and drive system. It includes an enhanced, efficient oil catch muffler and sound-
deadening designs. 800/253-5500; www.natvac.com

  BOOTH #3101

OMSI Transmissions 
OMSI Transmissions offers split-shaft and 
engine power take-offs used in sewer cleaning 
machines, drilling rigs, concrete pumpers, fire 

fighting vehicles, along with mechanical/hydrostatic combined drive groups used in 
street sweepers, street flushers and airport support equipment. The company’s axles, 
transmissions and gearboxes are used in agricultural and industrial machines, while 
railway transmissions are used in railway maintenance vehicles, and mining trans-
missions and drives are used in mining equipment. 330/405-7350;  
www.omsitransmissions.com

  BOOTH #4213

Pik Rite 
used tank service work
Pik Rite provides complete makeovers to 
used trucks. This 2004 Sterling cab was re-
painted to a clean white and the 4,000-gallon 
Pik Rite tank was cleaned up and repainted 
as well. New aluminum hose trays replaced 
the old ones, along with new wiring and toolboxes. In the end, this 12-year-old tank 
and chassis was made to look new again. One smooth transition at Pik Rite, rather 
than subbing it out to various shops, allowed for a complete team approach, and the 
components fit together seamlessly, from paint to wiring, and chassis and tank fit-
up. 800/330-3965; www.pikrite.com

  BOOTH #2505

PolyPortables Axxis
The Axxis portable restroom from PolyPortables has self-
closing hinges that operate from an internal stainless steel 
spring, a heavy-duty rotary latch that is tough enough for 
rugged users, a deep ambidextrous door pull for conve-
nience and a re-engineered door frame for structural integ-
rity. It includes a 60-gallon waste tank, rotationally molded 
plastic skid, urinal, coat hook, and a three roll toilet paper 
holder. 800/241-7951; www.polyportables.com

  BOOTH #1572

Reelcraft Series HD70000
Series HD70000 hose reels from Reelcraft are 
designed to accommodate up to 100 feet of 3/8-inch-I.D. 
hose or 75 feet of 1/2-inch-I.D. hose. The heavy-duty base 
design, all-steel construction and a baked-on powder-coat 
finish combine to produce a rugged, corrosion-resistant product. 
A newly redesigned latching mechanism provides longer service 
life of the latch components. The containerized drive spring offers safer and easier 
handling during maintenance. Two sealed ball bearings produce a smoother spool 
rotation and easier operation. The guide arm adjusts to seven positions for various 
mounting locations and applications. 800/444-3134; www.reelcraft.com

   BOOTH #5312, 5313, 5317 & 5319

Rich Specialty Trailers
Commercial-grade restroom and shower 
trailers from Rich Specialty Trailers 
are both attractive and durable. Each 
restroom trailer is built with all-aluminum 
studded wall superstructure and a seam-
less, dent-resistant, quality gel-coat 

fiberglass exterior. Durable and elegant decors are available for all occasions, in lay-
outs from two to 20 Stations. 260/ 593-2279; www.richrestrooms.com

  BOOTH #4300

Ritam Technologies 
Summit Rental System
The Summit Rental System from Ri-
tam Technologies allows users to keep 
their familiar QuickBooks environment 
and take advantage of automated billing. Every transaction is instantly memorized, 
meaning the user only has to touch accounts when something changes. Billing is 
automatic, whether monthly, 28-day, or special event. It allows for automatic “from” 
and “to” billing dates, prorations, damage waivers and delivery charges. Routes can 
be built from a single point of entry, and inventory assigned instantly. QuickBooks 
continues to capture revenue totals, balances the checkbook, and an accountant can 
continue using it for tax reporting. It enables route optimizing with the latest mapping 
software and mobile route management. 800/662-8471; www.ritam.com

  BOOTH #2045

Sansom Industries Zenith ADA
The Zenith ADA unit from Sansom Industries has 
many innovative features, including a wrap-around 
floor that is nearly indestructible, and the choice of 
45- or 70-gallon sump tanks. It exceeds ADA and 
California ADA Title 24 signage requirements, and 
includes ADA handrails on three walls. 844/972-
6766; www.sansomindustries.com

ProductPreview
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POLYJOHN ENTERPRISES PJN3
The PJN3 from PolyJohn Enterprises has a spa-
cious interior and a translucent roof. It includes 
anti-slip floors, maximum ventilation, a two-roll 
paper dispenser and an occupancy signal latch. 
Options include a hand-wash sink or hand-sanitiz-
er dispenser, convenience shelf with hook, locking 
kit, and gender signs. It is available in the standard 
static tank model or with the optional recirculat-
ing flush tank. The waste tank is designed for easy 
servicing. Units come with a door-mounted mir-
ror, handle and a non-splash urinal. 800/292-1305; 
www.polyjohn.com.

 
POLYPORTABLES AXXIS
The Axxis standard-size portable restroom from 
PolyPortables is designed to be durable, custom-
izable and easy to maintain and clean. Its self-
closing hinges operate from an internal stainless 
steel spring. It is made of outdoor-rated materials 
and molded polymer construction, with a heavy-
duty, easy-to-use rotary latch made to withstand 
the roughest users. An ambidextrous door pull 
provides better grip and handling convenience. Its 
re-engineered doorframe has a single jamb point 
and twin-molded construction. 706/864-3776; 
www.polyportables.com.

SANSOM INDUSTRIES ZENITH
The Zenith portable restroom from Sansom In-
dustries includes an 80-gallon holding tank with 
deep sump, blow-molded construction, a roomy 
interior with ample headroom, smooth interior sur-
faces for easy cleaning, all stainless steel fasteners, 
a three-roll paper holder and attractive aesthetics. 
Many custom options are available. 844/972-6766; 
www.sansomindustries.com.

ARMAL WAVE
The Wave portable restroom from Armal is de-
signed for easy assembly, handling and cleaning. 
The single block floor is resistant to impact. The 
units are made of high-density polyethylene and 
are treated to resist UV damage, creating color 
stability and parts durability at extreme tempera-
tures. The unit can be configured with several op-
tions. 866/873-7796; www.armal.biz.

 
FIVE PEAKS GLACIER II
The Glacier II from Five Peaks is designed with a 
smooth door and sidewalls to promote easy clean-
ing. Integrated vents eliminate unnecessary screen 
maintenance. Deep molded-in grab handles are lo-
cated in all four corners for ease of maneuverability. 
Manufactured from durable high-density polyethyl-
ene with UV stabilizers, the unit is built to withstand 
the toughest environments. For durability, the unit 
has twin-sheet heavy-duty door and jamb with in-
tegrated hinge and return spring. The 65-gallon 
tank has sloping lines, keeping the tank top dry and 
clean. 866/293-1502; www.fivepeaks.net.

 
IMPERIAL INDUSTRIES GLOBAL
The Global from Imperial Industries includes a 
Dirt Buster base with an open-grid floor design that 
allows more fresh air to circulate throughout the 
restroom. It has a convenient corner shelf, an extra 
roll of toilet paper and a large door latch that can 
be operated with the elbow rather than by hand to 
help prevent spreading germs. Units have a sturdy 
framework with a one-piece continuous door-
frame. Upgrades include increasing the side panel 
thickness by 12 percent, and a tank and urinal that 
are larger, stronger and easier to clean. 800/558-
2945; www.imperialind.com.

Standard Restrooms
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BOOTH
3007

MANUFACTURER OF QUALITY PORTABLE RESTROOMS AND SINKS

Dual VIP Restroom Trailer

1737 S. VINEYARD AVENUE • ONTARIO, CA 91761
PHONE 909-930-6244 • TOLL FREE 800-334-1065 • FAX 909-930-6237

WWW.NUCONCEPTS.COM

Ideal for:
• Weddings / Parties
• Sporting Events
• Food Festivals
• Community Events
• Restroom Remodeling
• Movie Production

Features:
• Solar Powered
• Self-contained
• Flushing, china toilet
• Enclosed sink
• Power Converter (option)
• Air-conditioning (option)
• Interior Heater (option)
• Sink Water Heater (option)

BOOTH

2432

SATELLITE INDUSTRIES MAXIM 3000
The Maxim 3000 from Satellite Industries has 
smooth walls and spacious interior. With no ledges 
to collect dust, debris or waste, it is designed to main-
tain a clean appearance long after servicing. Inside, 
rounded corners create more open space, and a con-
toured tank provides end users a more comfortable 
sitting position. Blow-mold technology is used to 
create twin-panel walls, and the cabana is strength-
ened by interlocking corners, a fitted base and an 
overlapping roof design. It has 40 percent fewer parts 
than a typical restroom, which means there is less to 
break and fewer parts need to be stocked for inven-
tory. It has deep corner and roof grips for easy maneuvering; two strong, 
vandal-resistant door springs; a hanging hook and shelf for the convenience 

of users; and a built-in mirror. 800/328-3332; 
www.satelliteindustries.com.

T.S.F. COMPANY TUFF-JON III
The Tuff-Jon III from the T.S.F. Company has 
molded wall vents, sky heater, lifting brackets 
and 16-gallon hand-wash station with foot-pedal 
pump. Designed for easy cleaning, the one-piece 
polyethylene unit is available in nine colors and 
has a 70-gallon holding tank. Options include 
towel holder and soap dispenser. 800/843-9286; 
www.tuff-jon.com. ■

Patent 
Pending

Sansom Industries |844-972-6766 |  SANSOMINDUSTRIES.COM

844-972-6766 • St. Louis, MO • SansomIndustries.com

Excellence is
the
new

All parts covered by our 

Providing the 

Highest Quality,
Best Value

for the dollar spent

Designed and built to provide a   

Minimum 
30-year Service Life 

EXCLUSIVE 
10-YEAR
100%

REPLACEMENT
WARRANTY

ON EVERY PART

Over 50 Year Experience
in Portable Restroom Manufacture and Rental

We Identify Problems Then Solve Them!

Zenith

• Smooth areas on all interior surfaces for easy cleaning
• New molded in-corner vent stack; nothing can get behind it
• Seat is in the corner, not facing the urinal
• Our seat is double the weight and thickness
• Largest holding tank in the industry - 80 gallons
• New, stronger open/close latch
•  Two springs on door; enclosed between two sheets of plastic
• Molded-in area for optional mirror
• Hand sanitizer mounting platform built-in
•  One-piece corner urinal and clog-resistant piping  

with wider opening for ease of cleaning and less splashing
•  Zenith’s patented seat system locks in position. It cannot move 

from side to side when in use.
• New color for tank, urinal, and vent stack

• Improved, stronger plastic hinges
• Increased 4" door height
• New style roof
•  New ventilation system generates 200% more air flow
• All stainless steel fasteners
•  No rivets or fasteners required to assemble the door sides or walls
•  Double walls and door for superior durability
•  Hands-free, no-touch door opening and closing!

100%

Desig n e d  Ma n u f a c t u r e d   As s e m b l
e d

 

BOOTH

2045
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SATELLITE INDUSTRIES MAXIM 3000
The Maxim 3000 from Satellite Industries has 
smooth walls and spacious interior. With no ledges 
to collect dust, debris or waste, it is designed to main-
tain a clean appearance long after servicing. Inside, 
rounded corners create more open space, and a con-
toured tank provides end users a more comfortable 
sitting position. Blow-mold technology is used to 
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ened by interlocking corners, a fitted base and an 
overlapping roof design. It has 40 percent fewer parts 
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break and fewer parts need to be stocked for inven-
tory. It has deep corner and roof grips for easy maneuvering; two strong, 
vandal-resistant door springs; a hanging hook and shelf for the convenience 

of users; and a built-in mirror. 800/328-3332; 
www.satelliteindustries.com.

T.S.F. COMPANY TUFF-JON III
The Tuff-Jon III from the T.S.F. Company has 
molded wall vents, sky heater, lifting brackets 
and 16-gallon hand-wash station with foot-pedal 
pump. Designed for easy cleaning, the one-piece 
polyethylene unit is available in nine colors and 
has a 70-gallon holding tank. Options include 
towel holder and soap dispenser. 800/843-9286; 
www.tuff-jon.com. ■
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 PRODUCT NEWS

Hannay Reels spring-rewind reels
N700 Series spring-rewind reels from Hannay Reels 

are designed for 1/4- through 1/2-inch-I.D. hoses for 
use with lubrication, steam, washdown, air tools, high-
pressure and general industrial applications. Standard 
N Series reels feature a narrow frame and non-sparking 
ratchet assembly to prevent damage from reverse wind-
ing. Reels are available to accommodate pressures from 
3,000 to 10,000 psi. 877/467-3357; www.hannay.com. ■

BUSINESSES

Looking for potential business partner with 
experience selling into the portable sanita-
tion industry. Would also consider an exist-
ing compatible business that wants to add a 
new line and expand their offerings. Please 
only serious inquiries. 630-779-2696. (T01)

Portable toilet company for sale in Seattle, 
Washington area. Call Dave at 425-681-
2696 for further details.  (P01)

Portable toilet business located in central 
NC. Growing business, 500+ toilets, hand-
washing stations, handicap units, holding 
tanks, customer list, plus more. Contact 
toiletbusiness4sale@gmail.com.  (P01)

COMPUTER SOFTWARE

FreeSer v iceReminderSof tware .com, 
FreeSe r v i ceD i spa tchSo f tware . com,  
FreeRouteManagementSoftware.com.  
 (T01)

COMPUTER SOFTWARE/BILLING

Affordable Business Software. Online, 
any device access. Dispatching, billing, 
mobile apps. Get back time to run your 
business. Free proposal, demonstration. 
888-332-5327; sales@clearcomputing.com; 
www.clearcomputing.com  (TBM)

MISCELLANEOUS

Selling septic trucks and a septic tank stake 
truck with 16-unit carry capacity - $12,000. 
300-gallon slide-in septic tank for a pickup 
- $1,500. 3,000-gallon septic International 
truck - $15,000. GMC TopKick with 700-gallon 
capacity tank - $5,000. 1,100-gallon capacity 
septic truck - $15,000. FREE lot of 300-400 
porta potties. Location: Brighton, Michigan. 
Call 810-217-4639, ask for Bart.  (T01)

PORTABLE RESTROOMS

2014 McKee Technologies Comfort 
Station: Heated and self-contained re-
stroom with running warm water and a 
flushing toilet. This is a like-new unit and 
everything is in working condition.

651-332-4200, MN
dschlomka@gmail.com T01

20’ Urinal ground level, 13 stalls, lights, 
fans. Move with roll-off truck. Located in 
Atlanta, GA  ........................$5,000 each

678-300-2222 T01

Portable restrooms and sinks for sale. Poly-
Portables and Satellite Industries. Call for 
more information. 706-401-2477  (T01)

PORTABLE RESTROOM
TRAILERS

Available April 2017! New 2017 Regal 
Mobile Solutions Sprint 2-place rest-
room trailer. Fully self contained. Heavy-
duty construction.  ..................  $17,885

Contact Dave 509-520-3017 
info@regalmobilerestrooms.com 

T03

2009 Comforts of Home Services, Inc. 
8ft. 2-station restroom trailer. Clean rest-
room trailer used for special events only. 
Trailer is in excellent shape.  ....  $13,000

706-724-8420, GA T01

PRESSURE WASHERS

Industrial Pressure Washer - New w/warranty 
$9,500. 2,000psi, 18gpm. 999cc Kohler & AR 
pump. Will deliver. 321-800-5763  (TBM)

Honda horizontal GX engines, new in-the-
box w/warranty. GX200QX - $399; GX-
270QAG - $579; GX390QA - $599 delivered 
price. 800-363-9855 or GXParts.com (TBM)

The  
Johnny Mover

800-498-3000 
www.cesspoolcleaners.com

Trailers In Stock 

Ready To Ship

Eliminates the need 
to strap down each 

individual unit!

BOOTH

5323

1526

Starting At

21" or 30"
4000 PSI

250° F

24"
4000 PSI

250° F

16" or 18.5"
4000 PSI

$419

16" - 4 Nozzle
4000 PSI

250° F

$45.99

WaterCannon.com        1.800.333.WASH (9274)

Starting At

$499

$985

UNDER CAR-WATER BROOM

YEARS OF 
SERVICE

UNDERCARRIAGE  
CLEANERS

UNDERCARRIAGE  
CLEANER

7 POSITION 
ADJUSTMENT 

TIRE  
CLEANER  

APPLICATOR
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290 Alpha Drive, Pittsburgh PA 15238
     800.556.0111      412.252.7000
surcopt.com

PORTABLE SANITATION PRODUCTS 

800.556.0111
surcopt.com

New mess-free  
packets available!

Call to get your FREE sample

Portable Toilet
Deodorant

Surco®

1526

To advertise in PRO Marketplace 
Call 1-800-994-7990SOLD

Sell your equipment in PRO classifieds
Reach over 9,000 potential buyers each month when you list your 

equipment in the classified section. Plus, your listing is placed  

automatically online at the PRO website. That’s two ways to  

move your equipment out of the parking lot!

Scan the 
code  

with your 
smartphone.

Why wait?  
Go to  

promonthly.com/classifieds/place_ad

Wholesale Prices
Direct from the Manufacturer

800 422-2866
951 277-5180 • FAX 951 277-5170

9168 Stellar Court • Corona, CA 92883 
sales@laigroup.com • www.LAIgroup.com

fffffrrom theoom thethe

Keyed Aliked

Master KeyFive colors to match your color schemes.
Perfect for portable toilets.ct for pof rtable toileoileo

Great for containers
and dumpsters. Set your own combination!

Can be keyed to 
your 5253 key code.

Get your own key different 
from your competitor.

Get The Best Locks,Get The Best Locks,

BOOTH

1719

Keep stuff cold. Keep stuff dry. Keep stuff safe.

Order yours at FatboyCoolers.com. Use promo code
COLEPUB17 to save $10 per bag and get free shipping

24 CANS + ICE FLOATS WATERPROOF RUGGED PADDED INSULATED REFLECTIVE

Fatpack Original
$69.95

Fatpack Heavy-Duty 
$79.95

Unique 3-in-1 Dry Bag, Cooler & Padded Backpack

at the 2017 COLE Publishing 
Industry Appreciation Party!

February 24, 2017
Sagamore Ballroom

2nd Floor - Indiana Convention Center

Supporting his hit album
“El Rio” featuring the  
single, “Cigarette”

Brought to you by                                         and these official WWETT Show publications:Brought to you by                                         and these official WWETT Show publications:

February 22-25, 2017  •  Indianapolis, Indiana

Free with your 2017 WWETT admission badge.
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box w/warranty. GX200QX - $399; GX-
270QAG - $579; GX390QA - $599 delivered 
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Reinventing Sanitation
and Energy Use for
the Modern Market

KEYNOTE 
SPEAKER

© 2016 PSAI

Selling the Value of a Great 
User Experience - How 
to Devise and Implement 
Strategies that Build a 
Portable Restroom Business

Mark Marone, Ph.D. 
Beyond Philosophy Inc. 

Daniel Yeh, Ph.D.
University of South Florida and
Gates Foundation Grantee

Better worksites. Better weekends. Better world.

Please join us at the only convention 
and trade show speci�cally for the 
portable sanitation industry!

March 15-18, 2017
Caribe Royale Orlando
Orlando, Florida

Registration is now open!  
Visit www.psai.org/convention-trade-show  

for details and forms.

Suppliers: As we go to press, space is limited  
but still available on the trade show �oor!  
Contact Jan Nelson at the PSAI of�ce for  

more information. (952)854-8300

Business Boosters and Risk
Reducers - Secrets for 
Sustainable Growth in the 
Portable Restroom Business

Gary Patterson
Founder and President of
The Fiscal Doctor

PLENARY 
SESSION

PLENARY 
SESSION

PSAI Annual Convention and Trade Show

© 2017 PSAI
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