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TALK TO YOUR FAMILY
 Sit down for a family meeting and discuss what your spouse, your kids 
and your parents dream of doing together as a group. This might result in a 
fabulous family getaway, or it might simply be making a point of spending 
a day a month or several long weekends pursuing a shared interest or just 
spending time together. I suspect many of you hear from your families about 
the long hours you devote to work and the hope that you could take more 
time off. If you can make more room for family time the rest of the year, 
they might better understand your need to work 12 hours a day between 
Memorial Day and Labor Day.

SET ASIDE FUNDS FOR FUN
 Remember the Christmas Club? In the old days we would set aside 
money throughout the year and withdraw it to buy holiday gifts. We did 
this to ensure an impressive pile of wrapped packages under the Christmas 
tree. At this time of the year, when the money is coming in, build a financial 
account to pay for vacations and cover your expenses when you’re not on 
duty. The cost of a special trip is not just in the plane tickets, hotels and 
meals out; you must also be able to pay your salary, insurances and other 
expenses when you aren’t working. After all, there’s no such thing as a paid 
vacation when you own the business.

COMMIT TO DELEGATING AT WORK
 It’s difficult for most small-business owners to give up decision making 
authority to others. It’s silly, really, how we feel compelled to be included 
on every day-to-day decision when there is usually someone in your crew 
who can take over when you go away. I always think about what I’ve seen 
at nearly 20 years of Pumper & Cleaner Expos (now the WWETT Show). As 
cellphones became commonplace about 15 years ago, it became a constant 
sight to see wastewater contractors duck out of Expo seminars to tend to one 
emergency or another back home.
 What could be so important to distract these business owners during 
the one opportunity a year they have to gain continuing education credits 
or make important networking connections? So-and-so company needs six 
clean restrooms and we have to make some changes to a delivery route? You 
know you can train others to handle those situations. In fact, you probably 
have someone on your staff right now who could run the company if you 
want to leave for a three-week road trip to Yellowstone National Park. 
Empowering your crew provides many benefits.

REALIZE YOU CAN RUN THE BUSINESS FROM THE BEACH
 Back to technology for a moment. Maybe a decade ago it didn’t 
seem feasible to hit the road with your family and leave the management 
duties behind. But with cellphones, file sharing on the cloud and great 
workflow planning tools at your fingertips, you can easily keep in touch 
with the business from a national park campground, your parents’ house 
in Florida or while hiking the Appalachian Trail. Spending an hour a day 
on important communications with the office is a small price to pay to pull 
off the family vacation of a lifetime or spending precious days or weeks 
with parents or old friends. 

ENCOURAGE OTHERS TO FOLLOW YOUR LEAD
 By carving out time to enrich your life, you are setting an example 
for so many other people who work hard and put off important time with 
family and friends and richly deserved vacations. We’re all dedicated to our 
businesses and often put work first, so your example is, in essence, giving 
others permission to reorder their priorities in life. 

HOW ARE YOU DOING?
 Perhaps some of you have found a way to strike a healthy balance 
between work and leisure. If so, please share your secrets with the rest of us 
workaholics. 
 I think ultimately, we all want to feel gratification for building strong 
businesses and serving our customers well. But at the same time, we want 
to be able to say we dedicated ourselves to family and stopping to smell the 
roses along the way. This reminds me of another adage I see pop up on social 
media occasionally that gives pause: “No one ever said on their death bed, ‘I 
wish I’d spent more time at work.’”  ■

he other day a snapshot of a billboard popped up on my social media 
feed carrying an important message. It read, “Never get so busy 
making a living that you forget to make a life.”

 For many small-business owners, this roadside sign could make you 
hit the brakes, skid to a stop and think about what you’re doing. I know the 
reminder prompted me to reconsider my priorities. Maybe many of you can 
relate to my experience over a 40-year work life:

• I have never taken two weeks of vacation in a row. 

• I work on evenings and weekends when a project needs to get done. 

• Growing up I loved camping and fishing, but I haven’t done enough 
of either the past 25 years. 

• Many is the time I have that familiar conversation with a good 
friend or relative about how we should get together more often, 
then we never do it.

 This is not to say I’ve put my personal life on hold entirely as I’ve 
been busy working. On the positive side of the ledger, I’ve attended all 
the kids’ sporting events, band concerts and theatrical events. Like many 
of you, I’ve utilized flextime so I’m not AWOL from important family and 
recreation time. In my wastewater industry-supporting role, I don’t do the 
same type of work you do. I’ve always viewed the life of a PRO as a 24/7 
job, but one where you can hopefully take a few hours here or there to be 
involved in those family milestone events.
 That said, I think most of us feel like we would do a lot more, on the 
homefront or with rest and relaxation, if work responsibilities weren’t 
constantly calling. 
 I know, I know; this is the worst time of the year to be thinking of 
taking an extended vacation or impromptu days off in the middle of the 
week. The summer is no time for PROs to be planning a cruise or driving 
the length of Route 66. But as you toil away six or seven days a week in the 

busy season, maybe it should be a time to contemplate ways you might 
escape the grind of running your own business during the rest of the year.
 We’re all in the same boat, so let me start rowing by throwing out some 
suggestions of ways to carve out time for rest and relaxation in the coming 
year. As the work piles up — both with the equipment in the field and the 
paperwork on your desks — this may seem like a hopeless exercise. But life 
is short, and we all need an occasional reset of priorities to have a healthy, 
balanced life. So here goes.

CONSULT THE CALENDAR
 Make plans, or your plans 
will never materialize. I have 
an exceptionally busy lifelong 
friend who has an important 
position far beyond my station 
in life. When I want to see him, 
he pulls out a calendar and starts 
looking a few months down the 
road for a free afternoon. At 
first I thought this was odd, but 
unless he plans that far ahead, 
we just won’t be able to see each 
other. So don’t be afraid to look 
a year out if you want to plan for 
a family reunion or an important 
family trip. If you don’t write it 
down, it may never happen. 

 And as for planning to block out time for a sabbatical from the portable 
sanitation grind, pay attention to the ebb and flow of your business and map 
out the slowest weeks of the year when you are most likely to be able to get 
away. For many PROs, this might come late in the year just before or after 
the holidays or on a few rainy weeks in March when customers aren’t so 
demanding. Learn to forecast these times and mark them off as vacation 
days, then follow through.

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  
promise a prompt reply to all reader contacts. Call 800-257-7222; fax 715-546-3786; 

email PRO editor Jim Kneiszel at editor@promonthly.com.
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fabulous family getaway, or it might simply be making a point of spending 
a day a month or several long weekends pursuing a shared interest or just 
spending time together. I suspect many of you hear from your families about 
the long hours you devote to work and the hope that you could take more 
time off. If you can make more room for family time the rest of the year, 
they might better understand your need to work 12 hours a day between 
Memorial Day and Labor Day.

SET ASIDE FUNDS FOR FUN
 Remember the Christmas Club? In the old days we would set aside 
money throughout the year and withdraw it to buy holiday gifts. We did 
this to ensure an impressive pile of wrapped packages under the Christmas 
tree. At this time of the year, when the money is coming in, build a financial 
account to pay for vacations and cover your expenses when you’re not on 
duty. The cost of a special trip is not just in the plane tickets, hotels and 
meals out; you must also be able to pay your salary, insurances and other 
expenses when you aren’t working. After all, there’s no such thing as a paid 
vacation when you own the business.

COMMIT TO DELEGATING AT WORK
 It’s difficult for most small-business owners to give up decision making 
authority to others. It’s silly, really, how we feel compelled to be included 
on every day-to-day decision when there is usually someone in your crew 
who can take over when you go away. I always think about what I’ve seen 
at nearly 20 years of Pumper & Cleaner Expos (now the WWETT Show). As 
cellphones became commonplace about 15 years ago, it became a constant 
sight to see wastewater contractors duck out of Expo seminars to tend to one 
emergency or another back home.
 What could be so important to distract these business owners during 
the one opportunity a year they have to gain continuing education credits 
or make important networking connections? So-and-so company needs six 
clean restrooms and we have to make some changes to a delivery route? You 
know you can train others to handle those situations. In fact, you probably 
have someone on your staff right now who could run the company if you 
want to leave for a three-week road trip to Yellowstone National Park. 
Empowering your crew provides many benefits.

REALIZE YOU CAN RUN THE BUSINESS FROM THE BEACH
 Back to technology for a moment. Maybe a decade ago it didn’t 
seem feasible to hit the road with your family and leave the management 
duties behind. But with cellphones, file sharing on the cloud and great 
workflow planning tools at your fingertips, you can easily keep in touch 
with the business from a national park campground, your parents’ house 
in Florida or while hiking the Appalachian Trail. Spending an hour a day 
on important communications with the office is a small price to pay to pull 
off the family vacation of a lifetime or spending precious days or weeks 
with parents or old friends. 

ENCOURAGE OTHERS TO FOLLOW YOUR LEAD
 By carving out time to enrich your life, you are setting an example 
for so many other people who work hard and put off important time with 
family and friends and richly deserved vacations. We’re all dedicated to our 
businesses and often put work first, so your example is, in essence, giving 
others permission to reorder their priorities in life. 

HOW ARE YOU DOING?
 Perhaps some of you have found a way to strike a healthy balance 
between work and leisure. If so, please share your secrets with the rest of us 
workaholics. 
 I think ultimately, we all want to feel gratification for building strong 
businesses and serving our customers well. But at the same time, we want 
to be able to say we dedicated ourselves to family and stopping to smell the 
roses along the way. This reminds me of another adage I see pop up on social 
media occasionally that gives pause: “No one ever said on their death bed, ‘I 
wish I’d spent more time at work.’”  ■

>Restroom Trailers  >Shower Trailers
>Transport Trailers

Custom  Manufacturers  of 

he other day a snapshot of a billboard popped up on my social media 
feed carrying an important message. It read, “Never get so busy 
making a living that you forget to make a life.”

 For many small-business owners, this roadside sign could make you 
hit the brakes, skid to a stop and think about what you’re doing. I know the 
reminder prompted me to reconsider my priorities. Maybe many of you can 
relate to my experience over a 40-year work life:

• I have never taken two weeks of vacation in a row. 

• I work on evenings and weekends when a project needs to get done. 

• Growing up I loved camping and fishing, but I haven’t done enough 
of either the past 25 years. 

• Many is the time I have that familiar conversation with a good 
friend or relative about how we should get together more often, 
then we never do it.

 This is not to say I’ve put my personal life on hold entirely as I’ve 
been busy working. On the positive side of the ledger, I’ve attended all 
the kids’ sporting events, band concerts and theatrical events. Like many 
of you, I’ve utilized flextime so I’m not AWOL from important family and 
recreation time. In my wastewater industry-supporting role, I don’t do the 
same type of work you do. I’ve always viewed the life of a PRO as a 24/7 
job, but one where you can hopefully take a few hours here or there to be 
involved in those family milestone events.
 That said, I think most of us feel like we would do a lot more, on the 
homefront or with rest and relaxation, if work responsibilities weren’t 
constantly calling. 
 I know, I know; this is the worst time of the year to be thinking of 
taking an extended vacation or impromptu days off in the middle of the 
week. The summer is no time for PROs to be planning a cruise or driving 
the length of Route 66. But as you toil away six or seven days a week in the 

busy season, maybe it should be a time to contemplate ways you might 
escape the grind of running your own business during the rest of the year.
 We’re all in the same boat, so let me start rowing by throwing out some 
suggestions of ways to carve out time for rest and relaxation in the coming 
year. As the work piles up — both with the equipment in the field and the 
paperwork on your desks — this may seem like a hopeless exercise. But life 
is short, and we all need an occasional reset of priorities to have a healthy, 
balanced life. So here goes.

CONSULT THE CALENDAR
 Make plans, or your plans 
will never materialize. I have 
an exceptionally busy lifelong 
friend who has an important 
position far beyond my station 
in life. When I want to see him, 
he pulls out a calendar and starts 
looking a few months down the 
road for a free afternoon. At 
first I thought this was odd, but 
unless he plans that far ahead, 
we just won’t be able to see each 
other. So don’t be afraid to look 
a year out if you want to plan for 
a family reunion or an important 
family trip. If you don’t write it 
down, it may never happen. 

 And as for planning to block out time for a sabbatical from the portable 
sanitation grind, pay attention to the ebb and flow of your business and map 
out the slowest weeks of the year when you are most likely to be able to get 
away. For many PROs, this might come late in the year just before or after 
the holidays or on a few rainy weeks in March when customers aren’t so 
demanding. Learn to forecast these times and mark them off as vacation 
days, then follow through.

Contact us: PRO strives to serve the portable restroom industry with interesting and 
helpful stories. We welcome your comments, questions and column suggestions and  
promise a prompt reply to all reader contacts. Call 800-257-7222; fax 715-546-3786; 

email PRO editor Jim Kneiszel at editor@promonthly.com.
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THE EASY WAY TO MOVE PORTABLE RESTROOM UNITS

ADD A MAGLINER TO YOUR TEAM

 Magline, Inc. – Standish, MI 48658
 1.800.MAGLINE

mag l i ne r. com

MOTORIZED HAND TRUCK MHT75AA

 Move up to 1,000 lbs. 
on flat surfaces

 36 volt system is easy to 
manage on outdoor terrain

 4 adjustable height 
positions

 Rear wheel can be 
stowed when not in use

Proudly built in the USA
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Jeff and Terri Wigley are portable sanitation industry veterans, having 
owned and operated Atlanta-based Pit Stop Sanitation Services for 22 years. 
Send your questions for them or comments to editor@promonthly.com.  

UESTION: The federal minimum wage will be increasing at some 
point soon and we are wondering how to address this with our 

employees in terms of the impact on their pay and the expectation of pay 
increases for themselves. What suggestions do you have? 

ANSWER: The question is certainly timely and relevant. As we will briefly 
explain below, specific answers as to increase percentages or the impact on 
other company benefits are unique to each PRO in our industry. An added 
complexity is that individual states have their own minimum wage laws. 
Also take into account that many proposals reach the higher minimum wage 
in steps over several years. We will deal in generalities and make overall 
suggestions as to approaches to consider with any future increase in the 
federal minimum wage.

 A few facts that may be relevant in discussions between management 
and employees:

• The federal minimum wage was established in 1938 at $0.25 per 
hour and has been raised 22 times by Congress. The last increase was 
effective in January 2009 when the rate rose from $6.55 to $7.25.

• 29 states and the District of Columbia have a minimum wage higher 
than the federal minimum wage.

• 28 states and the District of Columbia have increased their minimum 
wages since January 2014.  

 Given all these differences in wage rates between states, it is not feasible 
nor permissible for us to present or to suggest any wage specifics. Taking 
the above into consideration, this is indeed a topic that employees will be 
interested in and perhaps concerned about.

 Here are some suggestions on handling these wage discussions 
within your company: 

BE PROACTIVE IN PRESENTING THE FACT THAT THE FEDERAL MINIMUM WAGE 
WILL BE INCREASING. Everyone in the company needs to be aware of exactly 
what that means. This topic has been front and center in recent months 

and open communication is necessary. Just as PROs have consistently 
demonstrated during the COVID-19 pandemic, the sharing and discussion 
of relevant information is remarkably effective and appreciated throughout 
the company.

CONSIDER A COMPANY OR DEPARTMENT MEETING TO HAVE THIS DISCUSSION. 
Using this approach, everyone in the room is presented with the same 
information at the same time. Entertain questions and discussion as needed. 
To further increase employee satisfaction and morale, we would suggest 
making the offer to address individual questions or concerns in private.

DISCUSS ECONOMIC IMPACTS ON THE EMPLOYEES AS WELL AS THE COMPANY. In 
some situations, in some states an increase to the federal minimum will be 
minimal, while in other states it could be significant. Any potential increase 
in salaries will increase expenses and taxes for the company. The company 
must evaluate its pricing structure to customers and examine company 
expense line items.       

ACCURATELY PRESENT THE NUMBERS. Most people are probably unaware of 
the vast differences in wage rates from state to state. Present how this change 
will specifically affect your state. Hypothetically, if the federal minimum 
wage rate were set at $14.50, most people would assume that it doubled, or 
increased 100%, from the $7.25 rate. This would be the case if your state’s 
minimum matched that of the federal government. As previously discussed, 
however, this is not always the case. If you live in a state with a minimum 
wage of perhaps $11.00 an hour, the increase is $3.50 an hour or roughly a 
50% increase. 

When it comes to discussing federal wage issues, present a clear message and 
openly address inevitable questions and concerns from employees

By Jeff and Terri Wigley

How Would Minimum Wage Changes 
Impact Your Company and Crew?

 AT YOUR SERVICE   

Your company’s employee benefits statement can be  

as simple or as detailed as you wish. The point of this 

exercise is to demonstrate that each employee is  

important, appreciated and well-compensated for  

the job they perform.

Q

ADDRESS THE OVERWHELMINGLY OBVIOUS QUESTION OF “HOW WILL THIS 
INCREASE AFFECT MY WAGES?” Once again, stick to the facts. You may 
decide, for example, that if the minimum wage increases $X.00 per hour in 
your particular state that everyone’s salary increases $X.00 per hour. You 
may, however, decide that your employee wages are so far more than the 
minimum, that only a small increase, or no increase is warranted at this 
time. Explain the logic of the company’s position in a simple, calm and easy-
to-understand manner. 

CONSIDER CREATING AN EMPLOYEE BENEFITS STATEMENT. Present to employees 
with the total compensation package, which includes all benefits — 
insurance, paid time off, 401(k), bonuses, commissions, etc. This big-picture 
approach takes the discussion away from the hourly wage comparison with 
federal minimum wages. We would suggest presenting an overview in 
the company meeting and then perhaps an individual statement to each 
employee. Perhaps if this is done for the first time now for the fiscal new 
year, it could perhaps evolve into an annual statement for each employee. 
Total compensation may be much more than an hourly wage and, of course, 
will vary from company to company.

EXAMPLE:
 Your company’s employee benefits statement can be as simple or as 
detailed as you wish. The point of this exercise is to demonstrate that each 
employee is important, appreciated and well-compensated for the job they 
perform. The total benefits received may be much more than just an hourly 
rate, or base salary.

 Consider a three-column format: 

 The first column could list “Direct Pay” on top, followed by “Indirect 
Pay” further down this column.

 The second column could list “Company Contribution” and the third 
column “Your Contribution.”

 

 Under “Direct Pay,” you may want to list the previous year’s earnings. 
If the employee is relatively new, perhaps their six-month total or even just 
a quarterly total for much newer employees. Do not forget any bonuses or 
other incentives earned.

 “Indirect Pay,” is where each company’s form will differ widely. Some 
benefits are standard and obvious while others will vary from company to 
company. While most of your employees will have 12 months’ worth of data, 
remember to adjust the annual benefit to reflect the correct amount if you 
are showing only partial-year totals.
 Use the second column, entitled “Company Contribution” and the 
third column “Your Contribution” as appropriate.

• Government-mandated benefits (all are “Company Contributions” 
and nothing for “Your Contributions” except for FICA limits and 
possibly state disability)

• Social Security/Medicare (FICA)

• Workers’ compensation

• Federal and state ynemployment

• State disability

• If applicable, some portion of various insurance coverages could be 
“Company Contribution” and some “Your Contribution.”

• Health insurance

• Dental insurance

• Vision insurance

• Possibly, a 401(k) or some other company-sponsored savings plan. 
The amount contributed by the company and employee will vary

• Perhaps cellphones are provided and/or an allowance is made 
toward the employee’s monthly bill. This amount will be in the column 
“Company Contribution” 

• List sick and personal days as benefits even though the dollar amount 
will be included in the “Direct Pay” amount

• Service techs may have uniforms provided by the company

• Other benefits  

FINAL THOUGHTS:
 Open communication is a strategy we found highly effective in our 
business and the COVID pandemic has further demonstrated the value of that 
policy. In the event of an increase in the federal minimum wage, proactively 
communicate with your employees. Discuss the facts and circumstances for 
your particular state, and finally, present a detailed statement of all benefits 
that are part of their total compensation package.   ■

When it comes to discussing federal wage issues, present a clear message and 
openly address inevitable questions and concerns from employees

How Would Minimum Wage Changes 
Impact Your Company and Crew?

   COMPANY 
   CONTRIBUTION

   YOUR
   CONTRIBUTION

DIRECT PAY

EARNINGS 100% 0%

BONUS 100%  0%

INDIRECT PAY

BENEFITS GREAT MAJORITY SMALL AMOUNT
OR 0%

TAXES AS REQUIRED AS REQUIRED

TOTAL PAY  COMPANY EXPENSE EMPLOYEE TOTAL
COMPENSATION
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Jeff and Terri Wigley are portable sanitation industry veterans, having 
owned and operated Atlanta-based Pit Stop Sanitation Services for 22 years. 
Send your questions for them or comments to editor@promonthly.com.  

UESTION: The federal minimum wage will be increasing at some 
point soon and we are wondering how to address this with our 

employees in terms of the impact on their pay and the expectation of pay 
increases for themselves. What suggestions do you have? 

ANSWER: The question is certainly timely and relevant. As we will briefly 
explain below, specific answers as to increase percentages or the impact on 
other company benefits are unique to each PRO in our industry. An added 
complexity is that individual states have their own minimum wage laws. 
Also take into account that many proposals reach the higher minimum wage 
in steps over several years. We will deal in generalities and make overall 
suggestions as to approaches to consider with any future increase in the 
federal minimum wage.

 A few facts that may be relevant in discussions between management 
and employees:

• The federal minimum wage was established in 1938 at $0.25 per 
hour and has been raised 22 times by Congress. The last increase was 
effective in January 2009 when the rate rose from $6.55 to $7.25.

• 29 states and the District of Columbia have a minimum wage higher 
than the federal minimum wage.

• 28 states and the District of Columbia have increased their minimum 
wages since January 2014.  

 Given all these differences in wage rates between states, it is not feasible 
nor permissible for us to present or to suggest any wage specifics. Taking 
the above into consideration, this is indeed a topic that employees will be 
interested in and perhaps concerned about.

 Here are some suggestions on handling these wage discussions 
within your company: 

BE PROACTIVE IN PRESENTING THE FACT THAT THE FEDERAL MINIMUM WAGE 
WILL BE INCREASING. Everyone in the company needs to be aware of exactly 
what that means. This topic has been front and center in recent months 

and open communication is necessary. Just as PROs have consistently 
demonstrated during the COVID-19 pandemic, the sharing and discussion 
of relevant information is remarkably effective and appreciated throughout 
the company.

CONSIDER A COMPANY OR DEPARTMENT MEETING TO HAVE THIS DISCUSSION. 
Using this approach, everyone in the room is presented with the same 
information at the same time. Entertain questions and discussion as needed. 
To further increase employee satisfaction and morale, we would suggest 
making the offer to address individual questions or concerns in private.

DISCUSS ECONOMIC IMPACTS ON THE EMPLOYEES AS WELL AS THE COMPANY. In 
some situations, in some states an increase to the federal minimum will be 
minimal, while in other states it could be significant. Any potential increase 
in salaries will increase expenses and taxes for the company. The company 
must evaluate its pricing structure to customers and examine company 
expense line items.       

ACCURATELY PRESENT THE NUMBERS. Most people are probably unaware of 
the vast differences in wage rates from state to state. Present how this change 
will specifically affect your state. Hypothetically, if the federal minimum 
wage rate were set at $14.50, most people would assume that it doubled, or 
increased 100%, from the $7.25 rate. This would be the case if your state’s 
minimum matched that of the federal government. As previously discussed, 
however, this is not always the case. If you live in a state with a minimum 
wage of perhaps $11.00 an hour, the increase is $3.50 an hour or roughly a 
50% increase. 

When it comes to discussing federal wage issues, present a clear message and 
openly address inevitable questions and concerns from employees

By Jeff and Terri Wigley

How Would Minimum Wage Changes 
Impact Your Company and Crew?

 AT YOUR SERVICE   

Your company’s employee benefits statement can be  

as simple or as detailed as you wish. The point of this 

exercise is to demonstrate that each employee is  

important, appreciated and well-compensated for  

the job they perform.

Q

ADDRESS THE OVERWHELMINGLY OBVIOUS QUESTION OF “HOW WILL THIS 
INCREASE AFFECT MY WAGES?” Once again, stick to the facts. You may 
decide, for example, that if the minimum wage increases $X.00 per hour in 
your particular state that everyone’s salary increases $X.00 per hour. You 
may, however, decide that your employee wages are so far more than the 
minimum, that only a small increase, or no increase is warranted at this 
time. Explain the logic of the company’s position in a simple, calm and easy-
to-understand manner. 

CONSIDER CREATING AN EMPLOYEE BENEFITS STATEMENT. Present to employees 
with the total compensation package, which includes all benefits — 
insurance, paid time off, 401(k), bonuses, commissions, etc. This big-picture 
approach takes the discussion away from the hourly wage comparison with 
federal minimum wages. We would suggest presenting an overview in 
the company meeting and then perhaps an individual statement to each 
employee. Perhaps if this is done for the first time now for the fiscal new 
year, it could perhaps evolve into an annual statement for each employee. 
Total compensation may be much more than an hourly wage and, of course, 
will vary from company to company.

EXAMPLE:
 Your company’s employee benefits statement can be as simple or as 
detailed as you wish. The point of this exercise is to demonstrate that each 
employee is important, appreciated and well-compensated for the job they 
perform. The total benefits received may be much more than just an hourly 
rate, or base salary.

 Consider a three-column format: 

 The first column could list “Direct Pay” on top, followed by “Indirect 
Pay” further down this column.

 The second column could list “Company Contribution” and the third 
column “Your Contribution.”

 

 Under “Direct Pay,” you may want to list the previous year’s earnings. 
If the employee is relatively new, perhaps their six-month total or even just 
a quarterly total for much newer employees. Do not forget any bonuses or 
other incentives earned.

 “Indirect Pay,” is where each company’s form will differ widely. Some 
benefits are standard and obvious while others will vary from company to 
company. While most of your employees will have 12 months’ worth of data, 
remember to adjust the annual benefit to reflect the correct amount if you 
are showing only partial-year totals.
 Use the second column, entitled “Company Contribution” and the 
third column “Your Contribution” as appropriate.

• Government-mandated benefits (all are “Company Contributions” 
and nothing for “Your Contributions” except for FICA limits and 
possibly state disability)

• Social Security/Medicare (FICA)

• Workers’ compensation

• Federal and state ynemployment

• State disability

• If applicable, some portion of various insurance coverages could be 
“Company Contribution” and some “Your Contribution.”

• Health insurance

• Dental insurance

• Vision insurance

• Possibly, a 401(k) or some other company-sponsored savings plan. 
The amount contributed by the company and employee will vary

• Perhaps cellphones are provided and/or an allowance is made 
toward the employee’s monthly bill. This amount will be in the column 
“Company Contribution” 

• List sick and personal days as benefits even though the dollar amount 
will be included in the “Direct Pay” amount

• Service techs may have uniforms provided by the company

• Other benefits  

FINAL THOUGHTS:
 Open communication is a strategy we found highly effective in our 
business and the COVID pandemic has further demonstrated the value of that 
policy. In the event of an increase in the federal minimum wage, proactively 
communicate with your employees. Discuss the facts and circumstances for 
your particular state, and finally, present a detailed statement of all benefits 
that are part of their total compensation package.   ■

When it comes to discussing federal wage issues, present a clear message and 
openly address inevitable questions and concerns from employees
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GIRL POWER

F I L E
 

assie Collinson started her business, Cassie’s 
Cans, before she could drink in a bar. She was 
just 20 and admits that after long days and 

weeks of physically challenging work plus office 
tasks, there were days when she wondered why she 
hadn’t gone to college instead. Collinson learned 
everything about the portable restroom business 
through trial and error. Six years later, she’s glad 
she persisted through the first two years. Now, with 
her team of three other women and two-tone lime 
green restrooms, Cassie’s Cans has branded itself 
and can be spotted all over Rhode Island. 

BRANCHING OFF
 When Collinson jotted ideas for a portable re-
stroom business on the back of a restaurant’s place-
mat, she was with her father, Richard Collinson. Col-
linson was working full time with him in his rooter 
service business while figuring out what business 

she should start. She prefers working in the field 
rather than in an office and had met a few people 
in the wastewater industry, who led her to think it 
could be a lucrative opportunity.
 “After writing up a proposal for a business 
I truly knew nothing about, I got approved for a 
$68,000 business loan, which allowed me to pur-
chase my first flatbed, tank and 20 toilets from 
PolyJohn,” she recalls. 
 She had office/bookwork experience working 
with her dad, but everything else was unknown ter-
ritory. One thing she had in her favor was a good role 
model and very supportive parents.
 With contacts from her dad’s customer list, 
she started picking up customers, mostly for con-
struction sites, which continues to be about 90% 
of her business. With “physical grit,” she learned 
how to pump, unload at the treatment plant, fix 
and maintain her truck and restrooms. 
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 The hard learning curve was not endured alone, as she recalls relying 
on her father and boyfriend, Tyler Tuchon, many times through the years.
 “There were nights at 9 p.m. when I’d call Tyler in tears, exhausted, star-
ing at a broken hose or valve on the truck. Completely at my wits’ end, he’d 
show up and somehow fix the problem on the spot with wrenches and duct 
tape. There were Saturday nights when my parents left dinner dates and 
drove to my unheated shop at the time. My mother would just hug me while 
my dad sang to himself and wrenched on a broken pump because I had no 
idea how to fix it. Those are moments I will never forget.”

GETTING HELP
 By the time she was 22, Collinson was working long days transporting 
and pumping restrooms and doing all the office work. 
 “When I was on the road full time, I was practically running my office 
out of my service truck and running myself dry,” she recalls. But she had 
built up her business enough to afford to hire an employee. Later she added 
two more to her team.

 

“I’ve been lucky enough to hire young, hardworking girls who go out in the 
pump trucks every day, all week and service our job site toilets. The girls 
have come on board, trained on the road, been taught to service their own 
trucks daily, stock supplies, fix and repair toilets, and pretty much manage 
themselves at their designated service routes for the week. We work year-
round, as a team,” Collinson says. 
 The all-female crew, including Karissa Doak and Selena Gordon, is 
unusual in portable sanitation. New customers are often surprised when 
female pumpers deliver and service restrooms. But there haven’t been any 
issues for the women in a male-dominated industry. “The working class has 
no restrictions,” Collinson says. “Women can be in any trade just as long as 
they put in the work.”GIRL POWER

“Just having the girls pull up, wave and smile adds 
brightness to a job site. We try to be diligent about  
calls and over all absolutely caring about every issue.”
CASSIE COLLINSON

Right: Cassie Collinson poses with her crew, and her two dogs, in the company yard. 
On the left is Selena Gordon, and on the right is Karissa Doak. The truck is a Ford 

F-550 built out by FlowMark to carry six restrooms on the flatbed.

Left: The crew 
at Cassie’s 
Cans enjoys a 
casual working 
relationship. 
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THE JOB
 “In 2020, my job became 
more managerial. It isn’t my 
favorite thing, but I need to be 
at my desk so I’m not falling  
behind,” Collinson notes, add-
ing she also drives routes two o 
r three days a week. 
 She uses QuickBooks for ac-
counting but sets up route sheets 
the old-fashioned way. Each night 
she looks at the jobs and sets up 
routes with three drivers going 
in different directions and prints 
them out in Word documents. 
Each driver services 40-70 rest-
rooms a day during a 10- to 12-
hour shift. 
 Collinson has a website and 
Facebook page, though she admits she doesn’t spend as much time with 
social media as she should. Most of her advertising is word-of-mouth from 
satisfied customers and through local chambers of commerce.
 To keep the business running smoothly, she often spends at least part 
of her Saturday hanging around at the shop she shares with her dad. Work-
ing alone, she details the trucks parked inside and makes sure everything is 
ready for the next week.
 Cassie’s Cans has steady work year-round with construction clients 
from small home remodelers to bigger companies that contract a couple 
dozen restrooms for a couple of years. The business also provides restrooms 
for beaches, events and private parties. Collinson invested in a 2019 A Rest-

room Trailer Co. (ART Co.) restroom trailer to develop higher end markets. 
But, due to COVID-19, there wasn’t much demand for it in 2020. There was 
a need for sinks, however, so she purchased 10 single-sink units from Poly-
John for construction customers. 
 Plus, with more people preferring to travel with campers during the 
pandemic, Cassie’s Cans picked up extra work pumping RVs at small camp-
ground as well as for individual homeowners who used campers for guests.

THE FLEET
 Because most of the restrooms are for construction sites, about 90% of 
the 350 portable restrooms are standard PJN3s from PolyJohn. The other 
10% are split between PolyJohn handicap and luxury restrooms. Cassie’s 
Cans has two Liquid Waste Industries trailers for hauling multiple units.
 Smaller numbers of restrooms can be hauled on the vacuum trucks 
in Collinson’s fleet. She has a 2008 Ford F-550 flatbed carrying a 540-gal-
lon waste/260-gallon freshwater aluminum tank from TankTec that she and 
her father put together for her first truck. She also has a 2017 Ford F-550 
with FlowMark 700-gallon waste/300-gallon freshwater stainless steel tank,  

F I L E
 

“I’ve been lucky 
enough to hire young, 
hardworking girls who 
go out in the pump 
trucks every day, all 
week and service our job 
site toilets. The girls  … 
pretty much manage 
themselves at their 
designated service  
routes for the week.”
CASSIE COLLINSON

Below: Cassie Collinson, shown filling out a job order, 
started her company six years ago at 20 years old.

Above: Karissa Doak, top, and Selena Gordon prep a service truck for a daily route.
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Help Your Customers Sanitize Their Hands... 

WITHOUT CLEANING OUT YOUR POCKETS!

*Offers are subject to shipping and handling 

PLANT-BASED 
BIOETHANOL
POETPURE.COM

Kills 99.99% of Common Germs
POET is the world’s largest producer of ethyl-alcohol, the most widely-used active 
ingredient in hand sanitizer. POET’s gel formula has been developed with consumer 
quality and hand feel as top priorities. It has been tested for efficacy by 3rd party 
laboratories in accordance with FDA requirements.

605.965.6982 • sanitizer@poet.com • sanitizerbypoet.com

Advanced Gel
Hand Sanitizer

16 OZ • 8 OZ • 32 OZ • 2 OZ

ON TOTES, DRUMS, AND 8 OUNCE PALLET QUANTITIES THROUGH JUNE 25, 2021

BUY ONE GET ONE FREE

*Offer only valid while supplies last 
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National Vacuum Equipment 304 pump and fold-down restroom carrier, 
and a 2019 Ford F-550 flatbed with a FlowMark 500-gallon waste/300-gallon 
freshwater stainless tank and NVE 304 pump. The newest truck can hold up 
to six restrooms accessible with a Tommy Gate lift.
 For backup and small operations, she has a 2007 Chevy 3500 Duramax 
pickup. Collinson had a local welder fabricate a 150-gallon waste tank from 
a propane tank, and she and her dad added two 50-gallon plastic freshwater 
tanks, a Conde pump and Honda engine. 

TRAINING AND MAINTAINING
 Though the trucks don’t require CDLs, Collinson acknowledges it 
takes training and experience for new hires to learn to maneuver the wide 
dually trucks on the highway and backing down driveways and into sites 
for restroom delivery and servicing. She makes sure drivers are trained in 
safety and that they understand the truck’s limitations.
 Cassie’s Cans emphasize cleanliness in their trucks and restrooms, 
and Collinson’s slogan is “The Greenest & Cleanest Can serving all of 
Rhode Island!”
 “They (drivers) service their own trucks — empty pump oil every 
day, clean secondary pumps and power-wash equipment,” Collinson 
says. The skills empower them with the knowledge they are capable of  
many kinds of work.
 The job hasn’t been right for everyone, and Collinson knows workers 
may not stay with her forever, but she shows appreciation through cash 
tips and encouraging supportive energy around the shop.

F I L E
 

Left: Doak moves 
a restroom in the 
company yard.

Above: Cassie Collinson, left, works with Karissa Doak at Cassie’s Cans.

(continued)
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  INSPIRING YOUNG PEOPLE
Cassie Collinson says she enjoys stepping out of work boots and getting 

dressed up with her girlfriends and employees for fun nights out. People are 
usually surprised when she tells them she owns Cassie’s Cans, a portable 
restroom business. 

“My friends are all hard-working. Some are shocked, but everyone has 
their own path,” she says. “People ask questions and want to know how you 
did it. They are proud or very supportive.”

She admits that when she received her high school diploma, she never 
imagined she’d own a portable restroom business. But she knew that in-
stead of college she was more suited for working in a trade.

“I hope I will inspire young people that they don’t have to go to college,” 
Collinson says. 

It’s hard work, she notes, and running your own business is a love-hate 
relationship especially in the beginning when you feel like you are missing 
out on all the fun your friends are having.

The commitment pays off, she adds, and she feels fortunate to have 
customers who continue to give her work. 

She encourages people to pursue opportunities that are out of their 
realm and comfort zone. There were stressful days and sleepless nights as 
she learned about the business. Having a support system, especially her 
family, is also important. 

“I’ve grown up and now am not so worried that it keeps me up,”  
Collinson says. “That’s the way it goes when you see that what you are 
doing is working. For years, I delivered or serviced on a Sunday if someone 
asked or needed a favor. I didn’t feel like I had the option to say ‘no’ while I 
was building a name for myself. However as years pass, you learn that most 
Sundays can wait until Monday. Truthfully, I’m still trying to be comfortable 
with punching out on a Saturday or Sunday though.”

Collinson says she’s enjoying the benefits of running a successful  
business. And there is one unexpected benefit of running a business with 
physical demands such as servicing restrooms. 

“I can eat at McDonald’s as much as I want and I don’t have to go to the 
gym,” Collinson says with a laugh. But, she quickly adds, she usually  
follows a healthy diet and doesn’t eat too much fast food.

 “We don’t have a policy to hire just women, but just having girls on 
board is kind of fun. We take pride in our hard, blue-collar work,” she says. 
“They’ve come and learned the job, young girls who enjoy working hard and 
are tightknit. When you build this team, it’s something to be proud of, and I 
try to reciprocate my appreciation.”

FINDING BALANCE
 Collinson is proud of how she’s grown her business from 20 restrooms 
and one truck to 350 restrooms and three pumper trucks. “Cassie’s Cans is a 
crazy idea that worked,” she says, and 2020’s pandemic didn’t slow it down. 
 She acknowledges her success is based on her stubbornness, hard work 
and long days, especially during her first two years in business. “I wanted 
people to take me seriously. I didn’t want to fail,” she recalls. 
 Now, with her team, she acknowledges another reason for continued 
success is positive branding for Cassie’s Cans.
 “Just having the girls pull up, wave and smile adds brightness to a job 
site. We try to be diligent about calls and over all absolutely caring about 
every issue,” Collinson says. “I appreciate my team of girls very much.  

Yes, I worked my butt off. But without people showing up every day, you 
don’t have a business that’s going to grow.”
 Besides that, having a crew allows Collinson to regain some of the social 
time she missed in her early 20s. Though the phone is never turned off, she 
actually finds time to be with her friends, boating on the ocean or sitting 
around a campfire, enjoying a beer.   ■

xxMORE INFO

A Restroom Trailer Co. (ART Co.)
269-435-4278
www.arestroomtrailer.com
See ad, page 9

FlowMark Vacuum Trucks
833-653-8100
www.flowmark.com 
See ad, page 47             

Liquid Waste Industries, Inc.
877-445-5511
www.lwiinc.com

 
National Vacuum Equipment, Inc.
800-253-5500
www.natvac.com
See ad, page 37

PolyJohn
800-292-1305
www.polyjohn.com
See ad, page 64

TankTec
888-428-6422
www.tanktec.biz
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pretty much manage 
themselves at their 
designated service  
routes for the week.”
CASSIE COLLINSON

Below: Cassie Collinson, shown filling out a job order, 
started her company six years ago at 20 years old.

Above: Karissa Doak, top, and Selena Gordon prep a service truck for a daily route.
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crazy idea that worked,” she says, and 2020’s pandemic didn’t slow it down. 
 She acknowledges her success is based on her stubbornness, hard work 
and long days, especially during her first two years in business. “I wanted 
people to take me seriously. I didn’t want to fail,” she recalls. 
 Now, with her team, she acknowledges another reason for continued 
success is positive branding for Cassie’s Cans.
 “Just having the girls pull up, wave and smile adds brightness to a job 
site. We try to be diligent about calls and over all absolutely caring about 
every issue,” Collinson says. “I appreciate my team of girls very much.  

Yes, I worked my butt off. But without people showing up every day, you 
don’t have a business that’s going to grow.”
 Besides that, having a crew allows Collinson to regain some of the social 
time she missed in her early 20s. Though the phone is never turned off, she 
actually finds time to be with her friends, boating on the ocean or sitting 
around a campfire, enjoying a beer.   ■

xxMORE INFO

A Restroom Trailer Co. (ART Co.)
269-435-4278
www.arestroomtrailer.com
See ad, page 9

FlowMark Vacuum Trucks
833-653-8100
www.flowmark.com 
See ad, page 47             

Liquid Waste Industries, Inc.
877-445-5511
www.lwiinc.com

 
National Vacuum Equipment, Inc.
800-253-5500
www.natvac.com
See ad, page 37

PolyJohn
800-292-1305
www.polyjohn.com
See ad, page 64

TankTec
888-428-6422
www.tanktec.biz

THE JOB
 “In 2020, my job became 
more managerial. It isn’t my 
favorite thing, but I need to be 
at my desk so I’m not falling  
behind,” Collinson notes, add-
ing she also drives routes two o 
r three days a week. 
 She uses QuickBooks for ac-
counting but sets up route sheets 
the old-fashioned way. Each night 
she looks at the jobs and sets up 
routes with three drivers going 
in different directions and prints 
them out in Word documents. 
Each driver services 40-70 rest-
rooms a day during a 10- to 12-
hour shift. 
 Collinson has a website and 
Facebook page, though she admits she doesn’t spend as much time with 
social media as she should. Most of her advertising is word-of-mouth from 
satisfied customers and through local chambers of commerce.
 To keep the business running smoothly, she often spends at least part 
of her Saturday hanging around at the shop she shares with her dad. Work-
ing alone, she details the trucks parked inside and makes sure everything is 
ready for the next week.
 Cassie’s Cans has steady work year-round with construction clients 
from small home remodelers to bigger companies that contract a couple 
dozen restrooms for a couple of years. The business also provides restrooms 
for beaches, events and private parties. Collinson invested in a 2019 A Rest-

room Trailer Co. (ART Co.) restroom trailer to develop higher end markets. 
But, due to COVID-19, there wasn’t much demand for it in 2020. There was 
a need for sinks, however, so she purchased 10 single-sink units from Poly-
John for construction customers. 
 Plus, with more people preferring to travel with campers during the 
pandemic, Cassie’s Cans picked up extra work pumping RVs at small camp-
ground as well as for individual homeowners who used campers for guests.

THE FLEET
 Because most of the restrooms are for construction sites, about 90% of 
the 350 portable restrooms are standard PJN3s from PolyJohn. The other 
10% are split between PolyJohn handicap and luxury restrooms. Cassie’s 
Cans has two Liquid Waste Industries trailers for hauling multiple units.
 Smaller numbers of restrooms can be hauled on the vacuum trucks 
in Collinson’s fleet. She has a 2008 Ford F-550 flatbed carrying a 540-gal-
lon waste/260-gallon freshwater aluminum tank from TankTec that she and 
her father put together for her first truck. She also has a 2017 Ford F-550 
with FlowMark 700-gallon waste/300-gallon freshwater stainless steel tank,  

F I L E
 

“I’ve been lucky 
enough to hire young, 
hardworking girls who 
go out in the pump 
trucks every day, all 
week and service our job 
site toilets. The girls  … 
pretty much manage 
themselves at their 
designated service  
routes for the week.”
CASSIE COLLINSON

Below: Cassie Collinson, shown filling out a job order, 
started her company six years ago at 20 years old.

Above: Karissa Doak, top, and Selena Gordon prep a service truck for a daily route.

http://www.tblustar.com
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720-445-8255ServiceCore.comBOOK A DEMO

THE LEADING

 SOFTWARE 

FOR THE

LIQUID WASTE 

INDUSTRY

DTDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANKDAVIDSON TANK

661.325.2145    www.DavidsonTank.com

Bakersfield, California

Our Chassis Or Yours • Built To Specs

•  Septic/Grease/ 
Industrial Waste

•  400-5,000 Gallon 
•  Aluminum/ 

Steel/Stainless

•  Portable Restroom 
Service Trucks 

•  Aluminum/  
Steel/  
Stainless

208-790-8770 • www.screencosystems.com • sales@screencosystems.com

n No Moving Parts n Screens That Really Work    
n Gravity Off-Load At 500 GPM n Small Footprint    
n Fits In An 8' Pickup Box For Easy Transport
n Special Events Portable Toilet Screening  
n 3/8" Gap Bars
n Fork Lift Skids For Easy Transport and Loading

• Portable Event Screening
•  Doubles as Screener Spreader & 

Mobile Septic Receiving Station
• Clean Up Your Land Application Site
• Never Hand Pick Trash Again

MINI SCREEN 400MINI SCREEN 400MINI SCREENMINI SCREEN 400 400MINI SCREENMINI SCREEN 400 400

Our Systems Meet Ecology 503s

PORTABLE RECEIVING STATION
Aluminum & Stainless Construction  |  Patented Dual Screen Design

n  Fits Over Manhole or Storage 
Tank with Optional Stand Alone, 
Adjustable Legs & 6" Outlet

n 4" Fast Offload  n 3/8" Gap Bars
n Trash Chute to Receptical
n Small Foot Print, 3'6" x 4'x6" 
n Sealed Lockable Cover

MICRO MICRO 
SCREEN SCREEN 

400400

MICRO MICRO 
SCREENSCREEN  

400400

MICRO MICRO 
SCREENSCREEN  

400400

Dual Screen Design
LLC

ScreencO
Systems

NEWNEW

BOOTH

5344

http://ServiceCore.com
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NEW FLAT BED TRAILER

F.M. Manufacturing, Inc. specializes in Innovative Portable Restroom 
Solutions™ like trailers, carts and hitch haulers that are designed  
to help your business be more efficient and more profitable.

p 877.889.2246   www.fmmfg.com
F.M. Manufacturing, Inc.

LOOK FOR THESE OTHER AVAILABLE PRODUCTS

Innovative Portable Restroom Solutions™

NEW TRAILER STYLE

• Hand rails
•  Step can be flipped up  

when being transported
•  Strong and durable  

diamond plated fenders

•  LED lights
•  Available in single and 

double trailers
•  This trailer is built strong 

and built to last

•  All trailers will handle  
from 8 to 26 units

•  LaxiTaxi with locking system, 
requires no straps

•  Flat bed trailers have  
D-rings every 4 ft

•  Heavy-duty header
•  All axles have torsion bars

•  Low profile tires are standard, 
but we can use any size tire

•  2700 to 3500 torsion  
bar axles

•  LED lights on all units
•  Flat bed trailers have  

diamond plate decks
•  Many options available 
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! Want More Stories?

Get more news, information and features 
with our exclusive online content.

Check out Online Exclusives at
www.promonthly.com/online_exclusives
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Business INCUBATOR

n 2018, Jonathan Ibbetson’s wife Cara, a nurse, told him he needed to start 
exercising again. He went all-out and signed up for an Ironman triathlon in 
Wales. He spent a year training for the 2.5-mile swim, 110-mile bike ride and 

26-mile run. But it turns out he was training for more than just the Ironman. By 
the time he finished the triathlon the following December, he was on his way to 
a new career. 
 Ibbetson had been working in the food-packaging printing business for 24 
years, most recently in management. But he was increasingly bored. “Although it 
pays very well and gives us a nice lifestyle, it was slowly killing me inside,” he says. 
He had in the back of his mind he’d like to start a business.
 Ironman training gave him three things: First, the guilt he felt for spending 
so much time away from the family led him to thinking he could have used that 
time pursuing his entrepreneurial dream. Second, it gave him confidence he 
could achieve anything he put his mind to. And third, he used a lot of portable 
restrooms, which gave him a business idea as he was exposed to the good, the 
bad and the ugly of the industry. He started looking online at companies and 

I

Fresh off an Ironman competition, Jonathan Ibbetson 
committed himself to another lofty personal goal: 
building a successful portable restroom operation

By Betty Dageforde

Going the
DISTANCE

Left:  Ibbetson is shown on the job with 
his converted Ford Transit service rig. 
(Photos courtesy of Fast Loo)

Ibbetson on the 26-
mile running leg of 
the Wales Ironman 
marathon, which also 
included a 2.5-mile 
swim and 110-mile 
bike ride. 

The Business Incubator introduces 
readers to new restroom operators. 
We will revisit owners of the startup 
companies when they become more 
established to find out how they met 
many challenges along the way. If you 
know someone new to the portable 
sanitation industry who you would 
like to suggest for one of these features, 
send his or her contact information to 
editor@promonthly.com.

(continued)
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Zenith

available in
grey!

Interior View

RAM

45- or 70-gallon
SUMPED tank

Zenith
MAX/ADA now

available in
grey!

844-9SANSOM 844-972-6766

SAINT LOUIS, MISSOURI • SANSOMINDUSTRIES.COMI N D U S T R I E S
Superior Portable Restrooms

Superior 65-gallon 
Mid-range Model

Units so durable that when dropped
approximately 9 feet from forklift to

concrete: NO DAMAGE 

Forklift guides 
on both sides and rear

MADE IN USA

Zenith Our 80-gallon
Flagship Model

80-gallon SUMPED tank
provides 6'' liquid depth 

with 5-gallon charge 

Corners dovetail joined 

unmatched durability

Superior Design
with four layers of plastic 

on each corner

65-gallon SUMPED tank
provides 6'' liquid depth 

with 5-gallon charge

Wall

Floor Pan

Floor/Wall Mount System
.400 gauge sheet

5/16 18x1''  Torx Truss Bolt
into 5/16 18 Nyloc Nut on Inside

Unit does not
require angled

metal parts 

and wall

23 FASTENERS connect walls to base

All Sansom Industries models protected by multiple U.S. Patents

Weighing 220lbs; 36lbs heavier than the current 
average standard industry restroom of 174lbs. 

Weighing 200lbs; 26lbs heavier than the current
average standard industry restroom of 174lbs.

MAX/ADA
Fully ADA and California Title 24 Compliant

Innovation • Excellence • Durability
The QUALITY You Deserve

With Sansom Industries Superior Portable Restrooms, you give your customer unmatched 
features, bene�ts, and innovations—and ensure your maximum pro�tability with an advantage over the competition.

INVEST  

IN THE BEST.

Made with ZERO  

Shortcuts &
No  

Compromises.

•  
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Sansom Industries is currently looking to add a dynamic Account Rep with experience in the portable restroom industry.  If interested email your resume to sansomcustomerservice@gmail.com

 

Business INCUBATOR

n 2018, Jonathan Ibbetson’s wife Cara, a nurse, told him he needed to start 
exercising again. He went all-out and signed up for an Ironman triathlon in 
Wales. He spent a year training for the 2.5-mile swim, 110-mile bike ride and 

26-mile run. But it turns out he was training for more than just the Ironman. By 
the time he finished the triathlon the following December, he was on his way to 
a new career. 
 Ibbetson had been working in the food-packaging printing business for 24 
years, most recently in management. But he was increasingly bored. “Although it 
pays very well and gives us a nice lifestyle, it was slowly killing me inside,” he says. 
He had in the back of his mind he’d like to start a business.
 Ironman training gave him three things: First, the guilt he felt for spending 
so much time away from the family led him to thinking he could have used that 
time pursuing his entrepreneurial dream. Second, it gave him confidence he 
could achieve anything he put his mind to. And third, he used a lot of portable 
restrooms, which gave him a business idea as he was exposed to the good, the 
bad and the ugly of the industry. He started looking online at companies and 

I

Fresh off an Ironman competition, Jonathan Ibbetson 
committed himself to another lofty personal goal: 
building a successful portable restroom operation

By Betty Dageforde

Going the
DISTANCE

Left:  Ibbetson is shown on the job with 
his converted Ford Transit service rig. 
(Photos courtesy of Fast Loo)

Ibbetson on the 26-
mile running leg of 
the Wales Ironman 
marathon, which also 
included a 2.5-mile 
swim and 110-mile 
bike ride. 

The Business Incubator introduces 
readers to new restroom operators. 
We will revisit owners of the startup 
companies when they become more 
established to find out how they met 
many challenges along the way. If you 
know someone new to the portable 
sanitation industry who you would 
like to suggest for one of these features, 
send his or her contact information to 
editor@promonthly.com.

We provide 
reprint options

Featured Featured 
In An  In An  

Article?Article?
Sizes: 24" x 30" & 36" x 45"

LASER  
REPRINTS 

Starting At
$10

ELECTRONIC  
REPRINTS 

Starting At
$25

www.promonthly.comOrder through  
our website

POSTERS 
Starting At
$69

2013 EXPO SHOW ISSUE

cleanliness means success for 
North carolina’s teS Group
Page  18

the crew at Buck’s Sanitary
provides service that sings
for oregon Music Festival
Page 10

February 2013
www.promonthly.com

The White 
Glove Test

Entertainment: Just an ‘Ole Boy’ Page 16  | Expo Eats: 10 to Try Page 38  | Attractions: Tip a Frosty Mug Page 30

February 25 - 28, 2013, Indiana Convention Center

Taking
           a Bow

2013 EXPO SHOW ISSUE

cleanliness means success for 
North carolina’s teS Group
Page  18

the crew at Buck’s Sanitary
provides service that sings
for oregon Music Festival
Page 10

February 2013
www.promonthly.com

The White
cleanliness means success for 

The White
Glove TestGlove TestGlove Test

The White
Glove Test

The White

Entertainment: Just an ‘Ole Boy’ Page 16  || Expo Eats: 10 to Try Page 38  | Attractions: Tip a Frosty Mug Page 30

February 25 - 28, 2013, Indiana Convention CenterFebruary 25 - 28, 2013, Indiana Convention Center

TakingTaking
           a Bow
Taking
           a Bow
Taking

PORTABLE RESTROOM OPERATOR

TM

“The very day we found out we’d have to move our shop, somebody 
came through the door and said, ‘Do you want to buy Buck’s back?’ It 
was really a door closing, door opening, all in the same day.” They quickly 
jumped at the chance.

Today their business is exclusively portable restrooms, serving the 
100-mile-wide Willamette Valley. They’ve got about 1,500 Satellite Industries 
units — gray Tufways and Maxims (and a few white ones for weddings, and 
green units for their University of Oregon tailgating; “quack shacks,” they call 
them after the Oregon Ducks mascot), several ADA-compliant Freedoms 
and wheelchair-accessible Liberties — an Ameri-Can Engineering Crowd 
Pleaser restroom trailer, and two smaller Comfort Station trailers from 
Advanced Containment Systems, Inc. About 50 percent of their work is 
special events, including, in 2012, the U.S. Olympic track-and-field trials.

 

Making connections

The Welds live in Sweet Home so they’ve always had the hometown 
advantage for the Jamboree and Buck’s has done it since its beginning in 
1996. They feel confident they’ll retain the work as long as they provide good 
service and a reasonable price.

 

the Main event

In the early ’90s, when Sweet Home came up with an idea to help 
fund civic projects, this little town asked a big star to perform at their first 

country music festival. Surprisingly, Wynonna Judd said yes and the festival 
has attracted top talent ever since. In 2012, the 9,000 residents welcomed 
40,000 visitors August 3-5, most of whom camped out. Judd was back to help 
celebrate the Jamboree’s 20th anniversary, along with Rascal Flatts, Dierks 
Bentley, the Charlie Daniels Band, and enough performers for 22 shows on 
two stages. Other attractions included beer and wine gardens, merchandise 
booths and a kids’ zone. The event is held in a no-facilities, 20-acre park-like 
setting near the edge of the picturesque town.

 

By the nuMBers

The company brought in 265 units (20 Maxims, 10 Freedoms, 20 
Liberties, one Standing Room Only urinal unit, and the balance Tufways), 
three restroom trailers, and 73 hand-wash stations (half Satellite Industries 
Waves from the company’s inventory, the rest PolyPortables, Inc. Tag Alongs 
rented from a colleague).

Some 115 units, including five handicap-accessible, were set up at the 
main venue — a few at bus stops, the hospitality center, and parking lots, 
but the bulk in large banks, along with six to eight hand-wash stations, were 
placed at the four corners of the facility. The crew placed the ACSI trailers 
near the stage for the performers and the Ameri-Can Engineering trailer in 
the food court/beer garden, along with the urinal unit.

Thirty units and six hand-wash stations were arranged in two banks 
at a smaller, adjacent venue. The rest of the inventory was taken to 23 
campgrounds. Thirteen units were rented to individual campsites.

“It’s easier to send a driver 

to pick up toilets if they’re 

all in one spot. I probably 

spent a little bit extra labor, 

but at least you don’t 

have to send somebody 

with a map to go to this 

campground, get these six, 

go to another campground, 

get these eight.’’

Scott Weld

<<< The Buck’s team includes, from 
left, Milah Weld, Susie Sieg, Josh 
Wooley, Sten Weld, Scott Weld and 
Eric Brownrigg.

(continued)

the teaM

Lisa and Scott Weld, owners of Buck’s 
Sanitary Service in Eugene, Ore., have a 
staff  of 10 — an offi  ce worker, yard worker, 
part-time mechanic and seven drivers. 
Lisa works in the offi  ce answering phones 
and managing the creative and marketing 
side while Scott fi lls in on everything 
from management to running routes to 
maintenance. Five people worked on the 
Oregon Jamboree along with the Welds 
and their three children, Maren, 9; Milah, 
13; and Sten, 17; who are accustomed to 
helping out at events.

 

coMpany history

In April 2012, Lisa and Scott Weld 
bought Buck’s — for the second time. Th eir 
fi rst crack at it was in 1995 when Scott’s 
father heard the 20 -year-old business was 
having problems. Th e family made an off er 
to the founder and operated it for four 
years as an add-on to their trash and septic 
service business. In 1999, when Weld’s 
father retired, they sold it to a national 
solid waste company. Weld went to work 
for that company, then 10 years later tried 
his hand again at self-employment in the 
trash business. A few challenges cropped 
up, but they turned out to be fortuitous, 
says Lisa Weld.

(continued)

<<< Susie Sieg, of Buck’s Sanitary Service, 
unloads a Satellite Industries Maxim 3000 

restroom at the Oregon Jamboree.
(Photos by Peter Krupp)

tHe JoB: Oregon Jamboree
locAtIoN: Sweet Home, Ore.
tHe PRo: Buck’s Sanitary Service

tHe JoB: Oregon Jamboree

oN locAtIoN

“The very day we found out we’d 
have to move our shop, somebody 
came through the door and said, 
‘Do you want to buy Buck’s back?’ 
It was really a door closing, door 
opening, all in the same day.”
Scott Weld

Taking
           a Bow

At the oregon Jamboree 
music festival, the crew 
at Buck’s Sanitary Service 
provides service that singsprovides service that sings
BY BettY dAGeFoRde

 Let’s roLL

Eight times, Sunday through Wednesday, a caravan of three trailers 
made the hour-long drive up Interstate 5 from the company’s yard to the 
Jamboree site to deliver units. Two of their 15-year-old company-built 
trailers held 16 units each and a third trailer carried 20 (also company-built, 
using an Explorer receiver from McKee Technologies, Inc.). The company 
used service vehicles to pull the trailers.

Weld tried a new approach for the removal process. Sunday night 
and continuing Monday, the team pumped and moved all units to a single 
staging area, which he felt simplified the job. “It’s easier to send a driver to 
pick up toilets if they’re all in one spot,” he explains. “I probably spent a little 
bit extra labor, but at least you don’t have to send somebody with a map to 
go to this campground, get these six, go to another campground, get these 
eight. Then you start leaving sinks behind and the (handicap unit) doesn’t 
fit. It’s just a logistics nightmare trying to get the loads to work out.” During 
the week, they grabbed units as schedules permitted.

 

keepin’ it cLean

Jamboree organizers required someone be on site and available by 
radio at all times so Weld, his son and another member of the team stayed in 
a motor home at one of the campgrounds.

Venue units were serviced each night from 11 p.m. to 2 a.m. At 6:30 
a.m. they started in on the campground units, finishing around 9:30 a.m. 
During the day, they pumped out 20 RVs and 19 holding tanks — 10 at the 
two shower facilities and the balance for the food vendors.

Five service vehicles were used: A 2010 Peterbilt 335 and a 2008 
International 4300, both built out by Progress Vactruck with 1,500-gallon 
waste/500-gallon freshwater aluminum tanks; a 2001 Isuzu FTR from 
Workmate/FMI Truck Sales & Service with an 850-gallon waste/350-gallon 
freshwater steel tank; and two 2000 International 4700s built out by Lely 
Manufacturing Inc. with 750-gallon waste/350-gallon freshwater steel tanks. 
All have Masport pumps.

Waste was transported to the company’s yard each night and transferred 
to a 20,000-gallon tank. From there, another pumping contractor picked up 
the waste and disposed of it by land application.

 

saMe But different

In one sense, Weld was an old pro at this event, so it was “pretty much 
business as usual,” he says. On the other hand, the size and scope had 
changed significantly over the years — their first year, they brought in 60 
units for one venue and four campgrounds. “That was the most difficult 
thing for me,” he says. “So I had to get my act together.” He quickly got his 
arms around it. “You’ve got to just scratch your head and kick it in gear and 
go. We didn’t stop moving all weekend.” ■

Advanced Containment 
Systems, Inc.
800/927-2271
www.acsi-us.com

Ameri-Can Engineering
574/892-5151
www.ameri-can.com

Lely Manufacturing, Inc.
800/334-2763
www.lelyus.com

Masport, Inc.
800/228-4510
www.masportpump.com

McKee Technologies - 
Explorer Trailers
866/457-5425
www.mckeetechnologies.com
(See ad page 46)

PolyPortables, Inc.
800/241-7951
www.polyportables.com
(See ad page 33)

Progress Vactruck
800/467-5600
www.progressvactruck.com

Satellite Industries
800/328-3332
www.satelliteindustries.com
(See ad page 27)

Workmate/FMI Truck  
Sales & Service
800/927-8750
www.fmitrucks.com

MORE INFO

^^^ Milah Weld helps out her father’s crew, keeping restrooms and hand-wash 
stations stocked with soap and paper products at the Oregon Jamboree, includ-
ing these Wave sinks from Satellite Industries.

^^^ Satellite Industries Tufway restrooms are lined up and ready to go before the 
Oregon Jamboree, complete with lighting strung in the front of the units.

Reprinted with permission from PRO™ / February 2013 / © 2013, COLE Publishing Inc., P.O. Box 220, Three Lakes, WI 54562 / 800-257-7222 / www.promonthly.com
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Giulliano Paizante started his restroom business  
from scratch, but now he’s The Throne King
Page 14

THE QUEEN OF 
CONNECTIONS
Nothing replaces nonstop networking when 
you want to see your restrooms popping up all 
over town, says Tennessee’s Peaches Searles
Page 22

Take 5 ... 
with The Throne King

iulliano Paizante admits he didn’t know much about the 
portable restroom business when he started, but in four years, 
The Throne King in Peabody, Massachusetts, has grown from 

zero to 400 units and four trucks.
It was, however, a slow start. He and his sister, Lucy Paizante, 

incorporated the company in June 2015, but the business didn’t find 
a suitable location until December.

“Every time I found a nice building to rent, the city wouldn’t let 
me do it because it wasn’t the right area for this type of business,” 
Paizante laments. “And every time we went to the right area, 
we didn’t have the right building. It took us six months to find a 
warehouse to rent.”

While they were looking, he kept working in his construction 
business and his sister continued working in her cleaning business. 
Today she continues to operate the cleaning business, only 
occasionally working in the office of The Throne King, but he is now 
fully engaged as a PRO.

Once he had the space, Paizante went shopping for portable 
restrooms. He didn’t know exactly what he needed. Sam Calleiro 
from Armal helped him get started with 30 units and advice on other 
startup issues.

It wasn’t until February 2016 that The Throne King rented out 
its first unit. When Paizante delivered it, he put another unit on the 
truck, so he wouldn’t be driving back empty. “Somebody saw it 
on the truck and called me,” Paizante says. He rented the second 
restroom unit the same day.

From there, growth was steady. The Throne King had 64 units 
at the end of 2016 and 120 at the end of 2017. The company now has 
400 restrooms and four trucks. His wife, Patricia Badaro, works full 
time in the office, and there are two full-time drivers, plus one who 
works part time.

Paizante, who was born and raised in Brazil, promotes his 
business in the substantial Brazilian community in the Boston-area 
construction industry. He also promotes his business on Facebook, 
especially for special events and parties.

Giulliano Paizante started his restroom business  
from scratch, but now he’s The Throne King

By Steve Lund   |   Photos by Noah Willman

G

EXPLORE FIVE ISSUES THAT AFFECT  
GIULLIANO PAIZANTE AND THE THRONE KING:

 
  ROYAL 
 TREATMENT

BRAND AND VENDOR LOYALTY
Paizante believes in product familiarity and sticks with the vendors and 

equipment that have helped him along the way. All of his portable restroom 
units are from the same manufacturer, Armal.

His first truck was an Isuzu with a KeeVac Industries slide-in unit and 
Conde pump (Westmoor), and he continues to add to his fleet with Isuzu 
trucks, KeeVac Industries aluminum tanks and Conde pumps. The Throne 
King still uses the first truck, a 2003 pickup with a 300-gallon waste and 
150-gallon freshwater tank. In 2017, the company added a new Isuzu truck 
with a 500-gallon waste and 300-gallon freshwater tank. In 2018, another 
identical truck was added. This year the company added a fourth truck, 
another Isuzu with a 700-gallon waste and 400-gallon freshwater tank. 
Paizante consults with KeeVac Industries on the layout of the trucks, but 
he mounts the tanks and equipment himself. He learned to weld when he 
worked in his father’s body shop.

The company also has two restroom transport trailers: a 10-unit and 
four-unit. Both trailers were customized in-house. One is modified from a 
snowmobile trailer; the other is a modified all-terrain vehicle trailer. Paizante 
expects to add another, larger trailer soon.

1
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Giulliano Paizante and his wife, Patricia 
Badaro, are shown with an Isuzu NPR 
service truck built out by KeeVac Industries 
and using a Conde pump (Westmoor)

THE PRICE IS  
THE PRICE

 Paizante has strong opinions about pricing. He 
doesn’t cut the price to get new business. “I never put 
my price down, because I never want to damage the 
business,” he says. “Sometimes when people start a 
business, they put the price down so they can catch 
a lot of customers. I never did that, because I knew it 
would be bad for me in the future. Because any time I 
tried to raise the price, I would lose a customer.”
 The best way to keep good relationships with 
customers, he says, is by providing quality service. “I 
keep the price the same as when they start,” he says. 
“The first customer I have, he’s got the same price, 
same service.”

2

Left: Technician Alexander Afonso loads an  
Armal restroom onto a service truck for delivery.

Above: The Throne King staff includes, from left, Warley Prates, Helinton 
Gomes, Junior Andrade, Giulliano Paizante, Alexander Afonso, Christopher 
Paizante, Gabriel Paizante and Patricia Badaro. The vacuum trucks were 
built out by KeeVac Industries with Conde pumps (Westmoor).

CLEANLINESS  
IS A PRIORITY

Paizante is picky about cleanliness 
of his units. He stresses drivers have 
to clean the restrooms, not just pump  
the tanks, and he wants them to make 
sure that the units smell good and  
have no spiderwebs. He uses a locally  
sourced, environmentally friendly brand 
of cleaning products.

Maintaining quality service requires 
recruiting good technicians. Although The 
Throne King has not had trouble keeping 
workers, Paizante says it is difficult to 
recruit new employees. He has learned to look at the cars of job applicants. “If his 
car is full of trash and dirty, he’s not going to work out,” Paizante says.

He also makes a habit of checking on his units as he drives around town, 
often on the day after or two days after the units were serviced. “Everywhere 
I go, I always check the units,” he says. “Every unit has got to be clean. I try my 
best to make sure they are clean.”

3

GROWTH IS ESSENTIAL
Despite the company’s slow start, The Throne King has grown 

rapidly in the last couple years. In 2018, it more than doubled its inventory to 340. 
It grew further in 2019, partly because it won a contract for a circus that needed 
34 units with daily service for 40 days. Paizante thinks growth is necessary for 
continuing profitability.

“I’m not making money yet,” he says. “We have to reinvest money. If we’re 
not going to get big, we’re not going to make money. We’ve got to grow.” How 
big does he want the company to get? He’s not sure: “I never stop to think about 
how big I have to grow.”   ■

Armal, Inc.
866-873-7796
www.armal.biz
See ad, page 25

Isuzu Commercial  
Truck of America
866-441-9638
www.isuzucv.com

 

KeeVac Industries
866-789-9440
www.keevac.com
See ad, page 10

Westmoor Ltd.
800-367-0972
www.westmoorltd.com
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“Sometimes when 
people start a 
business, they put 
the price down so 
they can catch a lot 
of customers. I never 
did that, because I 
knew it would be bad 
for me in the future.”

GIULLIANO PAIZANTE

Above: Afonso washes down a row of Armal portable 
restrooms. The Isuzu truck is from KeeVac Industries.

PAY AS YOU GROW
When The Throne King adds more portable restrooms 

to its inventory, Paizante likes to pay upfront rather than with credit. It’s a 
conservative philosophy about money that he learned from his father. 
People have told Paizante he should buy on credit, even if he has the money 
in the bank, to build his company’s credit rating, but he’d rather write a 
check. “I tried to borrow money from a bank once, but the interest rate was 
too high,” he says. “If I have the money saved, why should I pay interest?”

4

Below: Afonso returns a suction hose to his service truck. All of the 
company’s vacuum trucks were built out by KeeVac Industries.
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Take 5 ... 
with The Throne King

iulliano Paizante admits he didn’t know much about the 
portable restroom business when he started, but in four years, 
The Throne King in Peabody, Massachusetts, has grown from 

zero to 400 units and four trucks.
It was, however, a slow start. He and his sister, Lucy Paizante, 

incorporated the company in June 2015, but the business didn’t find 
a suitable location until December.

“Every time I found a nice building to rent, the city wouldn’t let 
me do it because it wasn’t the right area for this type of business,” 
Paizante laments. “And every time we went to the right area, 
we didn’t have the right building. It took us six months to find a 
warehouse to rent.”

While they were looking, he kept working in his construction 
business and his sister continued working in her cleaning business. 
Today she continues to operate the cleaning business, only 
occasionally working in the office of The Throne King, but he is now 
fully engaged as a PRO.

Once he had the space, Paizante went shopping for portable 
restrooms. He didn’t know exactly what he needed. Sam Calleiro 
from Armal helped him get started with 30 units and advice on other 
startup issues.

It wasn’t until February 2016 that The Throne King rented out 
its first unit. When Paizante delivered it, he put another unit on the 
truck, so he wouldn’t be driving back empty. “Somebody saw it 
on the truck and called me,” Paizante says. He rented the second 
restroom unit the same day.

From there, growth was steady. The Throne King had 64 units 
at the end of 2016 and 120 at the end of 2017. The company now has 
400 restrooms and four trucks. His wife, Patricia Badaro, works full 
time in the office, and there are two full-time drivers, plus one who 
works part time.

Paizante, who was born and raised in Brazil, promotes his 
business in the substantial Brazilian community in the Boston-area 
construction industry. He also promotes his business on Facebook, 
especially for special events and parties.

Giulliano Paizante started his restroom business  
from scratch, but now he’s The Throne King

By Steve Lund   |   Photos by Noah Willman
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EXPLORE FIVE ISSUES THAT AFFECT  
GIULLIANO PAIZANTE AND THE THRONE KING:

 
  ROYAL 
 TREATMENT

BRAND AND VENDOR LOYALTY
Paizante believes in product familiarity and sticks with the vendors and 

equipment that have helped him along the way. All of his portable restroom 
units are from the same manufacturer, Armal.

His first truck was an Isuzu with a KeeVac Industries slide-in unit and 
Conde pump (Westmoor), and he continues to add to his fleet with Isuzu 
trucks, KeeVac Industries aluminum tanks and Conde pumps. The Throne 
King still uses the first truck, a 2003 pickup with a 300-gallon waste and 
150-gallon freshwater tank. In 2017, the company added a new Isuzu truck 
with a 500-gallon waste and 300-gallon freshwater tank. In 2018, another 
identical truck was added. This year the company added a fourth truck, 
another Isuzu with a 700-gallon waste and 400-gallon freshwater tank. 
Paizante consults with KeeVac Industries on the layout of the trucks, but 
he mounts the tanks and equipment himself. He learned to weld when he 
worked in his father’s body shop.

The company also has two restroom transport trailers: a 10-unit and 
four-unit. Both trailers were customized in-house. One is modified from a 
snowmobile trailer; the other is a modified all-terrain vehicle trailer. Paizante 
expects to add another, larger trailer soon.
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THE QUEEN OF 
CONNECTIONS
Nothing replaces nonstop networking when 
you want to see your restrooms popping up all 
over town, says Tennessee’s Peaches Searles
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his enthusiasm grew. He didn’t quit his 
job but in early 2020 Fast Loo in Leeds, 
England, was born. 

FIRST STEP — GET HELP
 Although research helped, Ibbet-
son knew he had to talk to people and 
get hands-on experience. He called a 
few companies, and all were helpful 
and encouraging. Then he contacted a 
company 100 miles away and asked if 
he could work for them for a day. After 
that experience he was ready to put in 
an order with the local PolyJohn dealer 
for 10 units. 
 The next helping hand came from 
Richard Poulton at Rapide Tankers. “He basically makes all the tankers in 
the U.K. for all the toilet companies,” Ibbetson says. “He was really nice 
and gave me lots of advice and told me what I needed.” 
 Ibbetson bought a 2016 long-wheeled Ford Transit van, which Poul-
ton converted to a flat bed with room to carry four units, a 180-gallon 
waste/100-gallon freshwater steel tank with a Honda GX240 pump, and a 
Honda GC160 power washer. He lowered the bed to facilitate manual load-
ing of units. 

A BLESSING IN DISGUISE
 Ibbetson was now anxious to get started, but world events interfered. 
In March the prime minister announced the country was going into full 
COVID lockdown. “I started panicking, thinking, ‘What have I done?’” 
 Poulton reassured him everything would work out. “And then I just 
put my head down and really started planning,” Ibbetson says. It turned 
out there was a lot to plan: figuring out a name, creating a logo, pricing, 

bookkeeping, marketing, where to store equipment. The name basically 
just popped into Ibbetson’s head. His website designer convinced him 
he needed a logo, so he had to work out a design and choose colors. He 
says he quite likes the blue and green Cara picked because it stands out. 
His website was to be his only form of marketing so, being especially con-
cerned about ranking well on Google searches, he learned all he could 
about search engine optimization, or SEO. 
 Everything came together by June, just as the country opened back up, 
and the phone started to ring. 

RAMPING UP 
 By the end of July, all 10 units were rented out and Ibbetson was ready 
to order more. Unfortunately his supplier had none in stock. He found a 
large contractor in another part of the country, AndyLoos, who agreed to 
sell him some units (Satellite Industries)  and, again, the owner, his daugh-
ter and an associate gave Ibbetson lots of advice and encouragement.

“When the phone rings, I 
still get a buzz. I love the 

process, the journey of 
starting a business and 
growing it. The money’s 
coming in and it’s great, 

but it’s more the journey, 
really, and enjoying it.”

JONATHAN IBBETSON

Left: Ibbetson is shown with 
Fast Loo’s 2016 Ford Transit 
van converted to a flatbed by 
Rapide Tankers that carries 
four restrooms, a 180-gallon 
waste/100-gallon freshwater 
steel tank with a Honda 
GX240 pump, and a Honda 
GC160 power washer.

Below: Jonathan Ibbetson 
displays mementos of his 
Ironman triathlon, which 
motivated him, in part, to 
start a restroom business.  

(continued)
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 Every month or so Ibbetson now goes to the Satellite plant in Coven-
try and buys four units. Satellite personnel have also been very helpful, he 
says. He was especially encouraged when the salesman told him the big 
companies were buying lots of units. “I’m thinking if they’re buying a lot, 
there’s obviously work out there.” 
 Ibbetson is now up to 65 Maxim 3000s, two PolyJohn wheelchair-ac-
cessible units, and two units with hot-water sinks which he built himself 
using Hotshot heaters from RLT Design in York (one is currently in a barn, 

the other at Leeds 
City Center), all with 
hand-pump flush sys-
tems and foot pump-
operated sinks and 
liquid soap dispensers 
per U.K. legal require-
ments. Ibbetson keeps 
track of his equipment 
using Google maps.

BIGGEST 
HEADACHE 
 Ibbetson says in-
voicing has been the 
hardest part — the 
book work, the col-
lections, the time. He 
started out using Excel 
but as the company 
grew it just wasn’t 
working. “It was too 
time-consuming and 

we were making too many mis-
takes,” he says. His sister, also a 
business owner, recommended 
Xero accounting software. “It’s 
like a breath of fresh air,” he says. 
“It now takes seconds to send an 

invoice.” He currently invoices customers once a month but believes bi-
weekly would be better.
 Ibbetson is now working on automating the collections process. “I 
rely on customers to pay and some don’t. Then you’re chasing overdue in-
voices and sending emails and when they don’t respond you’ve got to ring 
them up. I want a better system, so I’m working on going cardless where 
they pay online.” Ideally, he’d like to set it up so when a customer orders 
units and pays a deposit online, he sees when they’ve paid and delivers 
the units, and each month automatically collects payment from the cus-
tomer’s bank.

PLANS AND ADVICE — AND ONE REGRET
 Ibbetson’s first goal was to get to a point where he could quit his print-
ing job, which he was able to do by March 2021. Near-term plans include 
making improvements to the website, especially emphasizing that he’s a 
local company; finding a covered facility with utilities to store equipment 
and provide him an office so he can quit working out of his van; getting into 
events; purchasing routing software; and hiring help once he gets up to 80 
or 90 units. 
 Ibbetson’s biggest bit of advice is to just have confidence in yourself 
and do it. “I didn’t know anything about (the industry), but you just read 
up on it and speak to people. You can think about it and dream about it, 
but you’ve got to actually put things in place and do it. I honestly believe 
you do reap what you sow. And if there’s a problem, there’s always a solu-
tion, always.”
 Although holding down a full-time job while getting a business off the 
ground was brutal, Ibbetson, now 40, says his only regret is not starting 
the business 10 years earlier. “I still get excited. When the phone rings, I 
still get a buzz. I love the process, the journey of starting a business and 
growing it. The money’s coming in and it’s great, but it’s more the journey, 
really, and enjoying it.”  ■

Left: Ibbetson loads 
PolyJohn restrooms 
onto the flatbed of his 
truck built out by Rapide 
Tankers in the U.K.

Below: This PolyJohn 
unit is fitted with a health 
and safety compliant 
sink (full forearm wash), 
a flushing recirculating 
toilet tank, both required 
at U.K. construction sites, 
and a hot-water heater, 
an option growing in 
popularity.  
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Karleen Kos is executive 
director of the Portable 
Sanitation Association 

International. She may be 
reached at karleenk@psai.org 

or 952-854-8300.

f you have seen the PSAI’s Association Insight newsletters this year, you 

know that we are celebrating the organization’s 50th anniversary in 2021. 

     I don’t know if the 26 people who gathered in in January 1971 expected 

the association would be here half a century later. Thanks to their work, 

the dedication of the hundreds of volunteers who have followed, and the 

enthusiasm of our member companies, we are going stronger than ever and 

so is our industry. 

 A series of newsletter articles has chronicled some of the industry’s 

milestones since the early 1940s. For example:

• World War II shipyards and the postwar homebuilding boom created 

the initial demand for portable sanitation options, making old-

fashioned outhouses and privies obsolete.

• Portable sanitation pioneers built units out of plywood weighing 

between 350 and 400 pounds. These were eventually replaced by 

fiberglass units, which were lighter but more fragile. Eventually 

inventors and other visionaries took the baton to develop today’s line of 

waterproof, durable, lightweight polyethylene portable restrooms and 

hand-wash stations.

• The odor had to go. Chemists and imaginative thinkers developed 

formulas and transformed existing cleaning products into the staples of 

today’s deodorizer segment.

• Mechanics and engineers saw how concepts used in recreational 

vehicles and temporary housing could raise the bar for nonsewered 

sanitation. And with that, the specialty trailer industry was born.

 How we got from the beginning to today is a fascinating study in 

creativity and business acumen. The people who built our industry at 

the beginning have largely passed on. Many of their descendants are still 

engaged, though, and they remind us that a firm foundation means our 

companies can survive some massive challenges. Even a pandemic.

 The past 16 months have given us a storm not seen before in this 

industry. When COVID-19 hit and events shut down, many feared our 

industry would be devastated. Others saw opportunity. By finding ways to 

get things done in spite of shortages, cancellations and new demands, these 

leaders have helped usher in a new era for portable sanitation. As a result of 

their work, I believe we are going to see the following changes embedded in 

the future of our industry:

• Higher expectations for the cleanliness, servicing and ratios of 

portable units.
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drive home the point that portable sanitation can be better, not just during 

COVID, but all the time.
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jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

Rich Specialty Trailers
423 S Main St.
Topeka, IN  46571
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Robinson Vacuum Tanks Inc.
306 Runville Rd.
Bellefonte, PA  16823
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

ROEDA
20530 Stoney Island Ave.
Lynwood, IL  60411
800-829-3021 • 708-333-3021
info@roeda.com
https://store.roeda.com
Ad on page 49

  S

 
Sansom Industries LLC
PO Box 411612
St. Louis, MO  63141
844-972-6766 • 314-378-9807
cmannie13@sbcglobal.net
www.sansomindustries.com
Ad on page 25

 
Satellite Industries
2530 Xenium Ln. N, Ste. 150
Minneapolis, MN  55441
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

ScreencO Systems LLC
13235 Spur Rd.
Genesee, ID  83832
208-790-8770
sales@screencosystems.com
www.Screencosystems.com
Ad on page 22

ServiceCore
1667 Cole Blvd.
Lakewood, CO  80401
720-445-8255
hello@servicecore.com
www.ServiceCore.com
Ad on page 22 

Slate Pages
14 Farwell St., Bldg. 2B
West Haven, CT  06516
515-758-5463
jbannon@slatepages.com
www.slatepages.com
Ad on page 61

Slide-In Warehouse
7717 W 6th Ave., Unit E
Lakewood, CO  80214
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 27

Surco Portable Sanitation Products
292 Alpha Dr.
Pittsburgh, PA  15238
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

  T
T blustar USA
2909 Pleasant Center Rd.
Yoder, IN  46798
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

T.S.F. Company, Inc.
2930 St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

Tank World Corp
12001 W Peoria Ave.
El Mirage, AZ  85335
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

 
TankTec
10100 Quinn St. NW
Minneapolis, MN  55433
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

The Johnny Mover Trailer Sales
3153 118th St.
Chippewa Falls, WI  54729
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61  

Thieman Tailgates, Inc.
600 E Wayne St.
Celina, OH  45822
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 37

  U
United Site Services, Inc.
118 Flanders Rd.
Westborough, MA  01581-1035
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

  V
Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

  W

 
Walex Products Company
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

Westmoor Ltd.
906 W Hamilton Ave.
Sherrill, NY  13461
800-367-0972 • 315-363-1500 • Fax: 315-363-0193
sales@westmoorltd.com
www.westmoorltd.com

WWETT Show
222 W Las Colinas Blvd., Ste. 450E
Irving, TX  75039
972-536-6453
wwett.info@informa.com
www.informaexhibitions.com
Ad on page 58

COTTAGE TRAILERS

574-892-5151             www.ameri-can.com

- Restroom Trailers for Special Events
- Luxury Restroom Trailers

- Construction Grade Restroom Trailers
- ADA Restrooms and Showers Trailers

- Shower Trailers  - Laundry Trailers
- Restroom/Shower Combination Trailers

- Hand Wash Trailers  - Plaza Units
- Decontamination Trailers
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Portable Sanitation Association International
2626 E 82nd St.
Bloomington, MN  55425
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

 
PortaClear
9131 E 37th St. N
Wichita, KS  67226
321-228-0510
info@portaclear.com
www.portaclear.com

PortaLogix
6107 Loomis Rd.
Farmington, NY  14425
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 57

Presvac Systems
4131 Morris Dr.
Burlington, ON  L7L 5L5, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

 
PRO Software Solutions
PO Box 4053
Greensboro, NC  27404
704-659-0699
sales@prosoftware.app
https://prosoftware.app

  R
R.A. Ross & Associates NE, Inc.
10280 Brecksville Rd.
Brecksville, OH  44141
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

Rich Specialty Trailers
423 S Main St.
Topeka, IN  46571
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Robinson Vacuum Tanks Inc.
306 Runville Rd.
Bellefonte, PA  16823
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

ROEDA
20530 Stoney Island Ave.
Lynwood, IL  60411
800-829-3021 • 708-333-3021
info@roeda.com
https://store.roeda.com
Ad on page 49

  S

 
Sansom Industries LLC
PO Box 411612
St. Louis, MO  63141
844-972-6766 • 314-378-9807
cmannie13@sbcglobal.net
www.sansomindustries.com
Ad on page 25

 
Satellite Industries
2530 Xenium Ln. N, Ste. 150
Minneapolis, MN  55441
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

ScreencO Systems LLC
13235 Spur Rd.
Genesee, ID  83832
208-790-8770
sales@screencosystems.com
www.Screencosystems.com
Ad on page 22

ServiceCore
1667 Cole Blvd.
Lakewood, CO  80401
720-445-8255
hello@servicecore.com
www.ServiceCore.com
Ad on page 22 

Slate Pages
14 Farwell St., Bldg. 2B
West Haven, CT  06516
515-758-5463
jbannon@slatepages.com
www.slatepages.com
Ad on page 61

Slide-In Warehouse
7717 W 6th Ave., Unit E
Lakewood, CO  80214
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 27

Surco Portable Sanitation Products
292 Alpha Dr.
Pittsburgh, PA  15238
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

  T
T blustar USA
2909 Pleasant Center Rd.
Yoder, IN  46798
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

T.S.F. Company, Inc.
2930 St. Philip Rd.
Evansville, IN  47712
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

Tank World Corp
12001 W Peoria Ave.
El Mirage, AZ  85335
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

 
TankTec
10100 Quinn St. NW
Minneapolis, MN  55433
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

The Johnny Mover Trailer Sales
3153 118th St.
Chippewa Falls, WI  54729
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61  

Thieman Tailgates, Inc.
600 E Wayne St.
Celina, OH  45822
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 37

  U
United Site Services, Inc.
118 Flanders Rd.
Westborough, MA  01581-1035
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

  V
Vacuum Sales, Inc.
51 Stone Rd.
Lindenwold, NJ  08021
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

  W

 
Walex Products Company
PO Box 3785
Wilmington, NC  28406
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

Westmoor Ltd.
906 W Hamilton Ave.
Sherrill, NY  13461
800-367-0972 • 315-363-1500 • Fax: 315-363-0193
sales@westmoorltd.com
www.westmoorltd.com

WWETT Show
222 W Las Colinas Blvd., Ste. 450E
Irving, TX  75039
972-536-6453
wwett.info@informa.com
www.informaexhibitions.com
Ad on page 58

BOOTH
4617

http://www.natvac.com
http://www.thiemantailgates.com
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CATEGORY LISTINGS
ASSOCIATION

 
Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

CHEMICALS - 
PORTABLE RESTROOMS

 
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 40 

 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

 
Johnny’s Choice by Chemcorp Industries
Mississauga, ON, Canada
888-729-6478 • 905-712-8335
info@johnnyschoice.com
www.johnnyschoice.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

 
PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

 
Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

DECALS/MAGNETS/SIGNAGE/
LABELS/TAGS

AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

 
Allied Graphics, Inc.
St. Michael, MN
800-490-9931 • 763-428-8365 • Fax: 763-428-8366
sales@allied-graphics.com
www.allied-graphics.com
Ad on page 55  

 
Dynamic  Print + Promotions
Hixson, TN
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicprintplus.com
www.dynamicprintplus.com

 
KSPprints.com
Kewanna, IN
800-348-2454 • 574-653-2683 • Fax: 574-653-2737
info@kspprints.com
www.kspprints.com
Ad on page 6

ROEDA
Lynwood, IL
800-829-3021 • 708-333-3021
info@roeda.com
https://store.roeda.com
Ad on page 49

EDUCATION
WWETT Show
Irving, TX
972-536-6453
wwett.info@informa.com
www.informaexhibitions.com
Ad on page 58

FITTINGS - VACUUM
Fruitland Manufacturing
Stoney Creek, ON, Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 62

 
Kuriyama of America, Inc.
Schaumburg, IL
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

FLEET MANAGEMENT
CRO Software Solutions
Sequim, WA
844-276-2467
sales@crosoftware.net
https://crosoftwaresolutions.com/
Ad on page 57

GRAFFITI REMOVER

 
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 40 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 
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MADE IN THE USA

SALISBURY, NC

»  High Quality 
Work & Parts

»  Built to Last 
»  Super-Low  
Profile

Units 

In-Stock

Handwash Trailers & Restroom TrailersNEWNEW    

MANUFACTURER
MANUFACTURER

DAVE BLANEY
RETIRED  

NASCAR DRIVERRICK GLASS
RYAN BLANEY

NASCAR DRIVER

RYAN BLANEY WILL BE  
SIGNING AUTOGRAPHS  

WED., JUNE 30,  
12 – 2 PM

As a trailer manufacturer we 
take pride in every build we 

complete. As a specialty trailer 
manufacturer DRE Custom Trailers 

offers a variety of different models, so our trailers can be 
used for a wide spectrum of industries. We listen to your 
needs and will custom build! We are here to work with 
you to build what is in the best interest of your needs!

330.716.2004  •  www.dretrailer.com  •  704.633.6098

NASCARNASCAR Drivers   Drivers  
Team Up In New  Team Up In New  
ManufacturingManufacturing

DISTRIBUTORS DISTRIBUTORS 
WANTEDWANTED

BOOTH

2603

UNUSUAL YEAR:

SAME QUALITY.www.pikrite.com
800.326.9763

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021

CATEGORY LISTINGS
ASSOCIATION

 
Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

CHEMICALS - 
PORTABLE RESTROOMS

 
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 40 

 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

 
Johnny’s Choice by Chemcorp Industries
Mississauga, ON, Canada
888-729-6478 • 905-712-8335
info@johnnyschoice.com
www.johnnyschoice.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

 
PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

 
Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

DECALS/MAGNETS/SIGNAGE/
LABELS/TAGS

AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

 
Allied Graphics, Inc.
St. Michael, MN
800-490-9931 • 763-428-8365 • Fax: 763-428-8366
sales@allied-graphics.com
www.allied-graphics.com
Ad on page 55  

 
Dynamic  Print + Promotions
Hixson, TN
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicprintplus.com
www.dynamicprintplus.com

 
KSPprints.com
Kewanna, IN
800-348-2454 • 574-653-2683 • Fax: 574-653-2737
info@kspprints.com
www.kspprints.com
Ad on page 6

ROEDA
Lynwood, IL
800-829-3021 • 708-333-3021
info@roeda.com
https://store.roeda.com
Ad on page 49

EDUCATION
WWETT Show
Irving, TX
972-536-6453
wwett.info@informa.com
www.informaexhibitions.com
Ad on page 58

FITTINGS - VACUUM
Fruitland Manufacturing
Stoney Creek, ON, Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 62

 
Kuriyama of America, Inc.
Schaumburg, IL
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

FLEET MANAGEMENT
CRO Software Solutions
Sequim, WA
844-276-2467
sales@crosoftware.net
https://crosoftwaresolutions.com/
Ad on page 57

GRAFFITI REMOVER

 
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 40 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 
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Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

GREASE HANDLING EQUIPMENT
Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Westmoor Ltd.
Sherrill, NY
800-367-0972 • 315-363-1500 • Fax: 315-363-0193
sales@westmoorltd.com
www.westmoorltd.com

HAND SANITIZERS
Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

POET
Sioux Falls, SD
605-965-6915
sanitizer@poet.com
https://poet.com
Ad on page 19 

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

HAND TOOLS
Magline, Inc.
Standish, MI
800-624-5463 • 989-512-1000 • Fax: 989-803-5941
customerservice@magliner.com
www.magliner.com
Ad on page 10 

HOSE - HIGH PRESSURE

 
Kuriyama of America, Inc.
Schaumburg, IL
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

HOSE - VACUUM

 
Kuriyama of America, Inc.
Schaumburg, IL
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com
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Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

HOSE REELS
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

INSURANCE
Heffernan Insurance Brokers
Portland, OR
503-419-5807
www.heffins.com
Ad on page 5

LEASING/FINANCING SERVICES
Navitas Credit Corp.
Hatfield, PA
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
mdegroat@navitascredit.com
www.navitascredit.com
Ad on page 43

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

LIFTGATES
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 37

LIGHTING

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

 
LunarGlo, LLC
Elkhart, IN
574-294-2624
sales@lunarglo.com
www.lunarglo.com
Ad on page 46

Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

http://www.armal.biz


promonthly.com        June 2021        41

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

GREASE HANDLING EQUIPMENT
Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Westmoor Ltd.
Sherrill, NY
800-367-0972 • 315-363-1500 • Fax: 315-363-0193
sales@westmoorltd.com
www.westmoorltd.com

HAND SANITIZERS
Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

POET
Sioux Falls, SD
605-965-6915
sanitizer@poet.com
https://poet.com
Ad on page 19 

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

HAND TOOLS
Magline, Inc.
Standish, MI
800-624-5463 • 989-512-1000 • Fax: 989-803-5941
customerservice@magliner.com
www.magliner.com
Ad on page 10 

HOSE - HIGH PRESSURE

 
Kuriyama of America, Inc.
Schaumburg, IL
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

HOSE - VACUUM

 
Kuriyama of America, Inc.
Schaumburg, IL
847-755-0360 • Fax: 847-885-0996
sales@kuriyama.com
www.kuriyama.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

WORKING WELL UNDER PRESSURE

Pressure Washers &  
Drain Jetting Equipment

800-648-5011   |   www.camspray.com   |   sales@camspray.com

We Build Electric, Gas and Diesel powered models  
up to 4000 psi, flows up to 40 gallons per minute.

Don’t see exactly what you want….  
We will custom build exactly what you want!

*** All Jets Shown Come with Pulse Valve, 2 Jet Nozzles, Tool Box, Gloves, Safety Glasses, *** 
Tip Cleaner, Tiger Tail, Wash Down Trigger Gun with Nozzles.

RCJ4008H

4008H Power Unit

4008H Compact Skid

STB3012H

LJ4008H

3012H Power Unit

3012H Compact Skid

TT4 SERIES

$5,919

$9,199

$9,949

$15,799

$5,999

$9,499

$10,249

$44,500

»8 gpm @ 4000 psi
» 800 cc EFI  
Honda Engine

» 200' x 3/8" Jet Hose 
on Manual Reel

» 8 gpm @ 4000 psi
» 800 cc EFI  
Honda Engine

» 400' x 3/8" Jet Hose 
on DC Powered Reel

» 8 gpm @ 4000 psi
» 800 cc EFI  
Honda Engine

» 400' x 3/8" Jet Hose 
on DC Powered Reel

» 12 gpm @ 3000 psi
» 800 cc EFI  
Honda Engine

» 400' x 1/2" Jet Hose 
on DC Reel

» 8 gpm @ 4000 psi
» 800 cc EFI  
Honda Engine

» 200' x 3/8" Jet Hose 
on Manual Reel

»  12 gpm @ 3000 psi
» 800 cc EFI  
Honda Engine

» 400' x 1/2" Jet Hose 
on DC Powered Reel

» 12 gpm @ 3000 psi
» 800 cc EFI  
Honda Engine

» 400' x 1/2" Jet Hose 
on DC Powered Reel

» 18 gpm @ 4000 psi
» 74 HP Turbo Inter-
cooled HATZ Engine

» 500' x 1/2" Jet Hose/ 
Hydraulic Reel

NE
W

NE
W

NE
W

NE
W

Building Drain and Sewer Equipment since 1981.

Just Add A Tank!

(NARROW DESIGN)

(100 GALLON TANK)

(100 GALLON TANK)

A Directory of PRO Manufacturers and Suppliers
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Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

HOSE REELS
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

INSURANCE
Heffernan Insurance Brokers
Portland, OR
503-419-5807
www.heffins.com
Ad on page 5

LEASING/FINANCING SERVICES
Navitas Credit Corp.
Hatfield, PA
800-442-1844 • 215-996-5656 • Fax: 888-883-9380
mdegroat@navitascredit.com
www.navitascredit.com
Ad on page 43

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

LIFTGATES
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 37

LIGHTING

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

 
LunarGlo, LLC
Elkhart, IN
574-294-2624
sales@lunarglo.com
www.lunarglo.com
Ad on page 46

Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17
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Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

LIQUID LEVEL INDICATOR
Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

NOZZLES - HIGH PRESSURE
Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

ODOR CONTROL 
PRODUCTS/EQUIPMENT

 
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 40 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

 
Johnny’s Choice by Chemcorp Industries
Mississauga, ON, Canada
888-729-6478 • 905-712-8335
info@johnnyschoice.com
www.johnnyschoice.com

 
LunarGlo, LLC
Elkhart, IN
574-294-2624
sales@lunarglo.com
www.lunarglo.com
Ad on page 46

 
Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com
Ad on page 45

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

PADLOCKS
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Lock America, Inc.
Corona, CA
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 59

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

PAPER PRODUCTS
Century Paper Products
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
cheyanne@centurypaper.com
www.centurypaper.com
Ad on page 10 

PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

PIPE - COUPLINGS/FITTINGS
Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

PORTABLE BARRICADES/FENCING
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

PORTABLE RESTROOM 
ACCESSORIES/SUPPLIES

A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

Century Paper Products
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
cheyanne@centurypaper.com
www.centurypaper.com
Ad on page 10 

Deal Assoc.
Roxboro, NC
336-599-3325
sales@dealassoc.com
www.dealassoc.com
Ad on page 47

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Johnny’s Choice by Chemcorp Industries
Mississauga, ON, Canada
888-729-6478 • 905-712-8335
info@johnnyschoice.com
www.johnnyschoice.com

LunarGlo, LLC
Elkhart, IN
574-294-2624
sales@lunarglo.com
www.lunarglo.com
Ad on page 46

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com
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Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

The Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

PORTABLE RESTROOM 
HOLDING TANK

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53
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• Same Day Credit Decisions 

• Affordable Repayment Plans

• No Age or Mileage Restrictions

• Deferred Payments

• Simple Documentation

• Seasonal Payments

Mention this ad and receive
$100 off your documentation fee.

For more information contact us at 

800.422.1844

Command More Financing Power With Navitas
We Finance the Trucks and Equipment You Need to Grow

Get Results Driven Commercial Equipment Financing with Navitas

sve.navitascredit.com

Liberty Financial is Now the
Specialty Vehicle Division of Navitas Credit Corp.

Brand New Name...Same Great Service.

We build Vacuum trucks, Septic trucks, 
Porta Potty trucks, and Body swaps.

We can do Steel, Stainless Steel and Aluminum.

Financing Available

www.tankworldaz.com
12001 W. Peoria Ave
El Mirage, AZ 85335

Jerry’s cell 623-680-2037
tank.jerry1@gmail.com

Office 623-536-1199
Fax 623-935-4514
service@tankworldaz.com

Parts and Accessories In Stock

ASME & R stamp accredited UL 142 

ALL MAJOR BRANDS IN STOCK 
AND READY TO BUILD.

 NOT JUST BUILDING TRUCKS BUT BUILDING RELATIONSHIPS

Tank World Tank World CorpCorpTank World Tank World CorpCorp

RELATIONSHIPS RELATIONSHIPS 
BUILT ON  BUILT ON  

QUALITY WORKQUALITY WORK

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021
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NOZZLES - HIGH PRESSURE
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ODOR CONTROL 
PRODUCTS/EQUIPMENT

 
Armal, Inc.
Griffin, GA
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Ad on page 40 
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800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
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Ad on page 29
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800-345-3303 • 706-743-1900
info@jjchem.com
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Ad on page 3 

 
Johnny’s Choice by Chemcorp Industries
Mississauga, ON, Canada
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info@johnnyschoice.com
www.johnnyschoice.com

 
LunarGlo, LLC
Elkhart, IN
574-294-2624
sales@lunarglo.com
www.lunarglo.com
Ad on page 46

 
Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com
Ad on page 45

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

PADLOCKS
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Lock America, Inc.
Corona, CA
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 59

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

PAPER PRODUCTS
Century Paper Products
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
cheyanne@centurypaper.com
www.centurypaper.com
Ad on page 10 

PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

PIPE - COUPLINGS/FITTINGS
Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

PORTABLE BARRICADES/FENCING
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

PORTABLE RESTROOM 
ACCESSORIES/SUPPLIES

A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

Century Chemical Corp.
Elkhart, IN
800-348-3505 • 574-293-9521 • Fax: 574-522-5723
sales@centurychemical.com
www.centurychemical.com
Ad on page 29

Century Paper Products
Lake Winola, PA
866-767-2737 • 570-836-0676 • Fax: 570-836-5897
cheyanne@centurypaper.com
www.centurypaper.com
Ad on page 10 

Deal Assoc.
Roxboro, NC
336-599-3325
sales@dealassoc.com
www.dealassoc.com
Ad on page 47

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Johnny’s Choice by Chemcorp Industries
Mississauga, ON, Canada
888-729-6478 • 905-712-8335
info@johnnyschoice.com
www.johnnyschoice.com

LunarGlo, LLC
Elkhart, IN
574-294-2624
sales@lunarglo.com
www.lunarglo.com
Ad on page 46

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com
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Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Surco Portable Sanitation Products
Pittsburgh, PA
800-556-0111 • 412-789-8683
tonyaR@surco.com
www.surco.com
Ad on page 61

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

The Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61

 
Walex Products Company
Wilmington, NC
800-338-3155 • 910-371-2242
info@walex.com
www.walex.com
Ad on page 11

PORTABLE RESTROOM 
HOLDING TANK

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

http://sve.navitascredit.com
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PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

PORTABLE RESTROOM MOVER
A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com

Deal Assoc.
Roxboro, NC
336-599-3325
sales@dealassoc.com
www.dealassoc.com
Ad on page 47

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700
fmmfgsales@gmail.com
www.fmmfg.com
Ad on page 23

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

The Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

PORTABLE RESTROOM 
SERVICE TRUCKS

American Tank Company LLC
Troy, TX
254-938-2564
americantankco.tcounts@gmail.com
www.atcvacuumtruck.com
Ad on page 52

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

FlowMark Vacuum Trucks
Kansas City, KS
833-653-8100
sales@flowmark.com
www.flowmark.com
Ad on page 47

 
FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

PortaLogix
Farmington, NY
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 57

 
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

 
TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

PORTABLE RESTROOM 
TRANSPORT TRAILER

 
Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700
fmmfgsales@gmail.com
www.fmmfg.com
Ad on page 23

FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39
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Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

The Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61
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A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

 
Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36
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Contact 574/266-7520  
for more Information
www.forestriverinc.com/restroomtrailers

• Spacious and free-flowing floorplans
•  Economical to lavish – Tough to sophisticated
•  Yard stock and order-out available year round 
•  Fully caged steel frame for durability  

and strength
•  Waste tanks built in-house for complete quality 

control 
•  Full length railings on both sides of our  

aluminum porches and steps
•  All units are fully D.O.T. compliant and have 
torsion axles with brakes for years of  
smooth towing

•  Roof air conditioners with heat strips and 
wall-mounted controls standard

•  Efficient 12v L.E.D. interior lighting in every unit
• We are your partners, not competitors 
•  Service locations throughout North America

Forest River Mobile  
Restroom Trailers

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
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Satellite Industries
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800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 
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www.arestroomtrailer.com
Ad on page 9

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com

Deal Assoc.
Roxboro, NC
336-599-3325
sales@dealassoc.com
www.dealassoc.com
Ad on page 47

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700
fmmfgsales@gmail.com
www.fmmfg.com
Ad on page 23

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

The Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

PORTABLE RESTROOM 
SERVICE TRUCKS

American Tank Company LLC
Troy, TX
254-938-2564
americantankco.tcounts@gmail.com
www.atcvacuumtruck.com
Ad on page 52

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

FlowMark Vacuum Trucks
Kansas City, KS
833-653-8100
sales@flowmark.com
www.flowmark.com
Ad on page 47

 
FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

PortaLogix
Farmington, NY
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 57

 
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

 
TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54
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Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700
fmmfgsales@gmail.com
www.fmmfg.com
Ad on page 23

FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39
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Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

The Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61
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A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

 
Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

http://www.MasportPump.com
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Black Tie Products, LLC
Hazel Crest, IL
877-253-3533
sales@blacktieproducts.com
www.blacktieproducts.com

Comforts of Home Services, Inc.
Aurora, IL
630-906-8002
info@cohsi.com
www.cohsi.com

DRE Custom Trailers
Salisbury, NC
330-716-2004
DREcustomtrailers@yahoo.com
www.dretrailer.com
Ad on page 39

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700
fmmfgsales@gmail.com
www.fmmfg.com
Ad on page 23

Forest River, Inc.
Elkhart, IN
574-266-7520 • Fax: 574-266-7533
jrust@forestriverinc.com
https://forestriverinc.com/Mobile-Restrooms
Ad on page 45

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

SPECIALTY
TRAILERS  

Lang Specialty Trailers
Latrobe, PA
724-972-6590
sales@langtrailers.com
www.langrestroomtrailers.com
Ad on page 29  

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
NuConcepts-Very Impressive Portables
Ontario, CA
800-334-1065 • 909-930-6244
customerservice@nuconcepts.com
www.nuconcepts.com
Ad on page 51 

 
Optimus Industries, LLC
Elkhart, IN
574-226-0691
info@oirestrooms.com
www.oirestrooms.com
Ad on page 48

PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

PORTABLE RESTROOMS
AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

 
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 40 

 

 
Black Tie Products, LLC
Hazel Crest, IL
877-253-3533
sales@blacktieproducts.com
www.blacktieproducts.com

Comforts of Home Services, Inc.
Aurora, IL
630-906-8002
info@cohsi.com
www.cohsi.com

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Johnny’s Choice by Chemcorp Industries
Mississauga, ON, Canada
888-729-6478 • 905-712-8335
info@johnnyschoice.com
www.johnnyschoice.com

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27RJ Products, LLC • Elkhart, Indiana

574-294-2624 • www.lunarglo.comMade in 
the USA

Online Ordering Available Now

LunarGlo® Light & LunarVent®Solar Fan

RJ Products, LLC • Elkhart, Indiana
574-294-2624 • www.lunarglo.com

 
 

Made in 
the USA

Online Ordering Available Now

LunarGlo® Light & LunarVent® Solar Fan

Made in the USA
Contact us for CAGE code and DUNS number.

l  Usable all night, every night – automatically! 
l  Unibody housing provides protection from falling  

limbs, hail or other potentially damaging debris!
l  High-pressure washer resistant.
l  No switches or other moving parts to wear out or break!
l  Lowest cost of ownership        l  No batteries to change

Elkhart, Indiana
574-294-2624 • www.lunarglo.com

Improvements to the ever popular 
LunarGlo™ light are receiving great reviews

 
 

Made in 
the USA

Charge by day, light all night, every night – automatically! 

A new clear dome that covers the solar cell array.  This provides additional 
protection from falling limbs, hail or other potentially damaging debris!

Extended reach of the threaded section to accommodate the new thicker 
roof designs.  It is now 7/8”.  This makes the LunarGlo™ easily adaptable to 
all current designs!

No switches or other moving parts to wear out or break!

Order Online Or Give Us A CallProud  
Member of

See the difference LunarGlo can make.

l  New and improved design provides 35% more air flow 
compared to the original model - now over 40 CFM

l  Strong, unibody PVC with UV protection 
l  Safer and more hygenic: Complete air change in a typical 

porta-john in less than two minutes during daylight hours
l  Constant daytime air flow reduces bug infestation
l Zero defects since its inception       l  Fully serviceable

18 Month 
Warranty

2 Year 
Warranty
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Lang Specialty Trailers
Latrobe, PA
724-972-6590
sales@langtrailers.com
www.langrestroomtrailers.com
Ad on page 29

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
NuConcepts-Very Impressive Portables
Ontario, CA
800-334-1065 • 909-930-6244
customerservice@nuconcepts.com
www.nuconcepts.com
Ad on page 51 

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

 
PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com



promonthly.com        June 2021        47

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021

 
Black Tie Products, LLC
Hazel Crest, IL
877-253-3533
sales@blacktieproducts.com
www.blacktieproducts.com

Comforts of Home Services, Inc.
Aurora, IL
630-906-8002
info@cohsi.com
www.cohsi.com

DRE Custom Trailers
Salisbury, NC
330-716-2004
DREcustomtrailers@yahoo.com
www.dretrailer.com
Ad on page 39

F.M. Manufacturing, Inc.
Archbold, OH
877-889-2246 • 419-445-0700
fmmfgsales@gmail.com
www.fmmfg.com
Ad on page 23

Forest River, Inc.
Elkhart, IN
574-266-7520 • Fax: 574-266-7533
jrust@forestriverinc.com
https://forestriverinc.com/Mobile-Restrooms
Ad on page 45

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

SPECIALTY
TRAILERS  

Lang Specialty Trailers
Latrobe, PA
724-972-6590
sales@langtrailers.com
www.langrestroomtrailers.com
Ad on page 29  

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
NuConcepts-Very Impressive Portables
Ontario, CA
800-334-1065 • 909-930-6244
customerservice@nuconcepts.com
www.nuconcepts.com
Ad on page 51 

 
Optimus Industries, LLC
Elkhart, IN
574-226-0691
info@oirestrooms.com
www.oirestrooms.com
Ad on page 48

PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

PORTABLE RESTROOMS
AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

 
Armal, Inc.
Griffin, GA
866-873-7796 • 770-491-6410 • Fax: 770-491-9458
armal@armal.biz
www.armal.biz
Ad on page 40 

 

 
Black Tie Products, LLC
Hazel Crest, IL
877-253-3533
sales@blacktieproducts.com
www.blacktieproducts.com

Comforts of Home Services, Inc.
Aurora, IL
630-906-8002
info@cohsi.com
www.cohsi.com

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Johnny’s Choice by Chemcorp Industries
Mississauga, ON, Canada
888-729-6478 • 905-712-8335
info@johnnyschoice.com
www.johnnyschoice.com

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

Hitch Hauler™

• Move ADA Restrooms  
• Aluminum Frame
•  Available with 4, 6 or 8 wheels 
• Easily Rides on Your Truck
• Ships UPS

Carry A Restroom & Super 
Mongo Mover On Your 
Pickup or Sport Utility

Patented

Super Mongo Mover®

EASILY MOVE RESTROOMS

Toll Free: 866.599.3325
www.DealAssoc.com
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Lang Specialty Trailers
Latrobe, PA
724-972-6590
sales@langtrailers.com
www.langrestroomtrailers.com
Ad on page 29

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
NuConcepts-Very Impressive Portables
Ontario, CA
800-334-1065 • 909-930-6244
customerservice@nuconcepts.com
www.nuconcepts.com
Ad on page 51 

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

 
PortaClear
Wichita, KS
321-228-0510
info@portaclear.com
www.portaclear.com

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

http://www.flowmark.com
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Sansom Industries LLC
St. Louis, MO
844-972-6766 • 314-378-9807
cmannie13@sbcglobal.net
www.sansomindustries.com
Ad on page 25

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

The Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

PORTABLE ROADWAY SYSTEMS
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

PORTABLE SEPTIC 
RECEIVING STATION

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
ScreencO Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.Screencosystems.com
Ad on page 22

PORTABLE SINKS
A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

 
NuConcepts-Very Impressive Portables
Ontario, CA
800-334-1065 • 909-930-6244
customerservice@nuconcepts.com
www.nuconcepts.com
Ad on page 51 

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

POSITIVE DISPLACEMENT BLOWERS
Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Elkhart, IN | 574.226.0691 | info@oirestrooms.com | oirestrooms.com

FAST. SIMPLE. SAFE.FAST. SIMPLE. SAFE.

OI HAS THE SET-UP FOR YOUOI HAS THE SET-UP FOR YOU
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National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 37

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

PRESSURE WASHERS AND SPRAYERS
Cam Spray
Iowa Falls, IA
800-648-5011 • 641-648-5011
sales@camspray.com
www.camspray.com
Ad on page 41

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

http://oirestrooms.com
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Sansom Industries LLC
St. Louis, MO
844-972-6766 • 314-378-9807
cmannie13@sbcglobal.net
www.sansomindustries.com
Ad on page 25

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

The Johnny Mover Trailer Sales
Chippewa Falls, WI
800-498-3000 • 715-723-4450 • Fax: 715-861-3790
troyd@cesspoolcleaners.net
www.cesspoolcleaners.com
Ad on page 61

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

PORTABLE ROADWAY SYSTEMS
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

PORTABLE SEPTIC 
RECEIVING STATION

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

 
ScreencO Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.Screencosystems.com
Ad on page 22

PORTABLE SINKS
A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

 
J&J Portable Sanitation Products
Crawford, GA
800-345-3303 • 706-743-1900
info@jjchem.com
www.jjchem.com
Ad on page 3 

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

 
NuConcepts-Very Impressive Portables
Ontario, CA
800-334-1065 • 909-930-6244
customerservice@nuconcepts.com
www.nuconcepts.com
Ad on page 51 

 
PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Portable Sanitation Association International
Bloomington, MN
952-854-8300
info@psai.org
www.psai.org
Ad on page 31

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

POSITIVE DISPLACEMENT BLOWERS
Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

BOOTH
2033
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National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 37

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

PRESSURE WASHERS AND SPRAYERS
Cam Spray
Iowa Falls, IA
800-648-5011 • 641-648-5011
sales@camspray.com
www.camspray.com
Ad on page 41

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

http://store.roeda.com
http://www.rarossne.com
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Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

Westmoor Ltd.
Sherrill, NY
800-367-0972 • 315-363-1500 • Fax: 315-363-0193
sales@westmoorltd.com
www.westmoorltd.com

PUMPS - WASHDOWN
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

ROLL-OFF CONTAINERS
United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

ROTARY TANK CLEANING EQUIPMENT
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

SAFETY EQUIPMENT/
PERSONAL PROTECTION

Dynamic  Print + Promotions
Hixson, TN
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicprintplus.com
www.dynamicprintplus.com

ScreencO Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.Screencosystems.com
Ad on page 22

SCREENS/STRAINERS/
SCREENING SYSTEMS

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

ScreencO Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.Screencosystems.com
Ad on page 22

SERVICE COMPANY
United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

SLIDE-IN UNITS
American Tank Company LLC
Troy, TX
254-938-2564
americantankco.tcounts@gmail.com
www.atcvacuumtruck.com
Ad on page 52

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021

PUMP PARTS/COMPONENTS

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON, Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 62

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

 
Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com
Ad on page 45

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 37

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

PUMPS - HIGH PRESSURE WATER
Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

PUMPS - VACUUM PRESSURE

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

 
Fruitland Manufacturing
Stoney Creek, ON, Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 62

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

 
Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com
Ad on page 45

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 37

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

AirVote
®

 QR smileys 
help PROs monitor 

site conditions  
thru the eyes  

of restroom users

BENEFITS:
4 Upsell units or service
4 Monitor service levels in routes
4 Fix easy problems “along the way”
4  Add positive reviews  

in Google/Facebook

USES:
4 Portable restrooms
4 VIP/Luxury trailers
4  Construction sites |  

Customer Sites | Events

BOOTH

2033
VISIT US IN ROEDA’S BOOTH

Visit our self-service website  
or request a demo at:  
http://air-vote.com

AirVote® 
425-314-3334
www.air-vote.com

http://www.air-vote.com
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Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

Westmoor Ltd.
Sherrill, NY
800-367-0972 • 315-363-1500 • Fax: 315-363-0193
sales@westmoorltd.com
www.westmoorltd.com

PUMPS - WASHDOWN
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

ROLL-OFF CONTAINERS
United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

ROTARY TANK CLEANING EQUIPMENT
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

SAFETY EQUIPMENT/
PERSONAL PROTECTION

Dynamic  Print + Promotions
Hixson, TN
800-472-0285 • 423-643-3724 • Fax: 423-643-3725
john@dynamicprintplus.com
www.dynamicprintplus.com

ScreencO Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.Screencosystems.com
Ad on page 22

SCREENS/STRAINERS/
SCREENING SYSTEMS

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

ScreencO Systems LLC
Genesee, ID
208-790-8770
sales@screencosystems.com
www.Screencosystems.com
Ad on page 22

SERVICE COMPANY
United Site Services, Inc.
Westborough, MA
800-864-5387
teamuss@unitedsiteservices.com
www.unitedsiteservices.com
Ad on page 7

SLIDE-IN UNITS
American Tank Company LLC
Troy, TX
254-938-2564
americantankco.tcounts@gmail.com
www.atcvacuumtruck.com
Ad on page 52

Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021

PUMP PARTS/COMPONENTS

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Fruitland Manufacturing
Stoney Creek, ON, Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 62

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

 
Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com
Ad on page 45

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 37

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

PUMPS - HIGH PRESSURE WATER
Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

PUMPS - VACUUM PRESSURE

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

 
Fruitland Manufacturing
Stoney Creek, ON, Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 62

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

 
Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com
Ad on page 45

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 37

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 Self Contained-Solar Powered-Flushing Porcelain Toilet
Available as Stand Alone or Trailer Configurations

Sinks Hand Wash SinksPrestige Diplomat

VIP Interior

Visit Our Website and Video at www.NuConcepts.com 
CALL FOR YOUR LUXURY OPTIONS AND CUSTOM QUOTE

909-930-6244 | 800-334-1065
1737 S. Vineyard Ave., Ontario, California 91761

www.NuConcepts.com  | info@NuConcepts.com

These Are Royal Accommodations
Since inventing the first VIP (Very Impressive Portable) over 25 years ago,  

NuConcepts continues to innovate with our MAJESTIC 2 or 4 unit luxury restroom trailer.

WE CALL IT MAJESTIC
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Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

 
T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

TRADE SHOW
WWETT Show
Irving, TX
972-536-6453
wwett.info@informa.com
www.informaexhibitions.com
Ad on page 58

TRAILERS - 
BUNK/LAUNDRY/LOCKER

 
A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

Comforts of Home Services, Inc.
Aurora, IL
630-906-8002
info@cohsi.com
www.cohsi.com

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Lang Specialty Trailers
Latrobe, PA
724-972-6590
sales@langtrailers.com
www.langrestroomtrailers.com
Ad on page 29

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

TRAILERS - HANDWASH STATIONS
Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

 
Black Tie Products, LLC
Hazel Crest, IL
877-253-3533
sales@blacktieproducts.com
www.blacktieproducts.com

Comforts of Home Services, Inc.
Aurora, IL
630-906-8002
info@cohsi.com
www.cohsi.com

DRE Custom Trailers
Salisbury, NC
330-716-2004
DREcustomtrailers@yahoo.com
www.dretrailer.com
Ad on page 39

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Lang Specialty Trailers
Latrobe, PA
724-972-6590
sales@langtrailers.com
www.langrestroomtrailers.com
Ad on page 29

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021
Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com
Ad on page 45

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

 
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Slide-In Warehouse
Lakewood, CO
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 27

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

SOFTWARE - BUSINESS
AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

CRO Software Solutions
Sequim, WA
844-276-2467
sales@crosoftware.net
https://crosoftwaresolutions.com/
Ad on page 57

 
PRO Software Solutions
Greensboro, NC 
704-659-0699
sales@prosoftware.app
https://prosoftware.app

ServiceCore
Lakewood, CO
720-445-8255
hello@servicecore.com
www.ServiceCore.com
Ad on page 22 

Slate Pages
West Haven, CT
515-758-5463
jbannon@slatepages.com
www.slatepages.com
Ad on page 61

SOFTWARE - 
INSPECTION/MAPPING

AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

 
PRO Software Solutions
Greensboro, NC 
704-659-0699
sales@prosoftware.app
https://prosoftware.app

ServiceCore
Lakewood, CO
720-445-8255
hello@servicecore.com
www.ServiceCore.com
Ad on page 22 

STORAGE TANKS
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Lock America, Inc.
Corona, CA
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 59

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

PORTABLE RESTROOM TRUCKSPORTABLE RESTROOM TRUCKS
SLIDE IN UNITSSLIDE IN UNITS
SEPTIC TRUCKS SEPTIC TRUCKS 

254-938-2564   www.atcvacuumtruck.com
CONTACT TIM COUNTS 254-721-5675 or BRUCE CURRY 254-760-1514

— www.atcvacuumtruck.com —

Backed By a History of Reliable Service, Innovation & Care

TRUCKS BUILT  
FOR DEMANDING JOBS  

JUST LIKE YOURS

• Specialized & Customized Septic Trucks
• Portable Restroom Trucks Built for Your Specific Needs

• Slide In Units: Affordable Back-up or Starter Tanks That Are Tough & Compact

Look to us for the toughest septic trucks, portable restroom trucks 
and slide-in units. Crafting any truck to your needs.
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Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

 
T.S.F. Company, Inc.
Evansville, IN
800-843-9286 • 812-985-2630 • Fax: 812-985-3671
pschenk@tuff-jon.com
www.tuff-jon.com
Ad on page 2

TRADE SHOW
WWETT Show
Irving, TX
972-536-6453
wwett.info@informa.com
www.informaexhibitions.com
Ad on page 58

TRAILERS - 
BUNK/LAUNDRY/LOCKER

 
A Restroom Trailer Co. (ART Co.)
Constantine, MI
269-435-4278 • Fax: 269-435-4507
info@arestroomtrailer.com
www.arestroomtrailer.com
Ad on page 9

Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

Comforts of Home Services, Inc.
Aurora, IL
630-906-8002
info@cohsi.com
www.cohsi.com

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Lang Specialty Trailers
Latrobe, PA
724-972-6590
sales@langtrailers.com
www.langrestroomtrailers.com
Ad on page 29

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

TRAILERS - HANDWASH STATIONS
Ameri-Can Engineering
Argos, IN
574-892-5151
info@ameri-can.com
www.ameri-can.com
Ad on page 36

 
Black Tie Products, LLC
Hazel Crest, IL
877-253-3533
sales@blacktieproducts.com
www.blacktieproducts.com

Comforts of Home Services, Inc.
Aurora, IL
630-906-8002
info@cohsi.com
www.cohsi.com

DRE Custom Trailers
Salisbury, NC
330-716-2004
DREcustomtrailers@yahoo.com
www.dretrailer.com
Ad on page 39

 
JAG Mobile Solutions
Howe, IN 
800-815-2557 • 260-562-1045 • Fax: 260-562-2478
info@jagmobilesolutions.com
www.jagmobilesolutions.com

Lang Specialty Trailers
Latrobe, PA
724-972-6590
sales@langtrailers.com
www.langrestroomtrailers.com
Ad on page 29

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

Rich Specialty Trailers
Topeka, IN
260-593-2279 • Fax: 260-593-2293
info@richrestrooms.com
www.RichRestrooms.com

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Company names in blue are advertisers in this issue.BUYER'S GUIDE2021
Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

Masport, Inc.
Lincoln, NE
800-228-4510 • 402-466-8428
cs@masportpump.com
www.masportpump.com
Ad on page 45

McKee Technologies - Explorer Trailers
Elmira, ON, Canada
866-457-5425 • 519-669-5720 • Fax: 519-669-8331
info@mckeetechnologies.com
www.mckeetechnologies.com
Ad on page 61

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

 
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Slide-In Warehouse
Lakewood, CO
888-445-4892 • Fax: 303-459-4439
info@slideinwarehouse.com
www.slideinwarehouse.com
Ad on page 27

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

 
TankTec
Minneapolis, MN
888-428-6422 • 763-755-8075 • Fax: 763-757-9788
snelson@tanktec.biz
www.tanktec.biz

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

SOFTWARE - BUSINESS
AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

CRO Software Solutions
Sequim, WA
844-276-2467
sales@crosoftware.net
https://crosoftwaresolutions.com/
Ad on page 57

 
PRO Software Solutions
Greensboro, NC 
704-659-0699
sales@prosoftware.app
https://prosoftware.app

ServiceCore
Lakewood, CO
720-445-8255
hello@servicecore.com
www.ServiceCore.com
Ad on page 22 

Slate Pages
West Haven, CT
515-758-5463
jbannon@slatepages.com
www.slatepages.com
Ad on page 61

SOFTWARE - 
INSPECTION/MAPPING

AirVote
Austin, TX
425-314-3334
team@air-vote.com
www.air-vote.com/en/
Ad on page 50 

 
PRO Software Solutions
Greensboro, NC 
704-659-0699
sales@prosoftware.app
https://prosoftware.app

ServiceCore
Lakewood, CO
720-445-8255
hello@servicecore.com
www.ServiceCore.com
Ad on page 22 

STORAGE TANKS
Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Lock America, Inc.
Corona, CA
800-422-2866 • 951-277-5180 • Fax: 951-277-5170
sales@laigroup.com
www.laigroup.com
Ad on page 59

 
Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

PolyJohn
Whiting, IN
800-292-1305 • 219-659-1152
info@polyjohn.com
www.polyjohn.com
Ad on page 64

Our custom 
holding tanks are 
designed to take 

full advantage of every 
cubic inch of space available 
using angles, radii, cut-outs, 

notches, etc.

Miller Plastic Products, Inc.
www.MillerPlastics.com | 724-947-5000

Sales@MillerPlastics.com
Just Outside Of Pittsburgh, PA

Custom Fabricators  
Of Restroom Tanks  
& Interiors
Holding Tanks • Cabinetry
Interiors • Stalls
Partitions

Don’t 
Waste 

Space!!

Custom Options

Give Us  
A Call  
Today!

Our 
mobile 
tanks can also 
be heated for use 
in lower temperatures

» Full Drainage
» Rotary Tank Rinser
» Sight Glass
»  Also available in Lightweight 

material reducing tank 
weight by 25%
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TRUCK DEALERS

 
FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

TRUCK PARTS/ACCESSORIES
Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 37

VACUUM TANK 
PARTS & COMPONENTS

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

 
Fruitland Manufacturing
Stoney Creek, ON, Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 62

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 37

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

 
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

Westmoor Ltd.
Sherrill, NY
800-367-0972 • 315-363-1500 • Fax: 315-363-0193
sales@westmoorltd.com
www.westmoorltd.com

VACUUM TANKS
Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

PortaLogix
Farmington, NY
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 57

NEW EQUIPMENT CUSTOM BUILT TO YOUR SPECIFICATIONS

Vacuum Sales Inc.
51 Stone Rd. | Lindenwold, NJ 08021

888-VAC-UNIT  |  888-822-8648  |  Fax: 856-627-3044
E-mail: sales@vacuumsalesinc.com | www.VacuumSalesInc.com

NEWNEW

We Build 
Trucks

That Suck!

Truck Mounted Portable Toilet Units
Carbon, Stainless Steel or Aluminum

Slide-in or Stationary
Two and Three Compartment Units

Custom Built Units Available
All Make and Model Pump Packages

A Directory of PRO Manufacturers and Suppliers
P R O M o n t h l y . co m / b u y e r s g u i d es

 
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

T blustar USA
Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

VACUUM TRUCKS/
TRAILERS - SEPTIC

American Tank Company LLC
Troy, TX
254-938-2564
americantankco.tcounts@gmail.com
www.atcvacuumtruck.com
Ad on page 52

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

 
FlowMark Vacuum Trucks
Kansas City, KS
833-653-8100
sales@flowmark.com
www.flowmark.com
Ad on page 47

 
FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27

Miller Plastic Products Inc
Burgettstown, PA
724-947-5000 • Fax: 724-947-5800
sales@millerplastics.com
www.millerplastics.com
Ad on page 53

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

 
Robinson Vacuum Tanks Inc.
Bellefonte, PA
814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54
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johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

TRUCK PARTS/ACCESSORIES
Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Milwaukee Rubber Products, Inc.
Menomonee Falls, WI
800-325-3730 • 262-781-7888 • Fax: 262-781-1742
sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
www.rarossne.com
Ad on page 49

 
Satellite Industries
Minneapolis, MN
800-883-1123 • 763-553-1900 • Fax: 763-553-1905
information@satelliteindustries.com
www.satelliteindustries.com
Ad on page 17

Thieman Tailgates, Inc.
Celina, OH
800-524-5210 • 419-586-7727 • Fax: 419-586-9724
info@thiemantailgates.com
www.thiemantailgates.com
Ad on page 37

VACUUM TANK 
PARTS & COMPONENTS

Davidson Tank
Bakersfield, CA
661-325-2145 • Fax: 661-325-2147
rob@davidsontank.com
www.davidsontank.com
Ad on page 22

Dultmeier Sales
Omaha, NE
800-228-9666 • 402-333-1444 • Fax: 402-333-5546
dultmeier@dultmeier.com
www.dultmeier.com

FMI Truck Sales & Service/WorkMate
Portland, OR
800-927-8750 • 503-286-2800 • Fax: 503-286-3223
johnb@fmitrucks.com
www.fmitrucks.com
Ad on page 55

 
Fruitland Manufacturing
Stoney Creek, ON, Canada
800-663-9003 • 905-662-6552 • Fax: 905-662-5412
sales@fruitland-mfg.com
www.fruitlandmanufacturing.com
Ad on page 62

Imperial Industries, Inc.
Rothschild, WI
800-558-2945 • 715-359-0200
salesinfo@imperialind.com
www.imperialind.com
www.septictruckcenter.com
Ad on pages 32 & 33 

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

KeeVac Industries
Lakewood, CO
866-789-9440 • 303-789-9440
info@keevac.com
www.keevac.com
Ad on page 27
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sales@milwaukeerubber.com
www.milwaukeerubber.com
Ad on page 29

 
National Vacuum Equipment, Inc.
Traverse City, MI
800-253-5500 • 231-941-0215 • Fax: 231-941-2354
sales@natvac.com
www.natvac.com
Ad on page 37

Pik Rite, Inc.
Lewisburg, PA
800-326-9763 • 570-523-8174 • Fax: 570-523-8175
sales@pikrite.com
www.pikrite.com
Ad on page 39

Presvac Systems
Burlington, ON, Canada
800-387-7763 • 905-637-2353 • Fax: 905-681-0411
sales@presvac.com
www.presvac.com

R.A. Ross & Associates NE, Inc.
Brecksville, OH
800-678-4581 • 440-546-1190 • Fax: 440-546-1188
jeremyw@rarossne.com
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Ad on page 49

 
Robinson Vacuum Tanks Inc.
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814-933-0927
sales@robinsontanks.com
www.robinsontanks.com
Ad on page 63

 
Satellite Industries
Minneapolis, MN
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www.satelliteindustries.com
Ad on page 17
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Yoder, IN
260-600-4441
sales.us@tblustar.com
www.tblustar.com
Ad on page 21 

Tank World Corp
El Mirage, AZ
623-536-1199 • Fax: 623-935-4782
Service@tankworldaz.com
www.tankworldaz.com
Ad on page 43

Vacuum Sales, Inc.
Lindenwold, NJ
800-547-7790 • 856-627-7790 • Fax: 856-627-3044
jredstreake@vacuumsalesinc.com
www.vacuumsalesinc.com
Ad on page 54

Westmoor Ltd.
Sherrill, NY
800-367-0972 • 315-363-1500 • Fax: 315-363-0193
sales@westmoorltd.com
www.westmoorltd.com

VACUUM TANKS
Crescent Tank Mfg.
Bloomfield, NY
585-657-4104 • Fax: 585-657-1014
info@crescenttank.com
www.crescenttank.com

Integrity Tank Sales & Service Inc.
Wilson, NC
252-206-1641
cdavis@integrity-tank.com
www.integrity-tank.com
Ad on page 59

PortaLogix
Farmington, NY
585-484-7009
sales@portalogix.com
www.portalogix.com
Ad on page 57

A Directory of PRO Manufacturers and Suppliers
P R O M o n t h l y . c o m / b u y e r s g u i d es
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http://www.allied-graphics.com
http://www.fmitrucks.com


A&H Equipment 
Allan J. Coleman Co. 
Anua
Bald Eagle Pellet Co.
 
BioSafe Systems, LLC
Bortek Industries, Inc.
Bucher Municipal North America 
Duracable Manufacturing Co.
Electric Eel Mfg. 
Enz USA Inc.
 
GapVax, Inc.
General Pipe Cleaners,  
div. of General Wire Spring

Hammerhead Trenchless
Harben, Inc.
Imperial Industries, Inc.
 
ISG Rents 
ITI Trailers & Truck Bodies, Inc. 
KEG Technologies, Inc.
Keith Huber Corporation 
Logiball, Inc. 
National Vacuum Equipment, Inc. 
Picote Solutions
Pik Rite, Inc.
Premier Tech Water and Enviro. 
 
Prime Resins

Prokasro Services USA, Inc.
RKI Instruments 
SAERTEX multiCom LP
Sewer Equipment 
SewerProShop, LLC 
Super Products LLC
Tri State Environmental Svcs, LLC 
TRY TEK Machine Works, Inc.
U.S. Saws
Vac-Con, Inc.
Vivax-Metrotech Corp.
As of 05/24/21

Confirmed York, PA Exhibiting Companies:

Register for FREE online at:
weqfair.com

http://www.weqfair.com
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Why Run Why Run 22 Trucks When You Can Run  Trucks When You Can Run 11
FUEL PRICES FUEL PRICES GOING UP?GOING UP?

Why
Buy 2 Trucks 

when

ALLALL
TRUCK11

Why Run Why Run 22 Trucks When You Can Run  Trucks When You Can Run 11
FUEL PRICES FUEL PRICES GOING UP?GOING UP?

800 Gallons of Waste

Smaller frame trucks allow PRO’s 
to get closer to units for service

Services 50-70 units on a service route.  
Eliminates P&D routes. Reduces labor cost, fuel and wear & tear.

350 Gallons 
of Freshwater  

in the FLATBED

Water Drop Points 
on Every Corner 

PATENTED

585-484-7009 | sales@portalogix.com 
PortaLogix.com=+

$$ $

 Carry Up to 6 Units

Does It

A&H Equipment 
Allan J. Coleman Co. 
Anua
Bald Eagle Pellet Co.
 
BioSafe Systems, LLC
Bortek Industries, Inc.
Bucher Municipal North America 
Duracable Manufacturing Co.
Electric Eel Mfg. 
Enz USA Inc.
 
GapVax, Inc.
General Pipe Cleaners,  
div. of General Wire Spring

Hammerhead Trenchless
Harben, Inc.
Imperial Industries, Inc.
 
ISG Rents 
ITI Trailers & Truck Bodies, Inc. 
KEG Technologies, Inc.
Keith Huber Corporation 
Logiball, Inc. 
National Vacuum Equipment, Inc. 
Picote Solutions
Pik Rite, Inc.
Premier Tech Water and Enviro. 
 
Prime Resins

Prokasro Services USA, Inc.
RKI Instruments 
SAERTEX multiCom LP
Sewer Equipment 
SewerProShop, LLC 
Super Products LLC
Tri State Environmental Svcs, LLC 
TRY TEK Machine Works, Inc.
U.S. Saws
Vac-Con, Inc.
Vivax-Metrotech Corp.
As of 05/24/21

Confirmed York, PA Exhibiting Companies:

Register for FREE online at:
weqfair.com

http://PortaLogix.com
http://crosoftwaresolutions.com
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   PRODUCT NEWS

There is no such thing as too clean when it comes to portable restroom trailers. 
Combining a well-designed floor plan with anti-microbial materials was the goal when 
Rich Specialty Trailers started engineering and producing the Neptune Anti-Virus series 
of restroom trailers. 

The Neptune Anti-Virus restroom trailer is built with permanent interior walls that 
kill the microbes known to carry viruses. “This product is unique because the interior 
anti-microbial protection treatment provides a permanent nonleaching barrier that ac-
tively destroys microorganisms that come into contact with it in a physical manner 
without creating opportunities for adaptive or resistant strains to form,” says Sheldon 
Rheinheimer, vice president of sales at Rich Specialty Trailers. 

The material used is imported from Europe, where it was originally tested and 
used in medical applications and proven to be effective at killing viruses, including 
COVID-19. “With the obvious concern for sanitary and safe products for the market-
place, the public has an additional level of protection from the spread of the COVID-19 
virus,” Rheinheimer says. “This material is also now available on many of our shower 
trailer floor plans.”

According to Rich Specialty Trailers, the material is complaint with all global 
regulations and proven to provide a safe, nontoxic and nonhazardous surface that is 
thermally stable and resistant to strong acids and bases used for cleaning. The anti-
microbial forms a colorless and odorless polymer that bonds molecularly to the treated 
interior surfaces forming a protective barrier that kills viruses on contact. 

The trailer is built using composite materials on the walls, ceiling and floor, making 
the trailer water-resistant for easier maintenance and cleaning, according to Rhine-
heimer. Male and female restrooms come standard, along with three hand-wash sinks 
on the exterior rear of the trailer, allowing them to be used without entering the rest-
rooms. The sinks use self-closing faucets to save water, and dividers between sinks 
can also be ordered providing another barrier to reduce the risk of spreading infection. 

“The product has given the customer peace of mind to know there is much less of 
a chance to catch a virus in the products we are building and our clients are renting to 
the public,” Rheinheimer says. “The COVID-19 virus has created public awareness of 
the need to maintain clean sanitation facilities. Our Neptune product gives the sanita-
tion pro another tool in their rental fleet.” 260-593-2279; www.richrestrooms.com.

PRODUCT SPOTLIGHT

Rich Restrooms trailer features  
anti-microbial touch surfaces
By Tim Dobbins

Handle-Tech pipe and 
hose carrying tool 

The Handle-Tech tool is designed to ease 
gripping, lifting, and dragging pipes and hoses. 
It handles up to 400 pounds and holds pipes and 
hoses from 2 to 12 inches. Using the click-and-
grip feature, the lightweight handle goes around 
an unwieldy hose or pipe, lifting or moving it with 
less effort and personal contact. It can be used in 

sewer pumping and cleaning, industrial vacuuming, grease handling, hydro 
excavation and other situations. 610-385-6091; www.handle-tech.com. 

AirVote portable restroom 
cleanliness monitor

AirVote allows portable restroom 
users to rate how clean they found the 
unit. Rating is done via a single scan of 
a QR smiley, typically located within 
the restroom unit. The rating can be 
associated with a single restroom or a group of restrooms at a client site. 
Data is collected centrally as an online dashboard and offers offline reports. 
All questions are customizable. AirVote provides immediate alerts of dirty 
restrooms for quick action. 425-314-3334; www.air-vote.com/en.  ■

http://www.wwettshow.com
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Wilson, North Carolina
252-206-1641
www.integrity-tank.com

 Integrity Tank where quality and service exceed expectations 

Backed by more than 85 years of combined experience in custom tank building

Custom builds include:                                                
• Septic/ Grease/ Industrial Waste
• 200 - 6000 Gallons
• Portable Restroom Service Trucks
• Aluminum/Steel/Stainless

Additional Services:
•  Vacuum pump repairs,  
conversions, and refurbs

CONTACT CHAD DAVIS for QUOTES at 252-450-9168

Wholesale Prices
Direct from the Manufacturer

800 422-2866
951 277-5180 • FAX 951 277-5170

9168 Stellar Court • Corona, CA 92883 
sales@laigroup.com • www.LAIgroup.com

fffffrrom theoom thethe

Keyed Aliked

Master KeyFive colors to match your color schemes.
Perfect for portable toilets.ct for pof rtable toileoileo

Great for containers
and dumpsters. Set your own combination!

Can be keyed to 
your 5253 key code.

Get your own key different 
from your competitor.

Get The Best Locks,Get The Best Locks,
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COMPUTER SOFTWARE

FreeServiceReminderSoftware.com, 
FreeServiceDispatchSoftware.com, 
FreeRouteManagementSoftware.com (TBM)

PORTABLE RESTROOMS

PolyJohn High Rise units, we have 7 
units that have never been used and 7 
units that have been out on one job. 8 

of the units have the folding roofs. New 
unit price: $550. Used unit price $425. 

Email us @ jw1.jwenterprises@
gmail.com for more information or 
call Jamie or Will at 800-350-3331. 

CA (T06)

4,000 used portable restrooms for sale.  
Updating our fleet to the new Zenith portable 
restrooms from Sansom Industries. Prices 
range from $125 - $325. Call Jim Reisinger 
@ 314-776-4000.  (TBM)

PORTABLE RESTROOM TRUCKS

2016 Ram 4500 Flowmark portable 
restroom truck. 6.4 gas hemi. (Truck 

ran hot, needs head gasket), other wise 
great condition. 153,000 miles. 900 

waste/300 water. $35,000 OBO. Office 
561-964-3977, cell 770-815-3339. 

FL (T06)

2002 F450 6.0, 200k miles, 800/300 en-
gine overhauled/new injectors, reliable daily 
use, Masport pump - good, minor damage 
to back rear tray area, needs inspection. 
$7,500 as is. Contact John @ egx@com-
cast.net for pics & info. Located in VA. (T06) 

2017 Hino 268 pumper truck, 
24,251 miles, 500-gal fresh water 

tank, 1,500-gal wastewater. Clear title. 
Truck is specifically set up for portable 
restroom servicing. Price: $95,000. 
Contact: Derek R Grant, derek@

cedarse.com, 818-480-8736. (T06)

New Imperial 1,300 U.S. gallon, portable 
toilet service unit mounted on a 2020 Ford 
F550 cab and chassis with a Masport HXL4 
pump package. (Stock #13961). www.
VacuumSalesInc.com. (888) VAC-UNIT  
(822-8648).  (TBM)

New Imperial 980 U.S. gallon, portable  
toilet service unit mounted on a 2020 Ford 
F550 cab and chassis with a Masport HXL4 
pump package. (Stock #13931). www.
VacuumSalesInc.com. (888) VAC-UNIT  
(822-8648).  (TBM)

POSITIONS AVAILABLE

Texas Disposal Systems, Inc.  
recruiting@texasdisposal.com; 
CDL/nonCDL Drivers wanted. Up to 

$8,000 HIRING BONUS* (with verifiable 
waste experience). For our Texas loca-
tions: Austin, Georgetown, Bee Cave, 
San Antonio *exclusions apply - con-

tact HR 512.329.1778. Apply online: 
https://phg.tbe.taleo.net/phg01/

ats/careers/v2/searchResults?org=
TEXADISP&cws=37. (T07)

TRUCKS-MISC.

2005 Ford F650 portable toilet 
1,400-gallon tank truck. (1,000 waste, 
400 water) 346,026 miles, older truck, 
runs great, in good condition, the only 
reason we are selling this truck is due 
to California Emission Laws. $15,000. 

Call Will or Jamie for more informa-
tion at 800-350-3331. CA (T06)

2006 Ford F650 portable toilet 
1,400-gallon tank truck. (1,000 waste, 
400 water) 258,819 miles, older truck, 
runs great, in good condition, the only 
reason we are selling this truck is due 
to California Emission Laws.  $15,000. 
Call Will or Jamie for more informa-

tion at 800-350-3331. CA (T06)

WANTED

Looking for used restroom trailers, shower 
trailers, laundry trailers anywhere in the US. 
Call Jim @ 877-727-3621, ext 104 to dis-
cuss what you have.  (T06)

Submit your classified ad online!
www.promonthly.com/classifieds/place_ad
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800-994-7990 

to advertise
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By Slate QR code, or the 
Slates’ online dashboard
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•  Delivery & pickup dates
• Customer information
• Condition & more 
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The Perfect Tool  
for Tracking and Managing  
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The Best Trailer  
For All Of Your  
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The  
Johnny Mover

800-498-3000 
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troyd@cesspoolcleaners.net

Trailers In Stock 

Ready To Ship

800.556.0111
surco.com
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odor control liquid  
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Non-Formaldehyde • Deep Blue Non-Staining Dye

Portable Toilet Deodorant

Surco
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Trying to handle all of that on  
your own can be daunting.

That’s why you need COLE Media.
Useful, organized, cross-platform content 

is the key to a successful marketing strategy. 
Our content generation team specializes in 

custom-built, affordable solutions exclusively 
tailored to fit your needs.

Digital & Print Media
» Website content «

» Blog posts & customer education materials «
» Press materials - products, industry, personnel «

» Social media management & marketing «
» Email marketing «

» Hired professional photography & videography «

Creative Content
» Logo & business card design «

» Outside creative (advertisements, billboards, digital) «
» Catalogs & brochures «

» Video editing «

www.cole-media.com
info@cole-media.com

Fresh 
Content
COMPANIES NEED 

 TO STAY RELEVANT... 
LOTS OF IT. 

http://mckeetechnologies.com
http://surco.com
http://surco.com
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Call (814) 933-0927, v is i t  www.RobinsonTanks.com, or emai l  sales@robinsontanks.com

Robinson Vacuum TanksRobinson Vacuum Tanks
— Offering SaleS, PartS & Service —— Offering SaleS, PartS & Service —

l Tank Sizes from 980 - 2000 Gallons
l Choose from Aluminum or Steel Tanks

l Tank Sizes from 300 - 1500 Gallons l Aluminum Tanks  
l Flanged/Dished or “Soup Can” Styles

l 18 Gallon Fresh & Gray Water Tanks l NSF Compliant 
l Aluminum Vanity l Free Standing  
l Aluminum post with steel base

l Tank Sizes from 300 - 2000 Gallons  
l Aluminum Tanks  

l Tank Sizes from 1200 - 5500 Gallons
l Aluminum Tanks

l Tank Sizes from 2000 - 5000 Gallons
l Aluminum Tanks

PORTABLE RESTROOM TRUCKS

SLIDE-IN TANKS

SINKS / HAND SANITIZER STAND

VACUUM  TRUCKS

ROLL-OFF TANKS

TRAILER UNITS

viSit Our WebSite tO See all available inventOryviSit Our WebSite tO See all available inventOry

http://www.fruitlandmanufacturing.com


BOOTH
5058

Call (814) 933-0927, v is i t  www.RobinsonTanks.com, or emai l  sales@robinsontanks.com

Robinson Vacuum TanksRobinson Vacuum Tanks
— Offering SaleS, PartS & Service —— Offering SaleS, PartS & Service —

l Tank Sizes from 980 - 2000 Gallons
l Choose from Aluminum or Steel Tanks

l Tank Sizes from 300 - 1500 Gallons l Aluminum Tanks  
l Flanged/Dished or “Soup Can” Styles

l 18 Gallon Fresh & Gray Water Tanks l NSF Compliant 
l Aluminum Vanity l Free Standing  
l Aluminum post with steel base

l Tank Sizes from 300 - 2000 Gallons  
l Aluminum Tanks  

l Tank Sizes from 1200 - 5500 Gallons
l Aluminum Tanks

l Tank Sizes from 2000 - 5000 Gallons
l Aluminum Tanks

PORTABLE RESTROOM TRUCKS

SLIDE-IN TANKS

SINKS / HAND SANITIZER STAND

VACUUM  TRUCKS

ROLL-OFF TANKS

TRAILER UNITS

viSit Our WebSite tO See all available inventOryviSit Our WebSite tO See all available inventOry



http://pjpromag.com



